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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Global ragobatning
kuchayib borishi sharoitida fan, ragamli texnologiya va innovasiyalar har
ganday mamlakat milliy iqgtisodiyotining raqobatbardoshligi va bargaror
rivojlanishining asosiy omillari sifatida tobora ko‘proq e’tirof etilmogda.
Mamlakatlarning jahon iqtisodiyotidagi o‘rni innovasiyalar, yuqori qo‘shilgan
giymatli tovarlar ishlab chiqgarish va eksport gilish hajmi bilan belgilanmoqda.
2024 vyil jahon tovarlar savdosi hajmi 2,9 % va xizmatlar savdosi 6,8 foizga
o0’sdi. Jahon yalpi ichki mahsuloti bozor ayirboshlash kurslarida 2,8 foizga o’sib
Pandemiyadan keyingi tiklanishni hisobga olmaganda 2017 yildan beri birinchi
yil bo’ldi. Demak, tovarlar savdosi o’sishi ishlab chigarishdan yuqori
bo’lganligini ko’rsatadi. Qiymat jihatidan jahon tovarlari eksporti 2 foizga oshib
24,43 trillion AQSH dollarini tashkil etdi, bu esa eksport va import o’rtacha
narxlari pasayganini ko’rsatadi. Xizmatlar eksporti 9 foizga o°sib 8,69 trillion
AQSH dollarini tashkil etdi, bu esa bir qator tarmoqlar bo‘yicha kuchli talabni
aks ettiradi’.

Jahonda korxonalar eksport salohiyatini oshirish bo‘yicha alohida
marketing strategiyalarini ishlab chiqish, jahon bozorlaridagi talabni va
ragobatni o‘rganish, global logistika tarmog‘ini yaratish, eksport tovarlar
sifatini oshirish va brendni tanitish, ragamli marketing va onlayn savdo
platformalari orqgali global bozorlarga kirish imkoniyatlari bo‘yicha gator ilmiy
tadgiqgotlar olib borilmoqda. Aynigsa, Xitoy Xalg Respublikasi, Germaniya va
Janubiy Koreya Respublikalarida eksport tovarlar jozibadorligini oshirish va
jahon bozorlaridagi muvaffagiyatli pozitsiyalarni mustahkamlash borasida olib
borayotgan ilmiy ishlari korxonalar eksport salohiyatini oshirish borasida
alohida ahamiyatga ega.

Yangi O‘zbekistonda iqtisodiy o‘sishning muhim omili sifatida eksportni
rivojlantirishga alohida e’tibor garatilmogda. Oc‘zbekiston Respublikasi
Prezidentining 2023-yil 11-sentyabrdagi PF-158-sonli Farmoni bilan tasdiglangan
“O‘zbekiston-2030” strategiyasining 55-maqsadida “Milliy igtisodiyotning eksport
salohiyatini kuchaytirish va uning tarkibida qo‘shilgan giymati yugori bo‘lgan
mahsulotlar ulushini keskin oshirish” magsadi belgilangan. 2030-yilgacha eksport
hajmini 2 barobar oshirish va 45 milliard dollarga yetkazish, eksportchi korxonalar
sonini 6,5 mingtadan 15 mingtaga yetkazish, eksport tarkibida tayyor va yarim
tayyor mahsulotlar hajmini 3,3 barobar ko‘paytirish, Yevropa davlatlariga GSP+
va boshga tizimlari doirasida tayyor va texnologik mahsulotlar eksportini
kengaytirish, dunyoning 50 ta nufuzli brendlari bilan maxsus iqtisodiy zonalar
tashkil etish, “Yangi O‘zbekiston — ragobatbardosh mahsulotlar yurti” g‘oyasi
asosida milliy brendlarni xorijiy bozorlarga olib chigadigan eksportchilarni har
tomonlama qo‘llab-quvvatlash vazifalari belgilangan®. Mazkur vazifalarning
samarali ijrosini ta’minlash mamlakatdagi korxonalar eksport salohiyatini

L https://www.wto.org/english/res_e/booksp_e/trade_outlook25_e.pdf
2 O‘zbekiston Respublikasi Prezidentining 2023-yil 11-sentyabrdagi ““O‘zbekiston-2030" strategiyasi to‘g‘risida”gi
PF-158-sonli Farmoni// www.lex.uz
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oshirishda marketing strategiyalarini ishlab chigish bo‘yicha taklif va tavsiyalar
ishlab chigishni tagozo etadi.

O‘zbekiston Respublikasi Prezidentining 2024-yil 21-fevraldagi PF-37-son
““O‘zbekiston-2030” strategiyasini “Yoshlar va biznesni qo‘llab-quvvatlash
yili”da amalga oshirishga oid davlat dasturi to‘g‘risida”, 2023-yil 11-sentyabrdagi
PF-60-son “O‘zbekiston-2030” strategiyasi to‘g‘risida”gi PF-158-son, 2022-yil 28-
yanvardagi “2022-2026 yillarga mo‘ljallangan Yangi O‘zbekistonning taraqqiyot
strategiyasi to‘g‘risida”, 2021-yil 7-sentyabrdagi PF-6306-son “Eksportchi
korxonalarni rag‘batlantirishga oid qo‘shimcha chora-tadbirlar to‘g‘risida”, 2020-
yil 21-oktyabrdagi PF-6091-son “Eksport faoliyatini moliyaviy qo‘llab-
quvvatlashni yanada kengaytirish chora-tadbirlari to‘g‘risida”gi farmonlari,
2021-yil 13-iyuldagi PQ-5184-son “Eksport faoliyatini moliyaviy qo‘llab-
quvvatlashni yanada kuchaytirish to‘g‘risida”, 2020-yil 7-maydagi PQ-4707-son
“Eksport faoliyatini yanada qo‘llab-quvvatlash chora-tadbirlari to‘g‘risida”gi
garorlari hamda mazkur sohaga tegishli boshga me’yoriy-huquqgiy hujjatlarda
belgilangan vazifalarni amalga oshirishda mazkur dissertatsiya tadgigoti muayyan
darajada xizmat giladi.

Tadgiqotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Dissertatsiya tadgiqoti respublika fan va texnologiyalari
rivojlanishining 1. “Demokratik va huqugiy jamiyatni ma’naviy axlogiy va
madaniy rivojlantirish, innovasion igtisodiyotni  shakllantirish”  ustuvor
yo‘nalishlariga muvofiq bajarilgan.

Muammoning o‘rganilganlik darajasi. Mamlakat, hudud va korxonalar
eksport salohiyatini  oshirishning nazariy-uslubiy asoslari va marketing
strategiyalarini qo‘llashning ilmiy jihatlari bo‘yicha xorijiy olimlardan Nora Lado,
Ester Martinez Ros, Ana Valenzuela, Bianchi Constanza, Garcia Rodrigo, Vu
Yanrui, Bibek Ray Chaudhuri, Debottam Chakraborty, Vipin Sharma, Anand
Sharm%, Alen Mulabdic, Pinar Yasar va boshgalarning ilmiy asarlarida tadqiq
etilgan”.

MDH olimlaridan S.Dubkov, S.Dadalko, D.Fomenok, A.l.Volkova,
I.A.Karachev, S.S.Morozov, P.V.Manin, S.A.Bagratuni, A.P.Gevrasyova,
E.V.Sapir, A.G.Shmuratkina, N.O.Yakushev, M.A.Nikolaev, M.Yu.Maxotaeva,
A.Abdimominova va boshgalarning ilmiy ishlarida korxona eksport salohiyatini
oshirishning nazariy, ilmiy-uslubiy jihatlari o‘rganilgan®.

® Nora Lado, Ester Marti'nez Ros and Ana Valenzuela. Identifying successful marketing strategies by export
regional destination. International Marketing Review, 2014, 21(6):573-597 pp., Bianchi, Constanza and Garcia,
Rodrigo (2007) Export Marketing Strategies of an Emerging Country: An Exploratory Study of the Main Challenges
and Factors Leading to Success for Chilean Food Exporters . Journal of Food Products Marketing 13(3):pp. 1-19.,
Wau Yanrui (2003): “Export Potential and Its Determinants among the Chinese Regions”, School of Economics and
Commerce, University of Western Australia, 35 Stirling Highway, Crawley WA 6009, Australia., Bibek Ray
Chaudhuri, Debottam Chakraborty. Export Potential at the State-Level: A Case Study of Karnataka. Indian Institute
of Foreign Trade. 2010, 1-26 pp., Vipin Sharma, Anand Sharma. An analysis of India’s export potential in South
Asia under SAFTA. Journal of Social Economics Research. 2023, 59-68 pp., Alen Mulabdic and Pinar Yasar.
Gravity Model-Based Export Potential: An Application to Turkey. Macroeconomics, Trade and Investment Global
Practice. 2021, 2-35 pp.

4 Hyoxos C., Jamanxo C., ®omenok JI. dopmupoBaHue M OLEHKA AKCIIOPTHOTO IMOTEHIHANA MPOMBIIIICHHBIX
npennpustuii. bankaycki Becuixk, KACTPBIYHIK, 2011. 29-35 c., Bonkosa A.W., Kapaues 1.A. ®akropsr pocTa
SKCIOPTHOTO MOTEHIIMANA MAJIOT0 MHHOBAIIMOHHOTO Tpeanpustus. Bectuk ¢unancoBoro yausepcurera. 2016. 31-
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Korxona eksport salohiyatini oshirish masalalari bo‘yicha mahalliy olimlar
va tadgiqotchilar tomonidan ham ilmiy tadqiqot ishlari olib borilmogda. Jumladan,
X.1.Xoligova, U.A.Rasulov, K.1.Sirojiddinov, O.Dj.Djurabaev, N.X.Sadriddinova,
D.A.Abdieva va boshqalar korxona eksport salohiyatini oshirishning nazariy-
uslubiy masalalari bo‘yicha ilmiy tadgigotlar olib borishgan bo‘lsa®, korxona
eksport salohiyatini oshirishda xalgaro marketing strategiyalaridan foydalanishning
nazarty masalalari  M.A.lkramov, S.A.Salimov, Sh.Dj.Ergashxodjayeva,
F.M.Nazarova, R.N.Karimova, M.R.Boltaboev, Z.D.Adilova va boshqgalarning
ilmiy ishlarida keng vyoritilgan®. Mazkur tadgiqotchilar ilmiy natijalariga
metodologik jihatdan garalganda shunday xulosa gilish mumkinki, ular korxona
eksport salohiyatini oshirish muammolarini ko‘proq makro (soha, tarmoq) va
mamlakat darajasida yondashganlar. Ammo yugoridagi mualliflar, korxonada
eksport salohiyatini oshirishning marketing strategiyalarini ishlab chigish
masalasiga asosiy e’tiborni gqaratmaganlar.

Dissertatsiya  tadqiqotning dissertatsiya bajarilgan oliy ta’lim
muassasasining ilmiy-tadqiqot ishlari rejalari bilan bog‘ligligi. Dissertatsiya
tadgiqot ishi Samargand iqtisodiyot va servis institutining ilmiy-tadgiqot ishlari
rejasiga muvofiq “lgtisodiyotdagi chuqur o‘zgarishlar sharoitida xizmat ko‘rsatish
sohasi tarmoglarini rivojlantirishning nazariy va amaliy muammolari” mavzusidagi
loyiha doirasida bajarilgan.

38 c., Mopozos C.C. MeToauKk# OLEHKH 3KCIOPTHOro moTeHuuaia npeanpustus. — M.: DKCMO, 2018. — 133 c.,
Manun I1.B. Meronuka KOMIIJIEKCHOW OIEHKHM AKCIIOPTHOTO MOTEHIMAla MPOMBIIUICHHOTO TNpenupusTus //
Hayunoe o6o3penune. — 2019. — Ne 11-3. — C. 838-840., barparyan C.A. Meroaudeckuil OAXOA K peau3alnuy
SKCIIOPTHOTO MOTEHIMa a npeanpusitiii obpadareBatomeit nmpombinuienHoctr. JUCCEPTALIMS Ha comckaHue
YUeHOU CTemeHW KaHauaata jkoHoMmudecknx Hayk. Cankt-IlerepOypr 2024 r., I'eBpacéBa A.Il. Teoperuko-
METOJIOJIOTUYECKHE OCHOBBI HMCCIIEAOBAHUS SKCIOPTHOTO MOTEHIMada pernoHa. OpraHu3alys W yHOpaBIeHHE B
CeKTOpax HaIMoHaTBHON 3KoHOMHKH. Ne2 2018, 41-45 c., Canup E.B., llImypatkuna A.I'. UHCTHTYHIHOHATHHBII
MEXaHM3M IOBBIIICHUS IKCIIOPTHOTO MOTeHIMana pernona. [Ipodnemsr sxkoHomuku. 2019, 169-176, Skymes H. O.
Teoperuueckre aCeKThl Pa3BUTHS SKCIIOPTHOTO MOTCHIMANIA peruoHoB // Mononoit yuensiit. — 2015. - Nell. - C.
1046-1051. - URL https://moluch.ru/archive/91/19648/ (mara oOpamenus: 08.09.2019)., Huxomaes M.A.,
MaxotaeBa M.1O. ®opmMupoBaHie SKCIIOPTHOTO OTEHIMANA pernoHa. « DKOHOMHKA, TIPaBo U yrpaeieHue». 6/2017
3-11 c., Abdimomynova A. Development Factors of Export Potential of the Region: Capabilities in Minerals and
Infrastructure Sector. Academy of Strategic Management Journal, 2018.

® XanukoBa U. PernonansHpie 0COGEHHOCTH PAaMOHATLHONO HCIIOJIb30BAHMS YKCIOPTHOTO MOTEHINANIA U PA3BUTHE
BHEIITHEIKOHOMHUYECKOH JIeSITeNbHOCTH ¥Y30eKnucTaHa: aBToped. Aucc. Ha COMCK. YYEHOH CTENeHUH KaH. SKOH. Hayk,
T.: 2003., PacynoB VY. IIpeamocbuiky MOBBIMICHUS 3(P(PEKTUBHOCTH SKCIOPTHOM AEATEIHHOCTH TEKCTHIILHOM
oTpaciii B Tpolecce riodalu3aluid MHUPOBOM 3KOHOMHKHM (HAa OCHOBE CPaBHUTEIBHOTO aHAIN3a TEKCTHIIBHBIX
otpacneit PecmyOonmuku Y30ekuctan, bamrmanem um PecmyOmmku Kopes™: aBToped. mmcc. Ha comck. y4EHOM
crerieHuN KaH. 9KoH. Hayk, T.: 2005., K.M.CupoxuanuHoB. HamaHTraH BHJIOSTH JKCIIOPT CATOXHMATH TaXJIFITH.
Uzbek Scholar Journal. 2023. 41-46 6., Djurabaev O.Dj. Eksportbob mahsulot ishlab chigarishda operatsion
strategiyani takomillashtirish. Igtisodiyot fanlari doktori ilmiy darajasini olish uchun yozilgan dissertasiya
avtoreferati. Toshkent: TDIU, 2024.; Cagpunauaoa H.X. TYKuMaumInK KiIacTepIapHHUHT SKCIOPT CATOXUSTHHU
OoIIKapuIl MEXaHW3MJIApUHHM TakoMmutamTupum. Wkrucomuér danmapu Oyiinda dancada MOKTOPH HIMHMA
Japa)XacWHU OJIMIN YUyH E3miran auccepracus aBropedepatu. Toshkent: TDIU, 2022.: A6auesa I.A. MapkeTHHT
€HalyBIapy acocua TUKYB-TPUKOTAX KOPXOHAaJapu SKCIOPT CATOXUSATHHU OMMpHIL. MKTHCOAUET daHiapu
6yinua dancada JOKTOpH WIMHN JapakaCHHU ONMLI y4yH E3uirad auccepraunus aBTopedepartu. Toshkent:
TDIU, 2021,

® MxpamoB M.A., Camumos C.A. MexayHapoausiii MapkeTunr: yue6. Ilocobue mis BY3os. — T.: U3x-8o Har.
bubn. Y3b6ekucrana um. A. Haowu, 2010. — 276 c., Ergashxodjaeva Sh.Dj., Nazarova F.M., Karimova R.N., Xalgaro
marketing: Darslik. — T., 2019. — 345 b., Boarabaes M. V36exucron Pecniybnukacu TYKUMAYMITHK CAHOATH SKCIIOPT
UMKOHHSTIAPUHH PUBOMJIAHTUPHUIIAA MAPKETHHT CTPATETHSACH: MKT. (haH. TOK. WIIM. Jiap. OJHII YUyH E3HMITaH JHCC.
T.: 2005. — 342 6., Anunosa 3. Xankapo 06o30piapra SKCIOPT MaxXCYJIOTIAPUHU HYHANTHPUIIHUHT MapKETHHT
CTpaTerusuIapy: UKT. (paH. TOK. WIM. ap. ONHII yayH &3unrad aucc. T.: 2008



Tadgiqotning magsadi korxonada eksport salohiyatini oshirishning
marketing strategiyalarini ishlab chigish bo‘yicha ilmiy taklif va amaliy
tavsiyalarni ishlab chigishdan iborat.

Tadgiqotning vazifalari:

korxona eksport salohiyatini oshirishga oid nazariy yondashuvlarni tahlil etish
hamda mualliflik yondoshuvini asoslash;

korxona eksport salohiyatini baholashning uslubiy asoslarini o‘rganish;

korxona eksport salohiyatini oshirishda marketing strategiyalarini ishlab
chigishning o‘ziga xos jihatlarini tadqiq qilish;

O‘zbekistonda eksport rivojlanishining asosiy tendensiyalarini tahlil gilish;

korxonalarning eksport salohiyati va ragobatbardoshligini tahlil gilish;

korxonalarning hududiy eksport salohiyatini oshirishdagi imkoniyatlarini
tadqiq qilish;

korxona eksport salohiyatini oshirishda marketing strategiyalaridan
foydalanish imkoniyatlari va yo‘nalishlarini tadqiq qilish;

korxona eksport salohiyatini oshirish bo‘yicha marketing strategiyasini ishlab
chiqish;

Samargand viloyatining hududiy eksport salohiyatini oshirishni ekonometrik
prognozlash.

Tadgiqotning obyekti sifatida Samargand viloyatida eksport faoliyatini
amalga oshirayotgan korxonalarning marketing faoliyati olingan.

Tadgigotning predmeti bo‘lib korxonada eksport salohiyatini oshirishning
marketing strategiyalaridan foydalanish bilan bog‘liq ijtimoiy-igtisodiy va
tashkiliy munosabatlar hisoblanadi.

Tadgiqotning usullari. Tadgigot jarayonida statistik tahlil, igtisodiy tahlil va
sintez, omilli tahlil, tizimli tahlil, kuzatuv usuli, giyosiy tahlil usuli RCA (Revealed
comparative advantage), Balassa indeksi, “Samarali talab dinamikasi — samarali
talab darajasi” matritsasi, ekonometrik prognozlash kabi usullardan foydalanilgan.

Tadgiqotning ilmiy yangiligi quyidagilardan iborat:

uslubiy yondashuvga ko‘ra “korxona eksport salohiyati” tushunchasining
igtisodiy mazmuni korxona eksport salohiyatining tarkibiy elementlari va o‘ziga
X0s xususiyatlari, korxona eksport salohiyati va korxona raqobatbardoshligi
o‘rtasidagi  bog‘liglik modeli, “resurslar-zaxiralar-imkoniyatlar”  zanjirida
korxonaning ishlab chigarish va tashqi bozorga mahsulot sotish imkoniyatlarining
amaliy qo‘llanilishi bilan bog‘liq murakkab va ko‘p omilli tushuncha nugtai
nazaridan takomillashtirilgan;

tovarlar va xizmatlar eksportiga tayyorgarlik darajasining xom-ashyo,
iste’mol tovarlari, yuqori qo‘shilgan qiymatli tovarlar va xizmatlar eksporti
guruhlari bo‘yicha korxonalarning eksport salohiyati va ragobatbardoshligini
baholashda aniglangan nisbiy ustunlik (RCA) indeksining magbul (RCA>1,000;
0,700<RCA<1,000; 0,500<RCA<0,700; 0,250<RCA<0,500; 0,100<RCA<0,250;
RCA<0,100) diapazonlari asoslangan;

Samargand viloyati eksport tovarlar tarkibini “samarali talab dinamikasining
samarali talab darajasi” matritsasi asosida korxonalarning eksport tovarlarni import



giluvchi bozorlardagi talabning holati va hududiy ishlab chigarishning o‘sish
sur’atlarini muvofiglashtiruvchi marketing strategiyalari taklif etilgan;

hudud eksporti hajmiga ta’sir ko‘rsatuvchi yalpi hududiy mahsulot, sanoat
mahsuloti, asosiy kapitalga investitsiyalar, infratuzilma va mehnat resurslari
omillari o‘rtasidagi bog‘liglikning ekonometrik modeli asosida Samargand viloyati
hududiy eksport salohiyatini oshirishning 2030 yilga gadar prognoz ko‘rsatkichlari
ishlab chigilgan.

Tadgiqotning amaliy natijalari quyidagilardan iborat:

korxona eksport salohiyatining tarkibiy elementlari va ularning o‘zaro
bogligligi  o‘rganilib, korxonaning eksport salohiyati va korxonaning
ragobatbardoshligi o‘rtasidagi bog‘liglik modeli ishlab chigilgan;

korxonaning eksport salohiyati igtisodiy salohiyatning ajralmas gismi bo‘lib,
uning ishlab chigarish, mehnat, tabiiy resurslar, infratuzilma, investitsiya, ilmiy-
texnikaviy va innovatsion salohiyat bilan o‘zaro alogadorlikda rivojlanishi
asoslangan;

korxonaning eksport salohiyatini oshirishga oid nazariy yondashuvlarni
o‘rganish natijasida korxonaning eksport salohiyatini oshirishning tarkibiy tuzilishi
ishlab chiqgilgan;

korxona eksport salohiyatini oshirish bo‘yicha marketing strategiyalarini
ishlab chigishda xorij tajribasiga ko‘ra korxonalar eksport faoliyatini rivojlantirish,
eksportda ustuvor bo‘lgan tovarlarni rag‘batlantirish va magsadli autidoriya uchun
jozibadorlikni ta’minlashga yo‘naltirilgan samarali marketing strategiyalari va
dasturlarini ishlab chigish amaliyoti takomillashtirilgan;

korxonalar eksport salohiyati eksport sotuvlari rentabelligi, eksport
mahsulotiga sarflangan marketing xarajatlarining ulushi, eksportdan olingan
foydaning umumiy foydadagi ulushi, ishlab chiqgarish aktivlarining rentabelligi,
eksport mahsulotining rentabelligi kabi ko‘rsatkichlar orgali baholash uslubiyoti
takomillashtirilgan;

hududlarning eksport salohiyati va ragobatbardoshligi, tovarlar va xizmatlar
eksportining hududlarga xos xususiyatlarini ochib berish va tavsiflashda giyosiy
tahlil usuli RCA (Revealed comparative advantage) indeksidan foydalanib,
hududda faoliyat yuritayotgan korxonalarning eksport salohiyatini oshirish
imkoniyatlari aniglangan;

eksport tovarlar guruhlari va turlari bo‘yicha talab hajmini baholash
mezonlari “samarali talab dinamikasi” va ‘“samarali talab darajasi” matritsasi
tahlili asosida eksport tovarlar va tashqi bozorlar bo‘yicha marketing strategiyalari
ishlab chigilgan.

Tadgigot natijalarining ishonchliligi qo‘llanilgan yondashuv va usullarning
magsadga muvofigligi, ma’lumotlarning rasmiy manbalardan, jumladan,
O‘zbekiston Respublikasi Prezidentining huzuridagi Statistika agentligi va
viloyatlardagi statistika boshgarmalar ma’lumotlaridan olinganligi, taklif va
tavsiyalarning amaliyotga joriy etilganligi, olingan natijalarning vakolatli
tuzilmalar tomonidan tasdiglanganligi bilan asoslangan.

Tadgiqot natijalarining ilmiy va amaliy ahamiyati. Tadgigot natijalarining
ilmiy ahamiyati tadgiqgot davomida erishilgan natijalarning ilmiy-nazariy jihatdan
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asoslanganligi, ishlab chigilgan ilmiy taklif va tavsiyalarning hududlar eksport
salohiyatini baholash, eksport tovarlarga bo‘lgan talab hajmini aniglash va tashqi
bozorlar holatini o‘rganish asosida eksport salohiyatini oshirishga doir marketing
strategiyalarini ishlab chigish bilan izohlanadi.

Tadgigot natijalarining amaliy ahamiyati “O‘zbekiston-2030” strategiyasining
55-magsadida belgilangan “Milliy igtisodiyotning eksport salohiyatini kuchaytirish
va uning tarkibida qo‘shilgan giymati yugori bo‘lgan mahsulotlar ulushini keskin
oshirish” va 2022 — 2026-yillarga mo‘ljallangan eksportni rivojlantirish dasturi
doirasidagi ustuvor vazifalarni belgilashda hamda 60411200-Marketing ta’lim
yo‘nalishi talabalariga “Xalgaro marketing”, “Strategik marketing”, 70411201-
Marketing mutaxassisligining “B2B  marketing” kabi fanlaridan o‘quv
adabiyotlarini takomillashtirishda va ushbu fanlarni o‘gitishda keng foydalanish
mumekinligi bilan belgilanadi.

