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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahonda ekologik toza
mahsulotlarga bo‘lgan talab o‘sib bormoqgda. Bu o‘sish asosan iste’molchilar xatti-
harakatlaridagi o‘zgarishlar va organik oziq-ovgat mahsulotlarning afzalliklari
hagida ekologik toza mahsulotlar haridida afzalliklari hagida xabardorlikni ortishi
bilan bog‘liq bo‘lmoqda. Natijada organik oziq-ovgat mahsulotlari va ichimliklar
bozori hajmi 2023 yilda 204,62 millard dollarni tashkil etdi. 2034 yilga borib
organik ozig-ovgat mahsulotlari va ichimliklar bozori hajmi 658,38 millard dollar
va yillik talabning o‘sishi o‘rtacha 6,02 foizni tashkil etishi prognoz qilinmoqda®.
2023 yilda ozig-ovgat mahsulotlari va ichimliklar bozorida Shimoliy Amerika
bozorning 44 foiz ulushi bilan yetakchilik gilmoqgda?. Lekin shunga garamasdan
jahon ozig-ovqat va qishloq xo‘jaligi tashkiloti (FAO) ma’lumotlariga ko‘ra har
kuni 1600000 kishi xavfli 0zig-ovqat mahsulotlarini iste’mol qilish natijasida turli
kasalliklarga chalinmoqda. Har kuni 5 yoshgacha bo‘lgan 340 nafar bola xaVvfli
0zig-ovqat mahsulotlari iste’molidan vafot etmoqda®. Shundan kelib chiggan holda
dunyoda ekologik toza mahsulotlar ishlab chigish hajmini  oshirish,
iste’molchilarga organik ozig-ovgat mahsulotlari xaridi bo‘yicha afzalliklarni
targ‘ib qilishga e’tibor kuchaymoqda. Bunday vaziyatda organik ozig-ovgat
mahsulotlari ishlab  chigaruvchi kompaniyalar  yashil marketing
konsepsiyalaridan foydalanishi muhim ahamiyat kasb etmoqda.

Jahonda sutni gayta ishlash korxonalarida mahsulotlarni ishlab chigarish
jarayonida atrof-muhitga minimal zarar yetkazish va tabiiy resurslardan ogilona
foydalanish, gayta ishlanadigan materiallardan foydalanish, ekologik sertifikatlash
va markirovkalash amaliyotini joriy qilish, yashil texnologiyalarni joriy qilish
orgali innovatsion rivojlanishni rag‘batlantirish, barqaror rivojlanish bo‘yicha
gator ilmiy tadgiqotlar olib borilmogda. Aynigsa, Skandinaviya mamlakatlari,
AQSH va Kanada, Yevropa lttifoqi davlatlarida ekologik siyosatni shakllantirish,
yashil innovatsiyalarni  yaratish, “yashil sertifikatlash” va “ekologik
markirovkalash” amaliyoti borasida olib borayotgan ilmiy ishlari sut
mahsulotlarini gayta ishlash korxonalarida yashil marketing konsepsiyasidan
foydalanishda alohida ahamiyatga ega.

Bu borada mamlakatimizda ham alohida me’yoriy hujjatlar, davlat dasturlari
va strategiyalar gabul qilinmogda. Jumladan, O‘zbekiston Respublikasi
Prezidentining 2019-yil 4-oktabrdagi “2019-2030-yillar davrida O°‘zbekiston
Respublikasining  “yashil” iqtisodiyotga o‘tish strategiyasini tasdiqlash
to‘g‘risida”gi  PQ-4477-son qarori qabul qilindi. 2019-2030-yillar davrida
O‘zbekiston Respublikasining “yashil” iqgtisodiyotga o‘tish strategiyasida ishlab
chigarish va qayta ishlashga investitsiyalarni jalb etish, shuningdek, gishlog
xo‘jaligi va ozig-ovgat mahsulotlarining qo‘shilgan qiymat zanjirini yaratish
vazifasi belgilangan. Bundan tashgarish, yashil marketing konsepsiyasini mahalliy

! https://www.mordorintelligence.com/ru/industry-reports/organic-food-and-beverages-market

2 https://www.who.int/ru/campaigns/world-food-safety-day/2023

3 https://www.fao.org/newsroom/detail/oecd-fao-agricultural-outlook-2023-32-maps-key-output--consumption-and-
trade-trends/ru
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korxonalar faoliyatida qo‘llash bo‘yicha “O‘zbekiston-2030” strategiyasining
51-maqgsadda ‘“Yashil iqtisodiyot”’ga o‘tish, sanoatda “yashil sertifikat”lar
bozorini rivojlantirish va “ekologik markirovkalash” amaliyotini joriy qilish
ko‘zda tutilgan. Mazkur vazifa bevosita sutni gayta ishlash korxonalarida yashil
marketing konsepsiyalaridan foydalanish zaruriyatini ko‘rsatmoqda.

O‘zbekiston  Respublikasi ~ Prezidentining  2024-yil  16-fevraldagi
“Respublikada oziq-ovqat xavfsizligini ta’minlashning qo‘shimcha chora-tadbirlari
to‘g‘risida”gi  PF-36-son, 2023-yil 11-sentyabrdagi “O‘zbekiston - 20307
strategiyasi to‘g‘risida”gi PF-158-son, 2019-yil 24-oktabrdagi “O‘zbekiston
Respublikasi  qishloq  xo‘jaligini  rivojlantirishning  2020-2030 vyillarga
mo‘ljallangan strategiyasini tasdiqlash to‘g‘risida”gi PF-5853-son Farmonlari,
2022-yil 3-dekabrdagi “2030-yilgacha O‘zbekiston Respublikasining “Yashil”
iqtisodiyotga o‘tishiga qaratilgan islohotlar samaradorligini oshirish bo‘yicha
chora-tadbirlar ~ to‘g‘risida”gi PQ-436-son, 2021-yil 20-oktyabrdagi
“Raqobatbardosh mahsulotlar ishlab chigarishni yanada kengaytirish chora-
tadbirlari to‘g‘risida”gi PQ-5262-son, 2020-yil 9-sentyabrdagi “Respublika oziq-
ovgat sanoatini jadal rivojlantirish hamda aholini sifatli ozig-ovgat mahsulotlari
bilan to‘laqonli ta’minlashga doir chora-tadbirlar to‘g‘risida”gi PQ-4821-son,
2019-yil 4-oktabrdagi “2019-2030-yillar davrida O‘zbekiston Respublikasining
“yashil” iqtisodiyotga o‘tish strategiyasini tasdiglash to‘g‘risida”gi PQ-4477-son
Qarorlari, O°‘zbekiston Respublikasi Vazirlar Mahkamasining 2023-yil
29-sentabrdagi “““Yashil” iqtisodiyotga o‘tish jarayonini boshqarish tizimini tashkil
etish chora-tadbirlari to‘g‘risida”gi 514-son, 2023-yil 25-oktabrdagi “Milliy
“Yashil” iqtisodiyot taksonomiyasini tasdiglash to‘g‘risida”gi 561-son Qarorlari
va mazkur sohaga tegishli boshqa me’yoriy-huquqiy hujjatlarda belgilangan
vazifalarni amalga oshirishda ushbu dissertatsiya tadqiqoti muayyan darajada
xizmat qiladi.

Tadgigotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Tadgiqot ishi respublika fan va texnologiyalari
rivojlanishining 1. “Demokratik va huquqiy jamiyatni ma’naviy-axlogiy va
madaniy-ma’rifiy rivojlantirish, innovatsion iqtisodiyotni shakllantirish” ustuvor
yo‘nalishiga muvofiq bajarilgan.

Muammoning of‘rganilganlik darajasi. Yashil marketing va yashil
mahsulot hamda xizmatlarga bo‘lgan talabni o‘rganish bo‘yicha tadqiqotlar
1970-yillarning o‘rtalaridan boshlangan. Lekin, yashil marketing bo‘yicha asosiy
ilmiy tadgiqotlar 1990-2005 yillar oralig‘ida salmoqli bo‘lgan. Yashil
marketingning nazariy masalalari xorijiy tadgiqotchilardan Ken Hennison va
Thomas Kinnear, J.Michael Baker, Frank-Martin Belz va Ken Peattie, Hristo
Katrandjiev?, yashil marketing strategiyalarini ishlab chigishning nazariy
masalalari Ginsberg J., Bloom P., Renato Orsato, Alhamad A.M., Bin Mat Junoh

4 Hennison K., Kinnear T. Ecological Marketing, Prentice-Hall, Englewood Cliffs. NJ. 1976. P. 836., Baker J.
Michel. The marketing book (fifth edition). 2003. P. 726 — 755., Frank-Martin Belz, Ken Peattie. Sustainability
Marketing: A Global Perspective, 2" Edition. 2012, 352 pp., Hristo Katrandjiev. Ecological Marketing, Green
Marketing, Sustainable Marketing: Synonyms or an Evolution of Ideas?. Economic Alternatives, Issue 1, 2016,
71-82 pp.
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M.Z., Binti Tunku Ahmad T.S., Eneizan B., Wu J., Rangan S., Chjan H.> kabi
tadqiqotchilarning ilmiy ishlarida o‘rganilgan. Sut mahsulotlarini gayta ishlash
sanoatida yashil marketing konsepsiyasini qo‘llash bo‘yicha ham tadqiqotlar olib
borilmogda. Jumladan, F.M.Khan va S.Ahmad® o‘z tadqiqotlarida Hindistonning
sut mahsulotlarini qayta ishlash sanoatida yashil marketing bo‘yicha boshqaruv
masalalarini o‘rganishgan.

MDH mamlakatlari tadgiqotchilari ham yashil marketing konsepsiyalari,
0zig-ovqat sanoatida yashil marketing konsepsiyalaridan foydalanish bo‘yicha
ilmiy tadgiqgotlar olib borishmogda. Jamladan, Yashalov N.N. va Krilova N.P.,
Ye.V.Smirnova, A.Mixaylova, O.A.Dedyulya’ kabilarning ilmiy ishlarida yashil
marketing konsepsiyalari tadqiq gilingan.

Korxonalarda zamonaviy marketing konsepsiyalaridan, jumladan, yashil
marketingdan  foydalanishni ~ takomillashtirishning  nazariy =~ masalalari
A.Sh.Bekmurodov, M.S.Qosimova, Sh.J.Ergashxadjayeva, A.Soliyev,
A.V.Vaxobov, Sh.X.Xajibakiev, M.R.Boltaboyev, B.Mamayev va boshqa
igtisodchi ~ olimlarning ilmiy ishlarida tadqgiq etilgan®. M.A.Ikramov,
S.A.Eshmatov, L.T.Abduhalilova®lar tomonidan sut mahsulotlarini gqayta ishlash
korxonalarida zamonaviy marketing strategiyalaridan foydalanishga garatilgan
tadgiqotlar olib borgan.

Ammo yuqorida qayd etilgan iqtisodchi olimlarning ilmiy tadqiqotlarida
sutni qgayta ishlash korxonalarida yashil marketing konsepsiyasidan foydalanish

® Ginsberg J., Bloom P. Choosing the right green marketing strategy // MIT Sloan Management Review. — 2004, —
Ne 46 (1)., Orsato, R. Competitive Environmental strategies: When does it pay to be green? // California
Management review. — 2006. — Ne 48 (2)., Alhamad A.M., Bin Mat Junoh M.Z., Binti Tunku Ahmad T.S., Eneizan
B. Green marketing strategies: theoretical approach // American journal of economics and business management.
2019. Vol.2. Ne 2. P. 77-94, Wu J., Rangan S., Zhang H.Green communications: theoretical fundamentals,
algorithms and applications. CRC Press. Taylor & Francis Group, 807 p.

6 F.M.Khan and S.Ahmad Managerial issues for Green Marketing in Food Processing Industry of India.
International Journal of Agriculture and Food Science Technology. ISSN 2249-3050 Volume 5, Number 3 (2014),
pp. 125-134

" Sdwanosa H.H., Kpeuiosa H.IT., Jlesamos E.H. PernoHaibHBIH 3KOJOTMYECKUH MAapKETHHI: OCOOEHHOCTH H
nepcnektuBsl. 2020, 123-132 c., E.B.CmupHOoBa. OKomormueckuii MapkeTuHr. [IpaxTudeckuii MapKeTHHT.
Ned (158).2010. c. 9-14, MuxaiinoBa A. MHPOBOH ONBIT PETyIUPOBAHUS 3€JIEHOTO MapKeTHHTa. baHKYCKi BeCHIK.
USPBEHbD. 2021. C. — 63-70., learons O.A. 3eseHblii MAPKETHHT B YCTOHYMBOM PA3BUTHH. | PUHBOIIKMHL: 33 W
npotuB / O. A. Jlentons. — Teker : HenocpeacTBeHHbIH / KyabpTypa 1 5K0J0THS — OCHOBBI YCTOHYMBOTO Pa3BUTHUS
Poccun. KynbTypHBlE M 9KOJIOTMYECKHE HWMIIEPAaTHBbI COBPEMEHHOW SKOHOMUKM. Yacte 1: Marepuais
MexnynaponHoro gopyma (ExarepunOypr, 13—15 anpens 2020 r.). — ExarepunOypr: OOO «M3natensctBo YMI]
YIIN», 2020. — C. 226-229.

8 A.IlL.Bexmypozos, M.C.Kocumosa, I11.0K. Dpramxamkaesa. CTpaTeruk MapKeTHHT. YKyB Kyinaama. —T.: TIAY,
2010.-220 6. Soliyev A., Buzrukxonov S. Marketing, Bozorshunoslik. Darslik. —T.: Igtisod-Moliya, 2010.- 424 b.,
A.V.Vaxabov, Sh.X.Xajibakiyev. “Yashil iqtisodiyot”. Darslik. T.: “ZEBO PRINT”, 2021.-264 b., Boira6oes M.P.
[TaxTa TONMacH AKCMOPTHIAA MAPKETHHT caMmapagaopiuru. MUkruconuér panmapu HOM30IU UIMHUE Japa)XaCHH OJUII
yuayH é3miran muccepranmsicd. Tomkent, 1999 #mn.,, Mamayev B. Ozig-ovgat tovarlari bozorlarida marketing
tadqiqotlarini takomillashtirish. Iqtisod fanlari nomzodi ilmiy darajasini olish uchun tagdim etilgan dissertatsiya
avtoreferati. Toshkent — 2011.

9 Eshmatov S.A. Sut va sut mahsulotlari mahalliy brendni shakllantirishning marketing strategiyasi. — T.:
Innovatsion rivojlanish nashryot-matbaa uyi, 2021-y. ISBN 978-9943-7135-9-8. UO‘K:378:001. KBK:74.58:72
Monografiya, 2022., Tkramov M.A. Brend siyosatini yuritish prinsiplari va omillari. “Iqtisodiyot va innovatsion
texnologiyalar” ilmiy elektron jurnal. 1-son. 2021-y. yanvar-fevral. Ne00051. 246-251 bet. hitt://igtisodiyot.tsue.uz.,
Eshmatov S.A. Sut va sut mahsulotlari brendini shakllantirish metodologiyasini takomillashtirish. Iqgtisodiyot fanlari
doktori (DSc) dissertasiyasi avtoreferati. Toshkent-2024., Abduxalilova L. Go‘sht va sut mahsulotlari marketingi
strategiyasi (Toshkent viloyati misolida). — T.: TDIU, 2005
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tadqiqot ob’ekti sifatida o‘rganilmagan. Mazkur tadqiqot ishida sutni gayta ishlash
korxonalarida yashil marketing konsepsiyasidan foydalanish masalasi o‘rganilgan
bo‘lib, bu esa tanlangan tadqiqot mavzusining dolzarbligini belgilaydi.

Tadqiqot mavzusining dissertatsiya bajarilayotgan oliy ta’lim
muassasasining ilmiy-tadqiqot ishlari rejalari bilan bog‘ligligi. Dissertatsiya
tadgiqot ishi Samargand iqtisodiyot va servis institutining ilmiy-tadgiqot ishlari
rejasiga muvofiq “Iqtisodiyotdagi chuqur o‘zgarishlar sharoitida xizmat ko‘rsatish
sohasi tarmoqlarini rivojlantirishning nazariy va amaliy muammolari” mavzusidagi
loyiha doirasida bajarilgan.

Tadqigotning magsadi sutni gayta ishlash korxonalarida yashil marketing
konsepsiyasidan foydalanishni takomillashtirish bo‘yicha taklif va tavsiyalar ishlab
chigishdan iborat.

Tadgqiqot vazifalari quyidagilardan iborat:

yashil marketing konsepsiyasining mazmuni va unga nazariy yondashuvlarni
o‘rganish;

sutni gayta ishlash korxonalarida yashil marketing konsepsiyasidan
foydalanishning uslubiy asoslarini tadgiq etish;

sutni qgayta ishlash korxonalarida yashil marketing konsepsiyasidan
foydalanish bo‘yicha xorij tajribasini o‘rganish;

O‘zbekiston Respublikasi sut mahsulotlari bozorining rivojlanish holati
tahlil gilish;

sutni gayta ishlash korxonalarining marketing faoliyati tahlilini amalga
oshirish;

sutni gayta ishlash korxonalarining vyashil sertifikat va ekologik
markirovkalash faoliyatining tahlili;

sutni gayta ishlash korxonalarida yashil marketing strategiyalarini qo‘llashni
tadqiq qilish;

sutni gayta ishlash korxonalarida yashil marketing faoliyatini boshqarishni
takomillashtirish;

iste’molchilar ~ xatti-harakatiga  yashil  sertifikat va  ekologik
markirovkalashning ta’sirini ekonometrik tahlil qilish.

Tadqgiqotning obyekti sifatida sutni gayta ishlash korxonalarining
marketing faoliyati olingan.

Tadqigotning predmeti bo‘lib, sutni gayta ishlash korxonalarida yashil
marketing konsepsiyasidan foydalanish jarayonida yuzaga keladigan ijtimoiy-
igtisodiy munosabatlar hisoblanadi.

Tadqiqotning usullari. Tadqiqot jarayonida abstrakt-mantiqiy tahlil va
sintez, ma’lumotlarni umumlashtirish va guruhlashtirish, sabab-natija aloqalari,
tizimli yondashuv, tanlanma kuzatuv, ekspert baholash, so‘rov, statistik
ma’lumotlarni guruhlash, solishtirma tahlil, korrelyatsion va regression tahlil,
“yashil” marketing strategiyasini tanlash matritsiyasi, ilmiy abstraksiyalash,
usullaridan foydalanilgan.

Tadgqigotning ilmiy yangiligi quyidagilardan iborat:



uslubiy yondashuvga ko‘ra “yashil marketing” konsepsiyasining mazmuni
ekologik toza mahsulotlar ishlab chiqarish, barqaror ishlab chiqgarish va iste’mol
zanjiri, eko-markirovka, resurslarni tejash va energiya samaradorligi,
jamoatchilikni xabardor qilish, ta’lim hamda ijtimoiy va ekologik mas’uliyat
yo‘nalishlarini e’tiborga olish asosida takomillashtirilgan;

“yashil sertifikatlash”ning bozor ulushiga ta’sirini bozor ulushining
o‘zgarishi, yangi mijozlarni jalb qilish darajasi va xalgaro bozorlarga Kirish,
“ekologik markirovkalash”ning iste’molchilar ishonchiga ta’sir darajasi esa
iste’molchilarning ishonch darajasi va mahsulotlarni gayta sotib olish
ko‘rsatkichlari asosida baholash taklifi asoslangan;

sut mahsulotlari bozorida “Premium yashil”, “Barqaror yashil”, “Mass-
market yashil” va “Standart yashil” kabi yashil marketing strategiyalarini qo‘llash
asosida “yashil marketing” strategiyasini tanlash matritsasi ishlab chiqilgan.

iste’molchilar xatti-harakatiga yashil mahsulot ulushi, yashil sertifikatga ega
mahsulotlar ulushi, reklama xarajatlari, magsadli auditoriya ulushining oshishi,
brend qadri ofsishining ta’sirini ekonometrik tahlil qilish  asosida
iste’molchilarning qoniqish darajasining prognoz qiymatlari ishlab chiqilgan.

Tadgigotning amaliy natijasi quyidagilardan iborat:

sutni gayta ishlash korxonalarida yashil marketing konsepsiyalarini
takomillashtirish orqgali korxona iqtisodiy samaradorligini oshirish imkoniyati
asoslangan;

barqaror rivojlanish va yashil marketing konsepsiyalarining o‘zaro
bog‘ligligi, yashil marketing konsepsiyasining asosiy yo‘nalishlari belgilanib,
korxonalarda ekologik xavfsiz va barqaror mahsulotlarni ishlab chiqarish yo‘llari
aniglangan;

sutni qayta ishlash korxonalarida yashil marketing konsepsiyasidan
foydalanishning resurslarni tejash va chigindilarni kamaytirish, ekologik toza
mahsulot ishlab chigarish, yashil brend yaratish modellaridan foydalanishning
uslubiy jihatlari yoritilgan;

sutni gayta ishlash korxonalarida yashil marketing konsepsiyalarini qo‘llash
asosida korxonaning iqtisodiy samaradorligini baholash ko‘rsatkichlari ishlab
chigilgan.

Tadgigot natijalarining ishonchliligi ilmiy ishda qo‘llanilgan yondashuv
va usullarning magsadga muvofiqligi, ma’lumotlarning rasmiy manbalar orqali,
jumladan, O‘zbekiston Respublikasi Prezidenti huzuridagi Statistika agentligi,
O‘zbekiston savdo-sanoat palatasi va Samarqand viloyatidagi sutni gayta ishlash
korxonalarining statistik ma’lumotlari va davriy hisobotlaridan olinganligi,
keltirilgan tahlillar va tajriba-sinov ishlari samaradorligining matematik-statistika
usullari yordamida asoslanganligi, xulosa, taklif va tavsiyalarning amaliyotga joriy
etilganligi, olingan natijalarning vakolatli tuzilmalar tomonidan tasdiqlanganligi
bilan belgilanadi.

Tadgigot natijalarining ilmiy va amaliy ahamiyati. Tadqiqot
natijalarining ilmiy ahamiyati, sutni qayta ishlash korxonalarida yashil marketing
konsepsiyalaridan foydalanishga oid yashil marketing strategiyalari ishlab
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chiqilishi, “yashil sertifikatlash”ning bozor ulushiga ta’siri va “ekologik
markirovkalash”ning iste’molchilar ishonchiga ta’sir darajasi asoslab berilishi,
sutni qayta ishlash korxonalarida yashil marketing konsepsiyalarini qo‘llash
asosida korxonaning iqtisodiy samaradorligini baholash bo‘yicha ko‘rsatkichlar
ishlab chigilganligi, sutni qayta ishlash korxonalarida yashil marketing
konsepsiyasini qo‘llash bo‘yicha xorij tajribasi o‘ganilganligi, yashil marketing
faoliyatini rivojlantirish bo‘yicha yashil marketing strategiyasi iqtisodiyotning
globallashuvi sharoitida sutni gayta ishlab chiqgarishni tashkil etishning ilmiy-
nazariy asoslarini boyitishga xizmat qilishi bilan izohlanadi.

Tadqiqot natijalarining amaliy ahamiyati yashil marketing faoliyatini
takomillashtirish asosida sutni gayta ishlash korxonalarining iqtisodiy salohiyatini
oshirish bo‘yicha ishlab chiqilgan taklif va tavsiyalardan sohada ekologik toza
mahsulotlar ishlab chiqarish, bozor holatini tahlil qilish hamda istigbolli dasturlarni
ishlab chiqishda yashil marketing konsepsiyasi asosida marketing faoliyati
samaradorligini oshirish yuzasidan chora-tadbirlar kompleksini ishlab chiqishda
hamda oliy ta’lim tashkilotlari uchun o‘quv adabiyotlari, jumladan, “Bargaror
marketing va ijtimoiy o‘zgarishlar” fani bo‘yicha darslik va o‘quv qo‘llanmalar
tayyorlashda foydalanish mumkinligi bilan izohlanadi.

