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BBEJEHUE (anHoTamust auccepranuu gJokropa ¢puiocodun (PhD))

AKTYaJIbHOCTh M BOCTPe0OBAHHOCTb TeMbl AuccepTannu. B coBpemeHHOM
MHUpE OSKOHOMHYECKas JeATeIbHOCTh B cdepe YCIyr XapaKTepu3yercs
CTPEMUTEIIBHOM  TpaHCpOpMaluen, OOyCNIOBJICHHAsT ~ YCJIOXHEHHEM U
nudpoBuzammei OM3HEC-MPOIIECCOB, XO3SIMCTBEHHBIX OTHOUIEHU,
dbopMHpOBaHWEM HOBBIX MOJEIICH B3aWMOOTHOIICHUN JJIEKTPOHHOW TOPTOBIIH.
Cdepa oxazanus yciyr SBISCTCS WHHOBAIIMOHHOW C(epoil, MOCKOIbKY pa3BUTHE
U(POBBIX U KOMMYHUKAIIMOHHBIX TEXHOJIOTUNA JUHAMUYHO MTPOUCXOJAUT UMEHHO B
Hel. «B SKOHOMUYECKH pa3BUTHIX CTPaHax, A0 c(hephl yCIyT U cepBHUCca B BAIOBOM
BHYTPEHHEM MNpoaykTe cocraBiseT 65-80%, a WHBECTMIIMM B HAyKy U
MHHOBAIIMOHHYIO JIeaTeabHocTh 3,0%%». Ha ceromusmnuii 1eHh MHHOBALIMOHHOE
pa3zBuTHE cdepbl YCIyr, 0OCOOCHHO BHEAPEHHUE OPraHU3AIMOHHO-PKOHOMHYECKUX
MEXaHU3MOB ITU(GPOBU3ALUU U 3PPEKTUBHOTO PA3BUTHS SJIEKTPOHHOU KOMMEPIIUH,
CUMTAETCS] OJJTHOM U3 aKTyaJIbHBIX IPOOJIEM.

B Mupe B uensx coBeplieHCTBOBaHMS (pa3paboTku) 3PQPEeKTUBHBIX
OpraHU3alMOHHO-3KOHOMHUYECKHX MEXaHU3MOB HHHOBALIMOHHOTO Pa3BUTHS CPepbl
yCIyr Ha NPHOPUTETHOM YPOBHE pPACCMATPUBAIOTCS HCCIEAOBAHHMS B TaKHX
HaIpaBJICHUAX, KaK LU(POBU3ALMS W PA3BUTHE TEXHOJOTUHA HMCKYCCTBEHHOIO
WHTEJUIEKTa, palUOHAIbHAs OpraHu3als MpPOU3BOJCTBA U  MOBBILICHUE
MIPOU3BOAUTEIBHOCTH TPyZla B COOTBETCTBUE C KIMEHTOOPUEHTUPOBAHHBIM
noaXo70M. B cBsi3u ¢ 3TuM Bce GoJibliiee 3HaU€HUE MPUOOPETAIOT UCCIIETOBAHMS Ha
TeMy yTiyOJieHHWs COLMAIbHOM HAaNpaBIEHHOCTH OTpPACid, PACHIMPEeHUs] BUJA
AKOJOTUYECKUX  YCIYr, OpraHu3aluu [UQPPOBH3AIMKU UM  HUCKYCCTBEHHBIX
TEXHOJIOTUMA  JIJIi  TIOBBIIICHHWS]  KadyecTBa  OOCITY)XWUBAaHMS,  TOBBIIICHUS
3¢ (PEeKTUBHOCTH MHHOBAIMOHHOTO YIIPABJICHUS XO3SIMCTBYIOIIMMU CyOBEKTaMH.

B mpomecce cranosnenuss HoBoro VY3b6ekucrana B Hamieil ctpaHe ObUTH
MPUHATHl KOMIUJIEKCHBIE MEPBI MO MOBBIIIEHUIO KauecTBa c(epbl yCIyr Ha HOBBIN
YpOBEHb, pOCTY S(PQGEKTUBHOCTH M KayecTBa MPOU3BOJCTBA, BHEJIPEHUIO
COBPEMEHHOM CHCTEMbl YIPABJIEHUS, BHEAPEHHIO B OTpacib LHUPPOBBIX
TEXHOJIOTUH. B pesynbrare peann3oBaHHBIX MeEp Y30€KHCTaH BIEPBBIC BOIIEI B
Tpoiiky HauOosnee mnepeAoBeix cTpaH LlenTpanbHoit u FOxHOW A3uu 1O
«106anbHOMy MHHOBALMOHHOMY HHAekcy 2022 roga»?. Yike Ha MOCIIELyIOLIEM
sTane B paMkax goctukeHus 52 uenu Ctpareruu pa3sutusi HoBoro Y30ekucrana
ompeneneHsl  3aJaud:  ‘yAydlleHHE TO3WIMK  Y30eKucTaHa 10 HU3KUM
WHIUKAaTOpaM, 3aQUKCUPOBAHHBIM B [J100aJIbHOM WHHOBAIIMOHHOM HHJICKCE,
CO3/IaHHE IIMPOKUX BO3MOYKHOCTEW IO BCEM HAIPABJICHUSIM [JIsl peaau3aluu
MHHOBAIIMOHHBIX MPOEKTOB, BHEIPEHUE COBPEMEHHBIX MEXaHHU3MOB MOJIEPKKU
YCCIICIOBAHMI ¥ HHHOBALMOHHBIX MHULUATUB» . B CBSA3HM ¢ 5THM Lienecoo0pasHo Ha
MPUOPUTETHOM  YPOBHE  NPOBEACHUE  KCCIEJAOBAaHUM B  HAMNpPaBJICHUH
COBEPILIEHCTBOBAHMS OPTaHU3aLMOHHO-3KOHOMUYECKUX MEXaHU3MOB 00eCIIeUeHUS

! http://www.worldbank.org/eca/russian/data/

2 https://www.wipo.int/edocs/pubdocs/en/wipo-pub-2000-2022-en-main-report-global-innovation-index-2022-15th-
edition.pdf

3 II1.M.Mupsuees. Ctparerus Hosoro V36ekucrana. UsmatensctBo «Y36ekuctan», 2021. C.157



WHHOBAIMOHHOTO Ppa3BUTUSI CYOBEKTOB XO3SIMCTBOBaHUSA 1O 3(P(HEKTUBHOCTH
VOpaBJICHNS, TNPUMEHEHHMs COBPEMEHHBIX METOJOB YIIpaBieHUs B cdepe,
COBEPIIICHCTBOBAHMS METOIMIECKUX OCHOB OIEHKH 3(PPEKTUBHOCTH YCIYT.

JlanHast paucceprandoHHas paboTa B OMPEIEICHHOM CTEMEHH CIYKUT
peanu3auuu 3a7a4, onpeaeneHHbx B Ykas3ax [Ipesunenrta Pecniyonuku Y30ekucran
3a Ne VI1-60 ot 28 siuBaps 2022 rona «O Ctpareruu pa3sutus HoBoro Y30ekucrana
Ha 2022-2026 roaen» u Ne VI1-6318 ot 30 centsiOps 2021 roga «O 10NOTHUTENBHBIX
Mepax To moxanepxkke cdepnl ycayr», 3a YII-165 ot 06.07.2022 r. «O6
YTBEPKJICHUU CTPATETUH WHHOBAIIMOHHOTO Pa3BUTUS PECIyOIMKU Y30EKUCTaH Ha
2022 — 2026 roaw», IloctanoBnenusx [Ipesuaenrta Pecniyonuku Y36ekuctan Ne
[1I1-104 ot 27.01.2022 «O HONOTHUTENBHBIX MEPaX MO Pa3BUTHIO CPEPHI YCIYT» U
B JPYrMX HOPMATUBHBIX MPABOBBIX JOKYMEHTaX, OTHOCAIIUXCS K JaHHOU 00J1acTH.

CooTBeTrcTBHE HCCIEA0BAHUSA NPUHOPUTETHBIM HANPABJECHUAM PA3BUTHA
HAYKHM M TeXHOJIOruid pecmyOumku. /[aHHas auccepranys ObLia BBIIOJIHEHHO B
COOTBETCTBUM C MPUOPUTETHHIM HAMPAJIICHUEM pPa3BUTUS HAYKH U TEXHOJOTHI
PecniyOnuku Y30ekucran |. «/lyXOBHO-HpPAaBCTBEHHOE WU KYJIBTYPHOE pPa3BUTHE
JEMOKPATHYECKOTO M TIPaBOBOro oOmiecTBa, (GOpMUpPOBAHHE HHHOBALIMOHHOM
SKOHOMUKI.

CreneHb U3y4eHHOCTH MPOOaeMbl. TeOpeTUKO-METOA0JIOTMYECKUE ACTIEKThI
pa3pabOTKU  OpraHU3alMOHHO-PKOHOMUYECKOTO MEXaHW3Ma WHHOBAIMOHHOIO
pa3BUTHS cepbl yCIyr ObUIM HCCJIEIOBaHBl MHOTUMHU 3apyO€KHBIMU YUYCHBIMU
takuMu, Kak A.Cmur, [1.Camyanbscon, JI.bemra, 3.M.Ara6adbsH, b.M.Pakutckuii,
B.M.Pyrtraiizep, I'.C.CapkucsH, P.®.I'araynnuna, B.M1.Nuo3zemuea, B.B.Kotuiko,
C.B.lllnmkuna, W.M.Iromynena, [[.JIsBoBa, T.H.Codunoit, II.H.3aBmuH,
10.B.ITepeBanos, U.M.I'onoBa, A.®.Cyxoseii, E.B.Mapteiatok, JI.IL.I'onuapenko,
IO.A. Apryronos, JI.K.I1asnos, E.B.Cunkuna’ vccieoBaHsl BOIpOCkl HHHOBALINH,
WHHOBAIlMOHHOM  TOJIMTUKA B  pEruoHax, yOpaBleHUs HMHHOBAIMOHHOM
NEATEIbHOCTHIO B YCIIOBUSAX PHIHOYHON SKOHOMUKH.

Cpenu 0TeYeCTBEHHBIX YUEHBIX U3YUEHUIO ATUX MPOOJIEM MOCBSIIECHBI PAOOTHI
M.K.ITapnaesa, M.3.Ilynarosa, M.M.MyxammenoBa,’ JK.P.3aiinanona,

4 3apmun I1.H. MHHOBaNMA B pHIHOYHOM 5KoHOMHKE / ['yManuTapHble Haykn 1997 Ne3. C. 3-10; Ilepepanos 10.B.,
l'onoBa M. M., Cyxoseit A. ®. VIHHOBanMOHHAS TOJMTHKA B PErHMOHE: OPraHMW3ALMOHHO-TIPABOBBIE ACTIEKTHI.
IIpenpunt Exatepunbypr: U3 YpO PAH 1996.-50 c.; MapteiHiok E. B. ®unHaHCHpoBaHHE HHHOBAIIMOHHOM
nesrenbHoctd B Poccum  //  IlpeampuHuMaTenbckue M COLMANbHO-3KOHOMHMYECKHe Mpoliembl  Poccuu:
¢0.Hay4.TpyA0B / o obur.pex. Panmopra A.H..-M.:3A0 «M13a-Bo DxoHoMukay, 2000.-C.56-70.; JI. I1. ['oHuapeHko,
10. A. ApryoHoB. HMuHoBanmonnas mnonutuka —M.:. KHOPYC, 2009.-352.; JL.K. IlaBnoB. «MHBecTUIIUH
WHHOBAIMOHHOTO THMa» KypHan «xoHomuct» MockBa Ne 7 2008 ctp. 34-37.; 50. E.B. Cunkuna benopycckuit
rOCYIapCTBCHHBIH YHUBEpcUTET, MUHCK [MaTtepuaisl MexayHapogHoro hopyma «/1HHOBAIIMOHHBIE TEXHOIOTHU U
cuctembl»: — MuHck: I'Y «benICA», 2006. — 156 c.]

5 Mapmaee M.K., HUcpounos XK.MU., FanmapoB A.K. Xusmar kypcartumn coxacuga HMKTHCOAMM TaXJIMIHU
TAaKOMWUTAIITHPUII Myammonapu. Pucoma. Camapkanz. «3apadmon», 2009. - 66 6.- 4,1 6.1.; [IynaroB M.D.,
Mupsaes K.)K., Cyntonos III.A., [llaBkueB D. I'mo6an MKTHCOIUI PUBOMNIAHUII (TYPU3M UKTHCOMUETH). SV/KyB
kymnanma. T.: ®an Ba texHomorms, 2018. — 296 6.; MyxamvenoB M.M. u 1p. DKOHOMHKA TOPTOBIIH.
Camapkan.1998.¢.282; Tyxnues U.C., Xatut6oes P., Cadapos B.111., Typcynosa I'.P. Typusm acocnapu. apciux.
— T.: ®an Ba texHomorus, 2014. - 332 6.; 3aifnanoB JI.P. Ycnyru u cepBuc Kak 3KOHOMHUYEcKas KaTeropus. //
«Cepsucy xypHanmu. Camapkan: 2009, 1-con. 70-77 6etmap. — 0,6 6.1.; AnykapumoB b.A. uku caB/io MKTUCOTUETH.
Hapcmux, Il xuem T.: «®an Ba TtexHomorus». 2008.; AcmanoBa J[.X. Tpyno€MKocTs MPOAYKIIMH OOIIECTBEHHOTO
MMUTaHUSA H pe3epsl e€ CHIDKEHHS: aBTopedepaT IHCCEepTAlli Ha COWCKAHWE YYEHOW CTeNeHW KaHAWJaTa
skoHOMHYecKknxX Hayk- Kues. 1992 — C. 20. AmmeBa M.T. CoBeplIeHCTBOBaHHE MEHEIKMEHTa TYpUCTHUECKON
uHIycTpUK B Y30ekucrane. 2019 .
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K. K.Mup3aena, b.II1.Cadapona, b.A.A6xykapumoBa, J.X.AcnaHoBoM,
YK Ucpounosa, M.T.Anmuesoii ® u gpyrux. OnHako HaydHO-MCCIEN0BATEILCKAS
paboTa MO COBEPIICHCTBOBAHUIO HCCIIEIOBAaHUM, CBS3aHHBIX C BHEIPEHHUEM
MHHOBAallMOHHBIX METOJOB  Pa3BUTHS, OCHOBAaHHbIX Ha HAy4YHO-JEJIOBOMU
koonepauuu (Moaenu S2B) AesATEeNbHOCTH CEPBUCHBIX OpPraHU3ALMi B HOBOM
cermente ctpanbl HoOReCA He Benercs Ha noctaroyHoM ypoBHE. Bee 3T0 cTano
OCHOBAaHHMEM JJIs1 BBIOOpA TEMBI JAHHOM HCCEPTALUU.

B3auMocCBA3b IMCCEPTAIIMOHHOIO MCCJIEIOBAHUA € IUIAHAMHM HAY4HO-
HCCJIEA0BATEJbCKUX Pald0T BbICHICT0 00pPa30BATENBLHOI0, I€ BbINOJHEHA
auccepraums. JlaHHOE  AUCCEPTAlMOHHOE  HUCCIEOOBAHHUE  BBINOJHEHO B
coorBeTcTBUM ¢ TeMoM miaHa HMP CamapkaHICcKOro MHCTUTYTa SKOHOMHKHA M
cepBuca Ha 2021-2025 roasl «Teoperndeckue W MpPaKTHUECKHE IPOOIEMBI
pa3BUTHs chephl YCIYT B YCIOBUSX HHHOBAITMOHHONW SKOHOMUKI.

Hean nccieqoBanus - pa3pad0TKa HAYYHBIX U MPAKTHYECKUX MPEII0KEHUN
[0  COBEPIICHCTBOBAHUIO  OPraHU3allMOHHO-3KOHOMUYECKUX  MEXaHU3MOB
MHHOBALIMOHHOTO Pa3BUTHA B CPEPE YCIIYT.

3agaum uccie10BaHUA:

YTOYHEHHE MW  pa3paboTKa  aBTOPCKOTO  ONpPENENICHUs  MOHSTHM
"MHHOBAIIMOHHOE pa3BUTHE", "MHHOBALIMOHHASA AEATEIIHLHOCTH', "'MHHOBAIIMOHHBIN
cepBUC" Ha OCHOBE aHajgW3a JKOHOMUYECKOW 3HAYMMOCTH M TEOPETHUUECKUX
HOJXO0JI0B K MHHOBAllMUOHHOMY Pa3BUTHIO C(Pephl YCIIYT;

omnpezieneHue crneuuuKd HHHOBALMOHHOTO pa3BUTHUS  chephl  YCIyT,
OpPraHMU3aIllMOHHO-3KOHOMHUYECKOTO MEXaHU3Ma O0ecleueHUs] HWHHOBAIMOHHOTO
pa3BuTHs chephl YCIYyT U METOAO0B OLIEHKH €r0 3P (HEeKTUBHOCTH;

U3ydeHue 3apyO0eXHOIro ONbITa MHHOBALIMOHHOTO pa3BUTHUS cepbl yCIyr B
VY36ekucrane 1 BO3MOXKHOCTHU €0 MCIIOJIb30BaHMS;

aHaJIN3 COBPEMEHHOI'O COCTOSIHUSI U TEHACHIMI MHHOBALIMOHHOTO Pa3BUTHS
oTpaciieit cepsl yCiayr B peciyOInke;

SWOT anHann3 WHHOBaUM{ WM BBISBICHUE KOHKYPEHTHBIX MPEUMYIIECTB HA
peinke HoReCA;

AKOHOMETPHUUECKHI aHann3 (PaKTOpoB MHHOBAMOHHOW AesitenbHocTH OO0
«Massa Impex»;

MIPOTHO3MPOBAHUE MHHOBAIMOHHOIO Pa3BUTHS cepbl yCIyT B Y30€KUCTaHE;

ONpENEICHUE HANPABICHUN NEPCIEKTUBHOIO HHHOBALMOHHOIO Pa3BUTHSA
OTJIEJIbHBIX BUJIOB MPEANPUHUMATENBCKON AESITENLHOCTU B cepe yCIyT;

6 Mapmaee M.K., HUcpounos XK.MU., FanmapoB A.K. Xusmar kypcartumn coxacuga HMKTHCOAMM TaXJIMIHU
TAaKOMWUTAIITHPUII Myammonapu. Pucoma. Camapkanz. «3apadumon», 2009. - 66 6.- 4,1 6.1.; [IynaroB M.D.,
Mup3saes K. K., Cynronos IILA., Illapkues D. [106an MKTHCOMMH PHBOKIAHMII (TypU3M MKTHCOITHETH). YKYB
kymnanma. T.: ®an Ba texHomorms, 2018. — 296 6.; MyxamvenoB M.M. u 1p. DKOHOMHKA TOPTOBIIH.
Camapkan.1998.¢.282; Tyxnues U.C., Xatut6oes P., Cadapos B.111., Typcynosa I'.P. Typusm acocmapu. [lapciuk.
— T.: ®an Ba texHomorus, 2014. - 332 6.; 3aifnanoB JI.P. Ycnyru u cepBuc Kak 3KOHOMHUYEcKas KaTeropus. //
«Cepsucy xypHanmu. Camapkan: 2009, 1-con. 70-77 6etmap. — 0,6 6.1.; AnykapumoB b.A. uku caB/io MKTUCOTUETH.
Hapcmux, Il xuem T.: «®an Ba texuonorus». 2008.; AcmanoBa J[.X. Tpyno€MKocTs MPOAYKIIMH OOIIECTBEHHOTO
MMUTaHUSA H pe3epsl e€ CHIDKEHHS: aBTopedepaT IHCCEepTAlli Ha COWCKAHWE YYEHOW CTeNeHW KaHAWJaTa
skoHOMHYeckuX Hayk- Kme. 1992 — C. 20. Ammea M.T. CoBepIneHCTBOBaHHE MEHEIKMEHTa TYPHUCTHYECKOH
uHIycTpUK B Y30ekucrane. 2019 .



pa3paboTka TMyTell  COBEPIICHCTBOBAaHUS  MEXaHU3MOB  oOecreueHus
WHHOBAIIMOHHOTO Pa3BUTHUS B OTPACIISIX CHEPhI YCITYT.

O0beKTOM HccIeI0BAHUSA SBIISICTCSI MHHOBAIMOHHAS NIEATEILHOCTh B chepe
yeiyr PecniyOnukn Y306ekucTaH.

IlpeamMeTroM  HccieI0BaHMs  SIBISIETCS  COBOKYITHOCTH  COITMAJIBHO-
PKOHOMHUYECKUX OTHOIICHUW, CBS3aHHBIX C YIIPaBICHUEM OPTraHU3alMOHHO-
SKOHOMUYECKHMH MEXaHW3MaMU MHHOBAITMOHHOTO Pa3BUTHS B chepe yCIyT.

Metoabl mucciaeaoBanusi. B guccepranyi  MCMOJB3YIOTCS — METObI
IPYNIUPOBKU, WHIYKUUU-IEAYKIIMU, CUCTEMHOTO aHaju3a, CPAaBHUTEIBHOTO U
JIOTUYECKOTO aHalin3a, CTaTUCTHYECKOro M (DaKTOPHOTO aHaiu3a, METObI
ctparerudyeckoro SWOT ananu3a.

Hayuynasi HOBU3HA HCCJIeI0BAHMS 3aKJIIOYAETCS B CIETYIOIIEM:

pazpabotrana OusHec-mMozaenb «Op3on B2B» B uensx ymnpaBieHus
3 (PEKTUBHOCTHIO 3aKYIIOK OpPraHW3alliuid OOIICCTBEHHOTO MUTAHUSA, YIPaBICHUS
IaTekKaMu M JICUCTBUSAMU TI0 JOCTABKE MPOIYKIIMHA B COOTBETCTBUU C B3aUMHOM
BBITOJION, YMPOIICHHS BBITTOJIHCHHUSI TTOBTOPHBIX 3aKa30B, cOOpa KOMHCCHOHHBIX
cOOpOB € MOCTABIIMKOB MPOAYKIIUU 32 HOBBIE COTJIAIICHUS (KOHTPAKTHI);

YCOBEPIIICHCTBOBAH AJTOPUTM KJIACTEPU3ANMKM TOPTOBBIX OPTaHU3aIAN TI0
dbopmaraMm, 3aJaHHBIM B KIACTEPHOM CHUCTEME, YTIYyOJECHHUIO COTPYAHUYECTBA
CyOBEKTOB TOPTOBIM HAa OCHOBE YBEIMYCHHUS OOBEMOB ONTOBOW W PO3HUYHOM
TOPTOBJIM Y TI0O MHHOBAIIMOHHOMY HaIlpaBJICHUIO HA OCHOBE coBMecTUMOCTH B2B,
B2C, B2G u cucremsr HOReCa;

000CHOBaHBI ITPOTHO3HBIE MMOKA3ATEIH TPOU3BOICTBA MPOAYKIIUH IO BIUSHUIO
WHHOBAIMOHHBIX (haKTOPOB Ha pa3ButTue chepsnl yeryr ao 2030 roaa;

YCOBEPIIIEHCTBOBAH MAPKETUHTOBBIM TMOAXOJ TMOBBIMICHUS 3(P(HEKTUBHOCTH
WHHOBAIMOHHOW JESATEIHHOCTU HA OCHOBE MPUOPUTETHOCTH CHUCTEMBI 3aKYIOK-
JIOTUCTUKH HEOOXOJAMMOW IS TPOU3BOJICTBA MPOAYKIIMU C yUETOM CICIH(PUKA
cdepsl yCiIyr.

IIpakTHyeckue pe3yjbTaThl HCCJIEI0BAHUSA.

pa3paboTaHO  aBTOPCKOE  OMpEICICHHE  WHHOBAIIMOHHOTO  Pa3BUTHSA
opraHu3anmuii B cdepe OKa3aHUS YCIYT C Y4E€TOM COBPEMEHHBIX TCHACHIIMM
OpraHu3aIuy OU3HEC MPOIIECCOB MO MOACIH Kak S2B;

YCOBEPIIICHCTBOBaHA KJlacCH(UKAIUS TOHATHS WHHOBAIIMH, OCHOBaHHAs Ha
MpU3HaKaX UHHOBAIIUU;

pa3zpaborana kinaccudukainus (HakTopoB, MPSIMO U KOCBEHHO BIIMSIONIUX Ha
pa3BUTHE CPEphl yCIyT, CBA3AHHBIX C KOHBIOHKTYPOUW PHIHKA U MPETSITCTBYIOIINX
Pa3BUTHIO UHHOBAIIUH;

YTOUYHEHBI (PYHKITUU B 3aBUCUMOCTH OT BUI0OB C(pepbl OKa3aHUS yCIYT U IeeH
OCYIIIECTBJICHUSI.