Tadgiqot natijalarining joriy qilinishi. Korxonada eksport salohiyatini
oshirishning marketing strategiyalari bo‘yicha ishlab chigilgan takliflar asosida:

uslubiy yondashuvga ko‘ra “korxona eksport salohiyati” tushunchasining
igtisodiy mazmunini korxona eksport salohiyatining tarkibiy elementlari va o‘ziga
X0s Xxususiyatlari, korxona eksport salohiyati va korxona raqobatbardoshligi
o‘rtasidagi  bog‘liglik modeli, “resurslar-zaxiralar-imkoniyatlar”  zanjirida
korxonaning ishlab chigarish va tashqi bozorga mahsulot sotish imkoniyatlarining
amaliy qo‘llanilishi bilan bog‘liq murakkab va ko‘p omilli tushuncha nugtali
nazaridan takomillashtirish bo‘yicha nazariy va uslubiy ma’lumotlardan oliy o‘quv
yurtlari talabalari uchun tavsiya etilgan “B2B marketing” nomli o‘quv qo‘llanmani
tayyorlashda foydalanilgan (Samargand igtisodiyot va servis instituti Kengashining
2024-yil 27-noyabrdagi 4-sonli majlisida muhokama qilingan va Ne217-27/11-
ro‘yxatga olish ragami bilan nashr ruxsatnomasi berilgan). Mazkur taklifning
amaliyotga joriy etilishi natijasida talabalarda ishlab chigarish va tashqi bozorga
mahsulot sotish imkoniyatlarining amaliy qo‘llanilishi bilan bog‘liq murakkab va
ko‘p omilli tushuncha nuqgtai nazaridan takomillashtirilgan korxona eksport
salohiyati tushunchasi bo“yicha nazariy bilimlarni kengaytirish imkoni yaratilgan;

tovarlar va xizmatlar eksportiga tayyorgarlik darajasining xom-ashyo,
iste’mol tovarlari, yuqgori qo‘shilgan qiymatli tovarlar va xizmatlar eksporti
guruhlari bo‘yicha korxonalarning eksport salohiyati va raqobatbardoshligini
baholashda aniglangan nisbiy ustunlik (RCA) indeksining magbul (RCA>1,000;
0,700<RCA<1,000; 0,500<RCA<0,700; 0,250<RCA<0,500; 0,100<RCA<0,250;
RCA<0,100) diapazonlarini qo‘llash  taklifi O‘zbekiston Respublikasi
investitsiyalar, sanoat va savdo vazirligi faoliyatida foydalanilgan (O‘zbekiston
Respublikasi Investitsiyalar, sanoat va savdo vazirligining 2024-yil 6-noyabrdagi
03-21-2-01527-sonli ma’lumotnomasi). Mazkur taklifning amaliyotga joriy etilishi
natijasida Samargand viloyatida gishloq xo‘jaligi mahsulotlari, to‘qimachilik
mahsulotlari, yuqori qo‘shilgan qiymatli mahsulotlardan elektrotexnika
mahsulotlarini  eksport qgiluvchi korxonalarning eksport hajmi va eksport
geografiyasi kengaygan;

Samargand viloyati eksport tovarlar tarkibini “samarali talab dinamikasining
samarali talab darajasi” matritsasi asosida korxonalarning eksport tovarlarni import
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giluvchi bozorlardagi talabning holati va hududiy ishlab chigarishning o‘sish
sur’atlarini  muvofiglashtiruvchi  marketing strategiyalarini  qo‘llash taklifi
Samargand viloyati Investitsiyalar, sanoat va savdo boshgarmasining viloyat
eksport geografiyasi kengaytirish va qondirilmagan talab mavjud bozorlarga
mahsulotlarni eksport qilishga qaratilgan “Yo‘l xaritasi’ni ishlab chigishda
foydalanilgan (O‘zbekiston Respublikasi Investitsiyalar, sanoat va savdo
vazirligining 2024-yil 6-noyabrdagi 03-21-2-01527-sonli ma’lumotnomasi).
Mazkur taklifning amaliyotga joriy etilishi natijasida Samargand viloyati
eksportida yuqori talab va yugori o‘sish sur’atiga ega 0zig-ovgat mahsulotlarining
eksport geografiyasini kengaytirish, yugori talab, lekin past o‘sish sur’atiga ega
mashina va uskunalarni ishlab chigarish hajmini oshirish, past talab, lekin yuqori
o‘sish sur’atiga ega rangli metallar bo‘yicha innovasion mahsulorlar ishlab
chigarish, past talab va past o‘sishga ega energetika va neft mahsulotlari, kimyoviy
mahsulotlar, qora metallar va xizmatlarni rebrending va modifikasiya qilish imkoni
yaratilgan;

hudud eksporti hajmiga ta’sir ko‘rsatuvchi yalpi hududiy mahsulot, sanoat
mahsuloti, asosiy kapitalga investitsiyalar, infratuzilma va mehnat resurslari
omillari o‘rtasidagi bog‘liglikning ekonometrik modeli asosida Samargand viloyati
hududiy eksport salohiyatini oshirishning 2030-yilga qadar ishlab chigilgan
prognoz ko‘rsatkichlaridan Samargand viloyati Investitsiyalar, sanoat va savdo
boshgarmasi tomonidan Samargand viloyatining eksport salohiyatini oshirish
strategiyalarini ishlab chigishda foydalanilgan (O‘zbekiston Respublikasi
Investitsiyalar, sanoat va savdo vazirligining 2024-yil 6-noyabrdagi 03-21-2-
01527-sonli ma’lumotnomasi). Mazkur taklifning amaliyotga joriy etilishi
natijasida Samargand viloyatining uzoq muddatli tovarlar va xizmatlar eksport
parametrlarini o‘zaro muvofiglashtirish imkoni yaratilgan.

Tadgigot natijalarining aprobatsiyasi. Mazkur tadgiqot natijalari 14 ta,
jumladan, 12 ta xalqgaro, 2 ta respublika ilmiy-amaliy anjumanlarida muhokamadan
o‘tkazilgan.

Tadqgigot natijalarining e’lon qilinganligi. Dissertatsiya ishi mavzusi
bo‘yicha jami 25 ta ilmiy ish, jumladan, Respublika Oliy attestatsiya
komissiyasining doktorlik Dissertatsiyalari asosiy ilmiy natijalarini chop etishga
tavsiya etilgan ilmiy nashrlarda 8 ta maqola, shundan 6 ta respublika va 2 ta xorijiy
jurnallarda chop etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiyaning tarkibi kirish, uchta
bob, xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Uning hajmi
148 betni tashkil etadi.
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DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida dissertatsiya mavzusining dolzarbligi va zaruriyati
asoslangan, tadgigotning magsadi va vazifalari, obyekti va predmeti
shakllantirilgan, respublikada fan va texnologiyalar rivojlanishining ustuvor
yo‘nalishlariga bog‘ligligi ko‘rsatilgan, tadqiqotning ilmiy yangiligi va amaliy
natijalari bayon gilingan, olingan natijalarning ilmiy va amaliy ahamiyati yoritib
berilgan, tadgigot natijalarining amaliyotga joriy etilishi, aprobatsiyasi, nashr
ctilgan ishlar va dissertatsiya tuzilishi bo‘yicha ma’lumotlar keltirilgan.

Dissertatsiyaning “Korxona eksport salohiyatini oshirishda marketing
strategiyalarini ishlab chigishning nazariy-uslubiy asoslari” deb nomlangan
birinchi bobida zamonaviy iqtisodiy adabiyotlarda “eksport salohiyati”
tushunchasining turli talginlari, korxona eksport salohiyatining tarkibiy elementlari
va ularning o‘zaro bog‘ligligi, korxona eksport salohiyatining o‘ziga Xos
xususiyatlari o‘rganilgan hamda muallif tomonidan korxonaning eksport salohiyati
va korxonaning ragobatbardoshligi o‘rtasidagi bog‘liglik modeli ishlab chigilgan.
Shuningdek, korxona eksport salohiyatini baholashda gravitatsiya modelining keng
qo‘llanilayotgan logarifmlashtirilgan shakllari asosida Xitoy, Hindiston, Pokiston,
Turkiya va Rossiya kabi davlatlar korxonalarining eksport salohiyatini baholash
tajribalari tadqiq gilingan.

Korxonaning eksport salohiyati

Moliyaviy salohiyat Ishlab chigarish Marketing Raqobatbardoshlik
imkoniyatlari salohiyati
= = = =
Moliyaviy Ishlab chiqgarish Tagsimot Texnik
barqarorlik quvvatlari tarmoqlari xususiyatlari
To‘lov qobiliyati Xomashyo va Eksport mahsulotlar Iqtisodiy
'=D= materiallar differentsiatsiyasi xususiyatlar
Investisiya ¥ E
. .. Mehnat resurslari ot ) -
JOZlbadorllgl TaShql sotish Iste’molchi
== bozorlarining xususiyatlari-
Innovatsiya diversifikatsiyasi mezonlar

1-rasm. Korxona eksport salohiyatining tarkibiy tuzilishi’.

Olib borilgan tadgiqot natijalariga ko‘ra “eksport salohiyati” tushunchasi
murakkab va ko‘p omilli tushuncha ekanligi, “resurslar-zaxiralar-imkoniyatlar”
zanjirida korxonaning ishlab chigarish va tashgi bozorga mahsulot sotish
imkoniyatlarining amaliy qo‘llanilishi bilan bog‘ligligi asoslangan. Korxona

" Korxona eksport salohiyatining takomillashtirilgan tarkibiy tuzilishi muallif tomonidan ishlab chigilgan.
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eksport salohiyatining takomillashtirilgan tarkibiy tuzilishi muallif tomonidan
taklif etildi (1-rasm).

Korxonaning eksport salohiyatining muhim tarkibiy qismi bo‘lgan moliyaviy
salohiyatning tarkibiy gismiga investisiya jozibadorligi va marketing salohiyatiga
esa eksport mahsulotlar differentsiatsiyasi hamda tashqi sotish bozorlari
diversifikatsiyasi kiritilgan holda takomillashtirilgan.

Korxonaning “korxona raqobatbardoshligi” va “korxona iqtisodiy salohiyati”
bilan “korxona eksport salohiyati”ning o‘zaro bog‘ligligi mavjud. Korxonaning
raqobatbardosh ustunliklarini rivojlantirish korxona iqtisodiy kompleksining jahon
bozori tizimiga muvaffaqiyatli integratsiyalashuviga imkon beradi. Tadgiqotchi
tomonidan korxonaning eksport salohiyati va korxonaning ragobatbardoshligi
o‘rtasidagi bog‘liglik modeli ishlab chiqildi (2-rasm).

Korxonaning raqobat ustunligi

Mutloq va nisbiy Asosiy va rivojlangan

Korxonaning
raqobatbardoshligi

Ichki omillar

Korxonaning

. . eksport salohiyati
Korxonaning iqtisodiy ..
e Tashqi omillar
salohiyati
I
‘ |
Eksport tovarlar Mehnat resurslari Infratuzilma, lmiy-texnik va
ishlab chigarish va ularning transport- innovatsion salohiyat
quvvatl malakasi logistika
Tabiiy-mineral xom ashyo resurslar Investisiya va innovatsiyalar

2-rasm. Korxonaning eksport salohiyati va korxonaning ragobatbardoshligi
o‘rtasidagi bog‘liglik modeli®.

Korxonaning eksport salohiyati va korxonaning ragobatbardoshligi o‘rtasidagi
bog‘liglik modelining o‘ziga xos xususiyatlaridan biri ichki va tashgi omillarning
korxonaning eksport salohiyatiga ta’siri bilan bog‘ligdir. Ichki omillar mahsulot
(xizmatlar) ishlab chiqgarish bosqgichida obyekt holatiga ta’sir giladi, uni boshqgarish
eksport hajmini giymat jihatidan oshirishga va xarajatlarni kamaytirishga
garatilgan. Bularga quyidagilar kiradi: resurslarning mavjudligi, ishlab chigarish
imkoniyatlari, axborot ta’minoti va eksportni boshgarish tizimi.

Tashqgi omillar, o‘z tabiatiga ko‘ra, ichki omillardan fargli o‘laroq, nazorat
gilib bo‘lmaydi. Ularning ta’siri mahsulotlarni tashqgi bozorlarda sotish jarayoniga

8 Muallif tomonidan takomillashtirilgan.
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garatilgan. Bularga quyidagilar kiradi: eksport faoliyatini davlat tomonidan tartibga
solish, jahon tovar bozorlari holati, siyosiy omillar, ragobatchilar va
iste’molchilarning Xatti-harakatlari.

Dissertatsiyaning “Korxonalar eksport salohiyatini oshirishda marketing
strategiyalaridan foydalanish holatining tahlili” deb nomlangan ikkinchi bobida
O‘zbekiston Respublikasining tashqi savdo aylanmasining hajmi, O‘zbekiston
eksport ko‘rsatkichlari dinamikasi, O<zbekiston Respublikasi hududlarining
eksport hajmi, O‘zbekiston Respublikasi eksportining tovarlar tarkibi, korxonalar
eksport salohiyati va ragobatbardoshligini tahlil gilish uchun “Bulungur-Sandvik”
MCHJ QK, “Smart Hygiene Facilities” MChJ QK, “Daka Tex” MCHJ QK,
“SamAntepGilam” MChJ eksport faoliyati tadqiq etilgan. Korxonalarning hududiy
eksport salohiyatini oshirishdagi imkoniyatlarini tadgig qilish magsadida
Samargand viloyatining eksport tovarlar tarkibi tahlil gilingan (1-jadval).

1-jadval
2020-2024 yillarda Samargand viloyati eksportining tovarlar tarkibi®, min.
AQSh dollari
Ko‘rsatkichlar 2020y. | 2021y. | 2022y. | 2023y. | 2024 V.
Tovarlarvaxizmatlar | 3055 | 5317 | 6366 | 7668 | 8726
eksporti
Tovarlarni eksport gilish
(FOB bahosida) 322,4 504,2 603,9 703,5 659,0
Paxta 0,0 0,2 0,0 0,0 0,0
KlmyO\_/ly mahsulotlar_ 12.0 451 33 4 145 231
va ularning mahsulotlari
Qora va rangli metallar 7,0 39,9 78,6 87,3 140,7
Energetika va peft 0.5 0.7 5.1 17.2 229
mahsulotlari
Mashina va uskunalar 29,3 49,8 47,2 163,8 108,8
Ozig-ovgat mahsulotlari 161,7 189,8 253,9 269,5 363,5
Xizmatlar 12,8 27,4 32,7 63,3 72,7
Boshga 1119 178,6 185,6 151,2 140,9

Samargand viloyati eksportining tovarlar tarkibi 2024-yilda ozig-ovqgat
mahsulotlari (45,6 foiz), mashina va uskunalar (13,6 foiz), qora va rangli metallar
(17,6 foiz), energetika va neft mahsulotlari (2,7 foiz) kimyoviy mahsulotlar va
ularning mahsulotlari (2,8 foiz) va boshga tovarlar (17,7 foiz) tashkil etgan.

% O'zbekiston Respublikasi Milliy statistika go'mitasining ma’lumotlari asosida muallif ishlanmasi.
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Samargand viloyati eksport tovarlar tarkibida ozig-ovgat mahsulotlari hamda
mashina va uskunalar asosiy ustuvor eng katta ulushga ega.

Tadgiqgotda Samargand viloyatining istigbolli yo‘nalishlardagi tovarlar
savdosidagi qiyosiy ustunliklarini baholash uchun Balassa indeksidan (1)
foydalangan holda hisob-kitoblar amalga oshirilgan.

(50 ) (5 TR o

Samargand viloyati eksportining tovarlar tarkibi tahlili uchun (Balassa indeksi
— BI) 2020-2024 vyillardagi statistika ma’lumotlaridan foydalanildi. O‘tkazilgan
tadgigot natijalariga ko‘ra Samargand viloyati eksportining tovarlar tarkibi
bo‘yicha 2020-2024 vyillar oralig‘ida o0zig-ovgat mahsulotlari, mashina va
uskunalar, to‘qimachilik va tikuv-trikotaj mahsulotlar eksporti RCA indeks>1
tashkil etmoqda. Shuningdek, kimyoviy mahsulotlar va ularning mahsulotlari 2021
yil, rangli metallar 2023-2024 vyillarda RCA indeks>1, 2024-yilda kimyoviy
mahsulotlar va ularning mahsulotlari, gora metallar, energetika va neft
mahsulotlari hamda xizmatlar eksporti RCA indeks<1 ni tashkil etmoqda. 2024-
yilda Samargand viloyat eksportida ozig-ovgat mahsulotlari, to‘gimachilik va
tikuv-trikotaj mahsulotlar, mashina va uskunalar hamda rangli metallar nisbiy
ustunlikka ega bo‘lgan (2 -jadval).
2-jadval
Samarqgand viloyati eksportining tovarlar tarkibi bo‘yicha nisbiy ustunlik
tahlili (2020-2024 yillar)°

Tovarlar guruhi Balassa indeksi (Bl)

2020y. | 2021y. | 2022y. | 2023y. | 2024y.

Kimyoviy mahsulotlar

va ularning 0,62 1,15 0,71 0,33 0,42
mahsulotlari
Qora metallar 0,08 0,10 0,09 0,12 0,18
Rangli metallar 0,31 0,83 0,12 2,07 1,96
Energetika va neft 0,03 0,02 013 | 059 | 074
mahsulotlari
Mashina va uskunalar 2,98 2,22 1,45 3,99 2,39
Toqimachilik va tikuv- | =4 44 1,87 2,05 2,35 2,73
trikotaj mahsulotlari
Ozig ovgat mahsulotlari 5,04 4,04 4,22 4,45 5,62
Xizmatlar 0,28 0,33 0,25 0,24 0,31

Korxonalarning eksport salohiyatini baholash quyidagi tartibda amalga
oshirilgan:

1) Eksport sotuvlarining rentabellik ko‘rsatkichi eksport mahsulotlarini
sotish samaradorligi va daromaddan olingan foydaning ulushi. Bu quyidagicha
aniglanadi:

10 Muallif hisob-kitobi.
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_ Eksport mahsulotlarni ishlab chiqarish hajmi
sr —

1009 2
Eksport mahsulotlarni sotuv hajmi * /0 (2)

2) Eksport mahsulotiga sarflangan marketing xarajatlarining ulushi.
Korxonaning eksport salohiyatini baholashda marketing xarajatlari muhim rol
o‘ynaydi. Shuning uchun eksport mahsulotlariga sarflangan marketing
xarajatlarining ulushini baholash zarur.

Eksport mahsulotlar uchun marketing xarajatlari
mx —

1009 3
Eksport mahsulotlar tannarxi * % 3)

3) Eksportdan olingan foydaning umumiy foydadagi ulushi quyidagicha
aniqlanadi:
Sotuvdan olingan foyda

Efpy = 1009 4
fru Eksport sotuvidan tushgan tushum * o )

4) Ishlab chiqgarish aktivlarining rentabelligi. Bu ko‘rstkich har bir eksport
mahsulotni ishlab chigarish va tashish uchun sarflangan so‘m uchun gancha foyda
keltirishini bildiradi.

Eksport mahsulotining sotuvidan olingan foyda

Eery = 1009 5
fru Asosiy vositalar + Nomoddiy aktivlar + Zaxiralar " o ®)

5) Eksport gilinayotgan mahsulotning rentabellik ko‘rsatkichi mahsulotni har
bir sotilgan so‘mga nisbatan realizatsiya samaradorligini aks ettiradi

Sotuvdan olingan foyda

* 100 % (6)

™ Eksport mahsulotlar tannarxi

“Bulungur-Sandvik” MCHJ QK va “Smart Hygiene Facilities” MCHJ QK
korxonalari eksport salohiyatini oshirishga muvaffag bo‘lgan. Bu esa ularning
rentabelligi va foydaliligini ta’minlashga yordam bergan.

Har ikkala korxona ham eksportdan olinadigan foydaning umumiy foydada
ulushini oshirib, ishlab chigarish samaradorligini yaxshilashga erishgan.

Marketing xarajatlari ko‘rsatkichi o‘sishi, korxonalarning eksport faoliyatini
rivojlantirishga katta e’tibor berayotganligini ko‘rsatadi.

“Smart Hygiene Facilities” MCHJ QK korxonasi 2024-yilda eng yuqori
eksport rentabelligiga erishgan bo‘lsa, «Bulungur-Sandvik” MCHJ QK ham
eksport faoliyatini muvaffaqgiyatli rivojlantirib, rentabellikni oshirgan.

Har ikkala korxonaning eksport salohiyatining oshishini, ishlab chiqarish
samaradorligini va foydaliligini yaxshilashdagi muvaffagiyatlarini ko‘rsatadi.
Umuman olganda, mazkur tahlil kompaniyaning eksport salohiyatini yaxshilash va
global bozorda ragobatbardoshligini oshirishga yo‘naltirilgan strategik garorlarni
gabul gilishda muhim rol o‘ynaydi.

«Bulungur-Sandvik” MCHJ QK va “Smart Hygiene Facilities” MCHJ QK
korxonalari eksport salohiyatining tahlili asosida korxonalarning eksport
salohiyatini oshirish bo‘yicha differensatsiyalangan marketing strategiyalari va
eksport bozorlar bo‘yicha diversifikatsiya strategiyalari ishlab chigilgan.
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3-jadval
«Bulungur-Sandvik” MCHJ QK va “Smart Hygiene Facilities” MCHJ QK
korxonalarining 2020-2024 yillardagi eksport salohiyatini baholash
natijalari'!, %

Ekspert baholash Yillar
Ko‘rstkichlar ko‘rsatkichining
ahamiyatligi 2020 2021 2022 2023 2024
«Bulungur-Sandvik” MCHJ QK
Eksport sotuvlari rentabilligi 4 1,1 1,3 1,8 2,2 2,3
Ekspor_t mahsu!otlga} s_arflangaq 1 11 0.9 12 14 16
marketing xarajatlarining ulushi
Eksportd_an olingan f_oydanl_ng 9 32.1 314 336 36.2 34,5
umumiy foydadagi ulushi
Ishlab chigarish a[(tl_vlarmmg 3 0.9 17 18 21 23
rentabelligi
Eksport mahsulotining rentabelligi 5 42,1 55,2 51,2 53,4 54,1
“Smart Hygiene Facilities” MCHJ QK
Eksport sotuvlari rentabilligi 4 2,1 1,7 1,8 1,8 1,9
Ekspor_t mahsu!otlga} s_arflangan_ 1 1.9 21 2.2 2.4 26
marketing xarajatlarining ulushi
Eksportd_an olingan f_oydanl_ng 9 428 51.3 538 56.9 56.4
umumiy foydadagi ulushi
Ishlab chigarish aktl_vlarmmg 3 13 1.9 2.4 2.7 2.9
rentabelligi
Eksport mahsulotining rentabelligi 5 52,1 57,2 58,5 63,7 61,8

Tadgigot natijalaridan kelib chigib, RCA indeksining turli darajalari orgali
korxonalarning tovarlarini  eksport qilishdagi nisbiy raqobatbardoshligini
baholashning shkalalari oralig‘i quyidagicha takomillashtirildi:

RCA>1,000- bu holatda korxona muayyan mahsulotni eksport gilishda savdo
ustunligiga ega, ya’ni u mahsulotning korxona uchun nisbiy kuchli eksport
elementi ekanligini ko‘rsatadi.

0,700<RCA<1,000— bu korxonaning raqobat ustunligi borligini bildiradi,
lekin hali to‘liq savdo ustunligi emas. Birog, korxonaning nisbiy raqobati yuqori
bo‘lib, bu mahsulot eksportda kuchli o‘ringa ega bo‘lishi mumkin.

0,500< RCA<0,700— bu daraja korxonaning ushbu mahsulotni eksport
gilishda savdo ustunligiga erishish imkoniyatlari yuqori ekanligini ko‘rsatadi.
Bunday hollarda qo‘shimcha resurslar bilan savdo ustunligi kuchayishi mumkin.

0,250< RCA<0,500— bu ragamlar korxonaning mahsulotni eksport gilishda
ragobat ustunligiga erishish imkoniyatiga ega ekanligini bildiradi. Ya’ni, korxona
bu mahsulotni eksport qilishni sezilarli darajada oshirishi mumkin, lekin hali
kuchli raqobatbardosh emas.

11 Korxona ma’lumotlari asosida muallif hisob-kitoblari.
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0,100<RCA<0,250— bu korxonaning mahsulotni eksport qilishda savdo
ustunligi past ekanligini ko‘rsatadi. Mahsulotning eksportdagi hissasi bor, ammo
bu juda zaif bo‘lib, kuchli ragobat ustunligi yo‘q.

RCA<0,100- bu esa korxonaning mahsulotni eksport qilishda raqobat
ustunligi past ekanligini bildiradi. Korxona bu mahsulotni eksport gilishda deyarli
ragobat gila olmaydi.

Tadgiqot olib borilgan “Bulungur-Sandvik” MCHJ QK, “Smart Hygiene
Facilities” MCHJ QK, “Daka Tex” MCHJ QK, “SamAntepGilam” MChJ eksport
salohiyati va ragobatbardoshligi baholandi (3-rasm).

Tovarlar Tovarlar «Bulungur- “Smart “Daka Tex” | “SamAntep
guruhi nomenklaturasi Sandvik” Hygiene MCHJ QK | Gilam” MChJ

MCHJ QK Facilities”

MCHJ QK

Moddiy Tabiiy-meniral RCA>1,000
resurslar resurslar
Gaz va neft 0,700<RCA<1,000

Qishlog 0,500<RCA<0,700
xo0‘jaligi
mahsulotlari

Iste’mol Qayta ishlangan 0,250<RCA<0,500
tovarlari ozig-ovqatlar

To‘gimachilik 0,100<RCA<0,250
mahsulotlari

Gilam va gilam RCA<0,100
mahsulotlari

Kimyo
mahsulotlar

3-rasm. Korxonalarning 2024-yil tovarlar va xizmatlar eksportida
ragobat ustunliklari (tayyorlik darajasi bo‘yicha)*

Raqobat ustunligini baholashda korxonalarning quyidagi xususiyatlari
aniglandi:

1) «Bulungur-Sandvik” MCHJ QK qishloq xo‘jaligi mahsulotlari (galampir,
loviya) eksporti bo‘yicha 0,500<RCA<0,700 oraligda eksport gilish imkoniyatiga
ega. Quritilgan meva-sabzavotlar va konservalangan sabzavotlar bo‘yicha 0,250 <
RCA < 0,500 ega.

