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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahon iqgtisodiyotining
globallashuvi sharoitida tabiiy resurslardan samarasiz foydalanish, genetik
modifikatsiyalangan mahsulotlar ishlab chigarishning rivojlanishi, sifatli gishlog
xo‘jaligi yerlarining gisgarishi sababli ekologik vaziyatning tobora yomonlashuvi
kuzatilmoqda. Jahon banki va Birlashgan Millatlar Tashkilotining Atrof-muhit
bo‘yicha dasturi (UNEP) ma’lumotlariga ko‘ra, yomon ishlab chigarishning global
atrof-muhitga ta’siri 2023-yilda sezilarli bo‘lib, global CO, emissiyasi 40,6 milliard
tonnaga yetgan, bu iqlim o‘zgarishining asosiy omili hisoblanadi!. Shuningdek,
dunyodagi hamma tozalanmadan ogava suvlarning gariyb 80 %i tabily suv
resurslariga qo‘shilib ketmoqda. 2023-yilda sanoat chigindilaridan chuchuk suv
ifloslanishining ortishi gayd etilgan, bu suv sifatining yomonlashishi va mavjud
chuchuk suv resurslari gisgarishiga olib kelmogda. Mavjud ijtimoiy-iqtisodiy
vaziyatga javoban dunyodagi korxonalarda o‘z marketing faoliyatini tashkil etishda
yangi ekologik yo‘naltirilgan yondashuvlarni ishlab chigish muhim ahamiyat kasb
etmoqda.

Global ekologik muammolar va geosiyosiy begarorlik kuchayishi sharoitida
kompaniyalar faoliyatiga ekologik yo‘naltirilgan yondashuvlarni ishlab chiqishga
qaratilgan ilmiy tadqiqotlarga e’tibor kuchaymoqda. Yildan yilga ekologik yoki
“yashil” marketingga qiziqish nafaqat kompaniya imijini yaxshilash, balki uning
bargaror igtisodiy rivojlanishiga ham hissa qo‘shuvchi noyob mexanizm sifatida
ahamiyati ortib bormoqda. Aynigsa, yengil sanoat korxonalarining jamiyat va atrof-
muhit oldidagi mas’uliyat darajasining ko‘rsatkichi sifatida yashil marketingning
ahamiyatini oshirish, yashil tamoyillarga asoslangan marketing vositalarini
mahsulotlarni  jahon bozorlariga eksport qilishning kuchli vositasi sifatidagi
salohiyatini oshirish, shuningdek, kelajak avlodga ekologik bargaror jamiyatni
goldirish vazifalari muhim ahamiyat kasb etmoqda.

O‘zbekiston yashil igtisodiyot tamoyillariga asoslangan igtisodiy tizimni joriy
etish bosqichida bo‘lib, mazkur tamoyillar nafaqat yengil sanoat tarmogqlarida, balki
igtisodiyotning hamma bo‘g‘inlarida tatbiq etilmoqda. Xususan, O‘zbekiston
Respublikasi Prezidentining 2025 yil 30-yanvardagi PF-16-sonli “O‘zbekiston —
2030 strategiyasini “Atrof-muhitni asrash va “yashil iqtisodiyot” yilida amalga
oshirishga oid davlat dasturi to‘g‘risida”gi farmonida “tabiiy resurslarni tejash va
ulardan ogilona foydalanish, ekologik bargarorlikni ta’minlash”, “yashil igtisodiyot”
tamoyillarini keng joriy qilish, iqtisodiyotni iglim o‘zgarishiga moslashtirishga
garatilgan loyihalarni barqaror moliyalashtirish” singari ustivor vazifalar belgilab
berilgan. Shuningdek, O‘zbekistonda ifloslantiruvchi moddalar chigindilarini
kamaytirish va ishlab chigarishning ekologik xavfsizligini oshirishga garatilgan
korxonalar uchun ekologik standartlar joriy etilmogda. Mazkur holatlar O‘zbekiston
to‘qimachilik sanoatida “yashil marketing” strategiyalaridan foydalanishni
takomillashtirish asosida aholi uchun bargaror iste’molni targ‘ib qiluvchi marketing
vositalaridan foydalanish va ekologik mas’uliyatni oshirishga qaratilgan strategik
yo‘nalishlarni ishlab chiqishni tagoza etmoqda.

L UNEP. Emissions Gap Report 2023. https://www.unep.org/resources/emissions-gap-report-2023



Dissertatsiya tadgiqoti O‘zbekiston Respublikasi Prezidentining 2025-yil
30-yanvardagi PF-16-sonli “O‘zbekiston — 2030 strategiyasini “Atrof-muhitni
asrash va “yashil iqtisodiyot” yilida amalga oshirishga oid davlat dasturi
to‘g‘risida”gi, 2024-yil 1-maydagi PF-71-sonli “To‘qimachilik va tikuv-trikotaj
sanoatini  rivojlantirishni  yangi  bosgichga olib chigish chora-tadbirlari
to‘g‘risida”gi, 2023-yil 2-sentabrdagi PF-155-sonli “To‘qimachilik sanoatini
moliyaviy qo‘llab-quvvatlash bo‘yicha qo‘shimcha chora-tadbirlar to‘g‘risida”gi,
2020-yil 5-maydagi PF-5989-sonli “To‘gqimachilik va tikuv-trikotaj sanoatini
qo‘llab-quvvatlashga doir kechiktirib bo‘lmaydigan chora-tadbirlar to‘g‘risida’gi
farmonlari, Vazirlar Mahkamasining 2024-yil 11-maydagi 274-sonli “Respublikada
to‘qimachilik, charm-poyabzal va elektrotexnika mahsulotlari eksportini tartibga
solish  chora-tadbirlari  to‘g‘risida”gi, 2022-yil 30-sentabrdagi 556-sonli
“To‘qimachilik va tikuv-trikotaj korxonalarida chuqur gayta ishlash va yugori
qo‘shilgan giymatli tayyor mahsulotlar ishlab chigarish hamda ularning eksportini
moliyaviy qo‘llab-quvvatlashni yanada kengaytirish chora-tadbirlari to‘g‘risida”gi
qarorlari hamda to‘qimachilik sanoatini rivojlantirish sohasiga oid boshqa me’yoriy
hujjatlarda belgilangan vazifalarni amalga oshirishda muayyan darajada xizmat
qgiladi.

Tadgigotning respublika fan va texnologiyalari rivojlanishi ustuvor
yo’nalishlariga mosligi. Mazkur dissertatsiya respublikada fan va texnologiyalar
rivojlanishining 1. “Demokratik va huquqgiy jamiyatni ma’naviy-ahlogiy va madaniy
rivojlantirish, innovatsion iqtisodiyotni shakllantirish ustuvor yo‘nalishiga
muvofiq bajarilgan.

Muammoning o‘rganilganlik darajasi. Tovar va xizmatlar bozorida yashil
marketingdan foydalanishni takomillashtirish bo‘yicha olib borilayotgan ilmiy
tadgigot ishlari marketingning zamonaviy yutuglari va tamoyillari, shuningdek,
mazkur sohadagi xorijiy tadqgiqotlar tajribasiga asoslanadi. Xususan, bu sohada
ko‘plab ilmiy tadgiqot ishlari xorijiy olimlar Philipp Kotler, John Grant, Michayel
Jay Polonsky, Kaman Leye, Ken Peattiye, Rosa Maria Dangelico, Daniyele
Vocalelli, Deepa Manokaran, Otto Sharmer, Jacquyelyn Ottman, David Griffith,
Ruth Bolton, Arne Nygaard? va boshgalar tomonidan o‘rganilgan. Bunday tadgigot
ishlarida yashil marketingni bozorda qo‘llashning nazariy asoslari, barqaror
rivojlanishni  ta’minlash  va  to‘qimachilik  sanoati  xalqaro  bozorida

2 Hermawan Kartajaya, Iwan Setiawan, Philip Kotler. Marketing 3.0: From Products to Customers to the Human
Spirit. 2010.; Grant, John. The Green Marketing Manifesto. 2007, John Wiley & Sons Ltd., Hoboken.; Grant, J. (2008),
"Green marketing", Strategic Direction, Vol. 24 No. 6, pp. 25-27.; Polonsky, Michael Jay. "An introduction to green
marketing." Global Environment: Problems and Policies 2.1 (2008): 1-10.; Lee, Kaman. "Opportunities for green
marketing: young consumers." Marketing intelligence & planning 26.6 (2008): 573-586.; Ken Peattie. (2016), “The
Marketing Book™. Routledge, 7th Edition; Rosa Maria Dangelico, Daniele Vocalelli, “Green Marketing”: An analysis
of definitions, strategy steps, and tools through a systematic review of the literature, Journal of Cleaner Production,
Volume 165, 2017, Pages 1263-1279, ISSN 0959-6526; Deepa Manokaran. Role of green marketing approaches in
consumer buying behaviour. 2024; C. Otto Sharmer. Theory U: Leading from the Future as It Emerges. 2009.;
Jacquelyn A. Ottman. The New Rules of Green Marketing: Strategies, Tools, and Inspiration for Sustainable Branding.
2011; David A. Griffith. Connecting Sustainable Marketing and International Marketing Strategy
Standardization/Adaptation: Research Opportunities. Journal of Sustainable Marketing, 2(2), 47-51, 2021; Bolton, R.
(2021). The Convergence of Sustainability and Marketing: Transforming Marketing to Respond to a New World.
Australasian Marketing Journal, 0(0), 1-6.; Arne Nygaard. Backpage Green Marketing and Entrepreneurship. Springer
Nature, 2024.
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ragobatbardoshlikni oshirish singari muhim masalalar bo‘yicha ilmiy-nazariy
asoslarni ishlab chigishga asos sifatida xizmat giladi.

Korxonalarda yashil marketing elementlaridan foydalanish, ishlab
chigarishning atrof-muhitga ta’sirini yumshatishda yashil marketing tamoyillarini
joriy etishni to‘liq va batafsil o‘rganishga bag‘ishlangan ilmiy ishlar keyingi yillarda
O.Kozlova, G.Bagiyev, V.Cherenkov, T.Pimonenko, M.Kanunikova, M.Sigova,
Ya.Strijova, D.Zayseva, l.Yarv, L.Gerasimova, M.Bronnikov, M.Zintsova,
D.Yavakayeva, Ye.Bikmetov? singari yagin xorij va MDH mamlakatlari olimlari
tomonidan keng tadgigotlar amalga oshirilgan.

O‘zbekistonda yashil marketingdan foydalanish, uning rivojlanishi va
korxonalarning iqgtsodiy ko‘rsatkichlariga ta’siri bo‘yicha gator ilmiy tadgiqgot
loyihalari amalga oshirilgan. Jumladan, korxonalar faoliyatida marketing
elementlaridan samarali foydalanishga oid yondashuvlarni takomillashtirish
masalalari A.Bekmurodov, M.Qosimova, Sh.Ergashxodjayeva, M.lkromovning?
ishlarida, korxonalar faoliyatiga yashil marketingni joriy etish strategiyalari,
mahsulotning xalgaro bozorlarda raqobatbardoshligini oshirishdagi roli va
to‘qimachilik sanoatida barqaror rivojlanishni qo‘llab-quvvatlash mexanizmlariga
oid masalalar M.Boltaboyev, B.Tursunov, G.Ostonakulova, Z.Hakimov, B.Safarov,
A.Sultonov, S.Yusupov, Z.Davronova® va boshgalarning ilmiy-tadgicot ishlarida
ko‘rib chiqilgan.

3 Kosnosa, Okxcana AnekcaHApoBHA. "DKOJOIMYECKMII MApKETHUHI: HOBBI KOHLENTyaldbHBI MHOAX0H U

CTpaTernvecKuil moTeHIman npoussoauteneit." Bectauk Omckoro yauepcutera. Cepust «OkoHomuka» 1 (2011):
146-155.; Barues, I'eopruii Jleonnnosuu, and B. N. YepenkoB. "MapkeTHHr 1uisi 00€CHEYEHUs] YCTOWYHMBOTO
pa3BUTHSI: CYIIHOCTh M JIOTHKA CTaHOBieHUs." [Ipobnemvr cospemennoi sxonomuxu 3 (67) (2018): 142-148.;
[Timonenko, Tersra Bonogumupisaa, Onekciii BanerrunoBua JlronpoB, and Onena FOpiiBaa Ynrpus. "MapkeTHHT
3eJICHUX 1HBECTHUIIiI: MeXaHi3M Koiaboparii Mi>xk ocHOBHUMHE crefikxonnepamu.” (2018).; Kanyaukosa, Maprapura
UropesHa. «3eneHbli» MapKeTHHT KaK «3€JICHBIH» IMyTh MPOJBMKEHUS TOBApPOB. TPEH/BI Pa3BUTH COBPEMEHHOTO
olIecTBa: yrnpaBieHYECKHe, TPaBOBbIe, SKOHOMUYECKHE U connaibHble acriekThl. 2020.; Kanynukosa, Maprapura
UropesHa, Tatbsina FOpreBra Kpotenko, and Onsra BamentunHOBHA JlecHukoBa. "MHCTpYMEHTH HHHOBAIIMOHHOTO
YIOPaBICHUS: «3EJCHbII MapKeTHHI ISl YCTOHYHMBOTO Pa3BUTHS TOCTHHUYHOTO Om3Heca." DxoHomumka. Haioru.
IpaBo 14.4 (2021): 103-111.; CuroBa MB, KpyrmoBa UA. «3eneHas» 3KOHOMHKA Kak (HaKTOpP SKOHOMHUYECKOM
6e3omacHoctu. M3Bectusi Cankt-IleTepOyprckoro rocyaapcTBEHHOTO 3KOHOMHUYeckoro yHuBepcuteTa. 2016(3
(99)):47-53.; CtpexoBa, 5. A., and E. A. Cyukosa. "3esnenbiii MmapkeTunr." [IpuopuTeTHbIC HAYYHbIC HAIPABICHHS:
ot Teopu K npaktuke 32-2 (2016): 149-153.; Sps, U. B., and JI. A. I'epacumoBa. "«3ejeHblil MAPKETHHI» WU KaK
pekiiaMupoBath 3K00peH 1. AKTyanbHble MpobiemMbl aBuanuu U kocMonaBTuku 1.11 (2015): 772-774.; Bopoaus,
HOpwmit I'ennanpeBny, and Enena lBanoBHa XabapoBa. "MapKeTHHT «3eJeHBIX» TexHomorui." IIpaktudeckuit
mapketunr 5 (2010): 13-17.; 3aiinesa, Japbst C. "IKOIOrHIECKUIT MAPKETHHT: TEHICHIIUU U epCreKTHBLL" BecTHHK
KemepoBckoro rocynapcrBeHHOro yHuBepcureTa. Cepust: NMOJIMTHYECKHE, COLMOJIOTHYECKHE M IKOHOMHYECKHE
Hayku 2 (2) (2016): 55-60.; 3unioBa Mapuna BrnagumuposHa, BoponiioBa Maprapura AjekcaHIpOBHA, 3UHIIOB
Kupwmin Cepreesuu Peanmzaryst KOHIETIIUE 9KOJIOTHYECKOT0 MapKeTHuHra // PoccuicKuii BHEITHEAKOHOMUYECKUIH
BecTHHK. 2019. Ne8; SIBakaeBa, Jlasna PammonoBHa. "3enéHbrif MapkeTHHT." Hayka W 0Opa3oBaHHE B YCIOBHAX
MHUPOBOH HECTAOMILHOCTH: TPOOIEMBI, HOBBIE ATarbl pa3BuThs. 2022.; bukmeros, E. 0., et al. "3enensiit MapkeTHHT
KaK MHCTPYMEHT MPOJBUKEHHSI TEXHOJIOIMH BETpOBOM sHepreTuku." Jlnckyccus 2 (111) (2022): 38-48.

4 A.Sh.Bekmurodov, M.S.Kosimova, Sh.J.Ergashxodjayeva. Strategik marketing. O’quv qo’llanma. -T.: TDIU,
2010.-220 b.; Ergashxodjayeva Sh.Dj., Qosimova M.S., Yusupov M.A. Marketing asoslari. Darslik. -. T.:
«IQTISODIYOT», 2019. - 304; Sh.J.Ergashxadjayeva. Innovatsion marketing. Darslik. TDIU, 2017. -191; Mypat
AxpamoBnu  MkpamoB, Kcennss BacuinbeBna UYepnbimeBa. @PopmupoBaHue OpeHJa B  MapKETHHIOBBIX
KoMMYyHHUKaIusx. COBpeMEHHBIN MEHEKMEHT: TIPOOJIEMBI U IepCIIeKTUBEL, 2022, 241-246.

% Boltabayev M. O’zbekiston Respublikasi to’qimachilik sanoati eksport imkoniyatlarini rivojlantirishda marketing
strategiyasi: igt. fan. dok. ilm. dar. olish uchun yozilgan diss. T.: 2005. - 342 b.; Tursunov B. To’qimachilik
korxonalarida ishlab chiqarish quvvatlaridan foydalanishni boshqarish samaradorligini oshirish yo’llari. i.f.b. falsafa
doktori (PhD) ilmiy daraj. olish uchun yozilgan avtoreferat. Toshkent: TDIU, 2019. - 24 b.; G.Ostonakulova. The
Role of Eco-Marketing in Eco-Friendly Furniture and Eco-Friendly Construction. Yashil igtisodiyot va taraqgiyot
jurnali. 2024; Hakimov Z. Yengil sanoat korxonalari rakobatbardoshligini oshirish yo’llari. Monografiya, T.Iqtisod.
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Birog, yuqorida tilga olingan iqgtisodchilarning ilmiy tadgiqotlarida
to‘gimachilik sanoatida yashil marketingni qo‘llash tadgigot obyekti sifatida
ko‘rilmagan. Shuning uchun mazkur tadgiqgot ishi to‘gqimachilik korxonalarining
eksport salohiyatini oshirishda yashil marketing elementlaridan foydalanish
masalasini o‘rganishga bag‘ishlangan bo‘lib, uning dolzarb tadgigot mavzusi
ekanligini belgilaydi.

Tadqiqotning dissertatsiya bajarilgan oliy ta’lim muassasasining ilmiy-
tadqgigot ishlari rejalari bilan bog¢ligligi. Mazkur tadgigot ishi Toshkent davlat
iqtisodiyot universiteti ilmiy tadgiqot ishlari rejasiga muvofiq ilmiy loyihalar
doirasida tayyorlangan.

Tadgigotning magqgsadi to‘qimachilik mahsulotlari bozorida yashil
marketingdan foydalanishni takomillashtirishga qaratilgan ilmiy taklif va
tavsiyalarni ishlab chigishdan iborat.

Tadqgiqgot vazifalari:

yashil marketingning nazariy, uslubiy va huquqiy asoslarini o‘rganish asosida
yashil marketing iqgtisodiy terminiga mualliflik yondashuvini shakllantirish;

xorijiy va mahalliy ilmiy adabiyotlarni tahlil gilish asosida yashil mahsulot
ta’rifini atroflicha yoritib berish;

to‘gimachilik korxonalarining mahsulotlarni sotish salohiyatini oshirish uchun
yashil marketingdan foydalanish bo‘yicha xorijiy tajribani o‘rganish va ilg‘or xorijiy
tajribadan foydalanish bo‘yicha tavsiyalar ishlab chiqish;

mahalliy to‘gimachilik korxonalari tomonidan yashil marketingni amalga
oshirish tahlili asosida mavjud muammolarni aniglash;

to‘gimachilik korxonalarining eksport hajmi va ragqobatbardoshligiga yashil
marketingning ta’sirini aniqlash uchun empirik tadqiqot o‘tkazish;

barqgarorlik va ekologik javobgarlikni oshirishga garatilgan global ekologik
muammolar sharoitida kompaniyalarning marketing strategiyalarini tahlil gilish;

O‘zbekistonda to‘gimachilik mahsulotlari sotuv ko‘rsatkichlarini oshirish
uchun yashil marketing strategiyalaridan foydalanish va takomillashtirish bo‘yicha
taklif va tavsiyalar ishlab chigish.

Tadqgiqot obyekti sifatida to‘gqimachilik sanoatida faoliyat yuritayotgan
Farg‘ona viloyati to‘gimachilik korxonalari tanlangan.

Tadqgigot predmetini to‘qimachilik  mahsulotlari bozorida yashil
marketingdan foydalanishni takomillashtirish jarayonida yuzaga keluvchi igtisodiy
munosabatlar tashkil etadi.

Tadgigot usullari. Dissertatsiya oldiga qo‘yilgan vazifalarni hal etishda
ijtimoiy-iqtisodiy hodisalarning tizimli tahlili, iqtisodiy-statistik tahlil, mijozlar
anketalari tahlili, ma’lumotlarni nazorat qilish, kuzatish, korrelyatsion-regressiya
ekonometrik tahlili va taggoslash usullaridan foydalanilgan.

2017.; Safarov, Bakhtiyor, and Gulhayo Abdusaidova. "Natural Language Processing of Cognitive Metaphors in Eco-
Marketing." YASHIL IQTISODIYOT VA TARAQQIYOT 2.8 (2024). Sultonov A. To’qimachilik sanoati
korxonalarida ishlab chigarishni diversifikatsiyalashni boshgarish samaradorligini oshirish: i.f.b. falsafa doktori...
dissertatsiyasi avtoreferati. - T..TDIU, 2017. - 146 b., Yusupov S. Kuchli raqobat sharoitida O’zbekiston to’qimachilik
sanoati korxonalarini rivojlantirish strategiyalari. i.f.b. falsafa doktori (PhD) ilmiy daraj. olish uchun yozilgan
avtoreferat. - Toshkent: TDIU, 2018.-24b.; Z.Davronova. A study of green marketing practices in the retail industry:
Advantages and disadvantages. Yashil igtisodiyot va taraqqgiyot jurnali. 2024.
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Tadgqiqgotning ilmiy yangiligi quyidagilardan iborat:

uslubiy yondashuvga ko‘ra “Yashil marketing” tushunchasi biznes faoliyatini
bargarorlik, resurslardan ogilona foydalanish va tabiatga salbiy ta’sirni kamaytirish
magsadida atrof-muhitga nisbatan javobgarlik asosida yuritishga garatilgan ekologik
toza mahsulotlar yaratish, ularni ilgari surish va sotishda ekologik barqgarorlik
tamoyillariga tayangan holda mahsulot yoki xizmatlar marketingi jarayonida
ekologik muammolarni hal qilishga yo‘naltirilgan faoliyatlar, usullar, tartiblar va
harakatlar majmuasi sifatida takomillashtirilgan;

korxonaning yashil marketing strategiyalari hisoblangan eko-brending
(X1=14.495), eko-reklama (X>=11.388), eko-sertifikatlashning (X5=1.503) yuqori
ijobly va eko-mahsulotlar soni ortishining (X4=-0.427) past salbiy ta’sirlarini
inobatga olgan holda eksport salohiyatini oshirishning strategik imkoniyatlari
aniglangan;

mabhalliy to‘qimachilik korxonalari uchun bargaror ishlab chigarish
amaliyotiga qaratilgan “Cho‘lga mos paxta” ekologik tashabbusi, “Ildizlardan
matoga” interaktiv ma’lumotlar bazasi, “to‘qimachilik mahsulotlari yashil pasporti”
dasturlari yordamida mahalliy va global bozorlarda korxonalar ragqobatbardoshligini
ta’minlash usullari asoslangan;

milliy to‘qimachilik sanoatida yashil to‘qimachilik mahsulotlar eksportini
“uzecotextile” milliy ekosertifikatsiya tizimi, ekologik sanoat zonalarini yaratish,
“yashil brend” va “eko-madaniy turizm” tashabbuskor strategik yo‘nalishlar asosida
oshirish asoslangan.

Tadgigotning amaliy natijalari quyidagilardan iborat:

yashil marketingning ilmiy-nazariy asoslari va mohiyati, qo‘llanilishi va
to‘qimachilik korxonalarining eksport salohiyatiga ta’siri yoritib berilgan;

yashil marketingning mohiyati va uning zamonaviy global ekologik
muammolar sharoitida to‘gimachilik korxonalarining ragobatbardoshligi va
ekologik mas’uliyatini oshirishdagi roli tahlil gilingan;

mahalliy va xalgaro bozorlarda yashil marketingni joriy etishda kompaniyalar
duch keladigan dolzarb muammolar va ularning sabablari o‘rganilgan hamda ularni
bartaraf etish bo‘yicha tavsiyalar ishlab chigilgan;

kompaniyalar tomonidan yashil marketingdan foydalanish bo‘yicha xorijiy
amaliyot, jumladan, jahondagi yetakchi to‘gimachilik brendlarining ekologik
mas’uliyat va barqaror rivojlanish sohasidagi tajribasi tahlil qilingan;

O<zbekistondagi to‘gimachilik korxonalarida yashil marketingni joriy etishga
salbiy ta’sir ko‘rsatayotgan dolzarb muammolar aniglanib, ularni bartaraf etish
yuzasidan aniq takliflar ishlab chigilgan;

an’anaviy marketing strategiyalari bilan bir qatorda mavjud yashil marketing
strategiyalarining mazmuni yoritib berilgan va ularning amaliyotda qo‘llanilishi
tahlil gilingan;

korxona mahsulotlarini eksport gilishda eko-brending, eko-reklama, eko-
sertifikatlar va ekologik toza mahsulotlar soni singari omillarning eksport
ko‘rsatkichlariga ta’siri ekonometrik tahlil qilingan;

tadqiqot obyekti misolida yashil marketing strategiyasini korxona faoliyatiga
joriy etish bosgichlari aniglangan.



Tadgqiqot natijalarining ishonchliligi. Dissertatsiya tadgigotida olingan ilmiy
natijalarning ishonchliligi ishda go‘llanilgan uslubiy yondashuv va bu usullarning
magsadga muvofiqligi, axborot bazasining rasmiy manbalar, xususan, O‘zbekiston
Respublikasi Savdo-sanoat palatasi, “O‘zto‘qimachiliksanoat” uyushmasi va
tadgigot obyektining rasmiy ma’lumotlaridan olinganligi, shuningdek, xulosa, taklif
va tavsiyalarning amalda sinovdan o‘tkazilganligi hamda to‘gimachilik
korxonalarining eksport salohiyatini oshirish uchun vyashil marketingdan
foydalanish bo‘yicha olingan natijalarning tegishli tashkilotlar tomonidan
ma’qullanganligi bilan izohlanadi.

Tadqiqgot natijalarining ilmiy va amaliy ahamiyati. Tadqgigot natijalarining
ilmiy ahamiyati to‘qimachilik korxonalari raqobatbardoshligini oshirishda yashil
marketingdan foydalanishning konseptual jihatlarini chuqur ilmiy tahlil gilishdan
iborat. Tadgigot yashil marketing sohasidagi nazariy va amaliy bilimlarni
kengaytiradi, shuningdek, kelajakdagi ilmiy magolalar va tadgigotlarda foydalanish
mumkin bo‘lgan natijalar, xulosalar va tavsiyalar ishlab chigishda ilmiy asos
vazifasinda namoyon bo‘ladi.

IImiy ishning amaliy ahamiyati to‘gimachilik korxonalari raqobatbardoshligini
oshirish, xorijiy investitsiyalarni jalb etish va bargaror rivojlanish strategiyasini
amalga oshirish uchun yashil marketingni joriy etishga garatilgan amaliy natijalar,
xulosa va tavsiyalarga asoslanadi. Tadgiqgot natijalaridan oliy o‘quv yurtlarida ta’lim
dasturlarini ishlab chiqgishda, darsliklar va o‘quv qo‘llanmalar tayyorlashda,
shuningdek, “Marketing”, “Tarmoqlar va sohalar marketingi”, “Yashil marketing”,
“Reklama ishi”, “Barqaror rivojlanish iqtisodiyoti”, “Xalqaro biznes”, “Atrof-
muhitni boshgarish” kabi fanlarni o‘gitishda foydalanish mumkin.