JI0CTOBEPHOCTH Pe3yJbTAaTOB HCCea0BaHus1. J[0CTOBEPHOCTh PE3YIBTaTOB
UCCJICIOBAaHUS  OOBSICHSAETCA  IIEJIECCOO0PA3HOCTHIO  HWCITOJIB30BAHHOTO B
UCCJICIOBAHUA METOJIUYECKOTO IOAX0Ja M CIIOCO00B, TeM, 4YTO HWHOOpMAIUsI
MmoJiydeHa W3 O(HIMAIBHBIX WCTOYHUKOB, a BBIBOJBI, TMPEMIOKCHUS H
pPEKOMEHJIAIIMY TIPOBEPEHBI Ha TIPAKTHUKE, a TaKXKE IMOJyYEHHBIC Pe3yIbTaThl
UCIIOJIB3YFOTCS Ha TIPAKTHKE.
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Hayuynas u npakTuyeckasi 3HAYMMOCTb Pe3yJIbTATOB MCCJIEA0BAHUS.
Hay4dHast 3Ha4YMMOCTB pE3yJIbTATOB HCCIEHOBAaHUS 3aKJIIOYaeTCs B TOM, YTO
pa3paboTaHHbBIE BBIBOJIBI M PEKOMEHIAINH CITY>KaT U1 pa3pabOoTKU Ki1acCUPHUKAIIH
COCTaBISIOMMX  Chepbl  YCIYyr, NPEIJIOKEHUS  KOHLENTYaabHOM  MOJEIH
WHHOBAIIMOHHOW JESITEIIBHOCTH TPEANPUITHA OTPACIH, OLUECHKH 3(h()EKTUBHOCTH
paboThI IPEIMPUITHS, @ TAKXKE CIy’KaT 0OOTaIICHUIO HAYYHO-TEOPETUYECKOM 0a3bl
Hay4YHBIX MPOEKTOB MO JAHHOW TeMaTHKeE.

[IpakTrUyeckast 3HAUUMOCTb PE3yJIbTATOB UCCIEAOBAHUS OOBSICHIETCS TEM, UTO
pa3pabOTaHHbIE MPEIOKEHU U PEKOMEHJAIMU MOTYT ObITh MCIOJIb30BaHbl IS
000CHOBaHUSI peKOMeHJaui 1o 3(PpPEeKTUBHOMY KCIIOIB30BAHUIO YKOHOMUYECKUX
pecypcoB  mpeanpusTUd  cepbl  yclyr, ONTHUMH3AlMA  OPraHU3AUOHHO-
yIPABJICHYECKOW CTPYKTYPBl MPEANPUATHH OTpaciu, Mg pa3paboTKu Mep IIo
YCTPAHEHUIO TPOOJIEM U BBHITTOJTHEHHUIO TTOCTABJICHHBIX 3a]1a4.

Bueapenne pesyabtartoB ucciaeaoBanus. C OMOIIBIO MOJYYEHHBIX
Hay4YHBIX PE3yJIbTAaTOB IO COBEPIIICHCTBOBAHUIO OPraHU3aIlMOHHO-?PKOHOMUYECKUX
MEXaHU3MOB HHHOBALIMOHHOTO Pa3BUTHSI B Chepe YCIYT:

ousHec-moznenbp «Op3on B2B» B unensx ynpasieHus 3(QQPEKTUBHOCTHIO
3aKyIOK OpraHu3aluid OOILIECTBEHHOTO MHUTAHUS, YINPABJICHUS IUIATeKaMU U
JNEUCTBUSIMUA TI0 JOCTaBKE MPOAYKIMH B COOTBETCTBMHU C B3aWMMHOM BBITOJIOW,
YVOPOIICHUSI BBINOJHEHUSI TMOBTOPHBIX 3aKa30B, CcOOpa KOMHCCHOHHBIX C
MOCTABIIMKOB MPOAYKIIMM 3a HOBBIE CoOTJalieHus] (KOHTPAKThI) BHEApPEHAa B
JeATeIbHOCTh Tpennpusituii  obmectBeHHoro nurtanug (CopaBka Toproso-
IPOMBIIIIEHHON manatel PecnyOnuku Y30ekuctan ot 28 asrycra 2022 rojna
Nel11/03-15-568). IlpemsokeHre B  ONPEACICHHOW  CTENMEHH  MOCTYXKHJIIO
YIPOILEHUI0 00pabOTKMU 3aKa30B IO HHHOBALMOHHOM CHCTEME, O0ECIEeYEHMIO
CPOKOB OTIAThI U IOCTABKU MPOAYKIIMH COTIIACHO KOHTPAKTY, 0OpaIeHHI0 0cO00T0
BHUMaHUS UWHTEpECaM MEJIKUX MPOU3BOJAMUTENCH, YBEIUYEHUIO O00BEMOB
MIPOU3BOJICTBA MTPOTYKIIUY;

YCOBEPIICHCTBOBAHHBIN aJITOPUTM KJIaCTEpU3aIlMK TOPTOBBIX OPTaHU3aLIM 110
(dopmaraMm, 3aJaHHBIM B KJIACTEPHOU CHUCTEME, YIIyOJEHUIO COTPYAHUYECTBA
CyOBEKTOB TOPIOBJIM Ha OCHOBE YBEJIMYEHHUS OOBEMOB ONTOBOM U PO3HUYHOU
TOPTrOBJIM U MO MHHOBAIIMOHHOMY HAINPaBJICHWIO HA OCHOBE cOBMecTUMOCTH B2B,
B2C, B2G u cuctremsr HoReCa B cooTBeTcTBHE C peKOMEHIanuu Topropo-
IPOMBIIUJIEHHOW  MajaTbl BHEAPEH B  TOPrOBOM  NPEAIIPUHUMATEIIBCKOU
NEATEIbHOCTH, B YaCTHOCTH, TUIIEPMApKETHYO AesiTeabHOCTh OO0 «Massa Impex»
(CmpaBka ToproBo-npomblnieHHON manatel PecnyOnukn Y30ekuctan oT 28
aBrycta 2022 roma Nell/03-15-568). VYcoBepiieHCTBOBAHHBINA — aJITOPUTM
KJIACTEPU3AIMHA TOPTOBBIX OPTraHU3AINi B OMPEEICHHON CTETIEHH CITOCOOCTBOBAI
YBEJIMYCHHUIO Pa3MEPOB 00BEMOB PO3HUYHON TOPTOBJIHM PETHUOHOB U TOBBIIIECHUIO
WHHOBAIIMOHHOW aKTUBHOCTH B c(pepe OKazaHMs YCIIyT;

IMPOTHO3HBIE  IMOKAa3aTelId  MPOU3BOJACTBA MPOAYKIIMU TI0  BIUSHHIO
MHHOBAIMOHHBIX (PakTOpOB HA pazBuTue chepol ycayr 10 2030 roga onyOIMKOBaHbI
TOpProBoO-IPOMBIIUIEHHON MMAJIATON HUCIOJIB30BaHbl U1 JAJIBHEHIIETO YIIy4dllIeHUs
NesATEeNbHOCTH  CyObekTOB  mpennpuHuMmarensctBa  (CropaBka  Toproso-
OPOMBIIIEHHON mnanatbl PecnyOnuku Y30ekuctan ot 28 asrycra 2022 ropa

9



Nel11/03-15-568). Hcnoap3oBaHHe TMPOTHO3HBIX IOKA3aTeaeH MOCIYXKHIO B
ONPE/ICIICHHOW CTEIEHU MOBBIIICHUIO YPOBHSI TOYHOCTH 11€JIEBOTO MCIOJIb30BaHUS
HMMEIOILIUXCS PECYPCOB B c(pepe, pacIupeHut0 CTPYKTYPhl 0OCITY>KUBAHUS C YYETOM
(aKTOpPOB YCTOMYMBOTO pa3BUTHUS CHEPHI;

YCOBEPIICHCTBOBAHHBIN MapKETUHTOBBIN MOJTXO0]T MTOBBIIIICHUS
3¢ (PEKTUBHOCTH WHHOBAIIMOHHOW JEATEILHOCTH HA OCHOBE MPHOPUTETHOCTH
CUCTEMBI 3aKYIOK-JIOTUCTUKH HEOOXOIUMOMN JII MPOU3BOJCTBA TMPOMYKIIHH C
y4yeToM crnenu@uku cepbl YCIyr UCMOJb30BaHbI JIs JTaJbHEHUIIEro yaydllleHus
JesTEeIbHOCTH  CyOBbEeKTOB  mpeanpuHumarensctBa  (CrnpaBka  Toproso-
IpOMBINIJIEHHONW Tmanatel PecrnyOnuku Y36ekuctan or 28 aBrycra 2022 rojaa
Nel11/03-15-568). Hcnoap3oBaHue MPEUIONKEHHS  MO3BOJIMIO  OOCCICUYHTH
B3aMMOJICUCTBHE JJIEMEHTOB CHCTEMbI, (OPMHUPYEMON IO MHOTOCTOPOHHHUM
OTHOUIEHUSIM B cpepe 00CITyKUBaHUS.

Anpobanus ucciaenoBanusi. Pe3ynpratel uccienoBanusi 00CyKIaInuch Ha 6
MEXIYHAPOJHBIX U 4 PECTyOTMKAHCKIX HAYIHO-TTPAKTUIECKUX KOH(DEPEHITUSX.

Ony0/MKOBaAaHHOCTH pe3yabTarToB ucciaegoBanmid. [Io Teme nuccepranuu
BCETO OMyOJMKOBAaHO 13 Hay4yHbIX pabOT, B TOM 4ucie 3 cTaTeid B Hay4YHBIX
W3JIaHMUSIX, PEKOMCHJIOBAHHBIX K ITyOJIMKAIMd OCHOBHBIX HAayYHBIX PE3YyJIbTaTOB
nokTopckux aucceprauuii BAK, B Tom uucie 3 B pecnyOiuMKaHCKHX M 1 B
3apy0eKHOM KypHaIax.

CTpykTrypa u 00beM auccepranun. /luccepraius COCTOUT U3 BBEACHHUS, TPEX
rJIaB, BBIBOJIOB U TPENJIOKEHMM, CIUCKA WCIIOJIB30BAHHON JUTEpaTyphl U
npuioxkeHnit. O0beM auccepTanuu u3noxeH Ha 128 crpanunax.

OCHOBHOE COJEPXAHUE JUCCEPTALIUUA

Bo BBemeHuM OOOCHOBBIBAC€TCS AaKTyaJbHOCTh M HEOOXOJUMOCTb TEMBI
JUCCEepTallMM, YEeTKO ONpEeAeNsioTcsl Leidb W 3aJaud, OOBEKT M MpEeaAMET
MCCJIEI0BAHMSI, COOTBETCTBHE TEMbl HAy4YHOI'O MCCIIEIOBAHUS TMPUOPUTETHBIM
HaIlpaBJIEHUSM PA3BUTHS HAYKU M TEXHUKH PECHyOJUKH, MIMPOKO MpEeCTaBlIeHA
Hay4yHas. HOBU3HA M NPAKTUYECKHUE pPEe3yJbTaThl HCCIEIOBAHUS, Pa3bsICHACTCS
MOJIydeHHasi Hay4yHas W NpaKTUYecKas 3HAYMMOCTb PE3yJIbTaToOB, ampolauus u
BHEJIPEHUE pE3yJbTaTOB HCCIEAOBAHMS B NPAKTUKY, a TaKXKe CBEIEHUsS 00
OMyOJIMKOBAaHHBIX Pab0Tax U CTPYKTYpE AUCCEPTALIMH.

B mepBoii rnmaBe guccepraunn «Hay4Ho-TeopeTH4ecKHe OCHOBBI
o0ecnieyeHust OPraHU3aMOHHO-IKOHOMHUYECKOI0 MeXaHHM3Ma
WHHOBALIMOHHOIO pa3BUTHSA cdepbl yCayr» NMPOBEAECHO HAYYHOE HCCIEIOBAHUE
CYUIHOCTH,  HEOOXOAMMOCTH U  COLHMAJIbHO-3KOHOMHUYECKOTO  3HAUYCHUs
MHHOBAIIMOHHOTO  Pa3BUTUS  cepbl  ychayr, pETPOCHEKTUBHBI  aHaIU3
SKOHOMHUYECKON 3HAYMMOCTH M TEOPETHYECKHX MOAXOJ0B HWHHOBALOHHOIO
pa3BuTHS chephl YCIyT, 0COOCHHOCTH NHHOBAIIMOHHOTO Pa3BUTHA C(pephl yCIyT Ha
OCHOBE aHajgu3a JaHHBIX O HAy4YHbIX B3IJIAJaX YUYEHBIX OTHOCHTEIBHO
YCOBEPILIEHCTBOBAHUSI HEKOTOPBIX TEPMHUHOB, MPEIJIOKEH OpraHU3allOHHO-
SKOHOMUYECKUN MEXaHW3M HWHHOBALIMOHHOTO PAa3BUTHUS MPEANPUATHNA Cepbl
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OKa3aHMsl YCIyr Ha OCHOBE OOOOIIeHUS TOHSTHH, BBIPAaOOTAHO aBTOPCKOE
OnpeaeeHHE.

[lo HamemMy MHEHHIO, OpPraHHU3allMOHHO-3KOHOMUYECKHNA  MEXaHU3M
oOecrieueHrss MHHOBAIMOHHOTO PAa3BUTHUSl MPEANPHUATHS TMPEACTaBIsIeT CO00i
KOMILUIEKC MPUEMOB, METOJOB, HHCTPYMEHTOB M TPAaBUJ [UIsl TOBBIIICHUS
MHHOBAallMOHHOW aKTUBHOCTH U CTUMYJMPOBAHUS XO3SIMCTBEHHOU JEATEIBHOCTHU C
Y4E€TOM DJKOHOMHUYECKHX, OPTaHHM3aI[MOHHBIX W IOPUAMYECKUX (HAKTOPOB Jis
MOBBIIIEHUS KOHKYPEHTOCIIOCOOHOCTH MPEANpUATHs, chephbl OKa3aHUs yCIYT.

Passutne npeanpmatMa Ha ocHose mogenu S2B

NHbopmauma, bU3Hec-aHaNUTUKA,
pacnpocTpaHeHne MHHOBALLMIA

MnaHnposaHwue, BHepgpeHue
pa3paboTKka MHHOBALMI MHHOBALWIA
(na ocHoBe HNOKP) \ /
OpraHun3auMoHHO-
SKOHOMMYECKUI
MeXaHM3M
WHHOBALMOHHOIO
pa3BuTUA

®urHaHcKpoBaHWe U

. LleHoo6pa3oBaHuWe Ha
KpeauToBaHne MHHOBaLMNA,

NHHOBALMOHHY!O
BHEZpEHNE B NPOU3BOACTBE U X
MaclTabupoBaHue yenyry
CTUMY/IMPOBaHUE HayKW, KOPNOPaTUBHbIE Hanoroob103KeHne, cTpaxoBaHWe
YHUBEPCUTETLI, CO34aHNe MHHOBaU‘Mﬁ Ha OpraHVl3aL||Mi;|, co3garoumnx
OCHOBE UHTerpaLMm MHHOBALMOHHYIO yCAayry

Puc.1. Opranu3anmoHHO-3KOHOMHYECKUII MeXaHU3M HHHOBAIIMOHHOT O
Pa3BHUTHSI NPeINPHUATHI chepbl OKAZAHUS YCayT’

Opranu3aioHHBIA MEXaHHU3M COCTOUT W3 IJIAHUPOBAHUS W OpraHU3aluu
HAY4YHO-UCCIIEAOBATEIBCKOU JCSATCIIBHOCTH, pa3BUTHUS XO03SIMCTBEHHOM
nesTedbHOCTH 1o Mojenun S2B, ¢dopMmupoBaHusS KaHAJOB paclpeleseHus u
nepeiayd MHHOBALMM B MPOILIECC OKa3aHUs YCIYr. DKOHOMUYECKUH MEXaHU3M

" PaspaboTaHo aBTOpPOM
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BKJIFOYaeT B ce0s BONpOChl (PUHAHCHUPOBAHUS U KPEIUTOBAHUS CYOBEKTOB,
YYaCcTBYIOIIMX Ha BCEX OdTalax WHHOBAIIMOHHOTO DPAa3BHUTHSI, HAJIOTOOOIOKEHUS,
CTPaxOBaHUs, CTUMYJMPOBAHUS  Pa3BUTHS  HWHHOBAILMOHHOIO  IIpolecca,
1IeH000pa30BaHNe Ha MHHOBAITMOHHBIC YCITYTH.

Pa3paboTka OpraHu3aliiOHHO-3KOHOMHYECKOIO0 MeXaHu3Ma, oOecredeHust
WHHOBAIIMOHHOTO DPa3BUTHS TPEANPHUATHS chepbl OOCTyKHMBaHHSA, O0OYCIOBIICHA
YCWJICHUEM KOHKYPEHIIMM HA PbIHKAX. B yCIIOBMSX NMHAMHYHO MEHSIOIIETOCS
CIIpoca Ha yCJIYTH, B TOM 4HcCJie HU(PPOBBIC YCIYTH, Pa3BUTHE KOTOPHIX BBI3BAHbI
pacIIMpeHUEeM SJIEKTPOHHOM TOPTOBJIM, HAYyYHO- TEXHUYECKUM IIPOTPECCOM,
OPEANPUATHIO  HEOOXOJMMO  TIOCTOSHHO  COBEPIICHCTBOBATHCS,  BHEAPSTH
WHHOBAIIMM, COOTBETCTBEHHO, YJIy4lllaTh MPOU3BOICTBEHHBIN U OpPTraHU3aIMOHHbBIN
MPOIECCHI.

B cTpanax ¢ pa3BUTON ppIHOYHOM SKOHOMHUKOMW JIEJIOBOM CEKTOP OTHOCUTEIBLHO
AKTUBEH B MOJIYYCHUM HAYYHBIX PE3yJIbTATOB, HANIPABICHHBIX HA BBINOJHEHUE U
BBITNIOJIHEHUE HCCIIENOBaHUW. TO €CTh B 3TOM CEKTOPE 3KOHOMHUKH IMPUOPUTET
OT/JACTCS YaCTHBIM HCCIEOBAHUSIM, KOTOpbhIE OOecIeyaT BBICOKYIO OTAady OT
WHBECTUIINH.

Hayka:
-YHUBEPCUTETbI
-ny6anMyHoe uccnepoBaHue
(HUN):
-TexHU4Yeckoe obyyeHne
S2B
Cnpoc
MHaycTpua 3HaHuA ) _noTpebuTenu;
-KOMMNaHUK -KBanMULMPOBAHHbIN . “KOMAGHUM;
-NpeanpUHMMATENIbCTBO TpyAa; : | -rocynapcrea
TexHONOrMYecKmnn KanuTan |

Oxuaemasi MHHOBAIIMOHHAS! CTOUMOCTD
Oxugaemasi ”HHOBaHHAsI PEHTA0ATbHOCTh
Oxunaemasi ”HHOBAIMOHHAS IPUOBLTH

IloToK 3HAHUN
DKOHOMHUYECKHI TTOTOK

Puc.2. KonuenryaibHble 0CHOBLI HHHOBALMOHHOI0 PA3BUTH®

ITo olmeHkaMm SKCHEpPTOB, B Pa3BUTHIX CTpaHaX HHHOBAIIMOHHOE pPa3BUTHE
XapaKTEPU3YyeTCsl CUIIbHON HAMPABIECHHOCTHIO, U 0K0JI0 27,0% rcciien0BaTeIbCKUX
MIPOCKTOB PEATU3YIOTCSI C BHICOKMMHU DKOHOMHUYECKUMHU pe3yjbTaramu. B 1enom

8 Adapted from (Schmookler, 1962a) and (Kline and Rosenberg, 1986). Note: B2C, business-to-consumer; B2B,
business-to-business; B2G, business-to-government
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Toabko 0,03% uneit u 0,8% npoekToB, HauMHas co ctaauu 3aBepiieHHbIx HUOKP,
UMEIOT TIOJIOKUTEIbHBIN (PMHAHCOBBIN pe3yNbTaT.

N3ydenne 3apy0eKHOTO OMbITa B 00JIACTH MHHOBAIIMOHHOTO Pa3BUTHUSI UMEET
OOJIBITIOE TIPAKTUYECKOE 3HA4YCHHE. ['OBOpPS O KOHIEHIIMU CIIOCOOOB pPa3BHTHS
MHHOBAaLIMOHHOM JI€ATEIBbHOCTH, CIEAYEeT OTMETHTh, YTO METOJ - 3TO CIOCco0
TEOPETUYECKOTO MCCIEIOBAHUS YETr0-IM00 WM BBIOJHEHHUS 3TOTO Ha MPAKTHUKE.
YuuThIBasi, 4TO METOJ - 3TO COBOKYIHOCTH JAEHCTBUHM, IPUMEHSEMBIX BO BPEMS
peanu3anuu AesITEIbHOCTH, METOJIbl MHHOBALIMOHHOT'O Pa3BUTUA MOXKHO OIKCATH
KaK CHCTEMY JEHUCTBUM, MNPUMEHSEMBIX ISl MPAKTUYECKOTO OCYIIECTBICHUS
WHHOBAIIMOHHOW  NIEATENIBHOCTH. B 3KOHOMMYECKM  pa3BUTBIX  CTpaHax
3¢ (peKTUBHbIE KOCBEHHBIE METOJBI MOJACPKKH WHHOBAIMOHHOW JESITEIIbHOCTU
(HaJIOrOBBIE  JIBIOTHI, JIBIOTHBIE TOCYJApCTBEHHBbIE 3aliMbl, aMOpPTHU3AIKU)
COYETAIOTCS € MPSIMBIMU METOJJaMH B CUCTEME FOCYAAPCTBEHHOTO (PMHAHCUPOBAHUS
MHHOBAllMOHHOW NIE€ATEIbHOCTH, YTO SIBJISIETCS CUJIBHBIM CTUMYJIOM JJI Pa3BUTHS
MHHOBALlMOHHOM JEATENBHOCTH. DTOT BUJ TOCYAAPCTBEHHOW MOIIEPKKH AKTUBHO
ucnonb3yercs Bo @panuuu, ABctpun, [1IBennn u nogoOHBIX CTpaHaX.

B3auMopeiicTBue Mexay 3aMHTEPECOBAHHBIMU CTOPOHAMU HHHOBAIIMOHHOMN
HKOCHUCTEMBl OCHOBAaHO Ha 3HAHUAX. OTH NOTOKM 3HAHMM HAKAIUIMBAIOTCS B
MHHOBAllMOHHOM SKOCHUCTEME W OINPEAENSIOT MOTEHUHUAIbHbIE HHHOBAIIMOHHBIE
BO3MOKHOCTH, JOCTYITHBIE 3aMHTEPECOBAHHBIM CTOPOHAM, YTO, B CBOIO OYEpE[b,
3ajaeT BeKTOop MHHOBauui. Ha puc. 2 mpeacraBieHbl B3aMMOJCHCTBUS MEXIY
KOMITaHUSIMH, aKaJeMUYECKUMHU [TKOJIaMU Ha OCHOBE KBaTU(UIIMPOBAHHOTO TpyAa
U TEXHOJOTMYECKOro KamuTayna. HaydHas 1mikojla TOTOBUT OYyIyIIMX YYEHBIX,
TEXHOJIOTOB M NPEIIPUHUMATENEHN, UCIOJb3Yysl 3HAHHUS B YHUBEPCUTETCKHUX HWIIU
TEXHUYECKUX O0O0pa30BaTEIbHBIX IpOrpaMMax, a HCCJIEeIOBaTeId BHOCSAT HOBbBIE
0a30BbIe MOAXOJbI M MPUMEHSIOT A3TH 3HAHUS B JEATEIbHOCTH KOMIIAHUH,
YHUBEPCUTETA WU TOCYJAPCTBEHHOTO YUPEKIEHUS M HUX HCIOJIb30BAHUE
CIIOCOOCTBYET YBEJIMYEHUIO SKCIIEPUMEHTAIbHO-TEXHUUECKOW 0a3bl.

