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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Dissertatsiya mavzusining dolzarbligi va zarurati. Bugungi globallashuv va
ragamli iqtisodiyot sharoitida media va mediareklama sohasi nafaqat axborot
tarqgatish vositasi, balki korxonalar faoliyatida muhim iqtisodiy resursga aylangan.
Zamonaviy raqamli iqtisodiyot sharoitida mediareklama korxonalarning bozor
muhitidagi raqobatbardoshligini ta’minlash, mahsulot va xizmatlarni iste’molchiga
samarali yetkazishning eng muhim vositalaridan biriga aylangan. Raqamli
marketing, kontekstli mediareklama, ijtimoiy tarmoqlar orqali nishonli auditoriyaga
murojaat qilish imkoniyatlari mediareklama faoliyatining strategik ahamiyatini
oshirmoqda. Xalqaro statistik ma’lumotlarga ko‘ra, 2023 yilda global mediareklama
bozori haymi 865 milliard AQSH dollarini tashkil etib, uning 65% dan ortig‘i digital
media orqali amalga oshirilgan'. Aynigsa, internet-mediareklama (search, display,
social media) segmentlari eng tez rivojlanayotgan sohalardan biri sifatida ajralib
turmoqda. Bu ko‘rsatkich mediareklamaning iqtisodiy salohiyati ortib
borayotganini, aynigsa, ijtimoiy tarmoqlar, qidiruv tizimlari, va mobil ilovalar orqali
mediareklama strategiyalari asosiy yo‘nalish sifatida garalayotgani tadqiqotning
dolzarbligini belgilab bermoqda.

Jahon tajribasida mediareklama bozori misli ko‘rilmagan tezlikda o‘sib
bormoqda. So‘nggi yillarda reklama byudjetlarining katta qismi an’anaviy
vositalardan raqamli platformalarga yo‘naltirilmoqda. 2024 yil yakunlari bo‘yicha
jahon mediareklama bozori hajmi 1,04 trillion AQSH dollarini tashkil etdi, bu
ko‘rsatkich 2023 yilga nisbatan gariyb 9,5 foiz o‘sishni anglatadi . Ushbu jarayon
global mediareklama industriyasi ragamli transformatsiya bosqichida ekanini
ko‘rsatadi. Soha tahlillariga ko‘ra, mediareklama xarajatlarining 60—65 foizi raqamli
platformalarga (search, display, social media, mobile) yo‘naltirilgan bo‘lib, bu
segment eng tez rivojlanayotgan yo‘nalish sifatida ajralib turmoqda. 2024 yilda
jahon bo‘yicha raqamli reklama sarflari 740,3 milliard AQSH dollariga yetdi, ya’ni
o‘tgan yilgi ko‘rsatkichdan 8,9 foiz ko‘pdir. Ulardan eng yuqori sur’atda
rivojlanayotgan segmentlardan biri ijtimoiy tarmoqlar reklamalari bo‘lib, ushbu
yo‘nalish bo‘yicha xarajatlar yil davomida 15 foizga oshgan?. Ushbu ragamlar shuni
ko‘rsatadiki, jahon amaliyotida mediareklama nafagat mahsulot va xizmatlarni
iste’molchiga yetkazish vositasi, balki korxonalar raqobatbardoshligini belgilovchi
muhim strategik omil sifatida shakllanmoqda. Shuningdek, ragamli video reklama
va mobil ilovalar orqali amalga oshirilayotgan reklama kompaniyalari ham sezilarli
o‘sish tendensiyasiga ega ekanligi muhim ahamiyat kasb etmoqda.

O‘zbekiston sharoitida ham mediareklama faoliyati so‘nggi yillarda jadal
sur’atlar bilan rivojlanib bormoqda. Internet infratuzilmasining kengaytirilishi,
mobil texnologiyalar va ijtimoiy tarmoglarning ommalashuvi natijasida korxonalar
o‘z  mediareklamalarini  an’anaviy  vositalardan = raqamli  kanallarga
yo‘naltirishmoqda. Milliy statistika qo‘mitasi ma’lumotlariga ko‘ra, 2023 yilda

! https://www.visionresearchreports.com/digital-advertising-market/41044?utm_source=.com

Digital Advertising Market (By Platform: Computer, Smartphone; By Format: Text, Image, Video; By Type; By End-
user) - Global Industry Analysis, Size, Share, Growth, Trends, Revenue, Regional Outlook and Forecast 2024

2 https://www.emarketer.com/content/global-ad-revenues-hit--1-trillion-milestone-2024--says-groupm-forecast.
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mediareklama xizmatlari hajmi 1,1 trillion so‘mdan oshgan bo‘lib, shundan katta
qismi digital mediareklama orqali amalga oshirilgan. Bu esa, o‘z navbatida,
korxonalarda mediareklama strategiyalarining samaradorligini tahlil qilish, ularni
iqtisodiy jihatdan takomillashtirish masalasini dolzarb etib qo‘ymoqda. Bundan
tashgari, mediareklama iqtisodiy rivojlanishga turtki beruvchi muhim omillardan
biri sifatida ko‘rilmoqda, bu esa uni chuqur ilmiy tahlil qilish va takomillashtirish
zaruratini yuzaga keltiradi va ilmiy tadqiqot ishlarining bajarilishini taqozo etadi.

