BUXORO DAVLAT UNIVERSITETI HUZURIDAGI ILMIY DARAJALAR
BERUVCHI DSc.03/27.09.2024. 1.72.05 RAQAMLI ILMI1Y KENGASH

TOSHKENT AMALIY FANLAR UNIVERSITETI

URAZOV MANSUR MUSURMANOVICH

TAYYOR KIYIMLAR BOZORI RAQOBATBARDOSHLIGINI
OSHIRISHDA MARKETING TADQIQOTLARIDAN FOYDALANISHNI

TAKOMILLASHTIRISH
08.00.11 — Marketing

Igtisodiyot fanlari bo‘yicha falsafa doktori (PhD) dissertatsiyasi
AVTOREFERATI

Buxoro — 2025



UDK: 339:198:658:562

Iqtisodiyot fanlari bo‘yicha falsafa doktori (PhD) dissertatsiyasi
avtoreferati mundarijasi

Ornagsjienne aBropedepara quccepranum 10kTopa punocopun (PhD) mo
IKOHOMHYECKHM HayKam

Content of dissertation abstract of doctor of philosophy (PhD)
on economical sciences

Urazov Mansur Musurmanovich
Tayyor kiyimlar bozori ragobatbardoshligini oshirishda maketing tadgigotlaridan
foydalanishni takomillashtiriSh ...........ccccoeiiiiiii e

Ypa3zoB Mauncyp MycypMaHOBHY

COBEpILICHCTBOBAaHUE  HCIOJIb30BAaHUS  MApPKETUHIOBBIX  HUCCIEAOBAaHUM B
MOBBIIIEHUU KOHKYPEHTOCIIOCOOHOCTHU Ha PBIHKE TOTOBOM
01 (57 91 13 SO TP PT P PUR PP

Urazov Mansur Musurmanovich
Improving the use of marketing research in increasing the competitiveness of the
ready-made Clothing MArKeL............coviiiiiie e

E’lon gilingan ishlar ro‘yxati
Crncok onmyOIMKOBaHHBIX paboT
List of published WOTKS. ..... ..o



Falsafa doktori (PhD) dissertatsiyasi mavzusi O‘zbekiston Respublikasi Oliy ta’lim, fan va
innovatsiyalar vazirligi huzuridagi Oliy Attestatsiya komissiyasida B2024.3.PhD/1qt4548
ragam bilan ro‘yxatga olingan.

Dissertatsiya ishi Toshkent amaliy fanlar universitetida bajarilgan.
Dissertatsiya avtoreferati uch tilda (o‘zbek, rus, ingliz (rezyume)) Illmiy kengashning veb-
sahifasida (www.tdtu.uz) va “Ziyonet” axborot-ta’lim portalida (www.ziyonet.uz) joylashtirilgan.

IImiy rahbar: Rustamov Narzillo Istamovich
igtisodiyot fanlari bo‘yicha falsafa doktori (PhD), dotsent

Rasmiy opponentlar: Ochilov Akram Odilovich
igtisodiyot fanlari doktori, professor

Jalilov Jamshid G’anijonovich
iqtisodiyot fanlari bo‘yicha falsafa doktori (PhD), dotsent

Etakchi tashkilot: Samargand igtisodiyot va servis instituti

Dissertatsiya himoyasi Buxoro davlat universiteti huzuridagi ilmiy darajalar beruvchi
DSc.03/27.09.2024.1.72.05 ragamli llmiy kengashning 2025 yil <~ kuni soat

dagi majlisida bo‘lib o‘tadi. Manzil: Buxoro shahri, Muhammad Igbol ko‘chasi 11 uy.
Tel.:99 865 221-29-14; e-mail:buxdu_rektor@buxdu.uz.

Dissertatsiya bilan Buxoro davlat universitetining Axborot-resurs markazida tanishish
mumkin ragami bilan ro‘yxatga olingan) (Manzil: Buxoro shahri, Muhammad Igbol
ko‘chasi 11 uy. Tel.:99 865 221-29-14; e-mail:buxdu_rektor@buxdu.uz.

Dissertatsiya avtoreferati 2025 vyil « ”? kuni tarqgatildi.

(2025 vil dagi Ne ragamli reestr bayonnomasi)

0.X. Xamidov
limiy darajalar beruvchi ilmiy kengash
raisi, i.f.d., professor

D.Sh. Yavmutov
limiy darajalar beruvchi ilmiy kengash
ilmiy kotibi, i.f.d., professor

B.N. Navro‘z-zoda
limiy darajalar beruvchi ilmiy kengash
qoshidagi llmiy seminar raisi, i.f.d.,
professor



KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Jahonda tayyor
kiyimlar sanoatining rivojlanishi so‘nggi 10 yilda o‘rtacha 3 foizdan ortiq o‘sdi?,
ularning savdosi 2023 yilda 673 mird. AQSh dollarini tashkil etdi2. Hozirda jahon
tovarlar savdosining 5 foizini, sanoat mahsulotlari eksportining 7 foizini tayyor
kiyimlar tashkil etmoqgda. Jahonda tayyor kiyimlarning 26 foizi elektron savdo
orgali sotilmoqda. Tayyor kiyimlar tashqgi savdosining 75 foizi Xitoy, Hindiston,
Turkiya, Koreya, Bangladesh, Vetnam va Indoneziya kabi mehnat sig‘imi yugori
bo‘lgan rivojlanayotgan mamlakatlarning hissasiga to‘g‘ri  kelmogda®. Bu
rivojlanayotgan mamlakatlarda mehnat sig‘imi yuqori bo‘lgan tayyor kiyimlar
ishlab chigarish korxonalarida marketing strategiyalarini rivojlantirish va
marketing tadgiqotlaridan yanada samarali foydalanishni taqozo etmoqda.

Dunyoda marketing sohasidagi tadgiqotlar asosan tayyor mahsulotlarni
sotish bo‘yicha zamonaviy marketing strategiyalarini ishlab chigishga, yangi
mahsulot brendlarini yaratish va ularni targ‘ib qilishga garatmoqda. [Imiy
tadqgiqotlar tayyor kiyimlarni iste’molchilar uchun har tomonlama qulay gilishga
yo‘naltirilmoqgda. Rivojlangan mamlakatlarda keyingi vyillarda marketing
tadgiqotlari iste’molchilar bilan elektron so‘rovnomalar o‘tkazib, ularning tayyor
Kiyimlarni sifatiga munosabatlarini o‘rganishga, tayyor kiyimlarning elektron
savdosini rivojlantirishga, iste’molchilar uchun qulay platformalarni yaratishga
garatilmogda. Yangi brendlar va logotiplar yaratish borasidagi izlanishlar
chuqurlashib bormoqda.

O‘zbekistonda keyingi yillarda amalga oshiriladigan iqgtisodiy islohotlar
tayyor mahsulotlar ishlab chigaruvchi korxonalar faoliyatini har tomonlama
takomillashtirishga garatilmogda. Jumladan “O‘zbekiston-2030” strategiyasida
sanoatda qo‘shilgan giymat hajmini 45 milliard dollarga yetkazish, to‘qimachilikda
ip kalavani gayta ishlash darajasini 100 foizga yetkazish hamda yuqori sifatli
matoga talabni gondirish uchun 400 ming tonna sun’iy va aralash tola ishlab
chigarishni yo‘lga qo‘yish, “Yangi O°‘zbekiston - ragobatbardosh mahsulotlar
yurti” g‘oyasi asosida milliy brendlarni xorijiy bozorlarga olib chigadigan
eksportchilarni har tomonlama qo‘llab-quvvatlash* va mazkur tadgigot sohasiga
tegishli boshga bir qator vazifalar belgilanib, ular bo‘yicha ishlar amalga
oshirilmoqda.

O‘zbekiston Respublikasi Prezidentining 2023 yil 11 sentyabrdagi PF-158-
son “O‘zbekiston — 2030 strategiyasi to‘g‘risida”, O°zbekiston Respublikasi
Prezidentining 2022 vyil 28 vyanvardagi PF-60-son “2022-2026 yillarga
mo‘ljallangan Yangi O‘zbekistonning taraqqiyot strategiyasi to‘g‘risida”, 2017 vyil
14 dekabrdagi PF-5285-son “To‘qimachilik va tikuv-trikotaj sanoatini jadal
rivojlantirish ~ chora-tadbirlari ~ to‘g‘risida”gi, = O‘zbekiston  Respublikasi
Prezidentining 2023 yil 10 yanvardagi PF-2-son “Paxta to‘qimachilik klasterlari

Ihttps://insights.made-in-china.com/ru/2024-Global-Fashion-Market-Data-Report_PtTaLfoAmQDw.html.

2WTO. International Trade Statistics. 2024. URL: http://www.wto.org

3 WTO. World Trade Statistical Review. 2017. p 120-121/ https://www.wto.org///wts2024_e.pdf

4 O*zbekiston Respublikasi Prezidentining 2023 yil 11 sentyabrdagi PF-158-son “”O¢zbekiston — 2030 strategiyasi
to‘g‘risida”gi Farmoni. https://lex.uz/ru/docs/6600413.
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faoliyatini qo‘llab-quvvatlash, to‘qimachilik va tikuv-trikotaj sanoatini tubdan
isloh gilish hamda sohaning eksport salohiyatini yanada oshirish chora-tadbirlari
to‘g‘risida”gi  Farmonlari, O‘zbekiston Respublikasi Prezidentining 2019 il
16 sentyabrdagi PQ-4453-son “Yengil sanoatni yanada rivojlantirish va tayyor
mahsulotlar ishlab chigarishni rag‘batlantirish chora-tadbirlar to‘g‘risida”gi Qarori
hamda mazkur sohaga tegishli boshga me’yoriy-huquqgiy hujjatlarda belgilangan
vazifalarni amalga oshirishda mazkur tadgigotning natijalari muayyan darajada
xizmat giladi.

Tadqigotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga bog‘liqligi. Dissertatsiya tadqgigoti respublika fan va
texnologiyalari rivojlanishining 1. «Demokratik va huquqgiy jamiyatni ma’naviy-
axlogiy va madaniy rivojlantirish, innovatsion igtisodiyotni shakllantirish» ustuvor
yo‘nalishiga muvofiq bajarilgan.

Muammoning o‘rganilganlik darajasi. Tayyor kiyimlar bozori
ragobatbardoshligining xususiyatlarini tadqgiq qilishning ilmiy-nazariy jihatlari
ko‘plab xorijlik olimlarning tadgiqot yo‘nalishidir. Bu borada Mboya J, Cline W,
Doeringer P, Crean S, Dickerson K. G, Nordas H. K, Verma S, Xiajun A, Juyoung
Lee, Dorothe’e H, Mayukh D. kabilarning ilmiy ishlari klassik ishlarga aylangan®.
Sanab o‘tilgan olimlarning iqtisodiyot faniga qo‘shgan salmoqli hissalariga
garamay, ularda tayyor kiyimlar bozori ragqobatbardoshligini oshirish bo‘yicha
marketing tadqiqotlarini muvofig amalga oshirishning o‘ziga xos xususiyatlari
yetarlicha inobatga olinmagan.

Mustaqil davlatlar hamdo‘stligi mamlakatlarida bu borada Ye.Evgenivech,
A.Stasura, Yu.Filyukov, I.Prazyan, T.Fradina, S.Genova singari olimlar
tadgigotlar olib borganlar. Mazkur olimlarning ilmiy ishlarida tayyor kiyimlar
bozori raqobatbardoshligini baholashning turli usullaridan foydalanish hamda
marketing strategiyalarini qo‘llash bo‘yicha ilmiy tavsiyalar berilgan. Qayd etilgan
ishlarda ragobatbardoshlikni  marketing tadgiqotlari asosida oshirishning

SMboya J. Determinants of Competitive Advantage in the Textile and Apparel Industry in Tanzania: The
Application of Porter’s Diamond Model. British Journal of Economics, Management&Trade 7(2): 128-147, 2015;
Cline W. The future of international trade in textiles and apparel. Washington: In.International Economics. 1992,
225.; Doeringer P., Crean S. Can fast fashion save the U.S. apparel industry. Socio-Economic Review, 4(3), 2006.
353-377.; Dickerson K.G. Textiles and apparel in the global economy. 3rd ed. NJ: M$P—Hall.; Nordas H. K. (2004).
The global textile and clothing industry post the agreement on textiles and clothing. World and I, 7.; Verma S.
Export competitiveness of Indian textile and garment industry. Indian Council for Research on International
Economic Relations. Working paper No. 2002. p 94.; Juyoung Lee. (2013) Competitiveness of textile and apparel
industries in the United States and Japan. lowa State University. Digital Repository@ISU. Dissertations; Xiajun A,
Dorothe’e H. Assortment planning for vertically differentiated products. Production and Operations Management
Society. Vol. 21, No. 2, March—-April 2012, pp. 253-275; Mayukh D. Brand vulnerability to product assortments
and prices. Journal of Marketing Management, 2013 Vol. 29, Nos. 7-8, 735-754;

®Craiypa A.W. ®opMUpOBaHHE U PA3BUTHE KOHKYPEHTOCIIOCOOHOCTH P EANPUHUMATENLCKON CTPYKTYPhI Ha PHIHKE
TEKCTHIBHON mpoxykuuu. Juc. Ha couc. y4. crem. k.3.H. — CII6. 2009; ®umokoB FO.K. Pa3paboTka Mexanusma
YIiipaBJICeHUA KOHKprHTOCHOCO6HOCTI)IO HpeILHpI/IﬂTI/Iﬁ JIETKOH MPOMBIINIJICHHOCTH Ha OCHOBE COBCPILICHCTBOBAHUSA
METOJIMYECKHX ITOJIXOJIOB K €€ OIleHKe M peryiupoBanuio. Jluc. Ha couc. yu. crer. k.3.H. — CI16. 2010; ITpazsu W.B.
MapKCTI/IHFOBOG obecrnieuenue KOHKypeHTOCHOCO6HOCTI/I HpeHHpI/IHTI/Iﬁ JIETKOM MPOMBIINIJICHHOCTH. I[I/IC. Ha COHucC.
yu. crell. K.3.H. -Boxarorpan, 2007; ®paguna T.J. MeTononorus u MeTopl yIpaBiIeHHs KOHKYPEHTOCIIOCOOHOCTHIO
NPEANPHUSATHN JETKOW MPOMBINUICHHOCTH B YCIOBHAX TI00aNM3alMyd SKOHOMUKH. Jl¥ic. Ha COMC. yd. CTem I.3.H. —
CII6, 2010; T'emoBa C. OnTHMm3amus Tpolecca IUTAHUPOBAHHS AacCOPTUMEHTa MPOAYKIMHM B paMKax
MapKETHHTOBOH eATENIFHOCTH MpeanpusaTus. Juc. Ha couc. y4. cren 1.3.H. — Kummaes, 2006.
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tizimlashgan tahlillari va ichki bozorni himoyalashga qaratilgan strategiyalarni
belgilash muammolari yetarlicha tadgiq etilmagan.

O‘zbekistonda sanoat  korxonalari  raqobatbardoshligini  marketing
strategiyalari asosida oshirishning umumiy jihatlari l.Iskandarov, S.S.G‘ulomov,
Yo.A.Abdullaev, A.Soliev, M.S.Qosimova, A.Sh.Bekmurodov, O.X.Xamidov, B.N.
Navruz-zoda, M.R.Boltabaev, R.S.Muratov, D.Sh.Yavmutov va boshga olimlarning
ilmiy tadgiqot ishlarida ko‘rsatib berilgan’. Mazkur yo‘nalishda amalga oshirilgan
ilmiy tadqiqot ishlari ko‘lamiga garamay, hozirgi O‘zbekistonning mahalliy va
jahon bozorlarida tayyor kiyimlar ragobatbardoshligini oshirish omillarini tadqiq
etish, marketing tadgiqgotlaridan foydalanish orgali ularning ijtimoiy-igtisodiy
samaradorligini oshirish, assortiment strategiyalarini belgilash, moda industriyasini
rivojlantirish masalalari yetarlicha tadqiq etilmaganligi mazkur tadgigot ishi
mavzusining tanlanishiga sabab bo‘1di.

Dissertatsiya mavzusining tadgiqot olib borilgan oliy ta’lim
muassasasining ilmiy-tadqiqot ishlari rejalari bilan bog‘ligligi. Dissertatsiya
mavzusi Toshkent amaliy fanlar universiteti ilmiy-tadgiqot ishlari rejasiga muvofiq
NeOT-F1-154 “Milliy iqtisodiyot tarkibiy o°zgarishining yalpi ichki mahsulot
o‘sishiga ta’sirini baholash metodologiyasini takomillashtirish” mavzusidagi ilmiy
loyiha doirasida bajarilgan.

Tadgiqotning magsadi tayyor Kkiyimlar bozori ragobatbardoshligini
marketing tadqiqotlari asosida takomillashtirish bo‘yicha ilmiy asoslangan taklif va
tavsiyalarni ishlab chigish hisoblanadi.

Tadqigotning vazifalari:

tayyor kiyimlar bozori raqobatbardoshligini  oshirishda marketing
tadgigotlari va uning zamonaviy hususiyatlarini  ilmiy tadqiq etish;

“Boboshbek™ savdo va ishlab chiqarish majmuasining mahsulot ishlab
chiqarish va sotish bilan bog‘liq iqtisodiy ko‘rsatkichlarini tahlil qilish;

marketing tadqiqotlari asosida iste’molchilarning mahalliy va xorijiy tayyor
kiyimlar iste’moliga cheklangan moyilliklarini aniqlash hamda aholining mahalliy
tayyor kiyimlar iste’moliga talabini oshirish chora-tadbirlarini ishlab chiqish;

tayyor kiyimlarning moda industriyasini rivojlantirish asosida mahalliy
kiyimlar Dbrendlarini yaratish va assortimentni kengaytirishning yetakchilik
strategiyasi takomillashtirish bo‘yicha takliflar ishlab chigish;

tayyor Kkiyimlarning moda industriyasini rivojlantirish asosida mahalliy
kiyimlar  brendlarini  kengaytirish  bo‘yicha  takliflar ishlab  chiqish;

7 Bexmyponos A.IIl, SIur Conm B>. Crpareruss pasBUTHs TEKCTHJIBHONW NPOMBIIUIEHHOCTH Y30€KHCTaHa:
Kunacrepusrit moaxoa. Monorpagus. — Tamkent: TITOY, 2006. — 112 c¢.; Xamuaos O.X. Bei6op KOHKYpEHTHOI
CTpaTeTUH MPEINPUATHS HAa PBIHKE TYPUCTHYECKHX YCIyT Y30ekucraHa: qucc. KaHa. sKoH. Hayk. — C.: CamUCU,
2006. — C.155.; BonraGaeB M.P. V36ekucron PecryGiuKacH TYKMMAUYHIMK CAHOATH SKCIOPT MMKOHHSTIAPHHH
PUBOXXJIAHTHpHUIIAA MapkeTHHr crparerusicn: W.¢.n. nmuce. aBroped. — Tomkenr: TAUY, 2005.-35 6.
JIII SIBMyToB. V36eKuCTOHIa “Ammi” MKTHCOAMETTa YTHIN: MCTHKOON HyHANMILIAD Ba yCTYBOp Basudanap.
OnexkTpoH MexXIyHapoJHBIH HaydHO OOpa3oBaTelbHBIH O3JEKTPOHHBIH JKypHan “OOpa3oBaHHE HaykKd H
MHHOBAIHOHHbIE Hyen B Mupe”. Nel0, Uacts-2, nexabpp, 2022. — b. 159-168. Mypatos P.C. Y30eKHCTOH KHIILIOK
aXOJINCH HWCTEBMOJHM YYyH €HTHJ CaHOAT MaxCyJOTJIapyd AacCOPTUMEHTHHH INAKUIAHTHPHUIIHWHT pPEeTHOHAI
acnextiapu. 08.00.13—«Mapkeruary uxtucocaurd. W.¢.H. WIMHA ZapakaCHHM OJHIN y4yH €3WiraH aucc. — T,
2006. - 200 6.
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yon-atrofdagilar bilan “musobaqada yashash” samarasi, ko‘pchilikka
ergashish samarasi, snob samarasi va Veblen samarasi kabi omillar orqali
marketing strategiyalarini  takomillashtirish  tadbirlarini amalga oshirish;

2030 vyilgacha tayyor kiyimlarni sotish hajmining oshishini prognoz
ko‘rsatkichlarini ishlab chiqish.

Tadgiqotning obyekti O‘zbekiston Respublikasidagi tayyor kiyimlar ishlab
chigaradigan sanoat korxonalari, jumladan, “Boboshbek” savdo va ishlab chgarish
majmuasi hisoblanadi.

Tadqgiqotning predmeti tayyor Kkiyimlar bozori ragobatbardoshligini
marketing tadqgiqotlari asosida takomillashtirish jarayonida yuzaga keladigan
tashkiliy-igtisodiy munosabatlar hisoblanadi.

Tadqigotning usullari. Tadgigqotda abstrakt-mantigqiy mushohada, induksiya
va deduksiya, analiz va sintez, normativ va pozitiv tahlil, ko‘p omilli korellyatsion
ekonometrik tahlil, giyosiy va tizimli tahlil, igtisodiy-statistik tahlil kabi usullardan
foydalanilgan.

Tadqiqgotning ilmiy yangiligi quyidagilardan iborat:

tayyor  kiyimlar  bozorida  mahalliy ishlab  chigaruvchilarning
ragobatbardoshligini baholash uslubiyoti mahsulot bozorini marketing tadgiqotlari
orgali tartibga solishga asoslanuvchi PMR (Produkt market regulation) tizimini
amaliyotga joriy qgilish orgali takomillashtirilgan;

tayyor kiyimlar va uy tekstil mahsulotlari ishlab chigaruvchi nufuzli xalgaro
brendlar bilan mahalliy korxonalarda ‘“franchayzing” va “autsorsing” asosida
ishlab chigarishni yo'lga qo’yish bo yicha brendlar buyurtmalarini joylashtiruvchi
“sorsing” kompaniyalarini tashkil etish maqsadga muvofiqligi asoslab berilgan;

tayyor tikuv-trikotaj mahsulotlarini ishlab chigarishda ikki-uch smenali ish
rejimida tikish faoliyati samaradorligini oshirishda revolver kreditlar taqdim etish
magsadga muvofigligi asoslangan;

tayyor kiyimlar bozori ragobatbardoshligini oshirishda savdo aylanmasi va
eksportni rivojlanitirish orgali 2030 vyilgacha tayyor kiyimlar sotish hajmi
oshishining prognoz ko rsatkichlari ishlab chigilgan.

Tadgiqgotning amaliy natijalari quyidagilardan iborat:

lImiy tadgiqgot ishining amaliy ahamiyati shundaki, tayyor kiyimlar sanoatigi
marketing tadgiqotlari natijalari ilmiy faoliyat yangiligini targ‘ib gilishdan iborat
bo‘lib, tayyor kiyimlar bozorida marketing usullarini joriy etish bo‘yicha uslubiy
va amaliy tavsiyalar ishlab chigilgan. Shu tavsiyalar marketingni targ‘ib giluvchi
yondoshuvlardan ogilona foydalanish muayyan bozor muammolarini hal qilish
imkonini beradi.

Tadgiqot natijalarining ishonchliligi qo‘llanilgan yondashuv, usullar va
nazariy ma’lumotlarning rasmiy manbalardan olingani, keltirilgan tahlillar va
tajriba-sinov ishlari samaradorligining matematik-statistika va ekonometrika
metodlari vositasida asoslanganligi, xulosa, taklif va tavsiyalarning amaliyotga
joriy etilganligi, olingan natijalarning vakolatli tuzilmalar tomonidan
tasdiglanganligi bilan izohlanadi.



Tadqgigot natijalarining ilmiy va amaliy ahamiyati. Tadgigot
natijalarining ilmiy ahamiyati yangi uslubiy yondashuv ishlab chigilgani va
qo‘llanilgani bilan bog‘liq bo‘lib, ishlab chigilgan uslubiy takliflar, ilmiy
asoslangan tavsiya va xulosalar tarmogning ilmiy-uslubiy asoslarini
takomillashtirish, jumladan, unda ishlab chigilgan nazariy va metodologik
yondashuvlar to‘qimachilik sanoati korxonalari faoliyatini diversifikatsiya qilish
va iqgtisodiy salohiyatini boshgarish samaradorligini oshirish bo‘yicha strategik va
kompleks dasturlarni ishlab chigarish uchun asos bo‘lib xizmat giladi.