2)“Smart Hygiene Facilities” MCHJ QK to‘gimachilik mahsulotlari eksporti
bo‘yicha 0,700<RCA<1,000. Korxonaning nisbhiy ragqobat ustunligi yugori bo‘lib,
bu mahsulot eksportda kuchli o‘ringa ega; Xuddi shunday “Daka Tex” MCHJ QK
ham to‘qimachilik mahsulotlari eksporti bo‘yicha 0,700< RCA<1,000 ega.

3) “SamAntepGilam” MChJ gilam va gilam mahsulotlari bo‘yicha RCA>1,
ya’ni korxona muayyan mahsulotni eksport gilishda savdo ustunligiga ega. Gilam
va gilam mahsulotlarining korxona uchun nisbiy kuchli eksport elementi ekanligini
ko‘rsatmoqda.

12 Muallifning hisob-kitoblari asosida ishlab chigilgan.
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Dissertatsiyaning “Korxona eksport salohiyatini oshirishda marketing
strategiyalaridan foydalanishni takomillashtirish” deb nomlanuvchi uchinchi
bobida korxona eksport salohiyatini oshirishda marketing strategiyalaridan
foydalanish imkoniyatlari va yo‘nalishlari, korxona eksport marketing
strategiyalarini tasnifi, korxona eksport salohiyatini oshirish bo‘yicha marketing
strategiyasini ishlab chigish mexanizmi, Samargand viloyatining hududiy eksport
salohiyatini oshirishning 2030-yilgacha bo‘lgan prognoz ko‘rsatkichlari ishlab
chigilgan.

Hududiy eksport salohiyatini oshirishda ustuvor tovarlarni tanlash uchun
“samarali talab dinamikasi — samarali talab darajasi” matritsasida eksport tovarlar
joylashuvi asosida hududiy eksportni kengaytirish uchun tovar turlarining
ustuvorligi baholangan. Eksport tovarlar turlari va assortimentiga bo‘lgan talab
hajmi va dinamikasini o‘zaro tasniflash asosida ustuvor tovarlarni aniglash
imkoniyati paydo bo‘ladi (4-rasm).

Ikkinchi ustuvorlik. Eng yuqori ustuvorlik
Xaridorlar talabini shakllantirish (boshga  Hududiy ishlab chigaruvchilarning
A import  giluvchi  mamlakatlar, savdo  salohiyatini baholash. Hududdagi
bozorlari) mahsulotni maksimal darajada
| manattiytashtirish
<
(7)1
@
— c
:
<
S
©
= X
S =
S S <
T c b
= 2 Eng yuqgori ustuvorlik
© Mahsulot ta’minotini
< optimallashtirish.
§ = limiy-tadqgiqot ishlariga
a investitsiyalar hajmini oshirish.
= Qo'shma ilmiy  markazlar,
2 korxonalar, loyihalar yaratish,
1 [

/ min o‘rta max

Eng past ustuvorlik
Mahsulot  ta'minotini  optimallashtirish.  Ishlab Samarali talab darajasi
chigarishni  diversifikatsiya  gilish. ~ Zamonaviy
texnologiyalar transferi. Xaridorlar talabini
shakllantirish (boshga import giluvchi mamlakatlar,
savdo bozorlari).

4-rasm. Eksport tovarlarining “samarali talab dinamikasi” va “samarali
talab darajasi” matritsasi.

Samarqgand viloyati eksport tovarlari tarkibini “samarali talab dinamikasi —
samarali talab darajasi” koordinatalari darajalarida joylashtirish matritsasi bo‘yicha
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amalga oshirilgan tahlil natijalariga ko‘ra, matritsaning 1-kvadrantidan fagat ozig-
ovgat mahsulotlari o‘rin oldi (5-rasm).

turg'unlik

o'sish

Samarall talab dinamikast darajas

| @
.K.
® Q X

o'rtacha max

:

Samarali talab ko'lami darajasi

5-rasm. Hududning ustuvor eksport tovarlarining joylashuv matritsasi*?

Tovar guruhlari uchun ishlatilgan belgilar: O — ozig-ovgat mahsulotlari; M —
mashina va uskunalar; R — rangli metallar; E — energetika va neft mahsulotlari; K —
kimyoviy mahsulotlar va ularning mahsulotlari; X — xizmatlar; Q — qora metallar.

Matritsaning 4-kvadrantidan mashina va uskunalar o‘rin olgan bo‘lib,
kelgusida viloyat eksportida eng yugori ustuvorlik beriladigan tovarlar hisoblanadi.
Viloyat eksportida rangli metallar ham “samarali talab dinamikasi — samarali talab
darajasi” koordinatalari darajalarida joylashtirish matritsasining 1-kvadranti tomon
siljimoqda. Yagin yillarda ishlab chigarishga xorijiy investitsiyalarni jalb qilish,
ishlab chigarish va eksport hajmini oshirish hisobiga 1-kvadrant vaziyatidagi
strategiyalar qo‘llaniladi.

Samargand viloyatining asosiy eksport tovarlari energetika va neft
mahsulotlari, kimyoviy mahsulotlar va ularning mahsulotlari, qora metallar va
xizmatlar matritsaning 3-kvadrantidan joy olmoqgda (5-rasm).

Samargand viloyati eksport tovarlar tarkibini samarali talab dinamikasining
samarali talab darajasi koordinatalari darajalarida joylashtirish matritsasi bo‘yicha
quyidagilarni amalga oshirish magsadga muvofiqdir:

1. Yuqori samarali talab darajasi va yugori talab dinamikasi — Bu guruhga
kiruvchi tovarlar xalgaro bozorda katta talabga ega bo‘lib, ularning eksport gilish
imkoniyati yuqgori bo‘ladi. Ushbu tovarlar eksport strategiyasining asosiy tarkibiy
gismlari hisoblanadi (Yugori potensial tovarlar: Samargand viloyati eksportida
ozig-ovqgat mahsulotlari):

Ragobatni kuchaytirish: Bu segmentda bo‘lgan mahsulotlar bozorda yetakchi
bo‘lish imkoniyatiga ega. Shu sababli, reklama va marketing imkoniyatlaridan
foydalanish, mahsulotlar sifatini oshirish orgali ragobatchilarni ortda goldirish
rejalarini ishlab chigish magsadga muvofig;

3 Muallif tomonidan tuzilgan.
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Resurslarlardan samarali foydalanish: Bu mahsulotlarga ko‘proq investitsiya
ajratish, texnologik yangiliklar Kiritish, ishlab chigarish hajmini oshirish va yangi
bozorlarga kirish strategiyasini qo‘llash kerak;

Diversifikatsiya: Agar bozor juda tez o‘sayotgan bo‘lsa, bu mahsulotlar bilan
bog‘liq bo‘lgan xizmatlar va mahsulotlar turini kengaytirish orgali bozorda
ustunlikni saglab golish golish mumkin.

2. Yuqori samarali talab darajasi, lekin past talab dinamikasi — Ushbu guruhda
talab yugori bo‘lishi mumkin, lekin u bargaror yoki sekin o‘sayotgan bo‘lishi
mumkin. Bu tovarlar hozircha foydali, ammo raqobat kuchayib, kelajakda bu talab
kamayishi mumkin. (Bargaror mahsulotlar — Samargand viloyati eksportida
mashina va uskunalar):

Vaziyatni saqglab golish: Bu mahsulotlar yaxshi daromad keltiradi, lekin bozor
doimiy ravishda o‘zgarmaydi. Mahsulot sifatini saglab golish, ishlab chigarish
samaradorligini oshirish va xarajatlarni kamaytirishga yo‘naltirilgan strategiyalarni
qo‘llash kerak;

Ekport bozorlarni kengaytirish: bu mahsulotlarni boshga bozorlarda (yangi
geografik hududlarda) ilgari surish. Yangi mijozlarni jalb qilish, hozirgi bozorda
pozitsiyani mustahkamlash va mijozlarga yo‘naltirilgan marketing strategiyalarini
kuchaytirish kerak;

Bozor ustuvorligini saglash: mavjud mijozlar bazasini kengaytirish va ularni
goniqtirish uchun maxsus aksiyalar, mijozlarga xizmat ko‘rsatishni yaxshilashga
e’tibor berish.

3. Past samarali talab darajasi, lekin yugori talab dinamikasi — Bunday
tovarlar hozirgi paytda xalgaro bozorda katta talabga ega bo‘lmasligi mumkin,
lekin ularning talab dinamikasi o‘sayotgan bo‘lsa, Kkelajakda yuqori
ragobatbardoshlikka ega bo‘lishi mumkin. Bu mahsulotlar investitsiya gilish uchun
istigbolli hisoblanadi. (Bozor o‘sish bosgichidagi mahsulotlar — Samargand
viloyati eksportida rangli metallar):

Investitsiyani oshirish: Agar mahsulotda katta o‘sish sur’ati kuzatilayotgan
bo‘lsa, bu segmentga resurslarni investitsiya gilish, yangi texnologiyalarni joriy
etish va mahsulotni yanada innovasion tovarga aylantirish kerak.

Bozorda yetakchilikni qo‘lga olish: Bozorda raqobatchilardan ilgarilash
uchun mahsulotni innovasion va xaridorlar uchun gizigarli gilishga e’tibor garatish
lozim.

Reklama va marketing komunikatsiyalarini kuchaytirish: Mahsulot hagida
bozorni xabardor gilish uchun agressiv marketing kommunikasiyalari va reklama
strategiyalarini ishlab chigish zarur.

Strategik hamkorlikni rivojlantirish: yangi mahsulotlarni targ‘ib qilish va
tezroq o‘sishga erishish uchun hamkorlar yoki distribyutorlar bilan hamkorlik
qilish strategiyasi ko‘rib chigilishi mumkin.

4. Past samarali talab darajasi va past talab dinamikasi — Ushbu guruhda talab
ham kam va kelajakda o‘sish imkoniyatlari ham past bo‘lishi mumkin. Bunday
tovarlar eksport strategiyasida past ustuvorlikka ega (boshi berk ko‘chaga tushgan
mahsulotlar — Samargand viloyati eksportida energetika va neft mahsulotlari,
kimyoviy mahsulotlar va ularning mahsulotlari, gora metallar va xizmatlar).
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Mahsulot portfelini

optimallashtirish:

agar

mahsulot bozorda yaxshi

ishlamayotgan xolda va o‘sish imkoniyatlari cheklangan bo‘lsa, bu mahsulotni
ishlab chigarishni gisqartirish yoki to‘xtatish hagida o‘ylash kerak;

Rebrending va modifikasiya: Agar mahsulotda hali ham ma’lum darajada
potensial bo‘lsa, uni takomillashtirish, mahsulot dizaynini o‘zgartirish yoki yangi
versiyalarni chigarish orgali ragobatbardosh gilish mumkin.

4-jadval
Samargand viloyat hududiy eksport ko‘rsatkichiga ta’sir etuvchi omillar'

Hududiy Yalpi Sanoat Asosiy kapitalga | Infratuzilma Mehnat

eksport hajmi, hududiy mahsuloti, investitsiyalar, (transport resusrlari,

Yillar min. AQSh mahsulot, mird. so‘m mird. so‘m yo‘llarining | ming kishi

dollar mlrd. so‘m uzunligi) km
Y Xy X, X3 X4 Xs

2010 109,2 6 585,8 2011,2 1083,1 61,2 1815,7
2011 133,2 8218,5 2 485,6 1345,6 84,9 1902,6
2012 1419 9 954,5 3222,0 1586,0 101,4 1943,7
2013 257,5 12 383,0 3880,1 2127,6 126,3 1973,8
2014 179,9 15 477,0 4 966,4 2540,4 153,7 2003,8
2015 232,7 18 513,7 6 095,5 3237,2 187,1 2033,6
2016 259,2 23 083,3 7 446,0 3623,5 213,1 2058,2
2017 259,9 29 852,1 9242,0 4.384,2 252,6 2079,6
2018 315,6 36 320,9 13 488,1 70614 293,1 2103,4
2019 398,5 43 558,9 15 783,6 10 266,7 1178,6 2117,1
2020 335,2 47 576,0 18 383,4 14 656,4 2356,0 2125,2
2021 531,7 59 260,4 22 834,3 15 641,6 2270,1 2122,0
2022 636,6 68 988,6 29 188,6 18917,1 2709,1 2164,8
2023 766,8 84 093,8 32 955,7 25717,1 2098,5 2167,6

Tadgiqotda hududiy eksport salohiyatini oshirish bilan bog‘liq bo‘lgan
ko‘rsatkichlarni 2024-2030 yillar davomida prognoz qilish bo‘yicha Samargand
viloyatining hududiy eksport hajmi (Y) ta’sir giluvchi omillar sifatida yalpi
hududiy mahsulot (X,), sanoat mahsuloti (X,), asosiy kapitalga investitsiyalar (Xs),
infratuzilma (transport yo‘llarining uzunligi) (X,) va mehnat resurslari(Xs) olindi
(4-jadval).

Samargand viloyatining eksport hajmiga ta’sir etuvchi omillarning ko‘p
omilli regressiya tahlilida ko‘p omilli regressiya tenglamasi quyidagicha
ifodalandi: Y = f(B, X) + ¢ @)

bu yerda X = X (Xy, X,, ..., Xy,) mustaqil (tushuntiruvchi) o‘zgaruvchilar
vektori; B - parametrlar vektori (aniglanishi kerak); ¢ - tasodifiy xato (og‘ish);

Y - garam (tushuntirilgan) o‘zgaruvchi.

Tahlil qgilinayotgan omillarning natijaviy xususiyatga ta’sirini Qiyosiy
baholash amalga oshiriladi:

Xi omil o‘rtacha giymatidan 1% ga o‘zgarganda natija Y o‘rtacha giymatidan
o‘rtacha necha foizga o‘zgarishini ko‘rsatadigan o‘rtacha elastiklik koeffitsienti;

B-koeffitsientlar, agar omilning giymati bir standart og‘ish Sy ga o‘zgargan
bo‘lsa, natijada olingan xarakteristikaning gqiymati o‘rtacha uning standart
og‘ishining B ga o‘zgarishini ko‘rsatadi.

4 0'zbekiston Respublikasi Milliy statistika go'mitasining ma’lumotlari asosida muallif ishlanmasi.
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5-jadval
Regressiya tenglamasi ko‘rsatkichlari®

Koeffitsientlar Stan-d_art t P Pastki Yuqori
xatolik | statistika | giymat 95% 95%
const -1379,41 741,7057 | -1,85978 | 0,089848 | -3011,89 | 253,076
Transport yo*llarining 0,102742 0,038082 | 2,697923 | 0,020734 | 0,018924 | 0,18656
uzunligi km (Xy)
Mehnat

resurslari(ming kishi) 0,790878 0,374349 | 2,112678 | 0,058306 | -0,03306 | 1,614814

(Xs)

Yuqgoridagi jadvalga asosan quyidagi ko‘p omilli regressiya tenglamasi

tuzildi:
Y =-1379,4072 + 0,1027X,4 + 0,7909Xs,. (8)

Samargand viloyatining eksport hajmiga ta’sir etuvchi omillarning
ekonometrik tahlili natijasiga ko‘ra, X, (Infratuzilma (transport yo‘llarining
uzunligi) km)ni 1000 birlikka oshishi Y (Hududiy eksport hajmi, min. AQSh
dollar)ning o‘rtacha 103,0 AQSh dollar o‘sishiga olib keladi. Xs (Mehnat
resurslari, ming Kkishi)ni 1000 birlikka oshishi Y (Hududiy eksport hajmi, min.
AQSh dollar)ning o‘rtacha 791,0 AQSh dollar o‘sishiga olib keladi.

Yugoridagi jadval natijalarini quyidagi regressiya tenglamasi ko‘rinishida
yozish mumkin: Y = 101,39 * EXP(0,1344 * B19) 9

Samargand viloyatining transport yo‘llari uzunligining 1 kmga oshishi
hududiy eksport hajmini 103,0 AQSh dollariga oshiradi.

6-jadval
Ko*p omilli chizigli regressiya parametrlari®®
= o - -
2 5 3 2 | E| 8] 5
== S s > < =
S »n i a o L
const -1379,41 741,70 -1,86 | 0,09
Infratuzilma (transport
yo‘llarining uzunligi) km (X,) 0,10 0,04 2,69 | 0,021 0,79 |0,000
Mehnat resurslari, ming kishi
(Xs) 0,79 0,37 2,11 0,06

Mehnat resursining ming kishiga ortishi eksport hajmini 790 ming AQSh
dollarga oshishiga olib kelishi prognoz gilindi. R kvadrat giymatidan ushbu omillar
Y of‘zgaruvchining o‘zgarishini 79% ga tushuntirib berar ekan. F statistika
giymatining kritik qgiymatdan kichik bo‘lish ehtomoli nolga tengligidan
omillarning to‘g‘ri tanlanganligini ko‘rish mumkin.

15 Muallifning hisob-kitoblari asosida ishlab chigilgan.
16 Muallifning hisob-kitoblari asosida ishlab chigilgan.
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Hududiy eksport hajmi, min. AQSH dollar

2575 259.2  259.9 204
© 799 2327 i
109.2 1332 1419

2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

6-rasm. Samargand viloyatining eksport hajmi prognozi'’.

Xulosa qilib aytganda, yuqoridagi jadval ma’lumotlarini tahlil gilish asosida,
biz Samargand viloyatining eksport hajmiga transport infratuzilmasi hamda
mehnat resurslarining ta’siri 79,82 % ishonchlilik darajasida statistik ahamiyatga
ega. Biz trend chiziglari, eksponensial hamda ko‘p omilli regressiya tenglamasi
orgali olingan natijalarga ko‘ra, Samargand viloyatining eksport hajmi 2030 yilga
kelib 2023 yilga nisbatan 2 barobardan ziyod o‘sishi, ya’ni 1 705,1 min AQSh
dollariga yetishi prognoz qilindi.

XULOSA

“Korxonada eksport salohiyatini oshirishning marketing strategiyalari”
mavzusidagi iqgtisodiyot fanlari bo‘yicha falsafa doktori (PhD) ilmiy darajasini
olish uchun amalga oshirilgan ilmiy tadgigotlar natijasida mamlakatimizning eng
muhim markaziy hududi bo‘lgan Samargand viloyati va viloyatda faoliyat
yuritayotgan korxonalarning eksport salohiyatini  oshirishning marketing
strategiyalari xususida quyidagi xulosalarga kelindi:

1. Korxonaning eksport salohiyati igtisodiy salohiyatning ajralmas gismi
bo‘lib, u ishlab chigarish, mehnat, tabiiy resurslar, infratuzilma, investitsiya, ilmiy-
texnikaviy va innovatsion salohiyat bilan o‘zaro alogadorlikda rivojlanadi.
Korxonaning eksport salohiyatini oshirishga oid nazariy yondashuvlarni o‘rganish
natijasida korxona eksport salohiyatining tarkibiy tuzilishi va korxona eksport
salohiyatining o‘ziga xos xususiyatlari mualliflik yondashuvi asosida ishlab
chiqgildi. Shuningdek, korxonaning eksport salohiyatining muhim tarkibiy gismi
bo‘lgan moliyaviy salohiyatning tarkibiy qismiga investisiya jozibadorligi va
marketing salohiyatiga esa eksport mahsulotlar differensiasiyasi hamda tashqi
sotish bozorlari diversifikasiyasi kiritilgan holda takomillashtirildi.

2. Korxona eksport salohiyatini baholashda mamlakatlar eksport salohiyatini
baholashda qo‘llanilib kelinayotgan gravitatsiya modelining logarifmlashtirilgan

" Muallifning hisob-kitoblari asosida ishlab chigilgan.
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shakllaridan keng foydalanilmoqda. Tadgigotda Xitoy, Hindiston, Pokiston,
Turkiya va Rossiya kabi davlatlar hududlari hamda korxonalarining eksport
salohiyatini baholashda qo‘llanilgan gravitatsiya modelining logarifmlashtirilgan
kengaytirilgan shakllari o‘rganildi. Muallif tomonidan korxona eksport salohiyatini
baholashning ichki eksport salohiyati, tashqgi eksport salohiyati va eksport
mahsulotlarning raqobatbardoshlik ko‘rsatkichlari asosida eksport faoliyatining
igtisodiy ko‘rsatkichlar tizimi ishlab chiqildi.

3. Korxona eksport salohiyatini oshirishning marketing strategiyasini ishlab
chigish bir necha bosgichni oz ichiga oladi. Birinchi bosgichda, korxonaning
ishlab chigarish, igtisodiy, texnologik va boshga salohiyatlarini o‘rganish bo‘yicha
marketing tadqgigotlarini tashkil etish va ma’lumotlarni tizimlashtirish. Ikkinchi
bosqgichda, eksport mahsulotlarni rivojlantirish bo‘yicha marketing strategiyasi va
harakat rejasini shakllantirish. Uchinchi bosgichda, korxona eksport salohiyatini
oshirish bo‘yicha marketing strategiyasini ishlab chigish.

4. 2024 vyilda O‘zbekiston Respublikasida tovarlarni eksport gilish (FOP
bahosida) 19743,8 min. AQSh dollarni tashkil gilgan. Mamlakat eksportining
tovarlar tarkibida bir gator o‘zgarishlar bo‘Imoqda. Jumladan, paxta tolasi eksporti
keskin kamayib bormogda. Mamlakatning eksportga chigadigan mahsulotlar
nomenklaturasi 4000 ga yaginlashdi. Rangli metallar va energetika va neft
mahsulotlari eksportida ham pasayish ko‘zatilmogda. Jumladan, rangli metallar
eksporti 2023 yilda 2022 yilga nisbatan 6,5 foizga, energetika va neft mahsulotlari
eksporti esa 22,6 foizga kamaygan. 2024-yildan yana ushbu mahsulotlar eksportida
0‘sish ko‘zatilgan. 2024-yilda 2023-yilga nisbatan eng kata o‘sish qora va rangli
metallar 61,1 foiz, kimyoviy mahsulotlar va ularning mahsulotlari 59,3 foiz va
ozig-ovgat mahsulotlari 34,9 foizni tashkil etgan.

5. Tadgigotda Samargand viloyatida faoliyat yuritayotgan «Bulungur-
Sandvik” MCHJ QK, “Smart Hygiene Facilities” MCHJ QK, “Daka Tex” MCHJ
QK, “SamAntepGilam” MChJ kabi korxonalarning eksport faoliyati tadgiq etildi.
«Bulungur-Sandvik” MCHJ QK va “Smart Hygiene Facilities” MCHJ QK
korxonalarining 2020-2024 vyillardagi eksport salohiyati baholandi.  “Smart
Hygiene Facilities” MCHJ QK korxonasi 2024-yilda eng yuqori eksport
rentabelligiga erishgan bo‘lsa, «Bulungur-Sandvik” MCHJ QK ham eksport
faoliyatini muvaffaqiyatli rivojlantirib, rentabellikni oshirgan.

6. Korxonalarning  hududiy  eksport  salohiyatini  oshirishdagi
Imkoniyatlarining tadqiqi Samargand viloyati eksportining tovarlar tarkibi
bo‘yicha nisbiy ustunlik tahlili Balassa indeksi (Bl) orgali o‘rganildi. Tahlil
natijalariga ko‘ra viloyat eksportida mashina va uskunalar, to‘qimachilik va tikuv-
trikotaj mahsulotlari hamda ozig-ovgat mahsulotlari eksporti mamlakat va jahonda
nisbiy ustunligi yuqori bo‘lmoqda. Bu esa mazkur tarmoqglarda faoliyat
yuritayotgan korxonalarning eksportining nisbiy ustunligini ham anglatadi.
Demak, viloyatda to‘qimachilik va tikuv-trikotaj mahsulotlar hamda ozig-ovqat
mahsulotlari eksport qilayotgan korxonalarning eksport salohiyatini oshirish
bo‘yicha marketing strategiyalarini ishlab chigish eng maqgbul holat hisoblanadi.

7. «Bulungur-Sandvik” MCHJ QK va “Smart Hygiene Facilities” MCHJ QK
korxonalari uchun mahsulotni differensiatsiyalash, brend yaratish va pozitsiyalash,
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narx strategiyalari, tagsimot va sotuv kanallari, xizmat ko‘rsatish va qo‘shimcha
xizmatlar bo‘yicha differensiatsiyalangan marketing strategiyalari hamda eksport
kanalini kengaytirish, tovar diversifikatsiyasi, geografik diversifikatsiya, bozor
diversifikatsiyaga asoslangan eksport Dbozorlar bo‘yicha diversifikatsiya
strategiyalari taklifi ishlab chigildi.