Tadgigot natijalarining joriy qilinishi. To‘qimachilik mahsulotlari bozorida
yashil marketingdan foydalanishni takomillashtirish bo‘yicha ishlab chigilgan ilmiy
takliflar asosida:

uslubiy yondashuvga ko‘ra “Yashil marketing” tushunchasi biznes faoliyatini
barqarorlik, resurslardan oqilona foydalanish va tabiatga salbiy ta’sirni kamaytirish
magsadida atrof-muhitga nisbatan javobgarlik asosida yuritishga garatilgan ekologik
toza mahsulotlar yaratish, ularni ilgari surish va sotishda ekologik bargarorlik
tamoyillariga tayangan holda mahsulot yoki xizmatlar marketingi jarayonida
ekologik muammolarni hal qilishga yo‘naltirilgan faoliyatlar, usullar, tartiblar va
harakatlar majmuasi sifatida takomillashtirish taklifi O°zto‘qimachiliksanoat
uyushmasi tomonidan gabul gilingan (O‘zto‘qimachiliksanoat uyushmasining 2025-
yil 31-yanvardagi 04/17-220-sonli ma’lumotnomasi). Mazkur taklifni joriy etish
natijasida jahon va mahalliy tekstil bozorlarida raqobatbardoshlikni va sotuv
ko‘rsatkichlarini oshirish, energiya tejamkor texnologiyalar va xavfsiz xomashyoni
joriy etish orgali atrof-muhitga yetkaziladigan zararni kamaytirish, shuningdek,
ijtimoiy-iqtisodiy sharoitlarni yaxshilash hamda sanoatning uzoq muddatli bargaror
rivojlanishiga zamin yaratadi;

korxonaning yashil marketing strategiyalari hisoblangan eko-brending
(Xi1= 14.495), eko-reklama (Xo= 11.388), eko-sertifikatlashning (X5=1.503) yuqori
ijobly va eko-mahsulotlar soni ortishining (X4=-0.427) past salbiy ta’sirlarini
inobatga olgan holda eksport salohiyatini oshirishning strategik yo‘nalishlari
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“O‘zto‘qimachiliksanoat” uyushmasi hamda “Hamza Expo Art Textile” MCHJlar
faoliyatida foydalanilgan (O‘zto‘qimachiliksanoat uyushmasining 2025-yil
31-yanvardagi 04/17-220-sonli ma’lumotnomasi, “Hamza Expo Art Textile”
mas’uliyati  cheklangan jamiyatining 2025-yil ~ 21-yanvardagi  47-sonli
ma’lumotnomasi). Natijada korxonalar tomonidan ekobrending va ekoreklama
tashabbuslari joriy gilinganidan boshlab bir chorak davomida ichki bozordagi savdo
ulushi 4 %ga, tashqi bozorlarga eksport ko‘rsatkichi esa 3 %ga o°sishi kuzatilgan;

yashil marketingni rag‘batlantiruvchi mabhalliy to‘qimachilik korxonalari
uchun bargaror ishlab chigarish amaliyotlari hisoblangan “Cho‘lga mos paxta”
ekologik tashabbusi, “Cho‘lga mos paxta” konsepsiyasi, “Ildizlardan matoga”
interaktiv. ma’lumotlar bazasi, “to‘qimachilik mahsulotlari yashil pasporti”
dasturlari asosida mahalliy va global bozorlarda korxonalar ragobatbardoshligini
ta’minlash bo‘yicha taklif “O‘zto‘qimachiliksanoat” uyushmasi hamda “Hamza
Expo Art Textile” MCHJlar faoliyatida foydalanilgan (O°‘zto‘qimachiliksanoat
uyushmasining 2025-yil 31-yanvardagi 04/17-220-sonli ma’lumotnomasi, “Hamza
Expo Art Textile” mas’uliyati cheklangan jamiyatining 2025-yil 21-yanvardagi 47-
sonli ma’lumotnomasi). Mazkur taklifni joriy etish natijasida jahon va mahalliy
tekstil bozorlarida raqobatbardoshlik va sotuv ko‘rsatkichlarini oshirish, energiya
tejamkor texnologiyalar va xavfsiz xomashyoni joriy etish orgali atrof-muhitga
yetkaziladigan zararni kamaytirish, shuningdek, ijtimoiy-iqtisodiy sharoitlarni
yaxshilash hamda sanoatning uzoq muddatli bargaror rivojlanishiga zamin yaratish
imkonini bergan;

milliy to‘qimachilik sanoatida yashil to‘qimachilik mahsulotlari eksportini
“uzecotextile” milliy ekosertifikasiya tizimi, ekologik sanoat zonalarini yaratish,
“yashil brend” va “eko-madaniy turizm” tashabbuskor strategik yo‘nalishlar asosida
oshirish bo‘yicha taklif “O°zto‘qimachiliksanoat” uyushmasi hamda “Hamza Expo
Art Textile” MCHJlar faoliyatida foydalanilgan. (O°‘zto‘qimachiliksanoat
uyushmasining 2025-yil 31-yanvardagi 04/17-220-sonli ma’lumotnomasi, “Hamza
Expo Art Textile” mas’uliyati cheklangan jamiyatining 2025-yil 21-yanvardagi
47-sonli ma’lumotnomasi). Natijada ishlab chiqarish jarayonlarini optimallashtirish
hamda xomashyo va energiya xarajatlarini kamaytirishga erishilib, eksport
gilinadigan mahsulotlarning marjasini 12 %ga oshirdi. Bundan tashqari, yashil
marketing strategiyasini joriy etish xorijiy hamkorlarning gizigishini oshirib,
Germaniya, Vengriya va Rossiya Federatsiyasi singari yangi bozorlar ochilishi va
eksport geografiyasi kengayishiga olib kelgan. Shuningdek, “Hamza Expo Art
Textile” MCHJning mahalliy va xalqaro bozorlarda o‘z mahsulotlariga talabni
2023-yilga nisbatan 2024-yilda Yevropa (Polsha) va Osiyo (Xitoy) kompaniyalari
tomonidan yillik talabning 22 %ga o°sishi ta’minlangan.

Tadgqiqgot natijalarining aprobatsiyasi. Tadgigot natijalari 8 ta, jumladan 2 ta
respublika va 6 ta xalgaro ilmiy-amaliy konferensiyalarda muhokamadan
o‘tkazilgan.

Tadqiqot natijalarining e’lon qilinganligi. Dissertatsiya mavzusi bo‘yicha
jami 16 ta ilmiy ish, shu jumladan, O‘zbekiston Respublikasi Oliy attestatsiya
komissiyasining doktorlik dissertatsiyalari asosiy ilmiy natijalarini chop etish
bo‘yicha tavsiya etgan ilmiy nashrlarda 11 ta ilmiy magola, jumladan, 4 tasi
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respublika va 7 tasi xorijiy jurnallarda, shundan 3 tasi Scopus ilmiy nashrlar
ma’lumotlar bazasida indekslanadigan konferensiya to‘plamlarida chop etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya ishi kirish, 3 ta bob, xulosa,
foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Dissertatsiyaning umumiy
hajmi 142 betni tashkil etadi.

DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida ilmiy tadgiqotning dolzarbligi va zarurati asoslangan,
tadgigotning magsadi va vazifalari, obyekt va predmeti tavsiflangan, respublikada
fan va texnologiyalar rivojlanishining ustuvor yo‘nalishlariga mosligi ko‘rsatilgan,
tadgigotning ilmiy vyangiligi va amaliy natijalari bayon gilingan, olingan
natijalarning ilmiy-amaliy ahamiyati ochib berilgan, tadgiqot natijalarini amaliyotga
joriy qilish, nashr etilgan ishlar va dissertatsiya tuzilishi bo‘yicha ma’lumotlar
keltirilgan.

Dissertatsiyaning  “To‘qimachilik = mahsulotlari  bozorida  yashil
marketingdan foydalanishning ilmiy-nazariy asoslari” nomli birinchi bobida
yashil marketingning nazariy va huquqiy asoslari tadqiq etilib, “yashil marketing”,
“ekologik marketing” tushunchalarining 1iqtisodiy —mohiyatiga mualliflik
yondashuvlari taklif etilgan. Shuningdek, mazkur bobda ekologik toza to‘gimachilik
mahsulotining konseptual va fundamental asoslari ishlab chigilgan.

Ba’zi adabiyotlarda yashil marketing va ekomarketing tushunchalari sinonim
sifatida gjo‘llaniladiadi. Biroq aslida bu terminlar o‘zaro almashtirilib qo‘llansa-da,
ularning o‘rtasida quyidagi farglar mavjud (1-rasm).

Yashil va ekologik marketingning yuqorida keltirilgan farglaridan va mavzuga
oid turli adabiyotlardan kelib chigib, ekologik marketingning quyidagi mualliflik
ta’rifi ishlab chigilgan: “Ekologik marketing yoki eko-marketing” deganda atrof-
mubhit barqarorligini hisobga olgan holda mahsulot va xizmatlarni ishlab chigish,
ilgari surish va targatishga hamda atrof-muhitga zararni minimallashtirishga
garatilgan keng gamrovli boshgaruv jarayoni tushuniladi.

* Yashil marketing kengrog gamrovga ega bo‘lib, atrof-muhit
Qo‘llanish uchun javobgarlikning barcha jihatlarini gamrab oladi,

doirasi va urg‘u ekomarketing esa tor doirada ekologik muammolarga
garatilgan

» Eko-marketing, aynigsa, ekologik ta'sir hagida qayg‘uradigan
Qo‘llanish ko‘proq o‘ziga xo0s auditoriyani magsad qilsa, yashil
auditoriyasi marketing umumiy bargarorlikka giziggan  kengroq
auditoriyani jalb giladi

 Yashil marketing energiya samaradorligi, chigindilarni
boshqarish va bargaror manbalar bilan bog‘liq strategiyalarni
o‘z ichiga oladi, ekomarketing esa mahsulotning ekotizimlar
va tabiiy resurslarga bevosita ta'siriga alohida e'tibor garatadi

Qo‘llanilishi

1-rasm. Yashil va eko-marketingning o’zaro farqlanishi®

6 Muallif ishlanmasi
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Yashil marketingni o‘rganishga bag‘ishlangan ko‘plab ilmiy tadgigotlarni
bibliografik tahlil gilgan holda yashil marketing tushunchasiga mualliflik ta’rifi
ishlab chigilgan. Uslubiy yondashuvga ko‘ra “Yashil marketing” tushunchasi biznes
faoliyatini bargarorlik, resurslardan oqgilona foydalanish va tabiatga salbiy ta’sirni
kamaytirish maqgsadida atrof-muhitga nisbatan javobgarlik asosida yuritishga
garatilgan ekologik toza mahsulotlar yaratish, ularni ilgari surish va sotishda
ekologik bargarorlik tamoyillariga tayangan holda mahsulot yoki xizmatlar
marketingi jarayonida ekologik muammolarni hal qilishga yo‘naltirilgan faoliyatlar,
usullar, tartiblar va harakatlar majmuasi sifatida o‘rganilishi lozim.

Shu bilan birga, mahalliy ilmiy adabiyotlar va gonunchilik bazalarida
to‘gqimachilik sanoatida ekologik toza mahsulot atamasining konseptual va
fundamental asoslari yoritilmagan. Shu magsadda mazkur tadgigot ishida muallif bu
bo‘shligni to‘ldirish uchun ekologik toza mahsulot to‘gimachilik sanoatida aynan
ganday mahsulotlarga nisbatan ishlatilishi va uning mahalliy kontekstda ganday
savollarga javob berishi kerakligini tadgiq gilgan.

Konseptual asoslar ekologik toza to‘qimachilik mahsulotlarini ishlab
chigarishning ilmiy asoslarini yaratadi, fundamental asos esa uning amalda amalga
oshirilishini ta’minlaydi. Ular birgalikda barqaror va raqobatbardosh to‘qimachilik
sektorini rivojlantirishga garatilgan tizimli yondashuvni shakllantiradi.

Ekologik toza to‘qimachilik mahsulotlarining konseptual va fundamental
asoslarini ishlab chigish mahalliy to‘qimachilik sanoatiga xalqaro standartlarga
javob beradigan barqaror va yashil ishlab chigarish amaliyotiga o‘tish imkonini
beradi. Natijada, tashabbus jahon bozorida raqobatbardoshlikni oshirish, eksport
ko‘rsatkichlarini oshirish, energiya tejamkor texnologiyalar va xavfsiz xomashyoni
joriy etish orgali atrof-muhitga yetkaziladigan zararni kamaytirishni, shuningdek,
ijtimoiy-iqtisodiy sharoitlarni yaxshilashni ta’minlaydi, sanoatning bargaror
rivojlanishi uchun uzoq muddatli zamin yaratadi.

Mavzuga oid xorijiy va mahalliy olimlarning ilmiy ishlarini bibliografik tahlil
qilish asosida ekologik toza to‘qimachilik mahsulotlariga quyidagi mualliflik tarifi
ishlab chigilgan:

Ekologik toza to‘qimachilik mahsulotlari — ishlab chigarish, foydalanish va
utilizatsiya gilishda atrof-muhit va inson salomatligiga salbiy ta’sirni kamaytiruvchi,
bargaror rivojlanish tamoyillariga mos keluvchi va tabiiy resurslarni saglashga hissa
qo‘shuvchi to‘gimachilik mahsulotlari.

Ekologik toza mahsulot an’anaviy usulda ishlab chigarilgan mahsulotlardan
turli jihatlariga ko‘ra farg qilishi bilan birga ko‘plab o‘xshashliklarga ham ega
(1-jadval).

Umuman, O‘zbekistonda to‘qimachilik korxonasida va ularni nazorat qiluvchi
organlarda ekologik toza mahsulot nima ekanligi, mahsulotni ekologik toza
maqomga chigarish uchun ganday talablarga javob berish kerakligi to‘g‘risida hech
ganday ma’lumot keltirilmagan. Shu maqsadda, mamlakatda to‘qimachilik sanoatini
nazoratini amalga oshiruvchi davlat organlari uchun ekologik toza to‘qimachilik
mahsulotining fundamental asoslari, ya’ni nizomini ishlab chiqish lozim topilgan.
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1-jadval
Ekologik toza mahsulot va an’anaviy tarzda ishlab chiqarilgan
mahsulotlar o‘rtasidagi farglar’

Mezon Ekologik toza mahsulotlar An’anaviy tarzda ishlab
chigarilgan mahsulotlar

Xomashyo Organik, gayta ishlangan yoki tabiiy | An’anaviy xom ashyolardan, shu
xom ashyolardan foydalanish | jumladan pestitsidlar va kimyoviy
(organik paxta, zig‘ir, kanop, qayta | moddalar yordamida o°‘stirilgan
ishlangan polyester). yoki ishlab chigarilgan sintetik
materiallardan foydalanish

Ishlab chigarish | Ekologik  toza  texnologiyalar: | Yuqgori resurs iste’moli, Kkatta

jarayoni chigindilarni minimallashtirish, suv | migdordagi chiqgindilar va atrof-
va energiya sarfini kamaytirish, | muhitga emissiyasi bilan an’anaviy
chigindilarni kamaytirish. texnologiyalardan foydalanish

Kimyoviy Zaharli kimyoviy moddalar minimal | Atrof-muhitga zarar yetkazadigan

moddalar yoki yo‘q. Sertifikatlangan ekologik | kimyoviy bo‘yoqlar, oqartirgichlar
toza bo‘yoglar va pardozlash | va boshga moddalarni keng
moddalaridan foydalanish. qo‘llash

Sertifikatlash | Mahsulotlarning ekologik tozaligini | Odatda  sertifikatlash ~ mavjud
tasdiglovchi xalgaro sertifikatlarning | emasligi yoki ekologik jihatlarni
(GOTS, OEKO-TEX, Bluesign) | hisobga olmaydigan standartlardan
mavjudligi foydalanish.

Chidamlilik Mahsulot sifati va chidamliligiga, | Mahsulotlar kamroq bardoshli,
gayta ishlanishiga yoki xavfsiz | ommaviy ishlab  chigarishga

utilizatsiyasiga e’tibor garatadi yo‘naltirilgan va arzon bo‘ladi.
Atrof-muhitga | Uglerod gazlari minimallashgan, | Atrof-muhit ifloslanishining yugori
ta'siri tuprog, suv va havo ifloslanishini | darajasi, jumladan CO. emissiyasi,
kamaytirilgan bo‘ladi zaharli ~ suv ifloslanishi  va

ekotizimning buzilishi.

Ijtimoiy Axlogiy me’yorlarni hisobga olish: | Kam maoshli mehnat va xavfli
javobgarlik | adolatli ish haqi, xavfsiz mehnat | mehnat  sharoitlari,  aynigsa
sharoitlari rivojlanayotgan mamlakatlarda

mumkin bo‘lgan ta’sir.

Taklif etilayotgan Nizom kelajakda to‘qimachilik sanoati korxonalari yashillik
tamoyillariga targ‘ib qilib, ekologik toza to‘qimachilik mahsulotining minimum
standartlarini belgilab beradi. Nizomni amaliyotga muvaffaqgiyatli joriy etish uchun
tartibga soluvchi organ tartibga solish, moliyaviy qo‘llab-quvvatlash va bozor
ishtirokchilarini o‘qitishni birlashtirgan holda jarayonga kompleks yondashuvni
amalga oshirishi kerak. Nizomni amalga oshirish davlat, biznes va jamiyatning
kuchli integratsiyalashuvini taqozo etadi hamda uzoq muddatli istigbolda o‘zbek
to‘gqimachilik mahsulotlarining xalgaro bozorlarda raqobatbardoshligini oshiradi.

Yashil marketing modeli konsepsiya sifatida atrof-muhit va bargaror
amaliyotlarni kompaniyaning marketing strategiyasiga integratsiyalashga garatilgan
bo‘lib, u bir nechta asosiy tarkibiy gismlardan iborat (2-rasm).

2-rasmda yashil marketing modelining tuzilmasi keltirilgan bo‘lib, mazkur
tuzilma yashil marketing strategiyalarining mazmunini to‘liq yoritib bermaydi.
Shuningdek, xorijiy kompaniyalar tomonidan yashil marketing strategiyalaridan

7 Muallif ishlanmasi
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aynan to‘qimachilik mahsulotlari bozorida ganday foydalanganligi anglash va uni
milliy to‘gimachilik korxonalari misolida amaliyotda qo‘llash muhim ahamiyatga
ega.

Yashil
marketing

2-rasm. Yashil marketing modeli tuzilmasi®

Tadgiqot ishi doirasida bir gancha xorijiy kompaniyalarning yashil marketing
strategiyalaridan foydalanish tajribasi ham tahlil gilingan bo‘lib, bir gancha keyslar
yoritib berilgan. Xususan, Patagonia, Amerika kiyim-kechak kompaniyasi o‘zini
moda sanoatida barqarorlik va ekologik mas’uliyat sohasida yetakchi sifatida
namoyon etib, yashil marketingga innovatsion yondashuvlari uning global obro‘si
va muvaffaqiyatiga sezilarli hissa qo‘shgani tahlil gilingan. Patagoniya strategiyasi
3 ta asosiy ustunga qaratilgan: yashil marketing orqali bargarorlikni targ‘ib qgilish,
talabni boshqarish uchun yashil demarketingdan foydalanish va o‘z faoliyati
davomida bargaror biznes amaliyotlarini (SDG) joriy etish.

Yana bir xorijiy kompaniya misoli sifatida Stella McCartney kompaniyasi
keltirilgan bo‘lib, bargarorlik va atrof-muhitga mas’uliyatga sodigligi uchun kuchli
obro‘ga ega kompaniyalardan biri ekanligi ta’kidlangan. Brendning yashil
marketing strategiyalari, aynigsa, to‘qimachilik mahsulotlarini eksport gilishda, boy
iste’molchilar orasida jozibadorligini saqlab qolish bilan birga, barqarorlikni
ta’minlash bo‘yicha kengroq maqgsadlarga erishishga mo‘ljallangan. Stella
McCartneyning yondashuvi bir nechta asosiy strategiyalar, jumladan,
integratsiyalashgan marketing kommunikatsiya-lariga, Bargaror rivojlanish
maqsadlaridan (SDGs) va biofil dizayn tamoyillaridan foydalanishga asoslangan.

Dissertatsiyaning ikkinchi bobi “To*‘qimachilik mahsulotlari bozorida yashil
marketingdan foydalanish holati” deb nomlanib, bu bobda O°zbekistonda
to‘gqimachilik sanoatining iqgtisodiy holati va sohadagi muammolar tahlili,
to‘gimachilik sohasida faoliyat yuritayotgan milliy korxonalardan biri “Hamza Expo
Art Textile” MChJning iqtisodiy ko‘rsatkichlari, mamlakatda to‘gimachilik
sanoatining rivojlanish evolyutsiyasi, yashil brending va reklama strategiyalaridan
foydalanishning korxona eksport ko‘rsatkichlariga ta’siri o‘rganilgan.

8 Muallif ishlanmasi
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O<zbekistonda to‘gimachilik sanoati yildan-yilga shiddat bilan rivojlanmoqda.
Aynigsa, so‘nggi yillarda mamlakatda to‘qimachilik sanoatiga e’tibor kuchaygani
kuzatilmoqda. 2024-yil avgust oyi holatiga O‘zbekistonda deyarli 6000ga yaqin
to‘gqimachilik korxonalari faoliyat yuritmoqda. Umuman, rivojlanish va o‘sish
ko‘rsatkichlarini mamlakat iqgtisodiyotining deyarli barcha sohalarida kuzatish
mumkin. 2023-yilda 8,2 milliard AQSh dollari migdorida to‘qimachilik va tikuv-
trikotaj mahsulotlari ishlab chigarilgan bo‘lib, bu yetti yil avvalgiga nisbatan
4,2 barobar ko‘p hisoblanadi. Bugungi kunda 6 mingdan ortiq korxonada 570 ming
kishi ish bilan ta’minlangan.

Tekstil sanoatida xalgaro sertifikatlar Yevropa bozorlariga eksport hajmini
oshirishda muhim ahamiyatga ega. To‘gimachilik korxonalari uchun xalgaro
standartlar joriy etilishi mamlakatlar o‘rtasidagi savdo alogalarining rivojlanishini
rag‘batlantiradi, xalgaro savdodagi to‘siglarni bartaraf etadi, boshgaruv va nazorat
tizimini takomillashtirish doirasida biznes evolyutsiyasiga ijobiy ta’sir ko‘rsatadi.
Xalgaro standartlarga ega korxonalar soni ko‘payishi mehnat va atrof-mubhitni
muhofaza qilish, xomashyo va energiya resurslaridan tejamkor foydalanish,
mahsulotlarni saglash, gadoglash, markalash, tashish talablarini tartibga solishga
ijjobiy ta’sir ko‘rsatadi. 2022-yil iyul oyi holatiga ko‘ra, “OEKO-TEX Standard 100”
sertifikatiga ega korxonalar soni 71 ta, “BSCI” 13 ta, “Sedex” 11 ta, “GOTS” 6 ta
va “OCS” 2 ta, ISO 1200 taga yetgan. Jumladan, tadgiqot obyekti — “Hamza Expo
Art Textile” mas’uliyati cheklangan jamiyatida OEKO-TEX Standard
100 sertifikatidan yillar davomida doimiy foydalanib kelinadi.

2-jadval ma’lumotlaridan kelib chiqib xulosa qilinsa, korxonaning
2023-yildagi eksport mahsulotlari ko‘rsatkichlari 2022-yilga nisbatan deyarli bir
baravarga kamaygan bo‘lsada, 2024-yilning 1-choragining o‘zida kalava ip
mahsulotlari eksporti 2022-yildagi maksimum natijadan gariyb 300 ming AQSh
dollariga yoki deyarli 46 foizga o‘sishi kuzatilgan. Shunda korxona tomonidan
eksport ko‘rsatkichlari 2024-yil 1-choragida oldingi ikki yillik natija bilan deyarli
bir xil ko‘rsatkichni gayd etgan.

2-jadval
“Hamza Expo Art Textile” MChJ ning eksport ko’rsatkichlari®
Eksport mahsulotlari Eksport hajmi (AQSh dollarida)
2022-yil 2023-yil 2024-yil

Kalava ip mahsuloti 599 789,30 296 500,00 873 105,55
Mato 2077 293,34 1 535 454,50 1554 796,75
Eko sumkalar 1024 158,76 1442 891,38 1206 928,70
Jami 3701 241,40 3 274 845,88 3634 831,00

Shuningdek, xuddi shunday tendensiya eksport mahsulotlari geografiyasida
ham kuzatilgan. 2023-yilda mamlakatlarga eksport qilingan mahsulotlar
ko‘rsatkichi
2022-yilga nisbatan kamaygan bo‘lsa-da, 2024-yil 1-choragida o‘tgan yillarning
yillik ko‘rsatkichiga teng migdorda mahsulotlar eksport gilingan (3-jadval).

% “Hamza Expo Art Textile” MChJ ma’lumotlari
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3-jadval
“Hamza Expo Art Textile” MChJ ning eksport geografiyasi®

Eksport geografiyasi Eksport hajmi (AQSh dollarida)
2022-yil 2023-yil 2024-yil
Polsha 2714 470,38 2652 494,18 1 858 350,32
Xitoy Xalg Respublikasi - - 584 723,36
Rossiya Federatsiyasi 986 771,4 622 351,80 1191 757,32
Jami | 3701241,78 3274 845,98 36348310

O‘zbekiston yuqorida keltirilgan sertifikatlashtirish muammosidan tashqari
to‘gqimachilik sanoati rivojlanishiga to°sqinlik giluvchi va jahon bozorida
ragobatbardoshligini cheklovchi quyidagi gator muammolarga duch kelmoqda:

1. Yuqori qo‘shilgan qiymatli mahsulotlarning past ulushi. O‘zbekiston
to‘qimachilik mahsulotlari eksportining asosiy gismi paxta iplari singari past
qo‘shimcha qgiymatga ega mahsulotlardir. Bu salohiyat eksport tushumlarini
kamaytiradi va mamlakatni tovar narxlarining o‘zgarishiga garshi himoyasiz giladi.
2023-yilda 6000 ta korxonadan atigi 175 ta korxona rivojlangan bozorlarga chigish
uchun zarur bo‘lgan xalgaro standartlarga javob berdi, bu esa yuqori qo‘shimcha
giymatli mahsulotlar eksportini ham cheklaydi.

2. Xomashyodan foydalanish bilan bog‘lig muammolar. O‘zbekistonda yiliga
3-4 million tonnaga yagin paxta tolasi ishlab chigarilsa-da, bu ko‘rsatkich
to‘gimachilik sanoatining ichki talabini qondirish uchun yetarli emas. Ishlab
chigaruvchilar sifatli xomashyo taqgchilligi va paxta maydonlarining hosildorligini
oshirish zaruratiga duch kelmogda. Bundan tashqari ustiga paxtachilik sanoatiga
Klaster tizimi joriy etilganidan buyon fermer xo‘jaliklari va klasterlar o‘rtasida
ko‘plab ziddiyatlar kelib chigayotgani ham xomashyoni vaqgtida ishlab chigarish
manzillariga yetib bormasligiga sabab bo‘Imoqda.

3. Texnologik daraja va standartlashtirishni yaxshilash zarurati:

Xalgaro investitsiyalarni jalb qilish va yangi bozorlarga chigish uchun
to‘gqimachilik korxonalarida yangi texnologiyalarni joriy etish va xalgaro standartlar
bo‘yicha sertifikatlashdan o‘tishi kerak. Biroq standartlashtirish jarayoni sust va
ko‘pgina korxonalar hali bunga tayyor emas, bu ularning Yevropa va boshga
rivojlangan bozorlarga chigish imkoniyatlarini cheklaydi.

4. Moliyalashtirish bilan bog‘lig muammolar. Ko‘pgina korxonalar ishlab
chiqgarish quvvatlarini modernizatsiya qilish va ragobatbardoshlikni oshirish uchun
zarur bo‘lgan arzon moliyalashtirishni olishda giyinchiliklarga duch kelmogda. Bu
ishlab chiqarish va eksportni kengaytirish imkoniyatlariga sezilarli ta’sir qilmoqda.

Bunday muammolarni hal gilish uchun O‘zbekiston hukumati to‘gimachilik
sanoatini rag‘batlantirish, jumladan, xalgaro sertifikatlar olish, innovatsion
texnologiyalarni joriy etish, yangi ish o‘rinlarini yaratish va moliyalashtirish
imkoniyatlarini yaxshilashda qo‘llab-quvvatlash choralarini ko‘rmoqgda. Biroq
mavjud to‘siglarni to‘liq bartaraf etish uchun hukumatdan ham, xususiy sektordan
ham go‘shimcha harakatlar talab etiladi.

10 Oldingi iqtibosga garang
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Iste’molchilarning ekologik xabardorligini oshirish bilan ko‘pgina brendlar,
to‘gqimachilik ishlab chigaruvchilari, tikuvchilik ishlab chigaruvchilari va
sotuvchilari oz mahsulotlarini sotishda “ekologik toza”, “toksik bo‘lmagan”,
“tabiiy” atamalaridan (eko-brending strategiyasidan) foydalanadilar.

Eko-brending strategiyasining yuqorida keltirilgan komponentlari asosida
korxonalarda eko-brendin strategiyasini jory etish bosqgichlari quyidagilardan
iborat: dastlabki baholash, bargarorlik magsadlarini belgilash, yashil strategiyani
ishlab chiqgish, mahsulot dizayni va qadoglash, eko-brend alogasi, yashil
iste’molchilarni jalb qilish, doimiy takomillashtirish va innovatsion yondashuvlarni
tashkil giladi.

Korxona tomonidan go‘llanilishi mumkin bo‘lgan eko-reklama strategiyasi
ham taklif etilgan. Yashil reklama ekologik manfaatlar yoki barqgarorlikni
ta’kidlaydigan xabarlar orqali mahsulotlar, xizmatlar yoki brendlarni targ‘ib qilish
amaliyotini anglatadi.

Umuman, mazkur strategiyalar va bosgichlarga rioya gilish orgali “Hamza
Expo Art Textile” mas’uliyati cheklangan jamiyati xalgaro bozorlarda oz obro‘si
va jozibadorligini oshiruvchi ta’sirchan yashil reklama kampaniyalarini yaratishi,
uning natijasida korxonaning eksport ko‘rsatkichlari oshishi va yashil brend imijini
shakllantirishi mumkin.