Tadgigotning amaliy ahamiyati shundaki, ishlab chigilgan to‘gqimachilik
sanoati  korxonalarida ishlab chigarishni diversifikatsiyalash jarayonlarini
boshqgarish usullari va modellari, ularning rivojlanishiga xos xususiyatlar tarmoq
korxonalari, tegishli vazirlik va idoralar hamda O‘zbekiston Respublikasi Vazirlar
Mahkamasining tarmogni yanada rivojlantirishga oid kompleks dasturlarni
shakllantirish va ishlab chigishda strategik mo‘ljallar va ustuvor vazifalarni
aniglash imkonini beradi hamda “O‘zto‘qimachiliksanoat™ uyushmasi tizimidagi
korxonalar faoliyatida va boshga manfaatdor tuzilmalarda istigbolli dastur va
rejalarni ishlab chigishda, tadgigot natijalaridan tegishli ilmiy-tadgigot ishlarida,
o‘quv adabiyotlari ilmiy manba sifatida foydalanish mumkin.

Tadqgiqgot natijalarining joriy qilinishi. Tayyor kiyimlar bozori
ragobatbardoshligini  oshirishda  marketing  tadgiqotlaridan  foydalanishni
takomillashtirish yuzasidan olingan ilmiy natijalar va ishlab chigilgan takliflar
asosida:

tayyor  kiyimlar  bozorida  mahalliy ishlab  chigaruvchilarning
ragobatbardoshligini baholash uslubiyoti mahsulot bozorini marketing tadgiqotlari
orgali tartibga solishga asoslanuvchi PMR (Produkt market regulation) tizimini
amaliyotga joriy qilish orqgali takomillashtirish bo‘yicha berilgan takliflar
“O‘zto‘qimachiliksanoat” uyushmasi tarkibiga kiruvchi Farg‘ona viloyati
Uchko‘prik tumanidagi “Boboshbek” savdo ishlab chigarish majmuasining
faoliyatiga joriy etilgan (“O‘zto‘qimachiliksanoat” uyushmasining 2025 vyil
22 maydagi Ne03/25-1069 sonli ma’lumotnomasi). Mazkur taklifning amaliyotga
joriy etilishi natijasida mahalliy ishlab chigaruvchilarning ragobatbardoshligini
baholash uslubiyotini takomillashtirish taklifining amalga oshirilishi natijasida
Farg’ona viloyati Uchko‘prik tumani “Boboshbek™ ishlab chiqarish va savdo
kompleksida tayyor kiyumlarni ishlab chigarish sohasining ulushi 2023 yilda
7,2 %ni tashkil etgan bo‘lsa, 2024 yilda ishlab chigaradigan sanoatdagi ulushi
7,6 % foizni tashkil etgan, ishlab chigarish hajmi o’sishi esa 216,6 mlrd. so‘mni
tashkil etgan;

tayyor kiyimlar va uy tekstil mahsulotlari ishlab chigaruvchi nufuzli xalgaro
brendlar bilan mahalliy korxonalarda ‘“franchayzing” va ‘“autsorsing” asosida
ishlab chigarishni yo'lga qo’yish bo'yicha brendlar buyurtmalarini joylashtiruvchi
“sorsing” kompaniyalarini tashkil etish magsadga muvofigligi asoslab berish
bo‘yicha berilgan takliflar (“O‘zto‘qimachiliksanoat” uyushmasining 2025 vyil
22 maydagi Ne03/25-1069 sonli ma’lumotnomasi). Mazkur taklifning amaliyotga
joriy etilishi natijasida tayyor kiyimlar va uy tekstil mahsulotlari ishlab chigaruvchi
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nufuzli xalgaro brendlar bilan amalga oshirish taklifi yuzasidan “Boboshbek”
ishlab  chigarish va savdo kompleksida majmuasi tomonidan jami
8 ta loyiha tagqdim etilgan bo‘lib, shundan 7 ta loyiha amalga oshirilgan. Loyiha
samarasi sifatida ishlab chiqarish hajmida o’sishi 50 % ni tashkil etgan bo‘lsa, 20%
migdorda foyda olishga muvaffaq bo‘lingan;

tayyor tikuv-trikotaj mahsulotlarini ishlab chigarishda ikki-uch smenali ish
rejimida tikish faoliyati samaradorligini oshirishda revolver kreditlar taqdim etish
magsadga muvofiqgligi asoslash bo‘yicha berilgan tavsiyalar
“O‘zqimachiliksanoat™ uyushmasi tarkibiga kiruvchi Farg‘ona viloyati Uchko‘prik
tumanidagi “Boboshbek™ savdo ishlab chigarish majmuasining faoliyatiga joriy
etilgan (“O‘zto‘qimachiliksanoat” uyushmasining 2025 yil 22 maydagi Ne03/25-
1069 sonli ma’lumotnomasi). Mazkur taklifning amaliyotga joriy etilishi natijasida
ishlab chigarishda ikki-uch smenali ish rejimida tikish faoliyati samaradorligini
oshirish takliflarinig Kiritilishi natijasida “Boboshbek™ ishlab chiqarish va savdo
kompleksida 2024 yilda tayyor mahsulotlar eksporti ip kalavaning 36,5 foizini,
gazlamaning 22,8 foizini tashkil gilgan. Zamonaviy yigiruv mashinalari dagigada
100 ming aylanish tezligida ishlagan, to‘qimachilik dastgohlari uchun mato
kengligi 150 sm yoki undan ko‘p kenglikni tashkil etgan. Korxonadagi zamonaviy
to‘qimachilik mashinalari dagigada 700 aylanish tezligida ishlashiga erishilgan;

tayyor kiyimlar bozori raqobatbardoshligini oshirishda savdo aylanmasi va
eksportni rivojlanitirish orgali 2030 vyilgacha tayyor kiyimlar sotish hajmi
oshishining prognoz  ko'rsatkichlari ishlab chigish bo‘yicha takliflar
“O‘zto’qimachiliksanoat” uyushmasi tarkibiga kiruvchi Farg‘ona viloyati
Uchko‘prik tumanidagi “Boboshbek™ savdo ishlab chigarish majmuasining
faoliyatiga joriy etilgan (“O‘zto‘qimachiliksanoat” uyushmasining 2025 yil
22 maydagi Ne03/25-1069 sonli ma’lumotnomasi). Mazkur takliflar asosida tayyor
kiyimlar bozorining savdo aylanmasi va eksporti “Boboshbek” ishlab chiqgarish va
savdo kompleksida 2024 yilda ishlab chigarish hajmi
4002 dona mahsulotni tashkil etgan bo‘lsa, 2030 yilga kelib ushbu ko‘rsatkich
3,4 barobarga oshishi va 13710 donaga yetishi prognoz gilingan. Bunday o°‘sish
dinamikasiga korxonaning eksport bozoridagi faoliyatini kengaytirish va savdo
hamkorligini mustahkamlash tadbirlari orgali erishilishi belgilab berigan,
belgilangan prognozlardan kelib chiggan holda korxonani 2030 yilgacha
rivojlanish strategiyasi va uning yo‘l xaritasi ishlab chiqilgan.



DISSERTATSIYANING ASOSIY MAZMUNI

Dissertatsiyaning Kkirish qgismida mavzuning dolzarbligi va zarurati,
tadgigotning maqgsadi va vazifalari, obyekti va predmeti asoslangan, olingan
natijalarning ilmiy yangiligi va amaliy ahamiyati, tadgigot natijalarining sinovdan
o‘tishi yoritib berilgan, nashr etilgan ishlar va dissertatsiya tuzilishi bo‘yicha
ma’lumotlar keltirilgan.

Dissertatsiyaning  “Tayyor Kkiyimlar bozori ragobatbardoshligini
oshirishda marketing tadgigotlarini takomillashtirishning ilmiy-nazariy
asoslari” deb nomlangan birinchi bobida tayyor kiyimlar bozorida marketing
faoliyati rivojlanishining ilmiy va nazariy asoslari, tayyor kiyimlar bozori
ragobatdoshligini oshirishda marketing tadgiqotlari va uning tamoyillari, tayyor
kiyimlar bozorida marketing tadgiqotlarini qo‘llashning Xxorijiy mamlakatlar
tajribasi o‘rganilgan.

Dissertatsiya ishida muallif marketing tadgiqotlari, ragobat va
ragobatbardoshlik tushunchalarini yoritib bergan. Mamlakatimizda marketing
tadqgiqgotlarini qo‘llash asosida tayyor Kkiyimlar ragobatbardoshligini ta’minlash,
tayyor kiyimlar bozori samaradorligini oshirishga qaratilgan yo‘llardan biri
hisoblanadi. Marketing tadgiqotlari marketing muhiti hagida ma’lumot beradi va
bozordagi muammolarni aniglashga yordam beradi.

Marketing tadgiqotlarining magsadi marketing garorlarini gabul gilish uchun
axborot-tahliliy bazani yaratish va shu bilan ular bilan bog‘liq noaniqlik darajasini
kamaytirish hisoblanadi. Marketing tadgiqotlarini  muammoni aniglash va
muammoni hal gilish uchun olib borilgan tadgiqotlar sifatida tasniflash muhim
hisoblanadi. Marketing tadgiqotlari umumiy axborotlar tizimining ajralmas gismi
bo‘lib, marketing tadgiqotlari bozordagi talab va taklifni o‘rganishdan kelib
chiggani holda, u quyidagi tamoyillarga asoslanishi lozim:

iIlmiylik, tadgiq gilinayotgan bozor jarayonlarini ilmiy asoslar va obyektiv
olingan ma’lumotlar asosida tushuntirish va bashorat gilish, shuningdek, hodisa va
jarayonlarni rivojlanish gonuniyatlarini aniglash;

izchillik, ya’ni hodisani tashkil etuvchi alohida tarkibiy gismlarni
tagsimlash, ierarxik bog‘lanish va bo‘ysunishning mavjud bo‘lishi;

murakkablik, ya’ni hodisa va jarayonlarni yaxlitligi, o‘zaro alogadorligi va
rivojlanishini o‘rganish;

ishonchlilik, ya’ni ularni to‘plash va qayta rivojlantirishning ilmiy
tamoyillarini ta’minlash, baholashda xolislikka yo‘l qo‘ymaslik, diggat bilan
nazorat qilish, ilmiy tadgigot vositalaridan foydalangan holda tegishli
ma’lumotlarni olish;

obyektivlik, ya’ni u yoki bu hodisani o‘lchashda yuzaga kelishi mumkin
bo‘lgan xatolarni hisobga olish, faktlarni oldindan belgilangan sxemaga
moslashtirmaslik va ularni izohlashda ehtiyotkor bo‘lish talabi;

samaradorlik ya’ni, belgilangan magsadlarga erishish natijalarning xarajatlar
bilan mutanosibligidir.
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Tayyor kiyimlar bozorida marketing tadqgiqotlari korxonalar uchun
muvaffagiyatli marketing strategiyasini yaratishda juda muhim rol o‘ynaydi.
Bozorda olib borilgan yaxshi marketing tadgigotlari korxonaga mavjud
imkoniyatlar va tahdidlarni tushunishga yordam beradi, strategik qgarorlar gabul
qgilish imkonini yaratadi. Marketing tadgiqotlari bir martalik harakat bo‘lmay, balki
aniq natijaga erishish uchun ma’lum ketma-ket harakatlarni amalga oshirishni oz
ichiga oladigan tizimli jarayondir.

O‘zbekistonning tayyor Kiyimlar bozoridagi marketing tadgigotlari muayyan
ragobatda ustunlik va salohiyatga ega hududlar uchun tayyor kiyim ishlab
chigarish sanoatini diversifikatsiya gilish orgali hududiy mutanosib rivojlanishni
ta’minlash yo‘nalishlarini ko‘rsatib berdi.

Marketingda tovar va xizmatlar bozoridagi ragobat ko‘proq o‘rganiladi.
Raqobat — mustaqil tovar ishlab chigaruvchi (korxona)lar o‘rtasida tovarlarni qulay
sharoitda ishlab chigarish va yaxshi foyda keltiruvchi narxda sotish, umuman,
iqtisodiyotda oz mavgeini mustahkamlash uchun kurash bo‘lib, bozorning barcha
subyektlari o‘rtasidagi murakkab munosabatlarni ifodalaydi. Boshgacha aytganda,
bir xil tovar ishlab chigaruvchi yoki xizmat ko‘rsatuvchilar orasidagi bozorni
egallashi va faol harakatini ta’minlashi uchun kurashi ragobat hisoblanadi.

Raqobat va uning nazariyasi dunyodagi ko‘plab igtisodchi olimlar
tomonidan tadgiq etilib, uning ilmiy-uslubiy asoslari takomillashib bormoqgda.
Raqobatning nazariy asoslari va uni harakatlantiruvchi kuchlar hagidagi dastlabki
to‘lagonli nazariy qoidalar XVIII asrning o‘rtalariga kelib paydo bo‘ldi. Bunda
A.Smit, D.Rikardo, F.Kene, A.Marshall, P.Buagelberg, J.Keyns, V.Leontey,
Y.Shumpeter, M.Porter va boshgalarning ilmiy tadgiqgotlari muhim ahamiyat kasb
etgan.

Raqobatbardoshlik bozordagi o‘ziga o‘xshash tovarlarga nisbatan tovarning
giymati, iste’mol qiymati va boshga bir gator omillarga ko‘ra aniglanadi va u
nisbiy tushuncha sifatida turli bozorlarda turlicha ifodalanadi. Ragobatbardoshlik
ishlab chigaruvchilar uchun bozorda o‘z o‘rnini egallash, tovarlarining sotish
ulushini ko‘paytirish va doimiy harakatda bo‘lishini ifodalovchi iqgtisodiy
dastakdir. Ragobat va ragobatbardoshlikni tavsiflashning bayon gilingan
yondashuvlari ko‘rib chigilar ekan, bu borada respublika iqgtisodchi olimlari
tomonidan berilgan bir gator fikrlarga to‘xtalib o‘tish magsadga muvofig.
M.Boltabaev tadgiqotlarida ‘“ragobatbardoshlik — muayyan bozor sharoitida
o‘xshash tovarlarga nisbatan ragobatga bardosh bera olish qobiliyati” ekanligi
e’tirof etilsa, Sh.Nazarov “raqobat rivojlanish darajasi bo‘lib, unga ko‘ra mintaga
o‘z tabiiy-igtisodiy  salohiyati, ragobat ustunliklari va institutsional
imkoniyatlaridan samarali foydalanishi hisobiga aholi turmush darajasi va
sifatining bargaror o‘sib borishini ta’minlaydi”, — degan mulohazani ilgari surgan.
Bizning  fikrimizcha  tovar  raqobatbardoshligi  deganda  tovarning
ragobatlashayotgan tovarlarga nisbatan iste’molchilarni jalb eta olish
gobiliyatining namoyon bo‘lishi tushuniladi.

“Tayyor kiyimlar bozorining rivojlanish tendensiyalarini baholash” deb
nomlangan dissertatsiyaning ikkinchi bobida O‘zbekistonda tayyor kiyimlar bozori
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rivojlanishi holati, “Boboshbek” ishlab chigarish va savdo majmuasining igtisodiy
ko‘rsatkichlari, aholining mahalliy wva xorijiy tayyor Kkiyimlar iste’moliga
cheklangan moyilliklari va mahalliy kiyimlar ishlab chigarishdan korxonalar
foydasi oshishi tahlil gilingan.

Mamlakatimiz aholisini sifatli kiyim-kechak mahsulotlari bilan uzluksiz
ta’minlashda tayyor kiyimlar ishlab chigaruvchi korxonalarda yaratilgan tayyor
kiyim mahsulotlari muhim o‘rin tutadi. Respubilkamizda yengil sanoatining jadal
rivojlanishini  ta’minlash hamda yuqori sifatli va ragobatbardosh tayyor
mahsulotlar ishlab chigarishni kengaytirish, uning mahsulotlarini yirik xorijiy
bozorlarga tadbiq etish chora-tadbirlarini ilgari surish, shuningdek, tayyor
Kiyimlarni  tikish sanoatini Yangi O‘zbekistonning yetakchi va jadal
rivojlanayotgan tarmoglaridan biriga aylantish hozirgi kundagi asosiy vazifa
hisoblanadi.

O‘zbekiston Respublikasi Prezidentining “2022-2026 yillarga mo‘ljallangan
yangi O‘zbekistonning taraqqiyot strategiyasi to‘g‘risida”gi hamda O°‘zbekiston
Respublikasi Prezidentining “Paxta to‘qimachilik klasterlari faoliyatini qo‘llab-
quvvatlash, to‘qimachilik va tikuv-trikotaj sanoatini tubdan isloh gilish hamda
sohaning ekport salohiyatini yanada oshirish chora-tadbirlari to‘g‘risidagi
farmonlarida mamlakatimizda milliy igtisodiyot bargarorligini ta’minlash va yalpi
ichki mahsulotda sanoat ulushini oshirishga qaratilgan sanoat siyosatini davom
ettirib, sanoat mahsulotlarini ishlab chigarish hajmini 1,4 barobarga oshirish bilan
birga to‘qimachilik mahsulotlari ishlab chigarish hajmini 2-3 baravarga oshirish,
to‘qimachilik sohasining eksport salohiyatini 2024 vyil yakunilarga ko‘ra
5 milliard AQSh dollariga yetkazish, ishlab chigarish quvvatlaridan foydalanish
darajasini 65 dan 81 foizga oshirishga qgaratilgan chora-tadbirlar, loyihalar o°stidagi
ishlar olib borildi. 2023 yilda respublikamizda jami faoliyatda bo‘lgan sanoat
korxonalari soni 69628 ta bo‘lib, ular faoliyat yuritayotgan korxonalarning 14,6 %
ulushini tashkil etdi. Shundan, 68746 tasini kichik biznes subektlari tashkil etdi.

2023 yilda O‘zbekiston tayyor kiyimlar sanoatida kuzatilayotgan o‘sishi
ko‘rsatgichlari 5,65 foizni tashkil etadi. Shu bilan birga, 2024 yil uchun iqtisodiy
o‘sishning prognoz koridori 5,50% -5,75% darajasida belgilandi. 2023 yilda kiyim
ishlab chigarish sanoatining ishlab chigaradigan sanoat tarkibidagi ulushi 4,0 %
bo‘lib, o‘tgan yilgiga nisabatan fizik hajm indeksi 101,5 % ni tashkil etdi va ishlab
chigarish hajmi 1007,6 mird. so‘mga to‘g‘ri keldi. 2024 vyilda kiyim ishlab
chigarishning ishlab chigaradigan sanoat tarkibidagi ulushi 3,8 % bo‘lib,
2023 yilga nisbatan o‘sishi 110,3 % ni tashkil etishi va ishlab chigarish hajmi
1275,8 mlird. so‘mga yetishi belgilandi.

Tayyor kiyim yetishtiruvchi korxonalar uchun eng muhim ko‘rsatgich yillik
ishlab chigarish hajmi hisoblanadi. Bu ishlab chigarish jarayonlaridan foyda olish
imkonini beradi va tovar konyunkturasini yuqori yoki past o‘sish jarayonilarni
ko‘rsatadi.

“Boboshbek™ ishlab chigarish va savdo majmuasi kiyim-kechaklar ishlab
chiqgarish bilan bir gatorda aholi uchun an’anaviy kiyim-kechaklarni sotish bilan
ham shug‘ullanadi, bu importchilar talablariga javob beradi (1-jadval)
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1-jadval

“Boboshbek” ishlab chigarish va savdo majmuasining mahsulot ishlab
chigarish ke‘rsatkichlari tahlili®

Mahsulot nomi O‘Ichov Ishlab O‘rtacha | Mahsulot | Paxta-tola
birligi | chigarish | narxi, bir | giymati, narxining
hajmi birlik ming so‘m oshish
mahsulot darajasi,
uchun marta
so‘m
hisobida
1 Paxta xomashyosi tonna 4040 X X X
2 Kalava ip kg 2200 000 48 500 106700000 1,60
3 Tarkibining 85%i paxta kg 2 596 000 50 100 | 130 059 600 X
tolasidan iborat bo‘lgan
gul bosilgan matolar
4 Bitta ayollar ko‘ylagi dona 5841000 | 100000 |584 100000 26,9
uchun 2 metr mato sarfi
uchun
5 | 1donasi uchun kamida 1 dona 11682000 45 000 525690000 6,4
metr mato sarf bo‘ladigan
erkaklar futbolkasi

Umuman, “Boboshbek” savdo ishlab chigarish majmuasi tayyor kiyimlar
mahsulotlari bozori boshlang‘ich bosgichida. Biroq yengil sanoat mahsulotlari
sifatining gonigarli ekanligiga alohida e’tibor garatish lozim. Ya’ni, mahalliy ishlab
chigaruvchilarga import gilinadigan mahsulotlar birinchi navbatda sifat jihatidan
ragobatlashishi lozim, shu holda ichki va tashgi bozorda joy egallashga imkon
tug‘iladi.

Bizga ma’lumki, iste’molchilar daromadining ma’lum gismi tayyor Kiyimlar
xaridiga sarflanadi. Iste’molchilar daromadni tayyor kiyimlar xaridiga sarflanishi
quyidagi formula orgali ifodalanadi:®

Dlip =Cpip +Cyp (1)
bu yerda:
DI ,— tayyor kiyimlar xaridiga sarflanadigan daromad;
C,» —mahalliy tayyor kiyimlarning iste’moli;
C,»— Import tayyor kiyimlarning iste’moli.
Ya’ni, iste’molchilar tayyor kiyimlar xaridiga sarflaydigan daromadi mahalliy
va import tayyor kiyimlarning iste’moli yig‘indisidan iborat.

Iste’molchilarning daromadlari o‘zgarishi bilan mahalliy yoki import tayyor

Kiyimlar iste’moli ozgarishini ko‘rib o‘tamiz:

AC

(2)
bu yerda:

& “Boboshbek” to'gimachilik korxonasi ma’lumotlari asosida muallif tomonidan ishlab chigildi
® Muallif tomonidan ishlab chigilgan
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MPC,— mahalliy tayyor kiyimlar iste’moliga cheklangan moyillik;
AC,,,— Mmahalliy tayyor Kiyimlar iste’moli o‘zgarishi;

ADI — iste’molchilar daromadlarining o‘zgarishi;

AC

3)

bu yerda:
MPC,, — import tayyor kiyimlar iste’moliga cheklangan moyillik;

AC,, — Import tayyor Kiyimlar iste’molining o‘zgarishi;
MPC,, va MPC,, miqdorlari iste’'molchilar o‘rtasida so‘rov o‘tkazish
natijasida aniglanadi hamda ular O va 1 oralig‘ida bo‘ladi, ya’ni:
0<MPC,,,MPC,, <1 Yyoki MPC,,+MPC, =1 (4)

Bulardan kelib chigib iste’molchilarning tayyor kiyimlar iste’moli tenglamasini
keltirib chigarish mumkin:©
Cip =Vyp XMPCyp +V,p xMPC o (5)
bu yerda:
V,,» — mahalliy tayyor kiyimlar mahsulotlari hajmi;
V,, — import tayyor kiyimlar hajmi;

Iste’molchilardan so‘rovnoma o‘tkazib, tayyor kiyimlar iste’molida import va
mahalliy tayyor kiyimlar iste’moliga moyilliklari o‘rganildi. Bunda mahalliy
tayyor kiyimlar iste’moliga cheklangan moyillik 60 foizni tashkil etishi aniglandi.

Tayyor kiyimlar ishlab chigaruvchi yengil sanoat korxonalarning umumiy
daromadi funksiyasi quyidagi ko‘rinishda bo‘lishini taklif etamiz:!!

TRy = f(LyInvy Innov; Mr; Mg Qip Infr) — f(VIip QI1p MPCpInflip) (6)
Bu yerda:
TR — yengil sanoat korxonalarining umumiy daromadi;
L, — yengil sanoat tarmoqlaridagi mehnat resurslari;

Inv, — yengil sanoat korxonalariga kapital, ya’ni investitsiyalar;
Innov, — yengil sanoat korxonalarga innovatsiyalarni qo‘llashdan olinadigan

daromad,;
Mr, — yengil sanoat korxonalariga marketingni qo‘llashdan olinadigan daromad;

Mg, — yengil sanoat korxonalariga menejmentni qo‘llashdan olinadigan daromad;
Q,, — tayyor kiyim mahsulotlarining sifati;

Inf,— tayyor kiyimlar ishlab chigarishda axborot resurslarini qo‘llashdan
olinadigan daromad,;

VI ,— import tayyor kiyimlar hajmi;

QI — import tayyor kiyimlar sifati;

MPC,, — import tayyor Kiyimlar iste’moliga cheklangan moyillik;

Infl,, — import tayyor Kiyimlar hagidagi axborotlar.