Bo BrOpoli rnaBe paucceprauun «AHAJM3 COBPEMEHHOI'0 COCTOSIHMS,
TEHACHUMH M (PAKTOPOB HMHHOBALMOHHOIO Pa3BUTHHA Cc@epbl YyCayr»
PacCMOTPEHBI U MPOAHAIU3UPOBAHbI COCTOSIHUE U TEHJEHUWU PAa3BUTHUS PHIHKA U
(dakTopsl oOecreyeHuss WHHOBAIMOHHOTO PAa3BUTHS YCIYr B Y30€KHCTaHE,
PAacCMOTPEH MOTEHIMAN ISl pa3BUTUS MHHOBALIMOHHOTO CErMEHTa PhIHKA YCIyT
JUTs oTeuecTBeHHOTo npeanpuHumatesst HOReCa B ycnoBusax ykpymHeHus: Ou3Heca,
YCWICHHSI MHTErpalvd M KJIACTEPHU3alMH, CO3JAIOIIMM HOBBIE KOHKYPEHTHBIE
MpPEUMYIIECTBA HE TOJBKO JUIsl OpraHu3alfii, HO W A cepbl OKa3aHUs YCIYT,
npoBeneH PEST ananus3 MakpoOKpy»KEHHUS OpraHU3alliid, OCYIIECTBIISIIONUX CBOIO
nesitenbHOCTH B cermenTe HOReCa, pa3zpaboran anroputm aHanu3a 3G ekTuBHOCTH
CBOEH JEATEIbHOCTH Ha OCHOBE BHEIPEHUS WHHOBALIMNA HA MPEINPUITHIX chepbl
YCIIYT.

B ycnoBusax Ttpanchopmanuum SKOHOMHUKH cdepa YCIyr MpeTeprieBaeT
cepbE3Hble NPeoOpa3oBaHUsl, KOTOPHIE MPOSBISIIOTCS B TOSBICHUM HOBBIX HE
OCBOCHHBIX CETMEHTOB pBIHKA, TJ€ MPEANPUHUMATENbCTBO, KOHCOIUIUPYS
KanuTtaj, JuBepcuUIMpYS NEATeIbHOCTh, NEpecTpauBas OWU3HEC-TPOLECChl Ha
OCHOBE IIU(POBBIX PECYPCOB CTAHOBUTCS APaiBEpOM MHHOBALIMOHHOTO Pa3BUTHS
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chepbl yciyr. VIHHOBAaIlMOHHBIM CETrMEHTOM pBbIHKA JJII OTE€YECTBEHHOI'O
MIPEANPUHUMATENIS B YCIOBUSAX YKpYIMHEHUs OW3HEca, YCUJICHUS WHTETpallid U
KJIACTEpU3allUH, CO3/IAI0IIUM HOBbIE KOHKYPEHTHBIE TPEUMYIIIECTBA HE TOJIBKO TSI
OpraHu3aIuii, HO U 7151 cephl OKazaHus ycuyT sBisieTcs cermeHT HOReCa.

Taoauna 1

PEST-ananu3 000 «Massa Impex» >

DaxkTopbI

XapakTepucTHKHU

Bausnune

yIpoIleHNEe TPEOOBAaHUM, PETYIUPYIOLIUX AE€ATEIHOCTD B

oTeen

cdepax oOLIECTBEHHOT'O MUTAHUS U PO3HUYHOMN TOProBIx +1
[Tonmutuko-npaBoBeie | He coorBercTBue TpeboBanuii CanlluHa coBpeMeHHBIM
(hakTopbI TpeOOBAaHUSM PHIHKA -1
MHorouyuciaeHHbIe HEOOOCHOBAaHHbBIE MIPOBEPKHU D
rOC.Ha/I30PHBIX OPTaHOB
HaJIOTOBOE Opemst u CJIO)KHOE HAJIOrOBOE 9
aIMUHHCTPUPOBAHUE
DKOHOMHYECKHI KoHKypeHTOCTIOCOOHOCTh
dbakrtop HexBarka KBaJIM(DULIUPOBAHHBIX KaJ[poB u 1
HeOo(UIIMATIbHBIN HAlM
PocT 11eH Ha MPOI0BOJILCTBUE U MHQIISLINS -1
PocT unclIeHHOCTH HaceIeHUs +2
PocTt ypoBHS W KauecTBa KM3HU HACEJICHHUS, OTABIXA W +1
ConuokynbTypHbIE Jocyra
(bakTopbl Tpaauius IpoBEACHHUSI MHOTOYHCIICHHBIX TOPIKECTB +1
OddexTBHOE pacmpenereHrue BPEMEHH B CTOPOHY 11
OTAbIXa BHE JOMAIIIHUX 3200T
Wunosanuu Ha peinke HOReCA +1
CrnoxHocTH MOAKITFOYECHUS K WHXCHEPHO-
KOMMYHHKAITIOHHBIM CETSAM U Mepebou B MOCTaBKax rasa, -2
DJICKTPOIHEPTHU U BOJIBI
. —— Bricokast 10711 UMITOPTHBIX KOMIUIEKTYIOIIUX, TPOYKTOB 1
(baxTop B BBITIOJTHEHMS 3aKka30B B cermeHTe HOReCA
Pa3BuTHe HOBBIX PEKIAMHBIX M AIEKTPOHHBIX TOPTOBBHIX
TUTOMIAIOK, MOOWJIBHBIX TPUIIOKEHHUH, ITOBBIMIAIONTIX +3
7 (HEeKTUBHOCTH MPOAAK
Jusepcudukanuss o0OpynOBaHUS Ui PECTOPAHOB H 10

B xone nposenenHoro PEST-ananmu3a ObUIO MPOCTEkKEHO OTPULIATEIIBHOE U
TIOJIOKMTEIIBHOE BIUSHUC PA3UYHBIX ()aKTOPOB HA JTAHHBIM CETMEHT PhIHKA YCIIYT.
ITo pe3ymbraraM aHaiv3a BHEIIHEH CpeIbl MPEANPHUATHS 3aMETHO, YTO CETMEHT
HoReCa pa3BuBaercsi, pHIHOK YBEIMYMBACTCS, TMOBEJACHWE U 00pa3 KHU3HU
HACEJICHUS MCHSETCS, @ BMECTE C TEM YBEINYUBACTCS KOJMYECTBO KOHKYPEHTOB,
9TO 00YCJIOBUT YCUJICHNE BHUMAHMS KOHKYPEHTHOMN 3aIlUTe.

* pazpaboTaHo aBTOpOM
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Tadoauna 2.

SWOT anamm3 000 «Massa Impex»*

CuibHble cTOpPOHBI (S)

Caaowble croponbl (W)

l.®okycupoBka Ha B2B B cermente

HoReCa oOecneuyur 0Oosiee BBICOKHE
JIOXO/IBL;
2. Juepcudukauuss  JIeATEIbHOCTH

CHIKAET PUCKH;
3. BpIcOkMiI ypoBEeHb OOCTY)KUBaHUS U
y’Ke U3BeCTHBIN Open «Op30H»;
4, SMM -IPOABUKEHHE
OpraHu3aluu;

5. JloBepre MECTHOrO HACEJECHUS YKE
3apeKOMEHI0BaBIIeMy celsi OpeHay Kak
OIOJIKETHBIN OHJIAH MapKET;

6. Y3HaBaeMOCTh OpEHIIOB, KOTOpHIC
MpECTaBIsIa OpraHu3alMs B OHJIAHE-
MapKeTe

yeyr

1. SMM-nipoaBmxenue TOJIBKO
MPOAYKIMH, YCIyT MJi1 CEMbU, HOBBIE
YCIIYT'M IIOKa HE MPOJABUTAIOTCS HA CANTE;
2. HexBarka cnenuaiucToB B 00JacTH
HoReCa;

3. HeundopmupoBaHHOCTH NTOTpeOUTENICH
ycryr HoReCa;

4. Bpicokas 3aBHCUMOCTb OT HMIIOPTa
KOMILJIEKTYIOIINX, COCTaBHBIX AJIEMEHTOB,
BXOJSIIIMX B KOMIUIEKC YCIIYT;

5. OrcyrcTBHE periiaMeHTa "
npeepeHuuid M0  CTUMYJIMPOBAHUIO
pPa3BUTHUS YCIYT B CETMEHTE;

6. Hanuume KOHKYpEHIIMM B CTOJIMIE,
KOTOpbIe pabOTalOT € pPEeruoHATbHBIMU
KJIMEHTaMH.

Bo3moxknoctu (O) Yrpo3si (T)

1. B peruoHe HET KOHKYPEHTOB, |1l. moOsBIECHHWE HOBBIX KOHKYPEHTOB B
paboTaroIMX B CETMEHTE; pETHOHE;

2. VYaydimenue YPOBHSA KU3HH, | 2. TaHAEMHUS BHUPYCHBIX 3a00JIeBaHUMN

IUIaTEXKECIIOCOOHOCTH, KadyecTBa OTAbIXA
ITOBBIIACT IPSMOM U KOCBEHHBIN CIIPOC Ha
YCIIYI'H B CETMEHTE;

O50KMpyeT paboTy TOCTHUHUII,
3. pocT TIleH Ha HMIIOPTHPYEMOE
000pyI0BaHKE, KOMIUICKTYIOIIHE Ha )OHE

3. Penoxanus CHEIHAJIUCTOB, | OJIUTUYECKOTO M SKOHOMHYECKOTO
paboTaBIIMX B 3TOM CETMEHTE; KPHU3HCOB;
4. Bo3moxHOCTB BEPTHUKAJILHOMU | 4. TIOBBIIIICHHE TpPeOOBaHUN KIMEHTOB K
IuBepcUPUKAMKM  yCIyr  OOecreduT | yclyram;
BBICOKYIO KOHKYPEHTOCTIOCOOHOCTb. 5. Bricokas 3aBUCUMOCTD OT

ITOCTAaBIIHUKOB AKCKJTIO3UBHOM MPOAYKIIHH.

SWOT-anaimuz OO0 «Massa Impex» mokaszanx, 4TO Ha JaHHOM JTare
cTparerust (POKyCUPOBKHM OpraHM3allMd Ha HOBOM Juis CaMapKaHJICKOTO perruoHa
cermeHTe HOReCa mo3BOJSUT MEPEKIIOYUTHCS HAa HKOHOMHUYECKHE OTHOILICHHS
monenu B2B, uto 0e3yciI0BHO MMeEeT 3HAYUTENbHbIE NMPEUMYIIECTBA TaKHe, KaK
00JIbIIIKE TOXO/ABI, BO3MOXXHOCTh KIIMEHTOOPUEHTUPOBAHHOCTH, CHIDKEHHE PUCKOB
paboThl HAa pPbIHKE OHJIAWH TOproBiy. OpraHnusanus noJl yke U3BECTHbIM OpeHI0M
OCYILIECTBIISIET mepexoy ¢ pblHKa B2C, xapakTepu3yroUuics OTHOCUTEIbHOMN
MEHBIIIEH MIATeKECIOCOOHOCThIO, BBICOKON KOHKYpPEHIIMEH, M30UpaTebHOCThIO
knueHToB. Tpanchep Ha monens B2B TpeOyer ompeneneHHbIX HU3MEHEHHH B
TpeOOBaHMUSIX K HailMy paOOTHHKOB, NEPECMOTP KOHKYPEHTHBIX CTpaTETuM,
OOJBIINX KAMUTAIOBIOKEHUN, CIAKEHHON JIOTUCTUKU, UHAUBUAYaTU3UPOBAHHBIM
noaxon kK kiveHtam. [lo oTaensHBIM MNpoeKkTaM HEoOXOIUMO MPUBJICYEHHE
CHEIUAINCTOB U3 IPYruX o0jacTel, KOTOpbIE HE BCErja ObIBAIOT JOCTYIIHBIMU U B

* pa3paboTaHO aBTOPOM
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pesynbTate Tpebyer Oojiee BBICOKME OKIanapl. B pecnyOinke HET OTAENbHBIX
HOPMAaTUBHO-TIPABOBBIX  aKTOB, PErJIAMEHTHPYIOIMIMX H  CTUMYJIHPYIOIINX
nesTenbHOCTh B cermenTe HOReCa, yTo mo3Boiuio Obl yIpOCTUTh U 00ECTICUNTh
MPO3PAaYHOCTh OMNEpaluid U TMPUBJIEYb OOJbIlIEe KIMEHTOB M 3aKa3UYMKOB H3-3a
pybexa. ['moOanbHBlE HW3MEHEHHUS TMPUBOAIT B NPWIKUBY MEXKIYHAPOTHOTO
Kamnurtajga, B TOM YHCIE W YEIOBEYECKOTO, YTO MOXKET PACIIUPUTh U YIIyOUTh
cermeHT HOReCa.

K wnanbonee cmabeim crtopoHam OOO «Massa Impex» Mbl OTHECIHH:
HEJ0CTaTOYHAsl MPECTABICHHOCTh HAa CalT OpraHu3aluu yCIyr Ha CErMEHTE
HoReCa, 6penn BoclipuHUMAETCS Cpeu KOHKYPEHTOB M KIMEHTOB KaK OHJIAWH
TUIIEPMApPKET, CPEIHssl aKTUBHOCTh MUHTEPHET ayauTopuu. O0001as pe3ynbTaThl
SWOT-ananu3a OIeHKH BIMSHUSA (DaKTOPOB MHUKPOCPEbI, Mbl BBISICHHJIM, YTO
OpraHM3aly HEOOXOAMMO YJIENIUTh 0CO00€ BHUMAaHHE TaKUM (akTopaM Kak
KOHKYPEHTBI B HOBOM CETMEHTE, HEOOXOAMMO OCYIIECTBISTh JAHATHOCTUKY
KOHKYPEHTOB, aHATU3UPOBATh A(H(PEKTUBHOCTH pEKIaMbl, KAUECTBO OOCTYKUBAHUSI,
A0mi0 pbiHKA. Takke CTOMT OOpaTWTh BHMMaHWE Ha Takou (akTop, Kak
MOTPEOUTENH, MOCKOJIbKY MMEHHO Ojarojaps MX MOKYNaTeIbCKOM CIIOCOOHOCTH
MPOUCXOAUT TPSIMOE BIUSHHE HA PBIHOK OOIMIECTBEHHOTO muTaHus. Caiit
OpraHM3ali HaXOAWTCA B CTaauu TpaHchopManuu. UToObl MpPHUBIEYh HOBBIX
KJIMEHTOB Ha CaWT OpraHU3alui HE0OXOIUMO MPOBECTH Mpa3AHUYHBIC aKIMU Ha
TOBapbl TUIEPMAPKETOB, OTIPABUTH PACCHUIKY YK€ HMMEIONUMCA B HAJIMYUU
ONTOBBIM KJIMEHTaM MHGOPMAIIMH O CTAPTE pabOTHl B HOBOM CErMEeHTE. TeM caMbIM
MBI IIOJyYUM HE TOJIKO MEpEeXojbl Ha CalT, HO U co3laguM cebe 0a3zy JaHHBIX
KJIMEHTOB B  CHCTEME€  JIOSJBHOCTH  3aBeleHus.  Jnsd  MOBBILIEHUS
KOHKYPEHTOCTIOCOOHOCTH HEOOXOJMMO pa3paboTaTh OpPUTMHAIBHBIM KOHTEHT-
IUTaH, KOTOpBIM ycwiut OpeHp, Oyaromaps KOTOPOMY OpraHuszaius OyaeT
BBIICTISITECS. Ha (POHE CBOMX KOHKYPEHTOB W OyJeT NpUBICKAaTh BHUMaHHE
MOTEHIMATHHO HOBBIX MOAMMCYNKOB.

[Tpu n3y4eHnn 3aBUCUMOCTH WHHOBAIIHOHHBIX YCIYT U (haKTOPOB UCTIOIB3yEeM
JUHEHHYI0 (QopMy MHOTO(AKTOPHBIX CBA3€d HE TOJBKO Kak Hauboiee
MaTeMaTHUYeCKu OOOCHOBaHHYIO, HO U Kak QopMy, TMPeayCMOTPEHHYIO
MporpaMMHBIMH TipoaykTaMu. C IIeNbl0 BBISBICHHUS (DAaKTOPOB, BIHUSIONIMX Ha
yeayru OOO «Massa Impex», Hamu Obutr oToOpanbl 20 HanboJee MOmyJIIpHBIX
yCIIyT, TIob3ytomuecs: cnmpocoM Ha peiHke HOReCa. B ocHOBHOM 3TO yclyru Ha
peiike B2B  opranmzamusiMm = 00IIECTBEHHOTO TMHUTAHWS, PECTOpaHaM U
KEUTEPUHTOBBIM OPTaHU3AIUSIM.

Haubonbime pacxoasl opraHu3aiusi HECET Ha TEXHOJIOTHUYEeCKHe HHHOBALIUH,
CBSI3aHHBIE C NPOEKTHPOBAHMEM TOCTHUHUYHOIO U PECTOPAaHHOIO HHTEphepa,
CO3/1aHHeM (PYHKIIMOHAJIbHBIX KOHCTPYKIUH, OW3HEC-POIECCOB, a TaK ke
MapKETUHIOBblE MHHOBAIMM, Takue kak SMM mnpoaBmkeHue yciayr Ha pBhIHKE
HoReCa. MoxHo ObITh yBepeHHBIM Ha 95% B TOM 4YTO pacxojbl Ha
TEXHOJIOTHYECKUE MHHOBAIIMU MPUBOMAAT K YBEIMUEHHIO 00BbeMa pealn30BaHHBIX
yeryr OO0 «Massa Impex» nmo meHble mepe Ha 55.6 Thic.cyM (OJHOCTOpOHEE
3HaYeHHUe U3 t-Tadnuiibl s n-K-1- 17 creneneit cBo6o b1 coctaBiseT t=1.746).
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Jlnst onpenenenus BIUSHUS (GaKTOPOB Ha 00BEM peann30BaHHBIX YCIYT HAMU
pa3paboTaHHa JaHHasE MHOTO(aKTOpHAst MOJAECIb!

Ne| Tloka3zarean Bu Moaean Buja monenn
ypPaBHeHMUsI
1 | O6bém Y=athbixi+ |Y=2351+55.6 MHuorodakTopHas
pealln30BaHHbIX | DaXot ..... +Honxn; | X1+26.5X2 +11.6 X3 | IMHENHAA MOJIEND
yCIyT

Hanuuue 3aBucuMocTr 00b€Ma peaM30BaAHHBIX YCIYT OT JAOJW OpraHu3alui
B cermente HOReCa cBuaeTensCcTByeT O HEOOXOAMMOCTH KOHIIEHTPALUU
JOTIOJTHUTENBHBIX WHBECTUIIMI B WHHOBALMOHHYIO JE€ATEIBHOCTh OpraHU3aluid
chepsl o0cITy)KUBaHUS U COBEPIIICHCTBOBAHHE COOTBETCTBYIOIICH
3aKOHOAATEIbHON 0a30i, peryaupyronuid JaHHbIH OU3HEC B peclyOJMKe MOKHO
NOOUTHCS MYJBTUILTMKATUBHOTO 3(dexTa. YBEeInyeHuo o0bemMa peann30BaHHbIX
yCIyr ClOCOOCTBYET HAJIM4YME MATEHTOB, CBUJETENBLCTB, KOTOPhIE 00ECIEUNBaAIOT
pPOCT KOHKYPEHTOCHOCOOHOCTH 3a CuUeT NpOABM)KEHHE OpeHJa OpraHu3alluy,
KOTOpas y>K€ y3HaBacMa U 3acily’KHJia JOBEpUE KIIMEHTOB.

B tpereeli rmaBe guccepraumn  «IIpuopuTeTHBIe  HampaBJIeHUS
COBEPLICHCTBOBAHMS OPraHU3aMOHHO-I)KOHOMHUYECKOI0 MEXaHHM3Ma
WHHOBALMOHHOIO Pa3BUTHSA C(ephl YCIYT B Pecy0JIMKH Y30eKHMCTAH» HAyYHO
000CHOBaHBI HaIPaBJICHUS COBEPILIECHCTBOBAHMSI OpraHU3alMOHHO-
SKOHOMHUYECKOTO MEXaHHW3Ma MHHOBALIMOHHOTO pa3BUTUSA cdepbl YCIayr B
V30ekucraHe Ha OCHOBE TMPOTHO3WPOBAHMS Ha TMOCIEAyIOIMe S5  JIeT,
HE00X0IMMOCTh MOJIEPHHU3AIINHI KOHTEHTA yKe CylecTByomein miardgopms, SMM
MPOJBMKEHUIO, TIpeAcTaBlieHa OuszHec mozenb «Op3oH B2B» kak uudpopoii
WHCTPYMEHT, HaIpaBJICHHBI HAa OpraHU3alui0 3aKylnoK JJig OpraHu3alui
OOILIECTBEHHOTO TMUTaHUs, pa3padoTaHbl TOProOBbIM KiIacTep M MyTH BHEIPEHUS
KJIaCTEpU3aLUU B CTPYKTYpPY OM3HEC-TIPOLIECCOB TOPrOBOM OpraHU3aIiH.

OnHOM W3 OCHOBHBIX IeJiel NpeanpusTus OOCIy)KUBaHUS B YCIOBHSX
MHHOBALlMOHHOTO Pa3BUTHs SKOHOMHUKH SIBJIIETCS PAMOHAIBHOE MCIOJIb30BAHUE
UMEIOUINXCS PECYPCOB U MOBBILICHHE SKOHOMHYECKOM 3(P(GEKTHBHOCTH uepes
COLIMAJIbHOE M SKOHOMUYECKOE pa3BUTHE. PalirioHanbHOE HCI0JIb30BaHnEe (PaKTOPOB
Opou3BOACTBa (OOCTYKMBaHUS) Jla€T BO3MOXKHOCTb JOCTUYb COLMAIBHO-
skoHOMHUYecKoi dddexTuBHOCTH. Heobxoammo pazpaboTaTh MOJIUTHKY TIO
00ecreyeHn0 YKOHOMHUYECKOW CTa0MIBHOCTH B cdepe YCIayT, MPOTHO3UPOBATH
COLIMAJIBHO-PKOHOMHYECKOE Pa3BUTHE MNPEANPHUSATHN M OpraHu3aluid Ha OCHOBE
KpUTEPHUEB U MOKa3aresel olleHKU 3 (HEKTUBHOCTH XO3SIICTBEHHOM 1E€ATEIbHOCTH.

Oco00 BaXHBIM SBIJISIETCSI COBEPILIEHCTBOBAHME MEXAHU3MOB MPOBEACHUS
CUCTEMHOTO MPOTHO3UPOBAHUS 1 MOHUTOPUHTA MapaMeTpoB Mo cepaM oTpacieit
pa3BuTusl pbiHKa ycayr Pecnyomuku Y36ekucran. Heobxomumo AoCTHYb
COLIMAJIBHO-D)KOHOMHYECKOM cOamaHCUPOBAaHHOCTHU PETMOHAIIBEHOTO
CTPAaTEerMuecKoro pa3BUTUS B PECHyOJUKE M PEUIUTh BOMPOCHl Pa3IMUYHOTO
3HAYEHUS MyTeM BBIPAOOTKU NMPOTHO3HBIX MAaPaMETPOB CYLIECTBYIOIINUX OCHOBHBIX
WHJUKATOPOB CEpPHhI YCIYT.
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Taoauna 3.