O‘zbekistonda yashil marketing strategiyalaridan foydalanish nihoyatda
dolzarb bo‘lsa-da, bunga erishgan kompaniyalarni yaqqol ajratib ko‘rsatish qiyin.
Mamlakatning milliy iqtisodiy rejalarida belgilab qo‘yilgan barqaror rivojlanish
magsadlari ekologik biznes amaliyotlarining zudlik bilan joriy etilishini nazarda
tutadi. Shuningdek, O‘zbekistonning strategik geografik joylashuvi hamda paxta
xomashyosining yugori sifatli ekanligi Osiyo, Yevropa va Yagin Shargdagi asosiy
eksport bozorlariga kirish imkonini beradi va barqaror to‘qimachilik mahsulotlariga
talab ortishini ta’minlaydi.

Yashil marketing strategiyalaridan foydalanish to‘qimachilik mahsulotlarini
sotish yoki eksport gilishda ganchalik ahamiyatli ekanligi va hagigatda bu strategiya
kompaniyaga ijobiy imij hamda moliyaviy ko‘rsatkichlar yaxshilanishini o‘rganish
magsadida ekonometrik tahlilga murojaat qilingan. O‘zbekistonda mavjud
to‘qumachilik korxonalarida yashil marketing strategiyalaridan foydalanish holati
deyarli kuzatilmaganligi bois empirik tahlil xorijiy mamlakatlarda yashil marketing
strategiyalaridan foydalanuvchi kompaniyalar misolida amalga oshirilgan.

To‘qimachilik korxonalari yashil marketing strategiyalarining eksport
samaradorligi va unga ta’sir qiluvchi turli omillar ta’sirida shakllanadi. Mazkur
omillar sifatida quyidagilarni keltirib o‘tish mumkin:

eko-brendlarning ko‘payishi;

eko-reklama faoliyati va unga sarflanadigan mablag‘lag‘ning ortishi;

eko-sertifikatlangan mahsulotlarning ko‘payishi;

eko-mahsulotlar sonining ortishi.

Birog mamlakatlar doirasida keltirilgan omillarning korxonalar eksportini
oshirishga ta’siri turlicha hisoblanadi. Shunga asoslangan holda eksport salohiyatini
oshirishning strategik imkoniyatlari aniglash uchun tangan omillarning eksport
rivojlanishiga ta’sirini o‘rganish talab etiladi.
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To‘qimachilik kompaniyalari yashil marketing strategiyalarining eksport
samaradorligiga ta’sirini har tomonlama baholash uchun mazkur tadqiqotda ko‘p
o‘zgaruvchili regressiya modelidan foydalanilgan. Bunday tahliliy yondashuv bir
nechta mustaqil o‘zgaruvchilarning yagona bog‘liq o‘zgaruvchiga bir vaqtda
ta’sirini baholash uchun tanlangan bo‘lib, bu eksport o‘sishini ta’minlovchi
omillarni yanada chuqurroq tushunish imkonini beradi. Asosiy maqgsad eko-
brending, eko-reklama, eko-sertifikatlar va ekologik toza mahsulotlar sonining
cksport samaradorligiga ta’sirini miqdoriy jihatdan baholashdan iborat.

Mazkur tadgiqot ishining regression modeli quyidagicha ifodalanadi:

Y =00+ piXi + 2Xo + [:Xs + fuXa + € (1)

Ushbu modelda, Y — to ‘qimachilik kompaniyalarining eksport
samaradorligini ifodalaydi va bu eksport hajmi yoki daromad kabi ko 'rsatkichlar
orqali o’lchanadi.

Xi-X+ — mustaqil o’zgaruvchilar: eko-brending (X:), eko-reklama (Xz), eko-
sertifikatlar (Xs) va eko-mahsulotlar soni (X4), ¢ — standart xatolik koeffitsienti.

Yugorida ta’kidlanganidek, ekonometrik tahlilning magqsadi to‘gimachilik
kompaniyalarida yashil marketing strategiyalarining qaysi elementlari eksport
ko‘rsatkichlariga qanday darajada ta’sir qilishini aniglash bo‘lib, bu magsadga
erishishda tadgiqgot oldiga quyidagi gipotezalarni isbotlash yoki inkor etish go‘yildi:

1(H:)-gipoteza: Eko-brending to ‘gqimachilik kompaniyalarining eksport
samaradorligiga sezilarli ijobiy ta’sir ko ‘rsatadi.

2(Hz)-gipoteza: Eko-reklama to ‘gimachilik kompaniyalarining eksport
samaradorligiga ijobiy ta sir ko ‘rsatadi.

3(Hs)-gipoteza: Eko-sertifikatlar to ‘gimachilik kompaniyalarining eksport
samaradorligiga sezilarli ijobiy ta sir ko ‘rsatadi.

4 (H.-gipoteza: Ekologik toza mahsulotlar soni  to ‘gimachilik
kompaniyalarining eksport samaradorligiga ijobiy ta’sir ko ‘rsatadi.

Tahlil uchun ma’lumotlar bazasi International Textile Manufacturers
Federation, International Textile and Apparel Association va International World
Textile Organisation singari tashkilotlarning rasmiy veb sahifalari hamda
statista.com, textileresources.com va oeko-tex.com saytlaridan to‘gimachilik
korxonalari va ularga oid ma’lumotlarni tanlab olish asosida shakllantirildi.
Ekonometrik tahlil STATA dasturi yordamida OLS modelidan foydalangan holda
amalga oshirildi.

4-jadval
Tanlangan omillar bo‘yicha tavsifiy statistika'!

Variable Obs Mean Std. Dev. Min Max
Textile company export 62 242.176 22.266 17719  344.59
Ecobranding 62 6.485 1.115 3.45 9.48
Ecoadvertising 62 6.166 1.26 1 9.73
Ecocertifications 62 1.53 0.54 1 3
Numberofecofriendlyproducts 62 12.17 4.864 1 36

1 Muallif tomonidan hisoblangan natijalar
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Regressiya koeffitsiyentlari har bir omil belgi va eksport samaradorligi
o‘rtasidagi munosabatning miqdoriy va yo‘nalish jihatlarini ochib beradi:

« EKo-brending (Xi): 14495 (p < 0.001) Kkoeffitsiyenti eksport
samaradorligiga kuchli ijobiy ta’sir ko‘rsatadi. Bu to‘gimachilik kompaniyalari
orasida eko-brending sa’y-harakatlarining oshishi eksport hajmini sezilarli ravishda
ko‘paytirishini ko‘rsatadi.

« EKo-reklama (X:): 11.388 (p < 0.001) koeffitsiyenti eko-reklamaning ham
cksport samaradorligiga sezilarli ijobiy ta’sir ko‘rsatishini anglatadi va yashil
tashabbuslarni samarali tarzda yetkazishning muhimligini ta’kidlaydi.

« Eko-sertifikatlar (Xs): 1.503 koeffitsiyenti ijobiy bo‘lsa-da, statistik jihatdan
ahamiyatli emas (p = 0.21), bu eko-sertifikatlarning eksport samaradorligiga
bevosita sezilarli ta’sir ko‘rsatmasligini bildiradi.

« EKo-mahsulotlar soni (Xa4): Eko-mahsulotlar soni koeffitsiyenti salbiy
(-0.427) va sezilarli (p = 0.003). Bu natija shuni ko ‘rsatadiki, bu kontekstda ekologik
mahsulotlar soni ortishi eksport samaradorligi pasayishi bilan bog‘liq bo‘lishi
mumkin. Bu, ehtimol, ortiqcha diversifikatsiya yoki resurslarni noto‘g‘ri tagsimlash
kabi masalalar sababli yuzaga kelishi mumkin hamda bu bog‘liglikni o‘rganish
qo‘shimcha tadgiqotlarni talab qilganligi bois tahlilning shu gismida to‘xtab, muallif
olingan natijalar bilan cheklangan (5-jadval).

5-jadval
Chiziqgli regression tahlil natijalari'?

Textile company Coef.  StErr. t-value p-value [95% Conf Interval] Sig
export

ecobranding 14.495 627 23.13 0 13.251 15.739  ***
ecoadvertising 11.388 505 22.53 0 10.385 12,392  ***
ecocertifications 1.503 1.19 1.26 21 -.86 3.866
numberofeco~s -427 142 -3.01 .003 -71 =145 xx*
Constant 80.862 4.564 17.72 0 71.801  89.923  ***
Mean dependent var 242.176 SD dependent var 22.266
R-squared 0.931 Number of obs 62

F-test 320.206 Prob>F 0.000
Akaike crit. (AIC) 646.102 Bayesian crit. (BIC) 659.128

% n< 01, ** p<.05, * p<.1

Omil belgilarni alohida tahlil gilinganda, natijalarga ko‘ra, eko-brending va
eko-reklama eksport samaradorligiga sezilarli ijobiy ta’sir ko‘rsatgan. Xususan,
eko-brendingdagi bir birlik o°sish eksport samaradorligida 14.495 birlik o‘sish bilan
ta’sir qilsa, eko-reklamadagi bir birlik o‘sish eksport hajmida 11.388 birlik o‘sishga
mos keladi. Bu natijalar kuchli eko-brending va magsadli eko-reklama tashabbuslari
to‘qimachilik kompaniyalarining xalqaro raqobatbardoshligini oshirishda muhim
ahamiyat kasb etishini ko‘rsatadi.

Birog, eko-sertifikatlar namunada eksport samaradorligiga statistik jihatdan
sezilarli ta’sir ko‘rsatmagan. Bunday sezilarli bo‘Imagan natija shuni anglatadiki, bu
kontekstda fagat eko-sertifikatlar olish to‘gimachilik kompaniyalari uchun eksport

2 Muallif tomonidan hisoblangan natijalar
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natijalarini yaxshilashga bevosita ta’sir qilmasligi yoki eko-sertifikatlarning ta’siri
modelda aks ettirilmagan boshga omillar orgali yuzaga chigishi mumkin.

Mahsulot tarkibidagi eko-mahsulotlar soni eksport samaradorligi bilan
sezilarli salbiy bog‘liglikni ko‘rsatdi. Bu kutilmagan natija mahsulot tarkibidagi
eko-mahsulotlar soni ko‘payishi eksport samaradorligi kamayishi bilan bog‘lig
ekanligini ko‘rsatadi. Buning ehtimoliy izohi shundan iboratki, eko-mahsulotlarini
ortiqcha diversifikatsiya qilish resurslarning targoglanishiga olib keladi, bu esa
kompaniyalar oz kuchlarini kengroq mahsulot turlariga sarflashi va natijada eksport
sifati yoki bozorda ragobatbardoshligi pasayishi bilan bog‘liq bo‘lishi mumkin.
Yana bir ehtimoliy tushuntirish shundan iboratki, eko-mahsulotlar iste’molchilar
tomonidan yugori gadrlansa-da, ularning haddan tashqgari ko‘payishi eksport
o‘sishiga proporsional ravishda hissa qo‘shmasligi va hatto ishlab chigarish
xarajatlarining oshishi yoki bozor to‘yinganligi omillari tufayli samaradorlikni
pasaytirishi mumkin.

Dissertatsiyaning  “To‘qimachilik  mahsulotlari  bozorida yashil
strategiyalar asosida raqobatbardoshlikni oshirish istigbollari” deb nomlangan
uchinchi bobida to‘qimachilik mahsulotlari bozorida raqobatbardoshlikni oshirishda
yashil marketing strategiyasini joriy etish istigbollari, global tekstil sanoatida yashil
marketingni rag‘batlantiruvchi asosiy tendensiyalar, tadqiqot obyekti uchun yashil
marketing strategiyalaridan foydalanish imkoniyatlari va undan kutilayotgan
natijalar, “Yashil matritsa” modeli, jahondagi ekologik muammolar sharoitida
ekomahsulotlar raqobatbardoshligini oshirish yo‘nalishlariga oid yondashuvlar
taklif etilgan.

o
® o
® O
® ® ‘ o
¢ aylanuvchanlik (yoki resurslardan

shaffoflik davriy igtisodiyot) samarali

3-rasm. Global tekstil sanoatida yashil marketingni
rag‘batlantiruvchi asosiy*?

Global isish tufayli havo haroratining oshishi kiyim dizayni va mato
og‘irligida yangi tendensiyalarga olib kelmogda. To‘qimachilik sanoati
ultrabinafsha nurlarini aks ettiruvchi va antibakterial Xxususiyatlarga ega
mahsulotlarga murojaat gilishi ortidan, matolar yupgalashib, shaffoflikka erishgan
sari vazn ham kamayib bormoqda. Garchi bu o‘zgarish davom etishi kutilayotgan
bo‘lsa-da, ko‘pchilik kompaniyalarda global isishni Kkeltirib chigaruvchi
muammolarga munosabat bildirish va atrof-muhitni ifloslantirmaslik uchun tabiiy
matolar, bo‘yoqlar va materiallardan foydalanishga o‘tilgan. Global tekstil sanoatida
uchta asosiy tendensiya yashil marketingning kelajagini shakllantirmoqgda (3-rasm).

foydalanish

13 Muallif ishlanmasi.
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Yuqoridagi tendensiyalarga hamohang ravishda rivojlanish va amal qilish
uchun to‘qimachilik korxonalari tomonidan yashil marketing strategiyalari ishlab
chiqilishi va faoliyatga tatbiq etilishi zarur. O‘zbekistonning to‘qimachilik sanoatini
xalqaro bozorda barqaror va o‘ziga xos tanlov sifatida ko‘rsatishga mo‘ljallangan
to‘qimachilik korxonasining yashil marketing strategiyasi mamlakatning noyob
resurslari, madaniy merosi va ekologik tashabbuslaridan foydalanishni nazarda

tutadi.
mmm Buyuk Ipak Yo‘li Uyg‘onishi” brendingi

Mabhalliy o‘simliklarga asoslangan bo‘yoqlar va “Cho‘lga mos
paxta” ekologik tashabbusi

“Ildizlardan matoga” interaktiv shaffoflik tashabbusi

Ekologik toza qadoqlash: “Urug‘li xaltachalar”

mmmm  To‘qimachilik pasporti” dasturi

4-rasm. “Hamza Expo Art Textile” MChJ uchun taklif etilayotgan yashil
marketing strategiyalari

Tadgiqot obyekti “Hamza Expo Art Textile” mas‘uliyati cheklangan jamiyati
tomonidan  ishlab  chiqariladigan  to‘qimachilik  mahsulotlari  eksport
ko‘rsatkichlarini yaxshilash uchun tadqiqot davomida olingan natijalar va xulosalar
asosida quyidagi yashil marketing strategiyalarini amaliyotga joriy etish tavsiya
etiladi (4-rasm).

Yuqorida keltirilgan yashil marketing strategiyasi va uning komponentlari
O‘zbekistonning madaniy merosi, ekologik moslashuvchanligi va innovatsion
amaliyotlari orqali uning global to‘gqimachilik bozoridagi mavgeyini belgilaydi.
Buyuk Ipak yo‘li Uyg‘onishi brendi ostida mahsulotlarni taqgdim etish, Cho‘lga mos
paxta tashabbusini amalga oshirish va lldizlardan matoga orqali interaktiv
shaffoflikni ta‘minlash orqali nafagat “Hamza Expo Art Textile” mas‘uliyati
cheklangan jamiyatining, balki butun O°‘zbekistonning to‘qimachilik sanoati
madaniyat va barqarorlik bilan bog‘langan mahsulotlarni qidirayotgan
iste‘molchilarni jalb qilishi mumkin. Urug‘li xaltachalar va To‘qimachilik pasporti
singari komponentlar esa korxona mahsulotlarini global migyosda aks-sado
beradigan noyob brend timsollariga aylantiradi.

Anigki, yuqorida keltirilgan yashil marketing strategiyasini amalga oshirish va
uning komponentlarini faoliyatga joriy etish korxonadan sezilarli xarajatlarni
amalga oshirishni talab qilishi bilan birga sezilarli daromad olib keladi. Ijobiy
ko‘rsatkichlarga korxonani brend sifatida obro‘sini oshirish, yuqori daromadli

14 Muallif ishlanmasi
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bozorlarga kirish va xalgaro munosabatlarni mustahkamlash orqgali erishiladi.
Quyida yashil marketingni korxona faoliyatiga joriy etishdan kutilayotgan natijalar
keltirilgan (5-rasm).

Yashil marketing strategiyasi

“Buyuk Ipak
Yo‘li
Uyg‘onishi”
brendingi

Mahalliy
o‘simlikdan
tayyorlangan
bo‘yoqlar va
Cho‘lga mos
paxta

“Ildizlardan
matoga”
interaktiv
shaffoflik

tashabbusi

Urug‘li
xaltachalar

To‘qimachilik
Pasporti
Dasturi

O‘zbek to‘qimachilik mahsulotlarini “an’anaviy barqarorlik™
mm Sifatida targ‘ib qiluvchi merosga asoslangan brend yaratishni va
ekologik toza usullarni ta’kidlaydi

Mabhsulot yo‘lini va madaniy ahamiyatini hikoya qiluvchi
“Buyuk Ipak Yo‘li Xaritasi”ni o‘z ichiga oladi

O‘zbek to‘qimachilik mahsulotlarini hikoyaga asoslangan,
madaniy identitet bilan ajratib ko‘rsatadi, qadriyatni oshirib,

brendga sodiqglikni kuchaytiradi

Bo‘yoqlar uchun mahalliy o‘simliklardan foydalaniladi va
qurg‘oqchilikka chidamli paxtadan foydalaniladi

Barqaror amaliyotlarga va ekologik ta’sirni kamaytirishga
ahamiyat beruvchi ekologik ongli iste’molchilar uchun
jozibador brend magomiga erishiladi

orxonani paxtadan mahsulot 1shlab chiqarish va bo“yashda
barqaror innovator sifatida ko‘rsatadi, mahsulot jozibasini
oshiradi

Mabhsulotning xomashyodan tayyor matogacha bo‘lgan yo‘lini
kuzatish imkonini beruvchi blokcheynga asosolangan interaktiv
targ‘ibot yo‘nalishi ishlab chiqiladi

AR texnologiyasi yordamida iste’molchilar ishlab chigarish
jarayonlari va joylari bilan tanishish imkoni yaratiladi

Iste’molchi ishonchini va ishtirokini oshiradi, brend bilan
bog‘liglik va sodiglikni mustahkamlaydi

Mamlakatda o‘sadigan mahalliy o‘simlik yoki dorivor o‘t
urug‘lari bilan to‘ldirilgan, biologik parchalanadigan qadoglash
usuli ishlab chigiladi

Iste’molchilar qadogni ekib, O‘zbekistondan olingan mahalliy
o‘simliklarni o‘stirish imkoniga ega bo‘ladi

Qadoq chiqindisini kamaytiradi, brend esda qolarli bo‘ladi va
mamlakat florasini xalgaro miqyosda targ‘ib qiladi

Har bir mahsulotning hayotiy siklini kuzatib boruvchi, gayta
mm fOydalanish, sotish yoki gayta ishlash faoliyatini yozib boruvchi
ragamli pasport ishlab chigiladi

Ekologik mukofotlar, chegirmalar va eksklyuziv takliflar orqali
barqaror foydalanishni rag‘batlantiradi

Barqaror iste’molni rag‘batlantiradi, hamjamiyat yaratadi va
uzog muddatli mijoz sodigligini oshiradi

5-rasm. “Hamza Expo Art Textile” MChJ faoliyatiga Yashil marketing

strategiyasi joriy etishdan kutilayotgan natijalar®®

15 Muallif ishlanmasi
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Atrof-muhit degradatsiyasining keng tarqalgan va ko‘zga ko‘rinadigan ta’siri
bargaror yechimlarning dolzarbligini oshirmoqgda. Issigxona gazlari chigindilari
ko‘payishi natijasida yuzaga kelgan iqlim o‘zgarishi ob-havoning keskin
o‘zgarishiga, haroratning ko‘tarilishiga va ekologik buzilishlarga olib kelyapti.
Tabiiy resurslarning tez kamayib ketishi, keng migyosdagi ifloslanish va biologik
Xilma-xillikning yo‘qolishi ekotizimlarni taranglashtirib, ekologik barqaror
amaliyotlarga ehtiyojni  kuchaytirmoqda. Bunga javoban iste’molchilar,
kompaniyalar va hukumatlar bargaror manbalar, kam uglerod gazlari va chiqgindi
ishlab chigarishga ustuvor ahamiyat beruvchi ekologik toza mahsulotlarga yugori
baho bermoqdalar.

Yashil mahsulotlar eksportini kengaytirish O‘zbekistonga igtisodiy o‘sishni
bargaror rivojlanish magsadlariga moslashtirish uchun ajoyib imkoniyatni taqdim
etadi. Yuqoridagi muammolarni strategik yo‘l bilan yechish — hamkorlik,
texnologiyaga sarmoya Kiritish va davlat tomonidan go‘llab-quvvatlash orqali
O‘zbekiston to‘gimachilik korxonalari o‘z eko-mahsulotlarining to‘lig salohiyatini
ochib, jahon ekobozorida doimiy ishtiroklarini o‘rnatishi mumekin.

Strategik

UzEco sertifikati Ekologik sanoat zonalari

yo‘nalishlar

O‘zbekistonning o‘ziga xos barqaror Ekologik  toza ishlab  chigarish

amaliyotlari  va  madaniy  merosini amaliyotlari va bargaror ishlab chigarish
ta’kidlaydigan milliy ekologik innovatsiyalariga moslashtirilgan
sertifikatsiyalash tizimini yaratish zonalarni tashkil etish

Ekologik-madaniy turizm Faoliyatning shaffofligi (blokcheyn)

Paxta yetishtirish, bo‘yash va to‘qish Har bir mahsulotning hayotiy siklini kuzatish
kabi bargaror amaliyotlarni namoyish uchun blokcheyn texnologiyasidan foydalanish,
giluvchi mazmunli ekologik turizm iste’molchilarga shaffof va tasdiqlangan ekologik
tajribalarini yaratish manba haqida ma’lumot berish

Davlat-xususiy sherikchiligi Ipak Yo‘lida Barqarorlik Brendi
B‘argfaror. .ar.na“ymlar U(".hun ) Sl,!bs.idiya, O‘zbekistonning Ipak  Yo‘li merosi va
o‘qitish tizimi va resurslar bilan kichik ishlab barqarorlikka sodigligini ta’kidlaydigan brend
chiqaruvchilar hamda davlat o‘rtasida davlat- indentitetini rivojlantirish

xususiy sherikchilik tamoyillari asosida
hamkorliklar tashkil etish

Strategik eksport ittifoglari Ekologik-innovatsiya laborotoriyasi
L Bozorga kirishni osonlashtirish  va O‘zbekistonning iqlimi va resusrlariga mos
targatish kanallarini kengaytirish uchun bargaror ishlab chiqgarish usullarini ishlab
ekologik toza importchilar va brendlar chigish uchun tadgigot markazini yaratish

bilan ittifoglar tuzish

6-rasm. Yashil mahsulotlar eksportini oshirishning strategik yo‘nalishlari'®

16 Muallif ishlanmasi
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Yashil mahsulotlar eksportini oshirish uchun O‘zbekiston barqarorlikni ta’minlash
bo‘yicha global standartlarga mos keluvchi, mamlakatning tabiiy resurslari va boy
madaniy merosidan foydalangan holda bir gator innovatsion strategiyalarni gabul gilish
talab etiladi. Olib borilgan tadgiqotlar natijasida yashil mahsulotlarni eksport gilishning
strategik yo‘nalishlari ishlab chiqilib, bunday strategik yo‘nalishlar barqaror ishlab
chigarish, noyob brending, xalgaro hamkorlik va shaffoflikni oshirish uchun ilg‘or
texnologiyalardan foydalanishga urg‘u beradi (6-rasm). Ular birgalikda O‘zbekistonga
jahon yashil mahsulotlar bozorida o‘ziga xos o‘rin egallashiga yordam bera oladi.

Umuman, yashil mahsulotlar eksporti strategiyasi O‘zbekistonga igtisodiy o°sish va
atrof-muhitni muhofaza qilish borasida muvozanatli yondashuvni ta’minlaydi.
Barqarorlikni iqtisodiy magsadlar bilan integratsiyalash orqali O‘zbekiston 0‘z an’anaviy
tarmoglarini zamonaviy, ekologik toza tarmoglarga aylantira oladi, bu esa tabiiy
resurslarni asrash bilan birga uzoq muddatli o°sishni ta’minlaydi. O‘zbekiston bu yo‘ldan
borar ekan, bargarorlik sari jahon migyosida olib borilayotgan harakatga ijobiy hissa
qo‘shuvchi, ham madaniy asoslangan, ham global miqyosda dolzarb bo‘lgan mas’uliyatli
ishlab chiqarish uchun namuna sifatida namoyon bo‘ladi.

XULOSALAR

Dissertatsiya tadgiqoti asosida quyidagi xulosa va tavsiyalar ishlab chigilgan:

1. To‘qimachilik mahsulotlari bozorida yashil marketing strategiyalarini
qo‘llashning ilmiy-nazariy asoslari o‘rganilib, yashil marketing tushunchasiga mualliflik
ta’rifi ishlab chiqgilgan. Unga ko‘ra, yashil marketing ekologik marketingdan fargli
o‘laroq, biznesni boshqarishning strategik yondashuvini nazarda tutadi. Uning zamirida
atrof-muhitga salbiy ta’sirlarni kamaytirish hamda iste’molchilar, biznes va butun
jamiyat uchun bargaror giymat yaratishga garatilgan mahsulot va xizmatlarni ishlab
chiqarish, ilgari surish va sotishga qaratilgan ekologik tamoyillarni birlashtirish
magsadlari yotadi. Bunday yondashuv nafagat ekologik mas’uliyat va kompaniyalarning
uzoq muddatli iqtisodiy ko‘rsatkichlarini rag‘batlantiradi, balki ekologik barqgaror
amaliyotlarni go‘llab-quvvatlash va rivojlantirishga qaratilgan yangi iste’mol
madaniyatini ham yaratadi.

2. Dissertatsiyada to‘qimachilik sanoatida ekologik toza mahsulot tushunchasiga
mahalliy darajada konseptual va fundamental asoslar yaratilib, bu sohada regulyator
vazifasini bajaruvchi davlat organlariga takliflar kiritilgan. Xususan, milliy kontekstda
ekologik toza to‘qimachilik mahsuloti tushunchasiga oydinlik kiritilib, mualliflik tarifi
ishlab chigilgan. Shuningdek, ekologik toza mahsulot tushunchasining fundamental asosi
sifatida Nizom ishlab chigilib, u mahsulotlar ganday talablar, mezonlar va standartlarga
javab bersa, ekologik toza magomini olishi keltirilgan.

3. Tadqiqotda to‘qimachilik sohasida xorijiy kompaniyalar tomonidan faoliyatga
joriy gilingan yashil marketing strategiyalari tahlil gilingan bo‘lib, kompaniyalar global
ragobatbardoshligini oshirish va atrof-muhitga e’tiborli bozorlarga murojaat qilish uchun
bargaror manbalar, chigindilarni kamaytirish va yashil brending singari ekologik toza
amaliyotlar qganday samarali integratsiyalashganini yoritib beradi. Tadqiqot O‘zbekiston
to‘qimachilik sanoati kompaniyalarining eksport salohiyatini oshirish va global ekologik
standartlarga moslashish uchun o‘xshash barqaror amaliyotlardan foydalanishi
mumbkinligini ko‘rsatuvchi xulosalarni beradi.
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4. O‘zbekiston to‘qimachilik sohasida yashil infratuzilma va ekologik jihatdan
samarali texnologiyalarga o‘tish sust kechmogda. Bu muammo, bir tomondan,
texnologik yangiliklarga sarmoya yetishmasligidan, ikkinchi tomondan, ekologik me’yor
va talablarning yetarli darajada yo‘lga qo‘yilmagani bilan bog‘liq. Natijada, sektor global
bozorlarda yuqori talablarga ega ekologik standartlarga javob bera olmayapti va bu
eksport ko ‘rsatkichlarini cheklamoqgda. O‘zbekistonning to‘qimachilik sektori, jumladan,
uning iqtisodiy ahvoli va mavjud muammolar tahlili shuni ko‘rsatadiki, sanoat
iqtisodiyotga sezilarli hissa qo‘shsa-da, u yuqori resurslar iste’moli va cheklangan yashil
infratuzilma singari muammolar bilan kurashmoqda. Bu to‘siglarni bartaraf etish uchun
sektorni global bozorlar va atrof-muhitga e’tiborli iste’molchilar tomonidan tobora
ko‘proq talab gilinadigan barqgaror amaliyotlar bilan moslashtirish muhim ahamiyatga
ega.