O‘zbekiston Respublikasi Prezidentining 2017 yil 14 dekabrdagi PF-5285-son
“To‘qimachilik va tikuv-trikotaj sanoatini jadal rivojlantirish chora-tadbirlari
to‘g‘risida”, 2018 yil 29 noyabrdagi PF-5587-son “Mahalliy ishlab
chigaruvchilarning eksport salohiyatini yanada rag‘batlantirish chora-tadbirlari
to‘g‘risida”gi farmonlari, 2018 yil 20 dekabrdagi PQ-4069-son ‘“Eksportga
ko‘maklashish va uni rag‘batlantirishni kuchaytirish chora-tadbirlari to‘g‘risida”,
2019 yil 12 fevraldagi PQ-4186-son “To‘qimachilik va tikuv-trikotaj sanoatini isloh
qilishni yanada chuqurlashtirish va uning eksport salohiyatini kengaytirish chora-
tadbirlari to‘g‘risida”, 2019 yil 24 maydagi PQ-4337-son “Eksport faoliyatini
moliyalashtirish va sug‘urta himoyasi mexanizmlarini kengaytirish chora-tadbirlari
to‘g‘risida”, 2019 yil 16 sentabrdagi PQ-4453-son “Yengil sanoatni yanada
rivojlantirish va tayyor mahsulotlar ishlab chiqarishni rag‘batlantirish chora-
tadbirlari to‘g‘risida”gi garorlari, 2020 yil 5 oktyabrdagi PF-6079-son “«Raqamli
O°‘zbekiston—2030» strategiyasini tasdiglash va uni samarali amalga oshirish
choratadbirlari to‘g‘risida”gi farmoni, O‘zbekiston Respublikasi Prezidentining
2022 yil 28 yanvardagi PF-60-son «2022-2026 yillarga mo‘ljallangan Yangi
O‘zbekistonning taraqqiyot strategiyasi to‘g‘risidangi, O‘zbekiston
Respublikasining 2022-yil 9 sentabrdagi “Reklama to‘g‘risida”gi qonuni,
O‘zbekiston Respublikasi Prezidentining 2025 yil 16 yanvardagi PF-6-son
«To‘gqimachilik va tikuv-trikotaj sanoatida qayta ishlash zanjirini rivojlantirish
bo‘yicha qo‘shimcha chora-tadbirlar to‘g‘risida»gi va boshqa me’yoriy hujjatlarda
belgilangan vazifalarni amalga oshirishga ushbu dissertatsiya tadqiqoti muayyan
darajada xizmat qiladi.

Tadgiqotning respublika fan va texnologiyalari rivojlanishining ustuvor
yo‘nalishlariga mosligi. Dissertatsiya ishi respublika fan va texnologiyalari
rivojlanishining “Demokratik va huquqiy jamiyatni ma’naviy axloqiy va madaniy-
ma’rifly rivojlantirish, innovatsion iqtisodiyotni shakllantirish” ustuvor yo‘nalishiga
muvofiq bajarilgan.

Muammoning o‘rganilganlik darajasi. Ushbu mavzuni tadqiq etish borasida
xorijiy va Vatanimiz taniqli olim hamda mutaxassislarining marketingning nazariy
va metodologik asoslari, shuningdek, klassik, xalgaro va mintagaviy marketing
muammolariga bag‘ishlangan ilmiy asarlari mavjud. Marketing mexanizmlarini
tashkil etishga oid bir gqator nazariy va amaliy jihatlari xorijlik igtisodchi olimlardan
P.Dikson, G.Brebax, F.Kotler, K.L.Keller, J.J.Lamben, J.Landveri, J.Levi,
D.Lindon, G.E.Belch, M.A.Belch, M.X.Meskon, J.Lee, J.Wang, A.Manela,
D.K.Barth, D.T.Chen, T.Yalcin, M.Albert® kabilarning, rossiyalik iqtisodchilardan

8 Iluxcon I1. Ynpaenenue mapketunrom. —M.: Bunom, 2007. -278 Ger.; bpebax I'. Ilpunennuii mapketunr. Hobie
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esa, L.Bagiev, N.Moiseeva, P.Zavyalov, V.Eremin, E.Knishova, N.Komeneva,
V.Markova, T.Maslova, S.Bojuk, L.Kovalik, V.Morozov, R.Nozdryova, G.Krilova,
M.Sokolova, E.Peshkova, B.Solovev, O.Tretyak, O.Fedorenko, V. A.Kolesov,
A.V.Sokolov, V.M .Klyukanov, LIRakitov, Y.V.Lysenko® kabilarning ilmiy
ishlarida tahlil qilingan.