JIluHaMuKa ypoBHs (paKTOPOB 00beMa BAJIOBOI0 NMPOAYKTA, CO3JaAHHOIO B
cepe yeayr, B 2011-2021 rogax u nporao3ubie 3Hadennst Ha 2023-2027 roan®

Y (t) Xi X2 X3 Xs X7 Xo
2011 | 35201,4 | 103321,7 | 1186,7 19601,0 19662,3 2372 495
2012 | 44287,0 | 127101,8 | 14812 24502,3 24904,7 4145,6 538
2013 | 55796,6 | 153354,3 | 1847,4 | 305024,3 31503,4 5392,7 621
2014 | 68285,2 | 186712,8 | 22195 37675,6 40204,7 7028,4 782
2015 | 78621,3 221401,5 | 2545,0 44847,8 47275,9 8047,9 897
2016 | 97217,0 | 255724,9 | 3076,3 51301,3 61405,6 10701,4 1746
2017 | 118389,0 | 3174985 | 3675,4 72164,4 69254,8 18498,5 1975
2018 | 151254,7 | 424789,8 | 4581,7 124231,3 84457,6 28745,4 2678
2019 | 191254,3 | 529433,7 | 5771,7 195987,6 103203,7 26999,7 4378
2020 | 219978,5 | 602243,0 | 6456,2 210254,2 114274,7 31304,0 5331
2021 | 285014,2 | 734612,9 | 8156,3 239657,7 1448476 39578,3 6658
2022 | 301245,7 | 825461,7 | 9836,4 25411,6 175201,6 49587,4 7458
2023 | 315298,1 | 901423,8 | 10128,1 27658,4 205123,7 48756,6 8974
2024 | 331278,9 | 998235,4 | 101875 29658,5 236456,7 57684,2 9468
2025 | 345198,7 | 1057258,4 | 10274,6 32456,8 267654,3 68489,6 | 10864
2026 | 362157,4 | 1127358,3 | 10457,6 34521,5 297987,6 79658,4 | 11423
2027 | 375236,4 | 1978241,9 | 10758,4 36458,1 324963,4 87,496,2 | 12621

MOXXHO TPENJIOKUTh HUCIOJIB30BATh 3TY YKOHOMETPUYECKYIO MOJENb IS
IPOTHO3UPOBAHUS OYIyIIHUX MMEPUOJIOB 00hEMa BaJIOBOTO MPOIYKTa, CO3JJaHHOTO B
chepe yciayr Ha OCHOBE TOCYJAPCTBEHHBIX M PETHOHAIBHBIX MPOrPAMM
WHHOBAIMOHHOTO Pa3BUTHS, HAIIPABICHHBIX HA YCKOPEHUE TEMITOB POCTA YCIYT Ha
JyIly HaceJeHHs, pocTa 00HEMOB MHBECTUIIMM B OCHOBHOW KamuTal Mo B cdepy
yCIIyT, 00bEMOB WHHOBAIIMOHHOW MPOAYyKIUU (yciIyr, paboT), 0ObeMOB YCIYT,
CO3JaHHBIX B cdepe Majaoro Ou3Heca M YAaCTHOIO NPEINPUHUMATEIHCTBA,
3¢ (PEKTUBHOTO BHEIPEHUS TEXHOIOTUUECKUX HHHOBAITUH.

OpueHTanusi Ha HOBBIM CErMEHT, HOBYIO MOJENIb OH3HEC-TPOIIECCOB
COMPSKEHO ¢ MHTEHCUBHOM LM poBu3anueit BHyTpu otpaciu. Ecnu nudposuzanms
IPEANPUHAMATEILCTBA C OJIHOH CTOPOHBI COJIMIKAET YYaCTHUKOB PBIHKA,
rOCyapCTBO U OOIIECTBO, C IPYroi CTOPOHBI CIIOCOOCTBYET 3apPOXKACHUIO HOBBIX
ousnec-moneneit. [udposuzanus oOngagaeT ABONUCTBEHHBIM XapaKTEpPOM IO
OTHOIIEHUIO K OPraHu3aIisIM, KOTOPBIE YK€ UMEET OMBIT paboThl B chepe YCIyT,
KIIMEHTCKYIO 0a3zy, HaJIaKECHHYI0 paboTy ¢ TOCTaBIIMKaMU, 3(PGHEKTHBHYIO
J0rucTuKy. C 0HON CTOPOHBI, 3TO JOCTUKEHHE.

° BbIunciIeHO aBTOPOM HA OCHOBAHMM JaHHBIX | TABHOTO YIIpaBJIeHHs FOCYIApCTBEHHOM CTaTUCTHKY Pecry6mmku
V306ekucran
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[IporHo3 HHOBAIIMOHHOTO Pa3BUTHS CEPhI YCIYT B
2500000 V30ekucrane Ha 2023-2027 rr.
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obwuit 06bem ycnyr no Pecnybavke Y3bekuctaH, mapa. cym
e 0HbHEM BASIOBOrO BHYTPEHHErO NPOoAyKTa (MAPA. Cym)
TeMMbl POCTa YCAYT Ha Aylly HaceneHus (B % K npeablayLiemy rosy)
06bEM MHBECTULMIA B OCHOBHOW KanuTan B OTPAcaAX SKOHOMUKM (MApA. cym)
e 0OBEM YC/YT, CO34aHHbIX B chepe Manoro 61MsHeca M YacTHOro NpeanpuHMMATENbCTBA (MApA. CyM)
e 06BbEM MHHOBALMOHHOM NpoayKuum (paboT, ycayr) Bcero(mapa,. cym)
e— K0 /1NYECTBO BHEAPEHHbIX TEXHONOMMYECKUX MHHOBaUMi (en)

Puc.3.IIporao3npoBanne HHHOBALMOHHOI0 Pa3BUTHS cepbl YCJAYT B
Y30exkucrane Ha 2023-2027 rr.
@oKycUpOBKa Ha HOBBIM CETMEHT OKa3aHUsd YCIYyr Uil OpraHU3alui,

paborasmux B B2C, TpebyeT pa3paboTku mporpamMbl TpaHchopMaIuy nepexoia
Ha B2B Ha ocHOBe Iu()pOBBIX TEXHOJIOTHUH.

[IpenBapuTensHBIN 3Tan (10 epexoia Ha peIHOK B2B)

1 @DyHIaMeHTAIbHBIE H NONCKOBbIE [IpuknagHbie NccjIeI0BaHUS U pa3padoTKu :
1 MCCJIE[I0BAHUS I
! HUP OKP I
1 MopgenupoBanue, | Pazpaborka Ha !
1 TeopeTndeckue u KOHCTPYKTOpPCKasi | NEeHCTBYIOIIEH :
1 SKCIIEpUMEHTANILHEIE PAOOTHI. npopaboTka MIaT(hOpMe HOBOTO :
| Pa3pa60TKa KOHIICIIIINH, OIICHKA KOHTEHTA 1715 pabOTEI B |
1 TEXHUYECKOU OCYIIECTBUMOCTHU HoReCa, ucnsitanms, 1
1 CO3/IaHUE MPOTOTHIIA 1
1 3HAHUS 3HaHMs, TEXHOJIOTHH (TEXHHYECKAs :
1 JIOKYMEHTAIUsl, U300peTeH s1, IATeHThI) |
! I

______________________ e e - e

| Bueapenue Ha IIpoGHBIif 3amycKk KOHTEHTA, Yeayra, 1

Juddysus Kommepunaamsanusi PBIHOK JTOpPaOOTKH, TECTOBBIE UCITBITAHHUS TexHosorms |
3HAHHUI TEeXHOJIOTr Ui | itaopMbl, CepTUUKAIMS YCIYT

| | Pacumpenne SMM pexnama, n3ydeHue u Yeayra, 1

Tpancdep TexHom0rii I pbIHKA fgggﬂpﬁ;;zziilcenpoca, CepBIC, TexHojorus |

YCIIyTH,

| 00y4eHHe nepcoHaa |

3penocTs Crabunusamus npomax, Yeayra, |

[ yCIyrH HACBIIIIEHHE PhIHKA TexHoJlorus |

| | Cnan ITanenue crpoca, CHIDKEHHE 1

PEIHOYHELT 3Tam | 00beMa OKa3aHus YCIyT U IPOAaxK |

Puc. 4. dransl Tpanchpopmannu B2C B B2B B cermente HOReCa
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Jlns opranuzanui, padorapmux B B2C, Tpancdopmaiusi B HOBBIH CEIrMEHT
HoReCa na ocHOBe cTpaTeruu pa3BUTHS PHIHKA SBIIAECTCS HAaUOOJIE€ BHIUTPHIIIHOM,
Omarozaps CTPEMUTEIFHOMY POCTY PECTOPAaHHOTO M TOCTMHMYHOTO OM3HEeca Ha
¢doHe pacHmMpeHus: TYpUCTCKOTO TIOTOKA U MOBBIIICHUS! YPOBHS KU3HH HACEJICHUS.
Oco0oe BHUMaHHE HEOOXOAMMO VYACTUTh MOJAEPHHU3AIMN KOHTCHTA YXKe
cyuiecTBymomei miargopmsl, SMM npoBUKeHUIO, TpOrpaMMam JIOSUTbHOCTH.

Opranmzanuss pabotel B cermeHte HOReCa mnpeamomaraer pa3paboTKy
onepanuoHHON Mojenu auctpuOyuuu. CTpaTeruss pa3BUTHS pPBIHKA JIOJDKHA
IpeIycMaTpuBaTh BO3MOYKHOCTH pPacCIIMpPEHMs] JIOJIM OpraHu3aluili B HOBOM
CETMEHTE, IIPU 3TOM COXpaHss KaHaJbl CObITAa Ha MPEKHEM PBIHKE J0 TEX 0P, ITOKa
BBIFOJBI  OT  HOBOIO  CErMEHTa He  o0ecredyar  yCTOWYMBOCTh |
KOHKYPEHTOCIIOCOOHOCTh HOBBIX yciyr. Ha cienyromeii cxeMe HaMu Ipeiaraercs
HOBasi MOJIeNb TUCTpUOyLIMH, yuuThiBaromas TpaHchopmauuio u3 B2C B B2B B
HoReCa.

[TpousBoauTeny B TaHHOW MOJIENIA BKIIFOYAIOT B c€0s1 pepMepCKue X0351UCTBa
U TPOU3BOJWTENICH IPOJOBOJBCTBEHHOM npoaykuuu. depmepckre Xo0341CTBa
MPOU3BOAAT TMPOAYKTHI CHIpIMA 0€3 Kakoh-nuOo 00paboTKH, mepeaaroT
CEJIbCKOXO3SIMCTBEHHYIO MPOAYKLIHMIO MPOU3BOAMUTENSAM, KOTOPbIE MPOU3BOISAT
MPOIYKUHUIO JJIs oTpeduTeneil. [l TpaHCHOPTUPOBKU MPOIYKIUU HEOOXOAUMBI
OCHOBHBIE CpEJICTBa, KamuTadl M TpynoBeie pecypchl. B cermente HOReCa
OpraHM3alM IPUBJIEKAIOT MPOAYKTHI MUTAHUS KaK OT (PePMEPCKUX XO3SIMCTB, TaK
U TMPOU3BOJAUTENEH NPOAYKTOB NHUTAHUS. BE3yCIOBHO MOKYNKY HalpsMylO OT
IPOU3BOAUTENEH AT BOZMOXHOCTh CHU3UTh YCIIYTH, 00ECIEUnBaTh YCTOMUNBbIE
OTHOIIIEHHUSI C HUMHU, U30eraTh MOCPEIHUYECTBA B MOKYIIKE TE€X TOBApOB, KOTOPHIE
obOecrieyaT  OOJNBIIYI0  ILIEHHOCTh  yCIyru  Omaromaps  nuddepeHnuanim
KOMMEPYECKOTO NIPEIIIOKEHHUS.

BxoaHoe npeasioxenue
IIpousBoauTenu

Po3HnuHbIe 3aKyNKH OnroBble MOCTABIIUKYU MucTpudpioTophl
TPaAMUMOHHOTO
NPOA0BOJILCTBUSA

KpynHas posHminas TpaauuuoHHbIE >
Topros.Jist PO3HHYHBIE TOPTrOBIbI HoReCa
IMoTpeduTesn

Puc.5. Moaeas auctpudynmnu, yuutbiBawomas Tpancopmanmio u3 B2C B B2B B HoReCa*.

* Pa3zpaboTaHo aBTOpOM
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Ponp nanHoi miaTdhopmel 3aKII04aETCs B 00€CTICUeHUH 00JIeTYeHHOT0 0OMeHa
[EHHOCTSAMHU CPEIU YYaCTHHUKOB. Y CHEIIHOCTh MIaTPOPMEHHBIX OM3HEC-MOJIETeH,
UX KOHKYPEHTHOE MPEUMYIIECTBO 3aBUCUT OT HAJMYUA MOJOKUTEIbHBIX CETEBBIX
3¢ (HeKToB, MEXaHU3MOB, C MTOMOIIBI0 KOTOPOW yTUIIUTA, CO3JaHHAs MIaTPOPMOH,
3aBHCHT OT KOJMYECTBA y4acTHUKOB Iuiatdopmsl. B cermente HOReCa Bo3HuKaoT
JIBYCTOPOHHHUE ceTeBbie 3(PEKThI, TO €CThb C OJHOM CTOPOHBI €CTh KAaTEeropus
MPOM3BOJUTENN, C JAPYrol CTOPOHBI Kareropusi morpedburtenu. [[ByctopoHHui
ceTeBoi A (HeKT nMeeT MecTo, KOT/1a KOJIMYECTBO MOJIb30BATEICH, MPUHAJISKAIIUX
OJIHOM CTOpPOHE, MOTYT BO3/IEHCTOBABTh HA 00€ CTOPOHKI phiHKAa. Ha ocHOBE Moienu
Marketplace moxHo pazpadotats 6usHec-moenb «Op3on B2B»

Taoauna 4.
%
busznec-moaenn «Op3on B2B»
KuawueBble OcHOBHBbIE BUJIbI OTHOmIEHNUs CermMeHTBI
IIpensioxenne
NapTHEPHI NeATEeJIbHOCTH KJINEHTOB KJINEHTOB
e paspaboTka 1)mpousBoaurenn/ e COIMAJbHBIE | ® JIeSITENIbHO
) IPOJBHKEHHE  BEO | TUCTPHOBIOTOPBI CEeTH; CTh B CEIrMEHTE
% o
HTa/MOOMIIEHOT e I YHOCTb e OOIIECTBCHH BBICOKOT
z caiita/M00 oro 03pavdHOC o111 HoReCa BrIcokOTO
) MIPHUJIOKEHUS, CJICIIOK Ha PBIHKE; ble U CPEIHEero KJlacca;
S|
E e ot1OOp ® JIETKOCTh MEPOIPHSITHUS; o MHHOBAIIIO
s MIPOU3BOIUTENCH ohopMIIeHNS 3aKa3a; | e OOCIy)KMBaHU | HHbIE  OIEPAaTOPBI
= IPOJYKTOB MUTAaHKSA; | e wuppoBbie cueta u | ¢ kaueHrtoB 1o | HOReCa;
—_
= E ® KOOpAWHAITH JOTr0BOpa; Tenedony; NPOU3BOIUTCIIN
S E JIOTUCTHKH, e OW3HEC MHCAWT; e TenedoHHble | MPOAYKTOB (Masblit
g g e oHnaitH/ohnaitH | 2)onepaTopsl 3BOHKH ¢ | W cpenuuii Ou3Hec);
S
% 3 MapKETHHT; HoReCa TUCTpUOBIOTOpA | ® TpaJULHOH
= A e yIpaBJIcHUE ® yIy4YIICHHBIN MH OOIIICTINTA; HBIE
S)
5 E IUIaTeKaMHu; OIIBIT OKYIIOK; AUCTPUOBIOTOPBI
N L)
2 2 e ympomeHue oOmiennta (MasbIid
§ = TIPUHSTHS Y MECTHBIN OM3HEC)
g 5 KaioueBblie YIIPaBJIEHYECKUX Kananabl
= = pecypchbl peleHuit; KJIMEHTOB
5 ® WH(QOPMAIMOHHBI | ¢ GU3HEC MHCAIIT, ® BeO caiT
3 € TCXHOJIOTHH e yIpaBieHHE AJIEKTPOHHOM
2 ® YCJIOBEUCCKHE 3anacamu; KOMMEPIIHH;
o 3
é peCypCHl ® JIOCTYN K HU3Meh u | ® MOOHIIbHO®
:2 BBICOKOKa4YeCTBEeHHOM | [TPHIOKCHHE
TIPOJLYKIIHH. ANIEKTPOHHOM
KOMMEPIHHA
CTpykKTypa pacxoaon IloTok 10x010B

®  YIIPABJICHUC IUIATCIKAMU:

KpEIUTHOMN KapTo;

®  KOMHCCHOHHBIH C60p 3a CACIKH

® aBAaHCOBBIC INIATCXKH IMOCTABIINKOB,
® B3HOCHI IPEMHUAJIbHBIX KIIMCHTOB;

e 5% HBI KOMHUCCUOHHBIH COOpBI C MOCTABIIMKOB Ha HOBBIE

e pasBuTHE U  OOCIyXWBaHHE | CIIEJKH.
m1aThOpMBI;

®  MapKeTHHT;

®  UEJIOBEYECKHE pecypcsl
(mponaxwy, aJIMAHUCTPaTHUBHAS
MTOJIEPIKKA)

Brenpenue knacrepu3anid B OW3HEC-TIPOIIECCHl TOPTOBBIX OpraHU3alUAN
obecnieunt sPdexkTuBHYI0 TpaHchopManuio AesTeabHOCTH B B2B, KoTOpbIi

* pa3paboTaHO aBTOPOM
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BKJIIOYaeT B ce0s IIMPOKYIO CETh B3aMMOCBSA3aHHBIX JJIEMEHTOB Ha OCHOBE
OMHHMKaHaJIbHOCTH Ipojax. Kiacrepuzanus TOproBod IEATEIbHOCTH B CEIMEHTE
HoReCa ocymecTBisieTcssi Ha OCHOBE BEpPTHUKaJbHOW M TOPHU3OHTAIHHOU
nuBepcudukarmu. C OZHOW CTOPOHBI paccMaTpuBas B KadecTBe OOBEKTa
WCCJIEIOBAHMSI OpraHU3alMs OCYLIECTBISET IMPOJAXH TOBApPOB I CEMBbHU
MIOCPEJICTBOM OHJIAlH MAapKeTa, OJHOBPEMEHHO OTKpPbIBasi HOBOE HAaIlpaBJICHUE
nestenbHocT B cermeHte HOReCa nHa ocHoBe momenu B2B, 4To OTKphIBaeT
BO3MOXHOCTH 3aKylaTh TOBapbl /JII HOBOTO CErMEHTa M3 MPEKHEro OHJIaiH
MapKeTa, B TO K€ BpeMs CIelMaJIbHbIE TOBapbl, 0OOpPYAOBAHMS NJisi CErMEHTa
HoReCa B OTKpbITOM JOCTyIE [Jisi KJIMEHTOB OHJIAWH MapKeTa, TeM CaMbIM
TOProBasi OpraHU3allds IOBBIINIAET YPOBEHb OMHHKAHAJIBHOCTH, KOTJIa C JBYX
CErMEHTOB pPbIHKA IMOCTYIMAIOT 3aKa3bl. B mepcrekThBe OpraHu3aiusi MOXET I10
TaKOMY K€ IPUHIUITY pad0Ty OKa3bIBaTh yCIYTH HE TOJIBKO ONTOBBIM U PO3HUYHBIM
KJIIMEHTaM, HO M TOCYJapCTBEHHbIM OpraHaM Ha OCHOBE ayTCOpPCHUHIAa WJIU
rocyjnapcrBeHHo-uactHoro naptHepctBa (I'UII). Ho B 1mensix ropu3oHTaIbHOU
auBepcudukanuu B cropoHy B2G HEoOX0aMMO WMETh ATUTEIbHYI0 HCTOPHIO
npoaax B cermente HOReCa, 3HaunTenbHbIe KATUTAIOBIOXKEHHS U HABBIKU PaOOTHI
C TOCY/IapCTBEHHBIMU 3aKa3aMH.

ToproBele opraHuzalMd, NPUMEHSIONIME TAKTUKY OCBOCHHMS HOBBIX
CErMEHTOB, Ha OCHOBE JUBEPCU(UKAIIMN U BHEIPEHUSI MHHOBALIMOHHBIX IIPOLIECCOB
OpraHM3alMM MPOJIaXK MOTYT YCUJIUTh MO3UIIMH Ha PHIHKE 3a cUET NpeoOpa3oBaHUs
B TOPTOBBII KJIacTep, XapaKTEPHBIMU OCOOCHHOCTSIMU KOTOPOT'O SIBJISIOTCS:

1. QyHKuMOHaANbHAs B3aUMOCBSI3aHHOCTb UIPOKOB PBIHKA (B HAIEM CIlly4yae
€IMHOE BUPTyaJIbHOE TPOCTPAHCTBO B (hopme miatdopmsl, BeO caiita);

2. enauHbld MpoduiIb JIEMEHTOB TOProBOTO Kiacrepa (oHmnaiH, oddaita
TOPTOBJIA U OKA3aHUE YCIIYT);

3. CIIOKHOCTh M MHOTOKaHAJILHOCTB 2JIEMEHTOB Kiactepa (B2B, B2C, B2G);

4. BBICOKMI YPOBEHb KOHKYPEHIIMM U UHTETPUPOBAHHOCTH;

5. couuanbHas v 3KoJioruyeckasi 3pQPeKTUBHOCTD;

6. WHHOBaIlMOHHOCTH M YHUKAIHHOCTb.

S npoM ToproBoro Kjiactepa sBIseTcs — TOproBas OpraHu3anus, rie yHacTHUKA
paboTalOT HE TOJNBKO B 0003HAYEHHBIX (pOpMaTax, HO U BEAYT COTPYJHUUYECTBO Ha
ocHoBe B2S ¢ Hay4yHO-HMCClIe10BaTeTLCKUMU HHCTUTYTAMH, By3aMH, XOKUMHSTAMH.

Pa3BuTre TOProBhIX KJIACTEPOB B PETMOHE CO3AAET IPEUMYILECTBA HE TOJIBKO
Ou3Hec CyOBEKTYy, HO M MECTHBIM OpraHaM BIJIACTH, pa3pelias COLUaIbHO-
skoHOMHUYeckre mpobseMbl pernonHa (PBII, 3ansTocTh, HamoroBhIE TIATEXH B
pETrHOHANIbHBIN OI0/KET), MECTHBIX COOOIIECTB, BOBJIEKas HaceJleHUe B OM3HEC.

I'1aBHBIM 3BEHOM B TOPrOBOM KJIacTepe siBisieTcst TOprosiis B B2C, mockobKy
OH HEMOCPEACTBEHHO U MOBCEMECTHO YAOBJIETBOPSET MOTPEOHOCTH B TOBapax U
yciiyrax HacesneHusi. ToproBaiid KjacTep 00JagaeT s4eHKO-MaTpUYHON CTPYKTYPOU.
Ha puc.7. npeacraBieHa Mojellb TOProBOro Kiacrepa U MPUMEHEHUS METOJIOB
KJIacTepU3alud OU3HEC-TPOIIECCOB HA OCHOBE OpraHU3allMd OMHHUKAHAIbHBIX
IPOJAK.
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[1nanupoBaHrie MapKETHUHT

MoaroTtoBKa, oT6oOp
OaHHbIX, BaXHbIX

OnepaloHHas! 1eATeTbHOCTh
Ornepaunu B TeYEHUE NIEPUOAA:
MPOJIAXKH, OTrPY3KH, HOBbIE KC

Restaunt

napameTpos, Hotel Cateting
pa3paboTka cynep—
pernameHTa mapkeT
OHnaitH
Mapker BepomcreeH—
Hbleé OpraHu—
3auuu
obwenur
/ 4
B2B B2C B2G
Knactepusauus

| MnaHnMpoBaHWE acCOPTUMEHTA

JlaHHBIE KJIACTEPHU3ALNAN
HNudopmarimoHHbIe CHCTEMBI
Puc. 6. Toprosplii KjiacTep U BHeIpeHHE KIACTEPU3AIUN B CTPYKTYPY

OM3Hec-NPoIEecCOB TOProOBOil OPraHu3alun

Oco0OEHHOCTBIO KJIacTepa SIBJISIETCS TO, YTO MEXKIY YYaCTHUKAMH KiacTepa
CYIIECTBYET BHYTPEHHSAS KOHKypeHIMs. BHyTpu  ToproBoro  kiacrepa
B3aMMOOTHOIIICHUSI BCEX MIPOKOB OecropsiiouHOe, HEempeacka3zyeMoe HO
PKOHOMHUYECKH OOOCHOBAHHO CTPEMJICHMEM 3aXBaTUTh CBOW CETMEHT, IMOJIYYUTh
MaKCUMAaJTbHYIO MapxKy.