5. Zamonaviy iqtisodiyotda yashil marketing strategiyalarining bir gancha, xususan,
Bargaror marketing, Korporativ ijtimoiy mas’uliyat, Tripple bottom line (TBL), Yashil
iste’molchi, VAB modeli, Greenwashing (yashil yuvish) modeli singari turlari mavjud
bo‘lib learning barchasi korxonaning istigboldagi iqtisodiy va ijtimoiy holatiga bevosita
ta’sir qiladi. An’anaviy marketing strategiyalaridan farqli ravishda yashil maarketing
strategiyalari ekologik mas’uliyat, ijtimoiy mas’uliyat va iqtisodiy bargarorlikni
birlashtirgan holda kompaniyalar uchun uzog muddatli afzalliklarni yaratishga
qaratilgan. Yashil marketing strategiyalari iste’molchilarning ekologik ongini oshirgan
holda, kompaniyalarga raqobatbardoshlikni kuchaytirish, brend obro‘sini yaxshilash va
xarajatlarni optimallashtirish imkoniyatini beradi.

6. Tadgigotda yashil marketing strategiyalarining to‘qimachilik sanoatidagi
kompaniyalarning eksport salohiyatiga ta’siri o‘rganilgan bo‘lib, tahlil natijalari eko-
sertifikatlar, bargaror brending va ekologik toza ishlab chigarish amaliyoti
strategiyalaridan foydalanish nafaqat eksport ko‘rsatkichlarini yaxshilashi, balki brend
obro‘sini mustahkamlashini ko‘rsatadi. Natijalarga ko‘ra yashil mahsulotlarning
diversifikatsiyasi hamda ekosertifikatlar korxona eksport ko‘rsatkichlariga to‘g‘ridan-
to‘g‘ri ta’sir qilmaydi, ekobrending va ekoreklama strategiyalari esa sezilarli ta’sir
ko‘rsatadi degan xulosani yuzaga keltirgan.

7. Tadqgiqotda korxonaning “Yashil matritsa” modeli ishlab chiqilgan bo‘lib,
undagi har bir komponent kompaniyalarga mahsulot innovatsiyasi, jarayonlarni
optimallashtirish, bargaror brend imidjini yaratish yoki yashil hamkorlikni rivojlantirish
orqali ekologik toza amaliyotlarni amalga oshirish mumkin bo‘lgan sohalarni aniglashga
yordam beradi. Bu yondashuv nafagat atrof-muhitga e’tiborli istemolchilarni jalb giladi,
balki kompaniyaning tobora raqobatdosh va barqgarorlikka yo‘naltirilgan global
bozorlardagi mavgeini  mustahkamlaydi.  Yashil —matritsani amalga oshirish
kompaniyaning magqgsadlari va bozor ehtiyojlariga mos keluvchi strategiyalarni
moslashtirish uchun matritsa ichidagi har bir komponentni to‘liq tahlil gilishni talab
giladi. Shuningdek, xuddi shunday tendensiya eksport mahsulotlari geografiyasida ham
kuzatilgan. 2023-yilda mamlakatlarga eksport gilingan mahsulotlar ko‘rsatkichi 2022-
yildagiga nisbatan kamaygan bo‘lsa-da, 2024-yil 1-choragida o‘tgan yillarning yillik
ko‘rsatkichiga teng miqdorda mahsulotlar eksport gilingan.
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rJ100aMu3ald MUPOBOM YKOHOMUKH SKOJIOTHMYECKas CUTyalus YXYAIIAeTCs U3-3a
Her((PEKTUBHOTO UCIOJIB30BAHUS MIPUPOTHBIX PECYPCOB, Pa3BUTHUS MPOU3BOICTBA
TEHETUYECKH MOJUMPUIIMPOBAHHBIX MPOAYKTOB M  COKpAIEHUS  ILJIOIIAIU
CEIBCKOXO03sIMCTBeHHBIX yroaui. [lo manHeiM Bcemupnoro 6anka u IlporpamMmmbl
OOH mno oxpyxawomeit cpene (FOHEII), Bo3aelicTBue HEKayeCTBEHHOTO
MPOM3BOJICTBA Ha TJO0ANBHYIO OKpyXKawiyr cpeany k 2023 romy Oyner
3HAUUTEIBHBIM: 100anbHble BbIOpockl CO2 mocturnyt 40,6 MIIpA TOHH, 4YTO
SBIISIETCS OJJHUM M3 OCHOBHBIX (DaKTOPOB M3MeHeHHs knumaTa.l’ Kpome Toro, koo
80% Bcex HEOUHIIEHHBIX CTOYHBIX BOJI B MUpE COpPachIBa€TCs B IPUPOIHBIE BOJIHbBIE
pecypcel. B 2023 romy 3aduKCHpOBAH PpOCT 3arps3HEHUS] TIPECHBIX BOJ
IMPOMBIIUICHHBIMUA OTXOJAaMH, YTO MPUBOAUT K YXYAILICHUIO KadyecTBa BOJABI U
COKpAILICHUIO JOCTYMHBIX PECYPCOB MPECHOM BOJBL. B CBA3M €O CloXKUBIIEHCA
COLIMAJIBHO-DPKOHOMHYECKOM CUTYyaIrel 1y1si Ou3Heca BO BCEM MUPE CTAHOBUTCS BCE
0oJee akTyaJlbHOW pa3pabOTKa HOBBIX 3KOJOTMYECKH O€30IaCHBIX IMOAXOIO0B K
OpraHU3alliy CBOEH MAapKETUHIOBOW JEATEIbHOCTH.

B  ycnoBusx rnoOaibHBIX — SKOJOTMUYECKHX MpoOJeM U pacTyulei
r€ONOJIMTUYECKON HECTaOUIBbHOCTU BCe OOJbIlI€ BHUMAHUS YAENSAETCS HAayYHBIM
UCCIIEIOBAaHMSIM, HAIlPaBJICHHbIM Ha pa3pabOTKy 53KOJOTMYECKH O€30MacHbIX
IOJXO/NOB K JEATEIBbHOCTH KOMIIaHWW. M3 roma B rox pactér uHTEpec K
AKOJIOTHYECKOMY WM «3€JIEHOMY» MApPKETHUHTY KaK YHUKAJIbHOMY MEXaHU3MY,
KOTOPbIA HE TOJIbKO YIYYIIaeT HMMHIK KOMIIAHUU, HO M CIIOCOOCTBYET €€
YCTOMYMBOMY JKOHOMHUYECKOMY pa3BuTHIO. B uyacTHocTH, BCE OONBIIYIO
aKTyaJIbHOCTh MPUOOPETAIOT  3aJaud  MOBBIIEHUS 3HAYUMOCTH  3€JIEHOTO
MapKeTUHra KaK WHIUMKATOpa YPOBHS OTBETCTBEHHOCTU MPEANPUITHI JETKOU
MPOMBIIUICHHOCTH Tiepe] OOIIECTBOM M OKpYXKalolled Cpeaod, paciiupeHus
MOTEHIMaIa MAPKETUHTOBBIX MHCTPYMEHTOB, OCHOBAHHBIX Ha 3€JIEHBIX MPUHLINIAX,
KaK MOIIIHOTO MHCTPYMEHTA JIJIsl SKCIIOPTa MPOAYKIIUA HA MUPOBBIE PBIHKH, a TAKKE
COXPaHEHUS HKOJIOTUYECKH YCTOMUMBOTO o01IecTBa Jyist Oy IyIIKUX MOKOJICHUH.

VY30ekucrtaH HaxOOUTCS Ha JTale BHEAPEHUS SKOHOMHUYECKOH CHCTEMBI,
OCHOBAaHHOM Ha MPUHLHUIAX 3€JIEHON S3KOHOMUKH, U 3TH MPUHILIUIIBI BHEAPSIOTCS HE
TOJIBKO B JIETKYIO MPOMBIIUIEHHOCTh, HO M BO BCE OTpPAcid SKOHOMHUKH. B
4acTHOCTH, B Yka3e [Ipesunenra Peciyonuku Y30ekuctan ot 30 suBaps 2025 rona
No TIdD-16 «O TocymapcTBeHHOM mporpamme 1o peanuzanuu CrpaTeruu

«Y306ekucran — 2030» B T'ox oXxpaHbl OKpYXalolled Cpeabl U «3eJICHON
HDKOHOMUKH»» OIpENEICHbl TaKue NPUOPUTETHBIE 3aJaud, KaK «COepeKeHHEe U
palMOHAIbHOE  MCIOJBb30BAaHUE  IPHUPOJHBIX  PECYpCOB,  OOecleyeHue

AKOJIOTUYECKOM YCTOWYHUBOCTWY», IIMPOKOE BHEAPECHUE TMPHUHIUIIOB «3€JICHOU
DKOHOMUKWY», YyCTOMUMBOE ()MHAHCUPOBAHHWE TMPOEKTOB, HAIPABJICHHBIX Ha
aJanTaliio0 DKOHOMHUKMA K M3MEHEHHIO KIMMaray. Takke B Y30eKHWCTaHe
BHEJIPSIIOTCSA SKOJOTMYECKUE CTAHAAPTHI IS OPEANPUSATHN, HANpPaBJICHHBIC Ha
COKpAIIEHHE BHIOPOCOB 3arps3HSIONIMX BEIIECTB M TOBBIIICHUE JKOJOTHYECKOMN

Y UNEP. Emissions Gap Report 2023. https://www.unep.org/resources/emissions-gap-report-2023
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0e30MacHOCTH  MPOM3BOACTBA. ITU O0OCTOATENBCTBA TPeOYIOT pa3pabOTKu
CTPAaTErMYECKUX HAMPABICHU, HAIIPABJICHHBIX HA UCIIOJIb30BAHUE MAPKETUHIOBBIX
UHCTPYMEHTOB, CIIOCOOCTBYIOIIMX YCTOMYMBOMY MOTPEOJICHUIO ISl HACEICHUS U
MOBBIIICHUIO JKOJOTUYECKON OTBETCTBEHHOCTH, HA OCHOBE COBEpLIEHCTBOBAHUS
UCIIOJIb30BAHUSI ~ CTPAaTerMii  «3€JIGHOr0  MApKETHHIa» B TEKCTHJIBHOU
POMBIIIJICHHOCTH Y30€KHCTaHa.

VYka3sl [lpesunenta Pecnybnmuku VY30ekucran ot 30 suBaps 2025 roga
Ne VII-16 «O TocynmapctBeHHOM mporpamme 1o peanusauuu Crparerun
“V3bekucran — 2030”7 B T'og oXpaHbl OKpYXKawIlehd cpeabl U “3eleHOU
SKOHOMUKH », 0T 1 masg 2024 roma Ne VII-71 «O Mepax mo BbIBOJY TEKCTHUIBHON U
IIBEUHO-TPUKOTA)KHOW ~ NPOMBILIIJIEHHOCTA HA  HOBBIM  A3Tall  pPa3BUTHS,
ot 2 centa0ps 2023 roga Ne VII-155 «O nononHUTENbHBIX Mepax Mo (PMHAHCOBOM
MOJICP)KKE TEKCTHJIBHOM MPOMBIIUICHHOCTH», oT 5 Mas 2020 roga Ne YII-5989
«O HEOTJIOKHBIX Mepax MO MOIJIEPKKE TEKCTWJIBHOW WM IIBEHHO-TPUKOTAKHOU
IIPOMBIIUIEHHOCTW», a Takke mnocraHoBieHuss Kabunera MunuctpoB ot 11 mas
2024 toma Ne 274 «O wmepax MO pEryJupOBAHUIO SKCIOPTa TEKCTUIHHOH,
KO>KEBEHHO-OOYBHOM M 3JIEKTPOTEXHUUYECKOW mpoaykuuu B PecmyOmuke», ot 30
ceHTa0ps 2022 rona Ne 556 «O panpHeWIeM pacIMpeHUU Mep Mo (HUHAHCOBOM
NOJAJIEP)KKE TIyOOKOM mepepadOTKM M TMPOU3BOJACTBY TOTOBOW MPOIYKIMH C
BBICOKOI JTOOABJIEHHONW CTOMMOCTBIO Ha MPEANPUATUAX TEKCTHUIBHOW U IIBEMHO-
TPUKOTAKHOW MPOMBIIIJIEHHOCTH», HAPAY C APYTMMHU HOPMATHUBHO-IIPAaBOBBIMHU
akTaM B cepe pa3BUTHUS TEKCTUIHLHOM MPOMBIIUICHHOCTH, CBUACTEIbCTBYIOT O
TOM, YTO HACTOSILIEE JTUCCEPTALMOHHOE MCCIIEIOBAHHUE B OINPEACIIEHHON CTEIECHH
CHOCOOCTBYET peanu3aliy MOCTaBICHHbBIX B HUX 3a/1a4.

CooTBercTBHE  HMCCJIEIOBAHUSI MPHOPUTETHBIM  HANPABJEHUAM
Pa3BUTHS HAYKHM M TEXHOJIOTHI pecnmy0Juku. /[aHHOE HAy4YHOE HCCIETOBaHUE
BBITIOJTHEHO B COOTBETCTBUHM C MPUOPUTETHBHIM HAIPABICHUEM PA3BUTHUSI HAYKU U
texHonorud  pecnyosnuku 1. «JlyXOBHO-HpPaBCTBEHHOE€ U  KYJbTYpPHO-
IIPOCBETUTENILCKOE  Pa3BUTHE JEMOKPATUYECKOTO M IPAaBOBOrO  OOIIECTBA,
(bopMHpOBaHNE MHHOBALIMOHHON YKOHOMHKM.

CreneHb M3Y4YeHHOCTH NPOOJIEMBI.

HayuHo-uccienoBarenbckue paboThI o COBEPILIEHCTBOBAHUIO
MCITIOJIb30BAHUS «3€JIEHOr0» MAapKETUHIa Ha PHIHKE TOBAPOB U YCIYr OCHOBAHbI Ha
COBPEMEHHBIX JIOCTHKCHHUSIX M TMPUHIHMIAX MApPKETHUHIra, a TaKXE Ha OIbITe
3apyOEKHBIX MUCCIIEIOBAHUN B ATOM 00JacTH. B 4acTHOCTH, MHOTHE HCCIICIOBAHUS
B 3TOW 00JaCTH ObUIM W3Yy4eHbI 3apyOeKHBIMU YUEHBIMH, TAKMMH Kak Ouiui
Kotnep, Hxon I'pant, Marikn xein [lononcku, Kaman Jlerie, Ken IIuttne, Po3a
Mapusa [anmxenuko, anusne Bokanemnu, Jluna Manokapan, Otro Illapmep,
XKaxmun Orrman, >sun Ipuddur, Pyt Bonron, Apue Hrorop u ap.8

18 Hermawan Kartajaya, Iwan Setiawan, Philip Kotler. Marketing 3.0: From Products to Customers to the Human
Spirit. 2010.; Grant, John. The Green Marketing Manifesto. 2007, John Wiley & Sons Ltd., Hoboken.; Grant, J. (2008),
"Green marketing", Strategic Direction, Vol. 24 No. 6, pp. 25-27.; Polonsky, Michael Jay. "An introduction to green
marketing." Global Environment: Problems and Policies 2.1 (2008): 1-10.; Lee, Kaman. "Opportunities for green
marketing: young consumers." Marketing intelligence & planning 26.6 (2008): 573-586.; Ken Peattie. (2016), “The
Marketing Book™. Routledge, 7th Edition; Rosa Maria Dangelico, Daniele Vocalelli, “Green Marketing”: An analysis
of definitions, strategy steps, and tools through a systematic review of the literature, Journal of Cleaner Production,
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Teopernueckre OCHOBBI NMPUMEHEHUS «3€JIEHOT0» MapKETHMHTa Ha PBIHKE,
U3JIO)KEHHBIE B 3TUX UCCIEIOBAHUSIX, CIY>KaT OCHOBOM I pa3pabOTKU HAYy4YHO-
TEOPETUUECKON 0a3bl 10 TAKUM BaKHBIM BOIIPOCAM, KaK 00CCTICUCHHE YCTOWYHUBOTO
Pa3BUTHS U TIOBBIIIIEHUE KOHKYPEHTOCITOCOOHOCTH TEKCTHIIPHON MPOMBIIIIICHHOCTH
HAa MEXIYHApOJHOM pBIHKE. B TmociemHue TOIbI MPOBOASTCS OOMIUPHBIC
UCCIICIOBaHMsI YYEeHBIMU OmmkHero 3apyOexps u crtpan CHI', Takumm kax
O. Koznoga, I'. barues, B. Uepenkos, T. [lumonenko, M. Kanynukosa, M. Curosa,
S. Crpwxosa, J1. 3aituea, 1. Sps, JI. 'epacumoBa, M. bponnnkoB, M. 3uHII0Ba,
J1. SIBakaeBa, E. bukMeToB u zlp.lg

B V30ekucrane peann3oBaH psJi HAYYHO-HCCIIEIOBATEIBCKUX IMPOEKTOB,
MOCBSIIICHHBIX UCIIOJIb30BAHUIO 3JIEMEHTOB 3€JIEHOI0 MAPKETHUHIA, €T0 PA3BUTHIO U
BJIIMSIHUIO HA SKOHOMHUYECKHE IIOKa3aTelIu [IEITEIbHOCTH mpeanpusituii. B
YaCTHOCTH, BOIIPOCHI  COBEPIICHCTBOBAHMS TOAXOJAO0B K  A(PGheKTUBHOMY
WCIIOJB30BAaHUIO  DBJIEMEHTOB MAapKETHMHTa B JEATEJIBHOCTH  MPEANpPUSTUN
paccMoTpeHnsl B Tpyaax A. bekmyponosa, M. KocumoBsoii, I1I. DpramxomxaeBoi,
M. HxpomoBa,?® cTpaTeruy BHEIPEHHUS 3€JIEHOTO MAPKETHHIa B JIEATEILHOCTD
OPEANPUSATUNA, UX POJb B MOBBIIIEHUH KOHKYPEHTOCHOCOOHOCTH MPOIYKIIMH Ha
MEXKIYHAPOJHBIX PBIHKaX, MEXaHU3Mbl MOJJCPKKH YCTONYMBOIO pPa3BUTHUS B

Volume 165, 2017, Pages 1263-1279, ISSN 0959-6526; Deepa Manokaran. Role of green marketing approaches in
consumer buying behaviour. 2024; C. Otto Sharmer. Theory U: Leading from the Future as It Emerges. 2009.;
Jacquelyn A. Ottman. The New Rules of Green Marketing: Strategies, Tools, and Inspiration for Sustainable Branding.
2011; David A. Griffith. Connecting Sustainable Marketing and International Marketing Strategy
Standardization/Adaptation: Research Opportunities. Journal of Sustainable Marketing, 2(2), 47-51, 2021; Bolton, R.
(2021). The Convergence of Sustainability and Marketing: Transforming Marketing to Respond to a New World.
Australasian Marketing Journal, 0(0), 1-6.; Arne Nygaard. Backpage Green Marketing and Entrepreneurship. Springer
Nature, 2024.

1% KosnoBa, OxcaHa AnexcaHapoBHa. "ODKOJIOIMYECKUH MApKETUHI: HOBBIM KOHUENTYaJbHBIA MOAXOA U
cTparernueckuii nmoreHuuan npoussoaurencit." Becrank Omckoro yuuBepcurera. Cepust «OxoHomukay 1 (2011):
146-155.; barues, ['eopruit Jleonmmosmu, and B. WM. Yepenkos. "MapkeTHHr mis oOecHeUeHHS YCTOHYUBOTO
Pa3BUTHS: CYIIHOCTh M JIOTWKAa cTaHOBIeHUs." [Ipobaemvl cospemennoui sxonomuxu 3 (67) (2018): 142-148.;
[Timonenko, Tersina BonoaumupisHa, Onexciit BanentunoBuu Jlronbos, and Onena IOpiiBaa Yurpun. "MapkeTHHr
3eJIeHUX IHBECTHIIIN: MeXaHi3M KoJjabopauii Mi>k ocHOBHUMH cTerikxonaepamu.”" (2018).; Kanynukosa, Maprapura
HropeBHa. «3eneHblit» MapKeTHHT KaK «3€JICHBII» MyTh MPOABMKEHUS TOBAapOB. TPEHABI Pa3BUTHA COBPEMEHHOIO
oOIecTBa: ympaBieHYeCKHe, ITPaBOBbIE, SKOHOMHUYECKHE U comuanbHble actiekTsl. 2020.; KanynukoBa, Maprapura
UropesHa, Tatbsina FOpreBra KpoTenko, and Onsra BamentunHoBHA JlecHukoBa. "MHCTpYMEHTH HHHOBAIIMOHHOTO
YIIPABIICHUS: «3€JICHBI» MapKeTHHT ISl YCTOMYMBOTO Pa3BUTHS TOCTHHHYHOrO Om3Heca." DxoHommuka. Hamorm.
[Mpaso 14.4 (2021): 103-111.; CuroBa MB, Kpyrnosa UA. «3eneHas» 3KOHOMHKA KaK (PAaKTOpP HKOHOMHUECKOMN
6ezomacnoctu. MzBectnsi Cankr-lleTepOyprckoro rocyaapcTBEHHOTO 3KOHOMHYecKoro yHuBepcurera. 2016(3
(99)):47-53.; CrpenkoBa, 5. A., and E. A. Cyukosa. "3esnenbiii MapkeTHHr." [IpropuTeTHbIE HAyYHbIC HAPABICHUS
ot Teopu K npaktuke 32-2 (2016): 149-153.; Sps, U. B., and JI. A. I'epacumoBa. "«3eieHblil MAPKETHHI» WU KaK
pEeKITaMHpOBaTh 3KOOpeH." AKTyansHble MpoGiieMbl aBuaru U KocMoHaBTuku 1.11 (2015): 772-774.; BoponuH,
Opwmii 'ennanseBny, and Enena VBanoBHa XaOapoBa. "MapKeTHHT «3€J€HBIX» TexHosoruil." IlpakTuaecknit
mapketunr 5 (2010): 13-17.; aiinesa, Japbst C. "DKOIOrHIECKUI MAPKETHHI': TEHAECHIIUHU U TIEPCIIEKTUBBL." BeCcTHUK
KemepoBckoro rocymapcTBeHHOTO yHHBepcureTa. Cepus: MOIMTHYECKHE, COIMOIOTHYECKHE M 3KOHOMHYECKHE
Hayku 2 (2) (2016): 55-60.; 3uniosa Mapuna BrnagnmuposHa, BoponioBa Maprapura AJjieKcaHIpOBHA, 3UHIIOB
Kupunn CepreeBnu Peanuzanusi KOHIIETIIIUN 3KOJOTHYECKOTO MapKeTuHra // Poccuiicknii BHEITHEOKOHOMHUYECKHMA
BecTHHK. 2019. Ne8; SlpakaeBa, /lasna PammonoBHa. "3enéHblil MapkeTHHT." Hayka W 00pa3oBaHUE B YCIOBHAX
MHUPOBOW HECTaOMIILHOCTH: IPOOIIEMBI, HOBBIC ATarbl pa3sutus. 2022.; bukmeros, E. 10., et al. "3enenpiit MapkeTHHT
KaK MHCTPYMEHT MPOJIBUKEHHSI TEXHOJIOT M BeTpoBO# sHepretuku." Juckyccus 2 (111) (2022): 38-48.

2 A.Sh.Bekmurodov, M.S.Kosimova, Sh.J.Ergashxodjayeva. Strategik marketing. O’quv qo’llanma. -T.: TDIU,
2010.-220 b.; Ergashxodjayeva Sh.Dj., Qosimova M.S., Yusupov M.A. Marketing asoslari. Darslik. -. T.
«IQTISODIYOT», 2019. - 304; Sh.J.Ergashxadjayeva. Innovatsion marketing. Darslik. TDIU, 2017. -191; Mypat
AxpamoBuu HMxpamoB, Kcenns BacunpeBna Uepnsimea. @PopmupoBanme OpeHIa B MapKETHHTOBBIX
KoMMyHHUKaIax. COBpeMEHHBIN MEHEKMEHT: TPOOIEMBI U IepCTIeKTUBEL, 2022, 241-246.
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TEKCTUJIBHON MPOMBIIUIEHHOCTH pPacCMaTPUBAIUCh B HAYYHBIX HCCIEIOBAHUAX
M. bontaboeBa, b. Typcynosa, I'. OcTonakynoBol, 3. Xakumona, b. Cadaposa,
A. Cynranosa, C. FOcynosa, 3. JlaBponosa u ap.2

OpHako  MCHOJIb30BAaHUE  3€JIEHOT0  MApKEeTWHra B TEKCTHJIBHOM
IPOMBIIIJICHHOCTH HE PacCMaTpUBAJIOCh B KadecTBE OOBEKTa HCCIIEIOBAHHUS B
HAay4YHBIX MCCJIEIOBAaHUAX BBIIICYKA3aHHBIX YUYEHBIX-3KOHOMHCTOB. [losTomy
JTaHHAas KCCIIE0BATENIbCKasl padoTa NOCBSIIEHA U3YYEHUIO BOIPOCA UCIIOIb30BaHUS
AJIEMEHTOB 3€JIEHOI0 MApPKETHWHIa JJisi MOBBIIIEHUS AKCIOPTHOIO MOTEHIMaIa
TEKCTUJIbHBIX MPEANPUATUI, UTO 00YCIIaBIMBAET €€ aKTyaJIbHOCTh KaK aKTyaJbHOU
TEMBbI UCCIIEI0BAHUS.

CBs3b TeMbl JUCCEPTAlMM C IUIAHAMH HAYYHO-HCCJIEA0BATEIbCKOM
padoThl BbICHIEr0 Y4eOHOro 3aBeleHHMs, IJie BBINOJHEHA [MCCePTALMA.
JluccepTallMOHHOE ~ HCCIEJOBAaHUE  BBIIOJIHEHO B paMKax  Hay4yHO-
UCCJIEI0BATENbCKOr0 npoekTta «HayuHble mpoOiemMbl U COBPEMEHHBIE PEIEHUs
YCTOWYMBOIO PAa3BUTHSA HAIMOHAIBHOM SKOHOMHUKH B YCIOBUAX CTAHOBJICHUS
HOBBIX JKOHOMHMYECKHX OTHOUIEHWI» B COOTBETCTBHUM C IIJJAHOM Hay4HO-
UCCIIEeI0BATENbCKOW paboThl TalIKEHTCKOTO ToCyAapCTBEHHOTO 3KOHOMHUYECKOIO
YHUBEPCUTETA.

Heabo uccienoBanus sijasiercs. Pa3paboTka Hay4HBIX MPEUIOKEHUA=I U
pEKOMEHJalui, HaNpaBICHHBIX HA  COBEPUICHCTBOBAHUE  HCIIOJIb30BAHUS
HKOJIOTUYECKOTO MAPKETHUHIa HA TEKCTUIIBHOM PBIHKE.

3agaum uccjie10BaHUA:

CdhopmupoBaTh aBTOPCKUIN MOAXOA K IKOHOMUYECKOMY TOHATHIO «3€JI€HOTO
MapKeTHHIa» Ha OCHOBE M3YYECHHMS TEOPETUYECKHX, METOAOJOTHYECKUX U
IIPaBOBBIX OCHOB 3€JI€HOI0 MApKETUHIQ;

Jatb pa3BepHyTOE 00BSICHEHHE TapHuda Ha 3eJeHYI0 MPOAYKLHIO Ha OCHOBE
aHanu3a 3apy0e’KHOIM 1 OTEUECTBEHHON HAYYHOU JINTEpaTyphl;

M3yunth 3apyOe’KHbII OMBIT HCIOJIb30BAHUS 3€JIEHOIO0 MapKEeTUHra Jis
MOBBIIICHHUS COBITOBOrO MOTEHIMANa TEKCTUIBHBIX MPEANPUATANA U pa3padoTaTh
PEKOMEHJAIUU TI0 UCTIOIb30BAHUIO MEPEIOBOr0 3apyOeKHOTO OIbITA;

BbIsIBUTH CylIeCTBYIOIIME MPOOJIEMbI HA OCHOBE aHAJIN3a BHEPEHMUS 3€JIEHOTO
MapKETHUHIa OT€YECTBEHHBIMU TEKCTUILHBIMU NPEINPUATUIMU;

[IpoBecTH sMnuprUYecKOe UCCIEeI0OBaHUE AJI ONPEIeTICHUS BIUSHUS 3€JIEHOTO
MapKeTHHra Ha O00bEeM OJKCHOpTa M KOHKYPEHTOCIOCOOHOCTbh TEKCTHJIBHBIX
MPEINPUSITUN;

21 Boltabayev M. O’zbekiston Respublikasi to’qimachilik sanoati eksport imkoniyatlarini rivojlantirishda marketing
strategiyasi: igt. fan. dok. ilm. dar. olish uchun yozilgan diss. T.: 2005. - 342 b.; Tursunov B. To’qimachilik
korxonalarida ishlab chigarish quvvatlaridan foydalanishni boshgarish samaradorligini oshirish yo’llari. i.f.b. falsafa
doktori (PhD) ilmiy daraj. olish uchun yozilgan avtoreferat. Toshkent: TDIU, 2019. - 24 b.; G.Ostonakulova. The
Role of Eco-Marketing in Eco-Friendly Furniture and Eco-Friendly Construction. Yashil igtisodiyot va taraqgiyot
jurnali. 2024; Hakimov Z. Yengil sanoat korxonalari rakobatbardoshligini oshirish yo’llari. Monografiya, T.Iqtisod.
2017.; Safarov, Bakhtiyor, and Gulhayo Abdusaidova. "Natural Language Processing of Cognitive Metaphors in Eco-
Marketing." YASHIL IQTISODIYOT VA TARAQQIYOT 2.8 (2024). Sultonov A. To’qimachilik sanoati
korxonalarida ishlab chigarishni diversifikatsiyalashni boshgarish samaradorligini oshirish: i.f.b. falsafa doktori...
dissertatsiyasi avtoreferati. - T..TDIU, 2017. - 146 b., Yusupov S. Kuchli ragobat sharoitida O’zbekiston to’qimachilik
sanoati korxonalarini rivojlantirish strategiyalari. i.f.b. falsafa doktori (PhD) ilmiy daraj. olish uchun yozilgan
avtoreferat. - Toshkent: TDIU, 2018.-24b.; Z.Davronova. A study of green marketing practices in the retail industry:
Advantages and disadvantages. Yashil igtisodiyot va taraqqgiyot jurnali. 2024.
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[IpoBecTn aHanmW3 MApPKETUHIOBBIX CTpPAaTeTMHd KOMIAHUM B KOHTEKCTE
TII00aTBHBIX KOJIOTHYECKUX MTPOOJIEM, HAIPABICHHBIX HA TIOBBIIIICHNE YCTOMYUBOCTH
1 SKOJIOTUYECKOM OTBETCTBEHHOCTH;

PazpaboraTh mpemioKeHHs] W PEKOMEHJAIMM [0  HWCIOJIb30BAHUIO U
COBEpIICHCTBOBAHUIO  CTPATE€THil  3€JIEHOI0  MapKEeTWHra JUisl  TMOBBIIICHUS
3¢ hEKTUBHOCTH MPOJIAXK TEKCTHIILHOW MPOAYKIINHU B Y 30€KHCTaHE.