10 Muallif tomonidan ishlab chigilgan
11 Muallif tomonidan ishlab chigilgan
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Yugoridagi formula umumiy ko‘rinishda ikki gismdan iborat bo‘lib, birinchi
gismi  mahalliy kiyimlar ishlab chigaruvchi korxonalarda ishlab chigarish
omillarini gqo‘llab mahsulot taklif etish funksiyasini bildirsa, ikkinchi gismi tashqi
bozorlardan keltirilgan import tayyor kiyimlar omil funksiyasini bildirib, import
tayyor kiyimlarga talabni ifodalaydi.

Fikrimizcha, aholini mahalliy tayyor Kkiyimlar iste’moliga cheklangan
moyilligini oshirish uchun quyidagi tadbirlarni amalga oshirish kerak:

mahalliy tayyor kiyimlar sifatini yugori darajada oshirish;

milliy kiyimlar brendlarini yanada rivojlantirish;

tayyor kiyimlar ishlab chigaradigan xomashyolarning tabiiy tolalaridan
iboratligini kengroqg targ‘ib qilish;

tayyor kiyimlarning milliy gadriyatlarga moslik darajasini oshirish;

xorijdan  keladigan  tabily bo‘lmagan tolalardan  tayyorlanadigan
mahsulotlarning importiga cheklovlar qo‘yish;

tayyor kiyimlar ishlab chigaruvchi korxonalarga investitsiyalar Kkiritishni
rag‘batlantirish, ularga imtiyozlarni ko‘paytirish va boshqalar.

Dissertatsiyaning  “Tayyor kiyimlar bozori ragobatbardoshligini
oshirishni takomillashtirish yo‘llari” deb nomlangan uchinchi bobida tayyor
kiyimlarning moda industriyasini rivojlantirish asosida mahalliy kiyimlar
brendlarini yaratish va assortimentni kengaytirish yo‘llari, iste’molchi talabining
nisbiy daromadlar nazariyasi, ko‘pchilikka ergashish samarasi, snob samarasi va
Veblen samarasi kabi omillarini inobatga olgan holda tayyor kiyimlarning
marketing strategiyalarini takomillashtirish, tayyor kiyimlar bozorida onlayn
savdoni rivojlantirish orgali tayyor kiyimlar sotish hajmi oshishining prognoz
ko‘rsatkichlari yoritilgan.

Zamonaviy kiyimlar bozoridagi marketingning amaliy vazifalarini ikki
yondashuvda ko‘rish mumkin. Birinchi yo‘nalish, tayyor kiyimlar dizayni
xususiyatlari (ommaviy, elita, klassik va boshga) hamda aksessuarlarining
o‘zgarishlarini oldindan bilishga ilmiy yondashuvdan Kkelib chiggandagina
assortimentni rejalashtirish tartibi nazariyasi va amaliyoti natijalaridan iboratdir.
Ushbu nazariya assortiment o‘zgarishlari va bu boradagi tadgiqot usullari
majmuini shakllantiradi. Ikkinchi yo‘nalish, moda an’anasini muntazam ravishda
tadqiq etish, tahlil qilish va tasviflash, shuningdek, bir-ikki mavsumdan keyingi
rivojlantirish yo‘nalishini belgilashdan iborat.

Iste’molchilar tayyor kiyimlar garderobi shakllanishi ushbu bozorda faoliyat
yuritayotgan korxonalarning faoliyati bilan chambarchas bog‘liq. Tadgiqot
jarayonida garderobdagi assortiment o‘zgarishlari yengil sanoat korxonalarining
assortiment  siyosati  bilan chambarchas bog‘ligligi va unga mos
ragobatbardoshlikni oshirish strategiyalarini shakllantirish yo‘nalishlarini ishlab
chigish masalasiga alohida ahamiyat garatildi.

Mamlakatimizda  iste’molchilarning  tayyor  kiyimlar  garderobida
O‘zbekiston korxonalari uchun asosiy ragobatchilar bo‘lgan Xitoy, Turkiya,
Koreya va boshga mamlakatlarning tovarlari ulushini aniglash bo‘yicha olib
borilgan marketing tadgiqotlari ma’lumotlari asosida strategiyalarini shakllantirish
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imkoniyatlarini aniglash yo‘nalishlari tavsiya etiladi.

lImiy tadgigotlarda modaning o‘zgarish tezligi asosiy omil sifatida kiyim
assortimentining (namunasining) ishlab chiqish tezligi oshib borishiga bog‘ligligi
e’tirof etiladi. Kiyim assortimenti (bitta modeli)ni ishlab chigish jarayoni
1970 yilda 6 oyni tashkil etgan bo‘lsa, 2000 yilda bu jarayonga 6 hafta vaqt talab
etilgan. Hozirda esa ushbu jarayonga 6 soat vaqt kifoya gilmoqgda. Kiyimlar
chakana savdo benchmarkingining asosiy xususiyatlari ham aynan moda
o‘zgarishlariga kiyim modellarini moslab borish o‘rganilishi lozim bo‘lgan asosiy
masalaga aylangan. Tezkor darajada yangi mavsum uchun ishlab chigariluvchi
kiyim namunalari bo‘yicha strategiyani belgilashda quyidagi omillarga tayanishni
talab etadi: bozor ma’lumotlariga asoslangan holda aniglangan kiyim namunasini
o‘rganilgan bozorga tegishli vagt davomida kiritish lozim. Shunga asosan, ushbu
jarayonning operatsion faoliyatini 1-rasmga ko‘ra ifodalash magsadga muvofig.

T
AN

Mavsum Joriy vaqt \
boshlanishi ® @ PN >

Mavsum davomi

1 | kastyum poyabzal ko’ylak pidjak S
g - p N

poyabzal || ko’ylak kastyum etik K Ba_rcha \
N ! Kiyimlar !
trikotaj Bosh etik shapka '\ assortiment //

il kivim o P

r U e
- Y / v

Oldingi davrdagi
assortiment tahlili

Assortiment
dinamikasi

ha’viicha aarar

Chakana savdo
uchun mahsulot
namunasi

1-rasm. Tayyor kiyimlar bozordagi assortiment tarkibining dinamiklik

muammosi?
1-rasmga ko‘ra T — mavsumiy davr, N — chakana savdoda mavjud
assortiment, S — istigbolda taklif etiladigan barcha assortiment. Mavsum

boshlanishi va joriy davrdagi assortiment o°zgarishlarining tahlili orgali S kiyimlar
assortimentining anig to‘plamini shakllantirish asosiy muammo sifatida garaladi va
bu jarayon assortimentning tarkibiy yoki mavsumiy o‘zgarish xususiyatlarini tahlil
gilish orgali aniglanadi. Assortimentning mavsumiy o‘zgarish Xxususiyatlarini
tadqiq etishda bo‘yicha ko‘plab ilmiy tadgigotlar amalga oshirilgan bo‘lib, tarkibiy
o‘zgarish xususiyatlariga ko‘ra marketing strategiyalarini ishlab chigish borasida
yetarlicha tadgiqotlar olib borilmagan. O‘z navbatida iste’molchilarning kiyimlar
assortimenti tarkibi va uning o‘zgarishlariga asoslangan xolda marketing
strategiyalarini shakllantirish masalasi bo‘yicha tadgiqot usullarini ishlab chigish
dolzarbligini yo‘qotmagan.

12 Muallif tomonidan ishlab chigilgan
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Marketing tadqgigotlarida ijtimoiy omillar iste’molchilarning tayyor
kiyimlarga bo‘lgan munosabati bilan uzviy bog‘liglikka ega. Tayyor kiyimlar
bozorida iste’molchilar talabiga ta’sir etuvchi ijtimoiy omillardan biri yon-
atrofdagilarning iste’moli hisoblanadi. Iste’molchi qarorlariga ko‘proq uni yon-
atrofdagilarning xaridlari ta’sir etadi. Buning mohiyati shundaki, kishilar
kiyimlarni xarid qilishi hozirgi vaqtda ko‘proq ularning joriy daromadlariga
bog‘liq emas, balki yon atrofdagilarning ayni vaqtdagi ganday kiyimlarni xarid
gilayotgani bilan bog‘lig. Bunga ko‘ra iste’molchilar yon atrofdagilar bilan
“musobagada yashaydilar”.

Ayrim iste’molchilar ko‘pchilikka taglid gilishni yoqtiradi va ko‘pchilik
nimani xarid gilsa, o‘shani olishni ma’qul ko‘radi. Ikkinchi turdagi iste’molchilar
boshqgalardan ajralib turishni xohlashadi va nihoyat yana bir toifasi yuqori
darajadagi turmush farovonligi ta’sirida obru-e’tibor talab namoyishkorona
iste’molni xush ko‘radi. Shundan kelib chiqgib, muallif tayyor kiyimlar iste’molida
ijtimoiy omillar ta’sirida shakllanadigan talabni uch toifaga ajratgan:

1. Ko‘pchilikka ergashish samarasida iste’molchi ko‘pchilik va modadan
ortda golmaslikka tirishib, ko‘pchilik nimani ma’qul ko‘rsa shuni xarid gilishga
moyil bo‘ladi. Bunda uning xaridga oid hatti-harakati boshgalarning fikriga
bevosita bog‘liq bo‘lib qoladi. Ko‘pchilikka ergashish samarasi deganda
iste’molchining umum gabul gilingan normalar ta’sirida ko‘pchilik xarid giladigan
kiyimlarga talabini oshishi bilan bog‘liq samara tushuniladi.

2. Snob samarasida iste’molchining atrofdagilardan ajralib turishga ishtiyoqi
baland bo‘ladi. Bu yerda ham uning tanlovi atrofdagilar hatti-harakatiga bog‘liq,
ammo bu teskari bog‘liglik. Snob samarasi boshga insonlar shu kiyimni Kiyishi
ta’sirida talabda yuz beradigan teskari o‘zgarishni ifodalaydi. Ya’ni, agar
atrofdagilar shu kiyimga talab hajmini oshirsa, snob uni gisgartiradi yoki umuman
iste’moldan voz kechadi.

3. Veblen samarasi (T. Veblen nomidan olingan) obro‘-e’tibor ketidan quvib
unutilmas taassurot goldirish maqgsadini ko‘zlovchi namoyishkorona Kkiyim
Kiyishni nazarda tutadi. Bunda tovarning narxi ikki gismdan: real narx va obro‘
keltiruvchi narxdan tashkil topadi. Veblen samarasi tovarning narxi gimmatligi
tufayli iste’molchi talabining oshishi bilan bog‘liq samarani aks ettiradi.

Tadgiqotda “Boboshbek™ to‘qimachilik mahsulotlarini ishlab chigarish
korxonasining faoliyatining keyingi davrdagi prognoz qiymatlarini ishlab
chigishda ekonometrik model tuzildi. Mazkur tadgiqotda tagsimlangan lag
modelidan foydalanilib, ushbu modeli iqgtisodiy tadgiqotlarda o‘tgan davrlardagi
ma’lumotlarning joriy davr ko‘rsatkichlariga ta’sirini aniglashda muhim vosita
sifatida ishlatiladi. Ushbu modeldan foydalanish orgali asosiy savdo hamkorlariga
amalga oshirilgan eksport hajmining joriy davrdagi ishlab chigarish hajmiga ta’siri
migdoriy baholandi. Bu esa eksport hajmi joriy davrdagi ishlab chigarish
faoliyatini tashkilashtirish bo‘yicha muhim vazifani bajaradi.

Interpolyatsiya usullari, jumladan, chizigli, parabola va yarim chizigli
interpolyatsiyalaridan keng foydalanildi. Ularning turini tanlash o‘zgaruvchilarning
vaqt bo‘yicha o‘zgarish gonuniyatiga bog‘liqdir. Tadgigotda korxonaning asosiy
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iqtisodiy ko‘rsatkichlarining vagt bo‘yicha o‘zgarish qonuniyatiga ko‘ra, yarim
chizigli interpolyatsiya usulidan foydalanildi.

Tadgigotimizda  “Boboshbek™  ishlab  chigarish  asosiy iqtisodiy
ko‘rsatkichlari quyidagicha belgilab oldik:

Y — mahsulot ishlab chigarish hajmi (natijaviy omil), dona;

X1 — savdo aylanmasi (mustagil o zgaruvchi), min. AQSh dollari;

X, — asosiy hamkor davlatlarga amalga oshirgan eksport, min AQSh doll.
(mustaqil o ‘zgaruvchi);

Ekonometrik usullarning xususiyatiga ko‘ra, o‘zgaruvchilar logarifmlash
yaxshirog natija berishi aniglanligi uchun tadgigotimizda korrelyatsion-regression
tahlilida korxonani asosiy o‘zgaruvchilari logarifmlangandan keyin ekonometrik
usullardan foydalanildi.

Ekonometrik model koeffitsientlarini Styudent me’zoni bo‘yicha tekshirildi
va ularning statistik jihatdan ahamiyatli ekanligi aniglandi. Bunda har bir
koeffitsientning statistik qiymatlari jadvaldagi kritik giymatlardan (tjagva=2,3)
yugori bo‘lib, ularning tahlilda ishonchli ekanligini ko‘rsatdi. Bu esa, modelda
foydalanilgan o‘zgaruvchilarning joriy ishlab chigarish hajmini shakllantirishdagi
rolini tasdigladi (2-jadval).

2-jadvalda keltirilgan Ekonometrik model natijalariga ko‘ra, o‘tgan yildagi
ishlab chigarish hajmining 1 %ga ortishi joriy davrda ishlab chigarish hajmini
o‘rtacha 0,45 %ga ortishi olib kelishi aniglandi. Bundan tashqari, asosiy savdo
hamkor davlartlar bilan oldingi yillardagi korxonaning eksport faoliyati joriy
davrda ishlab chigarishni kengaytirishga ijobiy ta’sir gilishi mumkin. Jumladan,
o‘tgan Yyildagi asosiy savdo hamkor davlatlar bilan eksport hajmining har bir foizi
joriy davrda ishlab chigarish hajmini o‘rtacha 0,82% ga ortishiga ta’sir qilishi
mumkinligi aniglandi.

2-jadval
Regressiya modelining natijalari®?
O¢zgaruvchilar Koeffitsientlari Standart t-Styudent P-giymati
xatolar mezoni
0,45 0,12 3,75 0,01
Ln(Yt.l)
0,82 0,32 2,56 0,03
Ln(Xot-1)
3,24 1,23 2,63 0,03
Konstanta
R-Determinatsiya 0,997 Bog‘liq o‘zgaruvchining 7,025
koeffitsienti o‘rtacha giymati
Tekislangan (e .
R-Determinatsiya 0,996 Bog‘liq o°zgaruvchining standart 0,682
TR chetlanishi
koeffitsienti
Regressiyaning 0,044
standart xatosi . . T 0,016
Uzogq muddatl 0.001 Qoldiglarning kvadrat yig‘indisi
dispersiya

13 «Boboshbek™ to'gimachilik korxonasining asosiy iqgtisodiy ko'rsatkichlari asosida muallif tomonidan
ishlab chigildi.
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ln(Yt) = 3,2-4 + G,45 * In (Yt—l) + G,82- * In (Xz t—l)

(1,23) (0,12) (0,32) 1)

Trend modeli yordamida 2024-2030 yillar uchun eksport hajmi prognozlari
aniglandi. Xususan, trend modeli (2) bo‘yicha korxona 2025-2030 yillarda asosiy
savdo hamkor davlatlari eksport hajmini yiliga 14 % dan oshirsa, 2030 yilga kelib
asosiy savdo hamkorlariga eksport hajmi 14,5 min. AQSh dollariga yetishi
prognozlashtirildi.
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2-rasm. “Boboshbek” korxonasida ishlab chigarish hajmining 2025-2030
yillardagi prognoz giymatlari

Eksport hajmining oshish tendensiyasi saglanishi kelgusi vyillarda
“Boboshbek™ to‘qimachilik korxonasida ishlab chigarish hajmining sezilarli
darajada o‘sishiga olib kelishi prognoz qgilindi. Eksport hajmining o‘sishi ichki
ishlab chigarish jarayonlariga ijobiy ta’sir ko‘rsatib, mahsulot ishlab chigarish
salohiyatini yanada oshirishga yordam beradi. Xususan, 2024 vyilda ishlab
chiqgarish hajmi 4002 dona mahsulotni tashkil etgan bo‘lsa, 2030 yilga kelib ushbu
ko‘rsatkich 3,4 barobarga oshishi va 13710 donaga yetishi kutilmoqda.

Onlayn bozorlarda savdoni rivojlantirish salohiyati, nafagat aholi
ehtiyojlarini gondirish, balki rivojlanish imkonini ham beradi. Respublikamizda
onlayn savdo sohasi hali yetarlicha o‘rganilmagan, bu esa aniglanishi va tadqiq
etilishi lozim bo‘lgan jarayonni tashkil etadi. Onlayn savdo faoliyatini marketing
tadgigotlari jarayonlari bilan uzviylashtirgan holatda tayyor kiyimlar bozori
ragobatdoshligini oshirish va uning tamoyillari va strategiyalarini joriy etishning
rejasini ishlab chiqdik va bu strategik faoliyat natijasini Farg‘ona viloyati
Uchko‘prik tumani “Boboshbek™ savdo ishlab chigarish maskanining rivojlanish
faoliyatiga joriy etdik.

14 «Boboshbek™ to'gimachilik korxonasining asosiy iqtisodiy ko'rsatkichlari asosida muallif tomonidan
ishlab chigildi.
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Korxona ish jarayonidagi Kkatta xavflar strukturasini bartaraf etish hamda
mahsulotlarni eksport va import darajasiga olib kelishga garatilgandir. Tayyor
kiyim ishlab chigaruvchi korxonalarni diversifikatsiyalash modellari quyidagilar:

1-model. TIig‘or boshgaruv texnologiyalarini joriy etgan holda tayyor
kiyimlar ishlab chigarish sanoatini boshgarish tizimini isloh gilish;

2-model. Paxta xomashyosini yetishtirishdan boshlab, yuqori qo‘shimcha
giymatga ega bo‘lgan tayyor kiyim mahsulotlarini ishlab chigarishgacha bo‘lgan
ishlab  chigarishni integratsiyalashuviga asoslangan klasterni  faoliyatini
rivojlantirish;

3-model. Mahalliy xomashyo va yarim tayyor mahsulotlar eksportini
qgisqartirish va diversifikatsiya hisobiga yuqori qo‘shimcha giymatli tayyor
mahsulotlar ishlab chigarishni kengaytirish;

4-model. Paxta tolasini gayta ishlash darajasini oshirish va paxta eksportini
bosgichma-bosqich gisqartirish;

5-model. Ipak va ipak qurti ishlab chigarish darajasini rivojlantirish, ipak
mahsulotining gayta ishlash darajasini oshirish va uning eksportini bosgichma-
bosgich gisqgartirish, ipak mahsulotidan xaridorgir mahsulotlar ishlab chigarish,
mahsulotlar raqobatbardoshligini ta’minlash va sotish bozorlarini kengaytirish;

6-model. To‘gimachilik sanoatini standartlashtirish va sertifikatlashtirish
tizimini xalgaro talablar va standartlarga muvofiq yanada uyg‘unlashtirish;

7-model. Xom ashyoning mutanosib tagsimlanishini ta’minlash va tarmoqda
tashkil etilgan korxonalarni moddiy, texnologik va muhandislik infratuzilmasini
rivojlantirish bilan joylashtirish.

Tayyor kiyimlar ishlab chigarish korxonalari ragobatbardoshligini oshirish
bo‘yicha quyidagi takliflarni asoslash magsadga muvofigdir:

eksport bo‘limi mutaxassislarining marketing xizmati ko‘nikmalarini
rivojlantirish, bunda kompaniya mahsulotlarining aksariyati eksportga
yo‘naltirilganligini hisobga olish;

reklama faoliyatini yaxshilash uchun ko‘plab imkoniyatlarni hisobga olgan
holda ijtimoiy tarmoglardan unumli foydalanish, korxonaning internet saytidagi
mahsulotlar, mahsulot tavsiflari va sifat darajasi, mahsulotning 1SO standartlariga
muvofiq ishlab chigarilganligi kabi ma’lumotlar bazasini tagdim etish;.

korporativ rivojlanish uchun har bir bo‘limlar uchun strategik rejalarni ishlab
chiqish;

ragobatbardoshlikni ta’minlash, ishchilar uchun mehnat yo‘rignomalarining
mazmunini gayta ko‘rib chigish va mahsulot sifatini yaxshilash talablarini joriy
etish;

korporativ imidjiga salbiy ta’sir ko‘rsatadigan omillarning oldini olish
bo‘yicha ishchilar va xizmatchilarning mas’uliyatini oshirish, masalan, mahsulot
ishlab chigarishda ip turiga mos keladigan paxta navidan foydalanish, qoldiglardan
foydalanishni tagiglash, har xil turdagi iplarni aralashtirishni tagiglash;

to‘qimachilik sohasiga eng rivojlangan davlatlardan zamonaviy texnika olib
kelish va sohaga berilgan imtiyozlardan unumli foydalangan holda mahsulot ishlab
chiqgarishni yo‘lga qo‘yish zarur.
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XULOSA

Tadgiqot natijalaridan kelib chiggan holda, quyidagi asosiy xulosalar
shakllantirildi:

1. Tayyor kiyimlar ishlab chigaruvchi korxonalar marketing negizinining
asosiy uchta gismi e’tiborga loyiq: bunda boshqgaruv faoliyat tizimi, tashkiliy-
texnik tadbirlar va mahalliy xomashyoni chuqur gayta ishlash evaziga sifatli
ragobatbardosh mahsulot tadbiq etishga qaratildi. Ushbu komponentlarning
barchasi tashkilotning amaliy faoliyati sohasida ishlaydigan yagona tizimni tashkil
giladi. Bunda birinchi o‘ringa iste’molchi ehtiyojlari va bozordagi talab qo‘yiladi,
ishlab chigarishning o‘zi esa talabga bo‘ysundiriladi. Marketingning har uchala
jihati bir-biri bilan chambarchas bog‘langan va o°zaro katta bog‘liglikka ega.

2. Marketing paydo bo‘lishining asosiy shartlari talabning taklifdan oshib
ketishi, ya’ni, mavjudligi tovarlar va xizmatlar bilan to‘yingan bozor, iste’mol
tovarlari ishlab chigaruvchilar o‘rtasida sog‘lom ragobat, rivojlangan bozor
infratuzilmasi, jumladan, infratuzilma marketingi aholi turmush darajasining
oshishi va shunga mos ravishda boshga tarmoglarga bo‘lgan talabning ortishi bilan
tavsiflanadi.

3. Marketingning muayyan boshqgaruv tizimi, usuli sifatida onlayn marketing
faoliyatining yuzaga kelishi, buning yechimi Uz Elektronning turli saytlarida
onlayn savdoni samarali yo‘lga qo‘yish va yuzaga kelishi mumkin bo‘lgan ishlab
chigarish va bozor muammolarini hal etish kabi muammoning murakkablashishiga
yo‘l qo‘ymaslikdir.

4. Tayyor kiyimlar ishlab chiqgarish jarayonlarida xo‘jalik tashkil etuvchi
subyekt assortimentining tez kengayishi hisobiga tovarlarni ishlab chigarish va
sotish samaradorligini baholash zarur.

5. Marketing strategiyasi bozor qonunlari va tamoyillaridan kelib chigadigan
boshgaruvning bozor konsepsiyasi sifatida marketingni o‘zlashtirish va undan
foydalanish zarurati bilan bog‘liq jiddiy muammolar paydo bo‘lishini oldini olish,
to‘liq bozor ishlab chigarish sohasini iste’mol sohasi bilan bog‘lash, ular
o‘rtasidagi optimal nisbatlarni ta’minlash, iste’molchi ehtiyojlarini gondirish uchun
ishlab chigarishni yo‘naltirish uchun mo‘ljallangan.

6. Marketing, tayyor kiyimlar bozorida iste’mol va ishlab chigarish
o‘rtasidagi to‘g‘ridan-to‘g‘ri va teskari alogani tartibga soluvchi rol o‘ynaydi.
Undan faol foydalanish ishlab chigaruvchiga o‘z faoliyatini iste’molchilar xag-
huquglarini har tomonlama hisobga olish asosida qurish, bozor muammolarini eng
ogilona tarzda hal qilish, foyda olish uchun barcha imkoniyatlardan maksimal
darajada foydalanish, bozor rivojlanishining tendensiyalarini hisobga olgan holda
faoliyatni rejalashtirish imkonini beradi.