B pecnybnmuke MOXXKHO CTHMYJIUPOBAaTh Pa3BUTHE TOPTOBBIX KJIACTEPOB Ha
OCHOBE KOMILIEKCA MEPOTIPHUSATHI:

o CTHMYJINPOBAHWE KOMMEPYECKON NEATeTbHOCTH TOPTOBBIX KJIACTEPOB
MMOCPEJICTBOM pPa3MEIICHUSI TOCYIapCTBEHHBIX 3aKa30B, TEM CaMbIM pa3BHUBas
ounsHec-mouens B2G;

« Ha 06a3e TOProBOro Kiacrepa 3amyckath nporpammsel 110 (1onoHUTEIEHOTO
npodeccruoHanbHOTO 00pa3oBaHMsl), TMEPENOATOTOBKM  KaJIpOB, TOBBIIICHUE
KBATH(UKAIIMKA, TEM CaMbiM OOecrednBasi OECIIOBHYIO 3aHSTOCTb BBITYCKHHKOB
BY30B;

o TTOBBINICHNUE MMPUBIICKATEIIBHOCTH PETHOHOB, PECITyOJIMKH Ha OCHOBE IIEJIEBBIX
porpamMM MO OOECNEeYEHUI0 WHHOBAIMOHHOW AKTHMBHOCTH W WHBECTUIIMOHHOU
MIPUBJICKATETLHOCTH PETHMOHA U CTPAHBI B 1IETIOM.

Takum o00pa3oB, TOProBbIE KIACTEPhl TeOrpadUUYecCKd | BHPTYaJTIbHO
JIOKaJIM30BaHbl HA OIPEACIICHHON TEPPUTOPUHU M TIPOCTPAHCTBE, M UX JaJIbHECHIIICEe
pa3BuUTHE OOYCIIOBJICHO BHYTPHPETHOHAIBHBIMH W CTPAHOBBIMHU  YCIIOBHSIMH.
KoHmenmusi K1acTepHOTO Pa3BUTHS TOPTOBIM B OTIWYHE OT MPOU3BOJICTBEHHBIX
KJIACTEPOB HE TpeOyeT MaKCHMaJIbHOW MOOWMIIM3AIIMI0 PECypCOB, MOCKOJIBKY 3Ta

KareropuiiHblii MEHET)KMEHT
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dopma opranuzanuu OuszHeca 00JaJaeT BHICOKOW HHHOBAIMOHHOCTH U MOKET
Jerko mnepeopMaTHpOBaHa M 3amyllieHa B MHTEPHET MPOCTPAHCTBE B €IUHOM
nopraje U yxXe B TMOCIEACTBHE, €CIM 3TO OyIeT 3KOHOMHUYECKH OIpaBIaHO
paccMaTpUBAETCSl B TECHOM MPUBSI3KE K PETHOHY.

3AK/IIOYEHUE

B nucceprannoHHoi paboTe NPEACTaBICHBI MYTH COBEPIICHCTBOBAHMUS
OpraHU3alMOHHO-PKOHOMHUYECKOTO MEXaHM3Ma MHHOBAIIMOHHOTO Pa3BUTHS CPeEpbI
yCIIyT B pecny0iinke Y30eKHCTaH Ha OCHOBE Ha OCHOBE LIEHHOCTHO-JIOTUCTUYECKOTO
B3aMMOJICUCTBHS, KOTOPOE OCHOBBIBAETCS Ha TEOPETUUYECKOM O0O00OIICHUH
KOHIIENTYaJIbHO HOBBIX TEOPETUKO-METOJIOJIOTUYECKUX TOAXO0AaX M HAy4HO-
PAKTUYECKUX TOJOXKEHUSIX, YTO TO3BOJMIO CPOPMYIUPOBATH CIEAYIOLINE
BBIBO/IbI:

1.B nuccepramuu pa3paboTaHO aBTOPCKOE OMNpENEICHUE CYITHOCTH U
COJICp’)KaHUSl KAaTErOpuid «WHHOBAIMOHHAS JIESITEIBHOCThY), «UHHOBAIMOHHOE
pa3BUTHE» U «MHHOBALIMOHHAS YCJIyra» Kak Hay4YHOW OCHOBBI Pa3BUTHUS CQEpbI
ycayr. Ilo HamemMy MHEHWIO, WHHOBAllUOHHOE pPa3BUTHE MPEACTaBIsAECT COOOM
SKOHOMMYECKYIO KaT€TOpPHUI0, XapaKTEPU3YIOIIYI0 COIUAIbHO-PKOHOMHUYECKUE
OTHOIIICHMUS, HaIlpaBJICHHbBIC Ha MOBBIIIICHUE s pekTUBHOCTH u
KOHKYPEHTOCIIOCOOHOCTH Ha OCHOBE HOBOBBeleHMI. B To BpeMs Kkak
WHHOBAIlMOHHAs  yCJAyra  SIBISETCS.  HEMOCPEJCTBEHHBIM  PE3YyJIbTaTOM
B3aMMOJICUCTBUSL  UCTIOJMHUTENSI W TOTPEOUTENsT W TMPEJCTaBIseT COOOM
0OIIIECTBEHHO-?)KOHOMHYECKUE OTHOIICHUS, peanusyomuecs B 3h(eKTuBHOM
NEATEIbHOCTH  UCIIOJHUTENS, HANpaBICHHONM Ha YIOBIETBOPEHHE CIIpOca
OTpeOUTENS.

2. Ha ocHOBEe pPETpOCIEKTUBHOTO aHalM3a 3KOHOMUYECKOW 3HAYUMOCTU U
TEOPETUYECKUX TOJXO0JI0B WHHOBAIIMOHHOTO Pa3BUTHUSL ChEphbl YCIYT BBISIBICHbI
O0COOCHHOCTH MHHOBAIITMOHHOTO pa3BUTHUSI C(PEepbl YCIYyT, ONpeiesieHa CTPYKTypHas
cXeMa IpyIbl MTHHOBAIUM B cpepe ycrayr

3.PazpaboTaHbl NOPUHIUIIBI  1EJICHANPABICHHOTO Pa3BUTUS  CEPBUCHBIX
NPEANpUATAA M OpraHu3alliii, COOTBETCTBUS KOHEUYHBIX pE3yJIbTaTOB YCIYT,
COOTBETCTBUS CIIpOCa U TPEJIOKEHUS] Ha PBIHKE YCIYT, HENPEPHIBHOIO pOCTa
MIPOU3BOIUTEIILHOCTH TPYyAa.

4.  bein  pa3paboTaH  OPraHU3AIMOHHO-DKOHOMUYECKHM  MEXaHU3M,
obOecrieueHrss MHHOBAITMOHHOTO  PAa3BUTHUS ~ TPEANPUATUNA  CPEephl  YCIYT.
OpraHu3alMoOHHBII MEXaHU3M COCTOUT U3 IUIAHUPOBAHUSI U OpraHU3allMd HAy4YHO-
HCCIIE0OBATEIIbCKOU JIESITEIbBHOCTH, Pa3BUTHUS XO3AMCTBEHHOM IEATEIBHOCTH IO
Mozaenu S2B, ¢popMupoBaHus KaHAJIOB paclpeiesieHus W Mepeayl MHHOBAIUN B
MPOIIECC OKA3aHMs YCIYyT. DKOHOMUYECKHI MEXaHU3M, BKJIIOYAET B C€0S BOMPOCHI
(¢buHAHCUPOBAaHUS U KPEIUTOBAHUS CYOBEKTOB, YYACTBYIOIIMX Ha BCEX JTarax
WHHOBAIIMOHHOTO Pa3BUTHS, HAJIOTOOOJIOKEHUS, CTPaXOBaHUs, CTUMYJIHPOBAHUS
pa3BUTUSI WHHOBAIMOHHOIO TMpoliecca, I[EHOOOpa3oBaHUME HAa WHHOBAIIMOHHBIC
YCIIYTH.
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5. Pa3zpabGorana xkimaccuduKkaius METOAOB OIEHKH 3(PHEKTUBHOCTH
OpennpusIThii cepbl yCIIyr, OCHOBaHHAas Ha YAOBIETBOPEHUHU MOTpeOHOCTEH
HACEJICHUS, PEHTA0ETbHOCTH NpeanpuaTus cepbl YCIyr MpH OTHOCHUTEIHHOM
YPOBHE 3aTpat, COUUAIBHBIX TOKA3aTeAX, XapaKTePU3YIOLIUX YCIOBHS U XapaKTep
TpyZaa, 3pPeKTUBHOCTH OCHOBHBIX U OOOPOTHBIX (POHIIOB, & TAKKE IKOHOMHUECKHE
MoKa3aTely, HampaBieHHble Ha 3((eKTUBHOCTh (QOHIAa BCEX 3aTpauyeHHBIX
pecypcoB.

6. IMeHHO mocpeacTBOM pa3BUTHs OTpaciiel cepbl OKa3aHUsl YCIYT MOKHO
3a KOPOTKHMH CpPOK JOOUTHCA BBICOKMX TEMIIOB Pa3BUTHUS B CUIIy crenuduxu
opraHu3aluu OU3HEC-TIPOIIECCOB B JaHHOM cdepe, rie He Tpedyercs 0ObeMHBIX
MaTepuaio3aTpaT, KamuTano3arpaT, Tpy[do3aTpar, CIO0KHOW TEXHOJIOTHYECKOM
UH(GPACTPYKTYphl  MPOU3BOJCTBA. PervoHanbHble MPOTpaMMbl  COIMAIBHO-
SKOHOMHUYECKOTO Pa3BUTUS B IOCIEAHUE TOJBI COCPEAOTOYEHBI HA pEaNU3aluu
BBICOKOJIOXOJIHBIX OTpaciiel 3KOHOMHKH, YYUTBHIBAIOIINE CHEHU(PUKY PECYpPCHOMN
COCTAaBJISIFOLIEH pernoHa, 00beMbl (PMHAHCUPOBAHUS.

7. CoBpemennoe npeanpusitue chepsl HoReCa 310 crioxHbIit OM3HEC 00BEKT,
MHOTO(DYHKIITMOHAJIbHBIA OW3HEC-LIEHTP, KOTOPBIM OTJIMYAETCS MHOroo0pa3zueM
CIOXHBIX  OM3HEC  MPOLECCOB  YOPABICHHS  3aKYNMOYHO-JIOTHCTHUYECKOU
JEeATEIbHOCTBIO, POU3BOJCTBOM, MAPKETUHIOM, IIpoJaxamu, puHancamu u T. I1.
O PeKTUBHOCTDh NEATENBHOCTh TAKOTO MPEANPUATHS CYHIECTBEHHO 3aBUCUT OT
TOTO HACKOJIBKO YETKO M SICHO Pa0OTHUKM OpraHM3alM IpPeJICTaBISAI0OT cede
MHUCCHIO M 1I€JIb OpraHu3alMM, T.K. OOJIBIIMHCTBO OpraHu3aluil 3Toil cdepsl
3aHUMAIOTCS KOHTAKTHBIM OOCITYy’)KHBAHUEM KJIMEHTOB, COOTBETCTBEHHO Ha IEPBOE
MECTO  cpead  (akTOpOB  KOHKYPEHTOCHOCOOHOCTH  BBIXOJIUT  YpPOBEHb
KBJIM(PUKALIUU TIEPCOHAIA.

8. Hanmuume 3aBUCHUMOCTHM 00beMa pEaJTU30BaHHBIX YCIYr OT J0OJIU
opranm3anmii B cermeHte HOReCa cBuaerenbcTByeT O HEOOXOAMMOCTH
KOHLIEHTpAlMu JOMOJTHUTEIbHBIX MHBECTULMNA B MHHOBAILIMOHHYIO JIEATEIbHOCTD
opraHuzanuii cepbl 00CIyKMBaHUS M COBEPIIEHCTBOBAHHME COOTBETCTBYIOLIEH
3aKOHOJATEILHON 0a30i, peryaupyronii JaHHbIH OU3HEC B pecryOJMKe MOXKHO
N0OUThCS MYJbTUILTMKATUBHOTO 3 dekTa. YBeanueHuo o0bemMa peann30BaHHbIX
YCIIYT CIIOCOOCTBYET HAJIMYME MAaTEHTOB, CBUAETENBCTB, KOTOPbIE 00ECNEUMBAIOT
pPOCT KOHKYPEHTOCIIOCOOHOCTH 3a CYET MpOJBI)KEHHE OpeHAa OpraHu3aluu,
KOTOpas y>K€ y3HaBaeMa U 3acily’KHJia JOBEpUE KIMEHTOB.

9.I1porHo3upoBaHue HHHOBAIMOHHOTO Pa3BUTHUS CEepbl YCIYT B Y30€KUCTaHE
Ha TMOCHEAYIIIHE 5 JET MPOJEMOHCTPUPOBAN 3HAUMTENIBHOE BJIMSHUE HA €ro
yCKOpeHue o0beMa YCIyr, CO3JaHHBIX B cdepe Majoro Ou3Heca M YaCTHOTO
MpeIpPUHUMATEIBCTBA, KOTOPAsk XapaKTepU3yeTCs CTPEMHUTEIBLHBIM POCTOM.

10. s opranmzaruii, padotasimx B B2C, Tpanchopmariyisi B HOBBIM CETMEHT
HoReCa Ha ocHOBe cTpaTeruu pa3BUTHUS PhIHKA SIBIISIETCA Hau00Jiee BHIMTPHIIITHOM,
Oylaroapsi CTPEMUTEIBHOMY POCTY PECTOPAHHOTO U TOCTUHUYHOrO OM3Heca Ha
(doHe paclIUpeHus: TYPUCTCKOTO MOTOKA U MOBBILICHUSI YPOBHS dKU3HU HACEJICHHUS.
Ocoboe BHUMaHHME HEOOXOJMMO VYACIWTh MOJIEPHU3ALUU KOHTEHTA YXKe
cymiecTBytoien miargopmel, SMM npoiBHkEHUIO, PpOrpaMMaM JIOSTTbHOCTH.

11.buznec monens «Op3on B2B» 310 ndpoBoii THCTpYMEHT, HAPABJICHHbBIN
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Ha OPraHMU3aIMI0 3aKYMOK JIJIsl OpraHu3aluii OOLIECTBEHHOTO MUTaHUs. ITa MOJIENb
YIOPOIIAaeT OTHOIICHHUSI TMOCTABUIMKOB M PECTOPATOPOB, MPHU 3TOM OQUIaliH KaHal
KOMMEpPUECKUX  OTHOIIEGHWH  coxpanserca. Mcmomp3oBanue — 1atopmbl
yOpaBIEHUS  TIO3BOJISIET  OCYIIECTBISATh  TMOBTOPHBIE  3aKa3bl,  CHIDKas
YIOPaBIECHYECKYI0O HArpy3Ky 3a CUeT IUIAHUPOBAHUS M arperHpOBaHUS IUIATEXKEH,
MoJIy4aTh c4eT-(PakTypsl B HUPPOBOM (opMaTe M MOCTOSHHO KOHTPOJIUPOBATH U
ONTHMHU3HUPOBATh 3aKynku. B nmaHHOW mimaTdhopMe HMMEIOTCS aHAIUTHYECKHUE
UHCTPYMEHTBI OTCJIC)KMBAHUS AKTHUBHOCTH, JBW)KEHHUS TOBApOB JUIsl MPEMUYM
KJIMEHTOB.

12. BHenpenue kiacTtepu3alyd B OM3HEC-TIPOLIECCH TOPTOBBIX OpraHU3aIHii
obecnieunt d(PdexkTuBHY0 TpaHchopManuio AesTeabHOCTH B B2B, KoTopbIi
BKJIIOYaeT B ce0s IIMPOKYIO CETh B3aMMOCBS3aHHBIX JJIEMEHTOB Ha OCHOBE
OMHHKaHAJIbHOCTU npojax. Knactepuzanus TOproBoi NeATEIbHOCTH B CETMEHTE
HoReCa ocymiecTBisieTcsi Ha OCHOBE BEpPTHUKaJIbHOW H TOPH3OHTAIBHOU
IuBepcU(UKALUY.
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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahonda Xxizmat
ko‘rsatish  sohasidagi iqtisodiy faoliyat biznes-jarayonlarning, iqtisodiy
munosabatlarning murakkablashishi va ragamlashtirilishi, elektron tijorat
munosabatlarining yangi modellarining shakllanishi tufayli jadal o‘zgarish bilan
tavsiflanadi. Xizmat ko‘rsatish sohasi innovatsion sohadir, chunki unda ragamli va
kommunikatsiya texnologiyalarining rivojlanishi jadal rivojlanmoqda. "lgtisodiy
rivojlangan mamlakatlarda yalpi ichki mahsulotda xizmat ko‘rsatish va xizmat
ko‘rsatish sohasining ulushi 65-80 foizni, ilm-fan va innovatsiyalarga investitsiyalar
esa 3,0 foizni tashkil etadi ".1° Bugungi kunda xizmat ko*rsatish sohasini innovasion
rivojlantirish, aynigsa ragamlashtirish va elektron tijoratni samarali rivojlantirishg
tashkiliy-igtisodiy mexanizmlarining joriy gilinishi dolzarb muammolardan biri
hisoblanmoqgda.

Jahonda xizmat ko‘rsatish sohasini innovasion rivojlantirishning samarali
tashkiliy-igtisodiy mexanizmlarini takomillashtirish (ishlab chigish) bo‘yicha
iste'molchiga individual yondashuvga ko‘ra ragamlashtirish va sun'iy intellekt
texnologiyalarini rivojlantirish, ishlab chigarishni rasional tashkil qilish va
unumdorlikni oshirish kabilar yo‘nalishdagi tadgigotlarga ustuvor darajada
garalmogda. Bu borada sohaning ijtiomiy yo‘naltirilganligini yanada
chuqurlashtirish, ekologik xizmatlar turini kengaytirish, ragamlashtirish va sun'iy
texnologiyalarni xizmat ko‘rsatish sifatini oshirishga ko‘ra tashkil gilish, xo‘jalik
yurituvchi sub'ektlarni innovasion boshgarish faoliyati samaradorligni oshirish
mavzusidagi tadgiqotlar muhim ahamiyat kasb etmoqda.

Mamlakatimizda Yangi O°zbekistonni barpo etish jarayonida xizmat ko‘rsatish
sohasini sifat jihatdan yangi pog‘onaga ko‘tarish, ishlab chigarish sifati va
samaradorligini oshirish, boshgaruvning zamonaviy tizimini joriy gilish va sohaga
ragamli texnologiyalarni joriy qilish bo‘yicha keng gamrovrli chora-tadbirlar
amalga oshirildi. 2022 yilg global innovasion indeksi" bo‘yicha O‘zbekiston
birinchi marta Markaziy va Janubiy Osiyoning eng ilg‘or uchta mamlakati gatoriga
kirganini amalga oshirilgan chora-tadbirlarning natijasidirt. Bu borada keyingi
bosqichda “Yangi O‘zbekistonni rivojlantirish Strategiyasi’ning 52-maqgsadiga
erishish doirasida “Global innovatsion indeksida gayd etilgan past ko‘rsatkichlar
bo‘yicha O‘zbekistonning mavgeini yaxshilash, barcha sohalarda keng ko‘lamli
imkoniyatlar yaratish, innovatsion loyihalar, tadgigot va innovatsion tashabbuslarni
go‘llab-quvvatlashning zamonaviy mexanizmlarini joriy etish” vazifalar
belgilandi*2.

O<zbekiston Respublikasi Prezidentining 2022 yil 28 yanvardagi PF-60-son
"Yangi O‘zbekistonning 2022-2026 yillarga mo‘ljallangan rivojlanish strategiyasi
to‘grisida”, 2021 yil 30 sentyabrdagi PF-6318-son "xizmat ko‘rsatish sohasini
go‘llab-quvvatlashga doir qo‘shimcha chora-tadbirlar to‘g‘risida”, 2022-yil 6

10 http://www.worldbank.org/eca/russian/data/

11 https://www.wipo.int/edocs/pubdocs/en/wipo-pub-2000-2022-en-main-report-global-innovation-index-2022-15th-
edition.pdf

12 5h.M.Mirziyoyev. Yangi O‘zbekiston Strategiyasi. “O¢zbekiston” nashriyoti, 2021. B.157
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ilyuldagi  PF-165-son  "Oc<zbekiston  Respublikasining 2022-2026-yillarga
mo‘ljallangan innovasion rivojlanish strategiyasini tasdiglash to‘g‘risida"gi
Famonlari, 2022-yil 27-yanvardagi PQ-104 "xizmat Kko‘rsatish sohasini
rivojlantirishga doir go‘shimcha chora-tadbirlar to‘g‘risida" va maazkur sohaga oid
boshga nomatvi hujjatlarda"qgarorida hamda mazkur sohga oid boshga me'yoriy-
huquqiy hujjatlarda belgilangan vazifalarni amalga oshirishga ushbu dissertasiya
tadgiqoti muayyan darajada xizmat giladi.

Tadgigotning respublika fan va texnologiyalari rivojlanishi-ning ustuvor
yo‘nalishlariga mosligi. Dissertatsiya tadgiqoti respublika fan va texnologiyalar
rivojlanishining I. «Demokratik va huquqiy jamiyatni ma’naviy-ahlogiy va madaniy
rivojlantirish, innovatsion iqtisodiyotni shakllantirish» ustuvor yo‘nalishiga
muvofiq bajarilgan.

Muammoning o‘rganilganlik darajasi. Xizmat ko‘rsatish sohasini
innovatsion rivojlantirishning tashkiliy-igtisodiy mexanizmini rivojlantirishning
nazariy-metodologik jihatlari ko‘plab xorijlik olimlar’®, jumladan:, A. Smit, P.
Samuelson, D. Bella,E. M. Agababyan, B. M. Rakitskiy, V. M. Rutgayzer, G. S.
Sarkisyan, R. F. Gataullina, V. JI. Inozemseva, V. V. Kotilko, S. V. Shishkina, I. I.
Dyumulena, D Lvova, T.N. Sofino, P.N.Zavlin, Yu.V.Perevalov, .M.Golova, A. F.
Suxovey, Ye.V.Martnyuk, L. P. Goncharenko, Yu.A. Artuyunov, L.K. Paviov,
Ye.V. Silkina boshgalar tomonidan tadgiq gilingan. Ushbu muammolarni
o‘rganishga  Oc‘zbekistonlik  olimlardan!*  M.K.Pardayev, = M.E.Pulatov,
M.M.Muxammedov, J.R.Zaynalov, K.J.Mirzayev, B.Sh.Safarov,

13 3apun I1.H. MHHOBaLMs B PHIHOYHOM 3koHOMUKe / ['ymanutapusle Hayku 1997 Ne3. C. 3-10; Ilepesanos 10.B.,
l'onmoBa M. M., Cyxoseit A. ®. VIHHOBanMOHHAS TOJMTHKA B PErHMOHE: OPraHMW3ALMOHHO-TIPABOBBIE ACTIEKTEHI.
Ipenpunt Exatepunbypr: U3 YpO PAH 1996.-50 c.; MapteiHiok E. B. ®unancupoBaHHe HHHOBAIMOHHOW
nesrenbHoctd B Poccum  //  TlpeampuHuMaTenbckue M COLMANbHO-3KOHOMHMYECKHEe Mpobiembl  Poccuu:
¢0.Hay4.TpyA0B / o obur.pena. Panmopra A.H..-M.:3A0 «M13a-Bo DxoHoMukay, 2000.-C.56-70.; JI. I1. ['oHuapeHko,
10. A. ApryoHos. HuHoBanmonnas mnonutuka —M.: KHOPYC, 2009.-352.; JLK. IlaBnoB. «MWHBecTuuu
WHHOBAIIMOHHOTO THMa» KypHan «xonomuct» Mocksa Ne 7 2008 ctp. 34-37.; 50. E.B. Cunkuna benopycckuit
TOCYAapCTBEHHBIN yHUBEepcnuTeT, MuHCK [Marepunaiisl MexayHapoaHoro Gopyma «/IHHOBallMOHHBIE TEXHOJIOTHUH H
cuctembl»: — MuHnck: I'Y «benlICAy», 2006. — 156 c.]