O0beKTOM HccIe0BaHus BbIOpaHbl TEKCTUIIbHBIE NpeAnpusTrs depraHckon
00J1aCTH, OCYIIECTRIIAIONINE JIEATEIbHOCTh B TEKCTUIIBHOM OTpPaCIIy.

IIpenmeromM  HMcCCIeNOBAHMA  SBIBIIOTCS  SKOHOMHYECKHE  OTHOUICHMS,
BO3HUKAIOIIME B MPOIECCE COBEPIICHCTBOBAHUS  MCIOJIb30BAHUS  3€JIEHOIO
MapKETUHIa HA TEKCTHJILHOM PBIHKE.

Mertoabl uccienoBanus. /(s pelieHnus MOCTaBICHHBIX B IUCCEPTALMU 3a4ad
MCIOJIb30BAJIMCh TAKUE METO/IbI, KAK CHCTEMHBIN aHAIIN3 COLUAIIBHO-DKOHOMUYECKUX
SBJICHUM, YKOHOMHUKO-CTATUCTUYECKUIN aHAIN3, aHAJU3 aHKET KJIMEHTOB, KOHTPOJIb
JAHHBIX, HAOIIOACHHUE, KOPPEISIIMOHHO-PErPECCUOHHBIN SKOHOMETPUUYECKUN aHAIIN3
Y CPABHEHHUE.

Hay4yHasi HOBH3HA MCCJICJOBAHUS 3aKITI0YACTCA B CIEAYIOIIEM:

YCOBEPILICHCTBOBAHO TOHATHE «3€JIEHOT0 MAPKETHUHIA» C METOIOJIOTMYECKOU
TOUYKH 3pEHUsS, U NPEJJIOKEHA TPAKTOBATh KAK COBOKYITHOCTh BUJIOB JI€ATEIHHOCTH,
METOJIOB, MPOILEAyp W JACUCTBUM, HAMPABJICHHBIX HA PEUICHUE 3KOJOTUYECKUX
npobJieM B MPOLIECCe MApKETUHTA MPOIYKIIMKA WU YCIYT, C OMOPON Ha MPUHIUTIBI
HKOJIOTUYECKON YCTOMYMBOCTU. ITO BKJIIOYAET BEJACHHWE OW3HECAa Ha OCHOBE
OTBETCTBEHHOCTH TIEPE]l OKPYXKAIOIIEH CPENON, CO3MAHUE SKOJOTHYECKH YHUCTOMU
MPOIYKIMH, €€ MPOJIBUKEHUE U MPOJAXy C YUYETOM YCTOMUMBOIO HCIIOJIb30BAHUS
PECYPCOB 1 MUHUMU3ALIUU HETATUBHOTO BO3ACHCTBHS HAa IPUPOY;

BBISIBJICHBl ~ CTPATETMYECKUE  BO3MOYKHOCTH  TOBBIIMIEHHS  3KCIOPTHOIO
MOTEHIIUAJIA IPEINPUITUNA ¢ YIETOM TaKUX 3€JEHBIX MAPKETUHTOBBIX CTPATETH, KaK
aKk0-OperauHr (Xi=14.495), sxko-pexiama (X>=11.388), skonoruueckas cepTudukaims
(X5=1.503), a TaKXKe YBEIIMUEHUE KOJIMYECTBA AKO-TIPOTYKLIUH
(X4=-0.427), xoTOpOE OKa3bIBAET CJ1ab0e OTPUIIATEIILHOE BIIUSHUE,

00OCHOBaHBI CIIOCOOBI TOBBIIICHUSI KOHKYPEHTOCTIOCOOHOCTH JIJIi MECTHBIX
TEKCTUJIBHBIX MPEANPUATHN HA BHYTPEHHEM U MUPOBOM PBIHKAaX C HCIOJIb30BAHUEM
TaKUX YCTOMYMBBIX MPOW3BOJICTBEHHBIX MPAKTHK, KaK YKOJOTHYECKAsh WHUIIMATHUBA
«XJIOTIOK, TIPUTOHBIN JIJIsl TyCTHIHWY», MHTEPAKTUBHAS 0a3a JaHHbIX «OT KOpHEH K
TKaHW» U MIporpaMmma «3eJEHBIN MacnopT TEKCTHUIILHOM MPOAYKIUNY;

OINpECNICHbl HAMPABJICHUS MOBBIIICHHUS 3KCHOpPTa 3€IEHOM TEKCTUJIBHOM
MPOJIYKIIMM B HAIIMOHAIBHOM OTPAacCiid, OCHOBAHHBIE HAa BHEAPECHUU HAIMOHAIBLHOM
cuctembl  3ko-ceprudukaiuu  «UzEcoTextile», co3maHuum  SKOJIOTHYECKHUX
MIPOMBIIIUICHHBIX 30H, Pa3BUTHUM KOHIEMIMH «3€JIEHOT0 OpeHIa» U TPOJBUKCHHUH
WHUIUATUBBI «3KO-KYJIBTYPHOTO TYPHU3MaY.

IIpakTHYeckne pe3yJabTaThl HCCIEA0BAHUSA 3aKIIFOUAIOTCS B CIICIYIOIIEM:

PackpbIThl HAyYHO-TEOPETUYECKUE OCHOBBI U CYIITHOCTH 3€JIEHOTO MApKETHUHTA,
€ro MPYMEHEHHUE U BIIMSHUE Ha SKCIIOPTHBIN MOTEHIIUAT TEKCTUIBHBIX MPEITPUSITHIA;
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[Ipoananu3upoBaHa CylIIHOCTh 3€JI€HOT0 MapKETUHTA U €r0 POJIb B MOBBIICHUN
KOHKYPEHTOCHIOCOOHOCTM M 3KOJIOTMYECKOM  OTBETCTBEHHOCTH  TEKCTUJIBHBIX
NPEANPHUITUI B YCIOBUSIX COBPEMEHHBIX TI100aIbHBIX 3KOJIOTHUECKUX TPoOIIeM;

W3yueHbl akTyanbHbIE TPOOJIEMBI, C KOTOPHIMHU CTAJIKUBAIOTCS MPEANIPUATHS TIPU
BHEIPEHUH 3€JICHOI0 MAPKETUHIAa HA MECTHBIX U MEXAYHAPOIHBIX PhIHKAX, IPUYHAHBI
UX BO3HUKHOBEHHS, a TAKXKE Pa3pad0TaHbl PEKOMEHIALMY 110 UX YCTPAHEHHIO;

[Ipoanamu3upoBaH 3apyO€KHbI ONBIT MNPUMEHEHHS 3€JI€HOr0 MAapKETHUHIA
NPEINPUATUSIME, BKJIIOUAs OTBIT BEIYIINX MUPOBBIX TEKCTUIIBHBIX OpPEHIOB B 00J1aCTH
HKOJIOTUYECKOI OTBETCTBEHHOCTH U YyCTOMYUBOTO PA3BUTHS;

BbIsiBiieHBI aKkTyallbHbIE TPOOJIEMbI, HETATHUBHO BIMSIOIIME HA BHEApPEHUE
3€JICHOT0 MapKETUHTa Ha TeKCTUJIBHBIX MPEANPUATUIX Y30€eKUCTaHa, U pa3padoTaHbl
KOHKPETHBIE TIPEIOKEHUS 10 UX YCTPaHEHUIO;

Hapsany ¢ TpaIWIMOHHBIMM MAapKETUHTOBBIMH  CTPATETHSIMH, PAaCKPBITO
COZIEpKaHKE CYIIECTBYIOLIMX CTPATErnii 3€JIEHOr0 MapKETUHTa U TIPOaHATM3UPOBAHO
UX IPUMEHEHHUE Ha MPAKTHKE;

[IpoBeseH HKOHOMETPUYECKUN aHAIM3 BIMAHUSA TakuX (PAaKTOPOB, Kak
AKOOPEHIUHT, 3KOpeK/iama, FKOCEPTHU(PHUKATHI U KOJIMYECTBO 3KOJOTHMUYECKH YHCTOU
NPOAYKLMH, HA 3KCTIOPTHBIE TIOKA3aTENH MPOAYKLIUY NPEAIPUSATHS;

Ha npumepe oObekTa HcciaeoBaHHs IMOSICHEHBI 3Talbl BHEAPEHUS CTPATErHH
3€JIEHOT0 MapKETHHTa B JESITETbHOCTh MPEANPHUSITHS.

JI0CTOBEPHOCTH Pe3yJIbTATOB MCCJIEA0BAHUsA. /[[0CTOBEPHOCTD MMOITYYEHHBIX B
JUCCEPTAllMOHHOM  HCCIIEIOBAaHWM  HAYYHBIX  pE3yJbTaTOB  OOBSCHSETCS
UCIIOJIb30BAHHBIM B pab0Te€ METOIOJIOTMYECKUM MOJXOIOM U LIENecO0OpPa3HOCTHIO
ATUX METOJIOB, T€M, 4TO MH(pOpMAIMOHHas 0a3a ObUIa MOMy4YeHa U3 O(PUIMATHHBIX
WUCTOYHHUKOB, B YAaCTHOCTH, W3 TOProBO-TIPOMBINIICHHON manatel PecmyOnmku
V36ekucran, Accolaniy TEKCTUIBHOW MPOMBIIIJIEHHOCTH U O(pULIMATIBHBIX JAHHBIX
00BEKTA UCCIIEAOBAHUS, & TAK)KE TEM, UYTO BBIBOJIbI, IPEUIOKEHUS U PEKOMEHAALINN
ObUIM TPOBEPEHbl HAa MPAKTUKE, a MOIYYEHHbIE PEe3yJIbTaThbl MO HCIOJIb30BAHUIO
3€JIeHOr0 MAapKETUHra JJisi TOBBIIICHUS ASKCHOPTHOIO MNOTEHIMAja TEKCTUIIbHBIX
NPEINPUATHI MOTyYHIIA 0JJ0OOPEHUE COOTBETCTBYIOIIMX OPTraHU3aLUH.

Hay4nasi u npakTH4yecKkasi 3HAYUMOCTD Pe3yJIbTATOB MCCJIE0BAHUS.

HayuHast 3HaYMMOCTBH pe3yJIbTATOB HCCIIEAOBAaHUS 3aKIIOYAETCS B TIIyOOKOM
HAYYHOM aHAJIM3€ KOHLENTYaIbHBIX aCIIEKTOB MCIIOJIb30BaHUS 3€JIEHOI0 MapKETUHTA
JUIL  TIOBBIIIEHUS ~ KOHKYPEHTOCIOCOOHOCTH  TEKCTWJIBHBIX  MPEINpUSTHH.
HccnenoBanue pacimupseT TEOpPEeTHYECKHE M IMPAKTUYEeCKUEe 3HaHWS B 00JacTh
3€JIGHOTO MAapKeTWHTa, a TaKXkKe CIYKUT HAaydHOW OCHOBOW Il pa3pabOTKu
pE3yNIbTaTOB, BBIBOJIOB M PEKOMEHMAIMM, KOTOpPbIE MOTYT OBITh HCHOJb30BaHbI B
OyIlyIIMX HAYYHBIX CTAThSX U UCCIICAOBAHUSX.

[TpakTiueckass 3HAYMMOCTh HAy4yHOM paOOThl OCHOBaHA Ha TPAKTHUYECKUX
pe3ynbpTaTtax, BbIBOJAX U PEKOMEHJAIMIX, HAIIPABJICHHBIX HA BHEIPEHHUE 3€JIEHOrO
MapKETUHTA JJIsl TIOBBILIEHUS] KOHKYPEHTOCIIOCOOHOCTH TEKCTUIIBHBIX MPEANPUATHH,
NPUBJICYEHUS! MHOCTPAHHBIX WHBECTULIMHA W peau3alii CTPaTeTud YCTOMYMBOTO
pa3BuTHs. Pe3ynbTaThl MCCIeI0BaHUsI MOTYT ObITh MCHOJB30BaHbl MpU pa3paboTKe
0o0pa3oBaTeNbHBIX MPOrpaMM B BBICHIMX YYEOHBIX 3aBEACHUAX, MOATOTOBKE
Y4E€OHHMKOB U y4EOHBIX IMOCOOMI, a TaK)Ke MPU MPETNoJaBaHUU TaKUX JUCIMILTINH, KaK
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«MapketuHr», «MapKeTUHI OTpaciiei M CEKTOPOB», «3€JEHBbIA MapKETHHI»,
«Pexmamay, «OKOHOMHMKA YCTOMYHMBOIO DPa3BUTHA», «MEXIyHapOAHBIA OHU3HECY,
«IKOJIOTUYECKUN MEHEKMEHT.

BHeapenue pe3yJbTaTOB HCCIEI0BAHMSA.

Ha ocHOBe HayyHBIX NpPEMJIOKEHUH, pa3padOTaHHBIX JUISL  YIIyYILCHHS
MCIOJIb30BAHMUS 3€JIEHOI0 MAPKETHHIa HA TEKCTUIIBHOM PBIHKE:

CorinacHo METOJOJIOTUYECKOMY TMOAXOAY, IMOHATHE «3€IEHOT0 MapKETHHIa»
YCOBEpPUICHCTBOBAHO M TPAKTYETCS KaK COBOKYITHOCTb MEPOIIPUSTUH, METOJIOB,
NpoLeayp U JIEHCTBUM, HANpaBJICHHBIX HAa PEHICHHE SKOJIOTMYECKHX MpoOJieM B
MIPOLIECCE MAPKETUHIA TOBAPOB WJIM YCIYT. JTO OCYILIECTBIIETCA MYTEM BEICHUSA
MPEANPUHUMATENILCKOM  JESITEIbHOCTH HA  OCHOBE  OTBETCTBEHHOCTH  IIE€pEN
OKpPY>KArOIIeW Cpenoy, paluoOHAIBLHOIO HCIIOJIB30BAHUS PECYPCOB, MUHUMU3ALNN
HEraTUBHOIO BO3/ICHCTBUS HA IIPUPO.LY, CO3/IaHMUS SKOJIOIMUECKH YUCTON POLYKIUH,
e€ MPOABMKEHUS U NIPOAAKU HA OCHOBE MPHUHIIUIIOB SKOJIOTMYECKON YCTOMYUBOCTH.
HanHoe npemioxenue Obu10 0100peHo Accommanmenn «UzTextileProm» (cmpaBka
Ne04/17-220 ot 31 auBaps 2025 roga). Ero BHenpeHre cnocoOCTBOBAIO MOBBIIECHUIO
KOHKYpPEHTOCIIOCOOHOCTH M OOBEMOB MPOAAK HA BHYTPEHHEM U BHEIIHEM
TEKCTWJIBHBIX PbIHKAX, CHIKEHHUIO ylIepOa OKpYXarollel cpele 3a CUET BHEIPEHUS
AHEprocOeperaronMx TEXHOJIOTUH M O€30IaCHOrO ChIpbs, a TaKXKE CO3/IaHUIO
MIPEANOCHUIOK I YCTOWYMBOTO JOJITOCPOYHOTO PAa3BUTHs OTPACIN W YIyYILICHHS
COLMAIBHO-9)KOHOMUYECKHX YCIIOBHIA.

Crparernyeckue HalpaBJICHUS IOBBILIEHHWS 3KCIIOPTHOIO  IMOTEHIHANIA,
OCHOBaHHbIE Ha 3€JIEHBIX MAPKETUHIOBBIX CTPATErUsIX MPEANPUATHS, TAKHX KaK KO-
openuar (Xi = 14.495), sko-pexitama (X2 = 11.388), axomorudeckast cepTHhUKaIs
(X5 = 1.503), a Taxke yBenMUEHUE KOJIMYECTBA IKO-MPpoayKIuu (X4 = -0.427), Obun
npuMeHeHbl B aestenbHocTr Acconmarun «UzTextileProm» u OO0 «Hamza Expo
Art Textile» (cmpaBku Ne 04/17-220 ot 31.01.2025 u Ne47 or 21.01.2025
COOTBETCTBEHHO). B pe3ynbTare BHEApPEHUsS] MHUIUATUB IO SKO-OPEHIMHTY U 3KO-
peKsiaMe A0Sl MPOJIaXk Ha BHYTPEHHEM PhIHKE 3a OJIMH KBapTajl yBeauumiach Ha 4%,
a DKCIIOPTHBIE MOKa3aTesy — Ha 3%.

JUis  cTUMynMpOBaHHUA 3€IEHOTO MAapKETUHIA B MECTHBIX TEKCTUJIbHBIX
NpeanpUATUSIX ObUIM MCIIOJIb30BaHbl HHULIMATHBBI YCTOMYMBOIO MPOU3BOJICTBA, TAKHUE
KaK JKOJIOTHMUYECKUH MPOEKT «XJIOMOK, MPUTOAHBIA JUIsl MYCTBIHWY», KOHLEHIIHS
«XJIOTIOK I TYCTBIHWY», WHTEpaKTUBHAs 0a3a MaHHBIX «OT KOpPHEW K TKaHW,
rnporpamma «3enEéuplit actopT TEKCTWILHOU MPOLYKLIANY.
OTn npenyioxkeHuss Takke ObUmM peanmm3oBaHbl Accommarueit «UzTextileProm» u
000 «Hamza Expo Art Textile». Nx BHeapeHune TMMO3BONMIO TOBBICUTH
KOHKYPEHTOCTIOCOOHOCTh Ha MECTHBIX M MEKIYHAPOJHBIX TEKCTHUJIBHBIX DPBIHKAX,
CHU3UTh 3KOJOTMYECKUM yiepO, BHEAPUTH SHEprocOeperarone TEXHOJOTHU U
0e30macHOe ChIphE, YMYUIIUTh COLUATLHO-IKOHOMUYECKHUE YCIOBUSI U 3aJI0KHUTh
OCHOBY ISl TOJITOCPOYHOT'0 YCTOMYMBOTO PAa3BUTHSI OTPACIIH.

B HanmoHanbHOM TEKCTUIBHON MPOMBIIIEHHOCTH ObUTH MPEJIOKEHBI MEPHI IO
YBEIMYECHUIO DJKCIOpPTa 3€JIEHOM TEKCTWIBHOW NPOAYKIMU 3a CYET BHEAPECHUS
HAI[MOHAJILHOM ~ CHUCTEMBI  3KO-CepPTH(HUKALIUU «UzEcoTextile», CO3aHUs
HKOJIOTUYECKUX MPOMBIIUIEHHBIX 30H, MPOBIKEHUSI MHUIIMATUB «3€JIEHOT0 OpeH 1a»
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U «OKO-KYJBTYPHOTO TypHU3Ma». DTH MPEAJIOKEHUS TaKKe ObLIM MCIIOJIb30BaHbI B
nesirenbHOCTH Acconmaru «UzTextileProm» 1 OOO «Hamza Expo Art Textile». B
pe3yabTare yJaloch ONTHUMH3HPOBATH IPOW3BOJACTBEHHBIE MPOLIECCHI, COKPATUTH
pacxojibl Ha ChIPbE U SHEPrOPECYPCHI, YTO MO3BOIMIO YBEIUYUTh MAPKUHATBHOCTb
sKcropTupyeMoil mpoaykuud Ha 12%. bosee Toro, BHeIpeHHE 3€IEHOU
MapKETUHIOBOM CTPATErvH MOBBICUIIO UHTEPEC CO CTOPOHBI 3apyOekKHBIX MAPTHEPOB,
CIIOCOOCTBOBAJIO BBIXOJY Ha HOBBIE PBIHKM, Takue kak ['epmanusi, Benrpus u
Poccuiickas denepariusi, a Takke pacliupeHuio reorpaduu skcrnopra. B yactHocty, B
2024 rony no cpaBHeHuto ¢ 2023 rogoM rogoBoii cripoc Ha npoaykiuo OO0 «Hamza
Expo Art Textile» co croponbl eBporneiickux (Ilonpma) u asmarckux (Kutait)
KOMITaHUM yBenmmamiics Ha 22%.

Anpo6anus pe3yJbTAaTOB HCCIeI0BAHMA. Pe3ybTaThl JaHHOTO UCCIIEAOBAHUS
00CYXJIeHbI U anpOOUPOBAHBI B 6 MEXITYHAPOIHBIX U 2 pecnyOIMKaHCKUX HAy4HO-
MPAKTUYECKUX KOH(PEPEHIHSIX.

IIyonukanus pe3yJbTaToB HccAeA0OBaHusl. Bcero mo Tteme auccepraiuu
oryOIMKoBaHO 16 HaydHbIX paOoT, B ToM yuciie 11 Hay4yHbIX cTaTeil B HAay4HBIX
U3aHusIX, pekomeHnoBaHHbIX BAK PecnyOmuku VY30ekucran mis myOnMKanuu
OCHOBHBIX HAy4YHBIX PE3YJbTATOB JOKTOPCKUX JUCCEpPTALUi, B TOM 4Hcie 4 B
peciyOIMKaHCKUX U 7 B 3apyOeXHbIX KypHallaX, U3 KOTOPBIX 3 OIMyOJIMKOBAHbI B
TpyAax KOH(epeHLIN, NHACKCUPYEMBIX B 0a3e HayYHbIX ITyOIHKaluid Scopus.

Crpykrypa u o0bem aucceprammu. CTpyKTypa IUCCEPTALMOHHOW pabOTHI
COCTOMT U3 BBECHUS, TPEX IJI1aB, 3aKJIFOYECHHUS, CITUCKA HCIIOIb30BaHHOM JINTEPATYPhI
u npuwiokeHnit. O0beM auccepTanum coctapisier 142 crpanuir.

OCHOBHOE COAEP XAHUE JUCCEPTALINHN

Bo BBegeHnu 000CHOBBIBACTCS aKTYaJIbHOCTh U HEOOXOUMOCTh MPOBECHUS
HAy4YHOTO WCCJICIOBaHUs, OIMMCHIBAIOTCS LEIU M 3a7ayd, OOBEKT M MpeaMeT
MCCIICIOBAHUS, YKA3bIBAETCSI HA €r0 COOTBETCTBUE MPUOPUTETHBIM HAMPABICHUSIM
Pa3BUTHS HAYKU U TEXHOJOTUM pecnyOJIMKH, OMUCHIBACTCS Hay4yHas HOBH3HA U
MPAKTUYECKUE PE3YyJIbTAThl UCCIEIOBAHUS, PACKPBIBACTCA HAYYHO-IPAKTHYECKAs
3HAYMMOCTh TOJYYEHHBIX PE3YyJbTAaTOB, MPUBOAUTCS UH(POPMAIUS O BHEIPEHUU
pe3yJabTAaTOB MCCJIEAOBAHUS B MPAKTUKY, OMYyOJIMKOBAHHBIX pabOTaX U CTPYKTYype
JICCEPTALINH.

B mepBou rmaBe wuccienoBaHus, o3ariaBiieHHOW «HayuHo-Teopernueckue
OCHOBBI TIPUMEHEHUS 3KOJOTMYECKOTO0 MApPKETUHIAa HA PBIHKE TEKCTUIBHOU
MPOAYKLIMN»,  PACCMATPUBAOTCS  TEOPETUYECKME U IPABOBBIE  OCHOBBI
DKOJIOTUYECKOTO  MApKETHMHIra, IPEJIararoTcsi  aBTOPCKHE  NOAXOIBl K
DKOHOMHUYECKOM CYIIHOCTH TaKUX IOHSITUH, KaK «IKOJOTMYECKUA MApPKETUHI,
(OKOJIOTUYECKUM  MApKETHHI». Takke B JIaHHOM TJIaB€ Pa3BUBAIOTCA
KOHIIENTyaJIbHbIE W (yHJAaMEHTAJbHbIE OCHOBBI  JKOJOTUYECKH  YHUCTOU
TEKCTWJILHON MPOIYKIIUH.

B HEKOTOpBIX JUTEPATYpHBIX HUCTOYHUKAX TOHATUS <«OKOJOTMYECKUUN
MApKETHUHT» U «3KOMApPKETUHI» UCHOJIB3YIOTCA KaK CHHOHUMBI. OJTHAKO, HECMOTPSI
Ha B3aMMO3aMEHSIEMOCTb ITUX TEPMHUHOB, MEXIY HUMU CYIIECTBYIOT CIEAYIOLINE
pasnuuns (puc.l).
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e 3enéHbplii MapKeTHMHI HMeEeT Ooriee IMHPOKyl chepy
NPUMCHEHHMSI W OXBaThIBAET BCE ACMEKThI HKOJIOTHYESCKOM
OTBETCTBEHHOCTH, B TO BpeMs Kak  3KOMAapKETHUHT
dokycupyercs Ha 0oJiee y3KOM Kpyre SKOJIOTHIECKUX IPOOIIEM.

O0nacTb

MPUMEHEHUS U
AKIIEHTHI

* B TO BpeMst kak SKOMapKETUHT OpPUEHTUPOBAH Ha OoJiee Y3KYIO

ayIUTOPUIO, OCOOEHHO OOECIOKOCHHYIO BO3/IEHCTBHEM Ha
Ayauropust OKPYXAaIOIYIO Cpey, SKOJOTHYHBIA MapKEeTHHI OPUEHTHPOBAH
Ha Oojee IIHPOKYIO ayIWTOPUIO, 3aHMHTEPECOBAHHYIO B
YCTOMYMBOM PAa3BUTHH B LIEJIOM.

* 3enCHBII MapKETHHI BKJIIOYACT CTPATETHUH, CBSI3aHHBIC C

9HEprod(p(HEeKTUBHOCTRIO,  YIPABICHUEM  OTXOIaMU M
[Ipumenenue YCTOMYMBBIM CHAa0)KEHHEM, B TO BpeMsl KaK HSKOMAapKETUHT
(GoKycHpyeTcsi UMEHHO Ha TPSMOM BJIHMSHHAU MPOIYKTa Ha
9KOCUCTEMBI U IPUPOIHBIC PECYPCHI.

Puc. 1. Pasuuna Mexay 3e1eHbIM H JKOMAPKETHHIOM %2

Ha ocHOBaHMM BBIIEU3IOKEHHBIX PA3IUYANA MEKIY 3€JIEHBIM U SKOJIOTUYECKUM
MapKETHUHIOM, a TAKKE PA3IMIHON JIMTEPaTyphl 110 ATOM TeMe, HaMu ObLIO pa3paboTaHo
CJIE/IYIOIIIEE ABTOPCKOE OIPEAEICHNUE 3KOJIOTUYECKOT0 MapKETHHIa: « KOJIOIMYECKUN
MapKETUHI WJIA 3KOMapKETUHI» O3HAa4aeT KOMIUIEKCHBIM IIPOLIECC YIIPABJICHUS,
HaIpaBJICHHBIN Ha Pa3pabOTKy, POJIBUKEHUE U PACIIPOCTPAHEHUE TIPOAYKIIMU U YCITyT
C Y4€TOM 3KOJIOTHYECKOM YCTOWYMBOCTH U MUHUMU3ALMH yiepOa OKpY:KarolleH cperie.