Tadgiqot natijalarining joriy gilinishi. Sutni gayta ishlash korxonalarida
yashil marketing konsepsiyasidan foydalanish bo’yicha olingan natijalar asosida:

uslubiy yondashuvga ko’ra yashil marketing konsepsiyasining mazmuni
yekologik toza mahsulotlar ishlab chigarish, bargaror ishlab chigarish va iste’mol
zanjiri, yeko-markirovka, resurslarni tejash va yenergiya samaradorligi,
jamoatchilikni xabardor qilish,ta’lim hamda yekologik mas’uliyat yo’nalishlari
asosida takomillashtirish taklifi O’zbekiston savdo-sanoat palatasi tarkibidagi
korxonalar faoliyatiga joriy qilingan (O’zbekiston savdo-sanoat palatasining
2025-yil 4-yanvardagi 06-10-33-49-son ma’lumotnomasi). Ushbu taklifning joriy
qilinishi natijasida sutni qayta ishlash korxonalarida “yashil marketing”
dasturlarini ishlab chigishda foydalanilgan.

“yashil sertifikatlash”ning bozor ulushiga ta’sirini bozor ulushining
o’zgarishi, yangi mijozlarni jalb qilish darajasi va xalgaro bozorlarga kirish,
“ekologik markirovkalash”ning iste’molchilar ishonchiga ta’sir darajasini esa
iste’molchilarning ishonch darajasi va mahsulotlarni qayta sotib olish
ko’rsatkichlari asosida baholash taklifi O’zbekiston savdo-sanoat palatasi
tarkibidagi korxonalar faoliyatiga joriy qilingan (O’zbekiston savdo-sanoat
palatasining 2025-yil 4-yanvardagi 06-10-33-49-son ma’lumotnomasi). Ushbu
taklifning joriy qilinishi natijasida sutni gayta ishlash korxonalari tomonidan
“yashil sertifikatlash’ning bozor ulushiga ta’siri va “ekologik markirovkalash’ning
iste’molchilar ishonchiga ta’sir darajasini baholash imkoniyati yaratilgan;

sut mahsulotlari bozorida “Premium yashil”, “Barqaror yashil”, “Mass-
market yashil” va “Standart yashil” yashil marketing strategiyalarini qo’llash
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asosida ishlab chiqilgan “yashil marketing” strategiyasini tanlash matritsasi
O’zbekiston savdo-sanoat palatasi tarkibidagi korxonalar faoliyatiga joriy gilingan
(O’zbekiston savdo-sanoat palatasining 2025-yil 4-yanvardagi 06-10-33-49-son
ma’lumotnomasi). Ushbu taklifning amaliyotga joriy qilinishi “Puremilky works”
mas’uliyati cheklangan jamiyati korxonalari faoliyatida yashil marketing
strategiyalarini qo’llash imkoniyati yaratilgan.

iste’molchilar hatti-harakatiga yashil mahsulot ulushi, yashil sertifikatga
yega mahsulotlar ulushi, reklama xarajatlari, maqgsadli auditoriya ulushining
oshishi, brend qadri o’sishining ta’sirini yekonometrik tahlil qilish asosida
iste’molchilarning qoniqish darajasining prognoz qiymatlari O’zbekiston savdo-
sanoat palatasi tarkibidagi korxonalar faoliyatiga joriy qilingan (O’zbekiston
savdo-sanoat palatasining 2025-yil 4-yanvardagi 06-10-33-49-son
ma’lumotnomasi). Ushbu taklifning amaliyotga joriy qilinishi natijasida
“Puremilky works” MChJ korxonasining yashil mahsulot ulushi, yashil sertifikatga
yega mahsulotlar ulushi, reklama xarajatlari, magsadli auditoriya ulushining
oshishi, brend qadri o’sishi iste’molchilar qoniqish darajasining 2024-yilda 78,5 %,
2025-yilda 80,2 %, 2026-yilda 82,9 % va 2027-yilda 85,6 % ga oshishi prognoz
gilingan.

Tadqiqot natijalarining aprobatsiyasi. Mazkur tadqiqot natijalari 5 ta
xalqaro va 3 ta respublika ilmiy-amaliy anjumanlarida muhokamadan o‘tkazilgan.

Tadqiqot natijalarining e’lon qilinishi. Dissertatsiya mavzusi bo‘yicha
jami 14 ta ilmiy ish, jumladan, O°‘zbekiston Respublikasi Oliy attestatsiya
komissiyasi tomonidan tavsiya etilgan ilmiy jurnallarda 5 ta ilmiy magqola,
jumladan, 4 tasi respublika va 1 tasi xorijiy jurnallarda nashr etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya ishi kirish, uchta bob,

xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Dissertatsiya
hajmi 146 betni tashkil etadi.

DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida dissertatsiya mavzusining dolzarbligi va zarurati asoslangan,
tadqiqotning maqsadi va asosiy vazifalari, ob’ekti va predmeti shakllantirilgan,
tadgiqotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga bog‘ligligi ko‘rsatilgan, tadqiqotning ilmiy yangiligi va amaliy
natijalari bayon gilingan, olingan natijalarning ilmiy va amaliy ahamiyati yoritib
berilgan, tadgiqot natijalarining amaliyotga joriy etilishi, aprobatsiyasi, nashr
etilgan ishlar va dissertatsiya tuzilishi bo‘yicha ma’lumotlar keltirilgan.

Dissertatsiyaning “Sutni gayta ishlash korxonalarida yashil marketing
konsepsiyasinining nazariy va uslubiy asoslari” deb nomlangan birinchi bobida
XX asrning oxiri va XXI asrning boshlarida global ekologik muammolar jiddiy tus
olganligi, iqlim o‘zgarishlari, ekologik inqirozlar va resurslarning kamayishi
kompaniyalarni atrof-muhitga nisbatan mas’uliyatli yondashuvlarni amalga
oshirishga majbur qilishi natijasida marketing ilmida yangi yondashuv “yashil
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marketing” konsepsiyasi vujudga kelganligi xorijiy tadqiqotchilarning ilmiy
tadgigot natijalarida asosida o‘ganilgan.

Yashil marketing konsepsiyasi (green marketing) zamonaviy marketingning
muhim yo‘nalishlaridan biri bo‘lib, u ekologik bargarorlikni va atrof-muhitga
salbly ta’sirni kamaytirishga qaratilgan. Yashil marketing konsepsiyasining
mazmuni  yoritishda yashil marketingning asosiy elementlari, amaliy
yondashuvlarga e’tibor qaratish magsadga muvofiqdir. Tadqiqot natijalaridan kelib
chiqib, yashil marketing konsepsiyasining mazmuni bo‘yicha mualliflik qarashlari
ilgari surilgan (1-jadval).

1-jadval
Yashil marketing konsepsiyasining asosiy yo‘nalishlari'’

Yo‘nalishlar Tavsifi Asosiy natija
: Mahsulotlarni ishlab Qayta_ : Ishlash
Ekologik toza o A materiallari, noxush
: chigarishda ekologik jihatdan |, . . :
mahsulotlar ishlab . ) Kimyoviy moddalarni
- xavfsiz materiallar va 2. .
chigarish texnologivalarni qo‘llash kamaytirish, tabily xom
sty q ) ashyodan foydalanish.
, - .. | Sanoatni
Bargaror ishlab Iste “?01 Zanjm.da cekOIOglk “yashil”lashtirish,
L xavfsiz usullarni qo‘llash va . A
chigarish va bargaror ishlab chigarish

iste’mol zanjiri

atrof-muhitga minimal ta'sir
ko‘rsatish.

tizimlari, qayta ishlash,
energiya samaradorligi.

Eko-markirovka

Mahsulotlarga ekologik
xavfsizligini bildirish uchun
maxsus belgilash.

Eko-etiketlar, “organik”,
“yashil”, “tub ekologik”
markalar.

Resurslami  tejash Energiya va resurslarni tejash, | Quyosh energiyasi,

.~ | shu jumladan gayta | shamol energiyasi,

va energiya | .. : , : :

. tiklanadigan energiyadan | energiya samarali

samaradorligi > .
foydalanish. texnologiyalar.

e Iste’molchilarga ekologik Eifo.loglk kampan!yalar,

Jamoatchilikni ope . . [ta’lim  va treninglar,
- mas'uliyatni oshirish va ularni ) O

xabardor qilish va . brendlarning Ijtimoiy
- yashil mahsulotlar va y e e ..

ta’lim mas’uliyatini targ‘ib

xizmatlarga yo‘naltirish.

qilish.

Ijtimoiy va ekologik
mas’uliyatli
mahsulotlar

Mahsulotlar orgali ijtimoiy va
ekologik mas'uliyatni targ‘ib
qilish.

Mahsulotlar va xizmatlar
orgali ekologik ta’sirni

kamaytirish, ijtimoiy
dasturlarni amalga
oshirish.

10 Muallif ishlanmasi.
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Sutni gayta ishlash korxonalarning marketing faoliyati samaradorligiga
yashil sertifikatlash va ekologik markirovkalash ta’sir qiladi. Yashil sertifikatlash
va ekologik markirovkalash sutni qayta ishlash korxonalarining marketing
faoliyatiga juda katta ta’sir ko'rsatadi. Bu fagat ekologik barqarorlikni ta’minlash
bilan cheklanmay, balki kompaniyaning iqtisodiy samaradorligini oshirishga,
bozor pozitsiyasini  mustahkamlashga, brend imijini  yaxshilashga va
iste’molchilarning sodiqligini oshirishga yordam beradi. Korxonaning marketing
faoliyati samaradorligiga yashil sertifikatlashtirish va ekologik markirovkalashning
ta’sir bo‘yicha bizning yondashuvimiz quyidagicha (2-jadval):

2-jadval
Marketing samaradorligiga yashil sertifikatlash va ekologik
markirovkalashning ta’siri'!

Ta’sir yo‘nalishi Ta’sir darajasi
Brendning imijini Ekologik markirovka va yashil sertifikat korxonani ekologik
yaxshilash mas’uliyatli brend sifatida tanitadi. Bu iste’molchilarning

e’tiborini jalb qilib, ularning brendga bo‘lgan ishonchini oshiradi.
Korxonalar o‘z mahsulotlarining ekologik tozaligini ta’kidlab,
bozorda o‘ziga xos imij yaratadi va raqobatbardoshligini oshiradi.
Iste’molchilar talabini | Yashil sertifikatlangan va ekologik markirovka qilingan
oshirish mahsulotlar sog‘lom turmush tarzini afzal ko‘ruvchi iste’molchilar
orasida katta talabga ega. Tadqgiqotlar shuni ko‘rsatadiki,
iste’molchilarning 70% dan ko‘prog‘i ekologik mahsulotlar uchun
ko‘proq pul to‘lashga tayyor.
Bozor ulushini oshirish | Yashil sertifikatlash xalgaro bozorlarda ishtirok etish uchun yangi
imkoniyatlar  yaratadi. Korxona marketing strategiyalarini
ekologik masalalar bilan integratsiya gilish orgali korxona global
bozorda o°z ulushini oshirishi mumkin.
Mahsulot giymatini Yashil markirovkalangan mahsulotlar yugori giymat bilan sotiladi,
oshirish bu esa korxonaning foyda marjasini oshiradi. Iste’molchilar
ekologik xavfsiz mahsulotlar uchun qo‘shimcha xarajat qilishga
tayyor bo‘ladi.
Innovatsiyalarni Yashil sertifikatlash va ekologik markirovkalash jarayoni
rivojlantirish korxonalarni yangi texnologiyalarni joriy gilishga undaydi. Bu esa
marketing samaradorligini oshiruvchi yangi mahsulotlar va
xizmatlarni taklif etish imkoniyatini beradi.

Yashil sertifikatlashtirish korxonaning marketing faoliyati samaradorligiga,
jumladan, yashil sertifikatlash korxonaning bozor ulushiga, ekologik
markirovkalash iste’molchilarning ishonchiga ta’sir qiladi. Shu orqali yashil
sertifikatlashtirish va ekologik markirovkalash korxonaning marketing faoliyati
samaradorligiga ta’sir qiladi. Yashil sertifikatlash va ekologik markirovkalash sut
mahsulotlarini gayta ishlash korxonalarining marketing faoliyatiga ta’sirini

1 Muallif ishlanmasi.
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baholashda quyidagi ko‘rsatkichlar va shkalalardan foydalanishni taklif etamiz

(3-jadval).

3-jadval

Yashil sertifikatlash va ekologik markirovkalashni korxona marketing
faoliyati samaradorligiga ta’sirini baholash??

Ko‘rsatkichla Baholash mezoni Baholash shkalasi
r
Yashil 1. Bozor ulushining o‘zgarishi (%): 0-5 % - past o°sish;
sertifikatlashni M5, ... — M5, 6-15 % - o‘rtacha o‘sish;
ng bozor AMS = MS x100 16 % va undan yugori -
old

ulushiga ta’siri

Bu yerda:

AMS — bozor ulushining o°‘sish foizi (%);

MSnew — yashil sertifikatlashdan keying bozor ulushidagi o‘sish;
MS,id— yashil sertifikatlashdan oldingi bozor ulushi.

yugqori o‘sish.

2. Yangi mijozlarni jalb gilish darajasi (%):
ANK = new N'Ko:d
N'Kold
Bu yerda: ANK — yangi mijozlar sonining o‘sish foizi (%);
NKnew — Yashil sertifikatlashdan keyin yangi mijozlar soning
o°‘sishi;
MS,iq — yashil sertifikatlashdan oldingi mijozlar soning o‘sishi.

x100

<10 % - past daraja;
10-30 % - o‘rtacha daraja;
>30 % - yuqori daraja.

3. Eksport bozorlarga Kirish:
5P

SPE = —x100
EFP

Bu yerda: SPE -
eksportdagi ulushi (%);
SP — yashil sertifikatlangan mahsulotlar giymati, AQSH dollar
EP — umumiy eksport mahsulotlar giymati, AQSH dollar.

yashil sertifikatlangan mahsulotlarning

<10 % - past daraja;
10-30 % - o°rtacha daraja;
>30 % - yuqori daraja.

Ekologik
markirovkalash
ning
iste’molchilar
ishonchiga
ta’siri

1. Iste’molchilarning ishonch darajasi (so‘rovnoma asosida):
Cl=a*RQ+[*+*EQ+Y*PQ+08+BI

Bu yerda: Cl — iste’molchilar ishonch darajasi (Consumer Trust

Index);

RQ — mahsulotning sifati haqidagi iste’molchi fikrlari (Reliability

Quality);

EQ - ekologik markirovkaga bo‘lgan ishonch (Environmental

Quality);

PQ — narx —sifat nisbati haqidagi iste’molchi qoniqishi (Price

Quality);

Bl — brend imijiga bo‘lgan ishonch (Brand image);

o,B,Y,0 - har bir omilning ishonchga ta’sir darajasini aks ettiruvchi

koeffitsientlar. Ular empiric ma’lumotlar asosida aniqlanadi.

Har bir ko‘rsatkich (RQ,
EQ, PQ, BI) bo‘yicha
respondentlardan ma’lumot
yig‘iladi.

Empirik tahlil orqali a, B, v,
va & qiymatlari belgilanadi.

<40 % - past daraja;
40-70 % - o‘rtacha daraja;
>70 % - yuqori daraja.

2. Iste’molchilarni qayta sotib olish ko‘rsatkichi:
NRC
RPR=—— x 100
TNC

RER (Repeat Eco-purchase Rate) — Ekologik markirovka gilingan
mahsulotlar uchun gayta sotib olish ulushi (foizda).

NRC - Qayta sotib olgan mijozlar soni (ekologik markirovka
gilingan mahsulotlar): Ushbu mahsulotni ikki yoki undan ko‘p
marta xarid qilgan iste’molchilar soni;

TNC — Umumiy mijozlar soni (ekologik markirovka gilingan
mahsulotlar): Belgilangan vaqt oralig‘ida ekologik markirovka
gilingan mahsulotni sotib olgan barcha iste'molchilar soni.

<20 % - past daraja;
20-50 % - o‘rtacha daraja;
>50 % - yuqori daraja.

12 Muallif ishlanmasi.
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Yashil sertifikatlash korxonaga mahsulotlari raqobatchilardan ajralib
turishiga yordam beradi va bu bozor ulushini oshirishda muhim rol o‘ynaydi.
Yashil sertifikatlash va ekologik markirovkalash marketing samaradorligini
oshirishda kuchli vositadir. U korxonalarning bozorda ragobatbardoshligini
oshiradi, iste’molchilarni jalb qiladi va barqaror rivojlanish magsadlariga
erishishda muhim rol o‘ynaydi. Yashil sertifikatlash va ekologik
markirovkalashning iste’molchilar ishonchiga ta’siri ko‘rsatkichlar ekologik
markirovkaga ega mahsulotlarning mijozlar orasidagi sodiglik darajasini
baholash va ekologik marketing strategiyalarining samaradorligini o‘lchash
uchun muhim hisoblanadi. Shu asosda kompaniyalar iste'molchilarning ekologik
ongini hisobga olib, mahsulotlar sifatini va marketing strategiyalarini
takomillashtirishlari mumkin.

Dissertatsiyaning “Sutni gayta ishlash korxonalarida yashil marketing
konsepsiyasidan foydalanish holati tahlili” deb nomlangan ikkinchi bobida
O‘zbekiston Respublikasi ozig-ovgat mahsulotlari bozorining rivojlanish holati,
sutni gayta ishlash korxonalarining yashil marketing faoliyati va sutni gayta
ishlash  korxonalarining vyashil sertifikat va ekologik markirovkalash
faoliyatining tahlili amalga oshirilgan.

Sut mahsulotlariga bo‘lgan talab asosan quyidagi omillar ta’sirida
o‘zgaradi:

— aholi sonining o°‘sishi: aholining soni ko‘paygan sari, sut mahsulotlariga
bo‘lgan talab ham ortadi. Bu esa o‘z navbatida, sutni qayta ishlash va chakana
savdo sohasini rivojlantiradi;

— daromad darajasi: aholining umumiy daromad darajasi o‘zgarishi, oziq-
ovqatga sarflanadigan mablag‘ning hajmini ta’sir qiladi. Aholi daromadi ortishi
bilan yuqori sifatli, sog‘lom va turli xil sut mahsulotlariga bo‘lgan talab ortadi;

— mehnat bozori va bandlik darajasi: ish bilan ta’minlanganlik va bandlik
darajasi ham sut mahsulotlariga bo‘lgan talabga ta’sir etadi. Ishsizlikning
kamayishi, aholi daromadining oshishiga olib keladi, bu esa sut iste’moliga
Ijobiy ta’sir qiladi;

— iglim va ekotizim sharoitlari: sut mahsulotlarining narxi va ta’minoti
iqlim sharoitlariga ham bog‘liq. Qishloq xo‘jaligida o‘sadigan mahsulotlarga
bo‘lgan talab iqlimning o‘zgarishiga garab farq qiladi.

— sog‘lom ovqatlanish madaniyati: aholining sut mahsulotlariga bo‘lgan
talabi, aynigsa sog‘lom ovqatlanish bo‘yicha o‘zgarayotgan madaniyatga ham
bog‘lig. Bugungi kunda sog‘lom turmush tarzini qo‘llab-quvvatlashga giziqish
ortmoqda. Bu esa ekologik toza va sog‘lom sut mahsulotlariga bo‘lgan talabni
oshiradi.

Tadgiqgot olib borilgan Samargand viloyatidagi yirik sutni gayta ishlash
korxonalaridan “PUREMILKY WORKS” MChJ, “AGRO BRAVO” MChJ,
“MUZMAS SAVDO” MChJ va “GELION ICE” MChlJlarning 2019-2023
yillardagi sut va sut mahsulotlarini ishlab chigarish ko‘rsatkichlari tahlil qilindi
(4-jadval).
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4-jadval
2019-2023 yillarda “PUREMILKY WORKS” MChJ, “AGRO BRAVO”
MChJ, “Muzmas savdo” MChJ va “Gelion ice” MChJlarning sut va sut
mahsulotlari ishlab chiqarish ko‘rsatkichlari®?

Asosiy yillar 2019 yilga
ko‘rsatkichlar 2019 2020 2021 2022 2023 nisbatan
2023-
yilda

o‘sish, %

“PUREMILKY WORKS” MChJ

Yillik ishlab
chiqarish
hajmi (min.
s0‘m)
Ishlab chigarish
migdori (tonna)

24300,6 | 54201,7 92661,5 1421529 179104,7 636,7

3168,2 7340,9 11399,9 7918,8 9357,2 195,6
“AGRO BRAVO” MChJ

Yillik ishlab
chigarish
hajmi (min.
so‘m)
Ishlab chiqgarish
migdori (tonna)

23681,3 | 34440,1 | 33638,7 46228,1 67955,1 187,6

820,5 1253,6 14222 1628,1 2005,3 1443
“Muzmas savdo” MChlJ

Yillik ishlab
chigarish 1500,4 | 2100,2 27005 3300.1 3900,0 160,0
hajmi (min.
s0‘m)
Ishlab chigarish | 2z 105.8 1352 165.0 1953 158 8
miqdori (tonna)
“Gelion ice” MChlJ
Yillik ishlab
chiqarish 150.2 250.3 350,0 4201 520.0 246.5
hajmi (min.
so‘m)
Ishlab chigarish |, 26.0 37.2 65,5 72.1 324.1

miqdori (tonna)

Tadqiqot uchun tanlab olingan “PUREMILKY WORKS” MChJ va “AGRO
BRAVO” MChllarning yashil marketing faoliyatini tadqiq qilishda korxonalarda
ishlab chiqarilayotgan yashil mahsulotlar ulushi, vyashil sertifikatga ega
mahsulotlar ulushi, magsadli auditoriya ulushining oshishi, brend gqadrining
o‘sishi, iste’molchilarning qoniqish darajasi kabi ko‘rsatkichlar o‘rganildi.

“PUREMILKY WORKS” MChlning 2019-2023 yillardagi yashil marketing
faoliyatiga oid ko‘rsatkichlarini o‘rganish uchun korxonaning ekologik faoliyati va
marketing strategiyasini tahlil gilish zarur. Korxonaning ichki hisobotlari asosida

13 Korxonalarning hisobotlari asosida muallif ishlanmasi.
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yashil mahsulotlar, ekologik sertifikatlar, ragamli sotuvlar va brend qadri o‘sishini

rivojlantirish bo‘yicha umumiy trendlar tahlili amalga oshirildi (5-jadval).

5-jadval

“PUREMILKY WORKS” MCHJning 2019-2023 yillardagi yashil marketing
faoliyati bilan bog‘liq ko‘rsatkichlar tahlili**

Ko‘rsatkichlar Yillar
2019 2020 2021 2022 2023
Yashil mahsulot
ulushi. % 0,1 0,5 0,5 0,7 2,0
Yashil sertifikatga ega
mahsulotlar ulushi, % 0.5 0.8 1,5 1,5 1,5
Reklama xarajatlart, | 5075 | ge59 | g576 | 12573 | 13507
mln. so‘m
Magsadli auditoriya | ¢ 12,3 185 25,0 28,6
ulushining oshishi, %
Brend gadri o‘sishi, % 5,0 7,2 10,2 12,5 15,5
Iste’molchilarning
qoniqish darajasi, % | 520 65,2 70,0 72,5 75,8

Yashil mahsulotlar ulushining yillar davomida o‘sishi kuzatilmoqda.
2019 yilda yashil mahsulot ulushi 0,1% ni tashkil etgan bo‘lsa, 2023 yilda bu
ko‘rsatkich 2,0 % ga yetgan. Bu korxonaning ekologik jihatdan toza mahsulotlar
ishlab chiqarishga katta e’tibor berayotganini ko‘rsatadi. Yashil mahsulotlar
ulushining yildan-yilga oshishi korxonaning barqaror rivojlanish yo‘lida
bo‘layotgan ijobiy o‘zgarishlarni aks ettiradi. Yashil sertifikatga ega mahsulotlar
ulushi ham har vyili ortib borishi kutilgan, chunki ekologik sertifikatsiyalar
kompaniya uchun raqobat ustunligini ta’minlashda muhim rol o‘ynaydi. 2019 yilda
yashil sertifikatga ega mahsulotlar ulushi 0,5% ni tashkil etgan, 2023 yilda bu
ko‘rsatkich 1,5% ga oshgan. Yashil sertifikatga ega mahsulotlarning ulushi oshishi,
kompaniyaning sifat va ekologik jihatidan tasdiglangan mahsulotlarga bo‘lgan
talabni oshirganligini bildiradi.