13 IMapnaes M.K., Hcpouno XK.U., Fanmapos A.K. Xwusmar kypcaTuiml coxacuia HKTUCOAMM TaXJIMIHU
TaKOMIJUTAIITAPHIT MyamMmonapu. Pucoma. Camapkann. «3apadmon», 2009. - 66 6.- 4,1 0.1.; [IymatoB M.3.,
Mupszaes K.)K., Cyntonos III.A., IllaBkueB 3. ['106an MKTHCOMUI PUBOMIIAHUII (TYPH3M HUKTHUCOIHETH). SJ’KyB
kymianma. T.: ®an Ba TtexHomorus, 2018. — 296 6.; MyxammenoB M.M. um jap. DKOHOMHKa TOPTOBJIH.
Camapkan.1998.¢.282; Tyxnues U.C., Xatut6oes P., Cadapos b.111., Typcynosa I'.P. Typusm acocnapu. Japciuk.
— T.: ®an Ba texuonorus, 2014. - 332 6.; 3aitnanoB J.P. Yciyru u cepBUC Kak SKOHOMHYECKas Kareropus. //
«Cepsucy xypramu. Camapkasas: 2009, 1-con. 70-77 6etnap. — 0,6 6.1.; AxykapumoB b.A. Muku caBno UKTHCOANETH.
Hapcmux, Il xuem T.: «®an Ba TtexHomorus». 2008.; AcmanoBa J[.X. Tpynoé€mKocTs MPOAYKIHMH OOIIECTBEHHOTO
MMUTaHUSA H pe3epsl e€ CHIDKEHHS: aBTopedepaT IUCCEepTAliM Ha COWCKAHWE YYEHOW CTeNeHW KaHAWJaTa
skoHomHueckux Hayk- Kues. 1992 — C. 20. AnueBa M.T. CoBeplieHCTBOBaHHE MEHEIKMEHTA TYpPHUCTUYECKOI
uHIycTpUH B Y30ekucrane. 2019 .

14 ITapgaes M.K., Ucpouno XK.U., Fanmapos A.K. Xwusmar kypcaTuiml coxacuia HKTUCOAUN TaXJIMIHU
TaKOMWUTAIITHPUII Myammonapu. Pucoma. Camapkanz. «3apadmon», 2009. - 66 6.- 4,1 6.1.; [IynaroB M.D.,
Mup3saes K. K., Cynronos IILA., Illapkues D. [106an MKTHCOMMH PHBOMIAHUII (TYpU3M MKTHCOTHETH). YKyB
kymnanma. T.: ®an Ba texHomorms, 2018. — 296 6.; MyxamvenoB M.M. u 1p. DKOHOMHKA TOPTOBIIH.
Camapkan.1998.¢.282; Tyxnues U.C., Xatut6oes P., Cadapos B.111., Typcynosa I'.P. Typusm acocnapu. Japciuk.
— T.: ®an Ba texHomorus, 2014. - 332 6.; 3aifnanoB JI.P. Ycayru u cepBuc Kak 3KOHOMHUYECKas KaTeropus. //
«Cepsucy xypHanmu. Camapkan: 2009, 1-con. 70-77 6etmap. — 0,6 6.1.; AnykapumoB b.A. uku caB/io MKTUCOTUETH.
Hapcmux, Il xuem T.: «®an Ba TtexHomorms». 2008.; AcmanoBa J[.X. TpynoémMKocTs MPOAYKIIUH OOIIECTBEHHOTO
MMUTaHUSA H pe3epsl e€ CHIDKEHHS: aBTopedepaT IHCCEepTAlli Ha COWCKAHWE YYEHOW CTeNeHW KaHAWJaTa
skoHOMIYeckuX Hayk- Kme. 1992 — C. 20. Ammea M.T. CoBepIneHCTBOBaHHE MEHEIKMEHTa TYypPHUCTHYECKOI
uHIycTpUK B Y30ekucrane. 2019 .
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B.A.Abdukarimov, D.X.Aslanova, J.I.Isroilov, M.T.Aliyeva va boshgalarning ilmiy
ishlari  bag‘ishlangan.Ammo, bevosita mamlakat uchun HoReCA yangi
segmentdagi xizmat ko‘rsatish tashkilotlari faoliyatining ilmiy va tadbirkorlik
hamkorligi (S2B modellari) asosida innovatsion yo‘nalishlari, innovatsion
rivojlantirish usullarini joriy etish bilan bog‘liqg tadgigotlarni takomillashtirish
bo‘yicha ilmiy-tadqgigot ishlari yetarli darajada olib borilmagan. Shu tufayli,
bularning barchasi mazkur dissertatsiya ishi mavzusining tanlanishiga asos bo‘ldi.

Dissertatsiya tadqiqotining dissertatsiya bajarilgan oliy ta’lim
muassasasining ilmiy-tadqiqgot ishlari rejalari bilan bog‘ligligi. Dissertatsiya
tadgigoti Samargand iqgtisodiyot va servis instituti ilmiy-tadgigot ishlari rejasiga
muvofiq “Innovatsion iqtisodiyot sharoitida xizmat ko‘rsatish sohasi tarmoqlarini
rivojlantirishning nazariy va amaliy muammolari” mavzusidagi ilmiy loyiha
doirasida bajarilgan.

Tadgigotning magsadi - xizmatlar sohasida innovatsion rivojlanishning
tashkiliy-igtisodiy mexanizmlarini takomillashtirish bo‘yicha ilmiy takliflar va
tavsiyalar ishlab chigishdan iborat.

Tadgigotning vazifalari:

Xizmat ko ‘rsatish sohasini innovatsion rivojlantirishning igtisodiy ahamiyati va
nazariy yondashuvlarini tahlil gilish asosida "innovatsion rivojlanish”, "innovatsion
faoliyat”, "innovatsion xizmat" tushunchasini mualliflik ta'rifini aniglashtirish va
ishlab chiqish;

xizmat ko‘rsatish sohasini innovatsion rivojlantirishning o°ziga xos
xususiyatlarini,  xizmat ko‘rsatish  sohasini  innovatsion  rivojlantirishni
ta'minlashning tashkiliy-igtisodiy mexanizmini va uning samaradorligini baholash
usullarini aniglash;

O<zbekistonda xizmat ko‘rsatish sohasini innovatsion rivojlantirishning xorijiy
tajribasini va undan foydalanish imkoniyatlarini o‘rganish;

respublikada xizmat ko ' rsatish sohasi tarmoqlarining zamonaviy holati va
innovatsion rivojlanish tendensiyalarini tahlil gilish;

SWOT innovatsiyalarni tahlil gilish va HoReCA bozorida raqobatdosh
ustunliklarini aniglash;

"Massa Impex" MChJning innovatsion faoliyat omillarini ekonometrik tahlil
qgilish;

O<zbekistonda xizmat ko‘rsatish sohasining innovatsion rivojlanishini bashorat
gilish;

xizmat ko‘rsatish sohasida tadbirkorlikning ayrim turlarini istigbolli
innovatsion rivojlantirish yo‘nalishini aniglash;

xizmat  ko‘rsatish  sohalarida innovatsion  rivojlanishni  ta'minlash
mexanizmlarini takomillashtirish yo‘llarini ishlab chigish.

Tadqiqotning ob’ekti sifatida O‘zbekiston Respublikasida xizmat ko‘rsatish
sohasining innovasion faoliyati olingan.

Tadqgigotning predmetini  xizmat ko‘rsatish  sohasida innovatsion
rivojlanishning tashkiliy va iqtisodiy mexanizmlarini boshqarish bilan bog‘liqg
Ijtimoiy-iqtisodiy munosabatlar majmui tashkil giladi.
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Tadgqiqotning usullari. Dissertatsiyada tizimli tahlil, guruhlash, induksiya-
deduksiya, mantiqgiy va giyosiy tahlil, abstrakt-mantiqiy fikrlash, statistik va faktor
tahlil usullari, SWOT strategik tahlil gilish usullaridan foydalanilgan.

Tadgiqgotning ilmiy yangiligi quyidagilardan iborat:

umumiy ovqgatlanish tashkilotlari xaridi samaradorligini to‘lovlar va
mahsulotlarni etkazib berish harakatlarini o‘zaromanfaatlarga ko‘ra boshgarish,
takroriy buyurtmalarni amalga oshirishni soddalashtirish, yangi kelishuv
(shartnoma)lar uchun mahsulot etkazib beruvchilardan komission yig uvlarni (sbor)
undirishga ko‘ra "orzon B2B" biznes modeli ishlab chigilgan;

savdo tashkilotlarini klasterlash algoritmi Klaster tizimida belgilangan
formatlar bilan bir gatorda savdo sub'ektlari hamkorligini ulgurji va chakana savdo
hajmini oshirish asosida chugarlashtirish hamda innovasion yo‘nalishda B2B, B2C,
B2G va HoReCa tizimlari uyg‘unligiga ko‘ra takomillashtirilgan;

xizmat ko‘rsatish sohalari rivojlanishiga innovasion omillarning ta'siriga ko‘ra
2030 vyilga gadar mahsulotlar ishlab chigarishning prognoz ko‘rsatkichlari
asoslangan;

xizmat ko‘rsatish sohasining o‘ziga xos xususiyatlariga ko‘ra innovasion
faoliyat samaradorligini oshirishning marketing yondashuvi ishlab chigarish uchun
zarur mahsulotlar xarid-logistikasi tizimiga ustuvorlik berishga asosida
takomillashtirilgan;

Tadgigotning amaliy natijalari quyidagilardan iborat:

S2B modeli bo‘yicha biznes-jarayonlarni tashkil etishning zamonaviy
tendentsiyalarini hisobga olgan holda xizmat ko‘rsatish sohasidagi tashkilotlarning
innovatsion rivojlanishining mualliflik ta'rifi ishlab chigilgan;

innovasiya belgilariga asoslangan holda innovasiya tushunchasining tasnifi
takomillashtirilgan;

xizmat Kko‘rsatish sohasining rivojlanishiga bevosita va bilvosita ta'sir
ko‘rsatadigan, bozor sharoitlari bilan bog‘lig va innovasiyalarning rivojlanishiga
to‘sqinlik giladigan omillar tasnifi ishlab chigilgan;

xizmat ko‘rsatish sohasi turi va amalga oshirish maqgsadlariga ko‘ra
funktsiyalari aniglashtirilgan

Tadgqiqot natijalarining ishonchliligi. Tadgigot natijalarining ishonchliligi
tadgiqotda go‘llanilgan uslubiy yondashuv va usullarning magsadga muvofigligi,
ma'lumotlarning rasmiy manbalardan olingani hamda xulosa, taklif va
tavsiyalarning amalda sinovdan o‘tgani, shuningdek, olingan natijalarning
amaliyotda foydalanilgani bilan izohlanadi.

Tadgigot natijalarining ilmiy va amaliy ahamiyati..Tadgiqot natijalarining
ilmiy ahamiyati tadgigotda ishlab chigilgan xulosa va tavsiyalar xizmat ko‘rsatish
sohasi tarkibiy gismlarining tasnifini ishlab chigish, xizmat ko‘rsatish sohasi
korxonalarining innovatsion faoliyatining kontseptual modelini taklif qilish,
korxona samaradorligini baholash mavzu bo‘yicha ilmiy loyihalarning ilmiy-
nazariy asoslarini boyitishga xizmat qgilishi bilan izohlanadi.

Tadgiqot natijalarining amaliy ahamiyati ishlab chigilgan taklif va
tavsiyalardan xizmat ko‘rsatish sohasi korxonalarining iqtisodiy resurslaridan
samarali foydalanishda, xizmat ko‘rsatish sohasi korxonalarining tashkiliy va
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boshgaruv tuzilmasini optimallashtirishda mo‘ljallangan vazifalarini bajarish
yuzasidan chora-tadbirlarni ishlab chigishda va amaliy tadbirlarda foydalanish
mumkinligi bilan izohlanadi.

Tadqgigot natijalarining joriy qilinishi. Xizmatlar sohasida innovatsion
rivojlanishning tashkiliy-igtisodiy mexanizmlari takomillashtirish bo‘yicha olingan
Ilmiy natijalar asosida:

umumiy ovgatlanish tashkilotlari xaridi samaradorligini to‘lovlar va
mahsulotlarni etkazib berish harakatlarini o‘zaromanfaatlarga ko‘ra boshqarish,
takroriy buyurtmalarni amalga oshirishni  soddalashtirish, yangi kelishuv
(shartnoma)lar uchun mahsulot etkazib beruvchilardan komission yig‘imlarni
undirishga ko‘ra "Orzon B2B" biznes modeli savdo-sanoat palatasi tavsiyasiga ko‘ra
umumiy ovgatlanish sub'ektlari faoliyatiga joriy gilingan (O°zbekiston Respublikasi
savdo-sanoat palatasining 2022 vyil 28 avgustdagi Nel1/03-15-568-sonli
ma'lumotnomasi). Taklif buyurtmalarni innovasion tizimga ko‘ra soddalashtirishga
holda rasmiylashtirish, to‘lov muddati va mahsulotlarni shartnomaga ko‘ra etkazib
berishni ta'minlash, kichik ishlab chigaruvchilar manfaatlarini alohida e'tiborga olish
va mahsulotlar ishlab chigarish hajmini oshirishga muayyan darajada xizmat gilgan.

savdo tashkilotlarini klasterlash algoritmi Klaster tizimida belgilan-gan
formatlar bilan bir gatorda savdo sub'ektlari hamkorligini ulgurji va chakana savdo
hajmini oshirish asosida chugarlashtirish hamda innovasion yo‘nalishda tizimlar
uyg‘unligiga ko‘ra takomillashtirilgan taklif savdo-sanoat palatasi tavsiyasiga ko‘ra
savdo tadbirkorlik sub'ektlari, jumladan "Massa Impex" MCHJ gipermarket
faoliyatiga joriy gilingan (O‘zbekiston Respublikasi savdo-sanoat palatasining 2022
yil 28 avgustdagi Nel1/03-15-568-sonli ma'lumotnomasi). Savdo tashkilotlarini
klasterlashning takomil-lashtirilgan algoritmi mintaga chakana savdo sektori
hajmini oshishiga va xizmat ko‘rsatishda innovasion faollikni oshirishga muayyan
darajada xizmat gilgan;

xizmat ko‘rsatish sohalari rivojlanishiga innovasion omillarning ta'siriga
ko‘raa 2030 yilga gadar mahsulotlar ishlab chigarishning prognoz ko‘rsatkichlari
savdo-sanoat palatasi tomonidan foydalanilgan (O‘zbekiston Respublikasi savdo-
sanoat palatasining 2022 yil 28 avgustdagi Ne11/03-15-568-sonli ma'lumotnomasi).
Prognoz ko‘rsatkichlaridan foydalashi sohada mavjud resurslardan magsadli
foydalanish, xizmat ko‘rsatish tarkibini kengayti-rish, sohani bargaror
rivojlantirishda omillarini e'tiborga olish aniglik darajasini oshirishga muayyan
darajada xizmat gilgan;

xizmat ko‘rsatish sohasining o‘ziga xos xususiyatlariga ko‘ra innovasion
faoliyat samaradorligini oshirishning marketing yondashuvi ishlab chigarish uchun
zarur mahsulotlar  xarid-logistikasi  tizimiga ustuvorlik berishga asosida
takomillashtirish taklifisavdo-sanoat palatasi tomonidan foydalanilgan (O‘zbekiston
Respublikasi savdo-sanoat palatasining 2022 yil 28 avgustdagi Nel1/03-15-568-
sonli ma'lumotnomasi). Taklifdan foydalanish xizmat ko‘rsatish sohasidagi ko‘p
tomonlama munosabatlarga ko‘ra hosil bo‘lgan tizim elementlari o‘rtasidagi o‘zaro
ta'sirni ta'minlashga imkon bergan;

Tadgiqot natijalarining aprobatsiyasi. Tadgiqot natijalari 6 ta xalgaro va 4
ta respublika ilmiy-amaliy konferentsiyalarida muhokama gilingan.
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Tadgiqot natijalarining e'lon gilinishi. Dissertasiya mavzusi bo‘yicha jami
13 ta ish, shu jumladan, O‘zbekiston Respublikasi Oliy attestasiya komissiyasi
tomonidan tavsiya etilgan nashrlarda 3 ta ilmiy maqola respublika va 1 ta maqola
xorijiy jurnallarda chop etilgan.

Dissertasiyaning hajmi va tuzilishi. Dissertasiya kirish, 3 ta bo‘lim, xulosa va
takliflar, foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Dissertasiya hajmi
128 sahifada bayon etilgan.

DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida o‘tkazilgan tadgiqgotlarning dolzarbligi va zarurati asoslangan,
tadgigotning maqsadi va vazifalari, ob'ekti va predmeti tavsiflangan, respublika fan
va texnologiyalari rivojlanishining ustuvor yo‘nalishlariga mosligi ko‘rsatilgan,
tadgigotning ilmiy vyangiligi va amaliy natijalari bayon gilingan, olingan
natijalarning ilmiy va amaliy ahamiyati ochib berilgan, tadgiqot natijalarini
amaliyotga joriy qilish, nashr etilgan ishlar va dissertasiya tuzilishi bo‘yicha
ma'lumotlar keltirilgan.

Dissertasiyaning "Xizmat ko‘rsatish sohasini innovasion rivojlantirishning
tashkiliy-igtisodiy mexanizmini ta'minlashning ilmiy-nazariy asoslari" deb
nomlangan birinchi bobida xizmat ko‘rsatish sohasini innovasion rivojlantirishning
mohiyati, zaruriyati va ijtimoiy-igtisodiy ahamiyatini ilmiy o‘rganish, Xizmat
ko‘rsatish sohasini innovasion rivojlantirishning iqgtisodiy ahamiyati va nazariy
yondashuvlarini retrospektiv tahlil qilish, ayrim atamalarni takomillashtirish
bo‘yicha olimlarning ilmiy qarashlari to‘g‘risidagi ma'lumotlarni tahlil gilish
asosida xizmat ko‘rsatish sohasini innovasion rivojlantirishning o‘ziga xos
xususiyatlari, xizmat ko‘rsatish sohasi korxonalarini innovasion rivojlantirishning
tashkiliy-igtisodiy mexanizmi tushunchalar, muallifning ta'rifi ishlab chigilgan.

Bizning fikrimizcha, korxonaning innovatsion rivojlanishini ta'minlashning
tashkiliy-igtisodiy mexanizmi-bu korxonaning, xizmat ko‘rsatish sohasining
ragobatbardoshligini oshirish uchun igtisodiy, tashkiliy va huqugiy omillarni va
igtisodiy faoliyatni rag‘batlantirish usullari, vositalari va qoidalari majmuini hisobga
olgan holda innovatsion faollikni oshirish lozim.

Xizmatlarni  ko‘rsatish jarayoniga tashkiliy mexanizm ilmiy-tadgigot
faoliyatini rejalashtirish va tashkil etish S2B modeli bo‘yicha igtisodiy faoliyatni
rivojlantirish, targatish kanallarini shakllantirish va innovatsiyalarni o‘tkazishdan
iborat. Igtisodiy mexanizm innovatsion rivojlanishning barcha bosgichlarida
ishtirok etuvchi sub'ektlarni moliyalashtirish va kreditlash, soligga tortish, sug‘urta
gilish, innovatsion jarayonni rivojlantirishni rag‘batlantirish, innovatsion
xizmatlarga narxlarni belgilash masalalarini oz ichiga oladi.

Tashkiliy-igtisodiy = mexanizmni  ishlab  chigish, xizmat ko‘rsatish
korxonasining innovatsion rivojlanishini ta'minlash bozorlarda ragobatning
kuchayishi bilan bog‘lig. Xizmatlarga, shu jumladan elektron tijoratning kengayishi,
iImiy-texnik taraqqiyot tufayli rivojlanishi natijasida yuzaga keladigan ragamli
xizmatlarga bo‘lgan talabning jadal ozgarishi sharoitida korxona doimiy ravishda
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takomillashtirilishi, innovatsiyalarni joriy qilishi, shunga mos ravishda ishlab
chigarish va tashkiliy jarayonlarni yaxshilashi kerak.

S2B modeli asosida korxonalarni rivojlantirish

Axborot, biznes tahlillari,
innovatsiyalarni targatish

Rejalashtirish, innovatsiyalarni
rivojlantirish (NIOKR asosida)

Innovatsiyalarni

joriy etish
Innovatsion
rivojlanishning
tashkiliy-igtisodiy
mexanizmi
Innovatsion
Innovatsiyalarni moliyalashtirish Xizmat uchun
va kreditlash, ishlab chigarishga narxlar

joriy etish va ularning
masshtablash

lim-fanni, korporativ universitetlarni . . . .
. o ) Innovatsion xizmatni yaratadigan
rag‘batlantirish, integratsiyasi asosida tashkilotlarni soligga tortish
innovatsiyalar yaratish sug‘urtalash

1-rasm. Xizmat ko‘rsatish sohasidagi korxonalarni innovatsion
rivojlantirishning tashkiliy-igtisodiy mexanizmi®®

Bozor igtisodiyoti rivojlangan mamlakatlarda biznes sektori tadgigotlarni
amalga oshirish va amalga oshirishga qgaratilgan ilmiy natijalarni olishda nisbatan
faoldir. Ya'ni, igtisodiyotning ushbu sektorida investitsiyalardan yuqori daromad
keltiradigan xususiy tadgiqotlarga ustuvor ahamiyat beriladi.

Mutaxassislarning fikriga ko‘ra, rivojlangan mamlakatlarda innovatsion
rivojlanish kuchli e'tibor beriladi va tadgigot loyihalarining taxminan 27,0 foizi
yugori iqtisodiy natijalar bilan amalga oshiriladi. Umuman olganda, tugallangan
iIImiy-tadgiqot bosgichidan boshlab g‘oyalarning atigi 0,03% va loyihalarning 0,8%
ijobiy moliyaviy natijalarga ega.

15 Adapted from (Schmookler, 1962a) and (Kline and Rosenberg, 1986). Note: B2C, business-to-consumer; B2B,
business-to-business; B2G, business-to-government
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Fan:
- universitetlar
- ommaviy tadqgiqot
(Ilmiy-tadqgigot instituti):
- Texnik tayyorgarlik

S2B
» Talab
Sanoat Bilim - iste'molchilar;
- kompaniyalar - malakali mehnat; i - kompaniyalar;
- tadbirkorlik | Texnologik kapital ) |- davlatlar
L

Kutilayotgan innovatsion giymat
Kutilayotgan chizigli rentabellik
Kutilayotgan innovatsion foyda

Bilimlar ogimi
Igtisodiy ogim

2-rasm: Innovatsion rivojlanishning kontseptual asoslari

Innovatsion rivojlanish sohasidagi xorijiy tajribani o‘rganish katta amaliy
ahamiyatga ega. Innovatsiyalarni rivojlantirish usullari kontseptsiyasi hagida
gapirganda, shuni ta'kidlash kerakki, usul biror narsani nazariy o‘rganish yoki uni
amalda bajarish usulidir. Usul faoliyatni amalga oshirish jarayonida go‘llaniladigan
harakatlar to‘plami ekanligini hisobga olsak, innovatsion rivojlanish usullarini
innovatsiyalarni amaliy amalga oshirish uchun go‘llaniladigan harakatlar tizimi deb
ta'riflash mumkin. Iqgtisodiy rivojlangan mamlakatlarda innovatsiyalarni qo‘llab-
quvvatlashning samarali bilvosita usullari (solig imtiyozlari, imtiyozli davlat
kreditlari, amortizatsiya) innovatsiyalarni davlat tomonidan moliyalashtirish
tizimidagi to‘g‘ridan-to‘g‘ri usullar bilan birlashtirilgan bo‘lib, bu innovatsiyalarni
rivojlantirish uchun kuchli rag‘batdir. Davlat tomonidan go‘llab-quvvatlashning
ushbu turi Frantsiya, Avstriya, Shvetsiya va shunga o‘xshash mamlakatlarda faol
go‘llanilmoqda.