[IpoBenst  OubOnmmorpaduyeckuii  aHaM3  MHOTOYMCIICHHBIX — HAy4HBIX
WCCIICZIOBAaHUM, TIOCBALICHHBIX M3YYEHUIO OKOJIOTMYECKOTO MAPKETHHIA, MBI
pa3paboTany aBTOPCKOE ONPEACICHUE TIOHATHA «IKOJOTMYECKUH MAapKETHHI.
CornacHO METOZIOJIOTUYECKOMY TOIXOAY, MOHATHE «IKOJOTMYECKH MAPKETHHID)
CIIEAYET PAacCMaTpyBaTh KaK COBOKYITHOCTb MEPOIPHUSTHIA, METONOB, MPOLEIYyp H
JEMCTBUIA, HANpaBJICHHbIX Ha pEIIEHHE OHKOJOIMYECKHX MpolieM B TMpolecce
MapKEeTUHIa TPOAYKLIHUMA WM YCIYyT, OCHOBAHHBIX HAa MPHUHLMUIAX 3KOJOTHYECKOMN
YCTOMYMBOCTA TIPU CO3JAHHUH, IPOJABWKEHHH M IMPOJAKE SKOJOTMYECKU YHUCTOM
MPOIYKIINHY, HAMPABJICHHBIX HA BeJIeHUE OM3HECa Ha OCHOBE MPUHIIUIIOB YCTONYHMBOTO
Pa3BUTHs, PALMOHAIBHOIO WCIIOJIIB30BAHKSI PECYPCOB UM CHUKEHUS HEraTUBHOIO
BO3JICUCTBUS HA MIPUPOLY.

B 1o ke Bpems, KOHIENTyalbHbie U (PyHIAMEHTAIbHBIE OCHOBBI TEPMHHA
«OKOJIOTUYECKHN YHUCTHIN MPOAYKT» B TEKCTUIBHON MPOMBIIIIIEHHOCTA HE OCBEIICHBI B
OTE4YeCTBEHHOW HAyYHOU JIUTEpaType 1 3aKOHOAaTeNIbHOM 0a3e. C 3TOM 1eIbIO B JAHHOM
UCCIIe/IOBATENILCKOM PAbOTe MBI HMCCIENOBANIM, YTO MMEHHO IMOJIpa3yMeBaeTCsl IMOj
TEPMHUHOM <«OAKOJIOTUYECKH YUCTBIA NPOAYKT» B TEKCTUILHOW MPOMBIILIEHHOCTA U Ha
KaKH€ BOIIPOCHI OH JIOJDKEH OTBEYATh B MECTHOM KOHTEKCTE.

KonuenTyaipHass OCHOBa CO3[aeT HAy4YHYI0 OCHOBY il  pa3pabOTKu
HKOJIOTMYECKA YHUCTOM TEKCTWJILHOM MPOAYKUMH, a (yHIaMeHTalbHas OCHOBA
oOecnieyrBaeT MX MPAKTUUECKYIO pean3aliio. B COBOKYIMHOCTH OHHM (OPMHUPYIOT
CUCTEMHBIA  TIOAXOJ,  HANpaBJICHHbIM  HA  Pa3BUTHE  YCTOMYMBOIO U
KOHKYPEHTOCIIOCOOHOTO ~ TeKCTHJIBHOTO — cekTopa. Pa3paboTka KOHIENTyallbHO-
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NPUHIUIMHAATEHON 0a3bl AKOJOTMYECKH YHMCTOW TEKCTWJILHOM MPOIYKIMHU IO3BOJIUT
OTE€YECTBEHHONM TEKCTWJIBHOM MPOMBIIUICHHOCTH IIEPEUTH K YCTOMYMBBIM U
AKOJIOTUYHBIM ~ METOAAM  IPOM3BOACTBA, COOTBETCTBYIOIIUM  MEXKIYHAPOIHBIM
craaaptam. B pesynbrare peanm3aiyii HHUIMATUBEI OyJIeT 00ECTIeYeHO TIOBHIIIICHHE
KOHKYPEHTOCIIOCOOHOCTH HAa MHUPOBOM PBIHKE, POCT SKCIOPTHBIX IOKa3aTeNeH,
CHIDKCHHE YIepOa OKpYKAIOIIe Cpele 3a CYeT BHENPEHUS SHEProdh(EeKTHBHBIX
TEXHOJIOTUN U 0€30MaCHOTO ChIPhS, a TAKKE YIYUIIICHUE COLUAIBHO-3KOHOMUYECKHIX
YCJIOBUH, YTO CO3/IaCT JAOJITOCPOYHYIO OCHOBY JUIsl YCTOMYKMBOTO PAa3BUTHS OTPACIIH.

Ha ocHoBe OuOmmorpadguueckoro aHaivM3a Hay4dHBIX TPYAOB 3apyOEKHBIX H
OTEUECTBEHHBIX YUEHBIX T10 JJAHHOW TEME pa3padOTaH CIeIYyIOLINI aBTOPCKUii Tapu Ha
HKOJIOTMYECKU YUCTYIO TEKCTUIILHYIO TIPOTYKIIHIO:

JKOJIOTHYECKH YHMCTasi TEeKCTHWIbHAsi TPOIAYKUMSI — 53TO TEKCTHJIbHAA
MPOAYKLMS, KOTOPasi MUHUMU3HPYET HETATUBHOE BO3/ICHICTBHE HA OKPYKAIOIIYIO CPELY
U 3/I0pOBbE YEJOBEKa B MPOLECCE MPOM3BOACTBA, AKCIUTyaTallud M YTUJIM3AllWH,
COOTBETCTBYET NPUHIIMIIAM YCTOWYMBOIO PA3BUTUS M CIIOCOOCTBYET COXPAHEHUIO
MIPUPOJTHBIX PECYPCOB.

Tabumna 1
Pa3inyus MexKay IK0J0TH4eCKUd YUCTHIMU NMPOAYKTAMM U POAYKTAMM,
NPou3BeAeHHBIMUA TPAAUIMOHHBIM CIIOCOO0M?

Kpurepuii IKOJIOrHYEeCKU YUCTAS NPOAYKLMS TpaguuUOHHO NPOU3BeAEHHAS
NPOAYKIUSI
Chbipbé Ucnons3yrotcs opranuyueckue, | Mcnonb3yrorcs TPaIUITMIOHHEIC
nepepabOTaHHbIE WM HaTypajbHBIC | MaTepHAaIbl, BKJIFOUast
MaTepuanbl (OpraHMYeCcKHUd XJIOTOK, | CHHTETHYECKHe,  BBIpAIleHHBIE  C
néH, KOHOIUIA, TiepepaOOTaHHBIN | ECTUITMIAMI U XUMHUKATAMHU.
MTOJIUACTED).
IIpousBoacTBeHHBbI | DKOJIOTHYECKM YHCTHIE TeXHONOTWu: | Beicokoe moTpediieHne pecypcos,
npouecc MUHHMU3AIHS  OTXOJIOB, CHIKCHHE | OOJNBIIOE KOJIHYECTBO OTXOAOB H
OTpeOICHHS BOBI M SHEPTHH. BBIOPOCOB B OKPYXKAIOLIYIO CPEeAy.
XumMu4eckne MunnmansHOe WIH Hynesoe | [llnpokoe npuMeHeHNEe BpEAHBIX IS
BellecTBa COJZIEpP)KaHUE TOKCHYHBIX XUMHKATOB. | OKPYXKAIOIIEH Cpelpl  KpacHTENew,
Hcnone3ytoTes ceprudunmpoBaHHbIe | OTOSIMBATENCH U IPYTUX XUMHKATOB.
9KOJIOTHYHBIE KpacHuTeIu u
OTJICIIOYHBIE BELIECTBA.

CepTuduxanus Hannune MeXIyHapoIHBIX | OOBIYHO OTCYTCTBYET CEpTH(QHKALINS
CepTU(HKATOB 9KOJIOTUYECKON | WIIM HCHOIB3YIOTCS CTaHIapThl 0e3
gyrctoTsl npoaykuuu (GOTS, OEKO- | yuéra 3K0JI0rHYeCKUX acleKTOB.
TEX, Bluesign).

JonroBe4yHocTs AKIIEHT Ha Ka4eCTBO, JOJTOBEYHOCTh, | MeHee  MONTOBEYHBIE  W3/ETHs,
BO3MOXKHOCTh  II€pepabOTKM WM | ODUEHTHPOBAHHBIE HAa  MacCOBOE
0e30MacHOM yTHUIIM3AIHH. MIPOU3BOJCTBO M HU3KYIO LIEHY.

Bo3zaeiictBue Ha MuHuManbHBIE BBIOPOCH! yriiepona, | Belcokuit  ypoBeHb  3arpsi3HEHHs

OKPY:KAaIOIIYI0 CpeAy | CHIDKEHHE 3arpsi3HeHUs MOYBHI, BOABI | OKpysKaromeil cpeasl: BEIOpockl COq,
1 BO3/yXa. 3arpsi3HEHME BOJBI U pa3pylICHUE
9KOCHCTEM.
ConuanbHasn YueT 3THUeCKUX HOpM: ClipaBeuiuBas | Bo3MOXeH HU3KHI ypOBEHb OILIATHI
OTBETCTBEHHOCTh | OrlaTa TpyZAa, Oe30IacHbIE YCIOBHUS | M OMACHBIE YCIOBUS TPyia, 0COOEHHO
TpyZa. B Pa3BUBAIOIIUXCS CTpaHax.
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OKOJIOTUYECKM 4YHCTas MPOAYKIUsS, XOTI U OTIMYAeTCAs M0 PAxy
XapaKTePUCTHK OT MPOAYKIIMH, POU3BEACHHON TPAJAULIMOHHBIM CIIOCOO0M, UMEET
U pAJl CXOAHBIX 4epT (Tabmuma 1).

B nenom, B Y30ekucTaHe TEKCTUIbHBIC MPEANPUATUS U UX PETYTUPYIOLINE
OpraHbl He MPEIOCTABIAIOT HUKAKOW HH(OPMALIUK O TOM, YTO TAKOE IKOJIOTHUECKU
yucTas NPOAYKIMUSA, KAaKMM TpEOOBAHMSIM OHA JOJDKHA COOTBETCTBOBATH IS
MOJTyYEHHUs] CcTaTyca AIKOJOTMYECKH 4YHUCTOM. B cBsi3u ¢ 3TUM Obla Npu3HaHA
HEo0X0 MO pa3zpaboTKa OCHOBONOJIAraloMX MPUHIUIIOB dKOJIOTMYECKH YUCTON
TEKCTWJIBHOM IMPOAYKIMH, TO €CTh PEIJIAMEHTa I FOCYJAapPCTBEHHBIX OPraHOB,
OCYILIECTBISOINX KOHTPOJIb 32 TEKCTHIIBHOM IIPOMBIIIEHHOCTBIO CTPAHBI.

[Tpennaraemslii perinaMeHT OyaeT ciocoOCTBOBATh MPOIBUKEHUIO PUHIIUIIOB
HKOJIOTUYHOCTU  TEKCTWJIBHBIX MPEANPUATHH B OyAylleM U YCTaHOBUT
MUHHMAJIBHBIE CTAaHAAPTHI JJI1 3KOJOTHYECKH YHUCTOM TEKCTHJIBHOM IPOLYKIUU.
Jns ycnemHoW peanu3anuy perjiaMeHTa Ha NPAKTUKE PEryJUpYHOLIUA OpraH
JOJDKEH peajan30BaTh KOMIUIEKCHBIM MOAXO0J, COYETAIOUN peryJupoBaHHUe,
(bMHaHCOBYIO MOJIEPKKY U 00yUeHNE YHaCTHUKOB pblHKA. Peanu3anus pernamenTa
TpeOyeT TECHOM MHTETpalliy roCyAapcTBa, OM3Heca 1 00IIecTBa U B JOJITOCPOUHON
MEPCIIEKTUBE  TMOBBICUT KOHKYPEHTOCHOCOOHOCTh  y30€KCKOM  TEKCTHJIbHOU
IPOIYKIHU HA MEXIAYHAPOIHBIX PhIHKAX.

KoHuenuuss Mojenu 3€1€HOro MapKEeTHHra HampaBlieHa Ha WHTETPALHIO
DKOJIOTUYECKUX U YCTOWYUBBIX ITPAKTUK B MAPKETUHIOBYIO CTPATETUIO KOMIIAHUU U
COCTOUT U3 HECKOJIBKUX KITFOUEBBIX KOMIIOHEHTOB (Puc. 2).

3eneHbIit
MapKEeTUHT

Puc. 2. CTpyKTYypa MO/Ie/IH 3e1eH0ro MapKeTunra’

Ha pucyHKe BbIIIE OPeCTABIEHA CTPYKTYPa MOJIEIH «3€IEHOr0» MAPKETHHTA,
KOTOpasi HE PACKpHIBAET B IOJNHONW MEPE COMECPKAHUE CTPATETHH «3EJIEHOTON»
MapKeTuHra. TakKe BaXKHO MOHATH, KAK 3apyO€KHbIE KOMIIAHUM HCIHOJB3YIOT
CTpaTeruy «3eJIEHOT0» MAPKETHHIa MMEHHO HA TEKCTHILHOM PHIHKE M IIPUMEHSIOT
MX HA NIPAKTHKE Ha IPUMEPE HAMOHAIBHBIX TEKCTHIIBLHBIX MIPEIIPUATHIA.

B pamMkax uHcCleoBaHHS ObUI TaKkKe MPOAHAIU3MPOBAH OIBIT  psaa
3apy0OekKHBIX KOMIAHMI B HMCIIONB30BAHUHM CTPATETUH «3€IEHOT0» MAPKETUHIA H
BBISABJICH PsAJl KEWCOB. B 4acTHOCTH, aMepUKAaHCKas KOMIIAHUS MO IIPOHU3BOICTBY
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onexanl Patagonia 3apekoMeHgoBana ceOsi Kak Juiep B 00JaCTH YCTONYHMBOTO
Pa3BUTUS U DKOJIOTMYECKOW OTBETCTBEHHOCTM B HWHAYCTPUU MOJbI, a €€
WHHOBAI[MOHHBIE TOJAXOAbl K «3€JIEHOMY» MApPKETHUHTY BHECIM 3HAUYUTEIIbHBIN
BKIam B e MexayHapomHyro penyranuio u ycnex. Ctparerus Patagonia
COCpEIOTOYeHa Ha TPEX OCHOBHBIX NPUHIUIIAX: TMPOJBUKEHUE YCTOMYHUBOTO
Pa3BUTHUSL TIOCPEICTBOM «3€JIIEHOTO» MAPKETUHIA, WCIOJIb30BAHHUE «3EIEHOTO»
JIEMAapKETUHTA ISl YIPABJICHUSI CIPOCOM M BHEAPEHUE MPUHIIUIIOB YCTOMYUBOIO
BeneHus OusHeca (LIYP) Bo Bceit cBoeli nestenpHOCTH. EmE oaHuM npuMepom
3apy0OexxHoM komnanuu siBisiercs Stella McCartney, koTopasi ©3BeCTHA Kak OJTHA U3
KOMMaHUW C TpPOYHOM pemyTamueld B 00JacTH YCTOMYMBOTO pPa3BUTUA U
MIPUBEPKEHHOCTH TMPUHIUIIAM 3KOJOTUYECKOW OTBETCTBEHHOCTH. C(Tpareruun
«3eJIEHOr0» MapKeTUHTa OpeH/a, 0COOEHHO B AKCIOPTE TEKCTHIIBHOW MPOIYKIUH,
HaIpaBJIeHbl HAa JOCTHXKEHUE 00Jiee MIUPOKHUX IeJIed YCTOMUYMBOTO Pa3BUTHS MPU
COXPAHEHHUH €r0 MPHUBIIEKATEILHOCTHU JII COCTOSTEIbHBIX oTpeduTeneit. [loaxon
Cremnbl MakkapTHU OCHOBAaH Ha HECKOJIBKMX KIIIOUEBBIX CTPATETUSIX, BKIIHOYAs
WHTETPUPOBAHHBIE  MApPKETUHIOBbIE KOMMYHHUKaluu, mnpuMmeHeHue [lenei
ycroiunBoro pazsutus (LY P) u npunuumnel OuodunsHoro Au3aiHa.

Btopas rnaBa wuccinenoBanus HasbiBaeTcsi «CocTosiHMe TIPUMEHEeHUs!
«3€JIEHOI0» MAapPKEeTHMHIa HA TEeKCTWJILHOM pPbIHKe». B Hell anamusupyercs
SKOHOMMYECKOE TOJIO)KEHHE TEKCTHWJIHBHOM MPOMBIIIJIEHHOCTH Y30eKucTaHa u
npoOJeMbl  OTpaciid, SKOHOMHUYECKHE II0KA3aTeJM OJHOTO W3 HAIMOHAJIBHBIX
npeanpuaTuii TekctuibHou orpacin, OO0 «Hamza Expo Art Textile», nuHamuka
pPa3BUTHSA TEKCTUJIBHON NPOMBIIIJIEHHOCTH B CTpaHE, BJIUSHUE HCIOJIb30BAHUS
CTpaTEeTUN «3€JIEHOTO» OpEeHIWHra M PEeKJIaMbl Ha JKCIOPTHBIC TOKa3aTelu
NPEAIPUSATHS.

TexkcTunpHas MPOMBINIIIEHHOCTh Y30€KHCTaHa CTPEMUTEILHO Pa3BUBACTCS U3
roja B roj. B wactHocTH, B MOCJEIHHE TOJbl HAOJIIOAAETCS POCT BHUMAaHUS K
TeKCTHJIbHOM oTpaciu. [lo cocrosstHuio Ha aBryct 2024 roga B Y30ekucraHe
neiicteoBano noutd 6000 TEKCTWIBHBIX NOpeAnpusAtvii. B nenom, mokasarenu
pPa3BUTUS U POCTa HAOJIOAAIOTCS MPAKTUYECKU BO BCEX CEKTOpax SKOHOMHUKH
CTpaHBbI. B
2023 rony ObUIO IPOU3BEAEHO TEKCTHIIBHOM M IIBEMHO-TPUKOTAXKHOW MPOIYKIUU
Ha cymmy 8,2 mipa nosapos CIIA, uro B 4,2 pa3a Goibliie, 4eM ceMb JIET Ha3a/l.
Ceronnst Ha OoJiee 4yeM 6 ThICSYaX MPEANPUITHI padoTaroT 570 THICSY YETIOBEK.

MexnyHaponnbie cepTU(PHUKATHI B TEKCTHJIHBHOW OTPACIU HUTPAIOT BAKHYIO
pOJb B  YBEIMYEHUWH DOKCIIOPTAa HA EBPOICHCKHE pBIHKA. BHeapeHwue
MEKIYHAPOJIHBIX CTAaHJAPTOB IS TEKCTUJIBHBIX MPEANPUATHI CTUMYJIHPYET
pa3BUTHE TOPTOBBIX OTHOIIEHUN MEXKIY CTpaHaMH, YCTpaHsSeT Oapbephl B
MEKIyHAPOJIHOW TOPIrOBJI€ W OKAa3bIBAET MOJIOKUTEIBHOE BIUSHUE HA Pa3BUTHE
Ou3Heca B paMKax COBEPIICHCTBOBAHUSI CHUCTEMbl YIIPABICHHS W KOHTPOJIS.
VBenuueHue 4uciaa MOPEANPUITHN, HMEIONUX MEXIyHapOJIHbIE CTaHIaPThI,
MOJIOKUTENIBHO BIIMSIET HAa PETYJIMPOBAHUE OXPaHbI TPyJa U OKPYKaKOIIEH Cpebl,
SKOHOMHOE HCIIOJIB30BaHUE CHIPhS U DHEPreTUUECKUX PEeCcypcoB, TpeOOBaHUS K
XpPAHEHUIO, YMNAaKOBKE, MAapKUPOBKE U TPAHCHOPTUPOBKE mpoaykuuu. Ilo
COCTOSIHUIO Ha Ht0Jb 2022 rojia KOJIWYECTBO MPEANPUATHH, UMEIOLUX cepTuduKaT
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«OEKO-TEX Standard 100», nocturno 71, «BSCI» — 13, «Sedex» — 11, «GOTS»
— 6 u «OCS» — 2, a taxxke ISO 1200. B yacTHOCTH, OOBEKT HCCIICHOBAHHSI —
OOIIECTBO C OTPAaHMYEHHON OTBETCTBEHHOCTHIO «Xam3a Dkcrno ApT TekcTumpy —
y’ke MHOTO JieT nojs3yercsa cepruduratom OEKO-TEX STANDARD 100.

Ha ocHoBaHMM AaHHBIX TaOJUIBI 2 MOHO CJENaTh BBIBOJ, YTO, XOTS
DKCHOPTHBIE NTOKa3aTenu npeanpusatusa B 2023 roay CHU3WIMCH IIOYTH B JIBA pasa
no cpaBHeHuto ¢ 2022 rogom, Toibko B 1 kBaptane 2024 roma sKCHopT MNpsKA
yBenuuuics nouty Ha 300 teic. nomtapoB CIIA, nnu noutu Ha 46%, 10 CpaBHEHUIO
C MakcHUMalbHBIM mokazaresneMm 2022 roxa. IIpu 3TOM 3KCIOPTHBIE MOKAa3aTed
MPEAIPUATHS B
1 xBapTane 2024 roga mpakTU4ECKA HE N3MEHHWIINCH 10 CPABHEHUIO C TIOKA3aTENSIMU
JBYX TIPEABIIYIINX JIET.

Taoauna 2
JrcnoptHbie mokazareaun Q00 «Hamza Expo Art Textile» (B
noj1apax)>
JKCNOpPTHAS MPOAYKIUSA 2022 rox 2023 rox 2024 ron

Ipsika 599 789,30 296 500,00 873 105,55
Tkanb 2077 293,34 1 535 454,50 1 554 796,75
IKO-CyMKH 1024 158,76 1442 891,38 1 206 928,70
Hroro 3701 241,40 3274 845,88 3634 831,00

Takke aHanoruyHas TeHAEHUUs HaOMonaercs U B reorpaguu 3KCHOpTA.
HecMoTtpst Ha cHmkenne 00bemMoB B 2023 rogy no cpaBHeHuto ¢ 2022 roaom, B
nepBoM mosiyrogun 2024 roma oObEMBI dKCMOpPTa MPUOTUWINCHL K TOJIOBOMY
YPOBHIO NPEIBIAYIINX JET.

Taduuuna 3
T'eorpadus s3xcnopra 000 «Hamza Expo Art Textile» (B mosu1apax)®®
Crpansl 3kcnopra 2022 ron 2023 ron 2024 ron

Monbma 2714 470,38 2 652 494,18 1 858 350,32

Kwuraiickas Hapoxnas — — 584 723,36
Pecnybimnka
Poccuiickas @enepanus 986 771,40 622 351,80 1191 757,32
Hroro | 370124178 3274 845,98 3634 831,00

[TomuMo ymomsiHyTOM BbIIE TPOOIEMBbl cepTUdUKAIMK, Y30eKucTaH
CTAJIKUBAETCA C PSAAOM IMPOOJIEM, KOTOpPBIE CIEPKHUBAIOT Pa3BUTHE TEKCTUIIHLHOU
IPOMBIIIJICHHOCTH W OTPAaHUYMBAIOT €€ KOHKYPEHTOCIOCOOHOCTh Ha MHPOBOM
PBIHKE:

1. Huzkas 1oy mpoyKIIMK ¢ BBICOKOM JJOOABICHHON CTOMMOCTBIO:

OCHOBHYIO 4YacTh TEKCTHWJIBHOTO JKCHOpTa Y30€KHCTaHa COCTaBJISIET
OPOAYKIHMS C HU3KOM J0OaBICHHON CTOMMOCTBIO, TaKasi KakK XJIOMKOBas Mpsika. ITO
CHIDKAET SKCIIOPTHYIO BBIPYUKY M JENIaeT CTPaHy ysI3BUMOM K KOJIeOaHUSIM IIEH Ha
ceipbeBbie TOBapbl. B 2023 romy Tombko 175 w3 6000 mnpennpusituii

% Nannasie OO0 “Hamza Expo Art Textile”
% Manasie OO0 “Hamza Expo Art Textile”
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COOTBETCTBOBAJIM MEXKIYHApOIAHBIM CTaHAApTaM, HEOOXOAMMBIM JIJISi BBIXOJA Ha
pPa3BUTHIE PBIHKK, YTO TaKXKE€ OTPAHMYMUBAET HKCHOPT MPOAYKIIMU C BBICOKOU
100aBJIEHHON CTOMMOCTBIO.

2. IIpoGaeMsbl ¢ 1OCTYIIOM K ChIPBIO:

XoTs Y30eKknucTaH Npou3BOJINAT OKOJIO 3-4 MUJUIMOHOB TOHH XJIONKA-BOJIOKHA
B I'0Jl, 3TOTO NOKA3aTeNs HEAOCTATOYHO [l YAOBJIETBOPEHUS BHYTPEHHETO CIIPOCa
TEKCTHWJIBHOM TPOMBIIUICHHOCTU. [IpoW3BOoAMTENM CTANIKUBAKOTCA C HEXBATKOUN
KaueCTBEHHOI'O ChIpbS M HEOOXOAMMOCTHIO TMOBBIIICHUS MPOU3BOIUTEIHHOCTU
XJIONKOBBIX Mojed. KpoMe Toro, ¢ MOMEHTa BHEAPEHUS KIACTEPHOM CUCTEMBI B
XJIONKOBOM OTpPAcid BO3HUKIO MHOXKECTBO KOH(IMKTOB MEXIY (GepMepCKUMU
XO3MCTBAMH M KJIACTEPAMH, YTO TAK¥KE SIBISETCS NMPUUMHON HECBOEBPEMEHHOM
MOCTaBKH ChIPbsl HA MPOU3BO/ICTBEHHBIE OOBEKTHI.

3.  HeobxoaumocTh  TOBBIINIEHUS ~ TEXHOJOTHYECKOTO  YpPOBHA U
CTaHJAPTU3ALUU:

J{nst mpUBJICYEHUST MEXTYHAPOIHBIX MHBECTUIIMN U BBIX0J/1a HA HOBBIE PHIHKHU
TEKCTUJILHBIM MPEANPUATUSIM HEOOXOJMMO BHEAPSITH HOBBIE TEXHOJIOTUU H
IPOXOJNUTh CEPTHPUKALUIO MO MEKIYHAPOAHBIM cTaHaapTtaM. OJHAaKO MHpouecc
CTaHJAPTU3AIMHU UAET MEJJICHHO, 1 MHOTHUE MPEANPHUSITHS €lle HE TOTOBBI K 3TOMY,
YTO OIPAHUYMBAET UX BO3MOXKHOCTH BBIXOJIa HA €BPOICHCKHUE U APYTUE PA3BUTHIC
PBHIHKHU.

4. TIpo6yiembl ¢ GUHAHCUPOBAHUEM:

MHorue npeanpusaTUs CTAIKUBAKOTCA C TPYAHOCTSIMU B OJYYEHUU JEIIEBOTO
dbuHaHCUpPOBaHUS, HEOOXOAUMOTO [IJIi MOJEPHHU3ALMU  TPOU3BOJICTBEHHBIX
MOIITHOCTEHN U MOBBIIIECHUSI KOHKYPEHTOCTIOCOOHOCTH. ITO CYIIECTBEHHO BJIUSIET Ha
BO3MO>KHOCTH PACIIMPEHHS TPOU3BOJICTBA U SKCIIOPTA.

Jlnst perieHust 5TUX NMpoOJeM MPaBUTENIBCTBO Y30€KHCTaHa MPEANPUHUMAET
maru Mo Pa3BUTHIO TEKCTWJIBHOW MPOMBINUICHHOCTH, BKJIIOYAs MOJJCPXKKY B
MOJYYEHUH MEXKIYHApOJHOW cepTU(UKAIMU, BHEIPEHUU WHHOBAIIMOHHBIX
TEXHOJIOTUM, CO3JIaHMM HOBBIX PabOUYMX MECT W YIYUYIIEHUH BO3MOXKHOCTEU
¢bunancupoBanusi. OTHaKO HEOOXOIUMBI IONOJHUTEIbHBIE YCUIINS KaK CO CTOPOHBI
roCyJapCTBa, TAK U CO CTOPOHBI YaCTHOTO CEKTOpa JJIsI MOJHOTO YCTPAHEHUS
CyIIEeCTBYIOIIMX  OapbepoB. B  cBsi3m ¢ pacrymedl  SKOJOTMYECKOU
OCBEJIOMJIEHHOCTBIO MOTpedUTeNield MHOTME OpeHbl, MPOU3BOJUTEIN TEKCTHIIA U
OJICK]IbI, a TAaKK€ PO3HUYHBIE TOPrOBIBI HMCIHOJB3YIOT TaKWE TEPMHUHBI, KaK
(OKOJIOTUYHBINY, «HETOKCUYHBIN» M «HATYypalbHBINY (CTpaTeruu SKOOPEHIUHTA)
JUISL TPOJIBUKEHUS CBOEH MPOTYKIINH.

Crnenyromue KOMIIOHEHTBI CTPATETUU SKOOPEHIMHTA: SKOIN3aiH TPOTYKITNH,
DKOJIOTUYHAS ~ yMaKOBKAa, DJKOMApKUpOBKa (jorotum) u  cepTtudukaius,
HKOKOMMYHUKAIIHS, IPUBIICYCHUE «3EIEHBIX» MOTpeOUTENEH.