8. Samargand viloyati eksport tovarlar tarkibini samarali talab
dinamikasining samarali talab darajasi koordinatalari darajalarida joylashtirish
matritsasi bo‘yicha tahlili amalga oshirildi. O‘tkazilgan tahlil natijalariga ko‘ra: 1.
Yugori talab va yugori o‘sish sur’ati (Yugori potensial mahsulotlar: Samargand
viloyati eksportida ozig-ovgat mahsulotlari); 2. Yugori talab, lekin past o‘sish
sur’ati (Bargaror mahsulotlar — Samargand viloyati eksportida mashina va
uskunalar); 3. Past talab, lekin yuqgori o‘sish sur’ati (Bozor o‘sish bosgichidagi
mahsulotlar — Samargand viloyati eksportida rangli metallar); 4. Past talab va past
o‘sish (boshi berk ko‘chaga tushgan mahsulotlar — Samargand viloyati eksportida
energetika va neft mahsulotlari, kimyoviy mahsulotlar va ularning mahsulotlari,
gora metallar va xizmatlar) aniglandi.

9. Mualliflik yondashuviga ko‘ra korxona eksport salohiyatini oshirishning
marketing  strategiyalarini ~ tasnifi  ishlab  chiqgildi.  Tasnifga  ko‘ra,
differensiasiyalangan marketing strategiyalari, eksport tovarlar va xizmatlar hamda
bozorlar bo‘yicha diversifikasiya strategiyasi, korxona eksport marketingning
ko‘lamli strategiyalari, korxona uchun marketingning tayanch strategiyalari,
hududiy bo‘linish darajasi va marketing sub’ektlariga ko‘ra qo‘llaniladigan
marketing strategiyalari ajratib ko‘rsatildi.

10. Samargand viloyatining eksport hajmiga ta’sir etuvchi omillarning
ekonometrik tahlili natijasiga ko‘ra, X; (Infratuzilma (transport yo‘llarining
uzunligi) km)ni 1000 birlikka oshishi Y (Hududiy eksport hajmi, min. AQSh
dollar)ning o‘rtacha 103,0 AQSh dollar o‘sishiga olib keladi. X, (Mehnat
resurslari, ming Kkishi)ni 1000 birlikka oshishi Y (Hududiy eksport hajmi, min.
AQSh dollar)ning o‘rtacha 791,0 AQSh dollar o‘sishiga olib keladi.

11. Samargand viloyatining eksport hajmiga transport infratuzilmasi hamda
mehnat resurslarining ta’siri 79,82 % ishonchlilik darajasida statistik ahamiyatga
ega. Biz trend chiziglari, eksponensial hamda ko‘p omilli regressiya tenglamasi
orgali olingan natijalarga ko‘ra, Samargand viloyatining eksport hajmi 2030 yilga
kelib 2023 yilga nisbatan 2 barobardan ziyod o‘sishi, ya’ni 1 705,1 min AQSh
dollariga yetishi prognoz qgilindi.
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BBEJEHMUME (anHoTamusi 1okTopckoii nuccepranun (PhD))

AKTYaJIbHOCTh M BOCTPe0OOBAHHOCTH TeMbI auccepranum. B ycioBusax
pacTyiiei rodanbHONM KOHKYPEHIIUU HayKa, IU(PPOBbIE TEXHOJIOTUU U WHHOBAIIUN
BCE 4Yallle MPHU3HAIOTCSA KIIOYEBBIMU (DAKTOpAMU KOHKYPEHTOCIOCOOHOCTH U
YCTOMUYMBOIO Pa3BUTHUSl HALIMOHAIBHOW SKOHOMUKHM JIF0OOU cTpaHbl. MecTo cTpaH
B MHUPOBOH 53KOHOMHKE OIPEACNACTCS HWHHOBAaUMAMH, NPOU3BOJACTBOM U
HKCIIOPTOM TOBApPOB C BBICOKOM J100aBiIeHHOM cTOoUMOCThIO. B 2024 rony MupoBas
TOProBjsi TOBapamu BbIpociia Ha 2,9%, a Toprois ycimyraMmu — Ha 6,8%.
Muposoii BBII Boipoc Ha 2,8 mporieHTa 1Mo peIHOYHOMY OOMEHHOMY KYpPCY, 4TO
ctano nepsbsiM rogoM ¢ 2017 roma, B KOTOpPBIN HE BOILIJIO BOCCTAHOBJIEHHE MOCIIE
NaHJEMUU. DTO CBUAETEIBCTBYET O TOM, YTO POCT TOPrOBJIM TOBapaMM ObLI BBIIIE
pocTa ImpOU3BOJCTBA. B CTOMMOCTHOM BBIPA)KEHUU MHUPOBOM SKCHOPT TOBAPOB
yBenuuuicsa Ha 2 npoueHta 10 24,43 tpuiumona gosmapo CIHIA, uTo oTtpaxkaer
CHW)KEHHE CpPEHUX II€H JKCIOpTa U HMIOpTa. DKCIOPT YCIyr BbIpOC Ha 9
MPOIIEHTOB 110 8,69 TpWIIMOHA JIOJUIAPOB, YTO OTPAX,aET BBICOKUU CHPOC B pslie
CEKTOPOB .

Benerca psn HayyHBIX HCCIEAOBAHWM, HANpPABICHHBIX Ha pa3padOTKy
OT/ICJIbHBIX MAPKETUHTOBBIX CTPATETUH JIJIs1 TOBBIIIEHUS 3KCIIOPTHOTO MOTEHIIAAJIA
NpEANPUATUNA, U3yYEHUE CIpOca U KOHKYPEHIIMM Ha MUPOBBIX PBIHKAX, CO3JaHUE
rJ100aJIbHON JIOTUCTUYECKOM CETH, MOBBIIICHUE Ka4eCTBa SKCIOPTHON MPOIYyKLIUU
U NpOABWKEHUE OpeHAa, a TAKKE BO3MOKHOCTH BBIXOJA HA IJI00ANBbHBIE PHIHKU
gepe3 I1MGPOBOM MApKETUHT © OHJAWH-TOproBbie IaThopmbl. (OcoOEHHO
3HaUYMMBbl HayuyHble paboThl, npoBoauMbie B Kutaiickoit Haponnoii PecryOnuke,
I'epvanun u  PecnyOnuke  Kopes, HampaBlieHHblE  Ha  TOBBILIEHUE
MPUBJIEKATEIbHOCTH 3KCIOPTHBIX TOBAPOB M YKPEIUIEHUE YCHEUIHBbIX MO3ULIUNA Ha
MHUPOBBIX pPBIHKaX, KOTOpbIE MMEIT 0co00€ 3HauyeHue Ui TOBBIIICHUS
HKCIIOPTHOIO MOTEHIMAja NPETPUATHH.

B HOBOM VY306ekucrane ocoboe BHUMaHuE yIeIseTCsl pa3BUTHIO HKCIIOPTa KaK
BaXXHOTO (hakTopa sKOoHOMHUYecKoro pocrta. Llenb 55 crparerun «Y30ekucrtaH-
2030», ytBepxkaeHHoM VYxkazom Ilpesmaenta PecnyOmuku Y30ekucrtan ot 11
ceHTsiops 2023 roma Ne VII-158, craBuT 3amady «YKpEIIEHHE SKCIOPTHOTO
MOTEHIHAJIa HAllMOHAJIbBHOW SKOHOMHMKH W PE3KOE YBEIMYEHHE B €€ CTPYKType
J0JIM MIPOJIYKIIMK C BBICOKOM J100aBIEHHOW CTOMMOCTBIO». B uncie mocTaBieHHBIX
3amad k 2030 rogy — yaBoeHue odbema skcnopta 10 45 mupa posuiapoB CIIIA,
YBEIMYECHUE KOJIMYECTBA MPEINPUATUH-IKCIIOPTEPOB ¢ 6,5 ThIC. 1O 15 THIC.,
yBEJIMUECHHE O00beMa TOTOBOM MPOAYKIMH U Toay(padpukaToB B CTPYKTYpe
3Kcropta B 3,3 pasza, paclIMpeHHE OHKCIOPTa TOTOBOM W TEXHOJIOTHYECKOU
npoaykiuuu B cTtpaHbl EBpombl B pamkax GSP+ u nmpyrux cucreMm, co3naHue
CIIEIUAJIBHBIX YKOHOMHUYECKUX 30H ¢ 50 MpecT>KHBIMU MUPOBBIMU OpeHJaMH, a
TAaK)K€ OKa3aHHE BCECTOPOHHEM MOAJNEPKKUA IKCIOpTEpaM,  BBIBOJIALIUM
HallMOHAJIbHbIE OPEH/Ibl HA BHEITHUE PHIHKKA Ha OCHOBE ujien «HoBbiil Y30ekucran
— CTpaHa KOHKYPEHTOCIIOCOOHOM HpO}IYKIII/II/I»Z. OGecrnieuenue >dekTuBHON

L https://www.wto.org/english/res_e/booksp_e/trade_outlook25_e.pdf
2 O‘zbekiston Respublikasi Prezidentining 2023-yil 11-sentyabrdagi ““O‘zbekiston-2030" strategiyasi to‘g‘risida”gi
PF-158-sonli Farmoni// www.lex.uz
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peanm3anuu dTUX 3a71ad TpeOyeT pa3paboTKu MPEIoKEHUH W PEKOMEHIAINHA TI0
(GOpMHUPOBAHUIO MAapPKETUHTOBBIX CTPATETUH JUIsI TIOBBIMIEHUS OSKCIOPTHOTO
MOTEHIIUAJIAa IPENPUSTUN CTPAHBI.

JlaHHO€ JUCCEPTALMOHHOE MCCIEOBAHUE MOCITYKHUT pealn3aluu 3aaad
o0o3HaueHHbIX B Ykaze [Ipesumenta Pecnybnukm Y306exkuctan ot 21 deBpans
2024 roma Ne VII-37 «O I'ocynapcTBeHHOU nporpamme 1o peanusauuu Crparerun
«Y30ekucran-2030» B «['on nmoanepx kU MOJ0€kKU U Ou3Heca», oT 11 ceHTadps
2023 roma Ne VII-60 «O Crpareruu «¥Y3o6ekuctan-2030», ot 28 suBaps 2022 rona
Ne VII-158 «O Crpareruun pa3putusi HoBoro Y30ekuctana Ha 2022-2026 roabi»,
or 7 cenra0ps 2021 roma Ne VII-6306 «O nONMOJHUTENBHBIX Mepax IO
CTUMYJIUPOBAHUIO MPEIPUATUH-IKCIIOPTEPOBY», 0T 21 okTsi0pst 2020 roma Ne VII-
6091 «O wMepax 1O JalpHEHIIEMY pacIIUPpeHUI0 (PUHAHCOBOM MOIICPIKKU
AKCTIIOPTHOM JesTenbHOCTHY, [locTanoBnenus ot 13 urons 2021 roga Ne T1I1-5184
«O nanpHelIeM ycuiaeHUU (PUHAHCOBOM MOIEPKKHA IKCIIOPTHOMN JEATETHHOCTIY,
ITocranoBnenust NellII-4707 ot 7 mas 2020 r. «O mMepax mo JajnbHEHIIEH
MOAJICPKKE SKCHOPTHOM JACSATEIBHOCTU» W JAPYrMX HOPMAaTUBHBIX MPABOBBIX
JOKYMEHTOB B JlaHHOM cdepe, NaHHOE IUCCEPTALMOHHOE MHCCIEA0BaHUE B
ONPENIEICHHON CTENEHU MOCITYKUT peanu3aluu 3a/1a4, U3JI0KEHHBIX B.

CooTBeTcTBHE HCCJIEIOBAHUA NPUOPUTETHBIM HANMPABJEHUAM Pa3BUTHA
HAYKM M TEXHOJOrui pecnyOoaukH. JluccepraimoHHOE  MCCIEAOBaHUE
BBITIOJTHEHO B COOTBETCTBUM C MPUOPUTETHBIM HAIPABICHHEM Pa3BUTHUSI HAYKHU U
TexHosoruil pecnyOnuku [. «JlyXOBHO-HPaBCTBEHHOE M KYJbTYpPHOE pa3BUTHE
JEMOKPaTUYECKOr0 M TPAaBOBOro oOHIECTBA, (HOPMUPOBAHME HHHOBAIIMOHHON
SKOHOMUKH.

Crenenb M3y4YeHHOCTH NPodJeMbl. TeopeTHKO-METOI0IOrMYECKHUE OCHOBBI
MOBBIIIIEHUS KCIIOPTHOTO MOTEHIIMANIa CTPaH, PETUHOHOB U MPEANPUITHMN, HAyUYHbIC
acCIeKThl NPUMEHEHHUS MAapKETUHIOBBIX CTpPATErMid MCCIENOBaHbl B HAyYHBIX
Tpyaax 3apyOexnsix ydeHbix Hopwel Jlamo, Octep Maptunec Poc, AmnbI
Banencyanbl, besukun Koncranusl, ['apcuu Poapuro, 0y SAupyu, bubeka Pas
Yaynxypu, Jleborrama Yakpaboptu, Bununa Illapmbl, Ananga [lapmel, Anena
Mynabauua, [Tunap fAcap u zxpymxs.

Teopernyeckrue U HAyYHO-METOJUYECKUE aCHEKThI MOBBIIIEHUS SKCIIOPTHOTO
MOTEHIIMAJIa NPEANPUITUS UCCIIEIOBAINCH B HAYUYHBIX TpyJax yueHbix crpan CHIT
C.dy6koBa, C.[anmanko, J[.®omenoka, A.M.Bonkosoii, W.A.Kapauera,
C.C.Mopo3zosa, II1.B.Manuna, C.A.barparynu, A.Il.I'eBpaceBoii, E.B.Canupa,

® Nora Lado, Ester Marti'nez Ros and Ana Valenzuela. Identifying successful marketing strategies by export
regional destination. International Marketing Review, 2014, 21(6):573-597 pp., Bianchi, Constanza and Garcia,
Rodrigo (2007) Export Marketing Strategies of an Emerging Country: An Exploratory Study of the Main Challenges
and Factors Leading to Success for Chilean Food Exporters . Journal of Food Products Marketing 13(3):pp. 1-19.,
Wu Yanrui (2003): “Export Potential and Its Determinants among the Chinese Regions”, School of Economics and
Commerce, University of Western Australia, 35 Stirling Highway, Crawley WA 6009, Australia., Bibek Ray
Chaudhuri, Debottam Chakraborty. Export Potential at the State-Level: A Case Study of Karnataka. Indian Institute
of Foreign Trade. 2010, 1-26 pp., Vipin Sharma, Anand Sharma. An analysis of India’s export potential in South
Asia under SAFTA. Journal of Social Economics Research. 2023, 59-68 pp., Alen Mulabdic and Pinar Yasar.
Gravity Model-Based Export Potential: An Application to Turkey. Macroeconomics, Trade and Investment Global
Practice. 2021, 2-35 pp.
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A.T".IlImypaTkuHOMH, H.O.Akyesa, M.A.Hukonaena, M.IO.MaxoraeBa,
A.AGIMMOMIHOBA U ApyTHE .

MecTHbIE YUEHBIE U UCCIIEIOBATENN TAK)KE BEAYT HAYUYHbBIC UCCIIECIOBAHUSA 110
BOIIPOCaM, CBSI3aHHBIM C MOBBIIIEHUEM 3KCIIOPTHOTO MOTEHIMAaNa npeanpustus. B
YaCTHOCTH, X.1.XonukoBa, V.A.Pacyios, K.N.CupoxxuiiuHOB,
O.1x./Ixypabaes, H.X.Canpunaunosa, I[.A.A6z[1/1e13a5 Y JIp. IPOBOJAWJIM HAy4YHbIE
WCCIICIOBAHUSI TI0 TEOPETUYECKUM U METOJAMYECKMM BOMNPOCAM IMOBBILICHUA
SKCIIOPTHOIO  MOTEHLMana  OPEANpusTHA, a  TEOPETUYECKHUE  BOMIPOCHI
WCIIOJIB30BaHUs MEXKIYHAPOIHBIX MApPKETHHTOBBIX CTpATETUN JJIsi TOBBIIICHUS
AKCIOPTHOTO MOTEHIMaIa IPEANPUITUS IIUPOKO OCBEIIATUCH B HAYUYHBIX TPYAax
M.A.UkpamoBa, C.A.Camumona, III.J[x.Opramxomxkaesa, @.M.Ha3zaposa,
P.H.Kapumosa, M.P.bonraboes, 3./].Anunosa u zxpymeﬁ. PaccmarpuBas HayuyHbie
pe3yJIbTAThl 3TUX HCCIEAOBATENIEN C METOIOJOTMYECKON TOYKH 3PEHHS, MOKHO
cAeNaTh BBIBOJ, YTO OHHM OOJIBIIIE TOAXOAMIM K TIpoOjJeMaM IOBBIIICHUS
AKCTIOPTHOTO MOTEHIMANa MPEeANPUITHI Ha MaKpOypOBHE (CEKTOp, OTpacilb) U Ha
CTpaHOBOM ypoBHE. OJHAKO yKa3aHHBIE aBTOPBI HE YACISIIA 0COOOT0 BHUMAHMS
pa3paboTKe MAPKETHHTOBBIX CTPATETHil 110 MOBBIIICHUIO SKCIIOPTHOTO MTOTEHIIHAIIA
MIPENPUITHS.

* Nyokos C., Hamanko C., ®omerok J[. MOPMHPOBAHHE H OLCHKA SKCIOPTHOTO MOTECHIHANA MPOMBIILICHHBIX
npennpustiii. bankaycki BecHik, kactpsrunik, 2011. 29-35 c., BomkoBa A.U., Kapaues U.A. ®akTopsl pocTa
HKCIIOPTHOTO MOTEHIIMANIa MaJOr0 MHHOBAIIMOHHOTO Npeanpusitus. Bectuk dunancoBoro yusepcurera. 2016. 31-
38 c., Mopozos C.C. MeToauKk# OLEHKH 3KCIOPTHOro moTeHuuaia npeanpustus. — M.: DKCMO, 2018. — 133 c.,
Manun [1.B. Meronuka KOMIIJIEKCHOW OIEHKHM AKCIIOPTHOTO MOTEHIMATa HPOMBIIUICHHOTO TNPEeaNpUsITus //
Hayunoe o6o3penune. — 2019. — Ne 11-3. — C. 838-840., barparyan C.A. Meroaudeckuil OAXOA K peau3alnuy
9KCIIOPTHOTO MOTEHIMada npennpustuii oopadarsiBatomeit npomeinuienHoctn. JJUCCEPTAILIMS Ha conckanne
YUeHOU CTemeHW KaHauaata jkoHoMmudecknx Hayk. Cankt-IlerepOypr 2024 r., I'eBpacéBa A.Il. Teoperuko-
METOJIOJIOTUYECKHE OCHOBBI HMCCIIEAOBAHUS SKCIOPTHOTO MOTEHIMana pernoHa. OpraHu3alys W yHOpaBICHHE B
CeKTOpax HaIMoHaTBHON 3KoHOMHKH. Ne2 2018, 41-45 c., Canup E.B., llImypatkuna A.I'. UHCTHTYHIHOHATHHBII
MEXaHM3M IOBBIIICHUS IKCIIOPTHOTO MOTeHIMana pernona. [Ipodnemsr sxkoHomuku. 2019, 169-176, Skymes H. O.
Teoperuueckre aCeKThl Pa3BUTHS SKCIIOPTHOTO MOTCHIMANIA peruoHoB // Mononoit yuensiit. — 2015. - Nell. - C.
1046-1051.-URL https://moluch.ru/archive/91/19648/ (nara oopamenus: 08.09.2019)., Hukomnaes M.A., Maxoraesa
M.IO. ®opmupoBaHKe SKCIOPTHOrO MOTEHIMaNa peruoHa. « DKOHOMHKA, MpaBo M ympasienue». 6/2017 3-11 c.,
Abdimomynova A. Development Factors of Export Potential of the Region: Capabilities in Minerals and
Infrastructure Sector. Academy of Strategic Management Journal, 2018.

® XanukoBa U. PernonansHpie 0COGEHHOCTH PAaMOHATLHONO HCIIOJIb30BAHMS YKCIOPTHOTO MOTEHINANIA U PA3BUTHE
BHEIITHEOKOHOMHUYECKOH JIeSITeNbHOCTH Y30eKnucTana: aBroped. Aucc. Ha COMCK. YYEHOH CTENEHUH KaH. SKOH. Hayk,
T.: 2003., PacynoB VY. IIpeamocbuiky MOBBIMICHUS 3(P(PEKTUBHOCTH SKCIOPTHOM AEATEIHHOCTH TEKCTHIILHOM
oTpaciii B Ipolecce modanM3aluyd MHUPOBOH 3KOHOMHUKH (Ha OCHOBE CPaBHUTEIHHOTO aHAIN3a TEKCTHIBHBIX
otpacneit PecmyOonmuku Y30ekucrtan, banrmamem m Pecmyomuku Kopes™: aBToped. mmcc. Ha comck. y4EHOM
crerieHuN KaH. 9KoH. Hayk, T.: 2005., K.M.CupoxuanuHoB. HamaHTraH BHJIOSTH JKCIIOPT CATOXHMATH TaXJIFITH.
Uzbek Scholar Journal. 2023. 41-46 6., Djurabaev O.Dj. Eksportbob mahsulot ishlab chigarishda operatsion
strategiyani takomillashtirish. Igtisodiyot fanlari doktori ilmiy darajasini olish uchun yozilgan dissertasiya
avtoreferati. Toshkent: TDIU, 2024.; Cagpuaauuaoa H.X. TYKuMadmInK KiIacTepIapHHUHT SKCIOPT CATOXUSITHHU
OoIIKapuIl MEXaHW3MJIApUHHM TakoMmutamTupum. Wkrucomuér danmapu Oyiinda dancada MOKTOPH HIMHMA
Japa)XacWHU OJIMIN YUyH E3miran auccepracus aBropedepatu. Toshkent: TDIU, 2022.: A6auesa I.A. MapkeTHHT
€HalyBIapy acocua TUKYB-TPUKOTAX KOPXOHAJapU 3KCIOPT CAIOXMSATHHU OMIMpHIL. MKTHCOAUET daHiapu
6yinua dancada JOKTOpH WIMHN JapakaCHHU ONMLI y4yH E3uirad auccepraunus aBTopedepartu. Toshkent:
TDIU, 2021,

® MxpamoB M.A., Camumos C.A. MexayHapoausiii MapkeTunr: yue6. Ilocobue mis BY3os. — T.: Usn-8o Har.
bubn. Y3b6ekucrana um. A. Haowu, 2010. — 276 c., Ergashxodjaeva Sh.Dj., Nazarova F.M., Karimova R.N., Xalgaro
marketing: Darslik. — T., 2019. — 345 b., Bonra6ae M. V36ekucTon PecryGaukacy TYKMMAYHIAK CAHOATH SKCTIOPT
UMKOHHSTIAPUHH PUBOMIIAHTUPHUIIAA MAPKETUHT CTPATETHACH: UKT. (haH. IOK. WIIM. Jap. OJHII YUyH E3HMITaH JHCC.
T.: 2005. — 342 6., Anunosa 3. Xankapo 06o30piapra dKCIOPT MaXCYJIOTIAPUHU HYHANTHPUIIHUHT MapKeTHHT
CTpaTerusuIapy: UKT. (paH. TOK. WIM. ap. ONHII yayH &3unrad aucc. T.: 2008
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CBs3b  JAHUCCEPTAIIMOHHOIO HCCJAECI0OBAHUSA ¢ IUIAHAMH  HAYYHO-
HCCIEA0BATEIbCKIUX PaldoT BbICHIEr0 00Pa30BATEIBLHOI0 Y4Ype:KICHUH, Iae
BbINOJIHEHA [auccepranmuf. JluccepTalMOHHOE HCCIEIOBAHUE BBINIOJIHEHO B
COOTBETCTBUM C IUIAHOM HAy4HO-HCCIIEIOBATENIbCKUX paboT CamapKaHICKOTO
MHCTUTYTa SKOHOMHMKM U CEpBHCAa B paMKaX HAy4YHOTO IIPOCKTa Ha TEMY
“TeopeTHdeCcKUe U MPAKTUYECKUE MPOOJIEMbI pa3BUTHUs oTpaciell cepsl yciayr B
YCIIOBUSIX MHHOBAIIMOHHON YKOHOMUKH .

Heabio ucciaegoBaHus SBISETCS pa3padOTKa HAYUYHBIX MPEIJIOKCHUN U
MPAKTUYECKUX PEKOMEHIAIui 1Mo (OPMHUPOBAHUIO MAPKETUHTOBBIX CTpaTEeruid
MOBBIIEHUS SKCIIOPTHOrO NOTEHIMAJIA IPEAITPUATHS.

3amaum uccJie10BaHMS:

aHaJu3 TEOPETUYECKUX IMOAXOJ0B K IMOBBIIIEHUIO 3KCIIOPTHOTO MOTEHIMAja
MPEANPUATHAS U 000CHOBAHNE aBTOPCKOTO MOIX0/1a;

U3YUYEHHE METOJMYECKHE OCHOBBI OILEHKHM JKCHOPTHOrO MOTEHIMaja
MpEeAIpUsITHUS,

UCCJIEIOBAHUE OCOOEHHOCTEW pa3pabOTKU MAapKETHUHIOBBIX CTPATETHMd s
MOBBIIIEHUS SKCIIOPTHOTO MOTEHIMANA IPEAITPUSITHUS;

aHaJIM3 OCHOBHBIX TE€HJICHIINI pa3BUTHS HKCIOPTA B Y30EKUCTaHE;

aHaJIM3 HKCIIOPTHOIO MOTEHIMAIa U KOHKYPEHTOCIIOCOOHOCTH MPEPUSATUH;

U3YYEHHE BO3MOXKHOCTEW TMPEANPUATHI IO YBEJIMYEHUIO SKCIOPTHOTO
MOTEHIIMAJIa PETUOHA;

VCCIIEOBAHUE BO3MOXHOCTEHN u HalpaBJICHUN HCTIOIb30BAHUS
MAapKETUHTOBBIX ~ CTpAaT€TMid Il  MOBBIIIEHUS  SKCIOPTHOTO  IMOTEHIIHMAJIA
NpeaIpUsITHUS;

pa3paboTKa MapKETUHTOBOM CTpPATErwl IS YBEIWYCHUS HKCIIOPTHOTO
MOTEHIIUAJIA PEIIPUATHS;

SKOHOMETPUYECKOE  MPOTHO3UPOBAHUE  TOBBIIMICHUS  PETHOHAIBHOTO
AKCHOPTHOTO noteHiuana CamapkaHIcKoi 00IacTy.