Dissertatsiyaning “Sutni gayta ishlash korxonalarida yashil marketing
konsepsiyasidan foydalanish yo‘nalishlari va imkoniyatlari” deb nomlanuvchi
uchinchi bobida sutni gayta ishlash korxonalarida yashil marketing strategiyasini
qo‘llash imkoniyatlari, sutni qayta ishlash korxonalarida yashil marketing
faoliyatini boshqarishni takomillashtirish va iste’molchilar xatti-harakatiga yashil
sertifikat va ekologik markirovkalashning ta’sirini ekonometrik tahlili amalga
oshirilgan.

“Yashil” marketing strategiyasini tanlash matritsasi — bu ekologik jihatdan
toza va bargaror mahsulotlarni ishlab chiqarish va sotish bilan bog‘liq marketing
strategiyalarini tanlash uchun qo‘llaniladigan vosita. Yashil marketing ekologik
toza mahsulotlar va xizmatlarni reklama qilish, ishlab chigarish va targatish

14 Korxonalarning hisobotlari asosida muallif ishlanmasi.
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jarayonida atrof-muhitni himoya qilishga e’tibor qaratadi. Bu matritsa,
kompaniyalarga yashil marketing strategiyalarini tanlashda yordam beradi va
ularni 0°z biznes rejalariga qo‘llash uchun asos yaratadi. Matritsada turli omillar va
ehtimoliy marketing strategiyalari ko‘rib chiqiladi, bu orqali kompaniyalar ganday
qilib o‘z mahsulotlari yoki xizmatlarini ekologik mas’uliyatni inobatga olgan holda
sotishlari mumkinligini aniglaydi (1-rasm).

Ekologik foyda

“Premium
yashil”
strategiyasi

“Mass-market
yashil”
strategiyasi

obn A

“Standart “Barqaror
?,,? yashil” yashil”
- strategiyasi strategiyasi
7
Past Yugori Xarajatlar

1-rasm. “Yashil” marketing strategiyasini tanlash matritsasi’®.

Matritsa odatda ikki asosiy o‘lchamga ega bo‘lgan to‘rt chorakdan iborat
bo‘ladi:

1. Xususiyatlar / mahsulotning ekologik foydasi. Yuqori ekologik foyda:
Mahsulot yoki xizmatning atrof-muhitga bo‘lgan ta’siri minimal, bu mahsulot
ekologik jihatdan toza va barqaror ishlab chiqarilgan bo‘ladi.

Past ekologik foyda: mahsulot yoki xizmatning atrof-muhitga zararli bo‘lishi
yoki ekologik jihatdan kam samarali bo‘lishi mumkin.

2. Xarajatlar / marketing strategiyasining giymati. Yugqori xarajatlar: yashil
marketing strategiyalarini amalga oshirishning narxi yuqori, chunki ishlab
chiqarish jarayoni yoki resurslar ko‘proq ekologik yondashuvni talab qiladi
(masalan, gayta ishlash, ekologik toza materiallar ishlatish).

Past xarajatlar: yashil marketing strategiyasi uchun qo‘shimcha xarajatlar
kam yoki umuman yo‘q. Matritsani ishlab chigishda garor gabul gilish uchun
asosiy strategiyalar:

1. “Premium yashil” strategiyasi (yuqori ekologik foyda, yuqori xarajatlar):

Mahsulotlar — bu strategiya mahsulotlar ekologik toza va yuqori sifatli
bo‘lishini ta’minlaydi, lekin ishlab chiqarish jarayoni va resurslar ko‘proq
xarajatlarni talab giladi. Masalan, ekologik toza materiallardan foydalangan holda
premium toifadagi mahsulotlar ishlab chiqgarish.

Marketing — bu strategiya ekologik toza mahsulotni yugori narxda sotish
orqali o‘zini namoyon qiladi. Mahsulotning ekologik afzalliklarini targ‘ib qilish,

15 Muallif ishlanmasi.
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bu mahsulotni atrof-muhitga g‘amxo‘rlik qilgan mijozlar uchun mos keladigan
tanlov sifatida ko‘rsatish kerak.

2. “Mass-market yashil” strategiyasi (yuqori ekologik foyda, past xarajatlar):

Mahsulotlar — bu strategiya mahsulotni ekologik jihatdan toza va bargaror
ishlab chigarishni, ammo ishlab chigarishning xarajatlarini kamaytirishni magsad
qiladi. Mahsulotlar keng iste'molchi auditoriyasiga mo‘ljallangan bo‘lishi mumkin.

Marketing — “yashil” yondashuvlarni keng bozorga taklif qilish orqali
ekologik jihatdan toza mahsulotlarni arzonroq narxlarda tagdim etish mumkin. Bu
ko‘proq e'tibor qaratiladigan iqtisodiy yondashuvni talab qiladi.

3. “Barqaror yashil” strategiyasi (past ekologik foyda, yuqori xarajatlar):

Mahsulotlar — bu strategiyada ishlab chigarish jarayonida ekologik
afzalliklar minimal yoki cheklangan bo‘lishi mumkin, lekin mahsulot yuqori sifatli
va premium narxda bo‘ladi. Mahsulotda ekologik xususiyatlar mavjud bo‘lishi
mumkin, lekin bu sohada asosiy e'tibor xarajatlarga garatiladi.

Marketing — tadbirlar va marketing orqali ekologik jihatlarni targ‘ib qilish
mumkin, lekin bu mahsulotning ekologik jihatdan past darajaga ega ekanligini
hisobga olib, premium narx bilan sotish ko‘proq ma’qul bo‘ladi.

4. “Standart yashil” strategiyasi (past ekologik foyda, past xarajatlar):

Mahsulotlar — bu strategiya ishlab chigarishda ekologik jihatlarni maksimal
darajada pasaytirishni anglatadi, lekin narxni past ushlab golish muhim. Bunday
mahsulotlar ekologik jihatdan ancha past bo‘lishi mumkin, lekin keng tarqalgan
iste'molchilar bozoriga mo‘ljallangan.

Marketing — bu strategiya odatda iqtisodiy yondashuvni talab giladi,
narxning arzonligi ekologik jihatlar bilan salohiyatli ravishda to‘ldirilgan bo‘lishi
kerak.

Mazkur matritsasi asosida tahlil amalga oshirilib, yashil marketing
strategiyasini tanlash matritsasi tuziladi (2-rasm).

“PUREMILKY WORKS” MChJning tvorog va yogurt mahsulotlari
ekologik toza ingredientlar va ishlab chigarish jarayonlariga, yuqori sifatli
mahsulotlarga va atrof-muhitga ta’sirni kamaytirishga asoslangan. Shuningdek,
bozorga premium sifatli va ekologik mahsulotlar taklif gilmogda. Brendning
ekologik 1midji va iste’molchilarning ekologik mahsulotlarga bo‘lgan talabini
gondirishi  ham Dbu strategiyaning muvaffagiyatli amalga oshirilishini
ta’minlamoqda.

“Barqaror yashil” strategiyasi yumshoq pishloq va sariyog‘ mahsulotlari
uchun yuqori ekologik va ijtimoly mas’uliyatni anglatadi. Bu strategiya atrof-
muhitga zarar keltirmasdan yugori sifatli, tabiiy va ekologik toza mahsulotlarni
ishlab chiqarish va sotish orqali iste’molchilarni jalb qilish imkoniyatini yaratadi.
Mahsulotlarni ekologik jihatdan yanada yaxshilash, gadoglashni optimallashtirish
va ijtimoiy mas'uliyatni oshirish orqali kompaniya bozorga o‘zining yashil imijini
tagdim etishi mumkin.
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Fologikfoyda “Mass-market “Premium yashil”
< yashil” strategiyasi: tvorog
c strategiyasi:

s glyast: va yogurtlar
=3 Muzgaymoq va

ozugaviy muzlar

“Standart_yas_hil” “Barqaror yashil”
2 strateglyasi: strategiyasi: yumshog
@ quyultirilgan sut va pishloq va sariyog*

gaymoq
7
Past Yugori Xarajatlar

2-rasm. “Yashil” marketing strategiyasini tanlash matritsasi bo‘yicha
“PUREMILKY WORKS” MChJ 2019-2023 yillarda ishlab chigargan
mahsulotlar joylashuvi®

“Mass-market yashil” strategiyasi muzgaymoq va ozugaviy muzlar
mahsulotlarida keng iste’molchi auditoriyasini qamrab olimoqda va ekologik
mahsulotlarni arzon narxlarda tagdim etish imkoniyatini yaratmoqgda. Bu strategiya
orgali atrof-muhitga ta’sirni kamaytirish, mahsulotlarning ekologik va barqgaror
ishlab chiqarilishini ta’minlash, shuningdek, ekologik ongli iste’molchilarni jalb
qilish mumkin. Mahsulotlar sifatli va ekologik jihatdan toza bo‘lishi kerak, ammo
ular narx jihatidan keng iste’molchilarga yetarli bo‘lishi zarur.

“Standart yashil” strategiyasi quyultirilgan sut va gaymoq mahsulotlarida
ekologik jihatdan toza va barqaror ishlab chigarish usullarini qo‘llashni nazarda
tutadi. Ushbu strategiya orgali kompaniya ekologik toza ingredientlardan
foydalanib, arzon narxlarda keng iste’molchilarga yo‘naltirilgan mahsulotlarni
ishlab chigarmoqda. Buning natijasida, iste’molchilar ekologik ongli va sog‘lom
mahsulotlarni tanlash imkoniyatiga ega bo‘layapti. Shu bilan birga, atrof-muhitga
bo‘lgan ta’sir kamaytirilmoqda. Ekologik jihatdan toza gadoqglash, bargaror ishlab
chiqarish amaliyotlari va keng iste’molchi auditoriyasiga mos narxlar orqali
“standart yashil” strategiyasi muvaffaqiyatli amalga oshirilmoqda.

Yashil sertifikatlar va ekologik markirovkaning iste’molchilar xatti-
harakatiga ta’siri birinchidan, iste’molchilarning ekologik ongini oshiradi. Yashil
sertifikatlar va ekologik markirovka iste’molchilarga mahsulotning atrof-muhitga
qanday ta’sir ko‘rsatishini tushunishga yordam beradi. Sertifikatlangan
mahsulotlar, masalan, organik, gayta ishlanadigan yoki bargaror ishlab chigarilgan
mahsulotlar, iste’molchilarga atrof-muhitni saglashga garatilgan ma'lumotlarni
tagdim etadi. Bu, aynigsa, ekologik ongli iste’molchilar uchun muhimdir. Ular
ko'pincha atrof-muhitga zarar yetkazmaydigan va bargaror ishlab chigarilgan
mahsulotlarni tanlashga moyil bo‘ladilar.

Iste’molchilar  xatti-harakatiga  yashil ~ sertifikat va  ekologik
markirovkalashning ta’sirini ekonometrik tahlilida umumiy regressiya modelidan

16 Muallif ishlanmasi.
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foydalanish mumkin. Bunda iste'molchilarning xarid gilish garorlari (masalan,
mahsulotga bo‘lgan talab yoki sotib olish ehtimoli) mustaqil o‘zgaruvchi
(dependent variable) sifatida olinadi. Yashil sertifikat va markirovka esa mustaqil
o‘zgaruvchilar (independent variables) sifatida kiritiladi.

(1)

Y1260+B1+X1+B2+X2+B3+X3+€

Bu yerda:

Y — i-xaridorning ekologik xabardorligi yoki xarid gilish garori;

X1,— mahsulotda yashil sertifikat mavjudligi (1 - mavjud, 0 - mavjud emas);

X, — ekologik markirovka (1 - ekologik markirovka mavjud, 0 - mavjud
emas);

X3 — iste’molchining ekologik xabardorligi (bu, masalan, ekologik toza
mahsulotlar bo‘yicha bilim darajasi);

Bo—modelning intercept (boshlang‘ich) qiymati;

B1.23 — mustaqil o‘zgaruvchilarning koeffitsientlari;

e\epsilon — tasodifiy xato (error) komponenti.

Bu  ma’lumotlarni  modelga  kiritgan  holda  SPSS  orqali
“PUREMILKY WORKS” MCHJning 2025-2027 vyillardagi yashil marketing
faoliyati bilan bog‘liq ko‘rsatkichlari prognozini ishlab chiqish mumkin (6-jadval).

6-jadval
“PUREMILKY WORKS” MCHJning 2025-2027 yillardagi yashil
marketing faoliyati bilan bog‘liq ko‘rsatkichlari prognozi

Yil Yashil Yashil Reklama Magsadli | Brend gadri
mahsulot | sertifikatga | xarajatlari | auditoriya | o‘sishi (%)
ulushi (%) ega (mln. so‘m) | ulushining

mahsulotlar oshishi (%)

ulushi (%)
2025 2,5 2,0 1500,2 30 17
2026 3,0 2,5 1735,4 32 18
2027 3,5 3,0 1807,6 35 20

6-jadvalda yashil mahsulotlar ulushi har yili ortib bormogda. 2025 yilda
2,5%, 2026 yilda 3,0%, 2027 yilda esa 3,5% ga yetadi. Bu kompaniyaning atrof-
muhitga mas’uliyatli, ekologik toza mahsulotlarni ishlab chiqarishga bo‘lgan
e'tiborining oshib borayotganini ko‘rsatadi. Yashil mahsulotlar ulushining o‘sishi
kompaniyaning ekologik ongli iste’molchilarga xizmat qilish va bozorda ekologik
mahsulotlarga bo‘lgan talabni qondirishga intilayotganini bildiradi.

Yashil sertifikatga ega mahsulotlar ulushi ham o‘sib bormoqda, 2025 yilda
2,0% bo‘lsa, 2026 yilda 2,5%, 2027 yilda esa 3,0% ga yetadi. Bu kompaniyaning
mahsulotlarining ekologik tozaligini tasdiglash va bozorda ekologik sertifikatlarga
ega mahsulotlarni ko‘proq ishlab chiqarishga bo‘lgan intilishlarini ko‘rsatadi.
Sertifikatlangan mahsulotlar atrof-muhitga bo‘lgan mas'uliyatni namoyon etish va
iste’molchilarga mahsulot sifatini tasdiqlashda muhim rol o‘ynaydi.

2025 vyilda reklama xarajatlari 1500 mln. so‘mni tashkil etadi, keyinchalik
2026 yilda 1700 mln. so‘mga, 2027 yilda esa 1800 mln. so‘mga oshadi. Bu,
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kompaniyaning yashil marketing faoliyatiga qo‘shimcha mablag® ajratishga va
ekologik mahsulotlarni keng targ‘ib qilishga qaratilgan strategiyasini ko‘rsatadi.
Reklama xarajatlarining oshishi  yashil mahsulotlarni reklama qilish va
iste’molchilarni jalb qilish uchun zarur bo‘lgan sarmoyani oshirishni anglatadi.

Magsadli auditoriya ulushi ham har yil oshib bormoqgda: 2025 yilda
30%, 2026 yilda 32%, 2027 yilda esa 35% ga yetadi. Bu kompaniyaning ekologik
mahsulotlarga qiziqish bildirayotgan iste’molchilarni ko‘paytirish bo‘yicha amalga
oshirayotgan  strategiyasining  samarali  ekanligini  bildiradi.  Magsadli
auditoriyaning oshishi, yashil marketing va ekologik mahsulotlarning tagdimoti
orqali keng iste’molchi bazasini jalb qilishga bo‘lgan e'tiborning ortayotganini
ko‘rsatadi.

Brend gadri 2025 yilda 17% ga, 2026 yilda 18% ga va 2027 yilda 20% ga
o‘sishi prognoz qilingan. Bu brendning ekologik jihatdan mas'uliyatli va bargaror
ishlab chiqarishga bo‘lgan yondashuvi natijasida brendning bozordagi imidjining
va obro‘sining oshishiga ishora qiladi. Brend qadri o‘sishi ekologik mahsulotlar
orgali kompaniyaning ijtimoiy mas’uliyatini ta’kidlash va iste’molchilarga brendga
bo‘lgan ishonchni oshirishda muvaffaqiyatli yondashuvni bildiradi.

XULOSA

“Sutni qayta ishlash korxonalarida yashil marketing konsepsiyasidan
foydalanish” mavzusidagi iqtisodiyot fanlari bo‘yicha falsafa doktori (PhD) ilmiy
darajasini  olish uchun amalga oshirilgan ilmiy tadgigotlar natijasida
mamlakatimizda faoliyat olib borayotgan sutni gayta ishlash korxonalarida yashil
marketing konsepsiyasidan foydalanish xususida quyidagi xulosalarga kelindi:

1. Yashil marketing konsepsiyasi ekologik toza mahsulotlar va bargaror
ishlab chiqarish, ijtimoiy va ekologik mas’uliyat, yashil innovatsiyalar, yashil
marketing kommunikatsiyalari, yashil iste’molchi segmenti, barqaror qiymat
zanjiri, ‘“yashil sertifikatlash”, “ekologik markirovkalash” kabilarni o‘zida
mujassamlashtiradi. Bargaror rivojlanish va yashil marketing konsepsiyalari o‘zaro
bog‘lig bo‘lib, iqtisodiy barqarorlik, ekologik xavfsizlik, ijtimoiy farovonlik,
innovatsiyalar va texnologiyalar, davlat darajasida gabul gilingan strategiyalar,
korxonalar faoliyatida ekologik tamoyillarni integratsiya qilishdir.

2. Sutni gayta ishlash korxonalari yashil marketing konsepsiyasi doirasida
“Barqaror ishlab chiqarish va resurslarni tejash”, “Ekologik jihatdan toza
mahsulotlar”, “Yashil sertifikatlar va ekologik markalash™, “Qayta ishlash va
chigindilarni kamaytirish”, “Ekologik toza va barqaror mahsulotlar ishlab
chigarish” va “Mahsulotlar uchun ekologik raqobatbardoshlik” modellaridan
foydalanish magsadga muvofiqdir.

3. Yashil sertifikatlash va ekologik markirovkalash sutni gayta ishlash
korxonalarining bozor ulushiga va iste’molchilar ishonch darajasiga ta’sir giladi.
Yashil sertifikatlashning bozor ulushiga ta’siri: bozor ulushining o‘zgarishi, yangi
mijozlarni  jalb qilish darajasi, eksport bozorlarga kirish; Ekologik
markirovkalashning iste’molchilar ishonchiga ta’siri: iste’molchilarning ishonch
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darajasi va iste’molchilarni qayta sotib olish ko‘rsatkichi asosida baholash taklif
etildi.

4. Yashil marketing konsepsiyasini rivojlantirishda yetakchi o‘rinlarni
egallab  kelayotgan Skandinaviya mamlakatlari:  Shvetsiya, Norvegiya,
Finlyandiya, Daniya, Kanada, AQSH, Evropa Ittifogi davlatlari, Avstraliya,
Yaponiya va Xitoy davlatlarining tajribalari o‘rganildi. Sutni gayta ishlashda
ekologik toza mahsulotlarni ishlab chigarish va yashil marketing tamoyillarini
joriy etish bo‘yicha xorijiy tajribadan O°‘zbekistonda foydalanish yo‘nalishlari
sifatida: organik mahsulot ishlab chigarish , barqaror qishloq xo‘jaligi, barqaror
gadoglash, yashil innovatsiyalar, yashil marketing strategiyalari, standartlashtirish
va sertifikatlashtirish, bargaror logistika gayt etildi.

5. Mamlakatning 2019-2023 yillardagi umumiy ozig-ovgat mahsulotlarining
chakana savdo aylanmasi barcha hududlarda o‘sishni ko‘rsatmoqda. 2019 yildan
2023 vyilgacha bo‘lgan davrda respublika bo‘yicha jami savdo aylanmasi
68811,7 mird. so‘mdan 146550,8 mird. so‘mgacha oshgan, bu 113% dan ortiq
o‘sishni anglatadi. Bu, umumiy iqtisodiy o°‘sish, aholi sonining ko‘payishi, xarid
gilish qgobiliyatining ortishi va 0zig-ovqat mahsulotlariga bo‘lgan talabning oshishi
bilan bog‘lig. Shu o‘rinda, sut mahsulotlariga ham doimiy ravishda talab
o‘smoqda. 2019 yilda 117,7 mlrd. so‘mni tashkil etgan sut va sut mahsulotlarining
savdosi, 2023 yilda 256,3 mlrd. so‘mga yetgan. Bu, aholining sog‘lom ovgatlanish
madaniyatiga bo‘lgan qiziqishi ortib borayotganini ko‘rsatadi.

6. Tadqiqot olib borilgan “PUREMILKY WORKS” MChJ,
“AGRO BRAVO” MCHhJ, “MUZMAS SAVDO” MChJ va
“GELION ICE” MChlJlarning sutni qayta ishlash faoliyati o‘rganildi. 2019 yilda
“PUREMILKY WORKS” MChJ tomonidan 24300,6 mln. so‘mlik sut va sut
mahsulotlari ishlab chiqarilgan bo‘lsa, 2023 yilda 179104,7 mln. so‘mlik sut va sut
mahsulotlari ishlab chigarilgan. 2023-yilda ishlab chigarilgan mahsulotlarining
2,0 foizi yashil mahsulotlariga, yashil sertifikatga ega mahsulotlar ulushi esa
1,5 foizni tashkil etadi. Magsadli auditoriya ulushining oshishi 2019 yilda magsadli
auditoriya ulushi 10,5% ni tashkil etgan, 2023 yilda bu ko‘rsatkich 28,6% ga
yetgan.

7. 2020 vyil 1-yanvardan boshlab O‘zbekistonda xalgaro standartlar
talablariga asoslangan mahsulotlarni ixtiyoriy ekologik markirovkalash tizimi joriy
etildi. “PUREMILKY WORKS” MCHJ ekologik markirovka va yashil sertifikatlar
yordamida atrof-muhitni himoya qilishga va ekologik toza mahsulotlar ishlab
chiqarishga e’tibor qaratmoqda. U ekologik toza mahsulotlarini ishlab chiqarish,
marketing va reklama orgali ragobatbardoshligini  oshirishi  mumkin.
“AGRO BRAVO” MCH]J esa yangi ta’mlar va fermentlangan mahsulotlar ishlab
chigarish orgali bozorga kirishga intiladi. Organik va ekologik sertifikatlar
yordamida kompaniya ekologik toza mahsulotlar bilan bozorda ajralib turishga
harakat gilmoqda.

8. 2019-2023 yillarda “PUREMILKY WORKS” MChlJning sut mahsulotlar
ishlab chigarish faoliyati bo‘yicha “yashil marketing strategiyasini tanlash
matritsasi” tahlili bo‘yicha korxonaning tvorog va yogurtlar mahsulotlari
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“Premium yashil” strategiyasini, “Barqaror yashil” strategiyasi yumshoq pishloq
va sariyog‘ mahsulotlari uchun, muzgaymoq va ozugaviy muzlar mahsulotlari
“Mass-market yashil” strategiyasini va quyultirilgan sut va gaymoq mahsulotlari
uchun “Standart yashil” strategiyasini qo‘llash asoslandi.

9. Xalgaro miqyosda yashil marketingni to‘g‘ridan-to‘g‘ri rivojlantirishga
ko‘maklashuvchi ko‘plab tashkilotlar mavjud (Xalgaro Savdo Palatasi (ICC),
Xalqaro Standartlashtirish Tashkiloti (ISO) va Xalqgaro iste’molchilar huquqlarini
himoya qilish va himoya qilish tarmog‘i (ICPEN). Mazkur tashkilotlar xalqaro
darajada yashil marketing bilan bog‘liq hujjatlarni, jumladan, yashil mahsulotlar
standartlari, yashil sertifikatlashtirish, ekologik markirovkalash, gqadoglash,
organik mahsulotlar sifatini nazorat qilish kabi hujjatlarni ishlab chigadi.
Shuningdek, bargaror rivojlanish va yashil igtisodiyot bo‘yicha global strategik
hujjatlarni bilvosita BMT, UNCTAD va JST kabi yirik halgaro tashkilotlar
tartibga solib turadi.