Hcxons u3 BBINICTIEPEUNCICHHBIX KOMIIOHEHTOB CTpPaTeTMH SKOOPEHIMHTA,
ATaIlbl BHEJPEHHUS CTPATETUU YKOOPEHAMHTA Ha MPEANPUATHIX BKIIOYAIOT B CEOs:
NEePBOHAYAIIbHYIO OLIEHKY, TOCTAHOBKY 1I€JIeil yCTOMYMBOTO Pa3BUTHS, pa3paboOTKy
HKOJIOTUYHOW CTpaTeTUM, JU3aliH W YIAaKOBKY NPOAYKTa, KOMMYHHUKAIIUIO
DKOOpEHJIMHTa,  NPUBJICUEHHUE  «3ENEHBIX»  MOTpeOuTened,  MOCTOSIHHOE
COBEPUICHCTBOBAHME U MHHOBAIIMOHHBIE MOIXO/BI.
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Taxke mnpenaraercs CTpaTerds -HKOPEKIaMbl, KOTOpas MOXET ObITh
UCIIOJB30BaHa MPEANPUATAEM. OKOpekilaMa — 3TO TMPaKTUKA MPOJIBUKECHUS
TOBApOB, YyCIyI WIM OpPEHIOB C IOMOIIBIO COOOIICHUA, AaKICHTUPYIOIINX
HKOJIOTMYECKUE MPEUMYIIECTBAa WIM YCTOWYMBOE pa3Butue. B 1enom, cienys
JaHHbIM cTparerusim u maram, OO0 «Xamza kcno ApT TeKCTHIIB) MOXKET CO3/1aTh
7 (HEeKTUBHBIE 3€JICHBIE PEKJIAMHBIE KaMIIaHWH, MOBBIIIAIONINE €T0 PEMyTAIUI0 U
MPUBJIEKATEILHOCTh HA MEXKYHAPOJHBIX PBIHKAX, B PE3yJbTaTE YEro BO3PACTYT
HKCIIOPTHBIC TOKa3aTeN MPEANpUITHS U CHOPMHUPYETCS UMUK €TI0 3eJIEHOTO
OpeHna.

XOTsl IPUMEHEHUE CTPATErnil 3eJIEHOr0 MapKeTUHTa B Y30€KuCTaHe KpaiiHe
aKTyaJIbHO, CJIOHO OJHO3HAYHO BBIIECIUTH KOMIIAHUHU, KOTOPBIE ATOTO JOOUIHUCH.
[lean ycTOMUYMBOrO pPa3BUTHUS, W3JOKEHHbIE B HAIMOHAJIBHBIX YKOHOMHUYECKHX
IJIaHAX CTpPaHbl, MPEAYyCMATPUBAIOT HEMEIJIEHHOE BHEIPEHUE HSKOJOTMYECKHUX
METO/OB BefeHusi OusHeca. Kpome Toro, crparernyeckoe reorpaduueckoe
MOJIOKeHHEe Y30€KHMCTaHa M BBICOKOE KAadeCTBO €ro XJIOMKOBOTO  CHIPhS
o0ecrneunBalOT JOCTYIl K KIIIOUEBBIM JKCIOPTHBIM phIHKaM Asuu, EBpomnbl u
bmwxnero BocToka, a Takke pOCT cHpoca Ha SKOJOTMYHYH) TEKCTHUILHYIO
MPOAYKITUIO.

J{nst M3ydeHus: BAXKHOCTH HUCIIOJIB30BAHUSI CTPATETUH 3€JE€HOr0 MapKETHHIa
MPU TPOJIAXKE WM SKCIIOPTE TEKCTUIILHOM MPOAYKIIMU U TOTO, ACHCTBUTEIHHO TN
ATa CTpaTerus YyiaydyllaeT TIO3UTHBHBIM HMHIDK M (PUHAHCOBBIC TOKa3aTeln
KOMITaHUH, ObUT UCTIONIb30BaH AYKOHOMETpUUYeckuil aHanu3. [lockoabKy MpuMeHeHue
CTpaTEeruil 3eJ€HOr0 MapKETHHIAa Ha JACHCTBYIOIIMX TEKCTUIBHBIX MPEAIPUATUIX
VY306ekucrana npakTUYECKH He HaOII0AaeTCsl, SMITMPUUECKUIN aHaTu3 ObLI TPOBENICH
Ha TpUMEpe KOMIIaHUM, HCIHOJIB3YIOIIUX CTPATETUU 3€JICHOr0 MAapKETWHra B
3apyOeKHBIX CTpaHaX.

DkcnopTHas 3QPEeKTUBHOCTh TEKCTUIBHBIX MPEANPUATHIA (POPMUPYETCS MOA
BIIMSIHUEM Pa3inyHbIX PakTopoB. K HUM OTHOCSTCS:

POCT 2KOOPEH/IOB,

POCT DKOPEKIJIAMHBIX MEPOTIPUSITUI U PACXOJIOB HA HUX;

POCT PKOCEPTUDUIIMPOBAHHON MPOTYKIINH;

YBEJIMYEHUE KOJIMUECTBA IKOMPOAYKIIUH.

OpnHako BIMSHUE BBINICTIEPEUUCIICHHBIX (DAKTOPOB Ha YBEJIWUYEHHE DKCIIOPTA
NPEANPUATANA BHYTPH CTpaH paznnyHo. Mcxons u3 3Toro, HEOOXOAMMO H3YYUTh
BIIUSIHAE COOTBETCTBYIOIINX (PAaKTOPOB HA PA3BUTHE IKCIIOPTA C IICJIbIO BHISBICHUS
CTPaTErM4eCKUX BO3MOKHOCTEHN YBEIMUECHUS SKCIIOPTHOTO MOTEHIINAA.

JIns KOMIUIEKCHOM OLIEHKM BJIMSIHHUSI CTPATETMM 3KOJOTMYHOTO MAPKETHUHTA
TEKCTUJIbHBIX KOMIIAHMM Ha MOKa3aTelIW 3KCIOpTa B JAaHHOM HCCIEIOBAaHUU
MCII0JIb30BAJIaCh MHOI'OMEpPHASl PErPECCUOHHAsI MOJIEIb. [[aHHBIN aHATUTUYECKUN
MoAXoJ ObLT BEIOPAH, MOCKOJIbKY OH TTO3BOJIIET OJJHOBPEMEHHO OIIEHUTH BIIMSTHUE
HECKOJIbKUX HE3aBUCHUMBIX MEPEMEHHBIX Ha OJHY 3aBHUCUMYIO MEPEMEHHYIO, YTO
oOecrieunBaer Oosiee riayOOKoe MOHUMaHUE (PAKTOPOB, OOECHEUUBAIOIIUX POCT
skcriopta. OCHOBHAs 11€JIb — KOJUYECTBEHHO OILICHUTH BIMSHHUE IKOOPEHAMHTA,
HKOPEKJIaMBbl, IKOCEPTU(PUKALIMHA U KOJIMYECTBA IKOJOTUYECKA YUCTOU MPOTYyKIUU
Ha MOKa3aTey HKCIopTa.
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PerpeccronHas Mojefib JaHHOTO HWCCJIEAOBAHMS BBINVISIAUT CIIETYIOUIUM
oOpazom:

Y=00+ piX: + X2+ f:X5 + X + € (1)

B sroit monenu, Y - npeocmasnsiem cobou sxcnopmmuyio 3¢gexmusHocms
MEKCMUNbHLIX KOMNAHUU, U3SMEpPAeMyl0 MAaKuMU NOKA3ameniMu, KAk 00bém
9KCNopma uiu 8blpyuKa.

Xi-X+ - Hezasucumvie nepemenmwvie: 3x00penoune (Xi), sxkopexnama (Xz),
akocepmuguxkamul (X3) u Koauuecmeo sxonpodykyuu (X¢), € — Koaggduyuenm
CMAaHOapmHoOU OUWUOKU.

Kak ynomunanocsk Bbille, 11e7b SKOHOMETPUUECKOTO aHaIN3a — ONPEEIUTh,
KaKHe 3JIEMEHThI CTPATEruil SKOJIOTHYHOT0 MapKETUHTa TEKCTUIILHBIX KOMIIaHUH B
KaKOM CTENEeHU BIUAIOT HA SKCHOPTHYIO 3 PekTuBHOCTD. s JOoCTUXKEHUS 3TON
[EJIN UCCIeAOBaHUE OBLIO HAIMpaBiICHO Ha MOATBEPKICHUE WM OINPOBEPKEHUE
CJIETYIOITUX THUITOTE3:

T'unomesa 1 (Hi): xobpenoune okazvieaem 3HAUUMENLHOE NOJIOHCUMENbHOE
BIUSIHUE HA IKCNOPMHYIO (P PeKmugHocms meKCmuabHblX KOMNAHULL.

Tunomesa 2 (Hz): Dxopexnama oxasvléaem NONOACUMENbHOE BIUAHUE HA
9KCNOPMHYIO 3 DHeKMUBHOCMb MEKCMUILHBIX KOMIAHU.

lTunomesza 3 (H3): Okocepmughuxamel  okazviearom  3HAYUMENbHOE
NOJI0JCUMeNbHOe GIUsAHUE HA IKCNOPMHbLE NOKA3AMeNU MEeKCMUIbHbIX KOMAAHUU.

Tunomeza 4 (H4): Konuuecmgo sKonocuuecku uuUCmou HpoOyKYuu
NOJIOHCUMENbHO 8IUSAEM HA IKCNOPMHbLE NOKA3AMENU MEeKCMUIbHbIX KOMAAHUU.

baza panHbIX s aHanu3a Obia copMUpoBaHa HA OCHOBE BBIOOPKHU
TEKCTHJIBHBIX MPEANPUITHI U WHOOPMAITUU O HUX C OPUITHATBHBIX CAMTOB TaKHX
opraHuzanuii, kak MexayHapoaHas Qenepanus MPOU3BOIUTENCH TEKCTUIIS,
MexayHapoiHast accouuanus TEKCTHIISI U OACKIbl M BceMupHas TeKCcTUIbHAsS
opraHu3alus, a Takke C TaKUX CalToB, Kak statista.com, textileresources.com u

oeko-tex.com. DKOHOMETPUUECKHI aHAJIN3 TIPOBOIMJICS C MCITOJIb30BAHUEM MOJICITH
OLS B nporpamme STATA (Tabnuia 4).

Taoéauua 4
OnucaTe/bHAsl CTATHCTHKA 110 BLIOPAHHBLIM (pakTopam?’

Variable Obs Mean Std. Dev. Min Max
Textile company export 62 242.176 22.266 177.19  344.59
Ecobranding 62 6.485 1.115 3.45 9.48
Ecoadvertising 62 6.166 1.26 1 9.73
Ecocertifications 62 1.53 0.54 1 3
Numberofecofriendlyproducts 62 12.17 4.864 1 36

KoaddummenTs! perpeccun packpbIBalOT KOJIUYCCTBEHHBIC M HAIIPABJICHHBIC
aCTIEKTHI B3aMMOCBSI3H MEKIY KaKIbIM (DaKTOPOM M MOKa3aTeIAMHU IKCIIOPTA:

Oxooperaunr (Xi): Koapduuuent 14,495 (p < 0,001) okaspiBaeT CUILHOE
MOJIOKUTETHHOE BIIMSIHAE HA TIOKA3aTENH AKCIOPTa. ITO CBUIACTEILCTBYET O TOM,
YTO aKTHUBH3AIlUsA YCHIHUHA TIO J3KOOPECHIWHTY CpEINd TEKCTUIBHBIX KOMIIAHUH
3HAYUTENLHO YBEIMUMNBAET 00BEM IKCIIOPTA.
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Oxopexiama (Xz2): Koapdurmuent 11,388 (p < 0,001) yka3piBaeT Ha TO, 4TO
IKOpeKJiaMa TakKe OKa3blBaeT 3HAUMUTENbHOE IMOJIOKUTEIBHOE BIMSHUE Ha
MOKa3aTeNId JKCIOpPTa, MOTYCPKUBAT BaXHOCTh A(DPEKTUBHOW KOMMYHHKAIIUU
AKOJIOTUICCKUX MHUITUATHUB.

Okoceptudukamus (Xs): Koabdbumment 1,503, XO0TS ¥ TOIOKHUTEIBHBIH,
cratucTuiecku He3HaunM (p = 0,21), 9TO CBUACTENHCTBYET 00 OTCYTCTBUU MPSMOTO
3HAYMMOTO BIMSHUS SKOCEPTU(UKAITUN Ha TIOKA3aTeTN IKCITOPTA.

KonuuectBo sxonpoaykiuu (Xs): Ko3pPUIUEHT KOTUYecTBa IKOMPOIYKIUU
orpuniatesieH (-0,427) u cratuctudecku 3HauuMm (p = 0,003). DToT pesynbTar
CBUJIETEIBCTBYET O TOM, YTO B JAaHHOM KOHTEKCTE YBEJIMYEHUE KOJUYECTBA
HKOMPOYKIIUUA MOXKET OBITh CBA3aHO CO CHIXKEHHEM DKCIIOPTHBIX MTOKa3aTesiel. ITo
MOKET OBITh CBSI3aHO C TaKUMH MpoOJieMaMH, KaK upe3MepHasi TuBepcudukanus
WM HEpalMoOHAIbHOE pacripesielieHne pecypcoB. [1o0CKONbKY Juisi U3ydeHus 3TOU
B3aMMOCBSI3M HEOOXOJUMBI JaJbHEHIIINE WCCICAOBAaHMUS, MBI OCTAaHOBHMCS Ha
JTAHHOM 9Talle aHaJin3a U OrPaHUYUMCS TTOJTYYEHHBIMU pe3yJibTatamu (Tadnuia 5S).

Taéauna S
Pe3y1bTaThl JHHEIHHOI0 PerpecCHOHHOro aHaIn3a’

Textile company Coef. StErr. t-value p-value [95% Conf Interval]  Sig
export

ecobranding 14.495 627 23.13 0 13.251 15,739  ***
ecoadvertising 11.388 505 22.53 0 10.385 12,392  ***
ecocertifications 1.503 1.19 1.26 21 -.86 3.866
numberofeco~s -427 142 -3.01 .003 -71 =145 Fx*
Constant 80.862 4.564 17.72 0 71.801  89.923  ***
Mean dependent var 242.176 SD dependent var 22.266
R-squared 0.931 Number of obs 62

F-test 320.206 Prob>F 0.000
Akaike crit. (AIC) 646.102 Bayesian crit. (BIC) 659.128

*xk n< 01, ** p<.05, * p<.1

AHanu3upysi (akTopbl MO OTAEIBHOCTH, PE3YJNbTAThl IOKA3BIBAIOT, YTO
HSKOOPEHJIMHT M 3KOpEKJIaMa OKa3bIBAIOT 3HAYUTENIBHOE MOJOKUTEIBbHOE BIUSHUE
Ha TOKa3zaTelu HJKcnopra. B dYacTHOCTH, yBelWyeHUE 3KOOpEHIUHIa Ha OJHY
€UHUILY CBSI3aHO C POCTOM IOKa3aresnel skcrnopTa Ha 14 495 equnul, B TO BpeMst
KaK yBEJIMYEHHUE SKOPEKJIaMbl Ha OJHY E€AMHMIY COOTBETCTBYET POCTYy oObeMa
skcropTa Ha 11 388 enunwmil. ITH pe3yabTaThl yKa3bIBAIOT HA TO, YTO 3(PPEKTUBHBIN
HKOOPEHIMHT U TIeJICHATIPABICHHBIC WHUITMATUBBI B 00JACTH SKOPEKIAMbl UTPAIOT
pellaollyl0 poJib B TOBBIIICHUH MEXAYHAPOJHOW KOHKYPEHTOCIOCOOHOCTH
TEKCTUJIbHBIX KOMITAHUIA.

Onnako skocepTudUKaIs He OKa3aia CTATUCTUIECKH 3HAYMMOTO BIIUSTHHS Ha
MOKa3aTesid 3KCIOpTa B BHIOOPKE. DTOT HE3HAYUMBIN pe3ysibTaT O3HAYAET, YTO B
JTAHHOM KOHTEKCTE MOJIyYeHHE HKOCEPTHU(PUKALIMUA caMO N0 ceOe MOXKET HE BIIUATH
HaIpsIMyI0 Ha TMOKa3aTeld SKCHOpPTa TEKCTUJIbHBIX KOMMAaHWM, WK e BIUSHUE
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IKOCEPTU(PUKAIIMKM MOXKET OBITh OMNOCPEIOBAHO JPyrUMHU (aKTopamu, He
YUYTEHHBIMU B MOJIEJIH.

KosmyecTBO  3KONPOAYKTOB B TOBApe  MOKA3ajl0  3HAYUTEIBHYIO
OTPUIIATEIBHYIO CBSI3b C MOKA3aTENsIMH 3KCIIOPTa. DTOT HEOKUIAHHBIM pE3yabTatT
MPEIOAraeT, YTO YBEJIUUYEHUE JOIU SKOMPOAYKINU B ACCOPTUMEHTE MPOAYKIAH
CBSI3aHO CO CHIDKEHHMEM OHKCIOPTHBIX TMOKazarened. Bo3moxkHoe oObsIcHeHUue
3aKJTFOYACTCS B TOM, YTO Ype3MEepHast TuBEePCU(UKAIUS IKOTIPOLYKITUN TIPUBOIUT K
PACIIBIJICHHUIO PECYPCOB, UTO MOYXKET MOOYAUTh KOMIAHUU COCPEAOTOUYNUTh YCHUIIUS
Ha OoJiee IMIMPOKOM aCCOPTUMEHTE MPOMYKIIMU U, KaK CJCACTBHE, K CHIDKCHHIO
KadecTBa SKCIIOPTHOM MPOAYKIIMU WM KOHKYPEHTOCTIOCOOHOCTH Ha phIHKE. J[pyroe
BO3MOXXHOE OOBSICHEHHE 3aKJII0YAeTCsl B TOM, YTO, HECMOTPS Ha BBICOKYIO OIICHKY
MOTpEeOUTENEH, Upe3MEpPHOE yBeIUUYeHNE €€ 0 HEe BHOCUT IPOMOPIIMOHATBEHOTO
BKJIaJia B POCT 3KCIIOPTa U MOXET JaKe CHU3UTH ero 3(PPEeKTUBHOCTh M3-3a TaKUX
(bakTOpOB, KaK POCT U3JIEPIKEK MPOU3BOJICTBA UM HACHIIIIEHUE PhIHKA.

B Tpertneli riiaBe uccnenoBanus, o3ariiaBaeHHON «llepCreKTUBBI MTOBBIIEHUS
KOHKYPEHTOCTIOCOOHOCTH Ha TEKCTUIILHOM PHIHKE Ha OCHOBE 3€JIEHBIX CTPaTEruily,
paccMaTpUBAKOTCS MEPCIEKTUBBI BHEAPEHUS CTPATETUM 3€JIEHOTO MAPKETHUHIA IS
MOBBIIIIEHUS KOHKYPEHTOCIIOCOOHOCTM Ha TEKCTHUJIBHOM pPBIHKE, OCHOBHBIC
TEHJACHUNH, CTUMYJHPYIOIIME 3€JIEHBII MAPKETHUHI B MHUPOBOM TEKCTHIHLHOMU
MIPOMBIIIJIEHHOCTH, BO3MOXHOCTHA NMPUMEHECHUSI CTPATETHM 3€JIIEHOTO0 MAPKETHHTA
I 00BEKTAa HCCICNOBAHUS W OXHUIAeMble pe3YyJbTaThl, MOJACHb «3enéHas
MaTpHIla» M MOAXObI K MOBBIIICHUIO KOHKYPEHTOCIIOCOOHOCTH SKOMPOIYKIIMHU B
YCIOBHUSX TJIOOQIBHBIX JKOJOTHYECKUX IpobsieM. IloBbIllieHHE TeMITepaTyphl
BO3JIyXa B Pe3yibTaTe IiI00aJIbHOTO MOTEIJICHUS MPUBOIUT K IOSBICHHIO HOBBIX
TEHJICHIIMH B JU3alHE OJCK/IbI U INIOTHOCTH TKaHEH.

HPO3PavHOCTh

..
O ®
L
Puc. 3. KinloueBble TeHIeHIHH, ONPeIe/IAIONINE PA3BUTHE IKOJIOTHYHOTO
MAapPKETHHIa B MEPOBOil TEKCTHJILHOM NPOMBIILIEHHOCTH?®

ITo Mepe TOro, Kak TEKCTHIIBHAS TPOMBIIICHHOCTH TIEPEXOIUT Ha ITPOITYKIIHFO
C OTPaXAIOIIUMH YIbTpaduoaeT W aHTHOAKTEpUATBHBIMH CBOMCTBAMH, TKaHU
CTAQHOBSITCS TOHBIIIE U Jierde. XOTS OXKUAACTCS, YTO ITH U3MEHEHHUS IPOIOIDKATCS,
MHOTHE KOMITAaHUH MIEPEIILTH Ha UCTIOJIb30BaHUE HATYPAIbHBIX TKAHEH, KpACUTEICH
¥ MaTE€PUAJIOB, YTOOBI PELIUTH MPOOJIEMBI, BEI3BAHHBIC TTT00ATBHBIM TOTEIUICHUEM,
U n30eXaTh 3arpsS3HCHUs] OKPY’KAIOIIeH cpenbl. TpH KIIOYeBbIe TEHICHIIUU B
MHPOBON TEKCTHJIBHOW MPOMBIIIICHHOCTH OMPEACISIOT OyayIiee 3KOJIOTHIHOTO
MapketuHra (puc. 3).

LUPKYJISIPHOCTH (MM s dexTiBHOE
LMPKYISApHAsL HCIIOJIb30BaHHE
SKOHOMHKA) pecypcoB
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JInsi CMHXpPOHHOIO pa3BUTHA M CJENOBAaHUA BbIIICYKa3aHHBIM TEHICHLIUSAM
TEKCTWIBHBIM TPEINPUATHAM HEOO0XOIUMO pa3paboTaTh M BHEIAPUTH CTPAaTETUH
«3eNeHoro» MapkeTuHra. CTpaTerusi «3€JIEHOrO0» MApKETUHIa TEKCTHIBHOIO
NPEANpUATHS, NPU3BAHHAS  INPEACTABUTh  TEKCTWIBHYK)  IPOMBIIUICHHOCTb
VY30ekucTaHa Kak yCTOMUYMBBIA U YHUKAJIbHBIM BBIOOpP Ha MEXIYHApOJHOM pPBIHKE,
IIPEAIIONAracT MCHOJB30BAHUE YHUKAJIBHBIX PECYpPCOB, KYJIbTYPHOIO HACIECOUS H
DKOJIOTMYECKUX WHHLWAATUB CTpaHbl. J[JI1 MOBBINIEHMS DKCIOPTHBIX IOKa3aTesen
TEKCTUIBHOW MPOAYKIIUH, TPOU3BOANMON OOBEKTOM HCCIEIOBAHUS — OOIIECTBOM C
orpaHMueHHON oTBeTcTBeHHOCThIO «Hamza Expo Art Textile», — pekomeHnmgyercs
BHEIPUTh CIICAYIOUIME CTPATerMM «3€JICHOI0» MApKETHHIa, OCHOBAHHBIE HAa
pe3ynbTaTax v BBIBOJIAX, MOTYYCHHBIX B X0JI¢ HccleoBaHus (puc. 4).

mmmm  Dpesaunr «Bospoxaenue BeJIMKOro mejakoBoro myTm»

MecTHbIE PACTUTECJIbHBIEC KPACUTE/IHN H IKOJOTNYECKasd
HHHUIIMATHUBA «X.J'IOI[OK, HpI/IFOI[HbIﬁ AJIS MYCTBIHN)

s VI HTepakTHBHAasi MHUIMATHBA «OT KOpHell K TKAHW)

e JKOJOTMYHASA YnaxKkoBKa: «CeMeHHBI€ MAKEThI»

mmm [Iporpamma « TeKCTHIBHBIN MACOPT»

Puc. 4. llpepsiaraemsle cTpareruu 3ejeHoro mapkerunra i Q00 «Hamza
Expo Art Textile»®

BelmeynoMsinyTass  CTpaTerusi 3€JI€HOT0O MapKeTHMHra W €€  KOMIIOHEHTHI
OTIPEIEIISIOT MOJIOKEHNE Y30eKUCTaHa Ha MUPOBOM TEKCTHIIBHOM PbIHKE Oyiaronaps
KYJIbTYPHOMY HAacCJIEIUI0, SKOJIOTMYECKOM YCTOWYMBOCTH W HWHHOBALMOHHBIM
MPAKTUKAM.

[Ipencrasmnsst npoaykuuto noj opennaom «Bospoxaenue Bemukoro I1lenkoBoro
MyTW», pean3ys MHUIUATUBRY «XJIOMOK B IMYCTHIHE» U 00ECIeUnBasi HHTEPAKTUBHYIO
npo3padHocTh 4epe3 «KopHu B TkaHb», He TOapko OOO «Xamza Dkcrno ApT
TexkcTuiby», HO U BCSI TEKCTUIIbHASL IPOMBIIIICHHOCTh Y 30€KHMCTaHa MOXKET MPUBIICYb
noTpeduTeneli, MIIyIuX MPOAYKIHIO, CBSI3aHHYIO C KYJIbTypOW U YCTONUMBBIM
pa3BuTHEM. Takne KOMIIOHEHThI, KaK MEIIOYKH JUIsl CEMSIH M TEKCTHIIBHBIN MACIIOPT,
NpEBpaIalOT MPOAYKLIUIO KOMIIAHUM B YHHKaJbHbIE CUMBOJIBI OpeHJIa, HaXOsIIue
OTKJIMK BO BCEM MHpE.