O0bekTOM MHCCIeI0BAHUSA  BbIOpaHAa  MApPKETUHIOBasi  JIEATEIbHOCTh
MPEANPUATHNA, OCYIIECTBISIONIUX AKCIOPTHYIO AesATeIbHOCTh B CaMapKaHACKOU
obJacTu.

IIpeameTroMm wuccaeA0BaHMS  SIBISIOTCS  COLMAIBHO-DKOHOMUYECKHE U
OpraHM3allMOHHbIE OTHOIIECHUS, CBSI3aHHBIE C HCIOJIb30BAHHMEM MapKETHUHIOBBIX
CTpaTEeruil 1Jis MOBBILICHHS SKCIIOPTHOTO MOTEHIIMANIA PENPUATHS.

MeTtoabl ucciieoBaHus. B uccienoBaHuM HCOJIb30BAIUCh TAaKUE METOMbI,
KaK CTAaTUCTUYCCKUN aHaIN3, PKOHOMHYECKWUN aHamu3 M CHUHTE3, (PaKTOPHBIN
aHaIM3, CUCTEMAaTUYECKUN aHAIN3, METOJ HAOIIOJCHUN, METOJI CPaBHUTEIHHOTO
anamm3za RCA (Revealed comparative advantage), unmexc Balassa, marpuia
«/Innamuka »sddexkTuBHOrO Crpoca — ypoBeHb A(YPEKTUBHOTO CIpOCay,
AKOHOMETPUUYECKOE MPOTHO3UPOBAHUE.

Hay4Hasi HOBU3HA MCCJIEIOBAHUS COCTOUT B CIIEIYIOIIEM:

COIIACHO METOAMYECKOMY IOJIXOAY, SJKOHOMUYECKOE COJICPKAHUE MOHSATHS
(OKCTIOPTHBIM ~ TOTEHIMAN TPEANPUSATUS COBEPIICHCTBYETCA C  MO3UIUN
KOMIUIEKCHOTO ¥ MHOTO()AaKTOPHOTO TOHSTHUSI, CBSI3aHHOTO CO CTPYKTYPHBIMU
AJIEMEHTaMH U OCOOCHHOCTSIMH IKCIIOPTHOTO MOTEHIMANA MPEANPUITHS, MOACIBIO
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B3aUMOCBSI3H HKCIIOPTHOIO MOTEHIMAJIA IIPEANPUATHS C
KOHKYPEHTOCIIOCOOHOCTBIO ~ MPENNpPUITHSI, TNPAKTUYECKUM  HCIOJIb30BAHUEM
IIPOU3BOJICTBEHHO-COBITOBBIX BO3MOKHOCTEH MPEANPHUATHS HA BHEIIHUX PHIHKAX B
LIEMOYKE «PECYPCHI-3a1aChl-BO3MOKHOCTIY;

YPOBEHb 'OTOBHOCTU K 3KCHOPTY TOBApOB U YCIYT ONpPEIEINSETCS] HA OCHOBE
JOMYCTUMBIX JMAMa30HOB WHJEKCa OTHOocutelnbHOro mnpeumyiiectBa (RCA)
(RCA>1000; 0,700<RCA<1000; 0,500<RCA<0,700; 0,250<RCA<0,500;
0,100<RCA<0,250; RCA<0,100), ompenensieMbIXx TMpH OILEHKE 3KCIOPTHOTO
HNOTEHLMANAa U KOHKYPEHTOCIIOCOOHOCTH MPEANPHUATHI IKCIIOPTHBIX IPYII ChIPbS,
NOTPEOUTENBCKUX TOBAapOB, TOBAapOB M YCIYI C BBICOKOW J00aBIE€HHOU
CTOMMOCTBIO;

Ha OCHOBE MATpHUIbl «IUHAMHKA IJIATEKECIIOCOOHOr0 crpoca — YpPOBEHb
IUIATEKECIIOCOOHOTO CIpOca» COCTaBa HKCIOPTHHIX ToBapoB CamapkaHACKON
o0acT MPEeAsioKEeHbl MAapKETUHIOBBIE CTPATErHH, YBS3BIBAIOIINE CIIPOCOBYIO
CUTYAllMI0 Ha PBIHKAX MMIIOPTHUPYIOIIMX 3KCHOPTHBIE TOBAapbl MPEANPUATHA H
TEMIIbl POCTa PETMOHAIBHOTO MPOU3BO/ICTBA;

Ha OCHOBE 3KOHOMETPUYECKON MOJENIM B3aMMOCBS3H (DaKTOPOB BaJIOBOTO
PErHMOHAJIBHOTO MPOAYKTa, 00beMa MPOMBIIUIEHHOIO MPOU3BOICTBA, MHBECTULIUN
B OCHOBHOI KamuTtaj, MH(PACTPyKTypy M TPYIOBBIX PECYpPCOB, BIUSIOLIUX Ha
00BEM PErMOHAJIBHOIO JKCIOpPTa, pPa3pabOTaHbl MPOTHO3HBIE IOKA3aTesH
HOBBILIEHUS] PETHOHAJIBHOTO 3KCIOPTHOrO noteHnuana CamapkaHackoi obnactu
1o 2030 rona.

IIpakTH4Yeckue pe3yJbTaThl HCCJIAEI0BAHUSA 3aKJIFOYAIOTCS B CIEAYIOLIEM:

U3YYEHBI CTPYKTYPHBIE 3JIEMEHTHI 3KCIIOPTHOIO MOTEHUMANA MPEIIPUITHS U
UX B3aMMOCBS3U, pa3pab0TaHa MOJENb B3aWMOCBSI3U SKCIIOPTHOIO MOTEHIIHAJA
OPEINPHUITHS U €r0 KOHKYPEHTOCTIOCOOHOCTH;

000CHOBaH JKCIOPTHBIA MOTEHUMAT MNPEANPUATHS SBISIOIUNA COCTAaBHOM
YacTbl0 SKOHOMUYECKOIO MOTEHIMaja, €ro pa3BUTHE OCYUIECTBISETCS HA OCHOBE
B3aUMOJICUCTBUS  MPOU3BOJACTBEHHOTO, TPYJIOBOIO, MPUPOJHO-PECYPCHOrO,
UH(DPACTPYKTYPHOTO, WHBECTUIIMOHHOTO, HAy4HO-TEXHUYECKOTO u
MHHOBAIIMOHHOTO ITOTEHIIMAJIOB;

pa3paboTaHa CTPYKTypHas OCHOBA IIOBBIIIEHHS AKCIOPTHOrO IOTEHLIMAJa
OPEINpPUITUS B PE3yibTaTe€ M3YYEHMs] TEOPETUUYECKUX IOAXOJ0B K IOBBIIICHUIO
HKCIIOPTHOIO MMOTEHIMAa NPEAIPUITHS;

opu pa3pabOTKe MAapKETHHIOBBIX CTPATErHMil MOBBIIIEHUS 3KCHOPTHOTO
NOTEHLMaNa  TMPEeANpHUSTHH  yCOBEpIIEHCTBOBaHA  MPaKTHKa  pa3paboTKu
3¢ (GEeKTUBHBIX MApKETUHTOBBIX CTpPAaTeTHl M MpOrpaMM, HaIlpaBICHHBIX Ha
pa3BUTHE IKCIIOPTHON JEATEIBHOCTH NPEANPUATHNA, IPOABUKEHUE TPUOPUTETHBIX
Ha 3KCIOPT TOBapOB, OOECIeUeHUE MPUBJIEKATEIBHOCTH JUIsl LIEJIEBOM ayAUTOPHUH,
Ha OCHOBE 3apyOeKHOTO OIIbITA;

YCOBEPIIEHCTBOBAHA  METOJMKA  OLEHKH  OKCIIOPTHOIO  MOTEHIMaIa
NPEANPUATANA IO TAKUM MOKa3aTelsiM, KaK PEHTa0EIbHOCTh IKCIOPTHBIX MPOJIAK,
J0J11 MAPKETUHTOBBIX PACX0JI0B, 3aTPAUYECHHBIX HA SKCIOPTHYIO MPOIYKLHUIO, JOJIS
OpuObBUIM  OT H3Kcropra B oOmeM oObeMe npuObUIM, PEHTA0EIbHOCTh
MPOU3BOACTBEHHBIX (DOHIOB, PEHTAOEIBHOCTh AKCIIOPTHOM MPOIYKIIHH;
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UCIIOJIb3YsI METOJT cpaBHUTENbHOTO aHanu3a uHaekc RCA (Revealed Compare
Advantage) s BBISIBICHHS UM OMNHCAaHUS OKCIOPTHOTO TOTEHIMANA U
KOHKYPEHTOCIIOCOOHOCTH PETMOHOB, OCOOCHHOCTEH 3KCHOpPTa TOBapOB U YCIYyT
OMpeIeNICHbl BO3MOXHOCTH TMOBBIIIEHUS 3KCIIOPTHOTO MOTEHIMANIA TPEeANPUSITHH,
paboTaIIKUX HA TEPPUTOPUN PETHOHA;

pa3paboTaHbl MAapKETUHIOBBIE CTPATETUM ISl SKCIHOPTHBIX TOBApOB U
3apyOEKHBIX PHIHKOB Ha OCHOBE aHAJIM3a MaTPHI] « JTMHAMUKA MJIATEKECIOCOOHOTO
CIOpoca» U «YpPOBEHb IIATEKECIIOCOOHOTO CIPOCa», KOTOPbIE SIBISIOTCS
KpUTEPHUSIMU OIIEHKH 00beMa cIripoca 1o IpymnaM U BUJaM SKCIIOPTHBIX TOBAPOB.

JlocTOBEpHOCTH pPe3yabTATOB HCCIAeA0BaHUA. J[OCTOBEpPHOCTh PE3YIHTATOB
UCCJIEIOBAHMUSI OCHOBaHA Ha OOOCHOBAHHOCTH WCIIOJIB30BAHHBIX IOJIXOJ0B U
METOJ/IOB, TOJYYCHHH [AHHBIX W3 OQUIMATBHBIX HCTOYHUKOB, B TOM YHCIIE
ArentctBa 1o cratuctuke npu IIpesunente PecnyOnuku Y30ekuctaH u
CTaTUCTUYECKUX  YNPABJICHUW  PErHMOHOB, peaiu3allid  MPEJIOKEHUH U
pPEKOMEHJalnH, a TaKXKe 0/100peHnn MOJTYYEHHBIX pE3yJIbTAaTOB
YIIOJTHOMOYEHHBIMH CTPYKTYPaMH.

Hayynasi U npakTudeckasi 3HAYMMOCTb Pe3yJbTATOB HCCJIEA0BAHUS.
Hayunass 3HAuMMOCTh pe3yJbTAaTOB HCCIEAOBaHUS OOBSICHSIETCS HAYYHO-
TeopeTuyeckoid 0a30if TMOJYYEHHBIX B XOJAE HCCIENIOBAHUS PE3YyJIbTATOB,
pa3pabOTKOM MapKETUHTOBBIX CTPATETMi TMOBBIIIEHUS! SKCIOPTHOTO MOTEHIIMAIA
Ha OCHOBE OIICHKH JKCIOPTHOTO MOTEHI[MAla PETHOHOB, OINpeAesieHUs 00BhEMOB
CIIpoca Ha 3KCIOPTHBIE TOBAPhI, N3yUYECHHUS] KOHBIOHKTYPbI BHEIIHUX PHIHKOB.

[IpakTyeckass 3HAYMMOCTh PE3YJbTATOB MCCIEIOBAHUSL ONPENCISAETCA TEM,
YTO OHM MOTYT OBITh IIMPOKO MCIIOJIH30BAHBI MPHU OMPEACICHUN MPUOPUTETHBIX
3a7a4 B paMKax MporpaMmMbl pa3BuTHs 3kcnopTa Ha 2022-2026 ro/ibl, U3JI0KEHHBIX
B neimu S5 crparerun «Y30ekuctaH-2030» «YKpemieHue 3KCHOPTHOIO
MOTEHIMAJIa HAMOHAIIBHONW 3KOHOMHMKHU M PE3KOE YBEIMUYEHUE JTO0IH MPOIYKIIMH C
BBICOKOM JT0OABJIEHHOW CTOMMOCTBIO B €€ CTPYKType», a TakxKe IMpHu
COBEPILIECHCTBOBAHUM Y4YEOHOW JIMTEpaTyphbl Al CTYACHTOB 00pa3oBaTEIbHOTO
HarnpasiieHus: 60411200-MapkeTuHr, Takux kak «MeXIyHapOIHbIA MapKETHUHI»,
«Crtparerndyeckuii mMapkeTuHr», «Mapketunr B2B» cneununansnoctu 70411201-
MapKeTHHT, U IPU NPENOJABAHUU ITUX JUCIUILINH.

Bueapenne pe3yabTaToB HcciaenoBanus. Ha ocHoBanuu pa3zpaboTaHHBIX
MPEUIOKEHU 10 MapKETHHTOBBIM CTPATErusiM MOBBIIIEHUS HKCIOPTHOIO
MOTEHIIUAJIAa IPEPUSATHUS:

COrJJaCHO METOAMYECKOMY IOAXOAY, YCOBEPLIEHCTBOBAHO 3KOHOMUYECKOE
COJICp’)KaHHE TIOHATHUSI «IKCIOPTHBIA TMOTEHIMAT MNPEANPUSITUSY C MO3UIUH
KOMILJIEKCHOTO M MHOTO(AKTOPHOTO TOHSTHS, CBSI3aHHOTO CO CTPYKTYpHBIMHU
AJIEMEHTaMH W OCOOCHHOCTSAMH OKCIIOPTHOIO TOTEHIMANa  TPEINPHUSITHS,
pazpaboTaHa MOJEh B3aMMOCBSI3M JKCIOPTHOTO TMOTEHIMANA TPEANPHUATUS U
KOHKYPEHTOCTIOCOOHOCTH NpEeANPUSITHUS, MPAKTUYECKOTO MIPUMEHEHUS
MIPOU3BOACTBEHHO-COBITOBBIX BO3MOXXHOCTEH MPEANPHUATHS HA BHEIIHEM PHIHKE B
LEMOYKE «PECYPCHI-PE3EPBHI-BO3MOKHOCTHY, HA OCHOBE TEOPETUKO-METOIUYECKON
uH(pOpMaMU MOJArOTOBIEHO PEKOMEHAYEeMOe yuyeOHOoe mocoOue A CTYJIEHTOB
BBICIIMX YU€OHBIX 3aBe/IeHUI noj Ha3BaHueM «Mapketunr B2By (o6cyxaeHo Ha
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4-m 3acenannn CoBera CamapKaHACKOIO MHCTUTYTa SKOHOMHMKU U cepBuca 27
HOs10ps 2024 ToAa W BBIIAHO pa3pelieHue Ha MyOJIMKaIUI0 C PEerUCTPAIIMOHHBIM
HomepoM No217-27/11). B pesynbpTaTe peanusanuu JaHHOTO TNPEIIOXKEHUS Y
CTYJICHTOB TOSIBISIETCS BO3MOKHOCTbH PACIIUPUTh TEOPETUUYECKHE 3HAHMS II0
MOHATHUIO 3KCIOPTHOTO MOTEHIMANa IPEANPUATUs, KOTOPOE COBEPLIEHCTBYETCS C
TOYKH 3pPEHHS] KOMIUIEKCHOTO M MHOTO()AKTOPHOTO TOHSATHS, CBS3aHHOTO C
MPAKTHYECKUM MPUMEHEHUEM BO3MOYKHOCTEH TIPOU3BOCTBA M COBITA HA BHEITHUX
PBIHKAX;

NpeayiokeHne 00 MCIOJAb30BaHUM JIOMYCTUMBIX JMANa30HOB HWHIEKCA
otHocutensHoro mnpeumymiectBa (RCA) (RCA>1000; 0,700<RCA<1000;
0,500<RCA<0,700; 0,250<RCA<0,500; 0,100<RCA<0,250; RCA<0,100),
OIpeEIEMBIX MIPH OLIEHKE SKCIIOPTHOIO MOTEHIIMANIA U KOHKYPEHTOCIIOCOOHOCTH
OPEINPUITUIA IKCIIOPTHBIX TPYIII ChIPbs, MOTPEOUTETHCKUX TOBApPOB, TOBAPOB U
YCIIYT C BBICOKOW J00aBIEHHONW CTOMMOCTBIO, HCIOJB30BAaHO B JESITEIbHOCTU
MuHucTepcTBa HMHBECTULMH, MPOMBILUIEHHOCTH U Toproeiau PecnyOnuku
V36ekuctan (I[loctanoBnenne MuHHCTEpCTBAa MHBECTULIMN, MPOMBIIUIEHHOCTH U
toproBiu PecryOnuku Y30ekucran ot 6 Hosi0ps 2024 roga cnipaBOYHBIM HOMED
03-21-2-01527). B pe3ynbTare peanu3anuu JaHHOTO MPEATOKEHUS PACITUPUIIICH
o0beMbl UM reorpadus  IKCOOpPTa  NPEANPUITHH,  AKCIOPTUPYIOLIUX
CEJIbCKOXO3SIICTBEHHYIO TMPOIYKINIO, TEKCTWIbHYIO MPOAYKIHUIO, MPOIYKIIHIO C
BBICOKOM  JOOABJIEHHONM CTOMMOCTBIO B DJIEKTPOTEXHUYECKYIO TPOMYKIIHIO
Camapxkanjickoit obyacrtu;

OpeUIOKEHHE [0  MHCIOJIb30BAHMIO  MApKETUHIOBBIX  CTpaTEeryii,
KOOPAMHHUPYIOMIMX CIPOCOBYIO CHUTYallMI0 Ha pPBIHKaX HMMIIOPTa 3KCIOPTHBIX
TOBapOB M TEMIIbl POCTa PETMOHAIBHOIO MPOU3BOACTBA MPEAIPUITHI Ha OCHOBE
MaTpPHUILIbl «THHAMHKA TIATEKECTIOCOOHOTO CIIPOCa — YPOBEHD IJIATEKECIIOCOOHOTO
CIpOca» TOBAPHOU CTPYKTYphI 3KcnopTa CaMapKkaHICKOW 00JacTH, UCIIOIb30BAHO
npu  pa3paboTke «/lopoxnou KapTbD) YupasneHus WHBECTULINN,
MPOMBIIUIEHHOCTH W TOproBiau CamapkaHAcKoll o01acTH, HampaBJIEHHOM Ha
pacmmperne reorpadui peTHOHATBFHOTO SKCTIOPTA M BBIBOJI MPOIYKIIUN Ha PHIHKU
c HeynoBieTBopeHHbIM crpocoM (CrmpaBka MuHucTepcTBa HMHBECTUIUH,
IPOMBINIJIEHHOCTH U ToproBiu PecnyOmuku Y3o6ekuctan Ne 03-21-2-01527 ot
06.11.2024 r.). B pe3ynpraTe peanuzalvd JaHHOTO TMPEIJI0KEHUS CTallo
BO3MOXKHBIM DPACIIUPEHHUE reorpaduu 3KCIOpTa MPOJIOBOJIBCTBEHHBIX TOBApOB C
BBICOKMM CIIPOCOM M BBICOKMMH TeMIaMH pocTa skcnopta CamapkaHacKon
o0nacTd, yBeJIWYEHHE OOBEMOB IMPOU3BOJICTBA MAIIMH M O0OpYIOBaHUS C
BBICOKHM CIPOCOM, HO HHU3KMMH TEMIIaMH pOCTa, BBIMYCK HHHOBAallMOHHOU
OPOAYKIMH B LIBETHON METAJUIypruu C HU3KUM CIPOCOM, HO BBICOKUMH TEMIIAMU
pocta, a Takke peOpeHAMHT U MOoaudUKaAIuUs SHEPro- W HeTenpomayKTOB,
XUMHYECKON NPOAYKIMH, YEPHBIX METAUIOB MU YCIYr C HHU3KHM CIIPOCOM U
HU3KHUMH TEMIIaMU POCTa;

IPOrHO3HBIE TOKA3aTEIW IMOBBIILICHHUS 3KCIOPTHOIO MOTEHLHA]a PErnoHa
Camapkanjckoit obmactu a0 2030 roma, pa3paOoTaHHBIE Ha  OCHOBE
HSKOHOMETPHUUYECKOW MOJENIH B3aUMOCBA3M (PAKTOPOB BaJIOBOIO PErMOHAIBHOTO
MpoJyKTa, 00bE€Ma MPOMBIIIIEHHOTO MPOU3BOJICTBA, WHBECTHIIMI B OCHOBHOM
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Kanurtana, WHQPACTPYKTYpy U TPYIOBBIX PpECypCcOB, BIHUSIOUMX Ha 00beM
PErHOHAJIBHOTO  DKCIIOPTAa,  HMCHOJB30BaHbl  CamapKaHACKMM  OOJIACTHBIM
YOpPaBIEHUEM WHBECTHUIMM, MPOMBIIUICHHOCTH M TOPTOBIM NpHU pa3paboOTKe
CTpAaTE€ruy TMOBBIIIEHUS HKCIOPTHOro noTteHnuana CaMapkaHICKoW o001acTH
(CripaBka MuHHCTEpCTBa  MHBECTULMNA, MPOMBILUIEHHOCTH W TOPrOBIH
Pecriyommmku  V36ekucran Ne 03-21-2-01527 ot 6 Hos0ps 2024 rtoma). B
pe3yibTaTe pealu3aliid JAaHHOTO MPEAJIOKEHHUS MOSBWJIACh BO3MOXXHOCTb
corjacoBaThb  IapaMeTpbl  JKCIOPTAa  JOJATOCPOYHBIX TOBapOB U YCIYT
CamapkaHaCcKoi 00J1aCTH.

AnpoGanus  pe3yabTaToB  HCCJeI0BaHMA.  Pe3ynpTaTel  JTaHHOIO
UCCIIEIOBaHMsI 00CyXAaluch Ha 14 HayyHO-IIPaKTUYECKUX KOH(PEPEHLUIX, B TOM
yuciie 12 MeXIyHapOaHBIX U 2 peciyOIuKaHCKUX.

Ony0JIMKOBAHHOCTH pe3yJIbTATOB HcCCJaen0BaHMs. Bcero mno Tteme
JUCCEPTALIMOHHON pabOThl OMyOJIMKOBAaHO 23 HAy4YHBIX TpyJa, B TOM 4ucie 7
CTaTeii B HAy4HbIX  M3JAHUSAX, PEKOMEHJOBAHHBIX K  IyOJHMKaluu
PecnyOnukaHCKON BbICHIEH aTTECTAMOHHOW KOMHCCHEN IO OCHOBHBIM Hay4HBIM
pe3ynbTaTamM JIOKTOPCKMX JHUCCEepTaluui, M3 KOTOpPhIX S5 OIyOJMKOBaHbI B
pecnyOJIMKaHCKUX U 2 B 3apyO€KHBIX KypHaJax.

Crpykrypa m o0bem auccepranum. /[uccepranus COCTOMT W3 BBEICHUS,
TpeX TJIaB, 3aKJIIOYCHHMS, CIIUCKA JIUTEpaTyphl W TpuioxkeHuit. O6beM — 156
CTpPaHHIL.

OCHOBHOE COJEP XAHUE JTUCCEPTALIMHN

Bo BBegeHnmu quccepranuu OOOCHOBaHa AaKTyalbHOCTh M 3HAYMMOCTH
UCCIIeIOBaHMsl, C(HOPMYITHPOBAHBI II€JIb U OCHOBHBIC 3aJa4d, OOBEKT M MPEAMET
MCCJIEI0BAHMS, TTIOKA3aHO COOTBETCTBUE MPUOPUTETHBIM HAINPABICHUSM pPa3BUTHUSA
HAayKd U TEXHOJOTMH B pecnyOjuKe, OTpakeHa Hay4dHas HOBU3HA U HW3JI0KEHBI
MPAKTUYECKUE pEe3yJbTaThl, PACKPBITBI HAYYHOE M TPAKTUYECKOE 3HAYEHUE
MOJIYYEHHBIX PE3yJIbTATOB, MPEACTABICHbl JaHHBIE O BHEJIPEHUU PE3YJIbTATOB
UCCJIEIOBAHMSI, a TaKKe MPUBEJCHBI CBEJCHUS 00 OnmyOJMKOBAaHHBIX paboTax U
CTPYKTYpE IUCCEPTALINU.