Innovatsion  ekotizimning manfaatdor tomonlari o‘rtasidagi  o‘zaro
munosabatlar bilimga asoslangan. Ushbu bilim ogimlari innovatsion ekotizimda
to‘planib, manfaatdor tomonlar uchun mavjud bo‘lgan potentsial innovatsion
imkoniyatlarni aniglaydi, bu esa o‘z navbatida innovatsiyalar vektorini belgilaydi.
2-rasmda malakali mehnat va texnologik kapitalga asoslangan kompaniyalar,
akademik maktablar o‘rtasidagi o‘zaro munosabatlar ko‘rsatilgan. llmiy maktab
universitet yoki texnik ta'lim dasturlarida bilimlardan foydalangan holda kelajakdagi
olimlar, texnologlar va tadbirkorlarni tayyorlaydi va tadgigotchilar yangi asosiy
yondashuvlarni kiritadilar va ushbu bilimlarni kompaniyalar, universitet yoki davlat

16 Adapted from (Schmookler, 1962a) and (Kline and Rosenberg, 1986). Note: B2C, business-to-consumer; B2B,
business-to-business; B2G, business-to-government
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muassasalari faoliyatida gqo‘llaydilar va ulardan foydalanish tajriba-texnik bazani
oshirishga yordam beradi.

Dissertatsiyaning «Xizmat ko‘rsatish sohasini Innovatsion
rivojlantirishning hozirgi holati, tendentsiyalari va omillarini tahlil qilish» deb
nomlangan ikkinchi bobida O‘zbekistonda bozor rivojlanishining holati va
tendensiyalari hamda xizmatlarning innovatsion rivojlanishini ta' minlash omillari
ko 'rib chiqgildi va tahlil gilindi, mahalliy tadbirkor HoReCa uchun xizmatlar
bozorining innovatsion segmentini biznesni vyiriklashtirish, integratsiya va
Klasterlashni kuchaytirish sharoitida rivojlantirish salohiyati ko‘rib chiqgildi, bu
nafaqat tashkilotlar, balki xizmatlar ko 'rsatish sohasi uchun ham yangi ragobatdosh
ustunliklarni yaratadi, tashkilotlar makroigtisodiyotining PEST tahlili o‘tkazildi,
HoReCa segmentida o°z faoliyatini amalga oshiradi, xizmat ko‘rsatish sohasidagi
korxonalarda innovatsiyalarni joriy etish asosida oz faoliyati samaradorligini tahlil
gilish algoritmi ishlab chigilgan.

Igtisodiyotning o°zgarishi sharoitida xizmat Kko‘rsatish sohasi jiddiy
o‘zgarishlarni boshdan kechirmoqgda, bu bozorning yangi o‘zlashtirilmagan
segmentlari paydo bo‘lishida namoyon bo‘ladi, bu erda tadbirkorlik kapitalni
birlashtirish, faoliyatni diversifikatsiya gilish, ragamli manbalarga asoslangan
biznes jarayonlarini qayta qurish xizmat Kko‘rsatish sohasini innovatsion
rivojlantirish haydovchisiga aylanadi. HoReCa segmenti nafagat tashkilotlar, balki
xizmat ko‘rsatish sohasi uchun ham yangi ragobatdosh ustunliklarni yaratadigan
biznesni kengaytirish, integratsiya va klasterlashni kuchaytirish sharoitida mahalliy
tadbirkor uchun innovatsion bozor segmentidir.

1-jadval
""Massa Impex""MCHJ PEST tahlili’
Omillar Xususiyati Ta’siri
umumiy ovqgatlanish va chakana savdo sohasidagi faoliyatni tartibga +1
Siyosiy va soluvchi talablarni soddalashtirish
huqugiy omillar | SanPiN talablarining zamonaviy bozor talablariga mos kelmasligi -1
Davlat nazorat organlarining ko‘plab asossiz tekshiruvlari -2
solig yuki va murakkab soliq ma'muriyati -2
latisodiv omil Ragobatbardoshlik
quisodty Malakali kadrlar etishmasligi va norasmiy yollash -1
Ozig-ovgat narxining ko‘tarilishi va inflyatsiya -1
Aholi sonining o*sishi +2
ljtimoiy- Aholining turmush darajasi va sifatining o‘sishi, dam olish va dam olish +1
madaniy omillar | Ko‘plab bayramlarni o‘tkazish an‘anasi +1
Uydan tashgarida dam olish uchun vaqtni samarali tagsimlash +1
HoReCA bozoridagi innovatsiyalar +1
Muhandislik-kommunikatsiya tarmoglariga ulanishning murakkabligi va -2
gaz, elektr energiyasi va suv ta'minotidagi uzilishlar
. .. | HOReCA segmentida buyurtmalarni bajarishda import qilinadigan -1
Texnologik omil o . . - .
tarkibiy gismlarning, mahsulotlarning yuqori ulushi
Savdo samaradorligini oshiradigan yangi reklama va elektron bozorlarni, +3
mobil ilovalarni ishlab chigish
Restoran va mehmonxona jihozlarini diversifikatsiya gilish +2

17 Muallif ishlanmasi
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PEST tahlili davomida turli omillarning xizmatlar bozorining ushbu
segmentiga salbiy va ijobiy ta'siri kuzatildi. Korxonaning tashgi muhitini tahlil gilish
natijalariga ko‘ra, HoReCa segmentining rivojlanishi, bozor o‘sishi, aholining xulg-
atvori va turmush tarzi o‘zgarishi va shu bilan birga ragobatchilar soni ko*payishi,
bu esa ragobatbardosh himoyaga e'tiborni kuchayishiga olib keladi.

2-jadval

""Massa Impex"MCHJ SWOT tahlili8

Kuchli tomonlar (S) zaif tomonlar
(W)

Kuchli tomonlar (S) zaif tomonlar (W)

1.HoReCa segmentida B2B ga
e'tibor qaratish yuqori daromad
keltiradi;

2. Faoliyatni diversifikatsiya gilish
xavflarni kamaytiradi;

3. Yuqori darajadagi xizmat va
allagachon taniqli orzon brendi;

4.  SMM-tashkilot  xizmatlarini
targ‘ib qilish;

5. Mahalliy aholining byudjet
onlayn-bozori sifatida allagachon
tashkil etilgan brendga ishonchi;

6. Onlayn bozorda tashkilot vakili
bo‘lgan brendlarning tan olinishi

1.SMM-fagat mahsulotlarni reklama qilish,
oila uchun xizmatlar, yangi xizmatlar hali
saytda targ‘ib gilinmagan;

2.HoReCa mutaxassislarining
yetishmasligi;

3.HoReCa xizmatlari iste'molchilarining
ma'lumotlari;

4.Xizmatlar majmuasiga Kiritilgan tarkibiy
gismlar, tarkibiy gismlar importiga yuqori
bog‘liglik;

5.Segmentda xizmatlarni rivojlantirishni
rag‘batlantirish bo‘yicha reglament va
preferensiyalarning mavjud emasligi;
6.Mintagaviy mijozlar bilan ishlaydigan
poytaxtda ragobatning mavjudligi.

Imkoniyatlar (O)

Tahdidlar (T)

1.Mintagada segmentda ishlaydigan
ragobatchilar yo‘q;

2.  Turmush darajasi, to‘lov
qobiliyati, dam olish sifatini
yaxshilash segmentdagi xizmatlarga
to‘g‘ridan-to‘g‘ri va bilvosita talabni
oshiradi;

3. Ushbu segmentda ishlagan
mutaxassislarni gayta tiklash;

4. Xizmatlarni vertikal ravishda
diversifikatsiya qilish  qobiliyati
yugori ragobatbardoshlikni
ta'minlaydi.

1. Mintagada vyangi
paydo bo‘lishi;

2. Virusli  kasalliklar  pandemiyasi
mehmonxonalarning ishlashiga to‘sqinlik
gilmoqda;

3. Siyosiy va iqgtisodiy ingirozlar fonida
import qilinadigan uskunalar, butlovchi
gismlar narxining oshishi;

ragobatchilarning

4. Mijozlarning xizmatlarga bo‘lgan
talablarini oshirish;
5. Eksklyuziv mahsulotlarni  etkazib

beruvchilarga yuqori darajada bog‘liglik.

18 Muallif ishlanmasi

38




“Massa Impex” MChlning SWOT tahlili shuni ko‘rsatdiki, ushbu bosgichda
Samargand viloyati tashkilotlari uchun yangi HoReCa segmenti B2B modelining
strategiyasiga e'tibor garatish katta daromad, mijozlarga yo‘naltirish imkoniyati,
onlayn savdo bozorida ishlash xavfini kamaytirish, katta foyda keltirish imkonini
beradi.Korxona tanigli brend ostida B2C bozoridan o‘tishni amalga oshiradi, bu esa
nisbatan kam to‘lov qobiliyati, yuqgori ragobat va mijozlarning selektivligi bilan
tavsiflanadi. B2B modeliga o‘tish ishchilarni yollash talablarida muayyan
o‘zgarishlarni, raqobatbardosh strategiyalarni gayta ko‘rib chigishni, Kkatta
investitsiyalarni, muvofiglashtirilgan logistikani, mijozlarga individual yondashuvni
talab giladi. Alohida loyihalar uchun har doim ham mavjud bo‘lmagan va natijada
yugori maosh talab giladigan boshga sohalardan mutaxassislarni jalb qgilish kerak.
Respublikada HoReCa segmentidagi faoliyatni tartibga soluvchi va
rag‘batlantiruvchi alohida me’yoriy-huqugiy hujjatlar mavjud emas, bu
operatsiyalarni soddalashtirish va shaffofligini ta'minlash hamda chet eldan ko‘proq
mijozlar va mijozlarni jalb gilish imkonini beradi. Global o‘zgarishlar HoReCa
segmentini kengaytirishi va chuqurlashtirishi mumkin bo‘lgan xalgaro kapitalning,
shu jumladan inson kapitalining ko‘payishiga olib keladi.

Biz "Massa Impex" MChJning eng zaif tomonlariga quyidagilarni kiritdik:
HoReCa segmentida xizmatlarni tashkil etish veb-saytida tagdim etishning yetarli
emasligi, brend raqobatchilar va mijozlar orasida onlayn gipermarket, Internet
auditoriyasining o‘rtacha faolligi sifatida gabul gilinadi. Mikro muhit omillarining
ta'sirini baholashning SWOT tahlili natijalarini umumlashtirib, biz tashkilot yangi
segmentdagi ragobatchilar kabi omillarga alohida e'tibor garatishi, ragobatchilarni
tashxislashi, reklama samaradorligini, xizmat ko‘rsatish sifatini, bozor ulushini
tahlil gilishi kerakligini anigladik. Iste'molchilar kabi omilga ham e'tibor garatish
lozim, chunki ularning xarid qobiliyati tufayli umumiy ovqatlanish bozoriga
bevosita ta'sir ko‘rsatiladi. Korxonaning sayti transformatsiya bosgichida. Korxona
veb-saytiga yangi mijozlarni jalb gilish uchun gipermarketlar tovarlari uchun
bayram aktsiyalarini o‘tkazish, yangi segmentda ishning boshlanishi to‘g‘risida
mavjud bo‘lgan ulgurji mijozlarga axborot yuborish kerak. Shunday qilib, biz
nafagat saytga o‘tishlarni olamiz, balki muassasaning sodiglik tizimida mijozlar
ma'lumotlar bazasini yaratamiz. Raqobatbardoshlikni oshirish uchun brendni
kuchaytiradigan original kontent rejasini ishlab chigish kerak, buning natijasida
tashkilot raqobatchilardan ajralib turadi va potentsial yangi obunachilarning
e'tiborini tortadi.

Innovatsion xizmatlar va omillarning bog‘ligligini o‘rganishda biz ko‘p omilli
ulanishlarning chizigli shaklini nafagat matematik jihatdan, balki dasturiy
mahsulotlar tomonidan tagdim etilgan shakl sifatida ham ishlatamiz. "Massa Impex"
MChJ xizmatlariga ta'sir etuvchi omillarni aniglash uchun biz HoReCa bozorida
talab gilinadigan eng mashhur 20 ta xizmatni tanladik. Bu asosan B2B bozoridagi
xizmatlar, umumiy ovqatlanish korxonalari, restoranlar, ovgatlanish tashkilotlaridan
tashkil topgan.

Korxona mehmonxona va restoran interyerini loyihalash, funktsional
tuzilmalar, biznes-jarayonlarni vyaratish, shuningdek, SMM kabi marketing
innovatsiyalari bilan bog‘liq texnologik yangiliklarga eng katta xarajatlarni o‘z
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zimmasiga oladi. "Massa Impex" MCHJ tomonidan texnologik innovatsiyalar
xarajatlari amalga oshirilgan xizmatlar hajmining kamida 55,6 ming so‘mga oshishi
95% ishonchliligi n-k-1-17 uchun erkinlik darajalari bir tomonlama giymati t=1.746
tashkil etadi.

Shunday qilib, amalga oshirilgan xizmatlar hajmiga omillarning ta'sirini
aniglash uchun biz quyidagi ko‘p faktorli modelni ishlab chigdik:

Ne Ko‘rsatkich tenglama turi Model model turi

1 | Amalga oshirilgan |Y =a+bixi+|Y = 2351 + 55.6 | Ko‘p faktorli
xizmatlar hajmi DaXot ... 4+bnXn; | X1+26.5%2 +11.6 Xs | chizigli model

Xizmat ko‘rsatish sohasidagi HoReCa segmentidagi amalga oshirilgan
xizmatlar hajmining korxonalar ulushiga bog‘ligligi, innovatsion faoliyatiga
go‘shimcha investitsiyalarni jamlash va respublikada ushbu biznesni tartibga
soluvchi tegishli Qonunchilik bazasini takomillashtirish multiplikativ ta'sirga
erishish  mumkinligini  ko‘rsatadi. Xizmatlar hajmining o°‘sishi patentlar,
sertifikatlarning mavjud bo‘lishiga yordam beradi, bu esa o‘z navbatida allagachon
tanigli va mijozlar ishonchini qozongan korxona brendini ilgari surishga,
ragobatbardoshlikning o‘sishini ta'minlaydi.

Dissertatsiyaning «O¢zbekiston Respublikasida xizmat ko‘rsatish sohasini
innovatsion rivojlantirishning tashkiliy-igtisodiy mexanizmini
takomillashtirishning ustuvor yo‘nalishlari» deb nomlangan uchinchi bobida,
O‘zbekistonda xizmat ko‘rsatish sohasini innovatsion rivojlantirishning tashkiliy-
igtisodiy mexanizmini  keyingi 5 yil uchun prognozlashtirish asosida
takomillashtirish yo‘nalishlari ilmiy asoslangan, mavjud platforma tarkibini
modernizatsiya qilish zarurati, SMM targ‘iboti, "Orzon B2 B " biznes modeli
umumiy ovgatlanish tashkilotlari uchun xaridlarni tashkil etishga garatilgan ragamli
vosita sifatida taqdim etilgan, savdo klasteri va klasterlashni joriy etish, savdo
tashkilotining biznes jarayonlarining tuzilishi yo‘llari ishlab chigilgan..

Igtisodiyotning innovatsion rivojlanishi  sharoitida xizmat ko‘rsatish
korxonasining asosiy magsadlaridan biri mavjud resurslardan ogilona foydalanish
va ijtimoiy va igtisodiy rivojlanish orqgali igtisodiy samaradorlikni oshirishdir. Ishlab
chigarish (xizmat ko‘rsatish) omillaridan ogilona foydalanish ijtimoiy-igtisodiy
samaradorlikka erishishga imkon beradi. Xizmat ko‘rsatish sohasida iqtisodiy
bargarorlikni ta'minlash siyosatini ishlab chigish, xo‘jalik faoliyati samaradorligini
baholash mezonlari va ko‘rsatkichlari asosida korxona va tashkilotlarning ijtimoiy-
igtisodiy rivojlanishini prognoz qilish zarur.

O<zbekiston Respublikasi xizmatlar bozorini rivojlantirish tarmoglari bo‘yicha
parametrlarni  tizimli prognozlash va monitoring qilish mexanizmlarini
takomillashtirish alohida ahamiyatga ega. Respublikada mintagaviy strategik
rivojlanishning ijtimoiy-igtisodiy muvozanatiga erishish va xizmat ko‘rsatish
sohasining mavjud asosiy ko‘rsatkichlarining prognoz parametrlarini ishlab chigish
orgali turli ahamiyatga ega bo‘lgan masalalarni hal gilish zarur.
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3-jadval

2011-2021 yillarda xizmat ke‘rsatish sohasida yaratilgan yalpi mahsulot hajmi omillari
darajasi dinamikasi va 2023-2027 yillarga mo‘ljallangan prognoz giymatlari

Y(t) Xi X2 X3 Xs X7 Xo
2011 | 35201,4 | 103321,7 | 1186,7 19601,0 19662,3 2372 495
2012 | 44287,0 | 127101,8 | 14812 24502,3 24904,7 4145,6 538
2013 | 55796,6 | 153354,3 | 1847,4 | 305024,3 31503,4 5392,7 621
2014 | 68285,2 | 186712,8 | 22195 37675,6 40204,7 7028,4 782
2015 | 78621,3 | 2214015 | 25450 44847,8 47275,9 8047,9 897
2016 | 97217,0 | 2557249 | 3076,3 51301,3 61405,6 10701,4 1746
2017 | 118389,0 | 3174985 | 36754 72164,4 69254,8 18498,5 1975
2018 | 151254,7 | 424789,8 4581,7 124231,3 84457,6 28745,4 2678
2019 | 191254,3 | 529433,7 | 5771,7 | 195987,6 | 103203,7 26999,7 4378
2020 | 2199785 | 602243,0 | 6456,2 | 210254,2 | 1142747 31304,0 5331
2021 | 285014,2 | 734612,9 | 8156,3 | 239657,7 | 1448476 39578,3 6658
2022 | 301245,7 | 825461,7 | 9836,4 25411,6 175201,6 49587,4 7458
2023 | 315298,1 | 901423,8 | 10128,1 | 276584 205123,7 48756,6 8974
2024 | 331278,9 | 9982354 | 101875 | 29658,5 236456,7 57684,2 9468
2025 | 345198,7 | 1057258,4 | 10274,6 | 32456,8 267654,3 68489,6 | 10864
2026 | 362157,4 | 1127358,3 | 10457,6 | 345215 297987,6 79658,4 | 11423
2027 | 375236,4 | 1978241,9 | 10758,4 | 36458,1 324963,4 87,496,2 | 12621

Ushbu ekonometrik modeldan aholi jon boshiga xizmatlarning o‘sish
sur'atlarini tezlashtirishga, asosiy kapitalga investitsiyalar hajmining o‘sishiga
garatilgan davlat va mintagaviy innovatsion rivojlanish dasturlari asosida xizmat
ko‘rsatish sohasida yaratilgan yalpi mahsulot hajmining kutilayotgan davrlarini
bashorat gilish uchun foydalanishni taklif gilish mumkin. xizmatlar sohasiga,
innovatsion mahsulotlar (xizmatlar, ishlar) hajmi, xizmatlar hajmi, kichik biznes va
xususiy tadbirkorlik sohasida tashkil etilgan, texnologik innovatsiyalarni samarali
joriy etish.

Yangi segmentga e'tibor garatish, biznes jarayonlarining yangi modeli sanoat
ichida intensiv ragamlashtirish bilan bog‘lig. Agar tadbirkorlikni ragamlashtirish bir
tomondan bozor ishtirokchilarini, davlat va jamiyatni yaginlashtirsa, boshga
tomondan yangi biznes modellarining paydo bo‘lishiga yordam beradi.
Ragamlashtirish allagachon xizmat ko‘rsatish sohasida tajribaga ega bo‘lgan
tashkilotlarga, mijozlar bazasiga, etkazib beruvchilar bilan yaxshi yo‘lga qo‘yilgan
ishlarga, samarali logistikaga nisbatan ikki tomonlama xususiyatga ega. Bir
tomondan, bu yutug.
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2023-2027 yillarda O‘zbekistonda xizmat ko‘rsatish sohasining
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3-rasm. 2023-2027 yillarda O¢‘zbekistonda xizmat ko‘rsatish sohasining
innovatsion rivojlanishini prognozi

B2C-da ishlaydigan tashkilotlar uchun xizmatlarni tagdim etishning yangi
segmentiga e'tibor qaratish ragamli texnologiyalar asosida B2B-ga o‘tishni
o‘zgartirish dasturini ishlab chigishni talab giladi.

B2C-da ishlaydigan tashkilotlar uchun bozorni rivojlantirish strategiyasiga
asoslangan HoReCa-ning yangi segmentiga o‘tish sayyohlik oqimining kengayishi
va aholi turmush darajasining oshishi fonida restoran va mehmonxona biznesining
jadal o‘sishi tufayli eng foydali hisoblanadi. Mavjud platformaning tarkibini
modernizasiya qilish, SMM reklama, sodiglik dasturlariga alohida e'tibor berilishi
kerak.

HoReCa segmentida ishlarni tashkil etish targatish operatsion modelini ishlab
chiqgishni 0°z ichiga oladi. Bozorni rivojlantirish strategiyasi tashkilotlarning yangi
segmentdagi ulushini kengaytirish imkoniyatlarini ta'minlashi kerak, shu

bilan birga yangi segmentning foydalari yangi xizmatlarning barqarorligi va
ragobatbardoshligini ta'minlamaguncha oldingi bozorda targatish kanallarini saglab
turishi kerak.

Quyidagi diagrammada biz B2C dan B2B dan HoReCa ga o‘tishni hisobga
olgan holda yangi targatish modelini taklif gilamiz.
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Dastlabki bosqgich (B2B bozoriga o‘tishdan oldin)

|
1 Fundamental va gidiruv :
1 . . Amaliy tadgiqotlar va ishlanmalar
I tadgiqotlari y tadaiq 1
|
! 1
: Nazariy va eksperimental HUP OKP :
I ishlar. Kontseptsiyani ishlab Modellashtirish, HoReCa-da ishlash |
1 chlqlsh’ texnlk maqsadga dizaynni uchun amaldagi :
1 e o‘rganish platformada yangi
muvofigligini baholash o . !
| alig tarkibni ishlab chiqish, 1
| i i 1
— sinovlar, prototiplash
| Bilimlar ’ I
I Bilim, texnologiya (texnik hujjatlar, :
1 ixtirolar, patentlar) |
| 1
e ————— - e e o
(0 e e S e e
I Bozorga joriy | Tarkibni sinovdan o‘tkazish, Xizmat, A
etish takomillashtirish, platformani sinovdan | texnologiya |
| o‘tkazish, xizmatlarni sertifikatlash |
Diffuziya Tijoratlashtirish I [Bozorni SMM reklama, talabni o‘rganish va Xizmat, |
texnologiya bilimlari | |kengaytirish |shakllantirish, xizmat ko‘rsatish, texnologiya I
I go‘shimcha xizmatlar, xodimlarni
o‘gitish |
TeanIOglyalarm uzatish | Etuklik Sotishni bargarorlashtirish, bozorni Xizmat, texnologiyal
| |xizmatlari to‘ldirish |
| |Pasayish Talabning pasayishi, xizmat ko‘rsatish |
I va sotish hajmining pasayishi 1
> 1

»
-— e . S S S S S e S e e e B e e e e .

4-rasm. HoReCa segmentida B2C ni B2B ga aylantirish bosgichlari
Ushbu modeldagi ishlab chiqaruvchilar fermer xo‘jaliklari va ozig-ovqat
mahsulotlarini ishlab chiqaruvchilarni o‘z ichiga oladi.

Kirish taklifi
v
Ishlab chiqaruvchilar
{ 3
Chakana xaridlar Ulﬁurj' yel;c.ltaub An'anaviy ozig-
eruvchilar ovqat
distribyutorlari
l \ 4
Katta chakana savdo An'anaviy chakana
sotuvchilar »| HoReCa
\ 4
> Iste'molchi

5-rasm. B2C dan B2B ga HoReCa ga o‘tishni hisobga olgan holda targatish
modeli®.
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Fermer xo‘jaliklari xom ashyoni hech ganday ishlov bermasdan ishlab
chigaradi, gishloq xo‘jaligi mahsulotlarini iste'molchilar uchun mahsulot ishlab
chiqaradigan ishlab chiqaruvchilarga o‘tkazadi. Mahsulotlarni tashish uchun asosiy
vositalar, kapital va mehnat resurslari talab qilinadi. HoReCa segmentida
tashkilotlar fermer xo‘jaliklari va ozig-ovqgat ishlab chigaruvchilardan ozig-ovqat
mahsulotlarini jalb qilishadi. Albatta, to‘g‘ridan-to‘g‘ri ishlab chigaruvchilardan
sotib olish xizmatlarni kamaytirishga, ular bilan bargaror munosabatlarni
ta'minlashga, tijorat takliflarini farglash tufayli Xizmatning katta giymatini
ta'minlaydigan tovarlarni sotib olishda vositachilikdan gochishga imkon beradi.