Shuningdek, bu boradagi mavjud muammolarning ayrim jihatlari va yechimlari
respublikamiz iqtisodchi olimlari A.A.Azlarova, A.B.Bobojonov,
N.B.Yaxyoxonov, Sh.A.Tursunov, U.U.Sharifxodjayev, @ M.Q.Abdullayev,
L.S.Azimova, B.R.Vafoyev® kabilarning ilmiy ishlanmalarida o‘z aksini topgan.

Ushbu olimlarning ilmiy ishlarida mediareklama faoliyatining nazariy,
tashkiliy, huquqiy jihatlari, umumiy muammolari ko‘rib chiqilgan bo‘lsada, lekin
O‘zbekiston uchun xos bo‘lgan tovar va xizmatlar mediareklama faoliyatini tashkil
qilish zarur deb hisoblaymiz. Mazkur muammoning hozirgi paytdagi ijtimoiy
iqtisodiy ahamiyati va wuning iqtisodiy adabiyotlarda yetarli darajada
yoritilmaganligi dissertatsiya mavzusining dolzarbligidan dalolat berib, uning
bajarilishini taqozo etadi.

Dissertatsiya tadqiqotining dissertatsiya bajarilayotgan oliy ta’lim
muassasining ilmiy tadqiqot ishlari bilan bog‘liqligi. Dissertatsiya tadqiqoti