10. Yashil sertifikatlar va ekologik markirovkaning iste’molchilar xatti-
harakatiga ta’siri birinchidan, iste’molchilarning ekologik ongini oshiradi. Yashil
sertifikatlar va ekologik markirovka iste’molchilarga mahsulotning atrof-muhitga
ganday ta’sir ko‘rsatishini tushunishga yordam beradi. Sertifikatlangan
mahsulotlar, masalan, organik, gayta ishlanadigan yoki bargaror ishlab chigarilgan
mahsulotlar, iste’molchilarga atrof-muhitni saqlashga qaratilgan ma’lumotlarni
tagdim etadi. Bu, aynigsa, ekologik ongli iste’molchilar uchun muhimdir.

11. Iste’molchilar xatti-harakatiga yashil sertifikat va ekologik
markirovkalashning ta’sirini ekonometrik tahlili SPSS (Statistical Package for the
Social Sciences) dasturi orgali yashil sertifikatlar va ekologik markirovkaning
iste’molchilarning xarid qilish qarorlariga ta'sirini prognozlash amalga oshirildi.
“PUREMILKY WORKS” MChJning yashil mahsulotlar ulushi2025 yilda
2,5%, 2026 yilda 3,0%, 2027 yilda esa 3,5% ga, yashil sertifikatga ega mahsulotlar
ulushi, 2025 yilda 2,0% bo‘lsa, 2026 yilda 2,5%, 2027 yilda esa 3,0% ga, maqgsadli
auditoriya ulushi2025 yilda 30%, 2026 yilda 32%, 2027 yilda esa 35% ga, brend
gadri 2025 yilda 17% ga, 2026 yilda 18% ga va 2027 yilda 20% ga o‘sishi prognoz
gilingan.

24



HAYYHbBIN COBET DSc.03/30.12.2020.1.16.02 11O ITPUCYZKAEHHUIO
YUYEHBIX CTENNIEHEU ITPU TAIIKEHTCKOM I'OCYJAPCTBEHHOM
JKOHOMUWYECKOM YHUBEPCUTETE

CAMAPKAHJICKHA UHCTUTYT SKOHOMMKHU U CEPBUCA

HHYJATOBA IIAXHO3A AB/IMPALLIMTOBHA
NCITOJIb3OBAHUE KOHLEIIUUA 3EJIEHOI'O MAPKETHUHI'A HA

MMPEAITPUATHUAX 11O IEPEPABOTKE MOJIOKA

08.00.11 — MapkeTuHr

ABTOPE®EPAT
Auccepranum noxkropa ¢puiaocopuu (PhD) no 3xoHOMHYeCKMM HayKam

Tamkent — 2025



By

Waykasy

auceepranny AOKTOPA drrocodrn (PhD) o skomasggee
. KH Ay
198 fipy

opana Bricmed al Jectannonnoil kovueenel aa No B2024 2 pyy )
ACIIero ahpPAIORATITIN. MAVICH B IO A i, ' M4

1emn
wmpctHeIpnp
Munucicperne mt
AMAPKATLACKON HICTITTYTC WKROTOMITKIE W CCprigy
pa o Ipex Akax (VIOCKCKOM,  pyc ko
Phtmaro Conera (wawsy (sue uz) o ulu.bn:?‘\'c'w::::m'KI.“
AHO -

L REOIICHA R (
puecepranny

pa neb-caine
e «/ IVONCI (WY Zivonctuz)

Jlnceepranl
Apropedepat

oMme))  paweinet
10 TRIOM O

(pe
n(\pn‘lﬂﬂ
, s ; Ak IpratxonKa : ;
Havannil p",‘mm‘m.p ' I y aacna Hlaxunowa JUxacyponna
AOKTOD IKONOMITHICCKIX HAYK, 1podiec
? YR CCo
Yinnvacn Asminep AGuyranuenny g

A UGUGULLRE
JIOKTOR KOUOMHICCKHX Rayk. iipodecco
: o

OPunnaThib

Coanena Pyabaxop Axmajgxanonna
KAl aar YSKOHOMWICCKHX HAYK, J0HCHT
Fatiken 1 CKmil XUMHIKCO-TEXHOAOTHICCK i

HHCTHTY]

p
Ve
cepraniy COCTores «/ » 6'2// 2025 r1oaa éw“
. ' a raceaany
H

DSe 03/30,12 20201 [6.02 1m0 HPHCYKACHHIO  YHCHLIX  CTCMeHeH
TaKeHTCKOM FOCYAapCTBCHHOM yKOHOMHYeCKOM ViinBepentere. Ajpec: 100066 rT“ TIpH
va Mcrama Kapinvosa. 49. Ten - (99871) 239-28-72; dakc (99871) 239-43-51. ¢-mail n;,.w:‘;‘u":m«
C miccepraiieii  MOXHO  O3HAKOMHTLCH B HudopmaiHonHo-pecypeHom ey
AIKCHTCKOIO -rocy,wpmcuuoro IKOHOMHYECKOI0 YHHBEPCHTETA (33PCFI'|CTPHP083H i
). 100066. r TalkeuT, yi. Wcnama Kapumosa, 49. Ten.. (99871) 239-28-72; daxc (9387}:“—;

339-43-51. e-matl inforatdiu uz.

jcceprallii pasociiad «5 » 0 % 2025 roaa.

AgTOpedepar 1
(npoTokon peectpa Ne Z’é or«d »_0Y 2025 roaa).

Beayias oprauuialms:

JaumTa
jayvuHOra  COBCTA

1. K.Adaypaimanosa
Hayunoro cosera Mo

pesceaarets
IPHCYHICHHIO YUCHBIX CTEACHEH, A4,

0. Ik /Lkypabacs

Pb HayuHOTO coBeTa 10
yUuenbx creneneil, 11,

NpHCY KAEH),
JIOLENT
LA ALaépos

aresib Hay"Horo cempHapa no
NN,

I'lpen
NPHCY KACHHIO YHCHBIX creneteit,

npodeccop


http://www.tsue.uz/
mailto:info@tdiu.uz
mailto:info@tdiu.uz

BBEJEHUE (annotamusi auccepranmuu (PhD) nokropa ¢punocodpun)

AKTYaJIbHOCTh M BOCTPeOOBAHHOCTH TeMbl AuccepTannu. B mupe crpoc
Ha DKOJOTMYECKA YHUCThIE MNPOAYKThl HEMOMEPHO BO3pPACTaeT. IJTOT POCT B
OCHOBHOM OOYCIIOBJI€H  HM3MEHEHHUSIMU B TIOBEJCHUHU TMOTpeOUTENIed U POCTOM
OCBEJIOMJICHHOCTH O TPEUMYILIECTBAX OPraHMYECKUX MPOAYKTOB NHUTaHUS B
OTHOLIEHUM TOKYIIOK 3KOJOTMYECKH YMCThIX NpoAyKToB. Kak ciencrteue o0beM
pPBIHKA OPraHMYECKUX MPOJIYKTOB MHUTAHHWS U HANMUTKOB B 2023 romy cocTaBuil
204,62 mupn nomnapoB. K 2034 romy mnporHo3wpyeTcsi CPEeIHEroI0BOM POCT
o0beMa pbIHKAa OPraHUYECKHUX MPOJIOBOJBLCTBEHHBIX MPOJAYKTOB M HAIMUTKOB B
pasmepe 6,02% u cocrasur 658,38 mupa moswtapost’. B 2023 roay, Ha phIHKE
MPOJIOBOJIbCTBEHHBIX TMPOJAYKTOB W HANUTKOB JUAUpPYyeT  phIHOK CeBepHOoii
Amepuku ¢ gonei 44%?*8. Opnako, mo maHHBIM BceMUpHON OpraHW3alMU MO
IPOJIOBOJICTBUIO U celbckoMy Xo3siiicTBY (FAQO), 16000000 denoBek exeTHEBHO
3a001€BalOT  PA3NUYHBIMUA OOJIE3HSIMU B PpE3yJIbTaTe€ MOTPEOJIEHUS OMACHOU
IPOJIOBOJILCTBEHHOM mpoaykuuu. ExxenneBno 340 nmereil B Bo3pacte 10 5 JneT
JIUIIAOTCA KM3HH OT MOTPEOJICHUs ONAcHOW MpPOJOBOJILCTBEHHOM IpoayKuun’,
CrnenoBaTelnbHO, B MUPE YCWJIMBAeCs BHHUMAHHME HapallMBaHUIO IPOU3BOJCTBA
AKOJIOTMYECKA YHUCTBIX MPOAYKTOB, [TOHECEHHID MPUOPUTETHOCTH MOKYIIOK
OpraHUYeCKUX TMPOAYKTOB TUTaHMs. B 93TO cuUTyaluu HCMIOJb30BAaHUE
MPOU3BOJICTBEHHBIMUA KOMITAHUSIMA KOHUEIMUIHUHM 3€JIEHOI0 MapKETUHIa  HUMEET
BAKHOE 3HAYECHUE.

B Mupe npoBoaSTCS psAll HAYYHBIX MCCIICIOBAHUI MO U3YUYEHHIO BOMPOCOB
HAHECEHUsS MUHUMAJBHOTO yIlepOa OKpyXaroleld cpeae MNPEeANpUSITUIMHU T10
nepepabOTKEe MOJIOKa B IMPOILIECCE NPOM3BOJCTBA, OEPEHKHOE HCIOIb30BAHUE
NPUPOIAHBIX  PECYpPCOB,  IepepadaTblBAEMHX  MaTepuajoB,  BHEAPEHHE
AKOJIOTMYECKON cepruduKanuu U MapKUPOBKH, CTUMYJIUPOBAHUE
WHHOBAIMOHHOTO pAa3BUTHUS TIOCPEACTBOM BHEJIPEHUS 3€JICHBIX TEXHOJOTHUH,
YCTOMYMBOMY Pa3BUTHIO. B 4acTHOCTH, MPOBOJMMBIE HAYUYHBIE HCCIIECOBAHUS B
xoJie (hOPMHUPOBAHUS IKOJOTHUECKOU MOJMUTHKHU, CO3JaHUS 3€JIEHbIX WHHOBAIIUH,
«3€JeHOU CepTU(PUKALMIY U «IKOJOTMYECKOM MapKUpoBKW» B CKaHAMHABCKHX
ctpanax, CIIIA, Kanane, rocymzapctBax Epomeiickoro Coroza, umMerT 0co60e
3HAYEHHE B UCTIOJIb30BAHUH KOHIICTILIMM 3€JIEHOT0 MAPKETHHTA.

B cBs3u ¢ 3TUM B Hallel cTpaHe MPUHUMAIOTCS CIIeIMaIbHbIE HOPMATUBHBIE
JIOKYMEHTBI, TOCYIApCTBEHHBIE MPOTPAMMBI U CTPATETUU. B 4acTHOCTH, MPUHSTO
[Tocranosnenue Ilpesunenta Pecnybnuku Y30ekucran ot 4 oktsiops 2019 rona
NeITI1-4477 «O06 ytBepxkaenuun Ctpareruu o nepexony PecnyOnuku Y30ekucran
Ha «3€JIeHY10» SKOHOMUKY Ha niepuos 2019 — 2030 rogosy». CornacHo KOTOpOMY
ompeneneHsl 3aJaud N0 pa3paboTke  crpateruu nepexoga PecmyOnuku
VY30eKkucTan K 3€JICHOW SKOHOMUKH, MPUBJICYCHUSI WHBECTUIIMHA B TIEPEPaOOTKY, a
TaK)Ke 3a/7a4y CO3JaHUsl LEMOYKU CO3JaHUs CTOMMOCTH CEJIbCKOTO XO3SIiCTBa U
MPOJIOBOJILCTBEHHOW mpoaykmuu. Kpome »sToro, mokazaHa  HE0OXOJAMMOCTH
nepexona K “3eleHOl SKOHOMHKE” B COOTBETCTBUE C 51 1enpio crpareruu
«Y306ekucran-2030» B paboTe MECTHBIX MNPEANPUATANA KOHLIEMIMH 3€JIEHOTO
MapKETHUHTa, Pa3BUTHUSI PBIHKA «3€JIEHBIX CEPTHU(PUKATOB» B MPOMBIILUICHHOCTH U
BHEJPEHUE  MPAKTUKH  «IKOJOTMYECKOM  MapKUpOBKM».  JTa  3ajJada
JEMOHCTPUPYET HEOOXOMMOCTh  HCIOJIb30BAHMUSI  KOHUEIMUUU  3E€JIEHOIr0
MapKEeTHHTa HEMOCPEJCTBEHHO Ha MPEINPUATHUSIX 110 TTepepadoTKe MOJIOKA.

17 https://www.mordorintelligence.com/ru/industry-reports/organic-food-and-beverages-market

18 https://www.who.int/ru/campaigns/world-food-safety-day/2023

19 https://www.fao.org/newsroom/detail/oecd-fao-agricultural-outlook-2023-32-maps-key-output--consumption-and-
trade-trends/ru
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JlaHHO€ AUCCEPTALMOHHOE UCCIEA0OBAHUE CIYKUT B ONPENEIEHHOMN CTere-HA
peanu3anyy 3aaad, ompeneieHHbIXx B Ykazax I[lpesumenta PecrmyOmmku V3-
oexucran NeVII-36 ot 16 deBpans 2024 roma «O HONOJHUTETBHBIX MeEpax IO
o0ecrneveHn0 MpOAOBOIBCTBEHHON Oe3omacHOCTH B pecmyonnke», NeVII-158 ot
11 centabps 2023 roga «O crparerun «Y3o0ekucran-2030»», VII-5853 or
23 oxkta0ps 2019 roma «OO6 yrtBepxkaeHun CrpaTeruv pa3BUTHUS CEIBCKOTO
xo3siiicTBa Pecryommku V36ekucran Ha 2020 — 2030 romsr», [TocTanoBieHnsx
[Ipesunenta PecniyOmuku  Nellll-436 ot 3 nekabps 2022 roga «O Mepax Mo
MOBBIIICHUIO 3PPEKTUBHOCTH pedopM, HAMpaBICHHBIX Ha mepexon PecmyOmmku
VY30ekucTaHn Ha «3e1eHyr0» 3KOHOMUKY 110 2030 roma», NelII1-5262 ot 20 okTs10ps
2021 roma «O wMepax 0O JajdbHEWIIEMY pPACUIMPEHUIO IPOU3BOACTBA
KOHKypeHTocnocoOHOo# mpoaykuum», Nelll1-4821 ot 9 cents6ps 2020 roga «O
Mepax MO YCKOPEHHOMY Pa3BUTHIO IMUILIEBOM MPOMBINIJICHHOCTH PECHYOINKU U
MOJIHOIIEHHOMY OOECIIEUEHUI0 HACEJICHUS KAayeCTBEHHON MPOI0BOJILCTBEHHOM
npoaykuuein», Nelll1-4477 ot 4 okta6ps 2019 rona «O0 yTBepxxknennn Ctpareruu
no nepexoay PecnyOnuku VY30ekucraH Ha «3€JI€HYI0» SKOHOMMKY Ha IMEpPHOA
2019 — 2030 romoB», IlocranoBnmenusx KaOmnera MunuctpoB Ne514 ot
29 cents0ps 2023 roga “O Mepax Mo OpraHu3alui CUCTEMbI YIIPABIEHUS MEPEXO]
K «3eneHoi» skoHomuke», Ne561 ot 25 oktsa6psa 2023 roga «OO0 yTBEpKIEeHUU
HannonanbHOM «3€€HOM» TAaKCOHOMUM» M JAPYIMX HOPMAaTHBHO-IIPABOBBIX
JOKYMEHTaX, CBA3aHHBIX C JAHHOU c(epoil.

CooTBeTcTBHE HCCJIEI0BAHUS NPUHOPUTETHHIM HANPABJICHUAM Pa3BUTHS
HAYKH M TeXHOJOruil pecny0auku. JluccepTanyoHHOE  HCCIIEIOBAaHUE
BBIIIOJTHEHO B COOTBETCTBHM C MPHOPUTETHBIM HAIPABICHUEM Pa3BUTHUSI HAYKU U
TexHoJorud pecnyOonuku I. «JlyXOBHO-HPaBCTBEHHOE M KYJbTYPHOE pPa3BUTHE
J€MOKpPAaTUYECKOTO U MpaBOBOro oOOIIeCTBa, (POPMUPOBAHUE HHHOBALIMOHHOMN
SKOHOMUKW.

CreneHb M3y4eHHOCTH npoodJeMbl. VccienoBaHue 1o n3y4eHuIo 3€JI€HOTO
MapKETHUHIra W 3€JIEHBIX NPOAYKTOB M CIIpOCa HA YCIYTM HAa4daJoCh B CEPEIMHE
1970-x romoB. Tem He MeHee, OCHOBHBIC HAYYHBIE HCCIICIOBAHHUS 3€JIEHOTO
MapKeTuHra ObutM 3HauuMbIMU B mepuoi ¢ 1990 mo 2005 rox. Teopernueckue
pOoOJIEMBI 3€JICHOTO MapKEeTHHTa U3yUeHbI 3apyOekHbIMU yaeHbIMU Ken Hennison
u Thomas Kinnear, J.Michael Baker, Frank-Martin Belz u Ken Peattie, Hristo
Katrandjiev®®, Teopetnueckne BOmPOCHl pa3pabOTKU CTPATErHMH  3EIEHOTO
mapkeTuHra ydenbiMu Ginsberg J., Bloom P., Renato Orsato, Alhamad A.M., Bin
Mat Junoh M.Z., Binti Tunku Ahmad T. S, Eneizan B., Wu J Rangan S., Chjan
H.% Taxk xe HpOBeI[eHI)I VCCJIEIOBAHUS T10 HCTIONB30BAHHIO KOHLIETILIMH 3€JIEHOTO
MapKeTHHra B MOJIOKOIepepadaThIBaoIIen MPOMBILIICHHOCTH. B wactHOCTH,
nccnenoBanus yuenbix F.M.Khan u S.Ahmad® usyuwnam mpoGieMmsl 3€I€HOrO
MapKeTHHIa B MOJIOKOTepepadaThIBatoIIel MpOMbIIIIEeHHOCTH MHanu.

2 Hennison K., Kinnear T. Ecological Marketing, Prentice-Hall, Englewood Cliffs. NJ. 1976. P. 836., Baker J.
Michel. The marketing book (fifth edition). 2003. P. 726 — 755., Frank-Martin Belz, Ken Peattie. Sustainability
Marketing: A Global Perspective, 2" Edition. 2012, 352 pp., Hristo Katrandjiev. Ecological Marketing, Green
Marketing, Sustainable Marketing: Synonyms or an Evolution of Ideas?. Economic Alternatives, Issue 1, 2016,
71-82 pp.

21 Ginsherg J., Bloom P. Choosing the right green marketing strategy // MIT Sloan Management Review. — 2004, —
No 46 (1)., Orsato, R. Competitive Environmental strategies: When does it pay to be green? // California
Management review. — 2006. — Ne 48 (2)., Alhamad A.M., Bin Mat Junoh M.Z., Binti Tunku Ahmad T.S., Eneizan
B. Green marketing strategies: theoretical approach // American journal of economics and business management.
2019. Vol.2. Ne 2. P. 77-94, Wu J., Rangan S., Zhang H.Green communications: theoretical fundamentals,
algorithms and applications. CRC Press. Taylor & Francis Group, 807 p.

22 FM.Khan and S.Ahmad Managerial issues for Green Marketing in Food Processing Industry of India.
International Journal of Agriculture and Food Science Technology. ISSN 2249-3050 Volume 5, Number 3 (2014),
pp. 125-134
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VYyeHple CTpaH COJApY)KECTBAa TaKK€ MPOBOASAT HCCIEAOBAHUS IO
WCIIOJIb30BAaHUIO KOHULEMUUK 3€JI€HOr0 MapKETHUHIa, WCIOJIb30BAaHUS KOHIENIUI
3€JICHOI0 MAapKEeTHHra B MUIIEBOM mnpoMebliuieHHocTH. K mpumepy, B pa60Tax
H.H.SImanosa u H.P Kpsuosoii, E.B.CmuproBoii, A.Muxaiinosoii, O.A.learomna®
U3y4EeHbI KOHIICTIIIUH 3€JICHOTO0 MAPKETHUHTA.

Teopernyeckue BONPOCHI COBPEMEHHON MApKETHMHTOBOM KOHIICTIMM Ha
NPEANPUATHSIX, B YAaCTHOCTH  COBEPIIECHCTBOBAHUS HCIIOJIB30BAHUS 3€JIEHOrO
MapKeTUHra HCCIEJOBAaHbI B  HAYYHBIX TpyJaX  YYEHBIX-DKOHOMHUYCTOB
A.lll.bexkmypomoBa, M.C.Kocumosoi, III.J[x.Opramxomxaesoi, A.Conuesa,
A.B.Baxobosa, I1I.X.Xaxnbaxuera, M.P.5onrabacsa, b.Mamaca n ApyrHx2*,
M.A.lxpamoB, C.A.Dmmartos, JITA6I[yanmJIOBa2 MIPOBOJIAJIA MCCIIEOBAHMS,
HaIlpaBJIEHHbIE HA HCIOJb30BAHHE COBPEMEHHBIX MApKETUHIOBBIX CTPATETMH Ha
OPEANPUATUAX IO epepadoTKe MOJOYHBIX MPOIYKTOB.

OnHako B HAyYHBIX MCCIEJOBAHUSX BBIIMICYIIOMSHYTHIX SKOHOMHCTOB
WCIIOJIb30BAaHUE KOHIIENIMU 3€JICHOr0 MAapKeTUHra Ha  OPEdNpusATUAX 10
nepepaboTKe MOJIOKa HEe ObUIO H3y4YE€HO B KayecTBE OOBEKTa HCCIIEIOBAHMUI.
B nanHo# uccienoBarenbckoi paboTe U3yueH BOMPOC MUCIOJIb30BAHUS KOHIIETIIUN
3€JIEHOr0 MapKETHUHTra Ha IPEANPUATUAX N0 MepepadoTKe MOJIOKA, YTO OMPEACIIAET
aKTyaJbHOCTh BHIOPAHHOW TEMBI UCCIICIOBAHUS.

CBsi3b TeMBbI JHMCCEPTAIMM C HAYYHO-HCCJIEI0BATEJNbCKMMH padoTamMu
BBICIIET0 00pa30BATENbHOIO0 Y4YpeKACHHMS, Ile NMPOBOAATCH HCCJEI0BAHMSA.
Tema AaHHOrO IMCCEPTAIMOHHOIO MCCIEAOBAHMUS BBINOJHEHA B paMKax IUlaHa
Hay4YHO-UCCJEN0BATENbCKUX padboT CamapKaHACKOTO WHCTUTYTa 3KOHOMHKHU U
cepBuca Ha TeMy «TeopeTmyeckue M METOJOJIOTMYECKUE IMPOOJIEMbl Pa3BUTHUS
oTpacieil cepsl yCIyT B YCIOBUSAX KapIUHAIBHBIX HE3MEHEHUN B IKOHOMUKE).

LHeabo muccieqoBaHusi  sBIsieTCS  pa3paboTka  MPEMIOKEHUH |
PEKOMEHJAalMii 10 COBEPIICHCTBOBAHUIO HCIOJB30BAHMS KOHLIEMIMM 3€JIEHOTO
MapKeTHHTa Ha MOJIOKONIEpepadaThIBAIOIIUX MPEITPUATHSX.