4-jadval
«Orzon B2B» biznes modeli®
As0si . . . mijozlar mijozlar
ham kogllar asosty faoliyat taklif munojsabatlari segnjwentlari
Tijorat ¢ veb-sayt/mobil 1)ishlab chigaruvchilar/ | e ijtimoiy e HoReCa
sheriklari ilovani ishlab | distribyutorlar tarmogqlar; yugori va o‘rta
(ozig-ovgat chigish va targ‘ib | e bozordagi e ijtimoiy sinf segmentidagi
mahsulotlarini | gilish; bitimlarning tadbirlar; faoliyat;
ishlab e 0zig-ovqgat shaffofligi; e telefon orqgali | e HoReCa
chigaruvchilar | ishlab e buyurtma  berish | mijozlarga innovatsion
va an‘anaviy | chigaruvchilarini qulayligi; Xizmat operatorlari;
distribyutorlar) | tanlash; e ragamli hisoblar va | ko‘rsatish; e mahsulot
e logistikani shartnomalar; e UMuMIy ishlab
muvofiglashtirish; e biznes hagida | ovgatlanish chigaruvchilari
e onlayn / oflayn | ma'lumot; distribyutorlari | (kichik va o‘rta
marketing; 2)HoReCa operatorlari | bilan  telefon | biznes);
e to‘lovlarni e xarid qilish tajribasi | qo‘ng‘iroglari; e an‘anaviy
boshqarish; yaxshilandi; ovgatlanish
e boshgaruv distribyutorlari
garorlarini qabul (kichik va
gilishni mahalliy biznes)
Asosiy manbalar soddalashtirish; Mijozlar
*axborot e Dbiznes hagida | kanallari
texnologiyalari ma'lumot; o elektron tijorat
*inson resurslari e inventarizatsiyani veb-sayti;
boshqarish; e elektron tijorat
e past va yuqori sifatli | mobil ilovasi
mahsulotlarga Kirish.
Xarajatlar tarkibi Daromad ogimi
e to‘lovlarni boshgarish: e yetkazib beruvchilarning avans to‘lovlari;
o kredit karta operatsiyalari uchun | e premium mijozlarning hissalari;
to‘lov; e Yangi bitimlar uchun etkazib beruvchilardan 5% komissiya
e platformani  rivojlantirish ~ va | to‘lovi.
texnik xizmat ko‘rsatish;
o marketing;
e inson resurslari (sotish, ma'muriy
yordam)

Ushbu platformaning vazifasi ishtirokchilar o‘rtasida osonlashtirilgan qiymat
almashinuvini  ta'minlashdan  iborat.  Platformali  biznes  modellarining
muvaffagiyati, ularning raqobatbardosh ustunligi ijobiy tarmoq samarasi
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mavjudligiga, platforma tomonidan yaratilgan yordamchi dastur platforma
ishtirokchilari soniga bog‘liq bo‘lgan mexanizmlarga bog‘liq. HoReCa segmentida
ikki tomonlama tarmoq effektlari paydo bo‘ladi, ya'ni bir tomondan ishlab
chigaruvchilar toifasi, boshga tomondan iste'molchilar toifasi mavjud. Ikki
tomonlama tarmoq effekti, bir tomonga tegishli foydalanuvchilar soni bozorning har
iIkki tomoniga ham ta'sir gilishi mumkin. Marketplace modeli asosida "Orzon B2B"
biznes modelini ishlab chigish mumkin.

Savdo tashkilotlarining biznes jarayonlariga klasterlashni joriy etish B2B-da
faoliyatning samarali o‘zgarishini ta'minlaydi, bu savdo omnikanalligiga asoslangan
o‘zaro bog‘lig elementlarning keng tarmog‘ini oz ichiga oladi. HoReCa segmentida
savdo faoliyatini klasterlash vertikal va gorizontal diversifikatsiya asosida amalga
oshiriladi. Bir tomondan, tadgigot ob'ekti sifatida ko‘rib chiqib, tashkilot oila uchun
tovarlarni onlayn bozor orgali sotadi, shu bilan birga B2B modeli asosida HoReCa
segmentida yangi faoliyat yo‘nalishini ochadi, bu esa yangi segment uchun
tovarlarni oldingi onlayn bozordan sotib olish imkoniyatini ochadi, shu bilan birga
maxsus mahsulotlar, HoReCa segmenti uchun uskunalar. mijozlar uchun ochiq
kirish onlayn bozor, shu bilan savdo tashkiloti bozorning ikki segmentidan
buyurtmalar kelib tushganda omnikanallik darajasini oshiradi. Kelajakda tashkilot
xuddi shu printsip asosida nafagat ulgurji va chakana mijozlarga, balki davlat
organlariga autsorsing yoki davlat-xususiy sheriklik (DXSH) asosida xizmat
ko‘rsatishi mumkin. Ammo B2G tomon gorizontal diversifikatsiya gilish uchun
HoReCa segmentida uzog muddatli savdo tarixi, katta kapital gqo‘yilmalar va davlat
buyurtmalari bilan ishlash ko‘nikmalariga ega bo‘lish kerak.

Sotishni tashkil etishning innovatsion jarayonlarini diversifikatsiya gilish va
joriy etish asosida yangi segmentlarni ozlashtirish taktikasini qo‘llaydigan savdo
tashkilotlari savdo klasteriga aylantirish orgali bozordagi mavgeini mustahkamlashi
mumekin, ularning o‘ziga xos xususiyatlari quyidagilardan iborat:

1. Bozor o‘yinchilarining funktsional o‘zaro bog‘ligligi  (bizning
holatlarimizda platforma, veb-sayt ko‘rinishidagi yagona virtual maydon);

2. Savdo Klasteri elementlarining yagona profili (onlayn, oflayn savdo va
xizmat ko‘rsatish);

3. Klaster elementlarining murakkabligi va ko‘p kanalli (B2B, B2C, B2G);

4. Ragobat va integratsiyaning yugori darajasi;

5. Ijtimoiy va ekologik samaradorlik;

6. Innovatsiya va jozibadorlik.

Savdo klasterining yadrosi savdo tashkiloti bo‘lib, unda ishtirokchilar nafagat
belgilangan formatlarda ishlaydi, balki B2S asosida ilmiy-tadgiqot institutlari, oliy
o‘quv yurtlari, hokimliklar bilan hamkorlik giladi.

Mintagadagi savdo klasterlarining rivojlanishi nafagat biznes sub'ektiga, balki
mahalliy hokimiyat organlariga ham foyda keltiradi, mintaganing ijtimoiy-iqtisodiy
muammolarini (RVP, bandlik, mintagaviy byudjetga soliq to‘lovlari), mahalliy
jamoalarni hal giladi, aholini biznesga jalb giladi.

Savdo Klasterining asosiy bo‘g‘ini B2C-dagi savdo hisoblanadi, chunki u
aholining tovarlari va xizmatlariga bo‘lgan ehtiyojni bevosita va hamma joyda
gondiradi. Savdo Klasteri hujayra-matritsa tuzilishiga ega. 6-rasmda savdo
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klasterining modeli va omnikanal sotishni tashkil etish asosida biznes-jarayonlarni
klasterlash usullarini go‘llash tagdim etildi.

Rejalashtirish marketing Operatsion faoliyat
Davr operatsiyalari: sotish, jo‘natish,
Ma'lumotlarni yangi KT
tayyorlash, tanlash, Ovqat-
muhim parametrlar, Mehmon-— restoran lanish
goidalarni ishlab xonalar korxonalar
chiqgish Super
market
OHnavH
MapKeT
Idoraviy
tashkilotlar
V 2 o
B2B B2C B2G

Klasterlash . . .
Assortimentni rejalashtirish

Klasterlash ma'lumotlari Kategoriyali menejment
Axborot tizimlari

6-rasm. Savdo klasteri va savdo tashkilotining biznes-jarayonlari
tarkibiga klasterlashni joriy etish

Klasterning o‘ziga Xxos xususiyati shundan iboratki, unda ishtirokchilar
o‘rtasida ichki raqobat mavjud bo‘ladi. Savdo klasteri ichida barcha o‘yinchilarning
munosabatlari tartibsiz, oldindan aytib bo‘lmaydigan, ammo iqtisodiy jihatdan o‘z
segmentini egallash, maksimal marjani olish istagi bilan asoslanadi.

Respublikada bir gator tadbirlar asosida savdo klasterlarini rivojlantirishni
rag‘batlantirish mumkin:

edavlat buyurtmalarini joylashtirish orgali savdo klasterlarining tijorat
faoliyatini rag‘batlantirish, shu bilan B2G biznes modelini ishlab chiqish;

esavdo klasteri negizida QKT(qo‘shimcha kasbiy ta'lim), kadrlarni gayta
tayyorlash, malaka oshirish dasturlarini ishga tushirish, shu bilan oliy o‘quv yurtlari
bitiruvchilarining uzluksiz bandligini ta'minlash;

emintaga va umuman mamlakatning innovatsion faolligi va investitsion
jozibadorligini ta'minlash bo‘yicha maqsadli dasturlar asosida mintaqgalar,
respublikaning jozibadorligini oshirish.

Shunday qilib, savdo klasterlari ma'lum bir hudud va makonda geografik va
deyarli lokalizatsiya gilingan bo‘lib, ularning keyingi rivojlanishi mamlakatning
ichki-mintagaviy va sharoitlari bilan bog‘liq bo‘ladi. Savdo klasterini rivojlantirish
kontseptsiyasi, ishlab chigarish klasterlaridan fargli o‘laroq, resurslarni maksimal
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darajada safarbar gilishni talab gilmaydi, chunki biznesni tashkil etishning ushbu
shakli yugori innovatsionlikka ega va osongina gayta shakllanishi va iqgtisodiy
jihatdan zarur bo‘lsa, mintagaga yagin alogada ko‘rib chigiladi va bitta portalda
Internet makonida ishga tushirilishi mumkin.

XULOSA

Dissertatsiya mavzusi doirasida olib borilgan tadgigot natijalari asosida
quyidagi ilmiy xulosa, takliflar va amaliy tavsiyalar ishlab chiqildi:

1. Dissertatsiya xizmat ko ‘rsatish sohasini rivojlantirishning ilmiy asosi sifatida
"innovatsion faoliyat”, "innovatsion rivojlanish” va "“innovatsion Xxizmat"
tushunchalarining mohiyati va mazmuni, muallifning ta'rifini ishlab chiqildi.
Bizning fikrimizcha, innovatsion rivojlanish innovatsiyalar asosida samaradorlik va
ragobatbardoshlikni  oshirishga qaratilgan ijtimoiy-igtisodiy munosabatlarni
tavsiflovchi igtisodiy toifadir. Innovatsion xizmat ijrochi va iste'molchi o‘rtasidagi
o°zaro munosabatlarning bevosita natijasidir va iste'molchining talabini qondirishga
garatilgan ijrochining samarali faoliyatida amalga oshiriladigan ijtimoiy-igtisodiy
munosabatlardir.

2. Xizmat ko‘rsatish sohasini innovatsion rivojlantirishning igtisodiy ahamiyati
va nazariy yondashuvlarining retrospektiv tahlili asosida xizmat ko‘rsatish sohasini
Innovatsion rivojlantirishning o‘ziga xos xususiyatlari aniglandi, xizmat ko‘rsatish
sohasidagi innovatsiyalar guruhining blok diagrammasi aniglandi.

3. Xizmat ko‘rsatish korxonalari va tashkilotlarini magsadli rivojlantirish,
xizmatlarning yakuniy natijalariga muvofiglik, xizmatlar bozorida talab va
taklifning muvofigligi, mehnat unumdorligining doimiy o‘sishi tamoyillari ishlab
chigilgan.

4. Xizmat ko‘rsatish sohasi korxonalarining innovatsion rivojlanishini
ta'minlashning tashkiliy-igtisodiy mexanizmi ishlab chigilgan. Tashkiliy mexanizm
iIlmiy-tadgiqot faoliyatini rejalashtirish va tashkil etish, S2B modeli bo‘yicha
igtisodiy faoliyatni rivojlantirish, targatish kanallarini shakllantirish va xizmatlarni
ko‘rsatish jarayoniga innovatsiyalarni o‘tkazishdan iborat. Igtisodiy mexanizm
innovatsion rivojlanishning barcha bosgichlarida ishtirok etuvchi sub'ektlarni
moliyalashtirish va kreditlash, soligqa tortish, sug‘urta qgilish, innovatsion jarayonni
rivojlantirishni  rag‘batlantirish, innovatsion xizmatlarga narxlarni belgilash
masalalarini o‘z ichiga oladi.

5. Xizmat ko‘rsatish sohasi korxonalari samaradorligini baholash usullarining
tasnifi aholining ehtiyojlarini gondirishga, xizmat ko‘rsatish sohasi korxonalarining
nisbiy xarajatlar darajasida rentabelligiga, mehnat sharoitlari va xususiyatlarini
tavsiflovchi ijtimoiy ko‘rsatkichlarga, asosiy va aylanma mablag‘larning
samaradorligiga, shuningdek barcha sarflangan resurslar fondi samaradorligiga
garatilgan igtisodiy ko‘rsatkichlarga asoslangan holda ishlab chigilgan.

6. Xizmat ko‘rsatish sohalarini rivojlantirish orgali gisga vaqt ichida ushbu
sohadagi biznes-jarayonlarni tashkil etishning o‘ziga xos xususiyatlari tufayli yuqori
rivojlanish sur'atlariga erishish mumkin, bu yerda katta migdordagi moddiy, kapital
xarajatlar, mehnat xarajatlari va ishlab chiqgarishning murakkab texnologik
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infratuzilmasi talab gilinmaydi. So‘nggi yillarda ijtimoiy-iqtisodiy rivojlanishning
mintagaviy dasturlari mintaganing resurs tarkibiy gismining o°ziga Xo0S
xususiyatlarini, moliyalashtirish hajmini hisobga olgan holda igtisodiyotning yuqori
daromadli tarmogqlarini amalga oshirishga garatilgan.

7. HoReCa sohasining zamonaviy korxonasi murakkab biznes ob'ekti, ko‘p
funktsiyali biznes markazi bo‘lib, u turli xil murakkab biznes jarayonlari bilan
ajralib turadi. xarid gilish va logistika faoliyati, ishlab chigarish, marketing, sotish,
moliya va boshqgalarni boshqarish. bunday korxonaning samaradorligi tashkilot
xodimlarining tashkilotning vazifasi va magsadini ganchalik aniq va aniq tasavvur
gilishiga bog‘lig, chunki. ushbu sohadagi tashkilotlarning aksariyati mijozlarga
xizmat ko‘rsatish bilan shug‘ullanadi, mos ravishda raqobatbardoshlik omillari
orasida xodimlarning malaka darajasi birinchi o°‘rinda turadi.

8. Amalga oshirilgan xizmatlar hajmining HoReCa segmentidagi tashkilotlar
ulushiga bog‘ligligi xizmat ko‘rsatish sohasidagi tashkilotlarning innovatsion
faoliyatiga qo‘shimcha investitsiyalarni jamlash va respublikada ushbu biznesni
tartibga soluvchi tegishli Qonunchilik bazasini takomillashtirish zarurligini
ko‘rsatadi.multiplikativ ta'sirga erishish mumkin. Amalga oshirilgan Xizmatlar
hajmining o‘sishiga patentlar, sertifikatlar mavjudligi yordam beradi, bu esa
ragobatbardoshlikning o‘sishini  ta'minlaydi.allagachon tanigli va mijozlar
ishonchini gozongan tashkilot brendini ilgari surish.

9. Keyingi 5 yil davomida O‘zbekistonda xizmat ko‘rsatish sohasining
innovatsion rivojlanishini prognoz qilish uning tez o‘sishi bilan ajralib turadigan
kichik biznes va xususiy tadbirkorlik sohasida tashkil etilgan xizmatlar hajmini
tezlashtirishga sezilarli ta'sir ko‘rsatdi.

10. B2C-da ishlaydigan tashkilotlar uchun bozorni rivojlantirish strategiyasiga
asoslangan HoReCa-ning yangi segmentiga o‘tish sayyohlik ogimining kengayishi
va aholi turmush darajasining oshishi fonida restoran va mehmonxona biznesining
jadal o‘sishi tufayli eng foydali hisoblanadi. Mavjud platformaning tarkibini
modernizatsiya gilish, SMM reklama, sodiglik dasturlariga alohida e'tibor berilishi
kerak.

11. "Orzon B2B" biznes modeli umumiy ovqatlanish tashkilotlari uchun
xaridlarni tashkil etishga garatilgan ragamli vositadir. Ushbu model sotuvchilar va
restavratorlar o‘rtasidagi munosabatlarni soddalashtiradi, shu bilan birga tijorat
munosabatlarining oflayn kanali saglanib goladi. Boshgaruv platformasidan
foydalanish takroriy buyurtmalarni amalga oshirishga imkon beradi, to‘lovlarni
rejalashtirish va yig‘ish orgali boshgaruv yukini kamaytiradi, hisob-fakturalarni
ragamli formatda oladi va xaridlarni doimiy ravishda kuzatib boradi va
optimallashtiradi. Ushbu platformada faoliyatni kuzatish, premium mijozlar uchun
tovarlar harakati uchun analitik vositalar mavjud.

12. Savdo tashkilotlarining biznes jarayonlariga klasterlashni joriy etish B2B-
da faoliyatning samarali o‘zgarishini ta'minlaydi, bu savdo omnikanalligi asosida
o‘zaro bog‘lig elementlarning keng tarmog‘ini o‘z ichiga oladi. HoReCa segmentida
savdo faoliyatini klasterlash vertikal va gorizontal diversifikatsiya asosida amalga
oshiriladi.

48



SCIENTIFIC COUNCIL ON AWARDING THE SCIENTIFIC DEGREES
UNDER THE NUMBER DSc.03/30.12.2019.1.18.01. AT SAMARKAND
INSTITUTE OF ECONOMICS AND SERVICE

SAMARKAND INSTITUTE OF ECONOMICS AND SERVICE

RUZIYEVA NIGINA BAKHTIYOROVNA

IMPROVING THE ORGANIZATIONAL AND ECONOMIC MECHANISM
OF INNOVATIVE DEVELOPMENT OF THE SERVICE SECTOR

08.00.05. — Economy of service sphere branches (economic sciences)

ABSTRACT OF THE DESSERTATION OF THE DOCTOR OF PHILOSOPHY (PhD)
ON ECONOMIC SCIENCES

Samarkand — 2024

49



The theme of the doctor of philosophy (PhD) in economic sciences was registed at the Ministry
of Higher education, science and innovation of the Republic of Uzbekistan under number
B2021.4.PhD/Iqt916

Dissertation has been prepared at Samarkand Institute of Economics and Service.

The abstract of the dissertation is posted in three languages (Uzbek, Russian and resume in English)
on the website (www.sies.uz) and the website «ZiyoNetyinformation and educational
portal(www.ziyonet.uz).

Scientific supervisor: Abdukarimov Baratali Abdukarimovich
Candidate of Economic Sciences, professor

Official opponents: Urazov Komil Baxromovich
Doctor of economical sciences, professor

Safarov Bokhodirxon Shaxriyorovich
Doctor of economical sciences, professor

Leading organization: Samarkand State University named after Sh.Rashidov

The defense of the thesis will be heldon * ”? 2024 at the, meeting
of the Scientific Council on awarding the scientific degrees under the number DSc.03/30.12.2019.1.18.01.at
the Samarkand Institute of Economics and Service. Address: 140100, Samarkand city, Amir Temur, street
9. Tel.: (998 66) 233-18-84; fax: (998 66) 233-28-38; e-mail: sies_info@edu.uz

A typescript variant of the doctoral thesis is available at the Informational resourse center of
Samarkand Institute of Economics and Service (registered under the No. ). Address: 140100,
Samarkand city, Amir Temur, street 9. Tel.: (998 66) 233-18-84; fax: (998 66) 233-28-38; e-mail:
sies_info@edu.uz.

The abstract of doctoral thesis was circulated on ” 2024.
(mailing report No. _on“__ 7 2024).

M.E.Pulatov
Chairman of the scientific council
awarding scientific degrees, doctor
of economic sciences, associate
professor

Sh.O.Kuvandikov
Scientific secretary of the scientific
council awarding scientific degrees,
DSc, docent

M.M.Mukhamedov
Chairman of the academic seminar
under the scientific council awarding
scientific degrees doctor of economic
sciences, professor

50


http://www.ziyonet.uz/

INTRODUCTION (PhD thesis annotation)

The aim of the research is development of scientific and practical proposals
to improve the organizational and economic mechanisms of innovative development
in the service sector.

The object of the research of the study is innovative activity in the service
sector of the Republic of Uzbekistan.

The subject of the research is a set of socio-economic relations related to the
management of organizational and economic mechanisms of innovative
development in the service sector.

The scientific novelty of the research is as follows:

the ‘Orzon B2B business model’ has been developed in order to manage the
efficiency of procurement of catering organizations, manage payments and actions
for the delivery of products in accordance with mutual benefit, simplify the
execution of repeat orders, collect commission fees from suppliers of products for
new agreements (contracts);

the algorithm for clustering trade organizations according to the formats
specified in the cluster system has been improved, deepening cooperation between
trade entities based on increasing the volume of wholesale and retail trade and in an
innovative direction based on the compatibility of B2B, B2C, B2G and the HoReCa
system;

the forecast indicators of production on the influence of innovative factors on
the development of the service sector until 2030 are substantiated,;

the marketing approach has been improved to increase the efficiency of
innovation activities based on prioritization of the procurement system-logistics
necessary for the production of products, taking into account the specifics of the
service sector.

Implementation of research results. Based on the scientific results obtained
on the improvement of organizational and economic mechanisms of innovative
development in the field of services:

The ‘Orzon B2B business model’ is designed to manage the efficiency of
procurement of catering organizations, manage payments and product delivery
activities in accordance with mutual benefit, simplify the execution of repeat orders,
collect commission fees from suppliers of products for new ones. agreements
(contracts) have been introduced into the activities of public catering enterprises
(Reference No. 11/03-15-568 dated 28.08.2022 of the Chamber of Commerce and
Industry of the Republic of Uzbekistan). To a certain extent, the proposal served to
simplify the processing of orders under the innovative system, ensure the timing of
payment and delivery of products according to the contract, pay special attention to
the interests of small producers, and increase production volumes;

an improved algorithm for clustering trade organizations according to the
formats specified in the cluster system, deepening cooperation between trade entities
based on increasing the volume of wholesale and retail trade and in an innovative
direction based on the compatibility of B2B, B2C, B2G and HoReCa systems in
accordance with the recommendations of the Chamber of Commerce and Industry
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has been implemented in commercial business, in particular, the hypermarket
activities of LLC "Massa Impex" (Reference No. 11/03-15-568 dated 28.08.2022 of
the Chamber of Commerce and Industry of the Republic of Uzbekistan ). The
improved clustering algorithm of trade organizations to a certain extent contributed
to an increase in the size of retail trade in the regions and increased innovation
activity in the field of services;

the forecast indicators of production on the impact of innovative factors on the
development of the service sector until 2030 were published by the Chamber of
Commerce and Industry and used to further improve the activities of business
entities (Reference No. 11/03-15-568 dated 28.08.2022 of the Chamber of
Commerce and Industry of the Republic of Uzbekistan ). The use of forecast
indicators has served to a certain extent to increase the level of accuracy of the
targeted use of available resources in the field, to expand the service structure, taking
into account the factors of sustainable development of the sphere;

the marketing approach to improving the efficiency of innovation activities
based on prioritization of the procurement system-logistics necessary for the
production of products, taking into account the specifics of the service sector, has
been improved and used to further improve the activities of business entities
(Reference No. 11/03-15-568 dated 28.08.2022 of the Chamber of Commerce and
Industry of the Republic of Uzbekistan). The use of the proposal made it possible to
ensure the interaction of the elements of the system formed by multilateral relations
in the service sector.

The structure and volume of dissertation. The research paper consists of an
introduction, three chapters, a summary and suggestions, a list of references and
appendices. The volume of the dissertation is 128 pages.
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