B nmepBoii rmaBe  guccepraumu noa  HasBaHuem — «Teopermko-
METOAO0JOTHYEeCKHEe OCHOBbI Pa3padOTKH MAPKETHHIOBBIX CTpaTerui
NOBBIIICHUS JKCIHOPTHOr0 MOTEHUHAJA TMPEANPHATHA»  HCCIECIYIOTCS
pa3IuYHbIE TPAKTOBKH IOHSTHS <«BKCHOPTHBIM MOTEHUMA» B COBPEMEHHOMU
HSKOHOMHUYECKOI JIUTEepaType, CTPYKTYPHBIE 3JEMEHTBI SKCIOPTHOIO MOTEHLIHMAJA
NPEANPUATAS U HX B3aUMOCBA3b, CHENU(UUECKHE OCOOCHHOCTH 3KCIOPTHOTO
NOTEHLMANa NPEeIIpUsTHs, a TaKXkKe pa3pabaTbiBaeTcs MOEIb B3aUMOCBSI3U
HKCIIOPTHOTO TMOTEHIMANIa MPEINpUITHS U €ro KOHKypeHTocrnocoOHocTu. Takke
Ha OCHOBE HIMPOKO HCIOJB3YEMBIX JorapuMuueckux (opM TpaBHTALUOHHON
MOJIEJIA TPU OLEHKE SKCHOPTHOTO MNOTEHUHMANAa MPEINPUATANR H3Y4YEH OIBIT
OLICHKHM JKCIOPTHOTO IOTEHIMaNa MPEANpUATH B TAKUX CTpaHax, kak Kwuraw,
WNunus, [Takucran, Typuus, Poccus.
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IKCNOPTHBIH MOTEHUUAJ

y u & <
dunancoBbIe IIponsBoaCcTBEHHBIE MapxketnHrosas Konkypenrocro-
BO3MOKHOCTH BO3MOXKHOCTH KOMIIETCHTHOCTD COOHOCTH

| — | — c— c—]
®urHaHCOBas IIpounsBoacTBeH- Pacnpenenurens- TexHuueckue
CTaOMILHOCTD HBIE MOIITHOCTH HEBIC CETH XapaKTePUCTUKHU
[Tnaresxecnoco0- ChIpbe ¥ pacxoHbIe Huddepenupnanus DKOHOMUYECKHE
HOCTb MaTepHaIbl HKCITOPTHOM XapaKTePUCTUKH
== = i e ==
HuBecTunmoHnHas TpyoBbIE PeCypChl [ToTpeburensckue
MIPUBIICKATEILHOCT JuBepcudukanus XapaKTEePUCTUKHU-
'=D=' 3apyOEKHBIX PHIHKOB KPUTEPUH
NuanoBanuu

Pucynok 1. CTpyKTypa KCHOPTHOr0 NOTEHIMAJIA MPEINPHATHS .

Pe3ynbrarhl McCClieIOBaHUS TMOKA3bIBAIOT, YTO TMOHATHUE «IKCIOPTHBIN
HNOTEHLUAD) SIBISIETCS CIOXKHBIM M MHOTO(AKTOPHBIM IMOHSTHEM, CBSI3aHHBIM C
OPAKTUYECKUM  [PUMEHEHHEM  IPOU3BOJCTBEHHO-COBITOBBIX  BO3MOKHOCTEN
NPEANPUATHS HA BHEUIHUX PBIHKAX B LEMOYKE «PECYPCHI-3alachl-BO3MOKHOCTH.
ABTOpPOM IpEUIOKEHA YCOBEPUIEHCTBOBAHHASL CTPYKTYpPHAsI MOJEIb SKCIIOPTHOIO
MOTEHIIUAJIa NPEaNpUsATUsl (PUCYHOK 1).

DUHAHCOBBIM  MOTEHUMAJ,  SBISIOIIMKMCS  BA)XHOM  COCTaBJISIOLICH
HKCIIOPTHOIO MOTEHIMANa MPEANPUATHS, YIYYIIEeH 3a CYEeT BKJIIOYEHUS B
COCTaBJIIONIYI0 MHBECTHLIMOHHOM TPUBJIEKATEIIbHOCTH, & MAapKETHUHIOBBIN
NOTEHIMAJI YJIYYIIEH 3a CYET BKIIOYEHHUS B COCTaBJIAIONIYI0 AuddepeHunanuu
AKCIIOPTHOU MPOAYKIMH U JUBEpCUUKAIIIU 3apyOEKHBIX PHIHKOB COBITA.

CymecTtByer B3aUMOCBS3b MEXKITY «KOHKYPEHTOCIIOCOOHOCTBIO
OPEANPUATUS» M «OKOHOMHUYECKMM IOTEHUUAJIOM NPEANPUATUS», a TaKKe
(OKCIIOPTHBIM ~ NOTEHLMAJIIOM  IPEANpUATHs».  Pa3BUTHE  KOHKYPEHTHBIX
IPEUMYILIECTB MPEANPUATHS ITO3BOJISET YCIEIIHO HHTETPUPOBATH XO35MCTBEHHBIN
KOMILIEKC NPEANpUATHS B MHUPOBYIO pBIHOYHYK cucTeMy. lccnenoBarenb
pa3paboTan MOJEIb B3aUMOCBSI3HM HKCIIOPTHOTO MOTEHUMANAa MPEAIPHUITHS U €ro
KOHKYPEHTOCTIOCOOHOCTH (PUCYHOK 2).

OpnHoil U3 0COOEHHOCTEN MOJENM B3aUMOCBSA3M AIKCIIOPTHOIO MOTEHLHAJA
NPEANPUATAS U €ro KOHKYPEHTOCIIOCOOHOCTH SIBJIETCS BIMSHUE BHYTPEHHHUX U
BHEIIHUX (DAKTOPOB Ha COCTOSIHME OHKCIOPTHOIO MOTEHIMANa MpPEANpUsTHUS.
BuyTpeHHue (akTopbl BIHAIOT Ha COCTOSIHME OOBEKTa Ha ATamle MPOU3BOACTBA
npoAykiuu (yciayr), a yIpaBlI€HHE MMM HaIlpaBJI€HO Ha YyBEJIWYEHHE OOBEMOB
DKCIIOPTA B CTOMMOCTHOM BBID&KEHHMM U CHYXKEHHE u3fep:kek. K HuM oTHOcsTCS:
JOCTYIIHOCTb PECYPCOB, IPOM3BOJCTBEHHBIE BO3MOXHOCTH, IPEAOCTABICHUE
uH(GOpPMaLIMU U CUCTEMA YIIPaBJICHUS SKCIIOPTOM.

" CoBeplIeHCTBOBAHHAS CTPYKTYPHAS MOJIEh SKCIIOPTHOTO MOTEHIMAA IPSATPHSTHS Pa3paboTaHa aBTOPOM.
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KoHKkypeHTHOE penMyIecTBO IpeANPUTHS

AOGCOIOTHOE U OTHOCUTEIBEHOE ba30Bblii 1 MPOJBUHYTHIN

KonkypeHnTocnocoOHOCTD

NpEaAIIpruATUA
| DKCNOPTHBIH BuyTpennne
N (hakTODEI
DKOHOMHUYECKUI NOTEHIHAIT
IOTCHIAN npeanpPUATHS —
PEAPUATUS (hakTophI
|
MoImHoCTb Tpynossie HNuBectunmu Hayunsbiii,
IPOM3BOJICTBA PECYpPChI M UX U UHHOBAallUU TEeXHUYECKUN U
IKCITOPTHOM KBaIM(PHKALAS VWHHOBALIMOHHBIN
TINOTTVETTIATA TINTAHTTIAATT
[IpupoaHbie 1 MUHEPATIBHO-CHIPHEBBIE PECYPCHI HNudpactpykTypa, TpaHCTIOPT U
JIOTHCTHKA

Pucynok 2. Moaeib B3aMMOCBSI3H IKCIIOPTHOTO MOTEHUMAIA NMPEANPUITHA U
8
KOHKYPEHTOCIIOCOOHOCTH NPEeANPUATHS .

Baemnune (axkTopsl 0 cBOEH mpHUpoJie HE MOJJAIOTCS KOHTPOJIIO, B OTJINYHUE
OT BHYTpEHHHUX (akTopoB. VX BIMsSIHHME COCPETOTOUYEHO Ha MPOLECCE peaan3aliu
OPOAYKIMH Ha BHEWHUX pblHKaX. K HHUM OTHOCATCS: TrOCyIapCTBEHHOE
pPEryJIMPOBAHUE DSKCIOPTHOM JEATEIBHOCTH, COCTOSIHUE MHPOBBIX TOBAapPHBIX
PBIHKOB, IOJUTHYECKHE (DAKTOPHI, TOBEIEHUE KOHKYPEHTOB U MOTpEOUTENEH.

Bo BTOpoil riaBe auccepTranMi MO Ha3BaHUEM «AHAJIM3 COCTOSIHHUS
HCIOJIb30BAHUA MAPKETHHIOBBIX CTPATerHii B NOBBIIIEHUM 3KCIIOPTHOIO
NMOTEHIHMAJIA NPEeANPUATHI» HCCIIET0BaHA dKcnopTHas nesrensHocTs CII OO0
«Bulungur-Sandvik», OOO «Smart Hygiene Facilities», OOO «Daka Tex», OOO
«SamAntepGilam» ¢ wnenplo aHanuza 00beMa BHEUIHETOProBOro o00OpoTa
PecniyOnuku  Y30ekucTaH, OUHAMUKHM TIOKazaTeled »JKCIopra Y30eKucTaHa,
o0bemMa HKcropra pervoHoB PecnyOmuku VY30€KucTaH, TOBAPHOM CTPYKTYpPBI
skcropra  PecnyOnmuku  Y30ekucTaH, — SKCHOPTHOIO  MOTEHIMala U
KOHKypeHTOCocoOHOCTH mnpeanpustuil. C 1enplo H3y4deHHs BO3MOXKHOCTEH
OPEeINpUSITUA 1O TOBBIIIEHUIO 3KCIOPTHOTO TMOTEHIMalla peruoHa  ObLI
IPOAaHAIM3UPOBAH COCTAaB JKCIOPTHBIX ToBapoB CamapkaHICKON ob6iactu
(Tabmuna 1).

ToBapHyto cTpykTypy oskcnopra Camapkanackoil ooOmactu B 2024 roxmy
COCTaBUJIM  MPOJOBOJILCTBEHHBbIE TOBaphl (45,6 mpolleHTa), MAalIUHBI U
obopynoBanue (13,6 mpoiieHTa), YepHble U LBETHbIE MeTaluibl (17,6 mponeHTa),
HPHEProHOCUTENN U HedTenpoayKThl (2,7 mMpoleHTa), XUMHUYECKass MPOAYKIUS U
uzaenust u3 Hee (2,8 mpoueHTa), npouue ToBapsl (17,7 nponenrta). Hanbompiryio

® ABTopckas paspaboTka.
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JOJIFO B OKCIIOPTC

TOBapoB

CamapkaHJICKOH
IIPOJIOBOJILCTBEHHBIE TOBAPHI, MAIIIMHBI K 000PYIOBaHHE.

obnactu

3aHHUMAroT

Taoauna 1

Crpykrypa 3kcnopta TopapoB Camapkanackoii odaactu B 2020-2024
rojiax, MJIH. J0JLI. CIIA®

Hoxasarean 2020 T. 2021r. | 2022r. | 2023r. | 2024r.
JKCIIOPT TOBAPOB H 335,2 531,7 636,6 766,8 | 8726
yCIIyT
DKCIIOPT TOBapoOB
(110 o6 FOB) 3224 504,2 603,9 7035 | 6590
XJI01I0K 0,0 0,2 0,0 0,0 0,0
KMMHKATBI 0 UX 12,0 451 334 14,5 231
MPOIYKTHI
HepHbie H UBCTHEIC 7.0 39,9 78,6 87,3 | 1407
MCETaAJIJIbI
OHEpreTHKa M 0,5 0,7 5.1 17,2 229
He(TEnPOTYKTHI
Marumser v 29,3 49.8 47.2 1638 | 1088
o0opyioBaHuE
[TpoayKThl MUTaAHUS 161,7 189.8 2539 2695 363,5
Ycenyru 12,8 27,4 32,7 63,3 12,7
Tpyrie 111,9 178.,6 1856 151,2 | 1409

B wuccnenoBanuu wucnonb3zoBasicss wuHAECKC bamaccel (1) s OLEHKH
CpaBHUTENbHBIX mnpeumyinecTB CaMapkaHACKOW oO0jlacTh B  TOProBjie IO
MEPCIIEKTUBHBIM HAPABICHUSM.

R S B

Jlnst ananmsza TOBapHOW CTPYKTyphl 3kcmopta CamapKaHICKOW o0iactu
(manexc bamacca - Bl) mcmonp3oBaHbl crathcTHdeckue maHHble 3a 2020-2024
roasl. [lo pe3ynmpraTtaM HCCIENOBaHHS 3KCHOPT IMPOAOBOJIBCTBEHHBIX TOBAPOB,
MallliH U OOOPYJIOBAaHMS, TEKCTUJIBHBIX U IIBEUHO-TPUKOTAXKHBIX H3JEIUN IO
ToBapHO# cTpykType Camapkanjackoi obiactu B mepuoj ¢ 2020 mo 2024 ropasl
oyner umetrh uHAekc RCA >1. Takxe 3KCIOPT XMMUYECKOW MPOAYKIHUU U €€
m3nenuit B 2021 roxy, nBetHbix MertaiioB, B 2023-2024 romax uuaekc RCA
coctaBisier >1, a B 2024 rony unaekc RCA cocraBimser <1 s XMMHYECKOU
NPOAYKIIMM W €€ M3JICJIHM, YEpPHbIX META/UIOB, JSHEPrOHOCUTENIEH U
He(TenpoayKToB, ycayr. B 2024 rogy oTHOCUTENBHOE NPEUMYLIECTBO B 3KCIIOPTE
CamapkaHickoil 00JlacTU MMENH TPOJOBOILCTBEHHBIE TOBAphl, TEKCTUJIBHBIE U
HIBEHHbIE U3/IENINsI, MALLIMHBI U 000pyAOBaHue, IBETHbIe MeTasuibl. (Tabnuna 2).

’ ABTOpcKas pa3paboTKka Ha OCHOBE HaHHBIX [ocymapcTBeHHOro KomuTera PecrmyOmukn Y30eKuCTaH 110
CTaTHCTHKE.
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Taoauna 2
AHAJIN3 CPABHUTEJIbHBIX IPEUMYLIECTB KcopTa CaMapKaHICKOI
00J1acTH 10 TOBapHOii cTpyKType (2020-2024 rr.)"’

Hunexc baaaccesl (Bl)
2020r. | 2021 r. | 2022 1. | 2023 1. | 2024 I

I'pynna npoaykros

XUMUKATBI U UX TTPOTYKTHI 0,62 1,15 0,71 0,33 0,42

UepHble MeTaIbI 0,08 0,10 0,09 0,12 0,18

II{BeTHBIC METAJLIIBI 0,31 0,83 0,12 2,07 1,96

JHepreTHka H 0,03 0,02 0,13 0,59 0,74
HEe(PTENPOTYKTHI

Marmunasl 1 000pyT0BaHHE 2,98 2,22 1,45 3,99 2,39

TexkcTuiabHbIC U IIBEHHO- 1,11 1,87 2’05 2’35 2’73
TPUKOTAKHBIC U3CIINA

[IpoyKThl TUTAHUS 5,04 4,04 4,22 4.45 5,62
Yenyru 0,28 0,33 0,25 0,24 0,31
Or1eHKa KCIOPTHOTO NMOTECHIIHAIA TPEATPUITHIA MPOBOIWIACH B CIEAYIOIIEM
MOPSIJIKE:

1) ITokazarens peHTaOEIBbHOCTH AKCIIOPTHBIX MPOJIaX — 3TO 3PPEKTUBHOCTD
peann3anuyd AKCIOPTHOW MPOAYKIMH H JOJS MPUOBUIM OT BBIPYYKH. ITO

OIIpCACIIACTCA CICAYIOIIUM 06p330M:
O6bEM MPOU3BO/CTBA IKCIOPTHOM NPOAYKLUHU
sr =

. - * 100 % (2)
06bEM MpoAAXK IKCMIOPTHON NPOAYKLIUHN

2) [ons MapKETHMHIOBBIX pPAacXOJ0B, 3aTPauMBAeMbIX Ha JKCIOPTHYIO
MPOAYKIMIO. MapKEeTUHIOBbIE pAacXoJbl WIpalOT BaXHYK pOJb B OLICHKE
HKCIIOPTHOTO TMOTEHIMajga KommnaHuu. [loaToMy HEOOXOIMMO OICHUTH OO
MAapKETUHTOBBIX 3aTpaT, MPUXOIASIIUXCS HAa SKCIIOPTHYIO TPOIYKIIHIO;

MapKeTHHrOBbIe pacxo/ibl Ha 3KCIOPTHYIO MPOAYKIIHIO

me -

- * 100 % (3)
Ce6eCcTOMMOCTb 9KCIIOPTHOM MPOIYKITUU
3) Jonsg OSKCHOpPTHOM mpuUObUTM B OOIEH NPHOBLIM ONpeaeIseTcs
CIIeAYIOITUM 00pa3oMm;

[Ipu6bLIb OT IpOJaK
Efry = +100 % (4)
ffu
Jloxon oT 3KcnopTta

4) PeHTaOenbHOCT, NPOU3BOACTBEHHBIX (DOHAOB. OITOT IOKA3aTENb
MOKAa3bIBAET, KAKYIO MPUOBLIb MPUHOCHUT KaX bl SKCIIOPTHBINA MPOAYKT HA CYMMY,
3aTpayeHHYI0 Ha ero MPOU3BOJICTBO U TPAHCIIOPTUPOBKY.

[IpU6BLUIb OT MPOAANKH IKCIOPTHOMN NPOAYKIUH

OcHoBHbIe cpejicTBa + HeMaTepuasibHble aKTUBbI + 3amnachl

5) Iloka3arenb peHTAOENbHOCTH 3KCIOPTUPYEMOM MPOAYKIIMH OTpakaeT
7 (HEKTUBHOCTH peasin3alui NPOAYKIIMU Ha €IMHUILY PEaTU30BAaHHOM MPOAYKIUH.

10 ABTopckwuit pacuér.
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[IpubbLIb OT MpOAAK

* 100 % (6)

M Ce6eCTOMMOCTb 3KCIIOPTHOM NPOAYKIMH

[Mpennpustus CIT OO0 «Bulungur-Sandvik» u CIT OOO «Smart Hygiene
Facilities» cymenu HapaCTHTh CBOH 3KCHOPTHBIA MOTEHIHAT, YTO IO3BOJIAJIO
o0ecreyuTh UX NPUOBUTBHOCTh U PEHTA0ETBbHOCTb.

Ob6enM KOMMAHUSAM YAAJIOCh YBEIMYUTH JOJI0 DKCHOPTHOW TPHUOBLTH B
oOuielt npuObUIM U MOBBICUTH 3P(HEKTUBHOCTH MPOU3BOJICTBA.

PocT pacxomoB Ha MapKETHHT CBUICTEIBCTBYET O TOM, YTO MPEANPUATHS
YACNAIOT 00bIIOE BHUMAHKUE PA3BUTHIO SKCIIOPTHOM EATEILHOCTH.

HauGonbiel sxcniopTHoit pentadenbHocty B 2024 roay nocturio CIT OO0
«Smart Hygiene Facilities», Takxe yCHENIHO pa3BUBAJIO  HKCIOPTHYIO
AesTeNbHOCTh U yBennunBaio peHtadbenbHocts CIT OO0 «Bulungur-Sandviky.

OTO CcBHUIETENBCTBYET 00 ycmexax 00OuX MNpEeAnpUATHN B yBEIMYEHUHU
OKCIIOPTHOTO TMOTEHIMANa, TOBBIMICHNH A((PEKTUBHOCTH TPOU3BOJCTBA U
MOBBIIICHUH PEHTA0EeNbHOCTH. B 11e710M NaHHBIA aHANW3 UrpaeT BaXXHYIO POJb B
NPUHATUN CTPATETUYECKUX PEIICHNH, HAPaBIEHHBIX Ha YJTyUYlIeHHE SKCIIOPTHOTO
NOTEHIIMala KOMIAHUU U TOBBIIICHHE €€ KOHKYPEHTOCIIOCOOHOCTH Ha MHUPOBOM
PBIHKE.

Ha ocnoBe ananuza skcnoptHoro mnoreHmnuana npeanpustuii CIT OOO
«Bulungur-Sandvik» u CIT OOO «Smart Hygiene Facilities» Obutn pazpaboTanbl
b depeHpoBaHHbIE MAPKETUHTOBBIE CTPATETHH U CTPATETUN TUBEepcUUKaIun
DKCIIOPTHBIX PBIHKOB C €0  TOBBIIIEHUS HKCIOPTHOTO  TMOTEHIIHMAJA
MPEINPUITUH.

[To pesynpTaTam uccienoBaHUs OBLT YCOBEPIICHCTBOBAH PsJl MIKAJI OICHKU
OTHOCHUTEIbHOW KOHKYPEHTOCHOCOOHOCTH MPENNPHUIATHI NpPH HSKCIOPTE CBOUX
TOBapOB Uepe3 pa3nuuHbie ypoBHU HHAEKca RCA crnenyromum obpazom:

RCA>1000 — B »TOM cnyyae MpeArnpHusITHE UMEET TOPTOBOE MPEUMYIIECTBO
IIPU SKCTIOPTE OMPEIEICHHOTO MPOAYKTa, TO €CTh 3TO CBUAETEIBCTBYET O TOM, UTO
OPOAYKT SBISETCS OTHOCHTEIHHO CHJIBHBIM JJIEMEHTOM OJKCIOpTa st
TIPEATNPUSITHSI.

0,700<RCA<1,000 — 3T0 O3Ha4aer, YTO y KOMIAHUU €CThb KOHKYPEHTHOE
NPEUMYIIECTBO, HO €Ie HE IMOJIHOE MPEeUMYyIIecTBO B Tmpojaxax. OmHako
OTHOCHUTENbHAS KOHKYPEHTOCIIOCOOHOCTh TPEANpPUATHS BBICOKA, M JaHHas
MPOAYKIIHSI MOXKET 3aHSTh MPOYHBIC TTO3UIIUH B KCTIOPTE.

0,500< RCA<O0,700 — »3TOT ypOBEHb CBHJETEIHCTBYET O TOM, UTO Yy
NPEANPUSATUS BBICOKUE IIAHCHI MOJYYUTh TOPrOBOE MPEUMYIIECTBO MPU IKCIIOPTE
JAHHOTO TMPOJAYKTa. B Takux ciydasx TOpProBO€ MPEUMYIIECTBO MOXKET OBITh
YBEJIMUYEHO 3a CYET JIOMOJIHUTEIBHBIX PECYPCOB.

0,250< RCA<0,500 — >t 1tupsl TOBOPAT O TOM, YTO Y MPEANPUSITHS €CTh
BO3MOXXKHOCTb ~ JTOOUTHCS  KOHKYPEHTHOTO MpEeUMYyIIecTBa MpH  IKCIOpPTE
npoAyKiuu. To ecTh MNpEeAnpusTHE MOXKET CYUIECTBEHHO YBEIUYHUTH SKCIIOPT
JaHHOM MPOAYKIINHU, HO TTOKA HE ABIISETCS BRBICOKOKOHKYPEHTOCTIOCOOHBIM.

0,100<RCA<0,250 — 3T0 CBHUAETENHCTBYET O TOM, UYTO MPEANPHUITHE UMEET
HU3KOE TOProBOE NPEHUMYIIECTBO MPHU IKCIOpTe HpoAyKiuu. [IpoaykT BHOCHUT
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BKJIaJ| B JKCIIOPT, HO OH OYEHb CJa0 U HE HMMEET CHJIBHOTO KOHKYPEHTHOI'O
IIPEUMYILIECTBA.

RCA<0,100 — 310 cBHIETEIBCTBYET O TOM, YTO KOMIIAHUS MMEET HU3KOE
KOHKYPEHTHOE IPEMMYIIECTBO IIPU JKCHOpPTE CBOoer mnpoxykuuu. Kommnanwus
MIPAKTUYECKHU HECTTOCOOHA KOHKYPUPOBATh B AKCIIOPTE 3TON MPOLYKIHUH.

Tabauua 3

Pe3yiibTaThl OlIeHKH IKCIOPTHOrO nmoTeHnuaaa npeanpusatuii CII 000

«Bulungur-Sandvik», CI1 OO0 «Smart Hygiene Facilities», 3a 2020-2024
11

T.,%0
3HAYUMOCThH Toabl
IToxa3zarenu floxasater
skcnieptHoit | 2020 | 2021 2022 2023 2024
OIIEHKH
CII OOO «Bulungur-Sandvik”
PenTabenbHOCTh SKCIIOPTHBIX 4 11 13 18 2.2 23
TIPOIAK
Jlonst MapKeTUHTOBBIX 3aTpar,
HaIlpaBJIEHHBIX HA YKCTIOPTHYIO 1 1,1 0,9 1,2 1,4 1,6
POIYKIIHIO
Hons BKCHOETHOH MPUOBLIH B 9 32.1 314 336 36.2 345
o01eit mpuobLTH
PenrabenpHOCTE 3 0.9 17 18 21 23
MIPOU3BOJICTBEHHBIX AKTHBOB
PenTabenbHOCTh SKCIIOPTHOM 5 421 55,2 51,2 53,4 54.1

MPOIYKIHH

CII OO0 “Smart Hygiene Facilities”

PeHTabenpHOCTh SKCIIOPTHBIX

4 2,1 1,7 1,8 1,8 1,9
IPOIAK

Jlonst MapKETUHTOBBIX 3aTpar,

HaIlpaBJIEHHBIX HA SKCTIOPTHYIO 1 1,9 2,1 2,2 2,4 2,6
POIYKITHO
Hons BKCHOI\)JTHOI/I pUOBLIN B 5 42,8 513 53.8 56.9 56.4
o0meit mpuobLTH

PenrabenpHOCTE 3 13 1.9 2.4 2.7 2.9

MTPOM3BOJICTBEHHBIX AKTHBOB
PenTabensHOCTh SKCIIOPTHOIM 5 52.1 572 585 637 618

MPOAYKIIUN

[TpoBeneHa OIEHKA SKCIIOPTHOTO TMOTCHIMANA W KOHKYPEHTOCIIOCOOHOCTH
npeanpustuii, npoBoauBinux ucciaegoanus: CIT OO0 «Bulungur-Sandviky, CIT
OO0 «Smart Hygiene Facilitiesy, CII 000 «Daka Tex», 0OOO
«SamAntepGilamy (pucynoxk 3).