3apaum mccieq0BaHUsA CIIEIYOUIUE:

U3YYEHUE COJAEPKAHUS KOHIIETIMHU 3€JIEHOTO MAPKETUHIa U TEOPETHUECKUX
MOJX0JIOB K HEM;

UCCJIEIOBAHNE METOJMYECKUX OCHOB MCIOJIb30BaHUSI KOHLEMIIMHU 3€JIEHOIO
MapKeTHHTra Ha MOJIOKONIEpepadaThIBAIOLIUX MPEAIPUITHIX;

2 Jmanosa H.H., Kpeutosa H.IT., Jlepamos E.H. PervoHaibHbIi 3KOJNOMMYECKUH MApKETHHT: OCOOEHHOCTH M
nepcnektuBsl. 2020, 123-132 c., E.B.CmupHOoBa. Dxojormueckuii mapkeTuHr. IIpakThdeckuii MapKETHHT.
Ned (158).2010. c. 9-14, MuxaitnoBa A. MHUPOBOH ONBIT PETYIHMPOBAHUS 3€IEHOT0 MapKeTHHra. baHKYCKi BeCHIK.
USPBEHbD. 2021. C. — 63-70., learons O.A. 3eseHblii MAPKETHHT B YCTOHYMBOM PA3BUTHH. | PUHBOIIKMHL: 33 W
npotuB / O. A. Jlentons. — Teker : HenocpeacTBeHHbIH / KyabpTypa 1 5K0J0THS — OCHOBBI YCTOHYMBOTO Pa3BUTHUS
Poccun. KynpTypHble M 9SKOJIOTHUECKUE MMIEPAaTUBBl COBPEMEHHOM HKOHOMMKHM. YacTe 1: MaTepuaisl
MexnynaponHoro gopyma (ExarepunOypr, 13—15 anpens 2020 r.). — Exarepunbypr: OOO «M3natensctBo YMI]
YIIN», 2020. — C. 226-229.

24 A 111 Bexmyponos, M.C.Kocumosa, 111.0K. Dpramxamxaesa. CTpaTeruk MapkeTHHr. YKyB kymwiauma. —T.: TIUY,
2010.-220 6. Soliyev A., Buzrukxonov S. Marketing, Bozorshunoslik. Darslik. —T.: Igtisod-Moliya, 2010.- 424 b.,
A.V.Vaxabov, Sh.X.Xajibakiyev. “Yashil iqtisodiyot”. Darslik. T.: “ZEBO PRINT”, 2021.-264 b., bontaboes M.P.
[TaxTa Toyacu 3KCTIOPTHIA MAPKETHHT caMmapatopaurd. MKTucoauér Gpanmapu HOM30AHW MIMHH Tapa)kKaCHHU OJIMII
yuyH é3uirad aumcceprainmscd. Tomkent, 1999 imn., Mamayev B. Ozig-ovgat tovarlari bozorlarida marketing
tadgiqotlarini takomillashtirish. Iqgtisod fanlari nomzodi ilmiy darajasini olish uchun tagdim etilgan dissertatsiya
avtoreferati. Toshkent — 2011.

% Eshmatov S.A. Sut va sut mahsulotlari mahalliy brendni shakllantirishning marketing strategiyasi. — T.:
Innovatsion rivojlanish nashryot-matbaa uyi, 2021-y. ISBN 978-9943-7135-9-8. UO‘K:378:001. KBK:74.58:72
Monografiya, 2022., Tkramov M.A. Brend siyosatini yuritish prinsiplari va omillari. “Iqtisodiyot va innovatsion
texnologiyalar” ilmiy elektron jurnal. 1-son. 2021-y. yanvar-fevral. Ne00051. 246-251 bet. hitt://igtisodiyot.tsue.uz.,
Eshmatov S.A. Sut va sut mahsulotlari brendini shakllantirish metodologiyasini takomillashtirish. Igtisodiyot fanlari
doktori (DSc) dissertasiyasi avtoreferati. Toshkent-2024., Abduxalilova L. Go‘sht va sut mahsulotlari marketingi
strategiyasi (Toshkent viloyati misolida). — T.: TDIU, 2005
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U3ydYeHue  3apyO0eXHOro OmbITa HCHOJIb30BAaHUS KOHUEMIMH 3EJIEHOTO
MapKeTHHra Ha MOJIOKONIEpEepadaThIBAIOIIUX MPEAIPHUITHIX;

aHaJIM3 COCTOSIHUS Pa3BUTHUSL PbIHKA MOJOYHOM NpOoAyKiuu B PecmyOnuke
V30ekuncrasn;

MIPOBE/ICHHE aHanamn3a MapKETUHTOBOM NesATEeIbHOCTH
MOJIOKOTIEpepadaThIBAIOIINX PETPUSTUH;

aHallu3 JIESITENbHOCTH 10 3€JIEHOM cepTUudUKAIMM M HIKOJIOTMYECKOM
MapKUPOBKE MOJIOKOIIEpepadaThIBAIOIINX TIPEAIPUATUI;

UCCIIEIOBaHMs B 00JIaCTH MPUMEHEHUS CTPATETHil 3eIEHOr0 MapKeTUHTa Ha
MPENNPUATHSIX 1O IepepadOTKe MOJIOKa;

COBEPILICHCTBOBAHUE YIIPABJICHUS 3€JICHOH MapKETUHIOBOM JI€ATEIbHOCTHIO
Ha MOJIOKOIIepepadaThIBAIOIINUX IPEANPUATHUAX;

HDKOHOMETPUYECKHIM  aHalu3  BIMAHMUS  3€JEHOro  ceptudukara H
HKOMapKUPOBKH HA MOBEJICHUE TOTPEOUTENCH.

O0bekTOM HCCJIEIOBAHMS SIBJISIETCS MApPKETUHIOBAas  JIESITEIBHOCTh
OpeanpUsITUN IO TepepabOTKe MOJIOKA.

IIpeamerom  mccjie0BaHMSA  SABISIIOTCA  COLUAIbHO-DKOHOMHYECKHE
OTHOLIEHUS, BO3HUKAIOUIME B MPOLECCE HCIOJb30BaHUS KOHUEHUUHU 3€JIEHOrO
MapKETHUHTa Ha MOJIOKOTIEpEepa0daThIBAIONTUX MPEATPUITHSIX.

Meroabsl wuccienoBanus. B mpolecce uccienoBaHus HMCHOJb30BAINCH
CJIEYIOIINE METOAbl: a0CTPAKTHO-JIOIMUECKUN aHAU3 M CUHTE3, 0000IIeHUE U
IPYNIIMPOBKA JIaHHBIX, MPUYUHHO-CJIECJCTBEHHBIE CBSI3M, CUCTEMHBIA MOAXOM,
BHIOOpOUHOE  HAOJIIOJICHUE, DKCIEepTHas  OIEHKAa, OIpoC, TIPYNIHPOBKA
CTaTUCTHUYECKUX  JIAHHBIX,  CPAaBHUTEJbHBIA  aHAM3,  KOPPEIALMOHHO-
PErpecCHOHHBIN aHAIW3, MAaTpUlLla BBIOOpA CTPATETMU «3€JIEHOT0» MApPKETHHIa,
Hay4dHas a0CTpaKius.

HayuyHasi HOBH3HA HCCJIeI0BAHMSA 3aKJIFOYAETCS B CIEAYIOLIEM:

COrJacHO METOJUYECKOMY TOJXO/Y, YCOBEPLIEHCTBOBAHO COJEpPKAHUE
MOHSATUS «3€JIEHBI MapKETUHI» Ha OCHOBE y4deTa HalpaBJICHUW MPOU3BOJICTBA
AKOJOTMYECKM YKUCTOM MPOAYKLIHMH, YCTOMYMBBIX LIENOYEK NPOU3BOJACTBA U
MOTPEOJICHUS, IKOMAPKUPOBKH, pecypcocOepekeHuss U 3HeprodPheKTUBHOCTH,
MHPOPMUPOBAHUS HACEJCHUs, OOpa30BaHUS, COLHUAIBHOM UM HKOJIOTHMYECKOM
OTBETCTBEHHOCTH;

O00OCHOBAaHO  MpPEJIOKEHHE OLIEHKM yPOBHSl BJMSIHUS  «3€JICHON
cepTuUKaUM» Ha OO PbIHKA Ha OCHOBE M3MEHEHUW JOJM DPBIHKA, YPOBHS
MIPUBJICUCHUS] HOBBIX KJIMEHTOB M BBIXOJ1a HA MEXIYHAPOJAHBIC PHIHKU, B TO BpeMs
KaK BJIMSIHUE «IKOMapKHUpPOBKW» Ha JIOBEpHE MOTpeOUTENe OCHOBAHO HA ypOBHE
JOBEpHSI MOTPEOUTENICH 1 TTOKA3ATENIX MOBTOPHBIX MOKYIOK MPOTYKLINH;

pa3paboTaHa MaTpulla BBIOOpA CTpPATETHMH «3€JICHOTO MAapKETHUHTa» Ha
OCHOBE NIPUMEHEHHS HA PHIHKE MOJIOYHBIX MPOJAYKTOB TAKUX CTPATETUN 3E€JEHOTO
MapKeTHHra, Kak «lIpemMuym-3eneHpiiny, «Y CTONUYNBBIN 3€JIEHBINY, «Macc-MmapkeT
3eseHbI» U «CTaHIapTHBIN 3€JICHBINY,

pa3paboTaHbl MPOTHO3HBIE 3HAYEHHUS YPOBHEH  YIOBJIETBOPEHHOCTH
noTpeOuTeNe Ha OCHOBE HSKOHOMETPUYECKOTO aHajiu3a BIUSHUSA  JIOJH
HKOJIOTMYECKH YHUCTBIX MPOAYKTOB, JOJU CEPTHUPHUIMPOBAHHBIX IKOJIOTUYECKU
YUCTBIX MPOAYKTOB, 3aTpaT HA peKjIamMy, YBEIMUYCHHUS JOJU LEIEBOU ayAUTOPUH U
yBEJIMUYEHUS [ICHHOCTH OpeH/1a Ha MOBEJCHUE MOTPEeOUTENEH.

IIpakTH4yeckuii pe3yJabTaT UCCIACAOBAHUS COCTOUT U3 CIECAYIOLIETO!

000CHOBaHa BO3MOXKHOCTb TMOBBIIMICHUS] 3KOHOMHUYECKOW 3((PexkTuBHOCTH
MPEANPUATHS 32 CUET COBEPLIEHCTBOBAHUSA KOHUENUMK 3€JI€HOr0 MapKETHHIa Ha
MOJIOKOIIEpEepa0aThIBAIOIINX MPEITPUATHUSX;

oIpejiesieHa B3aMMOCBSI3b KOHUEMIUNA YCTOMYMBOTO PAa3BUTUS U 3€JIEHOTO
MapKeTHHIa, OCHOBHBIE HAIlpaBJI€HUS KOHLENUWM 3€JIEHOIO0 MapKETHHIa,
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BBISIBJIEHBI ITyTH MPOU3BOJICTBA SKOJOTMYECKU YUCTOM M YCTOMYMBON MPOAYKIUU
Ha NPENpUATHSIX;

OCBEILIEHbl METOAUYECKHE ACTIEKThl MCIIOJIb30BaHUSA KOHIEMIUU 3EJIEHOTO
MapKeTHHTa Ha MOJIOKOMepepabaThlBAIOIINX MPEANPUITHIX I SKOHOMHUHU
pPECYpPCOB M  COKpAILIEHUS OTXOJOB, IMPOU3BOJCTBA JKOJOTHYECKA YHUCTOU
POIYKIIMHU, CO3JaHUs 3€JICHBIX OPEHIIOB;

pa3paboTaHbl TOKa3aTeNM OIEHKM HKOHOMHUYECKOW 3ddexTuBHOCTU
OPEANpPUATUS HAa OCHOBE IPUMEHEHHUS KOHLEMIMN 3€JI€HOr0 MApKETHMHra Ha
MOPEaNPUATHSIX N0 IepepadoTKe MOJIOKA.

JlocTOBEpHOCTH pe3yibTaToB HCCIe10BAHUSA ONPENEIAECTCS
1€1€CO00pa3HOCThIO MOAXOAO0B U METOAOB, UCIOJB30BaHHBIX B HAay4yHOU paborte,
MOJIyYCHUEM JaHHBIX U3 O(PHUIIMAIBHBIX UCTOYHUKOB, B TOM 4YHCJIe ATEHTCTBA 10
cratuctuke npu Ilpesunente PecyOnuku Y36ekucran, ToproBo-mpoMbIILUIEHHON
najgarbl Y30€KHCTaHa, CTATUCTUYECKUX JIaHHBIX U TEPUOJUYECKUX OTYETOB
MOJIOKOTIepepadaThIBAIOIINX MIPENPUITUAN CamapkaHICKOU obJactu,
7 (PEKTUBHOCTHIO TPEACTABICHHBIX AHAIM30B W JIKCIIEPUMEHTAIBHBIX pabOT Ha
OCHOBE MAaTE€MaTUKO-CTATUCTUYECKUX METOJO0B, NPAKTUUYECKUM MPUMECHEHUEM
MOJTYYEHHBIX BBIBOJOB, MPEIJIOKCHUN U PEKOMEHIAIUNA, OMPEACISIETCS TEM, 4TO
MOJIy4€HHBIC PE3YJIbTATHI 0JI0OPEHBI YIIOJTHOMOYEHHBIMH OPTaHAMH.

Hayuynasi U nmpakTuyeckasi 3HAYMMOCTb Pe3yJbTATOB HCCJIeI0BAHUS.
Hayuynasg 3HauuMoOCTbh pe3yibTAaTOB HCCIEIOBAHUS 3aKIIOYACTCS B TOM, YTO
pa3paboTaHbl CTPATErHMH 3€JIEHOTO MApPKETHHIa JJIsi MCIOJIb30BAHMS KOHLEMLUN
3€JICHOTO0  MAapKeTHMHIa Ha  MOJIOKONEpepalaThIBAOIIUX  MNPEANPUSITHUIX,
YCTAaHOBJICHO BIIUSIHUE «3€JICHOM cepTUuUKaluu» Ha JOJI0 PhIHKA U BIMSHHUE
«IKOJIOTMYECKOW MapKUpOBKM» Ha JIOBEpUE NOTpeOuTeneil, pa3paboTaHbl
MOKAa3aTeNd OIEHKH IKOHOMHUYECKOU 3PHEKTUBHOCTH ACSITEILHOCTH MPEATPUSITHS
Ha  OCHOBE  WCIIOJIb30BAaHUS  KOHUEMIMM  3€J€HOr0  MapKeTMHra  Ha
MOJIOKOTIEpepadaThIBAIOIIUX — NPEANPUITUSAX, U3YyUYeH  3apyOeKHBIH  OMBIT
MCIIOJIb30BAHUS KOHIICTIIIUI 3€JICHOTO MapKETHHTa Ha MOJIOKOTIEpEpadaThIBAIOIINX
MPEANPUATUSIX, a CTpaTErusi 3€JC€HOr0 MApKETUHTa JJIsi Pa3BUTUSI MEPONPUSTUN
3€JICHOr0 MAapKETUHIa CIYXUT OOOTalleHUI0 HAay4YHO-TEOPETUYECKUX OCHOB
OpraHu3aluy rnepepadboTKU MOJIOKa B YCIOBUSAX IKOHOMHUYECKOU II100aIn3aluu.

[IpakTyeckass 3HaYMMOCTb PE3YJIbTATOB HCCIIENOBAHUS 3AKIIOYAETCS B
pa3paboTKe TPEAJIOKEHUM M PEKOMEHJAIMI MO TOBBIIICHUI0 SKOHOMUYECKOTO
NOTEHIIMAJIa  TPEANpUSATAN MO  mepepaboTke  MOJIOKa  HAa  OCHOBE
COBEPILIEHCTBOBAHMSI MEPOINPHUATUN  3€JIEHOr0 MapKeTUHIa, B pa3paboTke
AKOJIOTMYECKH YHCTOW MPOAYKIMU B OTPACiM, B aHAJIU3€ PHIHOYHON CHUTYallUU U
pa3paboTKe MEPCIEKTUBHBIX MPOTpaMM, B pa3pabOTKe KOMIUIEKCA MEPONPHUATUN
M0 TOBBIMIECHUIO S(PPEKTUBHOCTH MAPKETUHTOBBIX MEPOIPUSTUNH Ha OCHOBE
KOHIICTIIIMA 3€JICHOTO0 MAapKETHWHTa, B pa3paboTKe ydeOHOM IuTepaTyphl s
BBICIIIUX Y4YEOHBIX 3aBEJEHUM, B TOM 4YHCIE TPU MOJATOTOBKE YYCOHUKOB U
y4eOHBIX MOCOOM M0 AWCIUIUIMHE «YCTOWYMBBIA MApPKETUHT M COIMATIbHBIC
U3MEHEHUS.

BHenpenue pe3yabTaroB HccjaenoBaHuid. Ha OCHOBaHMM MOJyYEHHBIX
pe3yJbTaTOB IO HKCMOJb30BAHUIO KOHIENIMUA 3€JIEHOr0 MapKeTHMHIra Ha
MOJIOKOIIEpepadaThIBAIOIIUX NPEITPUATUSX:

MPEVIOKEHUE 0 YCOBEPIICHCTBOBAHUIO COJCPKAHUE TMOHSTHUSL «3€JIEHBII
MAapKETUHI» Ha OCHOBE y4ye€Ta HaIlpPaBJICHHI MPOU3BOJICTBA SKOJIOTUYECKH YUCTOU
OPONYKIIMK,  YCTOMYUBBIX  IIEMIOYEK  MPOU3BOJACTBA UM MOTpeOJICHUS,
AKOMapKUPOBKH, pecypcocoepexeHus u 9HEProd(PheKTUBHOCTH,
UH(OPMUPOBAHMS HACEIEHHUsS, OOpa30BaHMs, COLMAIBHOW M HKOJIOTHYECKOU
OTBETCTBEHHOCTHU COTJIACHO METOJINYECKOMY MOJIXOAY BHEAPEHO B AECATEIBbHOCTH
OpEeNnpusITHii B CTPYKType TOpProBO-IIPOMBINIJICHHON ManaTthl Y30eKucTaHa
(CnpaBka Toproo-npomsblliieHHON TmanaTel Y30ekucrana Ne 06-10-33-49 or
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4 suBaps 2025 rona). B pe3ynbrare BHEAPEHUs JaHHOTO NPEIJIOKEHUS Pa3BUThI
IpPOrpaMMbl  «3€JIGHOTO  MapKeTHHra»  Ha  MOJIOKONEpepadaThIBAIOLINX
IPEANPUATHUSAX.

O00OCHOBAaHO  TMPEMIOKEHNE OLICHKM yPOBHS  BJIMSHUS  «3€JIEHOU
cepTUUKAUM» Ha O PbIHKA Ha OCHOBE M3MEHEHUW JOJM pPbIHKA, YPOBHS
IIPUBJICYEHNS HOBBIX KJIIMEHTOB U BbIXOJa HA MEKIyHApPOIHbIE PBIHKHU, B TO BPEMSI
KaK BJINSHHE «3KOMAPKHPOBKM» HA JIOBEpUE MOTPEOUTENEH OCHOBAHO HA YPOBHE
JOBEpHsl  MOTPEOMTENCH M IOKA3aTelsiX IIOBTOPHBIX MOKYIOK MPOIYKIHH
BHE/IPCHO B JCATCNbHOCTh NMPEANPUSITUNH B CTPYKType TOProBO-MPOMBILIICHHOM
nanatel Y36ekuctana (CrnpaBka ToproBo-pOMBINIIICHHON NanaThl Y30eKHCTaHa
Ne 06-10-33-49 ot 4 suBaps 2025 roma). BHenpeHue maHHOTO MpEIOKCHUS
MO3BOJIUT ~ MOJIOKOIIEPepadaThIBAIOIIUM  MPEANPUATUSAIM  OLEHUTh  BIUSHUE
«3€JIeHON CcepTU(UKALUU» Ha JOJII0 PhIHKA U BIUSHUE «IKOMAPKUPOBKH» Ha
JI0BEpUE MOTpeOUTenei;

pa3paboTaHa MaTpulia BbBIOOpAa CTPATErMH «3€JEHOr0 MAapKETHUHIa» Ha
OCHOBE IPUMEHEHHUS Ha PBIHKE MOJIOYHBIX MTPOJYKTOB TAKMX CTPATETUI 3€JIEHOTO
MapKeTuHra, Kak «lIpemuym-3enensliny, «Y CTOMUMBBIN 3€IeHbIN», «Macc-MapKeT
3eseHbli» U «CTaHIapTHBIN 3€JICHBI» BHEAPEHA B IESATENBHOCTh NPEANPUITUN B
B CTpykType ToproBo-npomsinuieHHOM nanaTtsl ¥Y30ekuctana (CnpaBka Toproso-
MPOMBITIUTICHHON Tanathl Y30ekucrana Ne 06-10-33-49 ot 4 smBaps 2025 roma).
Peanmu3anuss JaHHOTO MNPEUIOKEHUS CO3AAJIa  BO3MOXKHOCTH  IIPUMEHEHUS
CTpaTerui 3eJIEHOT0 MapKETUHIra B JAEATEeNIbHOCTH npennpustuii OOmiectBa C
OrpaHU4YeHHOU OTBETCTBEHHOCTHIO «Puremilky Worksy.

Pa3paboTaHHble  MPOTHO3HBIE 3HAYEHHUS YPOBHEH YJIOBIETBOPEHHOCTH
noTpeOuTeNneil Ha OCHOBE HSKOHOMETPUYECKOIO aHald3a BIUSHUS  JOJHU
HKOJIOTMYECKU YHUCTBIX HPOAYKTOB, JOJU CEPTUPHUIMPOBAHHBIX HKOJIOTUYECKU
YUCTBIX NMPOAYKTOB, 3aTpaT HA PEKIaMy, YBEIMYEHHUS JOJU LIEJIEBOM ayIUTOPUH U
YBEIMYEHUS] LIEHHOCTM OpeHJa Ha TMOBEJACHHE MNOTpeOuTEeNeil BBHEAPEHBI B
JNEATEIBHOCTh IPEANPUITUA B CTPYKType TOproBO-IpOMBILUIEHHON ManaThl
V36ekucrana (CrpaBka ToproBo-mpoMBINIUICHHON MmajiaTel Y30ekuctana Ne 06-10-
33-49 ot 4 suBaps 2025 roga). B pe3ynbTaTe peanuzanuy JaHHOTO MPEIIOKCHUS
IPOTHO3UPYETCA YBEIMYEHHE JOJIM HKOJOTMYECKM YHCTOM NPOAYKLMWH, JIOIH
MPOAYKIIMU C 3€JICHBIMH CepTU(UKATaAMHU, PAaCXOJ0B Ha PEKIaMy, JOJHU IEJIEBON
ayJIMTOPUH, pOCTA LIEHHOCTU OpEHJ1a U YPOBHsI YJOBJIETBOPEHHOCTH NMOTpeOUTENEH
00O «Puremilky works» na 78,5% B 2024 romy, na 80,2% B 2025 roamy, Ha
82,9% B 2026 roxy u Ha 85,6% B 2027 rony.

Anpofauuss  pe3yJbTATOB  HCCJIe0BaHUsl. Pe3ynbraThl  JAaHHOTO
UCCIIEI0OBaHMS OOCYXIEHBI Ha 5 MEXIYHAPOIHBIX U 3 pecryOIMKaHCKUX Hay4YHO-
MPAKTUYECKUX KOH(DEPEHITUSX.

Iyosmkanust pe3yabraToB uHcciaenoBanms. I[lo Teme aucceprauuu
omyOiMKOBaHbl Bcero 14 HaydHbIX paboOT, B TOM 4YHCJE€ 5 cTaTell B Hay4HbIX
U3JIaHUSX, PEKOMEHIO0BaHHBIX BrIciiel arTecTaiimoHHONM Komuccuei PecryOmnku
V30ekucTan sl M3JaHUS OCHOBHBIX PE3YyJIbTATOB JIOKTOPCKUX AMCCEpPTaLUid,
4 crareiil — B pecnyOlIMKaHCKUX, | cTaThs - B 3apyO0eKHOM KypHaJe.

Ctpykrypa m o0bem amccepranmu. J(uccepranus COCTOMT M3 BBEIACHUS,
TpeX rjaB, 3aKJIIOYEHHUS, CIHCKA HMCIOJIb30BAHHOW JIUTEPATYpPhl U MPHUIOKEHUH.
O06beM auccepranum cocTaBiseT 146 crpaHui.