7. Marketingning rivojlanish darajasiga, uning korxonalar amaliyotida
ishtirok etish darajasiga garab, bozor munosabatlarining rivojlanish darajasini
baholash, shuningdek, tayyor Kkiyimlar bozorida faoliyat olib borayotgan
korxonalarni diversifikatsiya qilishning korporativ, ishbilarmonlik va funksional
strategiyasi keng foydalanishga tadbiq etildi.
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8. Tayyor kiyimlar raqobardoshligini oshirishda marketing tadgiqotlari va
uning tamoyillari asosida yuqori texnologiyaga asoslangan ishlab chigarishni
tashkil etish usullari ishlab chiqilib, ular asosida ishlab chigarish samaradorligini
oshirish muhim ahamiyat kasb etadi.

9. Ragobatbardosh bozor jarayonlarida tayyor kiyimlarni, turli xil mahalliy
xomashyo mahsulotlarini chuqur gayta ishlash evaziga yangi tipda ishlab
chigarishni joriy etish, xalgimizga namoyish etish asosida marketingning ichki
imkoniyatlarini yo‘lga qo‘yishimiz, unga slogan yangi joziba berishimiz yangi
nom, yangi imij salohiyati bilan dunyo bozorini zabt yetish kabi bir gancha
vazifalarni oldiga qo‘ydi.

Umuman olganda, tayyor kiyimlarni rag‘batlantirish jarayonida marketing
salohiyatini oshirish, milliy bozorni sifatli mahsulotlar bilan boyitish, brend
tovarlar salohiyatini oshirish, buning uchun eng yaxshi mutaxassislar va
marketologlar birga umumlashgan holda faoliyat olib borishsa biz olib borgan
tadgigot o‘z samarasini beradi.
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nopraine «ZiyoNety (Www.ziyonet.uz).
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BBEJIEHUE (anHoTauusi aucceprauuu aokropa puinocodpuu (PhD))

AKTYaJIbHOCTh U BOCTPe0OOBAHHOCTH TeMbI auccepramuu. Pa3Butue
WHIYCTPUH TOTOBOM OJACKIBI B MHpE BBIPOCIO B CpeaHeM Oojiee YeM Ha
3 mpouenra 3a mocnexaue 10 ner™®, a 00bem mpomax B 2023 Tomy COCTAaBUI
673 wmapa.mowtapo CIIAY. B macrosmee BpeMs Ha TOTOBYIO OIEKIY
IIPUXOAUTCS S5 NMPOLEHTOB MUPOBOM TOPTOBIIM TOBAPAaMHU U 7 MPOLIEHTOB 3KCIIOPTA
IIPOMBIIIEHHON MPOAYKIMU. 26 MPOILIEHTOB T'OTOBOM OJIEXbl B MUPE pEaIU3yEeTCs
4yepe3 DSJEKTPOHHYIO TOPIOBIKO. 75 MPOLIEHTOB BHEIIHEN TOPIOBIM TOTOBOM
OJICKION NMPUXOAUTCA HAa PA3BUBAIOIIMECA CTPAHBI C BBICOKOM TPYIOEMKOCTBIO,
takue kax Kwuraii, Uagus, Typuus, Kopes, banrnanem, Beetnam u Uanonesus?’.
Oto TpebyeT pa3pabOTKU MapKETUHTOBBIX cTpareruit u Oosee 3G HEKTUBHOTO
UCIIOIBb30BAHUSI ~ MApPKETUHIOBBIX  HMCCIEAOBAaHUW HA  NOPEONPUATHSAX IO
MIPOU3BOACTBY TOTOBOM OJEKIbl C BBICOKOW TPYAOEMKOCTBHIO B Pa3BHBAIOIIMXCS
CTpaHax.

B mupe uccnenoBanusi B 00J1aCTU MapKETHHTa B OCHOBHOM COCPEIOTOYEHBI
Ha pa3pabOTKE COBPEMEHHBIX MAapKETUHIOBBIX CTpaTeruii cObITa TOTOBOM
MPOIYKIIMH, CO3/IaHUM HOBBIX TOBAPHBIX OpPEHIOB M UX MpOABMXKEeHUU. HayuHbie
MCCIICIOBAaHUS HAMpaBJICHbl Ha TO, YTOOBI CIENIaTh TOTOBYIO OJIEKIY JOCTYITHOU
JUIs moTpeOuTenel BO BCEX OTHOIICHUSX. B pa3BUTHIX cTpaHax B MOCIEIYIOLINE
rofibl MapKETUHIOBBIC MCCIEAOBAHUS HAMPABICHBI HA MPOBEACHUE AIECKTPOHHBIX
ONPOCOB MOTpPEOUTENICH, U3yUYeHUE UX OTHOIICHUS K KaueCTBY T'OTOBOM OJEK/IbI,
pa3BUTHE DJIEKTPOHHOM TOPTOBJIM TOTOBOM OAEXKIION, CO3MaHHME YIOOHBIX IS
norpebutens minardopM. McciemoBaHuss MO CO3MaHUIO HOBBIX OpEHAOB U
JIOTOTHUIIOB yTITYOJISFOTCS.

DOKOHOMUYECKHE PEePOpPMBI, MPOBOJUMBIE B Y30EKHCTaHE B TMOCIEAYIOIINE
ro/ibl, HAaIpaBJIEHbl Ha BCECTOPOHHEE COBEPUICHCTBOBAHUE JEATEIbHOCTU
NPEANPUATAN-TIPOU3BOAUTENEN TOTOBOM NpoAykunu. B wactHoctn, B Crparerun
«Y30exucran-2030» oTMeueHO: «JI0BeAcHNE 00hbeEMa NOOABJIEHHON CTOMMOCTHU B
MPOMBIIIJIEHHOCTH 0 45 MWUIMApIOB JOJJIApOB U CO3JaHHE 2,5 MHIUIMOHA
BBICOKOJIOXOJIHBIX pabouux MecT, JloBeaeHue ypoBHs NepepabOTKu TPSIKU B
TEKCTUJIILHOM MTPOMBINIIEHHOCTH 10 100 mpoueHToB, Hana)KMBaHWE MPOU3BOACTBA
400 TBICSY TOHH MCKYCCTBEHHOTO W CMEIIAHHOTO BOJIOKHA JJI YJIOBJIETBOPEHHMS
CIIlpoca Ha  BBICOKOKAYECTBEHHOE TMOJIOTHO, BcCeCcTOpoHHSIA  moaaep:KKa
HKCIIOPTEPOB, TIPOJBUTAIONINX HA 3apyOSKHBIC PHIHKM HAIIMOHAJbHBIE OpEHbl Ha
ocHoBe wunen «HoBeli VY30ekucraH — cTpaHa KOHKYPEHTOCIOCOOHOM
MPOIYKIIUU» 8, a TakKe PANI JIPYTruxX 3a/iad, OTHOCAIIMUXCS K JaHHOW 00JacTu
WCCJIEIOBAHUM, TT0 KOTOPHIM BEACTCS padoTa.

JlaHHO€E IUCCEPTAlMOHHOE UCCIENOBAHUE B ONIPEACIEHHON CTEIEHU CITYKUT
peanuzanuu 3ajad, ONPENCNICHHBbIX B YyKa3zax U mnocrtaHoBieHusx IIpesmaeHta

Bhttps://insights.made-in-china.com/ru/2024-Global-Fashion-Market-Data-Report_PtTaLfoAmQDw.html.
BWTO. International Trade Statistics. 2024. URL: http://www.wto.org
" WTO. World Trade Statistical Review. 2017. p 120-121/ https://www.wto.org///wts2024_e.pdf

18 Va3 Ipesunenta Pecry6muku Y30exucrtan ot 11 centsabps 2023 roma Ne VII-158 «O Crpareruu «Y30ekucran-
2030». https://lex.uz/ru/docs/6600413.
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Pecnyonuku Y36ekuctan ot 11 centsopst 2023 roga Ne VII-158 «O Crpareruu
«¥Y30ekuctan-2030», ot 28 suBaps 2022 rona Ne YII-60 «O Crparerun pa3BuTus
Hosoro Y36ekucrana Ha 2022-2026 roasi», ot 14 nexabps 2017 roma Ne VII-5285
«O Mepax MO YCKOPEHHOMY pa3BUTHIO TEKCTWJIBHOM WU IIBEUHO-TPUKOTAKHOU
npombIuieHHOCTHY, oT 10 stHBapsa 2023 roga Ne VII-2 «O Mmepax mo mopaaepkke
JEATEIIbHOCTH XJIONKOBO-TEKCTHJIBHBIX KJIACTEPOB, KOPEHHOMY pedhOpPMUPOBAHUIO
TEKCTWJIBHOM M IBEWHO-TPUKOTAKHOM IPOMBILIJIEHHOCTH, a TAK)KE JaJIbHEUILIEMY
MOBBIIIIEHUIO JKCIIOPTHOTO TMOTeHInana cdepb», or 16 centsaops 2019 rona
Ne TII1-4453 «O Mepax mo JajgbHEHIIEMY Pa3BUTHUIO JIETKOW MPOMBIIUIEHHOCTH U
CTUMYJIMPOBAHUIO TPOU3BOACTBA TOTOBOM MPOAYKIIMH», a Takke B APYyTHUX
HOPMAaTUBHO-TIPABOBBIX aKTaX, Kacalolluecs TaHHON OTPaCIH.

CooTBeTCTBHE  HMCCJEIOBAHWIA  NPUOPUTETHBIM  HANPAaBJIECHUSM
Pa3BUTHS HAYKH M TexHUKH PecmyOamkm. /[aHHOE MCClIEI0BaHUE BBINIOJIHEHO B
COOTBETCTBUM C MPUOPUTETHHIM HAMPABICHUEM PA3BUTHS HAYKHM U TEXHOJIOTUMN
pecyOuku «J[yXOBHO-HPABCTBEHHOE M KYJBTYPHOE Pa3BUTHE JEMOKPATUUECKOTO
Y TIPaBOBOTO 00111ecTBa, (HOPMUPOBAHKNE UHHOBAITMOHHON YKOHOMUKH.

CreneHbp M3y4YeHHOCTHM mpoOsemMbl. HaydyHO-TEOpEeTHUECKHE aCTIEKTHI
UCCIIEIOBAaHUS OCOOCHHOCTEN KOHKYPEHTOCIOCOOHOCTH PBIHKA TOTOBOM OB
SBJISIIOTCS HAIMPABJICHUEM HCCIEIOBAHUNM MHOTHMX 3apyOeKHBIX y4eHBIX. B 3TOM
OTHOIIICHUU Hay4YHbIC pabOTHI TaKUX y4ueHbIX, kak Mboya J, Cline W, Doeringer P,
Crean, S. Dickerson K. G, Nordas H. K., Verma S, Xiajun.A, Juyoung Lee,
Dorothe’e H., Mayukh D. *°, cranu knaccuueckumu. HecMoTps Ha BeCOMBIi BKJIa
MEPEUYUCIICHHBIX YUYEHBIX B SKOHOMUYECKYIO HAyKy, B HUX HEIOCTATOYHO YUYTEHBI
O0COOEHHOCTH COOTBETCTBYIOIIETO MPOBEICHUSI MAPKETHHTOBBIX MCCIIEIOBAHUMN 10
MOBBIINICHUIO KOHKYPEHTOCTIOCOOHOCTH PhIHKA TOTOBOW OJICHKIbI.

B crpanax ConpyxectBa HezaBucumbix I'ocynapcTB B 3TOM HampaBiI€HUU
IIPOBOJIMJIM HCCIIENOBAaHUs Takue YyueHble, Kak E.EBrenneBnu, A.Cramypa,
10.®umoxos, W.Ilpassan, T.Mpamuna, C.I'enosa?®. B mHayunelx paboTax 3THX

®Mboya J. Determinants of Competitive Advantage in the Textile and Apparel Industry in Tanzania: The
Application of Porter’s Diamond Model. British Journal of Economics, Management&Trade 7(2): 128-147, 2015;
Cline W. The future of international trade in textiles and apparel. Washington: In.International Economics. 1992,
225.; Doeringer P., Crean, S. Can fast fashion save the U.S. apparel industry. Socio-Economic Review, 4(3), 2006.
353-377.; Dickerson K.G. Textiles and apparel in the global economy. 3rd ed. NJ: M$P—Hall.; Nordas H. K. (2004).
The global textile and clothing industry post the agreement on textiles and clothing. World and I, 7.; Verma S.
Export competitiveness of Indian textile and garment industry. Indian Council for Research on International
Economic Relations. Working paper No. 2002. p 94.; Juyoung Lee. (2013) Competitiveness of textile and apparel
industries in the United States and Japan. lowa State University. Digital Repository@ISU. Dissertations; Xiajun A,
Dorothe’e H. Assortment planning for vertically differentiated products. Production and Operations Management
Society. Vol. 21, No. 2, March—-April 2012, pp. 253-275; Mayukh D. Brand vulnerability to product assortments
and prices. Journal of Marketing Management, 2013 Vol. 29, Nos. 7-8, 735-754;

DCramypa A.U. ®OpMUpOBaHHE M Pa3BUTHE KOHKYPEHTOCIOCOOHOCTH MpPEINPHHUMATENBCKON CTPYKTYphl Ha
PBIHKE TEKCTHJIBHOM mponykuuu. [uc. Ha comc. yd. crem. k.9.H. — CII6. 2009; ®wmmoko 0.K. Pazpaborka
MEXaHU3Ma YIIPaBJICHUA KOHKypeHTOCHOCO6HOCTLIO l'[peI[l'[pI/ISITI/Iﬁ JIETKOM MNPOMBIIUJICHHOCTH Ha OCHOBE
COBCPUICHCTBOBAHUSA METOANYCCKUX MOAXOJ0B K eé OLICHKE U PETYyJJMPOBAHUIO. I[I/IC. Ha COHMC. y4Y. CTCII. K.9.H. —
CII6. 2010; IIpazsa M.B. MapkeruHroBoe obOecneyeHne KOHKYPEHTOCIIOCOOHOCTH MPEANIPUSTHH JIETKOH
MPOMBIIIIJIEHHOCTH. Jluc. Ha couc. yd4. crem. K.3.H. -Bosrarpaa, 2007; ®@pamuna T.M. MeTomonoruss U METOJbI
YIOpaBIeHUS] KOHKYPEHTOCIIOCOOHOCTBIO TPENNPHUATHI JErKOW TNPOMBIIUIEHHOCTH B YCIOBHSAX TJ00amu3aIiu
skoHOMHKH. Jluc. Ha comc. y4. crenm m.3.H. — CIIO, 2010; T'emoBa C. Ontummsanus mporecca IUIAHUPOBAHUS
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YYEHBIX JaHbl HAy4YHbIE PEKOMEHIALMU IO MCIOJIb30BAHUIO PA3IUYHBIX METO/IOB
OLICHKM KOHKYPEHTOCIHOCOOHOCTM pBbIHKa TOTOBOM OJEXKAbI, a TaKXe II0
MPUMEHEHUI0 MapKETUHTOBBIX CTpaTeruii. B ymomsHyThIX paboTax HEIOCTATOYHO
W3YYCHBI CHCTEMAaTU3UPOBAHHBIN aHAIN3 TTOBBIICHUS KOHKYPEHTOCTIOCOOHOCTH Ha
OCHOBE MAapKETHUHTOBBIX HCCJICIOBAHHM U TMPOOJIEMbI OMpEACNCHUsI CTpPaTeTUH,
HaIlPaBJICHHBIX Ha 3aIUTY BHYTPEHHETO PhIHKA.

OOmme acmeKkThl TMOBBHIMICHUS KOHKYPEHTOCTIOCOOHOCTH TPOMBINIIICHHBIX
npennpusTuil Y30ekucraHa Ha OCHOBE MAapKETHHIOBBIX CTpaTeruil MpUBEACHBI B
Hay4YHO-UCCIIEA0BATEIbCKAX paborax N.Nckangaposa, C.C.I'ynsamoBa,
E.A.A6nynnaea, A.Comuena, M.C.Kacumonoii, A.lll.bekmyponosa, 5.H.Haspys-
3oma, M.P.bonra6aepa, P.C.Myparosa u apyrux yuensix>:, HecMoTps Ha MaciuTab
HAy4YHO-UCCIE0BATEIbCKUX paOOT, MPOBEACHHBIX B JAaHHOM HalpaBlICHUHU,
HEJOCTAaTOYHO U3YYEHBl BOIPOCHI  HCCIEAOBaHMS (AKTOPOB  IOBBIIICHUSA
KOHKYPEHTOCITIOCOOHOCTH TOTOBOM OJIEKIbl HAa MECTHOM M MHPOBOM pBIHKAX
COBPEMEHHOTO  Y30€KHCTaHa, TOBBILIEHUS €€  COLHUAIbHO-3KOHOMHYECKON
7 (PEKTUBHOCTH 3a CYET UCIOIb30BAHUS MAPKETUHTOBBIX HUCCJIEIOBaHUMH,
OMpeJIeNICHUS] ACCOPTUMEHTHBIX CTpATErui, pa3BUTHUSI UHIYCTPUU MOJIBI.

CBsi3p  IHMCCEPTALMOHHOIO MCCJICA0BAHMA C IUIAHAMU Hay4HO-
HCCIIEN0BATENbCKON PaldoThl BbICHIEr0 00pa3oBaTebLOro0 Yy4Ype:KIeHHus, B
KOTOPOM ObLIa BbINOJHEHa Juccepranms. Jlucceprauus BBINOJHEHA B
COOTBETCTBMM C IUIAHOM HAy4YHO-HCCJIENOBATENbCKUX pabor TamrkeHTCcKoro
YHUBEpPCUTETA MPUKIAIHBIX HayK B paMkax HayyHoro mpoekra NeOT-D1-154
«COBepLICHCTBOBAHUE METOAOJOTHHU OIEHKH BIUSHUS CTPYKTYPHBIX HW3MEHEHHI
HAaIlMOHAJIbHOW YKOHOMUKH Ha pocT BBID».

Hean uccaenoBanus — pazpaboTka HaydHO 000CHOBAHHBIX MPEIJIOKEHUHA U
PEKOMEH AN 110 TTOBBIIICHUIO KOHKYPEHTOCTIOCOOHOCTH PHIHKA TOTOBOM OJICHKIbI
Ha OCHOBE MApKETHHIOBBIX UCCIIEIOBAaHUM.

3agaum ucciae0BaHUA:

MPOBECHUE MapKETUHTOBBIX ucciaea0BaHuM o MOBBIIIICHUIO
KOHKYPEHTOCIIOCOOHOCTH pPhIHKA TOTOBOM OJEXKIbl U HAyYHbIE MCCIEAOBAHUS €r0O
COBPEMEHHBIX 0COOCHHOCTEH;

aHaJIM3 YKOHOMHYECKUX IOKA3aTeIed TOProBO-MPOMBIIUIEHHOTO KOMILIEKCA
«bobombek», CBA3aHHBIX C TPOU3BOJICTBOM M pealin3alieil MpoayKIINH;

BbIpa0OTKa MeEp MO TIOBBIIIEHUIO CIpPOCAa HACENIEHUS Ha MOTpebIeHue
OTE€UYECTBCHHOM IOTOBOM OJICHKIbI;

ACCOPTHMEHTa NPOJIYKIMH B paMKaxX MapKETHHIOBOHM AEATENbHOCTH NpeAnpusTus. Jluc. Ha couc. y4. cTenm 1.3.H. —
Kumunes, 2006.

2 Bekmypomos A.LIL, Slur Com Bbs. Crparerust pasBUTHS TEKCTHJILHOW IIPOMBINLIEHHOCTH Y30€KHMCTaHA:
Knactepusiii moxxon. Mouorpadus. — Tamkent: TIDY, 2006. — 112 c.; BonraGaes M.P. V3Gexucron
PecnyOnmkacu TYKMMa4MIIMK CaHOATH SKCIOPT WMKOHHSATIAPUHHM PUBOXIAHTHUPHUIIAA MAPKETHUHI CTPATETHsCH:
WN.¢.1. muce. aBroped. — Tomkent: TIAY, 2005.-35 6.; MypatoB P.C. Y36eKHCTOH KHIIUIOK aXOIHCH HCTEhMOJH
Y9yH CHTHJI CaHOaT MaxCyJlOTJapyd AacCOPTUMEHTHHH IaKJUIAHTHPUIIHUHT permoHan acmektiaapu. 08.00.13-—
«Mapketunr» uxtucociaurd. M.¢.H. uimMuit gapaxacunu oimin yayH é3wmiran gucc. — T., 2006. — 200 0.
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pa3paboTka NpeJIOKEHUH 0 COBEPLIEHCTBOBAHUIO CTPATETHU JIMJEPCTBA
IO CO3/IaHUIO OTEUECTBEHHBIX OPEHIOB OJICK/IbI U PACIIMPEHUIO ACCOPTUMEHTA Ha
OCHOBE Pa3BUTHS UHLyCTPUHU MOBI TOTOBOM OJICHK/IbI;

ompeseNieHue TMyTeH COBEpIICHCTBOBAHUS MAapKETHHIOBBIX CTpaTeruit
noTpeOICHHS] TOTOBOM OAEKIBI C yYETOM TakKuX (PaKTOpoB, Kak 3P(HEKT <GKUTh B
TOHKE» C OKpyXaromumu, 3¢hdexr ciemoBanus 3a Toimnou, 3dpdexr Cuoba u
s ekt Bebnena;

pa3paboTKka TMPOTHO3HBIX IOKa3aTejel pocTa OObEMOB NPOAAaX TOTOBOU
oaexapl 10 2030 roxa 3a cyeT pa3BUTHS OHJIAH- TOPTOBIU B LENSIX MOBBILICHUS
KOHKYPEHTOCIIOCOOHOCTH PBbIHKA TOTOBOM OJIEKIbI.

O0bexkTOM MHCCIeI0BAHUSA SBISIOTCS MPOMBIIUICHHBIE MPEIIPUITHS 10
IIPOM3BO/ICTBY TOTOBOM OJ€X bl B PecyOnuke Y30ekucTtaH, B TOM YUCIIE, TOPTOBO-
IIPOM3BOICTBEHHBIN KoMILIeke «bobomoexy.

IIpenmeTom wuccsie0BaHUsl SBISIIOTCS OPraHU3alMOHHO-IPKOHOMHYECKHE
OTHOIIICHUS, BO3HUKAIOIIINE B nporecce COBEPIICHCTBOBAHUS
KOHKYPEHTOCIIOCOOHOCTH pPBIHKAa TOTOBOW OAEKIbl HAa OCHOBE MAapKETHHITOBBIX
UCCIIEOBAaHUN.

MeToabl uccjaeaoBaHus. B rccieqoBaHuM HUCIIOIB30BAJIMCh TAKHE METOMIBI,
KaKk aOCTpaKTHO-JOTMYECKOE HAONIOICHUE, WHIAYKUMUS U ACAYKIUs, aHalu3 |
CUHTE3,  HOPMAaTHBHBIA ¥  TO3WTUBHBIA  aHalu3,  MHOTO(AKTOPHBIN
KOPPEJSIUOHHBII 3KOHOMETPUYECKUN aHaIW3, CPaBHUTEJIbHBIM W CHCTEMHBIH
aHaJIn3, SKOHOMHKO-CTATUCTUUECKUI aHAIIU3.