[Ipy oIeHKE KOHKYPEHTHBIX IPEUMYIIECTB OBUIH BBISBICHBI CJICIYIONIUC
XapaKTEPUCTHKH MPEATPUSTHI:

1) CIT OOO «Bulungur-Sandvik» wumeer BO3MOKHOCTH AIKCHOPTHPOBATH
CEILCKOXO3SIMCTBEHHYIO Tpoaykiuio (rmepen, daconb) B nuamazone 0,500 <

' ABTOpCKHE PacuéThl Ha OCHOBE JAHHBIX MPEIIPUSTHS.
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RCA<0,700. Inst cymeHbIX (PpyKTOB M OBOIIEH, a Takke KOHCEPBHPOBAHHBIX

osoeii on coctasisier 0,250 < RCA < 0,500.

I'pynna
TOBAapoOB

Howmenxknatypa
TOBapOB

Bulungur-
Sandvik

Smart
Hygiene
Facilities

Daka
Tex

SamAntep
Gilam

Marepuais-
HBIE

pecypcsl

IIpuponHo-
MUHEpaIbHbIE
pecypesl

I'a3 u HEDTH

CenbCKOX034ICTB
€HHas! MPOTYKITH

[ToTpedu-
TEJBbCKUE
TOBapHI

[TepepaboTannsie
MPOIYKTHI
MUTAHUS

RCA>1,000

0,700<RCA<1,000

0,500<RCA<0,700

0,250<RCA<0,500

TexkcTuabHBIE
U3IETns

0,100<RCA<0,250 .

RCA<0,100

Kosps!
KOBPOBEIE
U3Jenust

XuMu4eckast
NPOAYKUHUS

Pucynok 3. KoHKypeHTHbIE IPEUMYLIECTBA MPeANPUATHI 110 IKCIIOPTY
TOBApPoOB u y¢JIyr B 2024 roay (1o ypoBHIo FOTOBHOCTI/I)12

2) CII OOO «Smart Hygiene Facilities» 1o 3KcmopTy TEKCTHIBHOM
npoaykiuu 0,700<RCA<1,000. Ilpennpusrue uMeeT BBICOKOE OTHOCHTEIHHOE
KOHKYPEHTHOE TPEUMYIIECTBO, U JJaHHAS TPOAYKIUS 3aHUMAET IPOUYHbIE MMO3UIUU
B 3kcnopte; Ananornuno, CIT OOO «Daka Tex» mmeer RCA 0,700<1,000 mus
AKCTOpPTA TEKCTHUIIS.

3) Kommanus OOO «SamAntepGilam» umeer RCA>1 nias KOBpOB
KOBPOBBIX M3JIECJIUI, UTO 03HAYAET, YTO Y KOMIITAHUH €CTh TOPTOBOE MTPEUMYILECTBO
IIPU SKCIIOPTE ONPEIEIEHHOTO MIPOAYKTa. DTO CBUIAETEIBCTBYET O TOM, YTO KOBPBI
U KOBPOBBIE W3JIENUs SBIISIIOTCS OTHOCUTEIBHO MOIIHOW CTaTh€ HKCIOpTa
MPEAPUSATHUS.

B Ttperbeil rmaBe nauccepranuu 1noj Ha3zBaHueM «CoBeplIEHCTBOBaHHE
HCIOJIb30BAHUS MAPKETHHIOBBIX CTpaTervid B MOBBIIICHUH 3KCIHOPTHOIO
NMOTEHIMAJIA TPEeANPUATHS» PACCMATPUBAIOTCS BO3MOXXHOCTH W HANpPABJICHUS
WCIOJB30BaHUSA MApPKETUHIOBBIX CTPATETUd B  TMOBBIIMIEHUU HKCIOPTHOIO
MOTEHIUANIa TOPEANPUSITUS, KIacCUPUKAIUS DKCIOPTHBIX  MapKETHHTOBBIX
CTpaTeruii MpeaAnpusITUs, MEXaHU3M pPa3paOOTKH MApKETUHTOBOW CTpATETHUU st
MOBBIIIIEHUS AKCIOPTHOIO TMOTEHIMAJIa TPEANPUATHS, MPOTHO3HBIC IMOKa3aTelu
MOBBIIICHUS] PETMOHAIBLHOTO 3KCHMOPTHOTO noteHnuana CamapkaHackoil obiactu
110 2030 roja.

st BeiOOpa TPUOPUTETHBIX TOBApPOB B  MOBBIIMIEHHH JKCIOPTHOTO
MOTEHIMaJIa PEerMoHa Obljla TIPOBE/ICHA OIIEHKAa MPUOPUTETHOCTH BUIOB TOBAPOB

12 Pazpabotano Ha OCHOBE aBTOPCKUX PacyEToB.
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JUISL PACIIMPEHHUS PETHOHAIBHOIO HSKCIOpPTa HA OCHOBE MECTOIOJOXKEHUS
HKCIIOPTHBIX TOBAPOB B MATPHUIIEC <«JIMHAMHKA IUIATEKECIMOCOOHOTO Crpoca —
YPOBEHb TUIATEIKECITOCOOHOTO cripoca». Ha ocHOBe mepekpecTHOl Kiaccuukanum
00BEMOB U JWHAMHUKH CIIPOCA MO BUJAM U aCCOPTUMEHTY JKCIOPTHBIX TOBapOB
CTAHOBUTCSI BO3MOKHBIM BBbIJICJICHUE MPUOPUTETHHIX TOBAPOB (PUCYHOK 4).

BropocTeneHHasi IPUOPHUTETHOCTD. Hausbiciumii npuopurer
DopMHpOBaHUE CIPOCA MOKYIaTeNneH OrieHKa NMOTeHIMaNa PerHOHAIbHBIX
(apyrue UMMOPTUPYIOIME CTPAHbI, TOPTOBHIE Tpou3BoUTENeH. MakcuMHU3anys JIOKaIu3aiu
"
A PBIHKH) MIPOAYKIMH B PETMOHE

DOCT

cTarHauust
A

Hausbicmmii npuopuTeT
OHTI/IMI/I?)aL[I/I}I IIOCTaBOK

MPOYKIHH. YBEIHYEHHE
00beMa MHBECTHUIIMN B HAYYHO-
HCCIIeIOBATENBCKIE PAOOTHI.
Co3maHre COBMECTHBIX

HMunamura ydbdexmuenozo cnpoca

CHHIKCHHC

v

/ min cpenHuit max

Haumenbmmii npuopurer
OnrtuMu3anys TOCTaBOK NPOoAyKuuH. JIuBepcuduxamys
nmpou3BoACTBa. TpaHcdep COBPEMEHHBIX TEXHOIOTHH.
DopMHpoBaHUE CIIPOCca NOKyNaTeNeH (Ipyrue UMIopTu-
pYIOIIUe CTPaHBI, TOPTOBBIE PHIHKM).

Yposenv schghexmuenozo cnpoca

Pucynok 4. MaTpuna «ITMHAMHKH IJIATEKeCOCOOHOT0 CIIPOCa» U «YPOBHA
IJIATEKECTOCOOHOI0 CIPOCa» HA IKCIOPTHHIE TOBAPDI.

[Io pe3ynpraTaM aHamm3a COCTaBa JKCIOPTHBIX TOBAapoB CaMapKaHACKOU
o0nacTi MO MaTpulle KOOPAMHAT <«JIMHAMHUKa IUIATEXKECIOCOOHOro cmpoca —
YPOBEHb IJIATEKECIOCOOHOT0 CIpoca» B 1-i KBagpaHT MaTpPUIbl BOIUUIA TOJBKO
IPOJOBOJIBCTBEHHBIE TOBAPHI (PUCYHOK 5).

MamumHbl 1 000pyJOBaHHE HAXoOASATCd B 4-M KBaJpaHTE MaTpHULbl U
CUMTAIOTCS HauboJiee MPUOPUTETHBIMU TOBapaMmu Jisg OyAyLIEro pernoHaJbHOIO
sKcriopTa. L{BeTHbIE METANIIBI B 3KCIIOPTE PETMOHA TAK)KE CMELIAIOTCS B KBAJIPAHT
1 MaTpuIbl pa3MelleHusl Ha YPOBHIX KOOPAUHAT «IMHAMHUKA IIATEXKECITIOCOOHOTO
Crpoca — YpOBEHb IIATEKECIIOCOOHOT0 cripocay. B Ommkaiiiiye roasl cTpaTeruul B
1-m kBagpaHTe OyIyT HCHOJNB30BAaThCA I NPHUBJICUYECHUS WHOCTPAHHBIX
WHBECTULIMI B MPOU3BOJICTBO, YBEJIMYEHUSI 00BEMOB MTPOU3BOACTBA U KCIIOPTA.

CHUMBOJIBI, UCHIOJIb3YEMbIE JUIsl TPyII NpoayKTOB: O — MUILEBbIE MPOAYKTHI;
M — mamusbl 1 o0opynoBanue; R — uBetHsie metamibsl; E — sHepronocurenu u
Hedrenpoayktsl; K — xumMudeckas npoayKuus U u3zienus u3 Hee; X — ycuayru; Q —
YEepHbIE METAILIIBI.
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CorylacHo  MaTpHIle pa3MCIICHHUS TOBApHOM  CTPYKTYphl  JKCIOpTa
CamMapkaHJICKOM 00JIaCTH 110 YPOBHSM KOOPAMHAT YPOBHS ILIATEKECIOCOOHOTO
Crpoca JMHAMHUKH TUIaTSKECIIOCOOHOT0 CIIpoca IeJIeco00pa3Ho:

pocT

0:
@: \
o«
0
0Q X

crarHalirrsi

CHIT K CHIIC

MIHIMal CpeﬂHHﬁ MaKcCHIMal

Vposenb JHHAMHKH 3 PeRTHBHOIr0o CIIpoca

Yposenb odbema exTHBHOTO CHPOC

PucyHok 5. Marpuua pacno/ioskeHusi IPUOPUTETHLIX IKCIIOPTHLIX TOBAPOB
1
peruoHa 3

1. BbICOKMI YpOBEHBH IIATEKECMOCOOHOTO CIpOCa U BBICOKAS JTMHAMHKA
cupoca. ToBapsl 9TON TPYNIbl TOJB3YKOTCS  BBICOKHM  CIPOCOM  Ha
MEXIYHAPOHOM PHIHKE M UMEIOT BBICOKUN DKCIOPTHBIN MOTEHITNATI. DTH TOBapPhI
SBJISFOTCSI OCHOBHBIMH KOMITOHEHTaMH JKCIOpTHOW cTpaterun (ToBapel ¢
BBICOKMM TIOTEHITMAJIOM: TPOAYKTHI THTaHUS B HdKcropre CamapKaHICKOU
o0JracTn):

YcuiaeHne KOHKYPEHITMHU: TPOIYKTHI B 3TOM CETMEHTE HMMEIOT IOTCHIIHAIT
cTaTh JaepaMu pbiHKa. I[loaToMy 1enmecooOpa3Ho pa3paboTaTh  IUIAHBI,
MO3BOJISAIONINE MPEB30WTH KOHKYPEHTOB 3a CYCT HCIOJIB30BAaHUS BO3MOXKHOCTEH
pEeKJIaMbl U MAPKETHHTA, 4 TAK)KE IMOBBIIICHHS KaueCTBa PO TyKIINH;

VYBenuueHne pecypcoB: HEOOXO0IMMO HaIPaBIIATh OOJIbIIIE MHBECTUIIMHA B 3TH
MPOIYKTHI, BHEAPSITh TEXHOJOTUYECKHE WHHOBAIIMH, YBEIUYHBATH OOBEMBI
IIPOM3BOJICTBA M PEAIM30BBIBATh CTPATETHIO BBIX0/1a HA HOBBIC PHIHKH;

Juepcudukarnusa: Eciu peIHOK pacTeT O4YeHb OBICTPO, MOXXHO COXPaHUTH
JTOMHUHHPYIOIIEE TMOJIOKEHNE Ha PBIHKE, PACIIUPUB CIIEKTP YCIYT W MPOIYKTOB,
CBSI3aHHBIX C OTHMH MPOAYKTaMHU.

2. BBICOKHII ypOBEHB IIIATSKECIIOCOOHOTO CIpOoca, HO HHM3Kas JUHAMUKA
cnpoca. B aToii Tpymnme cmpoc MOXET ObITh BBICOKMM, HO CTaOWJIBHBIM HWJTH

3 ABTopckas paspaboTka.
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MEJUICHHO pacTymuM. B HacTosimee Bpemsi 3T TOBapbl MPUHOCIT MPUOBLITH, HO 110
Mepe YCUJICHUS KOHKYPEHIIMU CIpOC Ha HUX B OyJIymIeM MOXXET CHU3UTHCS.
(YcroitunBas nmpoayKIus — MalliiHbl B 000pyA0BaHue B dKcropTe CamapKaHIACKOM
obJacT):

XpaHeHUe U KOHCOMMAAIMUS: 3TU MPOAYKTHI HPUHOCIT XOPOIIYIO HNPHUOBLIb,
HO PBIHOK HE MEHSETCSd TMOCTOSHHO. HeoO0XoauMo BHEAPATH CTPATETHUH,
HalnpaBJICHHbIE HA  MOAJAEPNKAHME  KAueCTBAa  MPOAYKUHH,  TOBBIIICHUE
3 PEKTUBHOCTH MTPOU3BOJICTBA U CHUIYKEHHE 3aTparT;

Pacmmpenne peiHKa: NPOABHKEHUE NTAHHOW MPOAYKLIMH HA APYTUX PhIHKAX
(HoBble reorpaduueckre peruoHsl). HeoOXoauMo mnpuBiedh HOBBIX KIMEHTOB,
YKPENUTh NO3UIMU HAa TEKYIIEM PBIHKE U YCWIUTh KJIMEHTOOPUECHTUPOBAHHbBIC
MAapKETUHIOBBIE CTPATETUH;

CoxpaHeHre JOMUHHUPYIOIIETO MOJIOKEHUS HA PhIHKE: CHEIUATIbHbIE aKIIMU
JUTSL PACIIMPEHUS U yJIOBIETBOPECHHS CYIIECTBYIONIEH KIMEHTCKON 0asbl, ynemnsis
0c000€ BHUMaHUE YIyYIIEHUIO 0OCITYKUBAHUS KIIMCHTOB.

3. Huskuii ypoBeHb ILIATE€KECHOCOOHOIO CIpOoca, HO BBICOKAas JIMHAMUKA
cripoca. Takue ToOBapbl B HACTOSIIEE BPEMSI MOTYT HE UMETh BBICOKOT'O CITPOCa Ha
MEXIYHApPOJIHOM PBIHKE, HO €CJIM JUHAMHUKA CIIPOCAa HA HUX PACTET, OHU MOTYT
o0JazaTh BBICOKOW KOHKYPEHTOCHOCOOHOCTBhIO B OyaymieM. OTH MPOJIYKThI
CUMTAIOTCS TEPCHEKTUBHBIMU Jyisi MHBecTulud. (IIpomykuus, Haxonsmascs B
CTaJIMM POCTa PhIHKA — KCIOPT IBETHBIX MeTaJJI0B B CaMapKaHICKOM 00iacTh):

YBenuuuBanuTe MHBECTULIMU: €CIU MPOAYKT IEMOHCTPUPYET 3HAUUTEIbHBIN
pocT, HEOOXOAMMO WHBECTHPOBATH PECYPCHI B 3TOT CETMEHT, BHEIPSTh HOBBIC
TEXHOJIOTUH U TIPEBpAIIaTh MPOAYKT B 00JI€€ MHHOBAIIMOHHBIN.

3aBoeBaHME JUAEPCTBA HA PBIHKE: YTOOBI OMEPEIUTh KOHKYPEHTOB Ha PBIHKE,
BaM HEOOXOJUMO COCPEIOTOYUTHCA Ha CO3JaHUM MHHOBAIIMOHHOI'O U UHTEPECHOTO
JUISl KIIMEHTOB MPOJIYKTA.

VYcunenne pekjiaMbl M MapKETHMHTOBBIX KOMMYyHHUKaiui: Heob6xoaumo
pa3paboTaTh arpecCUBHbIE MApPKETUHIOBbIE KOMMYHUKAIMU W PEKJIAMHbBIC
cTpaTeruu 1 UHGOPMUPOBAHUS PhIHKA O TIPOIYKTE.

Pa3BuTne cTpaTermyeckux MMapTHEPCTB: MOXKHO PACCMOTPETh CTPATErHIO
COTPYJHHMYECTBA C MAPTHEPAMH WM JUCTPUOBIOTOPAMU JIJIsi MPOABUKEHUSI HOBBIX
MPOYKTOB U JOCTHUXKEHUS OoJiee OBICTPOro pocTa.

4. Huzkuit ypoBeHb IIATEKECITIOCOOHOTO CIIPOCa U HU3Kasl TMHAMHUKA CIIPOCa.
Orta rpymnma MOKeT UMETh KaK HU3KUI CIPOC, TaK U HU3KUW MOTEHIIUAN Oy ayIIero
pocta. Takue TOBappl MMEKOT HU3KHKM NPUOPUTET B JKCHOPTHOM CTpATETHH

(TynukoBasi TMPOJIYKIUS — DSHEPrOHOCUTEIIM W HEPTEHPOMYKTHI, XHUMHYECKas
TPOAYKIIHS M €€ M3CIHs, YepHbIe METAUTBI ¥ YCIyTH B dKcropte CamapKaHICKOH
00JacTh).

OnTUMHU3UPOBATh MPOAYKTOBBIA MOPT(EIb: €CIU MPOAYKT HE MOJIb3YeTCs
YCIEXOM Ha PBIHKE U BO3MOKHOCTH POCTa OTPaHUUYEHBI, HEOOXOJUMO PACCMOTPETh
BOIIPOC O COKPAILEHUHU WM MPEKPAILEHUN TPOU3BOACTBA 3TOI0 MPOYKTA;

PeOpenauHr 1 Moau(pUKALMS: €CIIH Y TPOIYKTa BCE €LIE €CTh NOTEHIHAI, €r0
MOXXHO CJI€JIaTh KOHKYPEHTOCIOCOOHBIM, YIIYYIIUB €ro, H3MEHUB JHU3aiH
MPOJYKTa U BBIITYCTUB HOBBIE BEPCHH.
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B wuccnenoBaHuM 18 IPOTHO3MPOBAHMS IOKA3aTENEH, CBS3aHHBIX C
MOBBIIIEHUEM 3KCIOPTHOTO MoTeHnuana peruona Ha 2024-2030 roael, B KauecTBe
(dbakTopoB BIMSAHHSI Ha 00beM permoHambHOro skcrnopra (Y) CamapkaHACKON
o0nacTi OBLTM TPHUHATHL: BaJOBOM PETMOHANBHBIM MPOAYKT (X;), 00BeM
NPOMBIIICHHOTO TPOu3BOJCTBA (X;), WHBECTHIIMU B OCHOBHOW Kamutan (X3),
uH(ppacTpykTypa (MPOTSKEHHOCTh TPAHCIOPTHBIX TNyTeil) (X4), TpPyIdOBBIE
pecypcsl (Xs) (Tabnuia 4).

[Ipy MHOrOMEpHOM pPErpecCMOHHOM aHanu3e (HAKTOPOB, BIUAIOMIMX Ha
o0beM skcropra CamapkaHICKON 00J1acTH, ypaBHEHHE MHOIOMEPHOM perpeccuu
BBIPA3WJIOCh CIEAYIOLUM 00pa3oM:

Tabuanua 4
dakTopbl, BIUAIONINE HA MOKA3aTeJH PerHOHAJIBHOI0 IKCIOPTA
CamapKancKoii 061acTi

Oo0bem . Oo0bem Hngpactpy
Banosoii KTypa
permoHajb- npovbil | WHBecTHIIUM
permoHajb . . (mporsixen- | TpynoBbie
HOI'0 . JICHHOH B OCHOBHOM
HBI HOCTH pecypchl,
IKCIOPTA, NMPOAYK- KanuTasi,
NPOAYKT, TPAHCIOPTH | THIC. YeJl.
Toawl MUJIH. J0JLI. MUIDIL CYM MU, MJIpA. CYyM BIX TIyTeii)
CIIA prLey MJIPJ CYyM K{’I
Y X1 Xz X3 X4 XS
2010 109,2 6 585,8 2011,2 1083,1 61,2 1815,7
2011 133,2 8218,5 2 485,6 1 345,6 84,9 1902,6
2012 1419 99545 32220 1 586,0 101,4 1943,7
2013 257,5 12 383,0 3880,1 2127,6 126,3 1973,8
2014 179,9 15477,0 4 966,4 2540,4 153,7 2003,8
2015 232,17 18 513,7 6 095,5 3237,2 187,1 2033,6
2016 259,2 23 083,3 7446,0 3623,5 213,1 2058,2
2017 259,9 29 852,1 92420 4 384,2 252,6 2079,6
2018 315,6 36 320,9 13 488,1 7061,4 293,1 2103,4
2019 398,5 43 558,9 15 783,6 10 266,7 1178,6 2117,1
2020 335,2 47 576,0 18 383,4 14 656,4 2356,0 2125,2
2021 531,7 59 260,4 22 834,3 15 641,6 2270,1 21220
2022 636,6 68 988,6 29 188,6 18917,1 2709,1 2164,8
2023 766,8 84 093,8 32 955,7 25717,1 2098,5 2167,6

Y=1B,X)+e (7)
rme X = X (Xg, X5, ooy Xi) BEKTOpP HE3aBUCUMBIX (OOBSICHSIONINX )
MIEPEMEHHBIX; B - BEKTOP MapameTpoB (IOUICKUT ONPEACIICHUIO); € - CIydaiHas
omuOKa (OTKJIOHEHHE);
Y — 3aBucumas (00bsCHsAEMas) IEpEMEHHas.
[TpoBoauTCS CpaBHUTEIbHAS OIICHKA BIMSHUS AaHATU3UPYEMBIX (PaKTOpOB Ha
PE3YIBTUPYIONIYIO XapaKTEPUCTHKY

1 ABTopckas pa3paboTka Ha OCHOBE MAaHHBIX [ocymapcTBeHHOro kommTeTa PecmyOmukn Y30eKHWcTaH 110
CTaTHCTHKE.
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Cpennnii K0O3)PUITMEHT 3TaCTHYHOCTH MOKA3BIBAET, HA CKOJILKO TIPOIIEHTOB
U3MEHHUTCS pe3yJIbTaT OT CPEJHEro 3HaueHus Y B CpeJHEM NpH H3MEHEHUU
daktopa X; Ha 1% OT ero cpemHero 3HaYCHMUS;

KoaddumumenTtsr  mokaspiBaroT, 94TO €ciau 3HaueHUE (akTopa H3MEHSIETCS
HAa OJHO CTaHJApTHOE OTKIOHEHHE Sy, TO 3HAYCHHE PEe3yIbTHPYIOIICH
XapaKTEPUCTUKHU B CPETHEM U3MEHSICTCS Ha €ro CTaHJAapTHOE OTKIOHCHHE 3.

Tadauna S
Nuaukaropbl ypaBHeHUs perpeccmu15
Koeffitsient- | Stan-dart t- P Pastki Yuqori
lar xatolik | statistika | giymat 95% 95%
const -1379,41 741,7057 | -1,85978 | 0,089848 | -3011,89 | 253,076
WNudpactpykrypa
(IPOTKEHHOCTE |0 109745 | 0038082 | 2,697923 | 0,020734 | 0,018924 | 0,18656
TPAHCIIOPTHBIX MyTEH)
kM (X4)
Tpynossie pecypcsl,

0,790878 | 0,374349 | 2,112678 | 0,058306 | -0,03306 | 1,614814

ThIC. yell. (Xs)

Ha ocHoBanuu nmpuBeIeHHOM BbIllI€ TAOIUIBI OBLIIO MOCTPOCHO CIEAYIOIIEE
MHOTOMEPHOE PETrPECCUOHHOE YPaBHEHUE:

Y =-1379,4072 + 0,1027X4 + 0,7909Xs. (8)

[lo pe3ynbTaTam SKOHOMETPHUYECKOTO aHain3a (aKTOpPOB, BIUSIOMIUX HA
o0veM okcropra CamapkaHACKOM o0nacTv, yBeJIMYEHHE TOKazaTens Xg
(Uudpactpykrypa (MpOTSKEHHOCTh TPAHCIOPTHBIX IyTel), kM) Ha 1000 em.
MPUBOJNT K CpelHEMYy yBenuueHuto mokazareis Y (OO0beM permoHasbHOTO
skcropTa, MiH. a0u1. CIIA) nHa 103,0 gout. CIIA. YBenuuenue nokazatens Xs
(TpynoBeie pecypchl, Thic. yen.) Ha 1000 enuHUI] NPUBOAUT K CPEIHEMY
yBenuueHuto nokasarenst Y (O0beM peroHalibHOrO 3Kcnopta, MiH. aojul. CIIA)
Ha 791,0 gomn. CIIA.