OCHOBHOE COAEPXAHHUE JUCCEPTALINHU

Bo BBOgHOW uacTH JuccepTai  OOOCHOBaHbl — aKTyallbHOCTh U
BOCTPEOOBAaHHOCTh TEMbl JAHMCCEpPTAlMU, CPOPMYIMPOBAHBI 1LIE€Ib U OCHOBHBIC
3ajjaun, OOBEKT U MpEeAMET UCCIEA0BaHMs, YKa3aHO COOTBETCTBUE MCCIIEI0BaHUSA
IPUOPUTETHBIM HAIIPABJICHUAM PA3BUTHUS HAYKU U TEXHUKHU PECITyOJIUKHU, OMMCAHBI
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HayyHas HOBHU3HA U MPAKTUYECKUE PE3yJbTaThl HCCIEIOBAHMS, MOJTYEPKHYTa
HAay4YHO-TIPAKTUYECKAasT 3HAYUMOCTh MOJYYEHHBIX pE3yJbTaTOB, IPUBEICHBI
CBEJICHUSI O BHEJIPEHUM PE3YJIbTAaTOB MCCIECAOBAHMS B MPAKTUKY, UX ampoOaluu,
OIMyOJIMKOBAaHHBIX Pab0Tax U CTPYKTYype IUCCEPTALUU.

B mnepBoi rmaBe auccepranumu «Teopernyeckue OCHOBbI KOHUENMIUH
3€JIGHOT0 MApPKEeTHMHIa Ha MOJOKONepepadaThbIBAIIMNX MNPeINPUATHIX))
PacCMOTPEHO BO3HMKHOBEHUE HOBOI'O HANPABICHHUS B MApKETUHIOBOW HayKe —
KOHIETIIIUU «3€JICHOTO MAapKETUHTa», OCHOBAaHHOW Ha pe3ysbTaTaX Hay4YHbIX
UCCIICIOBAaHUM  3apyOCeKHBIX  HCCIENOBaTeNel,  IMOCKOJIbKY  000CTpeHue
I00aNbHBIX JKOJOTMYECKUX MpobieM B KoHle XX — Havyaine XXI BB,
U3MEHEHHE KJIMMaTa, YKOJIOTHYECKUE KPU3UCHI U UCTOIEHUE PECYPCOB 3aCTaBUIIU
MPEANPUATHS. BHEAPATH SKOJIOTHUYECKHA OTBETCTBEHHBIE MTOAXO/IBI.

Konnenmus 3emenoro mapkerunra (green marketing) — oaHO M3 Ba)KHBIX
HaIpaBJICHU COBPEMEHHOI'O0 MApKETHHIA, HAIMpaBJICHHOE Ha 3KOJIOTHYECKYIO
YCTOMYMBOCTh M CHUKEHUE HEraTHBHOIO BO3JECHCTBUSA Ha OKPYKAIOIIYIO CpENy.
[Tpu 0ObsicHEHNHU colepKaHusl KOHLEMNIMU 3€JIEHOT0 MAPKETUHTa LIEJIEeCO00pa3HO
COCPEOTOYUTHCS Ha KIIFOUEBBIX AJIEMEHTaX M MPAKTUYECKUX MOJXO0JIaX 3€JIEHOTO
MapketuHra. [lo pesynbraram uccie0BaHUs BbIIBUHYTHl aBTOPCKHE B3TJISbI Ha
CoJICpKaHNE KOHIICTIIMH 3€JICHOr0 MapKeTHHTa (Tadi.1).

Taodauma 1
OCHOBHBIE HANIPABJICHUS KOHIENIUH 3eJIeHOr0 MapKeTHHra2®

HanpasJienust XapakTepucTUKa OcHOBHOI1 pe3yJIbTAT
[Tpou3BoACTBO Hcnonws3oBanue skojiornuecku | IlepepaboTka MaTepuanios,
9KOJIOTHICCKHU YUCTOHN | YUCTBIX MaTepHuaioB U | COKpAIllEHNE UCTIOIb30BAHMS
MPOIYKIHH TEXHOJIOTHH TIPH TPOU3BOJICTBE | BPEAHBIX XUMHYECKHUX

MIPOTYKIIUH. BEIIECTB,  HCIOJIb30BaHUE
MIPUPOTHOTO CHIPBSL.
OKoJIoru3anus
Hcnonb3oBanue 9KOJOTUYECKHU

. MIPOMBIIIIICHHOCTH,

VYcroitunBas IIeTT0YKa | 0€30IaCHBIX METOJIOB B IICTIOYKE .
YCTOMYMBBIC CHCTEMBI
MIPOU3BOJICTBA 1 | IOCTaBOK u MHHUMAJIBLHOE
. MIPOU3BOJICTBA, MepepadoTKa
noTpebneHus BO3JICMCTBHE HA OKPYKAIOIIYIO OTXOJIOB
cpe :
peay 9HeprodPEeKTUBHOCTb.
OKO-3THKETKH,
CnenuanbHas MapKUpPOBKa

«OpraHuyecKas», «3ejacHas,

DKO0-MapKupoBKa MPOAYKIMH, YKa3blBalOIlas Ha €€

«UUCTO IKOJIOTMYECKasD»
9KOJIOTMUYECKYIO O€30MaCHOCTb.
Mapka.
OKOHOMMSI SHEpPIHMM U pecypcoB, | ConHedHast JHEprus,
Pecypcocbepexxenre M | BKIItoYast UCIIOJIb30BAHUE | DHEPTUs BETpA,
9HEeprodhPeKTUBHOCTD BO300OHOBIISIEMBIX HCTOYHUKOB | SHEProddpeKTUBHBIE
SHEpPTHUH. TEXHOJIOTHH.
.. | OKoJIOTHYECKNE KaMIaHUH,
[ToBbiIEHNE JKOJIOTUYECKOU
OO6mecTBeHHas . oOpa3oBaHue U o0yuyeHue, a
OTBETCTBEHHOCTHU MOTpeOuTeneit u
OCBEJIOMIIEHHOCTb U TaKkKe MIPOJBUKEHHE
OpHEHTAIMsI UX Ha SKOJIOTMYECKU .
oOpa3oBaHme colMaIbHOU
YHUCTHIE MPOAYKTHI U YCIIYTH.
OTBETCTBEHHOCTH OpPEHJIOB.
CHukeHue BO3JEICTBUS Ha
ComuansHo 1 OJBIDKCHME  COLMAJIBbHOM M | OKPYKAIOILYIO CpEey 3a CUET
HKOJIOTHUYECKU p . Py YIo cbeity
9KOJIOTMYECKON OTBETCTBEHHOCTH | MPOAYKIIUU u YCIIYT,
OTBETCTBEHHAA 4yepes3 NPOoIyKIHUI0 €IM3alliM  COLMAJIbHBIX
NPOTYKIIAS pes poaLy | P
IIPOrPaMM.

% ABTopcKas pa3paboTka
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Ha 3¢ (EKTUBHOCTh MapKEeTUHIOBOU JEeSITENIbHOCTH
MOJIOKOTIepepadaThIBAIOIINX MPEANPUIATUNA BIUSIOT 3€JeHas cepTUUKAIUSI U
DKOJIOTMYECKass MapKUpOBKa. 3elieHas cepTUUKaLUig ¢ DKOJIOTHYECKas
MapKUpPOBKa OKa3bIBAIOT OTPOMHOE BIUSHHE HA MApKETHHTOBYIO N1E€ATEIHHOCTH
NpEANpUATHA 10 TmepepaboTKe MOJIOKa. IJTO HE TOJBKO O0ecreyruBaeT
HKOJIOTMYECKYIO YCTOMUYMUBOCTH, HO U CIIOCOOCTBYET MOBBIILIEHUIO 3KOHOMUYECKON
3¢ (HEeKTUBHOCTH KOMIIAHUH, YKPEIUIEHHIO €€ TMO3WIMN Ha phIHKE, YIyUYIICHHIO
UMUIKa OpEeH/Ia U MOBBILIECHUIO JIOSUIBHOCTH noTpeduTenei. [Ipeaiaraemslii HaMu
HNOJIXOJ K BIMSHUIO 3€JIC€HON CEPTU(PHUKAIUU U SKOJOTHYECKOW MAapKUPOBKU Ha
3(¢(HEKTUBHOCTE MAPKETUHTOBOM JEATENBHOCTH NPEIUPUITHS 3aKI0YaeTCs B
cienyroieM (Ta011.2):

Ta6auma 2
Biansinue 3ej1eHOM cepTUHUKALMU U IKOJIOTHYECKOM MAPKHUPOBKH HA
¢ dexTuBHOCTL MapKeTHHIa?

HanpasJsienue BJIMsiHUSA YpoBeHb BJAMAHUA
Viydnienue uMuiaa JKonoruyeckas  MapKHUpOBKa W 3elieHas  cepTudukanus
Openna XapaKTepU3yIT KOMIIAHUIO KaK 3KOJOIMYECKH OTBETCTBEHHBIN

OpeH. DTO NPHBJICKACT BHUMAHHE MOTPEOUTENICH M TOBBIIIACT
ux JnoBepue K OpeHmy. IlomuepkuBasi SKOJOTHYHOCTH CBOEH
NPOAYKLHH, TPEANPUATHS CO3HAIOT YHUKAIbHBIA HMMHUK Ha
PBIHKE U MOBBIIIAIOT CBOK KOHKYPEHTOCIIOCOOHOCTb.
[ToBsbIIeHME cripoca [Mponykuus, cepTuuIMpOBaHHAsT W HUMEIOIIAsT IKOJIOTHUYECKYIO
norpedureneit MapKUPOBKY, TOIB3yeTCsl OONBIIMM CIIPOCOM Yy TOTpeduTenei,
MPEANOYNTAIOMNX 370POBBIM  00pa3 ku3HU. WccnegoBanus
MoKasbIBatoT, 4to Oonee 70% moTpebuteneil TOTOBBI MIATHTH
0OJIBIIIE 32 IKOJIOTUYECKU YUCTHIC MMPOTYKTHI.
[ToBbIIeHNE PEIHOYHON | DKOJOTHYECKass CEPTUPUKAIMS OTKPHIBAET HOBBIE BO3MOKHOCTHU
JIOJTU JUIsL  BBIXOJAA HAa MEXKIyHapoJHble pbIHKA. MHTerpupys
KOpPIIOPAaTUBHBIE MApPKETUHTOBBIE CTPAaTErMd C  BONPOCAMH
OXpaHbl OKPYXAIOILIEH Cpelbl, MPEANPUATHE MOKET YBEJIMYHUTh
CBOIO JIOJIF0O HA MUPOBOM PBIHKE.
[ToBwimenue croumoctu | [lpoaykuust ¢ 3eneHoOi MapKUpOBKOW TMpojaeTrcs Mo Ooiee
MPOAYKIIMHU BBICOKOW CTOMMOCTHU, YTO YBEIMYHMBACT MPHUOBUTH MPEIPHUSITHSI.
[ToTpebuTenu roToBBI MIATUTH OOJBIIE 32 YKOJIOTUYECKU YUCTYIO
NPOAYKIHIO.
Pa3BuTue nHHOBaLMI [Ipouiecc  «3eneHoi»  cepTUPUKAMU U IKOJIOTUUYECKOM
MAapKUPOBKU CTUMYJIUPYET MNPEINPUITHS K BHEAPEHUIO HOBBIX
TEXHOJIOTHI. DTO JaeT BO3MOXHOCTh THpeajaraTb HOBbIE
MPOAYKTHI ¥ YCIYTH, TOBBIAIIHE YPGEKTHBHOCTh MAPKETHHTA.

3enenass ceprudukanus BiauseT Ha A(POEKTUBHOCTH MAPKETUHTOBOM
NEATEIPHOCTH  TPENNPUSATHS,  BKIIOYas  JIOMK  PhIHKA  JKOJOTHYECKOU
cepTuUKANMA, a TaKXKE BIMSIHUE DKOJOTUYECKOW MApKUPOBKH Ha JOBEpHE
noTpeduTeneil. 3enenas cepTuduKaIms U SKOJIOTHIECKasi MApKUPOBKA BIUAIOT Ha
3¢ (PEKTUBHOCTh MAPKETUHTOBOM JCATEIHHOCTA KOMMAHUM. J[JI OIEHKH BIIHMSTHUS

27 ABTOpCKas pa3paboTka
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3eJIeHON cepTU(UKAIMU U DKOJOTMYECKOM MapKUpOBKM Ha MApKETHHTOBYIO

ACATCIBbHOCTD

MoJIOKOTIEpepadaThIBAIOIIUX

WCIIOJIb30BATh CIICAYIOIINE MTOKA3ATEIHM U KB (Tad. 3).

IPEANPUATUN

npeziaraem

Taoauna 3

OueHnka BIUSAHUA 3eJIeHOH cepTHPUKANMU U IKOMAPKHPOBKH HA
3} PeKTHBHOCTL MAPKETHHIOBOM AeATeJbHOCTH NPEeANPHATH

IToxa3zaTenn

Kpurepuii ouenkn

IIIxaJjia oueHKn

Bausaue 3eneHoi
cepTUHUKAIINH Ha
JIOJIFO PBIHKA

1. Usmenenue perHouHOM 107U (%):

AMS = x100

naw old

Msn.‘d

31ecs:

AMS — npoueHT pocTa peiHO4OH 10H (%);
MSpew — poCT  PBIHOYHOH 10U
CePTUPHUKAIIAM;

MSoi1d — peIHOYHAS TOJISI 3€JIEHOM cepTH(OHKAIIUH.

nocJjie  3eJICHOM

0-5 % - Hu3KHMii pocT;
6-15 % - cpexHwmii pocr;
16 % u BBIIE - BBICOKHIA
poct

2. YpoBeHb NPUBJICUCHUS HOBBIX KIHEHTOB (%):

ang = Ynew ~MRoa 5

NKn.‘r.'
3neck: ANK — mponeHT pocTa 4yrcia HOBBIX KITHEHTOB (%);
NKrew — pocT uMciaa KIHMEHTOB IIOcie  3eJIeHOM
CepTU(DHUKAIINHT;

MSoid — pOCT YHCIa KIMEHTOB JIO 3€JICHOM CepTU(MHKAITIH.

<10 % - HU3KHUi ypOBEHbD;

10-30 % - cpennwmii
YPOBEHB;
>30 % - BBICOKHH
YPOBCHB.

3. JocTyn K 3KCIOPTHBIM PhIHKaM:

SPE = —x100
EP

3neck: SPE — moms mpoXyKIWH 3eJICHOH cepTU(UKAINH B
akcriopte (%);
SP — crouMocTh mNpOAYKIMH 3elieHO# cepTHduKaimy,
nosutap CLITA

EP — cromMocTs 0Omieil 3KCIIOPTHOH MPOAYKIUH, IOJUIAp
CIIA.

<10 % - HU3KUI ypOBEHb;

10-30 % - cpennwmii
YPOBEHB;
>30 % -  BBICOKHH
YPOBEHbB.

Binsane
JKOJIOTMYECKOI
MapKHUPOBKH HA

JOBepHe

notpeouTene

1. YpoBens noBepus noTpeduTeneii (Ha OCHOBE OIpoca):
Cl=a+*RQ+B+*EQ+Y*PQ+0&+BI

3mecs: CI — ypoBeHs moBepusi motpedureneit (Consumer
Trust Index);

RQ - wMmHeHue mnoTpebuTeNsi O KayecTBe NPOAYKIHU
(Reliability Quality);

EQ -  JmoBepme K
(Environmental Quality);
PQ — yIOBIETBOPEHHOCTh MOTPEOUTENsI B OTHOLICHUH
nenbl-kadectsa (Price Quality);

Bl — noBepue k umuky openna (Brand image);

o,B,Y,0 - kK03(hGUIMEHTBI, OTPAKAIONINE YPOBEHb BIUSHHS
Kaxgoro Qakropa Ha nosepue. OmpenesisioTcss Ha OCHOBE
SMIIMPUYECKUX CBEICHUH

9KOJIOTHYECKOI MapKHUpPOBKHU

Ilo KaXXI0OMY IOKAa3aTCIIt0

(RQ, EQ, PQ, BI
cobuparoTcsi CBEACHUS OT
PECIIOHICHTOB.
[ocpenctBom

OMIIMPUYECKOI'0 aHaJiu3a
ONPEACIIAIOTCA BCIINYUHBI

a, B,y, 1 9.

<40 % - HU3KUH ypOBEHb;

40-70 % - cpenumi
YPOBEHb;
>70 % -  BBICOKHH
YPOBEHb.

2. [Toka3zarenb MOBTOPHBIX MOKYIOK MOTPEOUTETIS:
NEC

RPR = —— x 100
TNC

RER (Repeat Eco-purchase Rate) — Jloass MOBTOPHBIX
MOKYTOK Ha MPOJIYKLHUH C HKOJIOTHUECKOH MapKHpOBKOH (B
MPOLEHTAX).

NRC — KonnuecTBo NOCTOSIHHBIX TOKymareneil (IpoayKius
c 3KOJIOTMYECKON MapKHPOBKOK): KOJIMYECTBO
noTpeduTesnel, KOTopble PHOOPENN 3TOT NMPOAYKT ABA WU
Oosee pas.;

TNC — OGmee koau4yecTBO mokynareneil (mpomykuus c
9KOJIOTUYECKOH MapKUPOBKOM): KOJIMYECTBO BCEX
HOKynarenael, KyNMBIIMX MPOAYKLIUIO C HKOJOTHYECKOH
MapKHPOBKOH B TEUEHHE ONPEAETICHHOTO Neproia BpEMEeHN

<20 % - HU3KUH YpOBEHbD;

20-50 % - cpemHwmii
YPOBCHB;
>50 % - BBICOKHH
YPOBEHb.

28 ABTOpCKas pa3paboTka
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Dkoyiornueckas cepTUUKAIMS TMO3BOJUT MPEANPUATUSIM  BBIACIUTHCS
CBOEH MPOAYKIMEN Cpeau KOHKYPEHTOB, UTO UTPAET BAKHYIO POJIb B YBEIUUECHUU
JONM pPBIHKA. DKOJIOTWYECKash CepTHU(PHUKAIUS W SKOJOTHYecKas MapKHUpOBKa
ABIIIOTCS MOIIHBIMA MHCTPYMEHTaMU MOBBIIICHUS 3()(HEKTUBHOCTH MapKETHHTA.
OTO NOBBIAET KOHKYPEHTOCIIOCOOHOCTh MPEANPUATHA HAa PBIHKE, MPUBIIEKAET
MOTPEeOUTENCH W WIrpaeT BaXXHYIO pPOJb B JOCTIKCHUU IIEJeH YCTONYHBOTO
pasButus. llokazaTenu BIUSHUS 3€JI€HON CepTUPUKALMU U IKOJIOTUYECKOU
MapKUPOBKU HA JIOBEpUE MOTpeOUTENICH Ba)KHBI ISl OLICHKH YPOBHS JIOSJIBHOCTH
noTpeOuTeNe K HKOJIOTMYECKM MAapKUPOBAHHOW NPOAYKIUU U HU3MEPEHHS
¢ pexTUBHOCTU CcTpareruii s3KomMapkeTuHra. Ha 3Tolf OCHOBE KOMITAHMH MOTYT
YIY4YIIUTh Ka4eCTBO NPOAYKIIMM W MApPKETUHIOBBIE CTPATErvH, NPHUHUMAs BO
BHUMAaHHUE 3KOJIOTHYECKYIO OCBEIOMIIEHHOCTh OTPEOUTENEH.

Bo BTOpo#l rnaBe aumccepranud «AHAJHM3 HCHOJIb30BAHMA KOHLENLUH
3€JICHOT0 MApPKeTHMHIa Ha MOJOKONepepadaThbIBAIIMX MPeINPHATHIX)
MIPOBE/ICH AHAJIU3 COCTOSIHUSA Pa3BUTHUS NPOJOBOJILCTBEHHOTO pbiHKA PecmyOnmku
V30ekucTaH, JeATEIbHOCTh MOJIOKONEPEpadaThIBAIOIIMX MPEANPHUITHI 1O
3€JICHOMY MApKETHHIY, JIEATEIbHOCTh MOJOKONEepepadaThIBAIOIINX MPEANPUATUN
IO 3€JI€HOW cepTU(UKAIIMU U 3KOJIOTHYECKOH MapKUPOBKE.

Chnpoc Ha MOJOYHYIO MNPOAYKIHMID MEHSETCS B OCHOBHOM 3a CYET
cieayronmx GakTopos:

- poCT unciaeHHOCTH HaceneHus: 1o Mepe pocta HaceleHus pacTeT U CIpoc
Ha MOJIOUHBIE IPOAYKTHI. JTO, B CBOIO OU€peib, OyIeT CIIOCOOCTBOBATH PA3BUTHUIO
CeKTopa nepepaboTKu U pO3HUYHON TOPTOBIM MOJIOKOM;

- YPOBEHb JOXOJIOB: HM3MEHEHHUs OOIIero ypOBHA JOXOJOB HAaceJleHUs
BIMSIOT Ha CyMMYy JEHEr, MOTPadYeHHbIX Ha MNpoAyKThl nuranus. C pocTom
J0XOJIOB YBEJIMYMBACTCS CIPOC HAa KAueCTBEHHbBIE, IMOJIE3HBIE U Pa3HOOOpa3HbIE
MOJIOYHBIE POAYKTHI;

- PBIHOK TpyJia U YPOBEHb 3aHITOCTU: 00ECNEYEHHOCTh padOTON U ypOBEHb
3aHATOCTH TaKXe BIMAIOT Ha COPOC HAa MOJIOYHbIE MPOAYKThl. CoOKpalleHue
0e3paboTuLlbl TPHUBEAET K POCTY JOXOAOB, YTO IOJIOXKUTEIbHO CKaXXETCs Ha
MOTPEOJIEHUU MOJIOKA;

- KIMMATUYECKUE M HSKOCHUCTEMHBIE YCJIOBMS: II€HA U MNPEIJI0KEHUE
MOJIOYHBIX TPOJYKTOB TaKXKe€ 3aBUCAT OT KIMMAaTHUYeCKHX ycioBuil. Crnpoc Ha
CEJIbCKOXO3SIMCTBEHHYIO0 MPOIYKLUHIO MEHSETCS B 3aBUCUMOCTH OT W3MEHEHHSI
KJINMATa.

- KyJIbTypa 310poBoro nutanusi: Crpoc HaceJeHHsl Ha MOJIOYHBIE MPOTYKThI
TaKkKe OOYCIIOBJIIEH U3MEHEHHEM KYJbTYpPbl, OCOOEHHO B OTHOUICHHH 30POBOTO
nutaHus. CerofgHs pacTeT MHTEpeC K MOJACpPKKE 30pOBOTO o0pa3a KU3HU. DTO
YBEJIMYUBAET CIPOC HA IKOJIOITMYECKU YUCTHIE U MOJIE3HBIE MOJIOYHBIE TPOITYKTHI.