Hayuynasi HOBU3HA McC/IeI0BaHNUS 3aKIIIOYAETCS B CIEIYIOIIEM:

METO/I0JIOTHSI OLIEHKH KOHKYPEHTOCIIOCOOHOCTH MECTHBIX NMPOU3BOIUTENEH
Ha PbIHKE FOTOBOM OJIEXK/Ibl, YCOBEPILIEHCTBOBAHHAS ITyTEM BHEAPEHUS B PAKTUKY
cUCTeMbl pmr (peryiMpoBaHHE MPOAYKTOBOIO pbIHKA), OCHOBAaHHOM Ha
pEeryaMpOBaHUH PHIHKA MPOAYKIIMH Yepe3 MAPKETUHTOBBIC UCCIICIOBAHNS,

000CHOBaHUE 11€JI€CO00PA3HOCTH OpPraHUu3aliid KOMIIAHUWA MO «COPCHUHTYY,
pa3MeNIarInX 3aKa3bl OPEHJ0B HAa MPOM3BOJICTBO HAa OCHOBE (paHUal3WHTA U
ayTCOPCHHTa C MECTHBIMH TMPEANPUATUSIMH, COBMECTHO C HW3BECTHBIMH
MEXIYHApOIHBIMA OpeHIaMHU TMPOU3BOJAUTENCH TOTOBOW OACKIBI M JIOMAIITHETO
TEKCTHUIIS;

000CHOBaHUE 11€71€CO000Pa3HOCTH MPEIOCTABICHUSI PEBOJIBBEPHBIX KPEAUTOB
JUISL TOBBIILIEHUS 3PPEKTUBHOCTH IIBEHHOTO MTPOU3BOACTBA TPUKOTAXKHBIX U3EIUN
B YCIIOBUSIX JIBYX- UJIM TPEXCMEHHOTO pabouero pexuma,

BHEJPEHUE CTpareruii «cHoO» U «BeOJEH», OCHOBAHHBIX HA MPHUHIIMIIAX
BbDKMBAHUSA B KOHKYPEHIMU U JTOCTH)KEHHHM KOHKYPEHTHOTO NMPEUMYILECTBA, Kak
ONTUMAJBHOTO MPEIIOKEHUs ISl OOECHEUeHHUs PBIHOYHOTO MPEBOCXOJCTBA B
IIPOM3BOICTBE TOTOBOI OBl C UCTIONIB30BAHUEM MAapPKETUHIOBBIX MOIXO/IOB,;

B paMKax MOBBIMICHUS KOHKYPEHTOCIIOCOOHOCTH PBIHKA TOTOBOM OJEKIIbI
pa3paboTaHbl MPOTHO3HBIC MOKA3aTeNH pocTa 00BEMOB MPOMIAXK TOTOBOU OIEHKIBI
10 2030 rona 3a cy€T yBenMYEHUsI TOBApOOoOOPOTa U Pa3BUTHS IKCIIOPTA.

IIpakTuyeckue pe3yabTaThl HCCAET0BAHNUS 3aKIIOYACTCS B CICIYIOIIEM:
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[IpakTuueckas 3HAYUUMOCTh Hay4YHO-UCCIIEA0BATEIbCKOU paboThl
3aKJIFOYAETCS B TOM UTO PE3YJIBTaThl MAPKETHUHIOBBIX UCCIENOBAHUN B UHYCTPUH
TOTOBOM OJ€KIbl MOTYT OBITh CIOJIb30aHbl B MPOJBUKEHUM HOBU3HBI HAyUYHOU
JIEATEIIbBHOCTH, B CBA3M C 4YE€M, pa3padOTaHbl METOAUYECKUE U MPaKTUUECKHE
PEKOMEHJAIMK N0 BHEAPEHUIO METOJOB MAapPKETUHIa HA PHIHKE T'OTOBOM OJCKIBL.
OTH  PEKOMEHJAIMU  TO3BOJISIIOT  PallMOHAIBHO — MCIOJIb30BaTh  MOAXOJIBI,
MPOMAraHIpyomMe MapKeTUHT, Uil PEIICHUS ONPEACICHHBIX PBIHOYHBIX
pooseM.

J1ocTOBEPHOCTH Pe3y/IbTATOB UCCJIEIOBAHUSA BbIPAYKACTCS B IPUMEHSIEMBIX
MOAXO/axX, a TAKXKe TE€M, YTO METOJbl M TECOPETUUYECKHE JaHHBIC IMOJIYyYEHBI U3
opUIIUAIBHBIX HCTOYHUKOB, A((PEKTUBHOCTHh TMPEACTABICHHBIX aHAJIM30B U
OTBITHO-IKCIIEPUMEHTAJILHBIX  pabOT O00OCHOBaHAa CpEeACTBAMH MaTEeMaTHKO-
CTATUCTUYECKUX K SKOHOMETPUYECKUX METOHOB, a BBIBOJbI, NPEIJIOKEHHUS U
PEKOMEHIAllMA BHEIPEHBI B MPAKTHUKY, MOJIYYECHHBIE PE3YJbTAThl MOITBEPKIACHBI
YIIOJTHOMOUYEHHBIMH CTPYKTYpPAMU.

HayyHnass U npakTuyeckasi 3HAYUMOCTb Pe3yJIbTATOB MCCJICTOBAHMS.
HayuHast 3Ha4YuMOCTh pe3y/lbTaTOB MCCJIEIOBAaHUS CBsi3aHa C pa3pabdOTKON U
MPUMEHEHUEM HOBOTO METOAMYECKOTO TMOJX0Aa, pa3pabOTaHHbIE METOJIUYECKHUE
NpEMJIOKEHUSI, HaydyHO OOOCHOBaHHbICE PEKOMEHAAIMM W  BBIBOJIBI MO
COBEPILICHCTBOBAHUIO  HAYYHO-METOJAMYECKUX  OCHOB  OTpAaCiM,  BKJIOYas
pa3paboTaHHBIC B HEH TEOPETHKO-METOAOJOTHYCCKHIE IMOAXO/IbI SIBISETCS OCHOBOM
JUISL pa3pabOTKH CTPATErHYECKUX U KOMIUIEKCHBIX IIPOTpaMM I10 JUBEpCHPHUKAIINM
NEATEIIbHOCTH TPEANPUATHN TEKCTUIBbHON MPOMBIIIICHHOCTH MW TOBBIIICHUO
3 (PEKTUBHOCTH yIPABICHUS UX SKOHOMHYECKUM TTOTCHITHATIOM.

[IpakTnueckass 3HAYUMOCTb  MCCIECHOBAaHUS COCTOMT B TOM, 4YTO
pa3paboTaHHBIE METOABI M MOJICI YIpaBICHUS MpollecCaMd JTUBEPCUBUKAIIIN
MPOM3BOJICTBA HAa MPEANPHUITUAX TEKCTWIBHOM MPOMBIIIIEHHOCTH IO3BOJSIOT
ONPEAECIUTh CTPATETMUYECKUE OPUEHTUPHI U TPUOPUTETHBIE 3aJa4d  IpHU
dbopmupoBaHur U pa3pabOTKe KOMILUIEKCHBIX TMporpamm Kabunetom MuHuCTpoB
PecnyOnuku Y306ekuctan 1o JajibHEHIIIEMY Pa3BUTHIO OTPACIIEBBIX MPEANPUSTUM,
a TaKkXke MpU pa3paboTKe MEPCIEKTUBHBIX MPOTPaMM M IJIAHOB B JIEATEIHHOCTH
NPEANPUITAA  CUCTEMBI  aCCOUMAMU  «Y3TEKCTWIbCAHOAT» U JIPYTUX
3aMHTEPECOBAHHBIX CTPYKTYp, a pe3yiabTarbl MCCIAEAOBAaHUNW MOTYT OBITh
HCTIOJIb30BaHbl B KAUECTBE HAYYHOTO pecypca MpU MPOBEICHUH COOTBETCTBYIOIINAX
HAy4YHO-UCCJIEAOBATEIbCKUX PaOOT, MMOATOTOBKE YyUeOHON JTUTEPaTypHI.

BHeapenue pe3yjabraroB uccieaoBaHus. Ha oOCHOBe moOy4eHHBIX
HAyYHBIX PE3YJIBTATOB U Pa3pabOTaHHBIX MPEIJIOKEHUN MO COBEPIIESHCTBOBAHUIO
HCTIOJIb30BaHUSA MapKETUHIOBBIX HCCJIEOBAHUI B MOBBIIIICHUN
KOHKYPEHTOCITOCOOHOCTH PHIHKA TOTOBOM O IbI:

MPEJIOKEHUSI 10 BBISBJICHUIO HA OCHOBE MAapKETHUHIOBBIX HMCCIEIOBAHUI
MpeAeIbHON CKJIOHHOCTH TOTpeOUTENIe K MOTPEOJICHUI0 OTEYECTBEHHON U
3apyOe)KHOM TOTOBOM OACKIbl, METOAUYECKOMY OOOCHOBAHUIO YBEIUYCHUS
NPUOBUIA MPEANPUATUN OT peanu3allid TOTOBOM MPOAYKIIUU 3a CUET yBEIUUYCHUS
MOTPeOIEHUs] OTEYECTBEHHON TOTOBOM OEXKbl, a TAK)KE€ MEpaM IO MOBBIIICHUIO
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CIpoca HaceJeHusl Ha NOTpeOJIeHNe OTEYECTBEHHON rOTOBOM OJIE’Kbl BHEPEHBI B
NEATEeIIbHOCTh TOPTrOBO-TIPOU3BOICTBEHHOTO KOMILIEKCa «bobormmbex»
Yukynpukckoro paiioHa @Depranckoid o001acTH, BXOJSIIETO B  ACCOLUAIHUIO
«Y3TeKCTHIIbCaHOAT» (CIpaBKa acCOIMaIuh  «Y3TeKCTHIbCAHOAT» OT 3 Mas
2024 roma Ne 04/25-923). B pesynbTare BHEOPEHUS TAHHOTO MPEAJIOKCHUS B
NPaKTUKy  pa3padOoTaHO  CTpPaTerMuyecKkoe  HampaBlIC€HHUE  MapKETHHIOBBIX
UCCIICIOBAHUIA TI0 UCCIEAOBAHUIO TOBBIIIEHUS CIOpOCa Ha MPOAYKIHUIO B
MPOIIECCAX CTPATETuil MPOJABMKEHUS MPOAYKIIMU OT€YECTBEHHBIX NpeAnpusITiii. B
pe3y/bTaTe MapKETUHIOBBIX UCCIIEIOBAHUM, a TAK)KE CTPATETHYECKUX MPUHIUIIOB
CPEIHETOIOBOM TEMII POCTA 3TOrO TOPrOBO-TIPOU3BOACTBEHHOIO LIEHTPA COCTABUII
oomnee 40%;

PEMIOKEHUS TI0 COBEPIIEHCTBOBAHHUIO CTPATErMH JIMIEPCTBA MO CO3IaHUIO
OTE€YECTBEHHBIX OpPEHIIOB OJACKIbl W PACHIUPEHHI0 aCCOPTUMEHTAa Ha OCHOBE
Pa3BUTHS UHIYCTPUU MOJIbI TOTOBOM OCK]Ibl BHEJIPEHBI B JEATEILHOCTh TOPTOBO-
MPOU3BOJACTBEHHOTO  KoMIUiekca  «boOombexk»  Yukynmpukckoro  paiioHa
depraHckoit 00JacTH, BXOIAIIETO B aCCOIMANNIO «Y3TEKCTHIIbCaHOAT» (CIpaBKa
acconmaiuu «Y3TekcTuibcanoat» ot 3 Mas 2024 roma Ne 04/25-923). B
pe3ysibTaTe BHEIPEHUSI TAHHOTO MPEIJIOKEHUSI B MPAKTUKY B LEJIAX MOBBIIICHUS
KayecTBa U 00ECIEUYECHUS KOHKYPEHTOCIIOCOOHOCTH BBIMYCKAEMOW MPOAYKIIUA Ha
OPEANPUSATAN  OCYIIECTBICHBI MEPONPUSATHS IO BHEAPEHUIO IPOTrPaMMBbl
JIOKaJIM3allii TPOM3BOJICTBA TOTOBOM MPOAYKIIMU, MOTYy(HaOpPUKATOB, OKA3AHHUIO
TEXHUKO-TEXHOJIOTUUECKUX, WHKUHUPUHIOBBIX, OU3AH-MOJHBIX, PEKIAMHBIX H
KOHCaNTUHIOBBIX yciyT. Ilo 153 mpoekTtam, BKIIOYEHHBIM B JAHHYIO IPOTrPaMMY,
MPOU3BENCHO MPOAYKINHU Ha cymMy 1267,1 miipa.cymoB. B pe3ynbrare mpuHSITHIX
Mep MO PpaCUIMPEHUI0 acCCOPTUMEHTAa TOTOBOM MPOAYKIMU U TOAAECPKKE €€
MPOU3BOJICTBA OOBEM MMPOU3BOACTBA MOTPEOUTEIHCKUX TOBAPOB  JOCTHUIJIO
3703,0 Muipa.cyMOB;

pEeKOMEHJAlMu 0  TPEAJIOKEHUI0  TyTel COBEPIIICHCTBOBAHUS
MapKETHUHTOBBIX CTpareruii MOoTpeOJeHUsT TOTOBOM OMAEKIBl C YYETOM TaKHUX
(bakTopoB, Kak 3(Q(PEKT «KUTh B TOHKE» C OKPYXAIOIUMHU, d3PPEKT cieqoBaHus 3a
tonnoi, 3pdexkr CHoba u >3¢pdext BebneHna, BHEAPEHBI B IESATEIBHOCTh TOPTOBO-
MPOU3BOJACTBEHHOTO  KoMmIUiekca  «boOombex»  Yukynmpukckoro  paiioHa
depraHckoil 00JacTH, BXOIAIIETO B aCCOIMALNIO «Y3TEKCTHIIbCaHOAT» (CITpaBKa
accoranum «Y3TekctuibcaHoar» ot 3 wmas 2024 roma Ne 04/25-923). B
pe3ylibTare BHEIPEHUsS JAaHHOIO TMPEMJIOKEHUS B TMPAKTUKy B TOProBO-
MIPOMBIIIJIEHHOM KoMIiekce «bo0omOexy moBBICHIICS YPOBEHB yUeTa COIMATbHBIX
(GakTopoB MpW peanu3ald TOTOBOW ONEKIbI, a B peE3yJbTare NPUMEHECHHUS
BBHINIICYKA3aHHBIX ~MAPKETUHTOBBIX CTPATeTUH  JIOCTUTHYT POCT  MPUOBLIN
NpEANPUITHUS;

MpEeMIOKEHUsT TI0 pa3paboTKe MPOTHO3HBIX IOKa3aTeiael pocta 00bEeMOB
npoaax roroBol oaexasl 10 2030 roma 3a cyeT pa3BUTHUS OHJIAMH-TOPIOBIIHA B
I[EJISIX MOBBIIIEHUSI KOHKYPEHTOCTIOCOOHOCTH PhIHKA TOTOBOM OJICK/Ibl BHEJIPEHBI B
NEATeIIbHOCTh TOPTOBO-TIPOU3BOICTBEHHOTO KOMILJIEKCa «bobombdex»
VYukynpukckoro paiiona Oepranckoid 007aCTH, BXOISIIETO B aCCOLUAIUIO
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«Y3rekcTribcaHoaT» (CrpaBka accolManuu  «Y3TEeKCTHIbCAHOAT» OT 3  Mas
2024 roma Ne 04/25-923). Ha ocHOBE pe3yJbTaToOB JaHHBIX MPEIJIOKECHUNA C YIETOM
YCTAHOBJICHHBIX IPOTHO30B pa3paboTaHa CTpaTErus Pa3BUTUSA MPEANPUSITUS O
2030 roma 1 ero JOpOXKHAS KapTa.

AnpoGanust  pe3yabraroB  HcciaenoBaHusi.  Pe3ynbrarel  JaHHOM
JIMCCEePTAIMOHHON paOOThI IPEACTaBICHBI U aTpoOUPOBaHbI HA 2 MEXKAYHAPOIHBIX
U 7 pecryOIMKaHCKIX HayYHO-TIPAKTHUECKUX KOH(DEPEHITHIX.

Ony0/1MKOBaHHOCTH Pe3yJIbTaTOB HcciaenoBanus. [lo Teme nuccepranuu
oImyOoNMKOBaHO Bcero 11 HaydHbIX paboT, U3 HUX 7 HAYYHBIX CTaTed — B HAYYHBIX
W3JIaHMUAX, PEKOMEH/IOBaHHBIX BrICIIei aTrTecTanimoHHON komuccuen Pecriyomuku
VY30ekucTaH it MyOJIMKaIM OCHOBHBIX PE3YJIbTaTOB JOKTOPCKUX JUCCEPTAIIUii, B
TOM 4ucie 4 — B peCyOJMKAHCKUX U 2 — B MEXIYHAPOIAHBIX KypHaIax.

Crpykrypa u o0bem amccepramuu. CTpyKTypa AUCCEPTALUA COCTOUT W3
BBEJICHUS, TpEX IVIaB, 3aKJIOYEHHUs, CIUCKA HCIOJIb30BAHHOW JIUTEpaTyphl M
npwiokennit. O0bem nuccepraruu coctapiseT 130 cTpanmi.

OCHOBHOE COIEPKAHUE IUCCEPTAIIUU

Bo Beemenumu K  guccepranMM  M3JIOKEHBl  AKTyaJbHOCTh U
BOCTPEOOBAHHOCTh TEMbl, OOOCHOBaHBI II€JIb W 3aJaud, OOBEKT M MPEAMET
UCCIICIOBAaHUS, OCBEIICHbl Hay4yHass HOBHU3HA U TMPaKTUYeCKas 3HAYMMOCTh
MOJIYYCHHBIX PE3YJbTaTOB, NPHUBEACHBI CBEACHHS 00 ampoOanuu pe3ylbTaToB
UCCJIeI0BaHNs, OMYOJIIMKOBAHHBIX pad0Tax U CTPYKType JUCCEPTAIUH.

B nepsoii mmaBe pguccepraumun — «Hay4yHo-TeopernyecKkue OCHOBBI
COBEPIICHCTBOBAHMS MAPKETHHIOBBIX MCCJIEI0OBAHMIA B  NOBBIINICHUH
KOHKYPEHTOCIIOCOOHOCTH PBbIHKAa TOTOBOM OJEKIbI» H3YyYCHBbl HAy4YHO-
TEOPETUYECKUE OCHOBBI PAa3BUTUSI MApPKETHHIOBOM JEATEIbHOCTH HA PBIHKE
TOTOBOM OJI€K/IbI, MAPKETUHTOBBIE MCCIEAOBAHUS U UX MPUHIUIBI B MOBBIIICHUN
KOHKYPEHTOCIIOCOOHOCTH  pbIHKa TOTOBOM  OACXKbI, 3apyO€kKHBIH  OIBIT
MPUMEHEHUSI MAPKETUHTOBBIX MCCJICIOBAHUI HA PHIHKE TOTOBOM O IBI.

B nwucceprannoHHOl paboTe aBTOp OCBETUJ MOHSATUE MAPKETUHIOBBIX
UCCIICJIOBAaHUM, KOHKYPEHIIMHU W  KOHKypeHTocmocoOHocTu. (ObecneueHue
KOHKYPEHTOCITIOCOOHOCTH  TOTOBOM  OJIEXKIbl HAa  OCHOBE  IPUMEHECHUS
MApKETUHIOBBIX MCCIEAOBAHUN B HAIllEW CTpaHE SBISIETCS OOHUM W3 TyTEH
NOBBIMICHUS A(PPEKTUBHOCTH phIHKA TOTOBOW  ONEXKIbl. MapKEeTHHTOBbBIE
UCCJICIOBAHUS TPEAOCTABISIIOT MHMOPMAIIMI0O O MAapKeTHHTOBOM cpefe W
MTOMOTAIOT BBISIBUTH MPOOJIEMBI Ha PHIHKE.

[enbro MapKETHUHTOBBIX UCCIIEOBaHUN SIBJISIETCS CO371aHue
WH(OPMAIIMOHHO-aHATUTHYECKON 0a3bl ) MPUHATHAS MAPKETUHTOBBIX PEIICHUN U
TEM CaMbIM CHU)XCHUE CTEIEHU HEONPEACIICHHOCTH, CBA3aHHOW C HUMHU.
Cunrtaercss BaXHBIM KJIACCU(UIIMPOBATH MAPKETUHTOBBIE HCCIICIOBAHUS KaK
WCCIICJIOBAHMUS, HAMpaBICHHbIE HaA BBISIBJICHUE TMPOOJIEMBbI MU €€ pelIeHue.
MapkeTHUHTOBbIE HCCJICIOBAaHUSl  SIBJSIOTCS  HEOTHhEMJIEMOM 4acThio  oOIen
WHQOPMAIIMOHHOW CHUCTEMbI, M TIOCKOJIbKY MApKETHHTOBBIC HCCJIEAOBAHUS
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OCHOBaHbl HAa M3YyYEHUU CHOpOCa W MPEIJIOKEHHS HA PBIHKE, OHHU JOJIKHBI
OCHOBBIBATbCS Ha CIEAYIOIINX MPUHIINANAX:

HAayYHOCTbh, OOBSICHEHHWE W IPOTHO3WPOBAHUE MCCIEIYEMBIX PBIHOYHBIX
IIPOLIECCOB HAa OCHOBE HAYYHBIX OCHOB M OOBEKTHBHO IOJYYEHHBIX JIaHHBIX, a
TaKXE BBISBJICHUE 3aKOHOMEPHOCTEN Pa3BUTHS SABJICHUMN U ITPOLIECCOB;

IIOCIIEOBATENBHOCTD, TO €CTh PACHPENEICHUE OTIEIBbHBIX KOMIIOHEHTOB,
COCTAaBIAIOLIMX SIBJICHNUE, HAINYNE NEPAPXUUECKON CBA3U U NTOMUYNHEHHOCTH;

CJIIO)KHOCTb, T.€. M3YYEHHE LEJTOCTHOCTH, B3AUMOCBSI3aHHOCTH U PA3BUTHS
SBJICHUH U TIPOLIECCOB;

HAJEXKHOCTh, T.€. OOECIeYeHHe HAayYHbIX MPUHIUIOB HX cOopa u
nepepadoTKu, HEAOMyIIeHUE OOBEKTHMBOCTH B OLICEHKE, TINATEIbHBIA KOHTPOJIb,
MOJIyY€HHE COOTBETCTBYIONIEH MHPOPMAIIUU C UCTIOIB30BAHUEM CPEJICTB HAYYHBIX
HCCJICIOBAHUIM;

OOBEKTUBHOCTb, T.€. TPEOOBAaHUE YUYUTHIBATH BO3MOXHBIE OIIMOKM MpuU
U3MEpPEHUN TOTO WJIM WHOTO SIBJIEHUS, HE NpucrnocabiuBaTh (aKThl K 3apaHee
OIPEIEICHHON CXEME U OBITh OCTOPOXKHBIM ITPU UX MHTEPIPETALIHH;

3 (PEKTUBHOCTD, T.€. JOCTUKEHUE MOCTABICHHBIX IIEJIEH — 3TO COOTHOIIECHUE
PE3YJIBTAaTOB C 3aTPAaTaMH.

MapKeTUHTOBBIE MCCIIEIOBAHUS HA PBIHKE T'OTOBOW OJEXIbl UIPAIOT OYEHB
BRXHYIO pOJIb B CO3/IaHUM YCIICIIHOM MApKETHUHIOBOW CTpaTeruu sl Ou3Heca.
Xopouiee MapKETUHIOBOE HCCIIEAOBAaHUE PBIHKA IOMOTaeT MPEANPUATUIO TIOHATH
UMEIOIMECS] BO3MOXXHOCTM M YIpo3bl, [JaeT BO3MOXHOCTb IIPUHUMATh
CTpaTerMyecKue peuieHus. MapKeTUHIOBOE HCCIENOBaHUE — JTO HE Pa30BOe
JEUCTBHE, a CHUCTEMHBIA IMPOLECC, KOTOPBIM MPEANOJAaracT BBIIOJIHEHNE
ONPEIEIICHHBIX IOCIEAOBATENIbHBIX AECUCTBUM U1l JOCTHIKEHHUS OIPEAEIECHHOIO
pe3yJbrara.

MapKkeTUHTOBbIE HCCIIEOBAaHUSI pPbIHKA TOTOBOM ONEXKIbl Y30€KHCTaHa
MOKa3aJid HaNpaBJICHUs OO0ECHEUEHUs] TEPPUTOPUAIBHO COATaHCUPOBAHHOTO
pa3BUTHS 3a CUET JUBEpPCU(UKAIIMN OTPACIH MPOU3BOACTBA TOTOBOM OAEKIbI NS
PETHOHOB C ONPENEIEHHBIMA KOHKYPEHTHBIMU IPEUMYIIECTBAMU U TIOTEHI[UAIIOM.

B MapkeTuHre 00JbllIe U3y4aeTcsl KOHKYPEHLIUS Ha PhIHKE TOBAPOB U YCIIYT.
KonkypeHuuss — ©Ooppba MeXIy HE3aBUCUMBIMU TOBapOIPOU3BOAUTEISIMU
(mpennpusATUSIMH) 3a TMPOU3BOACTBO TOBAPOB B OJIATONPUSTHBIX YCIOBUSAX U
peanu3anuio ux 0 BBITOJHOM LIEHE, 3a YKPEIUICHUE CBOUX ITO3ULIMN B DKOHOMUKE B
LEJIOM, MpEeICTaBiIstonasl coOOM CIIOKHBIE B3aMMOOTHOIIEHHUS MEXAYy BCEMH
cyObeKkTamu pbiHKa. MIHBIME clioBaMu, 00pb0a MEXKTy MPOU3BOAUTEISIMU OTHOTO U
TOTO K€ TOBapa WJIM MOCTaBIIUKOM YCIIYT 3a OBJIAJCHHE PHIHKOM U oOeclieueHne
€r0 aKTMBHOT'O JABMKEHHUS — U €CTh KOHKYPEHLUS.