Tabauua 6
ITapameTpbl MHOTOMEPHOI JIMHEHHOM perpeccun16
3 ® S
S S S S S 3
3 S 3 g < S B3
s SRS 3 2 A 2
S S 3 g 3 S S
= £ 3 S 3 3 =
<= SERS) s » X "
3 5 D e R
2 © -
const -1379,41 741,70 -1,86 0,09
HNudpactpykTypa
(IPOTSKEHHOCTh TPAHCTIOPTHBIX
nyreit) kM (X4) 0,10 0,04 2,69 0,021 0,791 0,000
TpynoBbie pecypchl, ThIC. Yell.
(Xs) 0,79 0,37 2,11 0,06

1 Pazpabotano Ha OCHOBE aBTOPCKUX PacyEToB.
16 Pazpabotano Ha OCHOBE aBTOPCKUX PacyEToB.
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Pesynbrarhl mpuBENEHHON BBINIE TaOJUIIBI MOMKHO 3allicaTb B BHJE
cienyroiero ypasuenus perpeccun: Y = 101,39 * EXP(0,1344 * B19) (9)
VYBenuueHue MpOTSHKEHHOCTH TPaHCHOPTHRIX myTed B (CaMapKaHACKOU
o0nacTy Ha 1 KM MO3BOJIUT yBEIMYHUTHh PErHOHaNbHBIN 3kcnopT Ha 103,0 moi.
CIIA.
bbuto mpencka3zaHo, 4TO yBeJNMUYEHHE padoydeil CHiIbl Ha ThHICSYY 4YeOBEK
NpUBEJET K YyBEIMYEHUIO oObema skcroptra Ha 790 Thicau poutapo CIHIA.
W3 3nauenus kBagapara R 3ty daktopsl 00bACHSIIOT 79% U3MEHEHUs] EPEMEHHON
Y. Bunno, uro dakTopsl ObuTH BRIOpaHBI MPABWIBHO, TaK KaK BEPOSITHOCTh TOTO,
YTO 3HAYeHHE CTAaTUCTHKHU F OyJaeT MeHbllle KpUTHUECKOIr0 3HaYeHHsI, paBHA HYJIIO.

O0beM permoHAJIBHOIO IKCIOpPTa, MJIH. 01 CIITA

398.5

315.6

257.5 259.2  259.9
179.9 232.7

109.2 1332 1419

2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

Pucynok 6. ITporxos oobema sKkcnopra no CamMapkanackoii obaacru

B 3akmroueHue ciegyer OTMETHUTh, YTO HAa OCHOBAaHMM aHAJIM3a JIaHHBIX
IPUBEICHHON BBIIIE TAOIMIIBI MOYKHO CII€NaTh BBIBOJ, YTO BIUSHUE TPAHCIOPTHON
UHQPACTPYKTYphl U TPYJOBBIX PECypcoB Ha 00beM skcrnopra CamapKaHICKON
o0nacTu SIBISIETCA CTATUCTUYECKHM 3HAYUMBIM Ha YpPOBHE JOBEPUTEIBHOMN
BeposiTHOCTH 79,82%. CornacHo pe3yJsibTaraM, MOJYyYEHHBIM C IMOMOILBIO JIMHUN
TPEHAA, OSKCHOHEHIMAIBbHBIX W MHOTO(AKTOPHBIX YPAaBHEHHUW pErpeccuu,
MPOTHO3UpYETCs, 4To 00BbeM rkcnopTa Camapkanjckoil oonactu k 2030 rogy no
cpaBHeHuto ¢ 2023 rogom yBenuuutcs Oojiee 4yeM B 2 pasza, TO €CTh JOCTUTHET
1705,1 muH. nomtapos CILIA.

3AK/IIOYEHUE

B pesynprare HaydHOTO MCCIEAOBaHUS, TPOBEICHHOTO HA COMCKAHNE YICHOM
crenienn gokTopa ¢umiocopun (PhD) mo sxoHoMuKe Ha TeMy «MapKeTHHIOBBIE
CTpaTETUX TMOBBIMICHUS YKCIIOPTHOTO MOTSHIIMANIA TIPEIPHUITHS», OBUTH CIICITaHbI
CJIEIyIOIME BBIBOJBI OTHOCHUTEIBHO MAPKETUHIOBBIX CTPATETHil TOBBIIICHUS

ol Pazpabotano Ha OCHOBE aBTOPCKUX PacyEToB.
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HKCIOPTHOrO MoTeHnuana CaMapkaHaCcKoi 00JacTH, BaKHEUIIETo IEHTPaTbHOTO
pEerroHa Hallei CTpaHbl, U MPEAIPUATHI, pabOTAIOIINX B PETHOHE:

1. OKCOPTHBIN MOTEHIMAN MNPEANPUATUS. SABJISIETCS COCTABHOM YacCThIO
SKOHOMHUYECKOTO IIOTEHIMaa, KOTOPBIM pPAa3BUBACTCA BO B3aUMOJICCTBUU C
MPOU3BOJICTBEHHBIM, TPYAOBBIM, MNPUPOTHO-PECYPCHBIM, HUHPPACTPYKTYPHBIM,
WHBECTUIIMOHHBIM, HAyYHO-TEXHUUYECKUM W WHHOBAIIMOHHBIM MOTEHIMaiamMu. B
pe3ysIbTaTe M3YYECHUS TEOPETUYECKUX IOJXOAO0B K IMOBBIIMIEHUIO SKCIOPTHOIO
NOTEeHIMaJIa TNPEANpUsITHs Ha OCHOBE aBTOPCKOIO TMoOAXxoja pa3paboTaHa
CTPYKTYpHasi CTPYKTypa 3KCIOPTHOIO MOTEHIMaNa NPEANPUATUS U OINPEIEICHbI
cnenupuyecKre XapakTePUCTUKU SKCIOPTHOTO MOTEHIMANa npeanpusatus. Taxxke
OblT yiyulieH (PUHAHCOBBIM IMOTCHIMAN, SBJISIOIIMNACS BaKHOM COCTAaBIISIOIICH
AKCHOPTHOTO MOTEHIMANA MPEANPUATHS, 3a CUET BKIIOUEHHUS B COCTABIISIIOLIYIO
MHBECTUILIMOHHOW MPUBIIEKATEIbHOCTH, a TAK)KE€ MAPKETUHIOBBIA MOTEHIMAN 32
CYET BKJIIOUEHHUS B COCTABIAIONIYIO Au(dEepeHITHAINN IKCTIOPTHOU MPOAYKIIUH U
auBepcuUKaIy 3apyOe HbIX PHIHKOB COBITA.

2. Jlmsi  ONEHKHM  OKCHOPTHOTO  TOTEHIMANa  MPEANPUATHS  IIHPOKO
UCIIOJB3YIOTCA JiorapupMuueckue (GopMbl TpaBUTAIMOHHON MOJENIH, KOTOpPbHIC
MPUMEHSAIOTCS I OLEHKH JKCIOPTHOTO MOTEHIMAala CTpaHbl. B uccimenoBanusax
paccMaTpUBaIUCh JgorapupMuyecKue paclIMpeHHbIE (bopMbI Moen
IPAaBUTALMOHHOW MOJENH, UCIOIb3YEMbIE JUISl OLEHKH 3KCIIOPTHOIO MOTEHIHAJIA
PETHOHOB U NPEANPHUATUNA B TaKUX cTpaHax, kak Taubl, Munus, [Takucran, Typuus
n Poccuga. [Ins OLIEHOK 53KCIOPTHOIO MOTEHUHAA MPEANPUSATUAS aBTOPOM
pa3zpaboTaHa cucTeMa SKOHOMHUYECKHX MOKa3aTeNIe SKCIIOPTHOM JAESTEHbHOCTH Ha
OCHOBE BHYTPEHHErO JSKCIOPTHOIO TNOTEHIMANa, BHEIIHETO HKCIOPTHOTO
MOTEHIIMAJIAa U MOKa3aTeNied KOHKYPEHTOCIIOCOOHOCTH 3KCIIOPTHOM PO TyKIIUH.

3. Pa3zpaboTka MapKeTHMHTOBOW CTpaTErWH JUIsl TOBBIMICHUS 3KCIOPTHOTO
MOTEHIMAa NPEAIPUATHS BKIKOYAET HECKOJIbKO 3TanoB. Ha mnepBoMm »3tame
OpPraHu3yIOTCSI MAPKETUHTOBBIE UCCIIEAOBAHNS U CUCTEMATU3UPYIOTCS TAHHBIE NI
M3y4YE€HUs MPOU3BOJCTBEHHOTO, YKOHOMHYECKOTO, TEXHOJIOTUYECKOTO W HWHOIO
noTeHnuana npeanpustus. Ha BTopoM »sTame QopMmupyercss MapKEeTHHTOBAs
CTpaTerusi W IUIAH MEPONPHUATHA N0 Pa3BUTHIO JKCIOPTHOM mnpoaykuuu. Ha
TpeTheM 7dTamne pa3padoTaTb MAapPKETUHTOBYIO CTPATErHiO JUIsl  YBEJIUYEHUS
AKCHOPTHOIO MOTEHINANA NPEANPUITHS.

4. Dkcnopt ToBapoB PecnyOnuku Y30ekuctan B 2024 roxy (B neHax FOB)
coctaBut 19 743,8 muH. gomn. nomtapo CHIA. B cTpykType 3KcmopTa CTpaHbl
MPOM30IIEN P HU3MEHEHHH. B 4acTHOCTHM, pE3KO COKpAIAeTCd JKCHOPT
XJIOMKOBOTO BOJOKHA. HOMEHKnaTypa 3KCIOPTHOW MPOAYKIMU CTPAHbI JOCTUTIIA
moutu 4000 HanMmeHoBaHuM. Takke HaOMIOMACTCS CHUKEHHE DKCIIOPTA I[BETHBIX
METaJlIOB, YHEPrOHOCUTENEH U He(DTENPOAYKTOB. B 4acTHOCTH, SKCTIOPT IIBETHBIX
MetaiioB B 2023 rogy mo cpaBHeHuto ¢ 2022 romoM cokpatuics Ha 6,5%, a
AKCIIOPT DHEPTOHOCUTENEH U HEDTEPOIYKTOB cOKpaTuics Ha 22,6%. Oxugaercs,
YTO JKCIIOPT 3THUX TOBAPOB BHOBbL yBenmuutca ¢ 2024 roma. B 2024 rony
HauOONBIIMK pOCT MO cpaBHeHHIO ¢ 2023 romoM HaOMOAANCs B YEPHBIX U
LBETHBIX MeTamuiax — 61,1 mponenTa, XuMHUIECKON NMPOAYKINUH U €€ U3IEIUAX —
59,3 mpoueHTa U MpOAOBOILCTBEHHBIX TOBapax — 34,9 npolieHTa.
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5.B xome wuccnenoBaHus Obula H3yyeHa HKCHOPTHAS JESTENbHOCTD
npeanpuatuid, padortatomux B Camapkanjackoit obmactu, takux kak CII OOO
«Bulungur-Sandvik», CIT OOO «Smart Hygiene Facilities», CIT OO0 «Daka Tex»
u 000 «SamAntepGilamy. TlpoBenena omenka skcropTHoro motenmuana CIT
OO0 «Bulungur-Sandvik» u CIT OOO «Smart Hygiene Facilities» na 2020-2024
rojbl. Hanbomnbiielt sxcnoptHoi peHTadenbHocTu B 2024 roay gocturio CIT OO0
«Smart Hygiene Facilities», Taxke yCHEIMIHO pa3BUBAJIO HKCIOPTHYIO
AesTeNbHOCTh U yBeanunBano peHradenbHocTs CIT OO0 «Bulungur-Sandviky.

6. UccneqoBanre  BO3MOXKHOCTEH  MpEANpPUATHA 1O  HapallMBAHUIO
HKCIIOPTHOTO TOTEHIMAaja PEeruoHa MPOBOAMIOCH C HCIOJIb30BAaHUEM HHJEKCA
bamaccet  (Bl) — aHanW3a  OTHOCHUTENIBHOTO — MPEUMYIIECTBA  AKCIOPTA
Camapkanjackoil obmactu 1o ToBapHOW cTpykType. Ilo pesynpTaTam aHanmsa
HKCIIOPT MAIMH W 00O0PYNOBaHUS, TEKCTUJIS M OACKIbI, MPOJYKTOB MUTAHUS
pernoHa MMeeT BBICOKOE OTHOCHUTEIbHOE MPEUMYIIECTBO B CTpaHE W MHUpE. DTO
TaK)K€ O03HAYaeT OTHOCUTEIBHOE SKCIOPTHOE NPEUMYIIECTBO MPEINPHUITHIA,
pabortaromux B ATUX cekropax. Iloatomy Haubonee 1enecooOpa3HO
pa3pabaTeiBaTh MapKETHHTOBbIE CTPATETHH, HAIMpPABJICHHbIE HA YBEIWYCHHE
OKCIOPTHOTO TMOTEHIMANa MPEINPUATAN, OJKCHOPTHUPYIOUINX TEKCTHUIBHYIO,
HIBEHHYIO U TPUKOTAKHYIO MPOAYKIIMIO, a TAKXKE MPOAYKTHI MUTAHUS B PETHOHE.

7. Paspaborano mnpemnoxkenue i npeanpustuii CIT OOO «Bulungur-
Sandvik», CIT OOO «Smart Hygiene Facilitiesy, mo auddepeHIpOBaHHBIM
MapKETUHTOBBIM CTpaTerusM 1o auddepeHranum npoayKIui, CO3JaHUI0 U
MO3UIIMOHUPOBAHUIO OpEH/a, IIEHOBBIM CTpPATETHsIM, KaHajaM JAUCTPUOYIHH U
cObITa, CEpPBUCY © JIONMOJHHUTEIBHBIM yCIIyramM, a TaKXe CTpaTeruu
AuBepcu(UKAIIMM  IKCHOPTHBIX PBIHKOB HAa OCHOBE pACUIMPEHUs KaHaJIOB
AKCIIOPTA, AUBEPCU(PHUKAIMN TPOAYKIHH, Teorpapuueckord TuBEepCHPUKALUU U
TuBepCUBUKAIIIN PHIHKOB.

8. Ananu3 TOBapHOW CTPyKTyphl d3kcmopta CamapkaHICKOW oOmactu
MIPOBOMJIICS C UCTIOJIB30BAHUEM MATPHIIBI TUHAMUKHU TUIATEKECTIOCOOHOTO CIpoca
Ha YPOBHSIX KOOpDAHMHAT ypPOBHsS IuTaTexecrocobHoro cmpoca. [lo pesynbpraram
aHanuza: 1. Belcokuii cnpoc U BbICOKHE TeMIbl pocTa (BblcokonmoTeHInanibHas
NPOJYKIMSA: MPOAYyKThl NuTaHuss B dkcrnopre CamapkaHiackod o0jacTH); 2.
Boicokuii crpoc, HO HU3KHE TeMIbl pocTa (YCTOWYMBAs MPOIYKUIHUS - IKCIOPT
MamuH u obopynoBanus B Camapkanjackoil oOmactu); 3. Huskuii cnpoc, HO
BbIcOKHE TemIbl pocTta ([Ipoaykius B cTaguu pocTa phIHKA - IIBETHBIE METAJLIBI B
skcniopre Camapkanjckoi oOnactu); 4. BbISIBIEHBI HU3KUA CHOPOC U HUBKHE
TEMIBl pocTa (TYNMHUKOBAas MPOAYKUHUS — JHEPTOHOCUTENH U HEPTEHPOMYKTHI,
XUMUYECKasl MPOAYKIMS U €€ W3NS, YepHble METAJIBI U YCIYyTd B JKCIOPTE
CamapkaHackoit 00macTH).

9. CormacHO  aBTOpPCKOMY  MOAXOAYy  pa3pabotaHa  KiaccUUKAIMs
MapKETHUHTOBBIX CTPATErHil MOBBIIMICHUS SKCIOPTHOTO MOTEHIMAIA MPEIIPUITHUS.
Cornacno kmaccuuxanuu BbiaenaeHbl TuddepeHIpoBaHHbIE MapKETUHIOBBIC
CTpaTeTuu, CTPAaTEernu TUBEPCU(PHUKAIUU MO AKCIOPTHBIM TOBapaM W yciIyraMm u
pBIHKaM  CcObITa, KOMIUIEKCHBIE OKCIIOPTHBIE MapKETHHTOBBIE CTpaTeruu
MPEANPUATHS, 0a30BbIC MAPKETHHTOBBIC CTPATETUH MIPEATIPUSTHSI, MAPKETHHTOBBIC
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CTpaTEeTruu, UCIOJIb3YEMBIE 110 YPOBHIO TEPPUTOPUAILHOTO JAENEHUS U CyOBbeKTaM
MapKEeTHHTA.

10. ITo pe3yabpTaTamMm 3KOHOMETPUUECKOTO aHaju3a (haKTOPOB, BIUSIOUIMX Ha
ooweM skcnopra Camapkanjckoi oOmactu, yBenmuenue X; (HMudpactpykrypa
(IpOTSKEHHOCTh TPAHCIOPTHBIX TyTel), kM) Ha 1000 ed. mpUBOIUT K CpeaHEMY
yBenuueHuto Y (O0beMm permoHanbHOro skcmnopta, miH. gojui. CIJA) na 103,0
nomn. CHIA. Veennuenune X, (TpynoBbie pecypcsl, Thic. uen.) Ha 1000 enuHun
NPUBOAUT K cpeaHeMy yBenudeHuto Y (OObeM peruoHajgbHOro IKCIOPTA, MIIH.
nosn. CIIIA) va 791,0 nonn. CIIA.

11. Bausitnue TpaHCHOPTHOM WHGPACTPYKTYphl U TPYAOBBIX PECYpCcOB Ha
o0beM skcropra CamapkaHACKOH 00JIaCTHM CTaTUCTHUYECKM 3HAYMMO Ha ypOBHE
JIOBEpPUTEIBHON BepoATHOCTH 79,82%. CornacHo pe3yibTaraMm, HOJYYEHHBIM C
MOMOUIbIO JIMHUN TpPEeHAa, HSKCIOHEHIMAIbHBIX M MHOTO(AKTOPHBIX ypaBHEHUMN
perpeccuu, MPOrHO3UpYyeTcs, 4To o0beM skcrmopra CamapkaHICKON o0sacTu K
2030 roay o cpaBHeHHUIO ¢ 2023 rogoM yBenuuuTcsa 0ojee YeM B 2 pasa, TO €CTh
noctureet 1705,1 miH. nommapos CIIA.
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INTRODUCTION (abstract of the thesis of the Doctor of Philosophy (PhD))

The purpose of the research is to develop scientific proposals and practical
recommendations for developing marketing strategies to increase export potential
at the enterprise.

The tasks of the research work are:

analysis of theoretical approaches to increasing the export potential of an
enterprise and substantiation of the author's approach;

study of the methodological foundations of assessing the export potential of
an enterprise;

study of the specific aspects of developing marketing strategies to increase the
export potential of an enterprise;

analysis of the main trends in export development in Uzbekistan;

analysis of the export potential and competitiveness of enterprises;

study of the possibilities of enterprises in increasing the regional export
potential;

study of the possibilities and directions of using marketing strategies to
increase the export potential of an enterprise;

development of a marketing strategy to increase the export potential of an
enterprise;

econometric forecasting of increasing the regional export potential of the
Samarkand region.

The object of the research was the marketing activities of enterprises
engaged in export activities in the Samarkand region.

The subject of the research is the socio-economic and organizational
relationships associated with the use of marketing strategies to increase export
potential in an enterprise.

The scientific novelty of the research work comprised of following:

according to the methodological approach, the economic content of the
concept of "export potential of an enterprise™ is improved from the perspective of a
complex and multifactorial concept related to the structural elements and specific
features of the export potential of an enterprise, the model of the relationship
between the export potential of an enterprise and the competitiveness of the
enterprise, and the practical application of the enterprise's production and sales
capabilities to foreign markets in the "resources-reserves-opportunities” chain;

the level of readiness for the export of goods and services is based on the
acceptable ranges of the relative advantage (RCA) index (RCA>1,000;
0.700<RCA<1,000; 0.500<RCA<0.700; 0.250<RCA<0.500; 0.100<RCA<0.250;
RCA<0.100) determined when assessing the export potential and competitiveness
of enterprises in the export groups of raw materials, consumer goods, and high
value-added goods and services;

based on the matrix of the “effective demand dynamics - effective demand
level” of the composition of export goods of the Samarkand region, marketing
strategies have been proposed that coordinate the demand situation of enterprises
in the markets importing export goods and the growth rates of regional production;
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based on an econometric model of the relationship between the factors of
gross regional product, industrial output, investments in fixed capital,
infrastructure and labor resources affecting the volume of regional exports, forecast
indicators for increasing the regional export potential of the Samarkand region
until 2030 have been developed.

The scientific and practical significance of the research are as follows:

the structural elements of the enterprise's export potential and their
interdependence were studied, and a model of the relationship between the
enterprise's export potential and the enterprise's competitiveness was developed;

the enterprise's export potential is an integral part of economic potential, its
development is based on its interaction with production, labor, natural resources,
infrastructure, investment, scientific and technical and innovative potential;

as a result of studying theoretical approaches to increasing the enterprise's
export potential, a structural framework for increasing the enterprise's export
potential was developed,

in developing marketing strategies to increase the enterprise's export
potential, the practice of developing effective marketing strategies and programs
aimed at developing export activities of enterprises, promoting priority goods in
export, and ensuring attractiveness for the target audience was improved,
according to foreign experience;

the methodology for assessing the export potential of enterprises through
indicators such as the profitability of export sales, the share of marketing expenses
spent on export products, the share of profit from exports in total profit, the
profitability of production assets, and the profitability of export products has been
improved;

the comparative analysis method RCA (Revealed comparative advantage)
index was used to reveal and describe the export potential and competitiveness of
regions, the specific characteristics of exports of goods and services, and the
opportunities for increasing the export potential of enterprises operating in the
region were identified;

marketing strategies for export goods and foreign markets were developed
based on the analysis of the matrix "effective demand dynamics” and "effective
demand level" as criteria for assessing the volume of demand by groups and types
of export goods.

Implementation of research results. Based on the proposals developed on
marketing strategies for increasing the export potential of the enterprise:

according to the methodological approach, the economic content of the
concept of "export potential of the enterprise™ was improved from the perspective
of a complex and multifactorial concept related to the structural elements and
specific features of the export potential of the enterprise, the model of the
relationship between the export potential of the enterprise and the competitiveness
of the enterprise, the practical application of the enterprise's production and sales
capabilities to the foreign market in the "resources-reserves-opportunities” chain,
theoretical and methodological information was used to prepare a recommended
textbook for students of higher educational institutions entitled "B2B Marketing"
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(discussed at the 4th meeting of the Council of the Samarkand Institute of
Economics and Service on November 27, 2024 and issued a publication permit
with registration number Ne217-27/11). As a result of the implementation of this
proposal, students have the opportunity to expand their theoretical knowledge on
the concept of the export potential of an enterprise, which is improved from the
perspective of a complex and multi-factorial concept related to the practical
application of production and sales opportunities to foreign markets;

The proposal to use the acceptable ranges of the relative advantage (RCA)
index (RCA>1,000; 0.700<RCA<1,000; 0.500<RCA<0.700; 0.250<RCA<0.500;
0.100<RCA<0.250; RCA<0.100) determined when assessing the export potential
and competitiveness of enterprises in the export groups of raw materials, consumer
goods, and high value-added goods and services, was used in the activities of the
Ministry of Investments, Industry and Trade of the Republic of Uzbekistan
(Reference of the Ministry of Investments, Industry and Trade of the Republic of
Uzbekistan No. 03-21-2-01527 dated November 6, 2024). As a result of the
implementation of this proposal, the export volume and export geography of
enterprises exporting agricultural products, textile products, and high value-added
products to electrical engineering products in the Samarkand region have
expanded;

the proposal to use marketing strategies that coordinate the demand situation
in the markets importing export goods and the growth rates of regional production
of enterprises based on the matrix “effective demand dynamics - effective demand
level” of the export goods composition of the Samarkand region was used in the
development of the “Road map” of the Samarkand region's Department of
Investments, Industry and Trade aimed at expanding the regional export geography
and exporting products to markets with unsatisfied demand (Reference of the
Ministry of Investments, Industry and Trade of the Republic of Uzbekistan No. 03-
21-2-01527 dated November 6, 2024). As a result of the implementation of this
proposal, it has become possible to expand the export geography of food products
with high demand and high growth rates in the export of the Samarkand region,
increase the production volume of machinery and equipment with high demand but
low growth rates, produce innovative products in non-ferrous metals with low
demand but high growth rates, and rebrand and modify energy and oil products,
chemical products, ferrous metals and services with low demand and low growth
rates;

the forecast indicators for increasing the regional export potential of
Samarkand region until 2030, developed based on an econometric model of the
relationship between the gross regional product, industrial product, investments in
fixed capital, infrastructure and labor resources, which affect the volume of
regional exports, were used by the Samarkand regional Department of Investments,
Industry and Trade to develop strategies for increasing the export potential of
Samarkand region (Reference of the Ministry of Investments, Industry and Trade
of the Republic of Uzbekistan No. 03-21-2-01527 dated November 6, 2024). As a
result of the implementation of this proposal, it was possible to coordinate the
export parameters of long-term goods and services of Samarkand region.
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Approbation of the results of the study. The results of this research were
discussed at 14, including 12 international, 2 republican scientific and practical
conferences.

Publication of research results. A total of 23 scientific works on the topic of
the dissertation work, including 7 articles in scientific publications recommended
for publication by the Republican Higher Attestation Commission on the main
scientific results of doctoral dissertations, 5 of which were published in republican
and 2 foreign journals.

The structure and scope of the dissertation. The composition of the
dissertation consists of an introduction, three chapters, a conclusion, a list of used
literature and appendices. Its volume is 156 pages.
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