[Ipoananu3upoBaHbl MOKA3aTENM MPOU3BOACTBA MOJIOKA M  MOJIOYHOM
IPOIYKUINU B KPYIOHBIX  MOJIOKOIEpepadaThIBAOIIUX  MPEANPUATHSIX
Camapkanackoit obmactu: OOO «PUREMILKY WORKS», OO0 «AGRO
BRAVOy», OO0 «MUZMAS SAVDO», OO0 «GELION ICE» 3a 2019-2023
rojel (Ta01.4).
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Taoauna 4
IlokasaTeu NPOU3BOACTBA MOJI0OKA M MOJOYHON NMPOAYKIMH HA
OOO«PUREMILKY WORKS», 000 «<AGRO BRAVO», 000 «Muzmas
savdo» 1 OO0 «Gelion ice» B 2019-2023 roxa °

OcHOBHbIE ro/IbI Poct B
noKa3arejin 2019 2020 2021 2022 2023 2019 roay
o
CPaBHEHHU IO
¢ 2023

roaom, %0

OOO“PUREMILKY WORKS”

T'onoBoit 00BeM
npousBoacTBa | 24300,6 | 54201,7 92661,5 1421529 179104,7 636,7
(MiH.CYM)
O0beM
MIPOM3BOJICTBA 3168,2 7340,9 11399,9 7918,8 9357,2 195,6

(ToHH)

000 “AGRO BRAVO”

T'onoBoit 00BeM

npousBoacTBa | 23681,3 | 34440,1 | 33638,7 46228,1 67955,1 187,6
(MIIH.CYM)
O06Bem
MIPOU3BOJICTBA 820,5 1253,6 1422,2 1628,1 2005,3 144.3
(TOHH)

0O00O“Muzmas savdo”

T'omoBoit 00BEM

MIPOU3BOJICTBA 1500,4 2100,2 2700,5 3300,1 3900,0 160,0
(MJIH.CYM)
O0BeM
MIPOU3BOJICTBA 75,5 105,8 135,2 165,0 195,3 158,8
(TOHH)

000“Gelion 1ce”

T'onoBoit 00BeM

MIPOU3BOJICTBA 150,2 250,3 350,0 420,1 520,0 2465
(MIIH.CYM)
O0beMm
MPOU3BOJICTBA 17,0 26,0 37,2 65,5 72,1 3241
(TOHH)

[Ipu ucciaenoBaHur JESITEILHOCTH IKOJOTMYECKH YHUCTOTO MAapKETHHTa Ha
000 «PUREMILKY WORKS» u OO0 «AGRO BRAVO», koropsie ObLIH
BBIOpaHBI IS HCCIEJAOBaHUS, OBUIM HM3yYEHBl TakWe IOKa3aTeld, Kak O
AKOJIOTMYECKA YHUCTON MNPOAYKUHMH, MPOU3BOJAUMON Ha MPEANPUSATUIX, HOJs
MPOIYKIIMU, UMEIOIIEH 3€JIeHbIe CepTU(UKATBI, POCT JOJU LIEJICBOM ayJIUTOPUH,
POCT IIEHHOCTH OpeH/a, YPOBEHb YIOBIETBOPEHHOCTH MOTPEOUTENCH.

Jns  wu3ydeHuss ToKaszaTelaed  JIeSITEIBbHOCTH  3€JC€HOTO  MapKeTHHTa
00O «PUREMILKY WORKS» na 2019-2023 roasl HEoOXOAMMO IPOBECTU
aHaJIu3 KOJIOTUYECKOM IeSITEIbHOCTH U MAapKETUHTOBOM CTpaTernu KoMmranuu. Ha

2% ABTOpcKas pa3paboTka HAa OCHOBE OTUETHOCTH TIPEANPHATHI
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OCHOBE BHYTPEHHUX OTYETOB KOMITAHUU OBbLI IMPOBEACH aHAJIU3 OOIIMX TEHICHIUI
pa3BUTHS 3€JICHON MPOAYKIMH, 3KOJOTHYECKHX CEePTHU(PHUKATOB, IHPPOBBIX
oAk U pOCTa CTOMMOCTH Openaa (Tadi.b).
Tabuamuuna S
Ananu3 nokazarenei gesareabHocTd OO0 «PUREMILKY WORKS» B cdepe
3eJIeHOro mapkerusra 3a 2019-2023 rr.

IToxka3arean Toabl
2019 2020 2021 2022 2023
Jlois BanoBoit 0.1 0,5 0,5 0,7 2,0

npoaykiun, %
Jlonst npoxykiuu ¢
3€JICHBIM 0,5 0,8 15 15 15
ceptuduxkarom, %
3aTparsl Ha peKyIamy,
MJIH.CYM
Poct nonu nenesoit

507,2 685,9 857,6 1257,3 1350,7

10,5 12,3 18,5 25,0 28,6
ayguropuu, %
Poct uerrocTn 5,0 7.2 10,2 12,5 155
openaa, %
YpoBeHb
YJOBJIETBOPEHHOCTH 52,0 65,2 70,0 72,5 75,8

notpedureneit, %

I[OJ'DI OKOJIOTUYCCKM YHCTBIX IPOAYKTOB C TOJaMHU YBCIWYHUBACTCH.

B 2019 rony noms skonormuecku umcroil mpoaykumuu cocrasuna 0,1%, a B
2023 roamy »TOoT mokazarenab AocTUTr 2,0%. DTO CBUAETENBCTBYET O TOM, YTO
NpeanpusiTie yaenaseT OoJbllioe BHUMAHUE MPOU3BOACTBY IKOJIOTHYECKH UYHCTOM
npoAyKuuu. POCT 101u 3€1€HON MPOAYKIMHU U3 TOJa B TOJ OTPAXKAET MO3UTUBHbIC
U3MEHEHU, NPOUCXOMSIIME HA NMYyTH K YCTOMYMBOMY PA3BUTHIO IPEINPUSITHUA.
Oxunaercsi, 4yTo J0JIA MPOMYKIIHUH, CEPTUPHUIMPOBAHHOW MO HSKOJIOTUYECKUM
cTaHaapTaM, OyJleT yBETUYUBATHCSA C KaXKIBIM T'OJIOM, TTOCKOJIBKY KOJIOTHYECKast
cepTuduKanusi UrpaeT BaXHYIO poOJdb B O00ECHNEUEHUH KOHKYPEHTHOTO
npeumyiiectsa komnanuu. B 2019 romy nmonss mOpoaykKiuu € 3€JI€HBIMHU
ceptudurkaramu cocrasmia 0,5%, a B 2023 roy 3TOT moKaszaTeiab YBEIUUHICS 10
1,5%. Poct monu mpoayKuuH, CEepTUPUIMPOBAHHOM MO IKOJIOTHYECKUM
CTaHAapTaM, CBUIECTEIBCTBYET O TOM, 4YTO Yy MOPEANPHUATHS BO3POC CIPOC HA
KAuE€CTBEHHYIO M DKOJIOTHYECKH CEPTU(PUIIUPOBAHHYIO TTPOTYKIIHIO.

B Tperben rmaBe puccepranuu «HanpaBjieHUssT M BO3MOKHOCTH
HCI0JIb30BAHMS KOHU eI 3€JICHOI'0 MapKeTHHIa HA
MOJIOKOIIEPepadaThIBAOIIUX NPEeANPUATUIX» PACCMOTPEHBI  BO3MOXKHOCTHU
MPUMEHEHHUsI CTPATeTUH 3€JIEHOTO MapKETWHTa Ha MOJIOKomepepadaThIBAIOIINX
NPEANPUATUSIX, HAMPABICHUS COBEPIICHCTBOBAHUS YHPABICHUS MEPONPHUATHIMU
3€JICHOT0 MapKEeTUHTa Ha MOJIOKOIMepepadaThIBAIONINX MPEANPUATHSIX, & TaKKe
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IPOBEACHHUSI PKOHOMETPUUECKOIO aHaju3a BIUSHUS 3€JIEHOM cepTU(UKALUU U
AKOJIOTMYECKON MAapKUPOBKU HA OBEACHUE MOTPEOUTEIEH.

Matpuinia BbIOOpa  «3€JE€HOI» MapKeTUHIOBOM CTpaTerud — 3TO
MHCTPYMEHT, UCIIOJIb3YEMBIN ISl BBIOOpA MapKETHHIOBBIX CTPAaTeruid, CBA3aHHBIX
C TPOM3BOACTBOM M pealu3alMe€d SKOJOTHYECKHM YHUCTOM U YCTOMYUBOU
MPOIYKUHH. 3€JIEHbI MApKETUHI HANPAaBIEH Ha 3allUTy OKPYKAIOLIEH cpeabl B
IIPOLIECCE PEKJIAMBI, MPOU3BOACTBA M PACHPOCTPAHEHUSA JKOJOTMYECKH HYHMCTBIX
IPOAYKTOB M yCIIyT. DTa MaTpHlla IOMOTraeT MpeaNpUsITHsIM BbIOMpPATh CTpAaTEruu
HKOJIOTMYHOTO MapKETHHra U 00ecredyMBaeT OCHOBY JUISl UX BHEIPEHHUS B CBOU
OusHec-IaHbl. Marpuna paccMaTpuBaeT pa3iMuHble (DAKTOPBI U BO3MOKHBIE
MapKETHUHIOBBIE CTPATErMH, YTOOBI ONPEEIINTh, KAK KOMIIAHUU MOTYT IIPOJIBUraTh
CBOM MPOJYKTHI WIIM YCIIYTH C YYETOM KOJIOTHYECKOI OTBETCTBEHHOCTH (puc 1).

DKOJIOT.BBITO 12 N
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Huskuii Bricokuii 3atpatsl

Puc.1. Marpuua BbI00pa «3e1eH0N» MAPKeTHHI0BOIi cTpaTerun’’
Marpuia 0O6BIYHO COCTOUT M3 YETHIPEX KBAIPAHTOB C JBYMS OCHOBHBIMH

U3MCPCHHSIMH:
1.  OcobenHoctu/OKojorudyeckas  BbIroJla  MpoOJayKTa.  Bbicokas

HKOJIOTMYECKAasl BbIF0Jla: BO3JCHCTBHE MPOAYKTa WM YCIYTH Ha OKPY’KAIOIIYIO
Cpely MUHUMAJIBHO, TPOIAYKT SIBIISETCS SKOJOTUYECKH YUCTHIM U TIPOU3BOIUTCS C
COOJTIOICHUEM TIPUHIIUIIOB YCTOMYMBOTO Pa3BUTHSL.

Huzkast »sKkomormueckas BBITOAA: MPOAYKT WM YCIyra MOTYT OBITh
BPEIHBIMHU JIJIs1 OKPY’KaIOIIEH CPe/Ibl MITH MEHEe IKOJIOTUIECKH YPPEKTUBHBIMH.

2. 3arpaTbl/lIEHHOCTh MAapKETHMHIOBOW cCTpaTeruu. Bwicokue 3aTpatsl:
CTOMMOCTb BHEJPEHUS CTPATErHil 3eIEHOr0 MapKETHUHIa BBICOKA, IOCKOJIBKY
MPOM3BOJACTBEHHBIH MpoOIleCC WIM pecypchl TpeOyroT 0ojiee 3KOJOTUYHOTO
noaxoja (Hampumep, nepepaboTKa OTXOAOB, HCIOJb30BAHUE JKOJIOTUYECKU
YUCTBIX MaTEPUAIIOB).
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Huskue 3atparsl: CTpaTerus 3KOJIOTMYHOIO MApKETHUHIra He TpeOyeT WiH
TpeOyeT HEe3HAUUTEIbHBIX JIOMOJHUTEIbHBIX 3aTpar. KirodeBbie cTpareruu
OPUHATHUS PEIICHUN TTPU pa3pabOTKe MaTPUIIbI:

1.Crparerus «Premium 3€JICHBIN» (BBICOKHE IKOJIOTHYECKHUE
MIPEUMYILECTBA, BBICOKHE 3aTPaThI):
[Ipogykmust — »d3Ta CcTpaTerdusi TapaHTHPYEeT, UYTO MpOAyKuus Oynaer

DKOJIOTMYECKA YHMCTOM M KayeCTBEHHOM, HO IPOM3BOACTBEHHBIM IIPOLIECC U
pecypchl TpeOyroT Oosiee BBICOKHX 3aTpar. Hampumep, mpou3BoACTBO MPOAYKIIMU
IPEMUYM-KJIACCA C UCITOJIB30BAHUEM JKOJIOTMYECKH YUCTBIX MAaTEPHUAIIOB.

MapkeTuHr — 3Ta CTparerusi NpOSBIKIETCA B IPOJAKE IKOJOTHUECKU
YUCTOrO TNpoAyKTa 10 Oojee BbICOKOM 1eHe. HeobOxoaumo mnpoaBurarthb
DKOJIOTMYECKHE NPEUMYIIECTBA IMPOJIYKTa, MPEICTABIAS €ro KaK MOIXOISIIUN
BBIOOp JJI SKOJIOTUYECKH CO3HATENBHBIX MOKYATEeH.

2.Ctpaterus  «Mass-market  3enenblit»  (BBICOKHE  DKOJOTHYECKHE
MIPEUMYILECTBA, HU3KUE 3aTPAThI):

[Iponykuust — 3Ta cTpaTerus HampaBji€Ha Ha MPOU3BOJCTBO MPOAYKIIHH
HKOJIOTMYECKU YUCTHIM M YCTOWYUBBIM CITIOCOOOM, IIPU OTHOBPEMEHHOM CHH>KEHUU
IPOU3BOACTBEHHbIX 3arpaT. llpoaykuuss MokeT OBITh OpUEHTHpPOBaHAa Ha
HMIUPOKYIO MOTPEOUTENBCKYIO ayAUTOPHUIO.

MapkeTuHr — mpejuiarasi «3eJ€HbIe» IMOAXO0/bl 0oJjiee IUPOKOMY PBIHKY,
MOHO C/EJIaTh HKOJIOTMYECKU YHUCThIE MPOAYKTHI JTOCTYIHBIMU MO 00Jiee HU3KUM
1eHaM. J1o TpeOyeT Oosiee 1esIeHalpaBIeHHOr0 3KOHOMHYECKOTr0 MOIX0/1a.

3.«YcToitunBas 3eNeHas» CTparerus (HU3KHE DKOJOTUYECKHUE BBITOIBI,
BBICOKHE 3aTPaThl):

[Iponykuust — B 3TOM CTPATETUM SKOJIOTUUECKUE NTPEUMYIIECTBA B MPOLIECCE
IPOU3BOACTBA MOTYT OBITh MUHUMAJIbHBIMHU UJIM OTPAaHUYEHHBIMH, HO MPOIYKIIHS
OyZeT BBICOKOTO KayecTBa W IO BBICOKOM 1eHe. IIpoaykr Moxer oOmanaTh
HKOJIOTMYECKUMHU XapaKTEepUCTUKAMHM, HO OCHOBHOE BHHMMAaHHE B 3TOH o0Osactu
yAENseTcs 3aTpaTaM.

MapkeTuHr  TpOJABUIAET  DKOJIOTMYECKHE  acleKThl  MOCPEACTBOM
MEpONPUATHIA U MAPKETUHTA, HO, YUUTHIBASI HU3KYIO SKOJOTUYECKYIO 3HAUMMOCTh
ATOro NPOAYKTa, 1iesiecooOpa3Hee Mpo1aBaTh €ro Mo 0oJiee BHICOKOM 1IEHE.

4. «Standart 3eneHas» ctpaterusi (HU3KHE SKOJIOTUYECKUE BBITObI, HU3KUE
3aTpaThl):

[Iponykuust — 3Ta cTparerus MOAPa3yMEBAET MaKCUMAaJbHBIA YPOBEHb
CHW)KEHHUS DKOJOTMYECKHX aCIeKTOB IIPOU3BOJACTBA, HO NPH 3TOM MOXKHO
yAepkaTh HU3KYIO 1eHy. Takas nmpoayKuusi MOXET ObITh MEHEE DKOJIOTMYHOM, HO
OpUEHTHpOBaHa Ha 0oJiee MUPOKUI NOTPEOUTENBCKUN PHIHOK.

MapkeTuHr — 3Ta cTparerusi 00bIYHO TpeOyeT HIKOHOMHYECKOr0 MOAX0/a,
Opy  KOTOPOM  HM3KHE  I[EHbl  JOJDKHBI ~ MOTEHUUAJBHO  JIOMOJIHATHCS
HKOJIOTUYECKUMH aCIIEKTaMHU.

Ha ocHoBe nmaHHOM MaTpuubl MPOBOAWUTCS AHAIA3 W CO3ACTCS MaTpulla
BBIOOpA CTpaATEeTHH 3€JICHOT0 MapKeTHHTa (PHC.2).
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Huskwuii Bricokuit 3arpathl

Puc. 2. llosuunonupoBanue npoaykuuu, spinyckaemoin QOO «PUREMILKY
WORKS» B 2019-2023 rr. coriiacHo MaTpuue BbI0OOpa «3ejIeHO»
MapKeTHHI0BOI cTpaTeruu’

TBopoxnas m wnoryproBas mnpoaykuuss OOO «PUREMILKY WORKS»
OPOU3BOJUTCS HA  OCHOBE  DKOJOIMYECKM  YHCTBIX  HWHIPEJUEHTOB WU
MIPOU3BOACTBEHHBIX MPOLECCOB, OTIMYAETCS BHICOKUM KAue€CTBOM M CHHMKEHHBIM
BO3JICHCTBHEM Ha OKpyKawllyroo cpeay. K Tomy ke mnpemiaraer pbIHKY
BBICOKOKQYECTBEHHYI0 M JKOJIOTMYHYIO MPOAYKLIHIO. OKOJIOTHYHBIA HMHJK
OpeHla W YJIOBIETBOPEHUE CIIpoca MOTpPeOUTENe Ha HKOJOTHUYECKH YUCTYIO
OPOAYKILMIO TaKKe 00€CIeUNBAIOT YCIICHIIHYIO peali3aliio JaHHOW CTPAaTEeruH.

Crparerus «YcronuunBas 3eJIeHas» MOJIpa3yMeBAET BBICOKYIO
HKOJIOTMYECKYI0O M COLMAIBHYIO OTBETCTBEHHOCTh IIPU IPOU3BOACTBE MATKHX
CBIPOB M CJIMBOYHOIO Maciia. Takasg cTpareruss CO34aeT BO3MOXKHOCTh
OpUBJICUEHHUsT ~ MOTpeduTenel  3a  cuyeT  NPOM3BOACTBA U IMPOJAXKH
BBICOKOKAYECTBEHHOM, HATYypAJIbHOM M SKOJIOTUYECKA YUCTOM NPOAYKLHH, HE
HAHOCS Bpeaa oOkpyxaromen cpene. Ilyrem  mampHEHmiero  yaydlieHUs
DKOJOTMYECKUX  XapaKTEPUCTUK MPOAYKLIUH, ONTUMHU3ALMM  YNAKOBKH U
MOBBIIICHHS COLIMAIBHON OTBETCTBEHHOCTH KOMIAHUS MOKET NPEICTaBUTh PHIHKY
CBOM «3€JICHBIN) UMHITK.

Crpareruss «MaccoBOrO 3€J€HOTO PBIHKa»  OXBaThIBAET IIMPOKYIO
NOTPEOUTENBCKYIO ayIUTOPUI0 MOPOXKEHOTO M MPOAYKTOB M3 MHUUIIEBOTO JbAa U
CO3Ja€T BO3MOXHOCTb TMpeajiaraTh JSKOJOTUYECKH YHCThIE MPOIYKTHI IO
JOCTYITHBIM I[€HaM. JTa CTpaTerus MOXET CHU3UTh BO3/ICUCTBUE Ha OKPYKAIOLLYIO
cpeny, oOecrneyuTh HKOJIOTMYHOE W YCTOMYMBOE MPOM3BOACTBO MPOAYKLUHUU U
IPUBJIEYb KOJIOTMUYECKH CO3HATEIbHBIX noTpeduteneil. [Ipoaykius nqokHa ObITH
KaYeCTBEHHOW M 3KOJIOTUYECKH YUCTOW, HO IPU 3TOM JOCTYITHOW MO LEHE JJIs
HMIMPOKOTO Kpyra norpedurene.

Crpareruss  «Standard  3eneHslit»  mpeAmnoiaraeT  MCIOJIb30BaHHE
DKOJIOTMYECKA YHUCTBIX M YCTOMYMBBIX METOAOB MPOM3BOJCTBA CTYLIEHHOIO

31 ABTOpcKas pa3paboTka
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MOJIOKa M CIMBOK. brarogaps »Toi cTpaTernd KOMIAHHUS HCIOJIb3YET
HKOJIOTMYECKA  YHCTBIE  HMHTPEIUEHTHl W TPOU3BOAUT  MPOIYKIIHIO,
OPUEHTHPOBAHHYIO Ha IIUPOKUN Kpyr MOTpeOUTeNneil, mo AOCTYNHBIM IieHaMm. B
pe3ysibTaTe MOTPEOUTENH TMOJMyYaloT BO3MOXKHOCTH BBIOMPATh 3SKOJIOTHUYECKU
YUCTBIE M TMOJIE3HbIE NPOAYKThl. [Ipm 53TOM CHMKaeTcs BO3ACHCTBHE Ha
OKpYy»Karolyto cpeny. CTpaTrerus «3eJI€HOro CTaH1apTay YCIEIHO peain3yercs 3a
CUET HSKOJIOTMUECKH YHUCTOM YMAKOBKH, YCTOMUMBBIX METOJIOB IPOU3BOJICTBA U
JOCTYMHBIX LIEH JJIs IIMPOKOH MOTPEOUTENHCKON ay TUTOPHH.

Bnusinue 3eneHbIX CcepTU(UKATOB U SKOJOTHYECKOW MAapKUPOBKU Ha
[OBEJICHUE TOTPEOUTENIEH 3aKIIIOYaeTcsl, IMpPEXJIE BCEro, B IOBBILIEHUH HX
HKOJIOTUYECKON OCBEJOMIICHHOCTU. 3eJIeHble CEepTU(UKATEI M SKOJOTUYECKOU
MapKUPOBKH IIOMOTAIOT MOTPEOUTENSIM IOHATh, KAaKo€ BIIMSHUE HPOAYKT
OKa3bIBaeT Ha OKpY’Karolryro cpeny. CepTuhHUIIMpPOBaHHBIC MPOIYKTHI, TAKUE KaK
OpraHMYeCcKHe, TIepepabOTaHHble WM IPOU3BEIEHHBIE C  COOJIIOJIEHUEM
OPUHIIMIIOB ~ YCTOWYMBOTO  Pa3BUTHUSA,  MPEAOCTABISIIOT  MOTPEOUTENSIM
uH(pOpMaMIO, HAMNpPaBICHHYI0O Ha COXpPAaHEHHUE OKpyXaroumed cpeabl. ITo
0COOEHHO BaKHO JJIsl IOTpeOUTENei, 3a00Tsaumxcst 00 okpyskaromei cpeae. OHu
9acTO BBIOMPAIOT JKOJOTUYECKH YHUCTBHIE W TPOM3BEJCHHBIE C COONIOJACHHUEM
IPUHLIUIIOB YCTOMUMBOTO Pa3BUTHS MPOITYKTHI.

OOmyr0  perpecCMOHHyH  MOJENIb  MOXHO  HCIOJNb30BaThb B
HSKOHOMETPUYECKOM aHaJN3€ BIIMSHUS 3€JICHON CepTHU(PUKAIUN U SKOJOTUYECKOU
MapKUPOBKH Ha MOBEACHUE MOTpeduTeneid. B aToM ciydae B kauecTBe 3aBUCHMOMN
MepeMeHHOo OepyTcsl peuieHus NoTpeduTeNnel o mokynke (Hampumep, CIpoc Ha
TOBap WJIM BEPOSATHOCTh MOKYIKH). DKOJIOrHYecKas cepTU(PUKAIISI U MApPKUPOBKa
BBOJISITCSI KaK HE3aBUCHMBIE TIEPEMEHHBIC.

Y 1=BotP1+X1+P2+Xo+Bs+Xste (1)
31ecs.
Y1 — 9KOJOrMYecKas OCBEIOMJICHHOCTh HJIM PEIICHHE O TMOKYIKE I-bIM
MMOKYyIIaTeIeM,

Xi,— HaIM4Me Yy TPOAYKIUH 3ejeHoro ceptudukata (1 -umeercs,
0 -orcyTcTBYET);

Xz — akoJyiorndeckas MmapkupoBka (1 — umeeTcs sKoJoruueckass MapKUPOBKa,
0 - oTcyTCTBYET);

X3 —DKOJOrHYecKas OCBEIOMIICHHOCTh IHOTpeOuTenss (3TO, HampuMep,
YPOBEHb OCBEIOMIICHHOCTH O 9KOJIOTMYECKH YUCTOM MPOIYKIINN);

Bo—3HaueHwue intercept (mpeaBapUTEILHOM) CTOUMOCTH;

B123 — K03 PUIEHTH CBOOOHBIX ITEPEMCHHBIX

e\epsilon — koMmoOHeHT citydaiiHo omuOKku (error).