KonkypeHuus u ee teoprst U3ydeHbl MHOTUMM YYEHBIMU-DKOHOMHUCTAMHU I10
BCEMY MHPY, COBEPILIEHCTBYIOTCS €€ Hay4YHO-METOAOJOTHYECKHE OCHOBBI. [lepBbie
MOJIHOLICHHBIE ~ TEOPETUYECKUE  TOJOXKEHHUS O  TEOPETUYECKUX  OCHOBAX
KOHKYPEHIIMHU U JBIXKYLIUX ee cuiax nossuiuch B cepenune XVIII Beka. BaxHoe
3HaueHHE mpuoOpenn HayuHble uccienoBanus A.Cmuta, [[.Puxapmo, ®.Kene,
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A.Mapmanna, Il.byarens6epra, [[x.Keiinca, B.JleoHTbeBa, ﬁ.HlyMneTepa,
M.Iloprepa u np.

KoHKypeHTOCTTIOCOOHOCTh ~ OmpenenseTcss CTOMMOCTBIO — TOBapa, €ro
MOTPEOUTETHCKOM CTOMMOCTBIO W PSAIOM APYTuX (AaKTOPOB TIO OTHOIICHHUIO K
AHAJIOTUYHBIM TOBapaM Ha PBIHKE, W, KaK IOHATHE OTHOCHUTEIBHOE, OHa IIO-
pa3HOMY BBIp@KAETCsl Ha pa3HBIX pbhIHKaX. KOHKYpEeHTOCHOCOOHOCTh — 3TO
DKOHOMMYECKHM pblYar sl MPOU3BOAUTENICH, KOTOPBIA BBIPAKAET MX MECTO Ha
PBIHKE, YBEIWYEHUE JOJIA MPOJAXX MX TOBAPOB M IMOCTOSHHOE JBHKEeHHE. [Ipn
pPacCMOTPEHHHM H3JI0KEHHBIX TMOAXOJOB K XAapaKTEPUCTUKE KOHKYPEHLUHUH U
KOHKYPEHTOCIIOCOOHOCTH 11€J€CO00pa3HO OCTAHOBUTHCS HA PSJE MOMEHTOB,
BBICKA3aHHBIX YYEHBIMU-DKOHOMHCTAMHU PECIyOJUKH IO 3TOMY NoBoay. Eciu B
uccienoBanusax M.bonrabaesa npusHaercs, uto «KOHKypeHTOCIIOCOOHOCTh — 3TO
CIIOCOOHOCTH BBIJIEPKMBATh KOHKYPEHIIMIO [0 OTHOIICHUIO K aHAJOTUYHBIM
TOBApaM B OMNPEACICHHBIX PBIHOYHBIX YyCIOBUsIX», TO IlI.HazapoB BbIABHHYI
MBICJIb, 4TO «KOHKYPEHTOCIIOCOOHOCTh — 3TO YPOBEHb Pa3BUTHUS, B COOTBETCTBUU C
KOTOPBIM PErMOoH O0ECHEUMBAET YCTOMYMBBIM POCT YpOBHSI M KauyecTBa >KU3HU
HaceleHusT 3a c4yeT A(PEKTUBHOTO HUCMHOJIB30BAaHUS CBOErO  MPUPOIHO-
AKOHOMHYECKOTO MOTEHIINANA, KOHKYPEHTHBIX MPEUMYIIIECTB 151
MHCTUTYIIMOHAJIBHBIX ~BO3MOXKHOCTEW». Ha Ham B3msia, 0Oa  TOBAapHOU
KOHKYPEHTOCIIOCOOHOCTBIO  MOHHMMAETCS TMPOSBICHUE CHOCOOHOCTH TOBapa
MPUBJIEKATh MOTPEOUTENEH IO OTHOIICHUIO K KOHKYPHUPYIOIIUM TOBapaM.

Bo BTOpoit maBe nuccepranuu — «QueHka TeHIEHIU Pa3BUTHS PbIHKA
rOTOBOM OJEKAbD> IPOAHATU3UPOBAHO COCTOSIHUE PA3BUTUS PBIHKA TOTOBOU
ONSXKIbl B Y30€KHMCTaHE, OSKOHOMHYECKHE TIOKa3aTeld MPOU3BOJICTBEHHO-
TOproBoro komruiekca «bobombeky, mpenenbHas CKIOHHOCTh HAaCEeNeHHUS K
NOTPEOJICHUIO OTEUECTBEHHOM W 3apyOEKHOW TOTOBOM OMEKIbI, POCT MPHUOBLIH
MPEANPUATHN OT IPOU3BOICTBA OTEYECTBEHHOM OJIEHKBI.

Baxxnoe mecto B 6ecriepeO0iiHOM 00ecredeHr HAceJIeHUsl Halled CTpaHbl
KAYECTBEHHOM OJIC)KJIOM 3aHMMAIOT TOTOBAs OJICK/A, CO3aHHAS HA MPEANPUATHIX
10 MPOU3BOJCTBY T'OTOBOM OAekabl. OCHOBHBIMM 3aJja4aMU HA CETOJHSIIHUN JIEHb
B  pecnyOliuKe SBISIOTCS — OOecledeHHe  OBICTPOro  pa3BUTHSL  JIETKOU
MPOMBINUIEHHOCTH W PACIIMPEHHWE MPOU3BOJCTBA BBICOKOKAYECTBEHHOM U
KOHKYPEHTOCIIOCOOHOW TOTOBOM MPOAYKIMU, MPOJBUKEHUE €€ Ha KpPYIHbIC
3apyOeKHBIE PHIHKH, & TAK)Ke MPEBpaIeHUE TTPOMBIILIEHHOCTH TOTOBOM OJICKIbI B
OJTHY M3 BEIYIUX U JUHAMUYHO pa3BUBaOIIMXcs orpacieit HoBoro Y3oekucrana.

B pamkax ykaszoB I[lpesunmenta PecryOmumku V36ekucrtan «O Crpareruu
pasButusg HoBoro Y3bekucrana Ha 2022-2026 rompl» n «O Mepax IO MOMIEPIKKE
JESATETLHOCTH XJIOMKOBO-TEKCTHIILHBIX KJIACTEPOB, KOPEHHOMY PehOpMUPOBAHUIO
TEKCTWJIBHOM U IIBEUHO-TPUKOTAKHOW ITPOMBIIUIIEHHOCTH, @ TAKXKE JAIbHEUIIEMY
MOBBIIIIEHUIO AKCIOPTHOTO TMOTEHIHMana c(epbl» MPOJOKEHA POMBIIIICHHAS
MOJINTHKA, HalpaBlieHHass Ha oOecredeHue CTaOMIIBHOCTH HallMOHAJIBHOU
SKOHOMHUKHM HAIIEH CTpPaHbl U YBEJIMYEHHUE JOJU IMPOMBIIIJICHHOCTA B BaJOBOM
BHYTPEHHEM TPOJyKTE, MPOBEICHBI PaOOTHl B paMKaX MEPOIPHUATUN U MPOEKTOB,
HaIlpaBJIEHHBIX Ha yBEJIMYEHUE 00beMa MPOU3BOACTBA TEKCTUJIBHOW MPOMYKIIUU B
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2-3 pa3za, JOBEIEHUE SKCIOPTHOTO MOTEHIMAaa TEKCTUIBHOW MPOMBIIIIIEHHOCTH
no 5 mwumapaos powtapoB CHIA k konHiy 2024 rona, yBEIMYEHHE YpPOBHS
UCITOJIb30BAHUS MPOM3BOACTBEHHBIX MoIIHOCTEW ¢ 65 1o 81 mpoueHra npu
OJHOBPEMEHHOM YBEJIMYEHUU IPOU3BOACTBEHHBIX MomHocTed B 1,4 paza. B
2023 roay oOmiee KOJIMYECTBO ACHCTBYIOIIMX MPOMBINIIEHHBIX MPEANPHUATHI B
pecryOnuke coctaBmwio 69628 en., uto cocrtaBusier 14,6% oT obOmiero 4ymcia
JEHCTBYIONINX MpeanpusTuil. 13 Hux 1071 cyObeKToB Majoro OM3Heca COCTaBHIIa
68746 en.

B 2023 rogy HabnronaeMble MOKa3aTrean pocTa B MPOMBIIIIEHHOCTH TOTOBOM
ofIeXkIbl Y30ekucTaHa coctaBuiu 5,65 mpouienrta. [lpu 3ToM mporHo3HbIi KOPUAOD
HPKOHOMHYECKOTO pocta Ha 2024 rox ycraHoBieH Ha ypoBHE 5,50% -5,75%. B
2023 romy J0ds  OPOMBIIUICHHOCTH TOTOBOM  OHCKIBI B CTPYKTYpE
oOpalaTbIBarollell TPOMBILLIEHHOCTH cocTaBuia 4,0% ¢ MHIEKCOM (PU3UYECKOTO
oobema 101,5% mo cpaBHEHHIO C MPEIBIIYIIMM TOJIOM U 00BEMOM MPOU3BOACTBA
1007,6 mupa.cymoB. B 2024 rogy nporao3upyemasi JoJisl POU3BOJACTBA OACKIbI B
CTpyKType oOpabarbIBarollell MPOMBINUIEHHOCTH cocTaBuina 3,8% ¢ pocTom
110,3% 1o cpaBHenuto ¢ 2023 rogoMm u 00BEMOM  NPOM3BOACTBA
1275,8 Mipa.cyMoB.

BaxueiimuM nokaszareneM ISl TPEANPUIATHNA, TPOUZBOIAAIIMX TOTOBYIO
ONEXKIY, SBIISETCS TOAOBOM OOBEM MPOM3BOACTBA. JTO MO3BOJISIET W3BIEKATh
BBITO/1y U3 MPOU3BOACTBEHHBIX MPOLIECCOB U MOKA3bIBAET MPOLECC BBICOKOTO HIIU
HU3KOI'0 POCTa KOHBIOHKTYPBI TOBapa.

[IpousBoacTBEHHO-TOProBold  KoMIUlekc — «bobombek» — 3aHMMaercs
IIPOU3BOJICTBOM OJEXK/bl, a TAKXKE pealu3auueid TPAaJULUUOHHOW ONEKIbl IS
HACEJICHUS, YTO COOTBETCTBYET TPEOOBAHUSIM UMIIOPTEPOB (Tad. 1)

TabOmumna 1
AHaJIM3 MoKa3areJieil NPOM3BOACTBA NMPOAYKIMH MPOU3BOIACTBEHHO-
TOProBoro Komiuiekca «bogomoex»??

HaumenoBanue Ennnnna| Oo6bem Cpeansia | Croumocts | Temn pocra
NPOAYKIHH U3MepeH | MPOM3BOJ | IeHa, B TOBapa, LeH Ha
ust CTBa cyMax 3a | TBIC.CYMOB XJIONOK-
eTMHUILY BOJIOKHO, B
NPOAYKINH pa3zax
1 | XJonok-ceipbe TOHHA 4040 X X X
2 | [psoka KT 2200 000 48 500 106700000 1,60
3 | Tkanu c y3opamu u3 85% KT 2 596 000 50100 | 130059 600 X
XJIOTIKA-BOJIOKHA
4 | Pacxom Ha OJTHO KEHCKOE IIT. 5841000 | 100000 |584 100000 26,9
I1aThe, Ha KOTOpPOe
TpedyeTcst 2 MeTpa TKaH!
5 | CrouMmocTs OqHONI IIIT. 11682000 45 000 525690000 6,4
MY>KCKOH (hyTOOIKH, HA
KOTOpYIO TpeOyeTcs He
MeHee | MeTpa TKaHu
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B nemom peIHOK TOTOBOW OJEXKIbl TOPTrOBO-IPOMBIIUIEHHOTO KOMILIEKCA
«boOombexk» HaxoauTcs Ha HavanbHOW craauu. OnHako 0co00e BHUMAaHHE
CIeNyeT YACIUTb  YAOBIECTBOPUTEIBHOMY  KAa4€CTBY IPOAYKIMH  JIETKOM
IPOMBIIIJIEHHOCTH. 10  €CTh, WMMIOPTHAs  NPOAYKIMUS  OTEYECTBEHHBIX
IIPOU3BOAUTENEN JOJDKHA KOHKYPHUPOBaTh, B IIEPBYIO OYEPENb, IO KadyeCTBY,
ITO3BOJISASI 3aHATh MECTO HA BHYTPEHHEM M BHEIIIHEM PBIHKAX.

Kak ™Mbl 3HaeM, ompezaeneHHas 4acThb MOTPEOUTETHCKOTO 0XO/Ia HJIET Ha
MOKYNKY TOTOBOM O/ieXbl. Pacxonbl moTpeduTeneld Ha MOKYIKY TOTOBOM OJ1€3KIbI
BBIpaXkaroTcs GopmyIoii:?3

Dl =Cyip +Cyp (1)
rae:

DI ,— 10OXO1, TOTPAYEHHBIN Ha MTOKYIIKY TOTOBOM OJI€K/bI;

Cp — IOTpeOIEHNE MECTHOM TOTOBOM OACKIbL;

C,p— noTpeOieHre UMIIOPTHON TOTOBOM O/IEXKIbI.

To ecTh 10X01, KOTOPBINA MOTPEOUTENU TPATAT HA MOKYIKY TOTOBOW OJIEKIbL,
CKJIQJbIBAECTCSI M3 CYMMBI MOTPEOJEHUSI OTEYECTBEHHOW W HMMIIOPTHOW TOTOBOM
OZIEHKIBI.

JlaBaiiTe TOCMOTpPUM Ha H3MEHEHHE NOTPEOJICHHUsS OTEUECTBEHHOM WIIU
UMIIOPTHOM TOTOBOM OJ1€X/1bI IO MEPE U3MEHEHUS JOXOJ0B MOTPEOUTEIIEH:

AC
MPC,p == ¢ (2)

rae:
MPC,,.— TIpeaelibHasi CKJIOHHOCTh K TOTPEOJICHUI0O MECTHOM TOTOBOM

OJIECKIBI;
AC,,» — U3MEHEHHUE MOTPEOJICHHSI MECTHOM TOTOBOM OJICKIbI,

ADI| — U3MEHEHUE TOXO0O0B HOTpe6I/ITeJIeI71;

AC
MPC,, === 3)

re:
MPC,, — mpefelibHas CKJIOHHOCTb K MOTPEOJICHUI0 MMIOPTHOW TOTOBOM
OJICKIBI;
AC,, — U3MCHCHHE noTpeOICHNS UMIIOPTHOM TOTOBOM OJIEXK/IbI,
3Hayenuss MPC,, u MPC,, omnpemensiTcs B pe3ylbTaTre ompoca
OTpeOHTENIeH, M OHM HaxoaATcs B Auanazone ot 0 1o 1, T.e.:
0<MPC,,,,MPC,, <1 yoki MPC,, +MPC,, =1 (4)
HUcxonss w3 93TOro, MOXHO BBIBECTH YPaBHEHHE MOTPEOUTETHCKOTO
HOTpeOIEeHHs] TOTOBOH O/EsK IbI: 2
Cip =V XxMPCyp +V,p xMPC (5)
re:.
Vyp — 00BEM OTEUCCTBEHHOM TOTOBOM OJICIKIBI;

23 PazpaboTaHoO aBTOPOM
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V,p — 00bEM UMIIOPTA TOTOBOU OJIEHK I,

[IpoBenen ompoc norpeOuTeneil U H3ydyeHa CKIOHHOCTh K NOTPEOJICHUIO
MMIIOPTHOM U MECTHOM TOTOBOM OAEXKIbl B MOTPEOJICHUU rOTOBOU onexabl. [Ipu
ATOM BBISIBIICHO, UTO MpeJeibHasl CKIOHHOCTh K MOTPEOJCHUI0 MECTHOM TOTOBOM
OJIeKIbl cOCTaBIAeT 60 MPOLIEHTOB.

Mpb1 npenmnonaraeM, 4to (YHKIHS COBOKYITHOTO JIOXOJIa MPEANPUSITHI
JISTKOM TIPOMBINIJICHHOCTH, MPOW3BOMAIIMX TOTOBYIO OCKAY, OyIeT BBHITVIAICTH
CIIEIYIOIHM 00pa3oM: 2

TR; = f(LInv; Innov, Mr; Mg, Q;p Inf;) — f (VIp Qlp MPCpp Infl;p)
(6)
rie:

TR;— o6t 10X0 MPEANPHUATHI JETKOM TPOMBIIIIEHHOCTH;

L, — TpyaOBbIE PECYPCHI B JIETKON MPOMBILIIEHHOCTH;

Inv, — KanuTasml, T.c. ”HBECTULIUU B JIETKOW IPOMBIIUIEHHOCTH;
Innov,— 10XOAbl OT BHEIPEHWs WHHOBAMM HA NPEANPUITHAX JETKOU

MIPOMBIIICHHOCTH;

Mr, — JOXOIbl OT NPHUMCHEHHMS MAapKETHHIA Ha MPEANPUATHAX JIETKOU
MIPOMBIIIJIEHHOCTH;

Mg, — J0XOApl OT NMPUMEHEHUS MEHEHKMEHTAa HAa NPEANPUATHUSIX JIETKOU
MIPOMBIIJIEHHOCTH;

Q,, — KAYECTBO TOTOBOM OJI€K/IbI;

Inf, — JOXOJIbI OT HCIOJIB30BaHUS HWH(POPMAIIMOHHBIX PECYPCOB B

MIPOM3BOJICTBE TOTOBOM OJICIKIbI;

VI, — 00BeEM MMIIOpPTa TOTOBOM OECXKbI;

QI , — KaueCTBO UMIIOPTHOW TOTOBOW OJICKIbI;

MPC, — mpefenbHas CKJIOHHOCTb K IMOTPEOJECHUI0 HMMIIOPTHOM TOTOBOM
OB,

Infl , — MH(OPMAaILKSA 00 UMIIOPTHON FOTOBOM OIEXKIE.

[IpuBenennas Boimie (opMynaa B OOIIEM BHJAE COCTOMT M3 JBYX YacTei:
nepBasi 4acTh OTHOCHUTCS K (PYHKIIMH TIPEIIOKEHHUS MPOAYKIIUU TIPHU TOIEPIKKE
(hakTOpOB MPOM3BOJICTBA HA OTCUCCTBEHHBIX MPEANPHUATHIX I10 IMPOU3BOJCTBY
ONICXKJbI, a BTOpas 4YacThb OTHOCHUTCS K (QYHKIHH (aKTopa HMIIOpTa TOTOBOM
OJICXKIIbI C 3apYOCKHBIX PHIHKOB U MPEJCTABISCT CIPOC HA UMIIOPTHYIO TOTOBYIO
OJICHKTY.

Mgl cuuMTaem, 4TO AJIS TOTO, YTOOBI MOBBICUTH MPEACIbHYIO CKJIOHHOCTH
HACEJICHUSI K MOTPEOJICHUI0O MECTHOM TOTOBOM OJEXKAbl, HEOOXOAUMO IMPUHSTH
CIEAYIOLIAE MEPHI:

MOBBIIICHUE KaY€CTBA MECTHOM TOTOBOM O/ICK bl HA BBICOKOM YPOBHE;

JajJbHEHIIIee pa3BUTHE HAITMOHATBHBIX OPSHIOB OJICIK/IbI;

OoJjiee MmMpoOKasl Ipomaragaa Toro ¢akra, 4TO ChIPbE IS IPOU3BOACTBA
TOTOBOU OAEXKbl COCTOUT U3 HATyPAIbHBIX TKAaHEH;
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NOBBIIIEHUE YPOBHSA COOTBETCTBHSI TOTOBOM OAEKIbl HAIMOHAIbHBIM
LIEHHOCTIM;

BBE/ICHUE OTPAaHWYEHUN HA UMIIOPT MU3MEJINA U3 HEHATYPAJIbHBIX TKAaHEU W3-
3a pyoOexa;

CTUMYJINPOBAaHWE WHBECTULIMN B NPEIIPUATHS 110 IPOU3BOACTBY TI'OTOBOM
OJIEXK/bl, YBEJIMYEHHUE JIBIOT JUJIS1 HUX U JP.

B TpEThen IJ1aBE aucceprammn - —  «Ilytm NMOBBLILICHUSA
KOHKYPEHTOCIIOCOOHOCTH PHIHKA FOTOBOM OJ€:KIbD> IPUBEIACHBI ITyTHU CO3AaHUs
OTEYECTBEHHBIX OpEHJOB OMAEKIbl M PACHUIUPEHHS aCCOPTUMEHTAa Ha OCHOBE
pa3BUTHUS  WMHIYCTPUU  MOJbI  TOTOBOM  OAEXKIBI,  COBEPIICHCTBOBAHUSA
MapKETUHTOBBIX CTpaTeruil TOTOBOM ONEXKIbl C Yy4EeTOM Takux (akTopoB
NOTPEOUTENBCKOTO CHpPOCa, KaK TEOpUs OTHOCUTEIBHOTO J0xona, 3ddext
cienoBanusi 3a Ttonmor, shdexkt CHoba u >Ppdexkr Bebrnena, mpPorHo3HbIE
ITOKA3aTeNN POCTa MPOAAXK TOTOBOM ONEkKIbI 3a CUET PA3BUTHSA OHJIANH-TOPTOBIIH
Ha PBIHKE TOTOBOM OJEXKIBI.

[IpakTueckue 3a1a4m MAPKETUHTA HA PBIHKE COBPEMEHHOU OJIEXKIbI MOKHO
paccMarpuBarh B IByX noaxonax. [lepBoe HampaBiieHHE COCTOMT M3 pE3YybTATOB
TEOPUU U NMPAKTUKU MOPSAJIKA IUIAHUPOBAHUS ACCOPTUMEHTA TOJIBKO B TOM CIIyYae,
€CIM HCXOOUTh W3 HAYyYHOIO IIOAXO0JAa K NIPOTHO3MPOBAHUIO HM3MEHECHUM
JU3alHEPCKUX  OCOOCHHOCTEM  TOTOBOM  OJEXIbl  (MacCOBOM,  AIUTHOM,
KJIACCUYECKOM M IpYTuX) U ee akceccyapoB. JlaHHas Teopust GopMUpYyeT KOMILIEKC
ACCOPTUMEHTHBIX Bapyalliii U METOJOB UCCIEA0BaHMUs B 3TOM OTHOILIEHUU. BTopoe
HAIIPaBJICHHUE 3aKIIOYaeTCs B CHUCTEMaTH4YECKOM MWCCIICIOBAHUM, AaHAIU3€ U
ONMCAHUU MOJHOW TPAIAUIMH, & TAKKE ONPEIECICHUU HAIpPAaBICHUS €€ Pa3BUTHS
IIOCJIE OJTHOTO-IIByX CE30HOB.

dopmupoBaHHe rapaepoda roroBOM 0K bl MOTPEOUTENICH TECHO CBSI3aHO C
JEATENIBHOCTBIO MPEANPUATHNA, ACHUCTBYIOIIMX HAa JaHHOM pbIHKE. B xome
UCCIeIoBaHusA 0co00€ BHHMMAaHHE OBLIO YIEJIEHO BONPOCY O TECHOM CBA3M
ACCOPTUMEHTHBIX HM3MEHEHMl rapaepoda ¢ acCOPTUMEHTHOW MOJMTHKON
NPEeNNpUsATANA JIETKOM MPOMBINUIEHHOCTH M Ppa3pabOTKE COOTBETCTBYIOIIUX €i
HanpaBJIeHU (OPMUPOBAHUSI CTPATETHA MOBBIIEHHUS] KOHKYPEHTOCIOCOOHOCTH.

Ha ocHOBe [aHHBIX NPOBENECHHBIX MAPKETHHIOBBIX HCCIEIOBAHUN 10
onpeneneHnto  aoiau  toBapoB Kwuras, Typumn, Kopem wu npyrux crpan,
SBJISIFOLIUXCS. OCHOBHBIMU KOHKYpPEHTaMH Y30€KCKHX MpEeanpHusITHil B rapaepode
rOTOBOM OBl MOTpEOUTENe B Hallel cTpaHe, IeJIecCO00pa3HO OMpeNeIUTh
HarpaBJIeHUs] POPMHUPOBAHUS UX CTPATETUH.