OueBuIHO, YTO pear3alysl BHILICYIIOMSIHYTON CTpaTeruy 3eJeHOr0 MapKeTHHIa
Y €€ KOMIIOHEHTOB NOTPEOYET OT KOMITAHWM 3HAYUTENIBHBIX 3aTPaT, HO TAKKe MPUHECET
3HAUMTENbHBIN J10X0J. [losmokutenbHble MoKa3arenu OyAyT JOCTHTHYTBHI 32 CUET
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TIOBBIIIICHHS PEMTyTAIlMA KOMITAHUH KakK OpeH/Ia, BHIX0/1a Ha BHICOKOOXOIHBIC PHIHKU U
YKPEIUIEHUS MEXITYHAPOIHBIX CBsI3eil. Huke mpencTaBiieHbl 0KUIAEMBbIE PE3YIIbTAThI
OT BHEJIPEHUS 3€JICHOTO MApKETHUHTA B JICATESIBHOCTD MPEANPUSTHS (pHC. 5).
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bpengunr
Boszpoxnenue
Benukoro
[IlenxoBoro mytn

MectHbIE
KpPacHUTENN U
XJIOTIOK,
0Oe30MIacHbIN It
MyCThIHb

WHrepakTuBHas
WHUIMATHBA 110
o0ecTeyeHn o
MPO3PAYHOCTH
«OT KOpHEH K
TKaHW»

CeMeHHEIE
IMAKETUKU

IIporpamma
TEKCTUIBLHOTO
nacropTa

[NoguepkuBaeT BaXKHOCTb OPEHIUHIa, OCHOBAHHOTO Ha KYJIbTYPHOM
HACJIEIUU, U DKOJIOTUYHBIX ITPAKTUK, KOTOPHIE IPOJABUTAOT
Y30€KCKHMI TEKCTUIIb KaK «TPaJULMOHHYIO MOJENIb YyCTOMUNBOTO
DA3BUTUD

Bxurouaet «Kapty Benukoro IllenkoBoro myTn», paccKa3blBaIOIIyIO
0 IYTH IPOAYKTa U €r0 KyJIbTYPHOM 3HAYEHUH

Ominyaet y30€KCKUN TEKCTHIIb OT APYTUX IPOU3BOIUTEIIEH,
MIOBBIINAS €TO IIEHHOCTh M YKPEIUIAS JOSUIbHOCT K OpeHIy

Bl licnonb3yroTcs MECTHBIE KPACUTENN U XJIONOK, YCTOMYMBBIN K
3acyxe

JlocTuraer npuBIeKaTeNbHOTO CTaTyca OpeH A sl SKOJIOTHIECKH
mm CO3HATEIHLHBIX MOTPEOUTENEH, KOTOPBIE IIEHAT YCTOWYHBBIE METOIBI
pabOThl U CHUYKEHUE BO3/ICHCTBUS HA OKPYKAIOIILYIO Cpely

IIpencTaBiseT KOMIIAHUIO KaK YCTOMYMBOTO HOBATOPA B

IMPOU3BOACTBE U OKpAIlIMBAHWHN XJIOIIKA, ITOBLIIIIASA
IIPHUBJICKATCJIbHOCTD IIPOAYKTA

[To3BoJsieT OTCIEKUBATH ITyTh MPOAYKTA OT CHIPHS 10 TOTOBOH
mm TKaHY. ByneT pazpaboTaHo HHTEpaKTHBHOE MPOIBYKCHHE Ha OCHOBE
OJIOKYEHA

Texuonorust BP mo3Boaut HOTpe6I/IT€J'I${M O3HaKOMMUTBCA C
IIPOMU3BOJACTBCHHBIMHA IIPONCCCAMH U MCCTaMHM IIPOM3BOJACTBA

Bynet pa3zpaboran meToz 6ropas3naraeMoil yIakoBKH, HAIIOJIHEHHOM
CeMEHaMH MECTHBIX PACTEHUH WIIN JIEKaPCTBEHHBIX TPaB,
MIPOU3PACTAIOIINX B CTPAHE

[TorpeOuTeaH CMOTYT BBIPAIMBATH YIIAKOBKY U MECTHBIC PACTCHHSI
3 Y30ekucTana

Coxkpaiaer OTX0/bl YIAaKOBKH, JeJiaeT OpeH 1 3alIOMUHAIOIIUMCS U
MpoABUTaeT (JIOPY CTPaHbl HA MEXTYHAPOJHOM YPOBHE

Bynet pa3zpaboran nudpoBoii macmnopT, KOTOPbIH OTCICKUBACT
KU3HEHHBIN ITUKJT KQKIOTO MPOAYKTa, GPUKCHUPYS €ro TIOBTOPHOE
HCTIONIb30BaHKE, IPOJIAXKY WIIH MepepaboTKy

CTI/IMYJ'II/IpyCT YCTOIZHHBOC HCII0JIb30BAHUC TTOCPEACTBOM
9KOJIOTMYCCKHUX Harpana, CKUJAOK U SKCKIKO3HBHBIX HpeI[J'IO)KeHI/Iﬁ

CrumynupyeT ycToHYrBOe oTpedieHne, GOpMHUPYET COOOIIECTBO U

MOBBIIACT AOJTOCPOYHYIO JIOAJIIBHOCTD KIIMCHTOB

Puc. 5. Oxxupaemblie pe3y/ibTaThl OT BHEAPEHUsI CTPATETHH 3€JIECHOT0 MAPKETHHIa B

aeareabHocTb OO0 «Xam3a Ikeno Apt TekeTHiab»
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Ctpareru-

YyecKne Ceprudpukar UzEco

JKog0rHIecKHe NPOMBINLICHHBIE

HalpaBJeHusl 30HBI
Co3faHue  HAlMOHAIBHOM  CHUCTEMBI Co3manue 30H, aJaNTHPOBAaHHBIX K
9KOJIOTHYECKOH cepTHHKaIMY, 9KOJIOTHYECKU YHCTBIM MeTOoAaM
10{4epKUBarOIei YHUKAJbHbIE MIPOU3BOJCTBA U yCTOMYMBBIM HHHOBAIUAM
YCTOHUUBBIE TNPAKTUKUA M KYJIBTYpHOE MIPOU3BOJICTBA

Hacieaue Y30eknucTana

IKOJIOrHYeCKHUil H KyJIbTYPHBIH TYPHU3M

Co3nanue COACPIKATCIIbHBIX
BO3MOXKHOCTEH A1 OKOTypu3Ma,
JACMOHCTPUPYIOIINUX TaKHE yCTOﬁ‘IHBBIC
NpaKTUKHU, KaK BbIpalllUBAHUEC XJIOIIKA,
KpameHne U TKa4€CTBO

TocyaapcTBeHHO-4aCTHOE NAPTHEPCTBO

Co3anune napTHEPCTB Ha OCHOBE FOCYAapCTBEHHO
MEJIKUMA
HPOM3BOAUTEIISIMH M TOCYIAPCTBOM C CYOCHIUSIMH,
pecypcamu ISt

YacTHOTO  IapTHEPCTBA  MEXIY
caCTeMaMH  OOyYeHHsI W

YCTOMUMBBIX MPAKTUK

CrpaTernueckue 3KCIOPTHbIE ATbSIHCHI

DopMHUpyHTE aMbsSHCH ¢ UMIIOPTEPAMU U
OpeHmaMu, 00eCIeYNBAIONIINMHI YKOJIOTHY-
HOCTb, A7 O0JIer4eHHs BBIX0Ja Ha PHIHOK
U pacIIUpEeHUs KaHAIOB COBITA

IIpo3pauHocTh AesiTeJbHOCTH (0JI0KYEiTH)

TEXHOJNIOTUM  ONOKYeHH It
OTCIICKUBAHMUS O KU3HEHHOTO IMKJIAa KaXkKAOTo
MIPOJYKTa, Mpe0CTaBICHUE HOTPEOUTEISIM

Hcnons3oBanue

MpO3padHOil M TpOBEpeHHOH uHpopMamuu 00
9KOJIOTMYECKUX HUCTOYHHKAX

Bpenn ycroitunoctu Ha lllesxkoBom nyTu

Paspaborka
nojguyepkuBaroniero Haciaeaue lllenkoBoro
nyTH Y30eKHucTaHa W ero MpUBEP)KEHHOCTb
NPHUHIMIAM YCTOHYHBOTO Pa3BUTHS

(upMeHHOTO CTHJIA,

JlaGopaTopusi 3K0-UHHOBALUI

Co3maTh HayYHO-HMCCIIEIOBATEIbCKAN LEHTP
Mo  pa3pabOTKe  YCTOMYMBBIX  METOHOB
MPOU3BOJCTBA, MOIXOMAMINX ISl KIMMaTa U
pecypcoB Y30ekucraHa

Puc. 6. CtpaTrernueckue HanpaBJieHUs] YBeJHYEHUSI IKCIIOPTA 3eJ1eHOH
npoayKkuumn’?

[[Iupoko pacnpocTpaHEHHBIE ¥ OYEBUIHBIC TMIOCICACTBHUS  YXYIIICHUS
COCTOSIHHSI OKPYXKAIOIIeH Cpeabl MOBBHIMIAIOT aKTyaIbHOCTh MOWCKA YCTOHYMBBIX
pemeHuii. MiaMeHeHne KiIMMaTta, BhI3BAaHHOE POCTOM BBIOPOCOB ITAPHUKOBBIX Ta30B,
MPUBOJNUT K DKCTPEMAIBHBIM ITOTOHBIM SIBJICHUSM, TOBBIIICHUIO TEMIIEPATyPhl U
HKOJIOTHYCCKUM HapymIeHusIM. CTpeMUTEIbHOE UCTOIIEHNE TPUPOTHBIX PECYPCOB,
MIOBCEMECTHOE 3arps3HEHHE W yTpaTa OuopasHooOpasusi CO3Mal0T Harpys3Ky Ha
HKOCUCTEMBI U YBEIIMYMUBAIOT IMMOTPEOHOCTH B SKOJIOTHYECKH YCTOMYUBBIX METOAAX
MIPOU3BOJICTBA. B OTBET Ha 3TO MOTPEOUTENIN, KOMIIAHUY U TIPABUTEIIBCTBA BCE YaIlle
OT/AOT MPEATIOUTEHUE DKOJIOTHUESCKH YUCTHIM MPOTYKTaM, OPUCHTHPOBAHHBIM Ha
BO300OHOBIISIEMbIC MCTOYHHUKH SHEPTHH, HU3KUH YPOBEHBH BBIOPOCOB yriiepoaa U
00pa3oBaHUE OTXOJIOB.

Pacmmpenune skcmopra 3KOJIOTHYECKH YHUCTON TMPOAYKIIMH TPEAOCTABISACT
VY30ekncrtany YHUKaIbHYIO BO3MOXKHOCTH COTJIACOBAaTh YKOHOMHYECKHH POCT C
HEIsIMU  yCTOWYMBOTO pasBuths. Pemras 3tu mpoOieMbl CTPATETHYECKH —

32 PazpaboTka aBTOpa
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MOCPEJICTBOM  MapTHEPCKUX OTHOIIEHWH, WHBECTHIMH B TEXHOJOTUH U
TOCYJapCTBEHHOM TMOJICPKKH — Y30€KCKHE TEKCTHJIbHBIC KOMITAHHUH MOTYT
PaCKpBITh BECh IMOTEHIIMAT CBOCH IKOJOTUYHOW MPOMYKIIMH U 3aHATH ITOCTOSHHOE
MECTO Ha MUPOBOM DKOPBIHKE.

JInst yBeIMYEHUS SKCIIOPTA «3€JICHOW» MPOAYKIIUU Y30€KUCTaHy HEOOX0IUMO
OPUHATH  PSI  WHHOBAIIMOHHBIX  CTPATETHUH, COOTBETCTBYIOIIUX MHPOBBIM
CTaHJapTaM YCTOWYMBOTO PAa3BUTHS M HCIOJL3YIONUX TPUPOIAHBIC PECypChl U
Ooraroe KyJbTypHOE Hacieaue cTpanbl. B xoje uccnenoBanus ObUA pa3pabOTaHbl
CTpaTEeTUYCCKUE HANPABJICHHS Pa3BUTHS «3€JIEHOTO» IKCIOPTA, KOTOPHIE JEIaroT
aKIIEHT Ha UCII0JIb30BAHUU MEPEOBBIX TEXHOJIOT UM JUIs TOBBIIICHHS yCTOMUYUBOCTH
MPOU3BOJICTBA, YHUKAIBLHOTO OpEHIMHTa, MEXIYHApOJHOIO COTPYJHHYECTBA WU
npo3payHocTd (puc. 6). Bmecre oHM MoryT mnomoub Y30EKHCTaHy 3aHSTh
YHUKaJIbHOE MECTO Ha MUPOBOM PBIHKE «3€JICHBIX» TOBAPOB.

B 1menom, cTparerusi «3ejIeHOro» SKCHOpTa MNpelocTaBisieT Y30eKUCTaHy
cOalaHCUPOBAHHBIM TOJIX0JI K SKOHOMHUYECKOMY POCTY M OXpaHE OKpYKarouien
cpenbl. WHTerpupyss OPUHIUIB YCTOWYMBOTO Pa3BUTHS C SKOHOMUYECKUMHU
HeasiMU, Y30€KHCTaH MOXKET IpeoOpa3oBaTh CBOM TPAAUIIMOHHBIE OTpPAcid B
COBPEMEHHBIC, IKOJOTHYECKH UYHCThIC, KOTOPhIE oOecreyaT AOATOCPOYHBINH POCT
IIPU COXPAaHEHHUH MPUPOIHBIX pecypcoB. [lo Mepe mpoaBmxkeHUs Y30eKHCTaHA 110
ATOMY ITYTH OH CTaHET 00pa3I[OM OTBETCTBEHHOTO MPOM3BOJICTBA, YIUTHIBAIOIIETO
KaK KyJbTypHBIE 0OCOOCHHOCTH, TaK 1 II100aTbHYI0 3HAYMMOCTD, BHOCS TO3UTUBHBIN
BKJIAJT B TJIOOQTBHOE JBMKEHUE K YCTOMUNBOMY Pa3BUTHIO.

3AK/IIOYEHUE

Ha ocHoBe nuccepTallmoOHHOTO UCCIIEIOBaHUs ObUIH Pa3paboTaHbl CIIeIYIONTHE
BBIBOJIbI U PEKOMEH AN

1. HUccnenoBanbl HAay4YHO-TEOPETUYECKUE OCHOBBI MPUMEHEHUs CTpaTerui
«3eJIEHOT0» MapKETHHTa Ha PBHIHKE TEKCTWJIBHOW MPOAYKIMH U pa3padoTaHO
aBTOPCKOE OIpEACIICHUE TOHATUA «3€NEHbIN» MapkeTuHT. CoriacHo emy,
(BENEHBIN» MApKETHUHT, B OTJIWYHE OT DHKOJOTHYECKOTO, TIOJapa3yMeBaeT
CTpAaTeTUUYCCKUN TIOJXOJ K YIpaBleHUI0O OM3HecoM. B ero ocHoBe nexkaT Ienu
WHTETPAlMA JKOJIOTUYECKUX TMPHUHIIUIIOB B TPOW3BOJCTBO, MPOJBIKCHUE U
peanu3anyio MPOAYKIMKM U YCIyT, HalPaBICHHBIC HA MUHUMHU3AIMIO HETaTUBHOTO
BO3JICHCTBHSI Ha OKPYXKAIOUIYI0 CPEelay W CO3JaHWe YCTOWYMBON IIEHHOCTH IS
norpebuTeneii, OuzHeca W o0OIIeCTBa B IeJOM. TakoWl MOAXOI HE TOJBKO
CIIOCOOCTBYET Pa3BUTHIO DKOJOTHYECKOH OTBETCTBEHHOCTH M JIOJITOCPOYHOU
HPKOHOMHUYECKON 3(PPEKTUBHOCTH KOMITAHWM, HO U (POPMUPYET HOBYIO KYIBTYpPY
NOTpeOICHNS, HANpPaBJICHHYIO Ha TOIIEPKKY ¢ Pa3BUTHE HOKOJIOTHYCCKU
YCTOMYMBBIX IPAKTHUK.

2. B xome wuccrnemoBaHus co3JaHa KOHIIENTyajdbHas M (pyHIaMEHTaIbHas
OCHOBA KOHIICTIIIMA DOKOJOTHYECKA YHCTOW TPOAYKIUA B  TEKCTUIHLHOUN
MIPOMBITIUICHHOCTH HAa MECTHOM YPOBHE, a TAK)K€ MOJATOTOBJICHBI TTPEITIOKCHUS IS
rOCyJIapCTBEHHBIX OPraHoOB, OCYIIECTBIISIOLIMX PEryJIupoBaHue B 3Toi cdepe. B
YaCTHOCTH, YTOYHEHO MOHATHE HKOJIOTHYECKH YUCTOW TEKCTUIIbHON MPOIYKLIUU B
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HAIlMOHAJILHOM KOHTEKCTE W pa3paboTaH Tapud Ha aBTOpckue mpasa. Takxke, B
KayecTBE (PyHAAMEHTATbHOW OCHOBBI KOHIEMIIMM HKOJOTUYECKH  YUCTOU
npoaykuuu, Obuto paspadotano Ilomokenue, ompenensiomee TpedbOBaHUS,
KPUTEpUH M CTAaHAAPTHI, KOTOPBIM JOJDKHA COOTBETCTBOBATH IPOAYKLMS IS
ITOJIYYEHHSI CTaTyca YKOJIOTUYECKH YUCTOM.

3. B wuccnenoBaHuMM aHAIM3UPYIOTCS CTPATErMM 3€JIEHOIO0 MAapKETHHIA,
peanu3yemble 3apyO€KHbIMA KOMIIAHMSIMM B TEKCTWJIBHOM  OTpaciu, U
packpbIBaeTcs, Kak KOMIAHUU S(PPEKTUBHO HMHTETPUPOBAINA IKOJIOTHUECKH
Oe3omacHble MPAKTUKHU, TaKWE KaK YCTOMUYMBBIC 3aKyNKH, COKPAIIEHUE OTXOJ0B U
HKOJIOTUYHBIN OpeHIuHT, TUISt MOBBIIICHUS CBOEH r100aIbHON
KOHKYPEHTOCIIOCOOHOCTH W TPUBJICYCHHS] HAa DKOJIOITMYECKH YHUCThbIe PBIHKH. B
UCCJICIOBAHUM  CJIeJaHbl BBIBOJBI, YKa3bIBAIOIIME HAa TO, 4YTO Y30€KCKHe
TEKCTUJIbHBIE KOMIIAHUH MOTYT UCIOJIb30BaTh AHAJOTUYHBIE YCTONYUBBIE PAKTUKH
JUIS. TIOBBIIMIEHUS CBOETO JKCIIOPTHOTO NOTEHUMANA W aJanTaldd K MHPOBBIM
DKOJIOTHYECKUM CTAHIAPTAM.

4. Tlepexon Kk 3elleHOM HHQPPACTPYKTYpEe M DKOJOTHYECKH O€30MacHbIM
TEXHOJIOTHUSIM B TEKCTHJIBHOW OTpaciy Y30eKUCTaHa UAET MEAJIEHHO. DTa NpoodiieMa
o0ycCJIOBJIEHA, C OJHOM CTOPOHBI, HEXBAaTKOW HWHBECTUIIMH B TEXHOJIOTUYECKHUE
WHHOBAllMM, a C JPYrol — HEIOCTAaTOYHO pPa3pabOTaHHBIMU 3KOJIOTHYECKUMU
CTaHJgapTaMu U TpeOoBaHusiMU. B  pesynbrare oTpacib He CIOCOOHa
COOTBETCTBOBATh BBICOKMM HKOJOTHMYECKMM CTaHIapTaM MHUPOBBIX PBIHKOB, YTO
OTPAHUYMBAECT OSKCIIOPTHBIE TMOKa3aTelu. AHalu3 TEKCTUIBbHOM  OTpaciu
VY30ekucrana, BKJIIOYas €€ SKOHOMMUYECKYIO CUTYalMI0 W TEKyIIHe MpoOJIEeMBl,
MOKA3bIBAET, UTO, XOTSI OTPacCiib BHOCUT 3HAUYMUTENbHBIN BKJIaJ B SKOHOMHUKY, OHa
CTAJIKUBAe€TCAd C TaKUMU MpoOJieMaMHu, Kak BBICOKOE IMOTPEOJIEHHE PECypcoB U
OorpaHUYeHHAas 3eyieHas WHpacTpykrypa. g NpeoosieHus 3TUX MPEnsTCTBUI
BAJKHO IIPUBECTH OTPACiIb B COOTBETCTBUE C YCTOWYMBBIMM MPAKTUKAMU, KOTOPHIE
BCe 0oJibllIe BOCTPEOOBAHBI MUPOBBIMU PHIHKAMHU U 3KOJIOTUYECKU CO3HATEIbHBIMU
NOTPEOUTENSIMHU.

5. B COBpEMEHHON SKOHOMMKE CYIIECTBYET HECKOJBKO THIIOB CTPaTEruil
3€JICHOTO MAapKETHHIa, TaKUX KaK YCTOMYMBBIA MApPKETHUHI, KOPIOpPATUBHAs
colMajbHas OTBETCTBEHHOCTh, MOJIEb TpoitHoro urora (TBL), moxens «3eaeHoro
noTpeduTensi», Mmoaenb VAB, Mozenb «3eneHoro kamyhisixkay, Kaxaas u3 KOTOPbhIX
HampsMYyIO0 BIUSET Ha OyAylliee SKOHOMHYECKOE U COLMAJIbHOE IMOJIOKEHHE
npeanpusitdda. B oTiMuuMe OT TpaJAWIMOHHBIX MAapKETHHTOBBIX CTpPATETuu,
CTpaTeruy 3€JICHOr0 MAapKEeTUHIa HAamNpaBi€Hbl Ha CO3[AHUE JIOJITOCPOUYHBIX
IPEUMYILIECTB 111 KOMIIAHUM ITyTEM COYETAHMSI IKOJIOTMYECKON OTBETCTBEHHOCTH,
COLIMAIBHOM OTBETCTBEHHOCTH M 3KOHOMMYECKOW YyCTOMYMBOCTH. CTpareruu
3€JICHOTO MapKETHHTa MTO3BOJISIOT KOMITaHUSAM MOBBICUTH CBOIO
KOHKYPEHTOCIOCOOHOCTb, YIYUIIUTh UMUK OpeHAa ¥ ONTUMHU3UPOBATh 3aTPaThl
3a CYET MOBBILLIEHUS FKOJIOTUYECKON OCBEIOMIIEHHOCTH MOTpeOuTENeH.

6. B uccnenoBaHny n3y4anoch BIMSIHUE CTPATETUM SKOJIOTHYHOIO MAPKETHUHTA
HAa DKCIOPTHBIM TOTEHIMAJI KOMIIAHUM TEKCTWIBHOW ITPOMBIIUIEHHOCTH.
PesynbraThl aHamu3a MOKa3ad, 4YTO MCIOJIb30BAaHUE TaKUX CTPATErwil, Kak
KOCEPTU(PUKALIMS, YCTOMUUBBIN OPEHIUHT U SKOJOTHYECKU O€30MaCHbIE METObI
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MIPOU3BOJICTBA, HE TOJBKO YJYYIIAET JKCIOPTHBIE MOKA3aTeNId, HO U YKPEIUISeT
penytanuio OpeHaa. CorimacHO pesyiabTaTaM, ObUT CACIAaH BBIBOJA O TOM, YTO
nuBepcuUKaIIS IKOJTOTUIHON MPOIYKIIMH M 3KOCEPTU(UKALKA HE OKa3bIBAIOT
IPSIMOrO BJIMSHUS HA IKCIOPTHBIE MOKAa3aTeld MPEANPUATHS, B TO BpEMs Kak
CTpaTeruu YKOOPEHAMHTA U SKOAJANTAllUK OKa3bIBAIOT 3HAYUTEIHLHOE BIUSHUE.

7. B wuccrnenoBanuu Oblia pa3zpaboTaHa MOENb MNPEANPUSATHS «3eJeHas
MaTpULa», KaXIbld KOMIIOHEHT KOTOPOM IIOMOTraeT KOMIIAHUSAM OIPEAEIIUTh
00JacTH, TZI€ DSKOJOTMYECKH Oe30macHble NPAKTUKA MOTYT ObITh BHEAPEHBI
MOCPEACTBOM IMPOAYKTOBBIX HMHHOBAIMWA, ONTHMH3ALHUH TMPOLECCOB, CO3AaHUs
YCTOMYMBOIO MMUKA OpeHJa WM Pa3BUTHUS SKOJOTUYHBIX MAapTHEPCTB. Takoi
MOJIXOJ1 HE TOJIBKO MPHUBIIEKAET IKOJIOTUYECKU CO3HATENbHBIX MOTpeOUTENIeH, HO U
YKpEIUISIET MO3UIIMK KOMIIAaHUU Ha BCe 00Jiee KOHKYPEHTHBIX U OPUEHTUPOBAHHBIX
Ha yCTONYMBOE pa3BUTHE INIOOATBHBIX pPbIHKax. BHeapeHue «3eneHoll MaTpULbh
TpeOyeT THIATEIBHOIO aHAJIN3a KaKJ0r0 KOMIIOHEHTA MATPUIIbI JIJIsl COTJIaCOBAHUS
CTpaTerui, COOTBETCTBYIOIIMX IEJIIM KOMIAHUM M MOTPEOHOCTSM pPBIHKA.
AHanorvyHasi TeHJECHLUs HaOJI0AAaeTCsl U B reorpapuu 3KCHOPTHOM MPOIYKLHUH.
XOTsl KOJIMYECTBO SKCIOPTUPOBAHHOW B CTpaHbl Mupa npoaykiuu B 2023 roay
COKpAaTHJIOCh MO cpaBHeHUIO ¢ 2022 rogom, B nepBoM kBaptane 2024 rona o0bEM
HKCIIOPTUPOBAHHOM MPOAYKIIMU CPABHSIICA C TOJOBBIM ITOKA3aTENIEM MPOILIBIX JIET.
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INTRODUCTION (abstract of the thesis of the Philosophy Doctor (PhD))

The purpose of the research. Development of scientific proposals and
recommendations aimed at improving the use of environmental marketing in the
textile market.

The tasks of the research work are:

To develop an original approach to the economic concept of “green marketing”
based on the study of the theoretical, methodological and legal foundations of green
marketing;

To provide a detailed explanation of the tariff for green products based on the
analysis of foreign and domestic scientific literature;

To study foreign experience in using green marketing to increase the sales
potential of textile enterprises and to develop recommendations for the use of
advanced foreign experience;

To identify existing problems based on the analysis of the implementation of
green marketing by domestic textile enterprises;

To conduct an empirical study to determine the impact of green marketing on
the volume of exports and the competitiveness of textile enterprises;

To analyze the marketing strategies of companies in the context of global
environmental issues aimed at increasing sustainability and environmental
responsibility;

To develop proposals and recommendations for the use and improvement of
green marketing strategies to increase the efficiency of sales of textile products in
Uzbekistan.

The objects of the research are textile enterprises of the Fergana region,
operating in the textile industry.

The subject of the research are the economic relations arising in the process
of improving the use of green marketing in the textile market.

The scientific novelty:

the concept of “green marketing” has been improved from a methodological
point of view and is proposed to be interpreted as a set of activities, methods,
procedures and actions aimed at solving environmental problems in the process of
marketing products or services, based on the principles of environmental
sustainability. This includes doing business based on responsibility to the
environment, creating environmentally friendly products, promoting and selling
them taking into account the sustainable use of resources and minimizing the
negative impact on nature;

strategic opportunities for increasing the export potential of enterprises have
been identified, taking into account such green marketing strategies as eco-branding
(X1=14.495), eco-advertising (X>=11.388), environmental certification (X5=1.503),
as well as an increase in the number of eco-products (X+=-0.427), which has a weak
negative impact;

substantiated ways to increase competitiveness for local textile enterprises in
the domestic and global markets using such sustainable production practices as the
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“Cotton Suitable for the Desert” environmental initiative, the “From Roots to
Fabric” interactive database and the “Green Passport of Textile Products” program,;

identified directions for increasing the export of green textile products in the
national industry based on the implementation of the national eco-certification
system “UzEcoTextile”, the creation of ecological industrial zones, the development
of the “green brand” concept and the promotion of the “eco-cultural tourism”
initiative;

The scientific and practical significance of the research:

The scientific significance of the research results lies in the deep scientific
analysis of the conceptual aspects of using green marketing to improve the
competitiveness of textile enterprises. The study expands theoretical and practical
knowledge in the field of green marketing, and also serves as a scientific basis for
developing results, conclusions and recommendations that can be used in future
scientific articles and research.

The practical significance of the scientific work is based on practical results,
conclusions and recommendations aimed at introducing green marketing to improve
the competitiveness of textile enterprises, attracting foreign investment and
implementing a sustainable development strategy. The research results can be used
in developing educational programs in higher education institutions, preparing
textbooks and teaching aids, as well as in teaching such disciplines as “Marketing”,
“Marketing of industries and sectors”, “Green Marketing”, “Advertising”,
“Economics of Sustainable Development”, “International  Business”,
“Environmental Management”.

Implementation of the research results: Based on scientific proposals
developed to improve the use of green marketing in the textile market:

According to the methodological approach, the concept of "green marketing"
has been improved and is interpreted as a set of measures, methods, procedures and
actions aimed at solving environmental problems in the process of marketing goods
or services. This is done by conducting business on the basis of responsibility to the
environment, rational use of resources, minimizing the negative impact on nature,
creating environmentally friendly products, promoting and selling them based on the
principles of environmental sustainability. This proposal was approved by the
UzTextileProm Association (certificate No. 04/17-220 dated January 31, 2025). Its
implementation contributed to increasing competitiveness and sales volumes in the
domestic and foreign textile markets, reducing damage to the environment through
the introduction of energy-saving technologies and safe raw materials, as well as
creating prerequisites for sustainable long-term development of the industry and
improving socio-economic conditions.

Strategic directions for increasing export potential based on green marketing
strategies of the enterprise, such as eco-branding (X: = 14.495), eco-advertising
(X2=11.388), eco-certification (X5 = 1.503), as well as an increase in the number of
eco-products (X4 = -0.427), were applied in the activities of the UzTextileProm
Association and Hamza Expo Art Textile LLC (certificates No. 04/17-220 dated
01/31/2025 and No. 47 dated 01/21/2025, respectively). As a result of the
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implementation of eco-branding and eco-advertising initiatives, the share of sales in
the domestic market in one quarter increased by 4%, and export indicators - by 3%.

Sustainable production initiatives such as the Desert-Friendly Cotton project,
the Desert Cotton concept, the Roots to Fabric interactive database, and the Green
Passport of Textile Products program were used to stimulate green marketing in local
textile enterprises. These proposals were also implemented by the UzTextileProm
Association and Hamza Expo Art Textile LLC. Their implementation has increased
competitiveness in local and international textile markets, reduced environmental
damage, introduced energy-saving technologies and safe raw materials, improved
socio-economic conditions, and laid the foundation for long-term sustainable
development of the industry.

In the national textile industry, measures were proposed to increase the export
of green textile products through the introduction of the UzEcoTextile national eco-
certification system, the creation of eco-industrial zones, and the promotion of the
green brand and eco-cultural tourism initiatives. These proposals were also used in
the activities of the UzTextileProm Association and Hamza Expo Art Textile LLC.
As a result, it was possible to optimize production processes, reduce costs for raw
materials and energy resources, which increased the marginality of exported
products by 12%. Moreover, the implementation of a green marketing strategy
increased interest from foreign partners, contributed to entering new markets such
as Germany, Hungary and the Russian Federation, as well as expanding the
geography of exports. In particular, in 2024, compared to 2023, the annual demand
for the products of Hamza Expo Art Textile LLC from European (Poland) and Asian
(China) companies increased by 22%.

Approbation of the results of the study: The results of this study were
discussed and tested in 6 international and 3 republican scientific and practical
conferences.

Publication of the research results: In total, 16 scientific papers have been
published on the topic of the dissertation, including 11 scientific articles in scientific
journals recommended by the Higher Attestation Commission of the Republic of
Uzbekistan for the publication of the main scientific results of doctoral dissertations,
including 4 in national and 7 in foreign journals, of which 3 were published in
conference proceedings indexed in the Scopus scientific publication database.

The structure and scope of the dissertation: The structure of the dissertation
consists of an introduction, three chapters, a conclusion, a list of references and
appendixes. The volume of the dissertation is 142 pages.
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