BBens 5ti gaHHBIE B MOJIENb, MOKHO pa3padoTaTh MPOTHO3 IMOKa3aTeleH,
cBs3aHHBIX ¢ JearenbHocThio OO0 «PUREMILKY WORKS» B chepe 3emeHoro
mapkeTrHra Ha 2025-2027 roael ¢ ucmosib3oBanueM maketa SPSS (tadn. 6).
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Taoauna 6
IIporuo3upoBanne mokasareJieil M0 3eJ1eHOl MAPKETHHIOBOI 1eATeJIbHOCTH
000 «PUREMILKY WORKS» na 2025-2027 rr.

T'on Joist Joist 3atpatel | Poct nonu Poct
3eJICHON | MPOIYKIIMH C Ha [ICJIEBOM | HEHHOCTH
POy KITUH 3€JICHBIM peKiIaMy | ayaTopuu OpeHma
(%) ceptudukarom | (MIIH.CyM) (%) (%)
(%)

2025 2,5 2,0 1500,2 30 17

2026 3,0 2,5 1735,4 32 18

2027 3,5 3,0 1807,6 35 20

B T1abn. 6 1078 SKOJIOTMYECKHM YHUCTBIX MPOAYKTOB YBEIMYMBACTCA C
KaxaeiM rogoM. B 2025 romy on gocturner 2,5%, B 2026 romy — 3,0%, a B
2027 ropy — 3,5%. OTO CBHUIETENBCTBYET O PACTYyIEM BHUMAHWHM KOMIIAHWUU K
MIPOU3BOJICTBY HKOJOTMYECKM YKUCTOM M Oe3zomacHo mnpoaykuuu. Poct ponm
HKOJOTUYECKH YHUCTOM MPOAYKIHMH CBUIETEIBCTBYET O TOM, 4YTO KOMIIAHUS
CTPEMHUTCSI OOCITYy»XUBaThb HKOJOTHYECKHM CO3HATEIBHBIX TMOTpEOUTENe U
YAOBJIETBOPSTH CIIPOC HA SKOJIOTUYHYIO MPOLYKIHUIO HA PHIHKE.

Jond mpoayKiuu, CepTUPUIMPOBAHHON IO HKOJIOTMYECKMM CTaHJapTam,
Takxke pacreT u gocturHer 2,0% B 2025 romy, 2,5% B 2026 rogy u 3,0% B
2027 romy. DTO IEMOHCTPUPYET MPHUBEPKEHHOCTh KOMIIAHUM CEPTUPHUKALNUN
AKOJIOTUYHOCTH CBOEH MPOJYKIIMUA W BBIMYCKY HAa PHIHOK OOJIBIIETO KOJUYECTBA
MPOAYKIIMHU € dKOJIOTHYecKuMU cepTudukaramu. CeptuduimpoBaHHasi TPOayKIUs
UIPAET BAXKHYIO pOJIb B JIEMOHCTPAIlMM 3KOJIOTMYECKOW OTBETCTBEHHOCTH U
oOecrieueHnr MOTPEOUTENSIM KauyecTBa POy KIIUH.

Pacxonsl Ha peknamy B 2025 roay coctaBar 1500 mun.cym, B 2026 roay
coctaBaT 1700 maH cymoB, a B 2027 r. yBenuvatbcs Ha 1800 muH cymoB. OTO
OTpaXaeT CTPATETUI0 KOMIIAHWM IO BBIACIICHUIO JIOMOJHUTEIBHBIX CPEACTB Ha
MEpONPUATHS 3€JIEHOI0 MApKETWHra M IIUPOKOE MPOJBHKEHHE SKOJOTHYECKU
YUCTOM NPOAYKIHMHU. YBEIUYEHUE PACXOJ0B Ha pPEKIaMy O3HA4yaeT yBEIUYEHUE
WHBECTHIINH, HEOOXOIUMBIX TSI TIPOJIBIKCHUSI AKOJIOTHYECKU YUCTHIX TTPOTYKTOB
U TIPUBJICUEHUS TOTpeOUTENEH.

Jloms 1eneBo ayIuTOpPUM TAKXKE YBEIMYMBAECTCS C KaXIbIM TOJAOM: B
2025 rony ona nocturuet 30%, B 2026 roxy — 32%, a B 2027 rogy — 35%. D10
CBUJETENBCTBYET 00 3(P(HEKTUBHOCTH CTPATETUH KOMIIAHUU T10 TIOBBIMICHUIO
WHTEpeca TMOoTpeOuTenel K DIKOJOTHYECKH YHUCTOM MPOAYKIMH. YBEIUYCHUE
LEJIeBOM ayJIuTOpUd OOYCIOBJICHO pACTyIIMM BHHUMAHHEM K MPHUBICYCHUIO
MIUPOKOM TOTPEOUTENbCKOM 0a3bl MOCPEICTBOM 3€JIEHOI0 MapKeTUHra M
MPE3EHTAIMU PKOJOTMYECKH YUCTHIX POTYKTOB.

[Ipornosupyercsi, 4T0 1IeHHOCTh OpeHaa BoipacTeT Ha 17% B 2025 romy, Ha
18% B 2026 rony u Ha 20% B 2027 romy. 3T0 CBUAETENBCTBYET O POCTE UMHUJIKA U
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penyTtanuu OpeHJa Ha pPhIHKE B pe3yibTare Mojaxoja OpeHna K SKOJIOTMYECKU
OTBETCTBEHHOMY M YyCTOHYMBOMY MpPOU3BOACTBY. PocT 1ieHHOCTH OpeHna
MpeACTaBIsieT CcoOOM  yCHEMHbIA MOAXOJ K YTBEPXKICHUIO COLMAIbHOU
OTBETCTBEHHOCTH KOMITAHHH IIOCPEICTBOM HKOJOTMYECKH YHUCTON NMPOAYKIMH U
HOBBILIEHUSI JOBEPUS TOTpeduTeNeil Kk OpeHay.

3AKJIIOYEHUE

B pesynpTrare Hay4yHOro HCCIEIOBAHMS, IPOBEICHHOTO HAa COUCKAHUE
y4ueHou creneHn Joktopa Qumirocopun (PhD) mo »skoHOMHUKE Ha TeMmy
«Mcnosib30BaHME KOHLENIWHM 3€JIEHOTO MapKETUHra Ha MNPEANPUITHAX 110
nepepadoTKe MOJIOKa», OBUIA CHAENaHbl CIEAYIONINE BBIBOJBI OTHOCHUTEIHHO
UCIIOJIb30BAHUS KOHIICTIIIMK 3€JICHOTO MapKETHHTa Ha MOJIOKOIIEpepadaThIBAIOIINX
IPEANPUATUAX, JCUCTBYIOLIMX B HAIIEH CTPaHE:

1. KoHuenuusi 3€JI€HOr0 MAapKETHHTA OXBAaThIBAET IKOJOTUYECKU YHUCTYIO
NPOAYKIMIO W YCTOMYMBOE TMPOU3BOJICTBO, COLMAIBHYI0 M 3KOJOTHYECKYIO
OTBETCTBEHHOCTD, 3€JICHbIE MHHOBALIMHU, 3€JICHbIE MAPKETUHIOBbIE KOMMYHUKAIWH,
3€JICHBbIN MOTPEOUTEIHCKUIM CETMEHT, YCTOMYMBYIO 1IETIOYKY CO3/IJaHUs CTOUMOCTH,
«3ETICHYI0 CEePTUPUKALINIO», «IKOJOTUYECKYI0 MapKUpOBKY» U T. A. [loHsTus
YCTOWYHMBOTO PA3BUTHS M 3€JIECHOI0 MApKETHHTa B3aMMOCBSI3aHBl M BKIIFOYAKOT
SKOHOMMYECKYI0 CTaOMJIBHOCTh, HJKOJIOTHYECKYIH0 O€30MacHOCTh, COILUAIBHOE
Oyaromonyuve, WHHOBAallMM W  TEXHOJOTMM, CTpPaTeruH, TMPHUHATHIE Ha
rOCyJapCTBEHHOM YpPOBHE, a TAaK)XXE€ WHTETPAlMIO JKOJIOTMYECKUX IPUHIUIIOB B
NEATENbHOCTDh NPEATPHUATHIA.

2. B paMKax KOHIIEMIMH 3€JIECHOI0 MAPKETHHIa MOJIOKOTepepadaThIBAIOIINX
PEANPUATUN 11eJ1eCO00pa3HO UCIIOIh30BaTh MOJIETH «Y CTOMYNBOE MPOU3BOICTBO
U pecypcocOepekeHne», «IKOJOTHUUECKH YHCTas MPOAYKIUsS», «3eJeHbIe
cepTUPUKATBl U HKOJOTHYECKas MapKUpoBKa», «Bropuunas mnepepaboTka u
COKpalleHue oTxoa0B», «IIpon3BOACTBO 3KOJOTMYECKHM YHCTOM M YCTOMYMBOM
MPOAYKIIUN» U « IKOJOTUYECKAs] KOHKYPEHTOCIIOCOOHOCTh MPOTYKIIHI.

3. 3enénas cepruduKaIus U dKOJOTUIECKAs MAPKUPOBKA BIMSIIOT Ha JOJIO
PBIHKA MPEINPUATHH 10 mepepaboTKe MOJIOKa U YPOBEHB JIOBEPHUS OTPEOUTEINECH.
Bnusinue 3eneHoit cepTuduUKanMu Ha OO0 PhIHKA: M3MEHEHHUE JO0JU PBIHKA,
YPOBEHb MPUBJICUCHUSI HOBBIX KJIMEHTOB, BBIXOJl HA SKCIIOPTHBIC PHIHKH; BJIUSHHUE
AKOJIOTMYECKONM MapKUPOBKH Ha JIOBEpUE MOTpeOUTENeH: TMpeayioKeHa OIeHKa,
OCHOBaHHAs Ha YPOBHE JIOBEpHs MOTPEeOUTENCH U MOKa3aTese MOBTOPHBIX TOKYTIOK
MOTpeOUTENECH.

4. VI3yueH OmnbIT CKaHAMHABCKUX CTpaH, SBIISIOUIUXCS JIUIEpaMU B Pa3BUTHU
KOHUenuuu 3eneHoro mapkerunra: [lIBeuwu, Hopsernu, Ounnsanguu, Jlanuw,
Kananpi, CIIIA, EBpocoroza, ABctpanuu, Anonuu, Kuras. B Y36ekuctane 6butn
BBIJICJICHBI  CJICMYIONIME HANPABJICHUS TMPUMEHEHHS 3apyO0eXHOTO OIbITa B
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MPOU3BOJICTBE JKOJOTUYECKHM YHMCTOW MNPOAYKIMU W BHEAPEHUH MPUHIIUIIOB
3€JICHOI0 MapKEeTHMHIa B MepepadOTKe MOJOKAa: OPraHHYecKOe MPOU3BOJICTBO,
YCTOMYMBOE CEIBCKOE XO35MCTBO, YCTOMYMBAs YITAKOBKA, 3€JIEHBIE MHHOBALWM,
CTpaTEeTuH 3€JIEHOI0 MAapKETHUHTa, CTaHAAPTU3ALMS U cepTUUKALMS, YCTOMUNBAS
JIOTUCTHUKA.

5. OOmmuit 00beM pPO3HUYHOTO TOBAPOOOOPOTa MPOJOBOIHCTBEHHBIX
TOBapoB B cTpaHe 3a 2019-2023 roxsl AEMOHCTPUPYET POCT BO BCEX PETHOHAX.
O6mmit ToBapoobopoT mo pecnyonuke 3a nepuon 2019-2023 rr. Bo3poc ¢
68811,7 mupa. cymoB. 10 146550,8 muipi. CyMOB, UTO COCTaBIISIET POCT OoJiee YeM
Ha 113%. D10 00yCIOBIECHO OOIIMM SKOHOMHUYECKMM POCTOM, YBEIMYEHUEM
YUCJIIEHHOCTU HACEJEHMS, MOBBIIIEHUEM MOKYNATEIbHOW CIOCOOHOCTH M POCTOM
cIpoca Ha MPOJAYKThl MUTaHUs. B To ke BpeMs CIpoc Ha MOJOYHYIO IMPOIYKIHUIO
Takke MocTosiHHO pacteT. B 2019 rogy o6bem peanusaiyii MOJIOKa U MOJIOUHOM
npoaykiuu coctaBun 117,7 mupa. cymos, B 2023 romy npoctur 256,3 mupn
CyMOB. OJTO CBHJETEIbCTBYET O pOCTE HWHTEpPEca HACENEHUsi K KYJIbType
3I0pOBOTO MUTAHMSL.

6. B xome umccnemoBaHus ObUTa WM3y4deHa NEATEIBHOCTH MO TMEpepadOTKe
Moimoka B OOO «PUREMILKY WORKS», OOO «AGRO BRAVOp,
000 «MUZMAS SAVDO» u OOO «GELION ICE». B 2019 romy B
000 «PUREMILKY WORKS» npousezeHo MoJIOKa M1 MOJIOYHOM IPOYKIIMHU Ha
cymmy 24300,6 miH. cyMoOB, B 2023 roxgy — 179104,7 mnH. cymoB. B 2023 rony
2,0 mpoieHTa NOPOAYKUHMH TMPUXOAATCA HA  3€JIEHYI MNPOAYKUIHIO, a JOJIA
MPOIYKIIMK C IKOJOTHYECKUMHU cepTudukatamu coctaBuia 1,5 mporenrta. Poct
nonu 1eneBod ayautopun B 2019 rogy cocraBuna 10,5%, a B 2023 rogy 3TOT
nmokazateib Joctur 28,6%.

7. C 1 auBapsa 2020 roga B Y30ekucTaHe BHEIpEHA cUCTEMa JOOPOBOIBHOM
HKOJIOTUYECKON MAapKUPOBKU MPOAYKIIMM HA OCHOBE TPEOOBAHUN MEKTyHAPOIHBIX
crangapToB. OOO «PUREMILKY WORKS» ynenser ocoboe BHUMaHUE 3alUTe
OKpY’Karolled cpeapl W TMPOU3BOJACTBY SKOJOTMYECKH YHUCTOM MPOAYKIHH
MOCPEJICTBOM JKOJIOTHYECKOM MapKUPOBKH U 3€JEHBIX CEPTU(PHUKATOB U MOMKET
MOBBICUTh CBOKO KOHKYPEHTOCHOCOOHOCTh 3a CYET IMPOU3BOACTBA, MAPKETUHTA U
pexiiaMbl 3kosiorndecku yuctor npoaykmuu. OO0 «AGRO BRAVO» ctpemurcs
BBINTH HA PBIHOK MYTEM MPOU3BOJICTBA HOBBIX BKYCOB M (PEPMEHTHPOBAHHBIX
npoaykToB. C TIOMOLIBIO OPraHUYeCKOM U HSKOJIOTMYECKOW CepTU(UKALMU
KOMITaHUSI TIBITAETCS BBIICIUTHCS HA PHIHKE DKOJOTUUECKU YUCTOM MPOTyKITUEH.

8. Tlo pesynpraTaM aHamM3a «MaTpPUIIBI BBHIOOpA CTPATETHH 3€JIEHOTO
MApKETUHTa» i1 JIeSITEJIbHOCTH 1O MPOU3BOACTBY MOJOYHOM MPOAYKIUHU
00O «PUREMILKY WORKS» na 2019-2023 roasi 060CHOBAaHO MPUMEHEHUE
npeAnpusITAEeM CcTpaTeruu «Premium 3eleHbli» IS TBOPOKHOW M HOTYpPTHOM
NPOYKIMHU, cTpaTeruu «Sustainable 3eneHblil» A1 MSATKUX CHIPOB M CIMBOYHOMN
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npoaykiuu, crpaterun «Mass Market 3enmeHblit» JUisi MOPOKEHOTO U TMHUIIEBOU
JeASHOW MPOAYKINH, cTpaTeruu «Standard 3eneHbIi» A1 CTYIIEHHONW MOJIOYHOU
Y CIIMBOYHOM NPOAYKIUU.

9. CymectByeT MHOXECTBO  OpraHU3alMi, KOTOpbIE  HaIMPSMYIO
COJICUCTBYIOT PAa3BUTHUIO 3€JICHOIO0 MAapKeTHMHIa Ha MEXIYHAapOJHOM YpPOBHE
(Mexnaynaponnas toproBass nanara (ICC), MexayHapogHass OpraHuzamusi Io
cranaaptuzaiuu (ISO) u MexayHaponHas CeTh IO 3aIUTE U YKPEIJICHUIO MpPaB
norpebutenet (ICPEN). 3Otu opranuzanmuu pa3pabarTbiBalOT JOKYMEHTHI,
CBSA3aHHBIE C 3€JCHBIM MApPKETHHIOM Ha MEXIYHApOJHOM YpPOBHE, BKIIIOYAs
CTaHAApPThl 3€JICHOM MPOAYKIMH, 3€JEHYI CEepTU(DUKAIUIO, SKOJIOTHUYECKYIO
MapKHUpPOBKY, YIIAKOBKY M KOHTPOJb KaueCTBa OPraHMYECKHUX MPOAYKTOB. Kpome
TOT0, IJIOOANbHBIE CTPATETMYECKUE JOKYMEHTHI MO YCTOMYMBOMY PA3BUTHUIO U
3€JICHOM HDKOHOMHMKE KOCBEHHO PETYyJIMPYIOTCS KPYIHBIMH MEXIYHApOIHBIMU
opranuzanusamu, Takumu kak OOH, FOHKTA/JL u BTO.

10. BrnusiHue 3eneHbIX CepTUPHUKATOB M IKOJIOTUYECKUX MAPKUPOBOK HA
MOBEJECHUE TMOTpeOUTENE 3aKIIOYaeTcsi, MpPeXAe BCEro, B IMOBBIIICHUU
AKOJIOTUYECKON OCBEJAOMIIEHHOCTH NOTpeOUTeNeld. 3eleHble CepTU(PUKATHL U
HKOJIOTMYECKUE MAapKUPOBKU MOMOTAIOT MOTPEOUTENSIM MOHSTh, KAKO€ BIIMSHUE
OPOAYKT OKa3blBAET Ha OKpyKarwllyto cpery. CepruduuupoBaHHbIE MPOIYKTHI,
TaKhe KaKk OpraHuyeckue, nepepaboTaHHbIE WU MPOU3BEACHHBIE C COOIIOIEHUEM
NPUHIUIIOB ~ YCTOMYMBOTO  pa3BUTHUSA,  NPENOCTABISIOT  MOTPEOUTENSAM
MHPOpPMAIMIO, HANpPABICHHYI0 Ha COXpAaHEHHE OKpy’Karouleil cpenpl. ITo
0COOCHHO Ba)KHO JIJIsI TOTPEOUTENCH, 3a00TAIMXCS 00 OKPYIKAOIICH cpeje.

11. DKOHOMETpUYECKHI aHalu3 BIMSHUS 3€JICHBIX CEPTU(DUKATOB W
AKOJIOTMYECKUX MApPKUPOBOK Ha MOBEJIECHUE NOTpedOuTenei. BrusHue 3eneHbIx
CEPTU(PUKATOB M DSKOJOTUYECKHX MApPKUPOBOK Ha pEIICHUS NOTpeOuTeNne o
MOKYTKax MPOTHO3UPOBAJIOCH C IMOMOIIBIO MpOTrpaMMHOro obecrieueHusi SPSS
(Statistical Package for the Social Sciences). IIporaosupyercs, 4YTo HOJIS
skosiorndeckd unctol npoaykuuu OO0 «PUREMILKY WORKS» yBennuutcs
Ha 2,5% B 2025 romy, Ha 3,0% B 2026 rony u Ha 3,5% B 2027 romy, nons
IPOJYKIMHU C HKOJIOTHYeCKUMHU cepTudurkaramu ypenuuutcs Ha 2,0% B 2025 rony,
Ha 2,5% B 2026 romy u Ha 3,0% B 2027 romy, AOJA LEJIEBOW ayIUTOPUU
yBenuuutcs Ha 30% B 2025 rony, Ha 32% B 2026 rony u Ha 35% B 2027 rony, a
HEeHHOCTh OpeHaa yBenuuutcs Ha 17% B 2025 roay, na 18% B 2026 roay u Ha
20% B 2027 rony.
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INTRODUCTION (abstract of PhD thesis)

The purpose of the study is to develop proposals and recommendations for
Improving the use of the green marketing concept in dairy processing enterprises.

The object of the study is marketing activities of milk processing
enterprises.

The scientific novelty of the research work comprised of the following:

according to the methodological approach, the content of the concept of
"green marketing” has been improved based on the areas of production of
environmentally friendly products, sustainable production and consumption chains,
eco-labeling, resource conservation and energy efficiency, public awareness,
education, social and environmental responsibility;

a proposal to assess the level of influence of "green certification” on the
market share has been substantiated based on changes in market share, the level of
attracting new customers and entering international markets, while the influence of
"eco-labeling" on consumer confidence is based on the level of consumer
confidence and indicators of repeat purchases of products;

a matrix for choosing a "green marketing" strategy has been developed based
on the application of such green marketing strategies as "Premium Green",
"Sustainable Green", "Mass Market Green" and "Standard Green™ in the dairy
market;

predictive values of consumer satisfaction levels have been developed based
on an econometric analysis of the influence of the share of environmentally
friendly products, the share of certified environmentally friendly products,
advertising costs, an increase in the share of the target audience and an increase in
brand value on consumer behavior.

The implementation of research results. Based on the obtained results on
the use of the green marketing concept at milk processing plants:

a proposal to improve the content of the concept of “"green marketing™ based
on the areas of production of environmentally friendly products, sustainable
production and consumption chains, eco-labeling, resource conservation and
energy efficiency, informing the population, education, social and environmental
responsibility in accordance with the methodological approach has been introduced
into the activities of enterprises in the structure of the Chamber of Commerce and
Industry of Uzbekistan (Reference of the Chamber of Commerce and Industry of
Uzbekistan No. 06-10-33-49 dated January 4, 2025). As a result of the
implementation of this proposal, "green marketing"” programs have been developed
at milk processing plants.

the proposal to assess the level of influence of "green certification™ on the
market share based on changes in market share, the level of attracting new
customers and entering international markets is substantiated, while the influence
of "eco-labeling” on consumer confidence is based on the level of consumer
confidence and indicators of repeat purchases of products introduced into the
activities of enterprises in the structure of the Chamber of Commerce and Industry
of Uzbekistan (Reference of the Chamber of Commerce and Industry of
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Uzbekistan No. 06-10-33-49 dated January 4, 2025). The implementation of this
proposal will allow milk processing enterprises to assess the influence of "green
certification" on the market share and the influence of "eco-labeling" on consumer
confidence;

a matrix for selecting a "green marketing" strategy was developed based on
the application of such green marketing strategies as "Premium Green",
"Sustainable Green", "Mass Market Green" and "Standard Green" in the dairy
market and was implemented in the activities of enterprises in the structure of the
Chamber of Commerce and Industry of Uzbekistan (Reference of the Chamber of
Commerce and Industry of Uzbekistan No. 06-10-33-49 dated January 4, 2025).
The implementation of this proposal created the opportunity to apply green
marketing strategies in the activities of enterprises of the Puremilky Works
Limited Liability Company.

the developed forecast values of consumer satisfaction levels based on the
econometric analysis of the impact of the share of environmentally friendly
products, the share of certified environmentally friendly products, advertising
costs, an increase in the share of the target audience and an increase in brand value
on consumer behavior have been implemented in the activities of enterprises in the
structure of the Chamber of Commerce and Industry of Uzbekistan (Reference of
the Chamber of Commerce and Industry of Uzbekistan No. 06-10-33-49 dated
January 4, 2025). As a result of the implementation of this proposal, an increase in
the share of environmentally friendly products, the share of products with green
certificates, advertising costs, the share of the target audience, an increase in brand
value and the level of consumer satisfaction of Puremilky Works LLC is predicted
by 78.5% in 2024, by 80.2% in 2025, by 82.9% in 2026 and by 85.6% in 2027.

The structure and scope of the dissertation. The composition of the
dissertation consists of an introduction, three chapters, a conclusion, a list of used
literature and appendices. The volume of the dissertation comprises 146 pages.
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