B Hay4yHBIX HCCIEIOBaHUAX NPHU3HAETCHA, YTO CKOPOCTh U3MEHEHHUS MOJBI,
KaK KJIIOUEBOro (pakTopa, 3aBUCUT OT CKOPOCTH pa3BUTHS IPOU3BOJICTBA
accoptuMmenTa (obpasna) onexnabl. [Ipouecc pa3paboOTKu acCOPTHUMEHTa OJEXKIIbI
(omuoit monmenu) B 1970 romy 3ausan 6 mecsiueB, a B 2000 rony — 6 Henenb. B
HACTOAIIEE BPEMsI Ha ATOT MPOIECC JOCTATOYHO 6 yacoB. KitoueBbie 0COOEHHOCTH
O€HUMapKUHTa POSHUYHON TOPTOBIIHU OJEKI0N TAK)KE CTAIM KIIFOYEBBIM BOIPOCOM,
KOTOPBI HEOOXOIMMO HU3YUUTh, YTOOBI aJalTUPOBATH MOJAEIN OJEKIbl UMEHHO K
M3MEHEHUSAM MoAbpl. Ha omepaTMBHOM YpOBHE IIpU OIPENEIEHUN CTPATETHH IO
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oOpasliaMm OAEXKIbl JJi1 HOBOIO CE30HA MPOU3BOAMUTENb JOKEH ONMUpaThCcs Ha
cienyromue (hakTopbl: oOpasell OIeXkIbl, ONPENEICHHBI HAa OCHOBE PHIHOYHBIX
JTaHHBIX, JOJDKEH OBITh pa3MelleH Ha HCCIEAyeMbli pBIHOK B TEUCHHE
COOTBETCTBYIOIIETO Tepuojga BpemeHH. Mcxoms ©3 3TOro, OINeparroHHYIO
JeSITEIbHOCTh IaHHOTO TpolLiecca 1enecoo0pa3Ho MpeACcTaBUTh 1o puc. 1.

Hauvauto ce3oHa Texyuree Bpems \
® o ® >
IIponomxenue
ce30Ha
A
KOCTIOM 00yBb pybamka | mHIKaK .. 'S
e - =< ~
s ~
” Bechb N\
00yBb || pybOaimika | KOCTIOM | caroru ' \
Y aCCOPTUMEHT '
N \ ,
TPUKOTAX || TOIOBHO caroru HIISIAa . OACKIbL L
v i vhon NG Pt
: Y '] v
Obpa3ern ToBapa
Awnanus | Perienne no - p ; ;1 fv
aCCOpPTHUMEHTA 3a g JTUHAMHKE JUIL POSHAYHON
e ——— ACcCNANTUAMAITA TODTOBJIHU

Puc.1. IIpobsieMa TMHAMUYHOCTH ACCOPTUMEHTHOM CTPYKTYPbI HA PbIHKE
roTOBOM 0ekRABI 2

CornacHo pucyHky, T — ce30HHBIN nepuoi, N — UMEIOIIUNUCS aCCOPTUMEHT B
PO3HHYHOW TOProBie, S — BECh ACCOPTUMEHT, NpeiJiaraeMblii B TIEPCIECKTHBE.
®opMUpPOBaHHE KOHKPETHOTO HAOOpa aCCOPTUMEHTA OJICK/IbI C TOMOIIBIO aHAIN3A
W3MEHEHH  acCOPTUMEHTa B  Hayaje Cce30Ha M  TeKyllero nepuoaa
paccMaTpuBaeTCsi KaK OCHOBHasi MpoOJieMa, M OSTOT TPOLECC OMpenemseTcs
aHAJIN30M OCOOCHHOCTEN CTPYKTYpPHBIX WJIM CE30HHBIX U3MEHEHUN acCCOPTHUMEHTA.
[Ipn wm3yuyeHHUH OCOOCHHOCTEH CE30HHBIX W3MEHEHHHM acCOPTUMEHTa OBbLIO
MIPOBENIEHO OOJIBIIIOE KOJIMYECTBO HAYYHBIX WCCIIEIOBAaHUN, TMpU pa3paboTke
MapKETUHTOBBIX CTpaTeruiéi MO OCOOCHHOCTSIM  CTPYKTYPHBIX H3MEHEHHI
IPOBEJICHO HENOCTAaTOYHO HCCieAOBaHU. B cBow odepenap, HeE yTparuia
aKTyaJIbHOCTH pa3paboTKa METOI0OB HCCIEOBAaHUS IO BOMPOCY (hopMUPOBaAHMS
MapKETUHTOBBIX CTpAaTerMii Ha OCHOBE COCTaBa aCCOPTUMEHTA  OJIEXKIbl
MOTpeOUTENICH U €ro N3MEHEHUH.

B MapkeTHMHTOBBIX HCCIEIOBAHUAX COLMAIBbHBIE (HDAKTOPHI HEpPa3pbIBHO
CBSI3aHbI C OTHOLIEHUEM NOTpeOuUTENeH K ToToBOM ofexae. OJHUM U3 COLUATIbHBIX
(GhaKkTOpOB, BIUAIONIMX HA MOTPEOUTEIBCKUI CIPOC HAa PHIHKE TOTOBOM OJEKIIBI,
ABJIIETCSI TOTPEOJIEHUE CO CTOPOHBI OKpyXkaromux. Ha pemenus norpedureneii B
OOJBIICH CTENMEHW BIMSIOT MOKYIKH TeX, KTO ero okpyxkaeT. CyTh B TOM, 4TO
MOKYIKA OJEXKbl, B HACTOSIIIIEE BPEMSI HE CBA3aHO C TEKYIIIUM J0XOJ0M JIIOJEH, a ¢
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TE€M, KaKyl0 OJEXAYy TMOKYMalT COCEeOu B JaHHbII MOMEHT. COIacHO 3TOMY,
MOTPEOUTENH «KUBYT B TOHKE» C OKPYKAIOIIIUMH.

HekotopsiM mOTpeOUTENIM HPABUTCSA TMOApPAXaTb MHOTHUM, W MHOTHE
IPEINOYUTAIOT MOJydYaTh TO, YTO OHHU IMOKYyMaloT. Btopoil Tum morpedureneit
XO4eT BBIICIUTHCS CPEIU OCTAIBHBIX W, HAKOHEIl, €IIe¢ OJHA KAaTerOpHs JIHII,
KOTOPBIE TMPEANOYUTAIOT JIEMOHCTPATUBHOE TMOTPEOJICHUE TIOA  BIHSCHUEM
BBICOKOTO YpOBHS OnarococtostHus. Vcxomss W3 3TOro, aBTOp pa3meiui CIpoc,
KOTOpPBIN (hOpMHUpYETCsl TOJ BIUSHUEM COLMAJIBHBIX (PAKTOPOB B MOTPEOICHUU
TOTOBOM OJICX/Ibl, HA TPU KATETOPHUU:

1. Tlpu sddexre crnemoBaHus 3a TONMNOW, MOTPEOUTENH CTPEMHTCS HE
OTCTaBaTh OT TOJIBI U MOJIbI, CTPEMSCh MOKYIATh TO, YTO MHOTHE MPEATIOYUTAIOT.
[Ipu 5TOM €ro MoKymnareabCKoe MOBEACHUE CTAHOBUTCS HAMPSMYIO 3aBUCUMBIM OT
MHEHUS JApyrux. ODQdeKT cienoBaHus 3a TOJMONM OTHOCHTCS K 3ddexry,
CBSI3aHHOMY C TTOBBIIICHHBIM CITPOCOM TIOTPEOUTEINS Ha OACKITY, KOTOPYIO MHOTHE
TTOKYTIAIOT TIOJ] BIMSIHHUEM OOIICTIPUHSITHIX HOPM.

2. Ilpu s>dpdexre CHoba y moTpeOUTENs BO3HHMKACT CHUIBHOE >KEJIaHHe
BBIZICIIUTBCST U3 OKPY)KEHHUS. 37eCh TOXKE €ro BBIOOp 3aBHCHUT OT ITOBEACHHS
OKpYXarolIuX, HO 3TO0 oOparHas 3aBUCUMOCTb. DPdexr CHOOa mnpeacTaBisieT
co00i 00paTHOE W3MEHEHHUE CIIPOCA MO/ BIUSHUEM TOTO, YTO APYTUE JIFOAU HOCST
3Ty onexay. To ecTh, ecii OKpy>KaloIue yBeIuyar 00beM CIpoca Ha 3Ty OACKY,
CHOO COKpaTuT ee Wi BOOOIIEe OTKAXKETCS OT MOTPEOICHUS.

3. Dddexr Bebmena (mpoumsommpio or mMmenn T.Bebnena) orHocuTcs K
HOIIICHUIO JIEMOHCTPAaTUBHOM OJEXK[bI, TMpecieayromed I1einb MPOU3BECTH
HEW3MIIauMOe BIIEYATIICHUE B TOTOHE 3a mpecTuxeM. [Ipu sTom 1eHa TOBapa
CKJIQJIbIBACTCS M3 JBYX YacTCH: pealbHOM IICHBI M TMPECTHKHOU IeHBI. D(PheKT
Bebnena orpaxkaeT 3pQeKT, CBI3aHHBIN C YBETUYEHUEM MTOTPEOUTEIHCKOTO CIIpOCca
W3-3a JIOPOTOBHU3HBI TOBApA.

B Xxome wucciaemoBaHus TMOCTpOEHA OKOHOMETPHYECKAs MOMACHIb IS
pa3pabOTKM TPOTHO3HBIX 3HAYCHUHN NEATCIBHOCTH TEKCTHUIIHBHOTO TPEIIPUATHS
«bobomibek» Ha creayronmi nepuoa. B TaHHOM HCClEIOBaHMM HCIOJIb30BaHA
MOJICTTb  PACTIPEIEICHHOTO Jlara, KOTOpash HCIIOJIB3YETCS B DKOHOMHYECKUX
WCCJICIOBAaHUAX KaK Ba)KHBIH MHCTPYMEHT JUIS OTNPEACIICHUS BIHMSHUS JTaHHBIX 3a
MIPOIILIBIC TIEPUOABI HA TIOKA3aTeIN TEeKyIIero rnepuoaa. C moMoImb 3TO MOIETH
KOJIMYECTBEHHO OIICHEHO BIUSHHUE OO0bEMa DJKCIOPTa, OCYIIECTBICHHOTO
KJIFOYEBBIM TOPTOBBIM MapTHEpaM, Ha 00bEM MPOM3BOJCTBA B TEKYIIEM IEPHUO/IE.
[Ipu »TOM 00BEM 3KCHOpPTa BBHIMOMHSAET BAXKHYIO (PYHKIIMIO IO OpraHU3aIiH
MIPOU3BOJICTBEHHOM JCSITEIIBHOCTH B TEKYIIIEM TIEPHOJIE.

[[Inpoko UCTIONH30BATHCH METOJBI HHTEPIIOSIUN, B TOM YUCIIE JTUHEHHA,
napabonuueckass U TOJNyJIUHEHHAs WHTEPIOSIMU. BpiOop MX THMa 3aBUCHUT OT
3aKOHA M3MEHEHHUs TIEPEeMEHHBIX BO BpPEMEHHU. B HCCIIEIOBaHMM HCITONH30BAICS
METOJ] TIOMYTMHCHHOW WHTEPIONSAIMA 110 3aKOHYy W3MCHCHHS OCHOBHBIX
HPKOHOMUYECKHX MTOKa3aTesICH IPeapUsATHS BO BPEMCHHU.

B HameM wucciemoBaHUM MBI ONPEICTMIIA OCHOBHBIE SKOHOMHYECKHE
MOKa3aTeJ M MPOU3BOICTBA IPeANpUsITHs «bo0ombex» cleayomum oopa3om:
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Y — 00beM BbINIyCKa MPOIYKINH (pe3yivmupyowuil pakmop), 11T.;

X1— TOproBoeiii 000poT (Hezasucumasn nepemennast), MiH.A0L.CIIA;

X2 — OKCIOPT B  OCHOBHBIE CTpaHbl-apTHEpbl, MJH.Jou1.CIIA
(nezasucumasn nepemennas),

[To xapakTepy SKOHOMETPHYECKHX METOAOB, YTOOBI BBISBUTH, HYTO
JorapuMUpOBaHUE TIEPEMEHHBIX JaeT JIydlIuid  pe3yibTar, B  HaIleM
WCCJICIOBAHUH TTOCTIE JTOrapru(pMUPOBAHKS OCHOBHBIX TIEPEMEHHBIX MPEATPUITHS B
KOPPEJSIIIMOHHO-PETPECCUOHHOM ~ aHAJIM3€ HCIOIB30BATIUCh IKOHOMETPUUECKUE
METO/IbI.

KoadpduuneHTsl SKOHOMETPUYECKOM MOJENH MPOBEPEHBI MO KPUTEPHUIO
CrplofileHTa W BBIABIEHO, YTO OHHM CTaTHCTHYECKHM 3HauyuMbl. Ilpu sTom
CTaTUCTHYECKUE 3HAYCHHUS Kaxaoro koddduiueHta ObUIA BBIIMIE KPUTHUYECKUX
3HaueHui B Tabnuue (fjapie=2,3), 4TO yYKa3bIBa€T Ha UX HAJECKHOCTh B aHAIM3E. DTO
MIOJITBEPAIIO POJIb TEPEMEHHBIX, HCIOIL3YEeMBIX B MOIETH, B (OPMHUPOBAHUHU
TEKyIlero oobemMa mpou3BoAcTBa (Tadi.2).

ITo pe3ynbraramMm SKOHOMETPUYECKON MOJIENIH, MPEICTABICHHON B TabmuLe 2,
BBISIBJICHO, YTO YBEJIMYEHHE oObeMa Mpou3BojAcTBa Ha 1% B mpouuioM romy
IPUBOJUT K YBEJIIMUEHUIO 00beMa MPOU3BOACTBA B cpeaneM Ha 0,45% B Tekyiiem
nepuoae. Kpome Toro, sKCIopTHasl ACATEIBHOCTh NPEANPHUATHS B MPEABIIYIITHE
rogbl C OCHOBHBIMH TOPTOBBIMH CTpaHAMH-TIApTHEpAMU MOXKET OKa3aTh
MOJIOKUTENILHOE BIUSHUE Ha paclIUpeHue MPOU3BOJACTBA B TEKyleM rnepuone. B
YaCTHOCTH, OOHApYKEHO, YTO KaXKIbIM MPOIEHT IKCIOpPTa B IMPOILIOM TOMY C
OCHOBHBIMH TOPTOBBIMH CTpaHaMHU-TIAPTHEPAMU MOKET MOBIHUATH HAa YBEITUUYCHUE
npou3BoACTBa B cpeaHeM Ha 0,82% B Tekyllem nepuo/e.

Tabéanna 2
Pe3yJ1bTaThl perpeccHoOHHoi Moaesn >/

IlepemenHbIC Kos¢gpunuenrtsi Crannaprusie | kpurepuii T- P-3nauenne
OIIHOKHU CTYIeHTa
0,45 0,12 3,75 0,01
Ln(Yt-l)
0,82 0,32 2,56 0,03
Ln(Xat-1)
Koncranra 3,24 1,23 2,63 0,03
R-xoadduniment 0,997 Cpennee 3HaYCHHE 3aBHCHMON 7.025
meTepMUHAIIIN MepeMEeHHON
CKOppEeKTUPOBaHHBIN R- CraHgapTHOE OTKJIOHEHUE
ko3 punrent 0,996 3aBUCUMOM NIEPEMEHHOM 0,682
meTepMUHAIIUN
CranmapTHas ommOKa 0044
perpeccun '
KBanparnyHas cymma O0CTaTKOB 0,016
JlonrocpouHas 0.001
TrcIiepcus !

2" Pa3paboTaHO aBTOPOM Ha OCHOBE OCHOBHBIX DKOHOMHYECKHUX MOKa3aTee TEKCTUIIBHOTO TPEAIPHSITHSI
«bobombexy.
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In(Y,) = 3,24+ 0,45 = In (Y,_,) + 0,82 * In (X,,_,) .
(1,23) (0,12) (0,32) 1)

C noMomnipio TPEHJ0BOW MOJIENH OIMpPEAENICHbl MPOTHO3bI 00BEMOB JKCIIOPTA
Ha 2024-2030 rogel. B wacTHOCTH, B COOTBETCTBHM C MOEIbI0 TpeHaa (2)
CIIPOTHO3UPOBAHO, YTO €ciu B iepuoa ¢ 2025 no 2030 rox npeanpusiTue yBEIUUUT
00BEMBI IKCIIOPTa B OCHOBHBIE CTpaHBI-MapTHEPHI OoJiee uem Ha 14% B roa, To K
2030 romy oObeM 3KCIOpTa OCHOBHBIM TOPIOBBIM MapTHEpam gocTturHeT 14,5
miH. goJu1. CIIIA.
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Puc.2. IIporuo3npie 3Ha4eHUs 00bEMOB MPON3BOACTBA HA NMPEANPUITHH
«Bo6omdex» Ha 2025-2030 rogui®

CHporHo3upoBaHO, YTO COXpPAHEHWE TEHICHIIMM K YBEIWYEHUIO OOBEMOB
HKCIIOpTa TPHUBEAET K 3HAUYUTEIHLHOMY YBEIMUYEHHUIO OObEMOB IMPOU3BOJICTBA HA
TEKCTUJILHOM mpeanpusatu  «bobombex» B OmmKaliliue Trojbl. YBEIHMYCHUE
o0bemMa HKCIOpPTa CIIOCOOCTBYET MaTbHEUIIIEMY YBEIIMYEHUIO TIPOU3BOJCTBEHHOTO
MOTEHIMaJla MNPOAYKIMU, OKa3blBasl IOJIOKUTEIbHOE BIUSHUE HA BHYTPEHHUE
MPOM3BOJCTBEHHBIC Mpoliecchl. B yactHoctH, ecnmu B 2024 rtomy oObem
npousBoacTea coctaBun 4002 enuHunel nponykuuu, 1o Kk 2030 rogy oxuumaercs
YBEIIMYEHHUE 3TOr0 nokasarens B 3,4 paza wim 10 13710 egunui.

[ToTeHuman pa3BUTHS TOPTOBIM HA OHJAWH-PBIHKAX IMO3BOJISIET HE TOJIHKO
YVIOBJIETBOPATH MOTPEOHOCTH HACEIEHUS, HO U pa3BUBaThCs. B Hailel pecnyOnuke
chepa OHJIAMH-TOPTOBIM €LIE HEAOCTATOYHO H3y4eHa, YTO MPEACTABIAET COOOM
MpoIIECC, KOTOPBIM HEOOXOAMMO OINpPEACTUTh U U3y4uTh. MBI pa3paboTanu IjiaH
MOBBIIIIEHUS KOHKYPEHTOCIIOCOOHOCTH PhIHKA TOTOBOW OJICXKIbI U BHEAPECHUS €T0
MPUHIUIOB U CTPATETUI B YCIOBUSIX HHTETPALIMU IS TEIbHOCTH OHJIANH-TIPOIAXK C
MpOIECCAMU  MApPKETUHIOBBIX MCCJIEAOBAHUNM M BHEAPWIM PE3YJIbTaT 3TOU
CTPaTerMuecKorl JESITEIbHOCTH B JEATEIbHOCTh IO PA3BUTHI0O TOPIOBO-

28 Pa3paboTaHO aBTOPOM Ha OCHOBE OCHOBHBIX DKOHOMHYECKHUX OKa3aTeael TEKCTUIHHOTO MPEATPHUSITHS
«bobombexy.
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MPOU3BOJCTBEHHOTO IIeHTpa «bobombek» Yukynykckoro pairioHa depraHckoi
00JIacTH.

[IpennpusiTie OpUEHTUPOBAHO HA YCTPAHEHUE CTPYKTYPHI OOJBIINX PUCKOB
B Iporecce paboThl U JOBEACHHE MPOAYKIMH JO0 YPOBHS 3KCIOPTa M MUMIIOPTA.
Mopenu nuBepcUPHUKAIMN TPEANPHUITHIA O TPOU3BOACTBY TOTOBOM OIIEHKIbI
CJIEIYIOILHE:

1-Monens. PedopmupoBanue cHUCTEMBI YIpaBICHUS MPOU3BOJICTBOM
TOTOBOM OJEXBI C BHEAPEHHUEM IIEPEIOBBIX TEXHOJIIOTUI YIIPaBICHMUS;

2-moznenb. Pa3BuTHe JEATENbHOCTH KilacTepa Ha OCHOBE HHTETpaluu
IIPOU3BOJICTBA OT BBIPALIMBAHUS XJIONIKA-CHIPIIA 10 IPOU3BOJACTBA TOTOBOM OJEXKIbI
C BBICOKOH J100aBJIEHHOM CTOMMOCTBIO;

3-Monenb. PacmmpeHue mnpou3BOACTBA TOTOBOM MPOAYKIHMH C BBICOKOM
N00aBICHHONM CTOMMOCTBIO 3@ CUET COKpAllleHUs W JHUBEPCU(UKALUU HKCIOPTA
OTE€YECTBEHHOTO ChIPhS U NOTyPadbpUKaTOB,;

4-mopenb. [loBblieHMe  ypoBHSL NepepabOTKM  XJIONKA-BOJIOKHA U
ITOCTETIEHHOE COKPAIIEHNE IKCIIOPTA XJIOMKA,;

5-Monens. Pa3BuTue ypoBHs MPOU3BOACTBA LIETKA U TyTOBOTO HIEJIKONPSAA,
NOBBIIICHUE YPOBHS MEPepadOTKU IIEIKOBOM MPOAYKIMH M IOCTEINEHHOE
COKpAILIEHHUE €€ HKCIOPTa, MPOU3BOICTBO MOTPEOUTENHCKUX TOBAPOB U3 IIEJIKOBOM
IPOAYKIMHU, OOECreYeHne KOHKYPEHTOCHOCOOHOCTH NPOAYKIMH M PaCIIUpEHHE
PBIHKOB COBITa;

6-monenb. JlanmpHeillias TapMOHHM3alMSg CHUCTEMbl CTAHJAPTU3ALUU U
cepTu(UKAUUM  TEKCTWJIBHOM  MPOMBIIUIEHHOCTH B COOTBETCTBUU  C
MEXIyHapOIHBIMU TPEOOBAaHUSIMU U CTaHIApTaMUu;

7/-mMonenb. OOecriedeHue CcOATaHCUPOBAHHOTO paCHpeeCHUsI ChIPbs U
pa3MelleHue NPEANpPUITHI, CO3IAHHBIX B OTPACid, C Pa3BUTUEM MaTe€pUajbHO-
TEXHOJOTUYECKON U MHKEHEPHOU NH(PPACTPYKTYPHI.

CuurtaeM 1enecooOpa3HbIM OOOCHOBAaTh CJEAYIOLIME MPEIJIOKEHUS TI0
MOBBIIIEHUIO KOHKYPEHTOCHOCOOHOCTU MPEANPUATHIA MO MPOU3BOACTBY TOTOBOM
OZIEHKIbI:

pa3BUTHE HABBIKOB pa0OThl ¢ MAapKETUHTOBOM CIYXOOW Yy CHELHAIMCTOB
HKCMOPTHOTO OTAENIa C YYETOM TOT0, YTO OoJiblIasi 4acTh MPOAYKIIMU KOMIIAHWUU
OpPUEHTHPOBAaHA HA IKCIIOPT;

3¢ (PeKTUBHOE HCTIONB30BaHNE COLUAIBHBIX CETEH, pa3MelIeHUe MPOAYKIINU
Ha MHTEpPHET-caliTe NpEANpusiTUs, MNpeAocTaBieHUEe Oa3bl JAaHHBIX, TAKOH Kak
ONMCAHUE MPOAYKIIMHU U YPOBEHb Kaue€CTBAa MPOAYKIIMH, IPOU3BICTBO NPOAYKIIUHU B
COOTBETCTBMM €O cTraHaapramMu I[SO, ¢ y4eToM MHOXKECTBa BO3MOXHOCTEH IS
MOBBIICHUS Y()PEKTUBHOCTU PEKIIAMBI,

pa3zpaboTKa CTpaTerMyecKux IUJIAaHOB JJs  KaXJIOro OTaena Ul
KOPIIOPATUBHOIO Pa3BUTHUS;

oOecrieyeHne KOHKYPEHTOCIIOCOOHOCTH, MEPECMOTP COAEPKAHUS TPYAOBBIX
pacnopsiiKOB JUIsl paOOTHUKOB U BHeIpEHUE TpeOOBAaHUI 110 MOBBILICHUIO KaueCTBa

MPOYKLHUH;
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MOBBILIEHUE OTBETCTBEHHOCTU PAa0OTHUKOB U OOCIYKUBAIOLIETO ME€pPCOHAsa
10 MPEeIyNpPexACHUI0 (PAKTOPOB, HETATUBHO BIUSIONIMX HA UMUK MPEANPUATHS,
TaKMX KakK HCIOJb30BaHUE IIPU MNPOU3BOACTBE NPOAYKLIHH COpTa XJIOIKA,
COOTBETCTBYIOLIEIO TUILYy HPSIKH, 3alPET HA UCIIOIb30BAHUE OCTATKOB, 3alpeT Ha
CMEILIMBAHUE PA3JINYHBIX BUAOB IIPSIKHU;

OPUBO3 B TEKCTHIBHYIO OTpAcib COBPEMEHHYIO TEXHHKY H3 HauOosee
Pa3BUTBIX CTpPaH W HaJIaXXUBAaHWE IIPOU3BOACTBA NPOAYKLIHH, MaKCHUMAJIbHO
UCIIONB3Ysl IIPEUMYIIECTBA, IPEA0CTABIIIEMBIE OTPACIIU.

3AK/IIOYEHHUE

Ha ocHoBaHuu pe3ynpTaroB HccienaoBaHus cHOPMYIMPOBAHBI CIEAYIOIINE
OCHOBHBIE BBIBOJIbI:

1. 3acimyxuBatOT BHUMAaHUA TPU OCHOBHBIC YACTH MAPKETUHTOBOW OCHOBBI
NPEANPUATUN, MPOU3BOJAIIMX TOTOBYK) OJEKIY: CHCTEMA YIPAaBICHYECKOU
JNEATEIBHOCTH, OPTAaHU3ALMOHHO-TEXHUYECKUE MEpPONPHUATHAS W  BHEIPEHHE
KaueCTBEHHON KOHKYPEHTOCIIOCOOHON MPOAYKIIMH 3a CUET IITyOOKOW mepepadoTKu
MECTHOTO ChIpbSi. BcCe 5T KOMIOHEHTHBI COCTABISIIOT €IWHYK) CHCTEMY,
(GYHKIMOHUPYIOLIYIO B cepe MPaKTHYECKOM AeATeIbHOCTU opraHu3anuu. [lpu
TOM Ha MEpPBOE MECTO CTAaBATCA MOTPEOUTEIBCKUE MOTPEOHOCTH W PHIHOYHBIM
CIIPOC, a camO IPOU3BOJCTBO IIOAUMHAECTCA CIPOCy. Bece Tpu acnekra MapKeTUHTa
TECHO CBSI3aHbl U UMEIOT OOJIBIIIOE B3aMMOCBSI3aHHOE 3HAYCHHUE.

2. OCHOBHBIMH  YCJIOBUSIMH BO3HUKHOBEHHSI MapKETHHIA SIBIISIFOTCS
IIPEBBILIEHUE CIIPOCca HAJ IPEMIOKEHUEM, T.€. HAJIMYME HACBIILIEHHOTO TOBAPAMU U
ycllyramMd  pbIHKA, 310poBasi  KOHKYPEHLHsS  MEXIYy  IPOU3BOAUTEISAMU
NOTPEOUTEIHCKUX TOBAPOB, pa3BUTAasl PbIHOUHAA MH(pPACTPyKTypa, BKIIIOYAIOIIAs
UH(QPACTPYKTYPHBIA MApPKETUHI, XapaKTEePU3YIOUIUICSA MOBBIIIEHUEM YPOBHS
YKW3HU HACEJICHHS U, COOTBETCTBEHHO, ITOBBIIEHUEM CIIPOCA HA IPYTHE OTPACIIH.

3. BO3HHKHOBEHHE WHTEPHET-MAapKETHHIA KaK KOHKPETHOW CHCTEMBI,
METOJ]a YNPABJIEHUSI MAaPKETUHIOM, pELIEHUEM KOTOporo sipisiercs 3¢hdexkTuBHOE
HaJla)KMBaHUE OHJIAMH-TIpofax Ha pa3auyHbeix caitax Uz Electron wu
NPEeIOTBPAILICHHE YCIOXKHEHUsI TaKOM MpoOJIeMbl, KaK pelIeHUE MOTEHIMATbHBIX
MIPOU3BOJICTBEHHBIX U PHIHOYHBIX MPOOIIEM.

4. HeoOxomMa oreHka 53(Q¢GEKTUBHOCTH TIPOU3BOJCTBA U  pealu3aliu
TOBAPOB 3a CUET OBICTPOTO PaCHIUPEHHS ACCOPTUMEHTA XO3SHCTBYIOIIETO CyObeKTa
B IIpolLeccax MPOU3BOACTBA TOTOBOU OAEKIbI;

5. MapxkeTuHroBasi cTparerusi Nnpus3BaHa HE JOMYCTUTh BO3HHUKHOBEHUS
Cepbe3HBIX MPOOIEM, CBA3aHHBIX ¢ HEOOXOAUMOCTHIO OCBOCHMS U UCIIOIb30BAHMUS
MapKEeTHHIa KaK PhIHOYHON KOHUEMIINY yIPaBICHUS, BHITEKAIOIICH M3 3aKOHOB U
MPUHIIMIIOB PBIHKA, CBA3aTh CPEepy MOJHOIEHHOTO PHIHOYHOTO MPOM3BOJICTBA CO
chepoii morpebiieHusi, 00CCIIEYUTh ONTUMAabHbIE COOTHOIICHHUS MEXIYy HHUMH,
HaIpaBUTh IPOU3BOJCTBO HA YIOBIETBOPEHUE MOTPEOHOCTEN MOTPEOUTES.

6. MapKeTUHT UrpaeT posib PEeryasiTopa NpsAMOd U OOpaTHOM CBSIZH MEXKAY
noTpeOJICHHEM W TMPOU3BOACTBOM HA PBIHKE TOTOBOM ONIeXIbl. AKTUBHOE €ro
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UCIIOJIb30BAHUE TI03BOJIAET MPOU3BOAMUTEIO CTPOUTH CBOKO JIEATEIBHOCTHh Ha
OCHOBE KOMIIJIEKCHOTO y4eTa MpaB norpeduTeneil, Haubosiee palMoHaIbHO peliaTh
poOJIeMbl pbIHKA, MAKCUMAJIbHO MCIIOJIB30BATh BCE BO3MOKHOCTHU JJIsl OJTYUYEHUS
NpUOBUIM, IJIAHUPOBATh JAESATEIBHOCTh C YYETOM HaMEYarouuXxcs TEHIAEHUUN
Pa3BUTHS PHIHKA.

7. B 3aBUCHMOCTH OT YpPOBHS pa3BUTHS MAapKETUHIA, CTENEHU €ro
BOBJICUEHHOCTU B MPAKTHKY AEATEIBHOCTH MPEANPUATHI, IIMPOKOE MPUMEHEHUE
NOJy4YyWsia OIEHKa YPOBHS pAa3BUTHS PBIHOYHBIX OTHOIIEHUH, a Takke
KOpIIOpaTHBHAsl, JejoBas W (QyHKUHMOHAJIbHAs CTpATerusi JMBEPCUPUKALUH
OpEIIPUATUN, TEUCTBYIOINX HAa PhIHKE TOTOBOM OZIEXK/IbI.

8.  Pazpaboranbl = MeTOABl  OpraHM3alMM  BBICOKOTEXHOJOTUYHOIO
IIPOM3BOJICTBA B LEJSIX NOBBILIEHHUS] KOHKYPEHTOCIIOCOOHOCTH TOTOBOW OJI€XK/IbI, Ha
OCHOBE MAapKETHUHIOBBIX MCCIIEIOBAaHUN W €€ NPHUHIMIIOB, HAJIAKEHA IPAKTHKA
JOPOXKHOU KapThl JIs1 KIIUEHTOB.

9. BHempeHue HOBOrO THNa NPOU3BOACTBA TOTOBOM OIEKIbI B
KOHKYPEHTHBIX PBIHOYHBIX IIpolLEccaX, DIIYyOOKOH NepepadOTKH Pa3IuYHOrO
MECTHOTO CBIPbS, CO3[JaHUE BHYTPEHHErO MOTEHLMaja MAapKETUHra Ha OCHOBE
JEMOHCTpALMK HAaIllUM paOOTHUKaM, MPUAAHHE €My HOBOIO IJlaMypa clioraHa,
CTaHET MPUYMHON 3aBOEBAHUSI MHPOBOTO pBHIHKA HOBBIM HMEHEM, HOBBIM
UMUJIKEM.

B nenom, muist Toro, 4toObl MPOBEAEHHOE HAMU HcciieoBaHue Jai 3G deKT,
HEOOXOAMMO  TIOBBIIIEHHE  MAapKETUHIOBOIO  NOTEHIMana B IMpoIecce
CTUMYJIMPOBAaHUS TOTOBOM OJEXKIbI, OOOTralieHWe HalMOHAJIBHOTO pbIHKA
KaueCTBEHHOH MPOIYKIUEH, MOBBIILIEHUE TOBAPHOIO MOTEHIIMANa OpeHaa, UIsl Yero
JTy4IlIi€e CHEIHATNCTBl U MApKETOJIOTH JOKHBI paboTaTh coO0IIA.
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INTRODUCTION (PhD dissertation abstract)

Relevance and demand for the dissertation topic. The global ready-made
garment industry has grown at an average annual rate of over
3 percent over the past 10 years , with sales volume reaching 2°US$673 billion *in
2023. Currently, ready-made garments account for 5 percent of global merchandise
trade and 7 percent of manufactured exports. 26 percent of the world's ready-made
garments are sold through e-commerce. 75 percent of the world's foreign trade in
ready-made garments comes from labor-intensive developing countries such as
China, India, Turkey, Korea, Bangladesh, Vietnam and Indonesia X. This calls for
the development of marketing strategies and more effective use of marketing
research in labor-intensive ready-made garment manufacturing enterprises in
developing countries.

In the world, marketing research is mainly focused on developing modern
marketing strategies for the sale of finished products, creating new product brands
and promoting them. Scientific research is aimed at making ready-made clothes
accessible to consumers in all respects. In developed countries, in the coming
years, marketing research is aimed at conducting electronic consumer surveys,
studying their attitudes to the quality of ready-made clothes, developing e-
commerce in ready-made clothes, and creating consumer-friendly platforms.
Research on the creation of new brands and logos is deepening.

The economic reforms carried out in Uzbekistan in the following years are
aimed at comprehensive improvement of the activities of enterprises producing
finished products. In particular, the Strategy "Uzbekistan-2030" notes: "bringing
the volume of added value in industry to 45 billion dollars and creating 2.5 million
high-income jobs, Bringing the level of yarn processing in the textile industry to
100 percent, establishing the production of 400 thousand tons of artificial and
mixed fiber to meet the demand for high-quality fabric, Comprehensive support for
exporters promoting national brands to foreign markets based on the idea of "New
Uzbekistan - a country of competitive products" 32, as well as a number of other
tasks related to this area of research on which work is being carried out.

This dissertation research to a certain extent serves the implementation of
the tasks defined in the decrees and resolutions of the President of the Republic of
Uzbekistan dated September 11, 2023 No. UP-158 "On the Strategy" Uzbekistan-
2030 ", dated January 28, 2022 No. UP-60 "On the Development Strategy of the
New Uzbekistan for 2022-2026 " , dated December 14, 2017 No. UP-5285 "On
measures to accelerate the development of the textile and clothing and knitwear
industry”, dated January 10, 2023 No. UP-2 "On measures to support the activities
of cotton-textile clusters, radical reform of the textile and clothing and knitwear

2https://insights.made-in-china.com/ru/2024-Global-Fashion-Market-Data-Report_PtTaLfoAmQDw.html.

SOWTO. International Trade Statistics. 2024. URL.: http://www.wto.org

SIWTO. World Trade Statistical Review. 2017. p 120-121/ https://www.wto.org///wts2024_e.pdf

%2Decree of the President of the Republic of Uzbekistan dated September 11, 2023 No. UP-158 “On the Strategy
“Uzbekistan-2030” . https :// lex . uz / ru / docs /6600413.
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industry, as well as further increasing the export potential of the sphere ", dated
September 16, 2019 No. PP-4453 "On measures to further develop the light
industry and stimulate the production of finished products”, as well as in other
regulations o-legal acts concerning this industry.

Correspondence of research to priority areas of development of science
and technology of the Republic. This research was carried out in accordance with
the priority area of development of science and technology of the Republic
"Spiritual, moral and cultural development of a democratic and legal society,
formation of an innovative economy.

The degree of study of the problem. Scientific and theoretical aspects of
the study of the competitiveness features of the ready-made clothing market are the
focus of research by many foreign scientists. In this regard, the scientific works of
such scientists as Mboya J , Cline W , Doeringer P, Crean , S . Dickerson K. G.,
Nordas H.K. , \erma S, Xiajun . A, Juyoung Lee , Dorothea " e H. , Mayukh D .
33, have become classics. Despite the significant contribution of the listed scientists
to economic science, they do not sufficiently take into account the specifics of the
corresponding conduct of marketing research to increase the competitiveness of the
ready-made clothing market.

In the countries of the Commonwealth of Independent States, such scientists
as E. Evgenievich, A. Statsura, Yu. Filyukov, I. Prazyan, T. Fradina, S. Genova
conducted research in *this direction. The scientific works of these scientists
provide scientific recommendations on the use of various methods for assessing
the competitiveness of the ready-made clothing market, as well as on the
application of marketing strategies. In the above-mentioned works, a systematic
analysis of increasing competitiveness based on marketing research and the
problems of determining strategies aimed at protecting the domestic market are
insufficiently studied.

3Mboya J. Determinants of Competitive Advantage in the Textile and Apparel Industry in Tanzania: The
Application of Porter's Diamond Model. British Journal of Economics, Management & Trade 7(2): 128-147, 2015;
Cline W. The future of international trade in textiles and apparel. Washington: In.International Economics. 1992.
225.; Doeringer P., Crean, S. Can fast fashion save the US apparel industry. Socio-Economic Review, 4(3), 2006.
353-377.; Dickerson KG Textiles and apparel in the global economy. 3rd ed. NJ: M$P—Hall.; Nordas H. K. (2004).
The global textile and clothing industry post the agreement on textiles and clothing. World and I, 7.; Verma S.
Export competitiveness of Indian textile and garment industry. Indian Council for Research on International
Economic Relations. Working paper no. 2002. p 94.; Juyoung Lee. (2013) Competitiveness of textile and apparel
industries in the United States and Japan. lowa State University. Digital Repository@ISU. Dissertations; Xiajun A,
Dorothe'e H. Assortment planning for vertically differentiated products. Production and Operations Management
Society. Vol. 21, No. 2, March—-April 2012, pp. 253-275; Mayukh D. Brand vulnerability to product assortments
and prices. Journal of Marketing Management, 2013 Vol. 29, Nos. 7-8, 735-754;

34Statsura A.l. Formation and development of competitiveness of business structure in the textile market. Dis. for
joint research degree of candidate of economic sciences - St. Petersburg. 2009; Filyukov Yu.K. Development of a
mechanism for managing the competitiveness of light industry enterprises based on improving methodological
approaches to its assessment and regulation. Dis. for joint research degree of candidate of economic sciences - St.
Petersburg. 2010; Prazyan 1.VV. Marketing support for the competitiveness of light industry enterprises. Dis. for joint
research degree of candidate of economic sciences - VVolgagrad, 2007; Fradina T.l. Methodology and methods for
managing the competitiveness of light industry enterprises in the context of economic globalization. Dis. for joint
research degree of doctor of economic sciences - St. Petersburg, 2010; Genova S. Optimization of the product range
planning process within the framework of the enterprise's marketing activities. Dis. for joint research degree of
doctor of economic sciences. — Chisinau, 2006.
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General aspects of increasing the competitiveness of industrial enterprises of
Uzbekistan based on marketing strategies are presented in the research works of I.
Iskandarov, S. S. Gulyamov, E. A. Abdullaev, A. Soliev, M. S. Kasimova, A. Sh.
Bekmurodov, B. N. Navruz-zoda, M. R. Boltabaev, R. S. Muratov and other
scientists *. Despite the scale of research works carried out in this direction, the
issues of studying the factors of increasing the competitiveness of ready-made
clothes in the local and world markets of modern Uzbekistan, increasing its socio-
economic efficiency through the use of marketing research, determining
assortment strategies, and developing the fashion industry have not been
sufficiently studied.

The connection of the dissertation research with the plans of scientific
research work of the higher educational institution in which the dissertation
was completed. The dissertation was completed in accordance with the plan of
scientific research work of the Tashkent University of Applied Sciences within the
framework of the scientific project No.OT-F1-154 "Improving the methodology for
assessing the impact of structural changes in the national economy on GDP
growth."

The purpose of the study is to develop scientifically based proposals and
recommendations for increasing the competitiveness of the ready-made clothing
market based on marketing research.

Research objectives:

Conducting marketing research to increase the competitiveness of the ready-
to-wear market and scientific research into its modern features;

Analysis of economic indicators of the Boboshbek industrial and trade
complex related to the production and sale of products;

Development of measures to increase the population's demand for the
consumption of domestic ready-made clothing;

Development of proposals for improving the leadership strategy for creating
domestic clothing brands and expanding the range of products based on the
development of the ready-to-wear fashion industry;

Identifying ways to improve marketing strategies for the consumption of
ready-to-wear clothing, taking into account such factors as the “living in a race”
effect with others, the following-the-crowd effect, the Snob effect and the Veblen
effect;

Development of forecast indicators for growth in sales volumes of ready-
made clothing until 2030 through the development of online trading in order to
increase the competitiveness of the ready-made clothing market .

®Bekmurodov A.Sh., Young Son Bae. Development strategy for the textile industry of Uzbekistan: Cluster
approach. Monograph. — Tashkent: TSEU, 2006. — 112 p.; Boltabaev M.R. Uzbekistan Republicsi tukimachilik
sanoati export imkoniyatlarini rivozhlantirishda marketing strategy: 1.f.d. diss. abstract — Tashkent: TDIU, 2005.—35
b.; Muratov R.S. Uzbekiston gishlog aholisi istemoli uchun engil sanoat mahosulotlari assortment shakllantirishning
regional aspectlari. 08.00.13—“Marketing” of the Ichthysosliga. I.f.s. ilmiy darazhasini olish uchun yozilgan diss. —
T., 2006. — 200 b.
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The object of the study is industrial enterprises for the production of ready-
made clothing in the Republic of Uzbekistan, including the Boboshbek trade and
production complex.

The subject of the research is the organizational and economic relations
arising in the process of improving the competitiveness of the ready-made clothing
market based on marketing research.

Research methods. The study used such methods as abstract-logical
observation, induction and deduction, analysis and synthesis, normative and
positive analysis, multifactorial correlation econometric analysis, comparative and
system analysis, economic-statistical analysis.

The scientific novelty of the study is as follows:

methodology for assessing the competitiveness of local manufacturers in the
ready-made clothing market, improved through the implementation of the pmr
system (product market regulation), based on regulating the product market
through marketing research;

justification of the feasibility of organizing sourcing companies that place
orders from brands for production based on franchising and outsourcing with local
enterprises, in cooperation with well-known international brands producing ready-
made clothing and home textiles;

justification of the feasibility of providing revolving credits to increase the
efficiency of knitwear garment production under two- or three-shift working
regimes;

implementation of "snob" and "veblen" strategies, based on principles of
survival in competition and achieving competitive advantage, as an optimal
approach to ensuring market superiority in the production of ready-made clothing
using marketing methods;

as part of enhancing the competitiveness of the ready-made clothing market,
forecast indicators for the growth of ready-made clothing sales volumes up to 2030
have been developed through increased turnover and export development.

The practical results of the study are as follows:

The practical significance of the research work is that the results of
marketing research in the ready-made clothing industry can be used to promote the
novelty of scientific activity, in connection with which, methodological and
practical recommendations for the implementation of marketing methods in the
ready-made clothing market have been developed. These recommendations allow
for the rational use of approaches promoting marketing to solve specific market
problems.

The reliability of the research results is expressed in the approaches used
as well as in the fact that the methods and theoretical data were obtained from
official sources, the effectiveness of the presented analyses and experimental work
was substantiated by means of mathematical-statistical and econometric methods,
and the conclusions, proposals and recommendations were implemented in
practice, the results obtained were confirmed by authorized structures.

Scientific and practical significance of the research results.
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The scientific significance of the research results is associated with the
development and application of a new methodological approach, the developed
methodological proposals, scientifically based recommendations and conclusions
on improving the scientific and methodological foundations of the industry,
including the theoretical and methodological approaches developed in it, are the
basis for developing strategic and comprehensive programs for diversifying the
activities of textile industry enterprises and improving the efficiency of managing
their economic potential.

The practical significance of the study is that the developed methods and
models for managing the processes of production diversification at textile industry
enterprises allow determining strategic guidelines and priority tasks in the
formation and development of comprehensive programs by the Cabinet of
Ministers of the Republic of Uzbekistan for the further development of industry
enterprises, as well as in the development of long-term programs and plans in the
activities of enterprises of the Uztekstilsanoat Association system and other
interested structures, and the research results can be used as a scientific resource in
conducting relevant research work, preparing educational literature.

Implementation of research results. Based on the obtained scientific
results and developed proposals for improving the use of marketing research in
increasing the competitiveness of the ready-made clothing market:

proposals for identifying, on the basis of marketing research, the marginal
propensity of consumers to consume domestic and foreign ready-made clothing, a
methodological justification for increasing the profits of enterprises from the sale
of finished products by increasing the consumption of domestic ready-made
clothing, as well as measures to increase the demand of the population for the
consumption of domestic ready-made clothing have been implemented in the
activities of the Boboshbek trade and production complex of the Uchkuprik district
of the Fergana region, which is part of the Uztekstilsanoat association (certificate
of the Uztekstilsanoat association dated May 3,
2024, No. 04 / 25-923).

As a result of the implementation of this proposal into practice, a strategic
direction of marketing research was developed to study the increase in demand for
products in the processes of product promotion strategies of domestic enterprises.
As a result of marketing research, as well as strategic principles, the average
annual growth rate of this trade and production center amounted to more than 40%;
proposals for improving the leadership strategy for creating domestic clothing
brands and expanding the range based on the development of the ready-made
clothing fashion industry have been implemented in the activities of the
Boboshbek trade and production complex of the Uchkuprik district of the Fergana
region, which is part of the Uztekstilsanoat association (certificate of the
Uztekstilsanoat association dated May 3, 2024, No. 04 / 25-923). As a result of the
implementation of this proposal into practice, in order to improve the quality and
ensure the competitiveness of the products, the enterprise has carried out measures
to implement a program for the localization of the production of finished products,
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semi-finished products, the provision of technical and technological, engineering,
design and fashion, advertising and consulting services. Under 153 projects
included in this program, products worth 1267.1 billion soums were manufactured.
As a result of the measures taken to expand the range of finished products and
support their production, the volume of consumer goods production reached
3703.0 billion soums;

recommendations on ways to improve marketing strategies for the
consumption of ready-made clothes, taking into account such factors as the effect
of "living in a race" with others, the effect of following the crowd, the Snob effect
and the Veblen effect, have been implemented in the activities of the Boboshbek
trade and industrial complex of the Uchkuprik district of the Fergana region, which
Is part of the Uztekstilsanoat association (certificate of the Uztekstilsanoat
association dated May 3, 2024, No. 04 / 25-923). As a result of the implementation
of this proposal into practice in the Boboshbek trade and industrial complex, the
level of taking into account social factors in the sale of ready-made clothes has
increased, and as a result of the application of the above marketing strategies, an
increase in the enterprise's profits has been achieved;

proposals for the development of forecast indicators for the growth of sales
volumes of ready-made clothing until 2030 due to the development of online
trading in order to increase the competitiveness of the ready-made clothing market
have been implemented in the activities of the Boboshbek trade and production
complex of the Uchkuprik district of the Fergana region, which is part of the
Uztekstilsanoat association (certificate of the Uztekstilsanoat association dated
May 3,2024, No. 04/25-923). Based on the results of these proposals, taking into
account the established forecasts, a development strategy for the enterprise until
2030 and its roadmap have been developed.

Testing of research results. The results of this dissertation have been
presented and approved at 2 international and 7 national scientific-practical
conferences.

Publication of research results. A total of 11 scientific works have been
published on the topic of the dissertation, of which 7 scientific articles were
published in academic journals recommended by the Higher Attestation
Commission of the Republic of Uzbekistan for publishing the main results of
doctoral dissertations, including 4 in national journals and 2 in international
journals.

Structure and volume of the dissertation. The structure of the dissertation
consists of an introduction, three chapters, a conclusion, a list of references and
appendices. The volume of the dissertation is 130 pages.
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