HpaBUJIa NPUBJICUCHUS U e KaHUs KIMEHTOB/ MHIIU3 THiIMAaH Tapk. — M.: Ekemo, 2006. — 304 Get; Philip Kotler,
Kevin Lane Keller. Marketing management: 15-ed.—: «Pearson Prentice Hall», 2015.; 581,610,631,653-betlar.; Jean-
Jacques Lambin, Chantal Moerloose. Marketing stratégique et opérationnel: Du marketing a I'orientation-marché.
Dunod, 2012. —550-580 betlar; George E. Belch, Michael A. Belch. Advertising and Promotion: An Integrated
Marketing Communications Perspective 12-ed., McGraw-Hill Education. 2020.; Landveri J., Levi J., Lindon D.
THEORIE ET PRATIQUE DU MARKETING / Frans tilidan tarj.: B 2 t. - MTFER, 2006. — 664s.; Yanlan Wu. New
Media Advertising under the Features of the B2B Market Environment - A Comparative Study.- Proceedings of the
3rd International Conference on Financial Technology and Business Analysis., Shun Tak Fraternal Association
Seaward Woo College, 22 Perth
4 barues JI., Mouceesa H.K. Mexnynapoanuii mapketunr. Yue6uuk.-CI16: 2001. — 312 c.; 3asuios I1.C. MapkeTusr
B CXeMax, pUCyHKax, Tabmuuax: YueOHoe nocobue. — M.: UHOPA-M, 2006. — 496 c.; Epemun B.H. MapkeruHr:
OcHoBu 1 MapkeTuHr uadopmamuu. - M.: KHOPYC, 2006. — 656 c.; Kuumosa M.H. Mapkerunr: —M.: ®OPYM:
HNH®PA -M, 2006, -282 c.; Komenera H.I'. u mp. Mapkerunrooe uccnenosanue. — M.: B3CEU, 2006.—439c.;
Mapxkosa B.J[. Mapketunr ycayr. — M.:@unancu u cratuctuka, 2007.—c 312.; Macnosa T. /1., boxyxk C.I'., Kopammk
JL.LH. Mapxketunsr. — CII6: 2007. —c. 400.; Mopo3zos B.}O. OcHoBu mapkeTnnra: Y4eOHoe ocodue. — 5-e u3f., uctp.
u pom. — M.: Uzn. «lamkoB u K», 2006. — 148 c.; Hoznpéra P.b., Kpuosa I'.J]., Coxomosa M.J. MapkeTusr: yue6.
mocobne. —M.: TK Ben6n, 1U3n.Bo [Ipoekt, 2005. —232 c.; [Tlemkosa E.II. MapKeTHHTOBHIN aHAIH3 B ACATSITHOCTH
¢upmu. — M.: Oc-89, 2007.-80 c.; ConoseB b.A. Mapketunr: YueObnuk —M.: UTHOPA —-M, 2006. —383 c.; Tpetsak
O.A. MapKeTHHI: HOBbIE OPUEHTUPH MOJIeNN ynpasieHus: Yueouuk. —-M.: UHOPA, 2005. - 403 c. Konecos, B. A.
(2002). Memuapexnama: Teopus u mpaktuka. Mocksa: IOpaiit, 48-50-6etnap.; Cokonos, A. B. (2003).
Menunapeknama 1 MapkeTuHr: Teopust u mpaktuka. Mocksa: Meno, 77-80-6etnap.; Kirokanos, B. M. (2012).
IIcuxomorust pexnamu. Mocksa: Acmekt Ilpecc, 112-115-6etnap.; Pakutos, 1. W. (2015). HoBele TeHneHuuu B
obnactu pekiambl. MockBa: ['ymanutapras akanemus, 90-93-6ernap.; Jlucenko, E. B. (2008). Menuapeknama u
komMyHuKanuu: Teopus u npaktuka. Mocksa: U3a-so “FOnutu-/lana”, 150-155-6etnap.
SAzlarova A.A. “Tovarlar mediareklamasini tashkil gilish va samaradorligi (O‘zbekiston korxonalari misolida)”
Dissertatsiya. 2004 yil,; Tursunov Sh.A. “Telekommunikatsiya sohasida investitsiya faoliyatini samarali
boshqarishning tashkiliy-iqtisodiy mexanizmlarini takomillashtirish”. Dissertatsiya. 2017 yil.; Vafoyev B.R.
“Korxonalarda marketing samaradorligini oshirishda axborot tizimlaridan foydalanishni takomillashtirish yullari”
Dissertatsiya. 2012 yil.; Bobojonov A.B. “Axborot mahsuloti va xizmatlari marketing strategiyasini ishlab chiqish
metodologiyasini takomillashtirish” Dissertatsiya. 2023 yil.; Yahyoxonov N.B. “Korxonalarda ragamli marketingdan
foydalanishni takomillashtirish (xizmat ko‘rsatish korxonalari misolida)” Dissertatsiya. 2023 yil; Abdullayev M.Q.
“Korxona boshqaruvida axborot tizimlaridan samarali foydalanish jarayonlarining tadqiqi” Dissertatsiya. 2019 yil.;
Sharifxodjayev U.U. “O°zbekiston respublikasi ommaviy axborot vositalari brend boshqaruvi uslubiy yondashuvini
takomillashtirish” Dissertatsiya. 2015 yil.; Azimova L.S. Mediareklama faoliyatini tashkil etish. O‘quv qo‘llanma-
T.: Bookmany print, 2022- 56-b.;
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Toshkent to‘qimachilik va yengil sanoati instituti ilmiy tadqiqot ishlari rejasiga
muvofiq bajarilgan.

Tadqiqotning maqsadi korxonalarda mediareklama faoliyati samaradorligini
oshirish bo‘yicha ilmiy-amaliy tavsiyalar ishlab chiqishdan iborat.

Tadqiqotning vazifalari. Dissertatsiyaning maqgsadidan kelib chiqib, unda
quyidagi vazifalar belgilangan:

mediareklamaning nazariy-uslubiy asoslarini o‘rganish;

mediareklama faoliyatining mazmuni, mohiyati va turlarini ochib berish;

mediareklamaning onlayn biznesdagi o‘rnini o‘rganish;

korxonalarda mediareklamadan foydalanishda xorijiy mamlakatlar tajribasi
tahlilini o‘rganish;

O‘zbekistonda mediareklama faoliyati holati tahlilini o‘rganish;

korxonalarda mediareklama faoliyati samaradorlik ko‘rsatkichlarini tahlil
qilish;

korxonada mediareklamani rivojlantirishda marketpleyslardan foydalanishni
takomillashtirish;

onlayn platformalarda korxona mediareklama samaradorligini baholash
usullarini takomillashtirish;

to'qimachilik korxonalarida mediareklama ko‘rsatkichlarini ekonometrik
tadqiq qilish.

Tadqiqotning obyekti sifatida “O‘zto‘qimachiliksanoat” uyushmasi tarkibiga
kiruvchi korxonalar marketing faoliyati tanlangan.

Tadqiqotning predmeti sifatida korxonalarning mediareklama faoliyati
samaradorligini oshirish jarayonida yuzaga keladigan tashkiliy - iqtisodiy
munosabatlar hisoblanadi.

Tadqiqotning usullari. Tadqiqot jarayonida kuzatuv, so‘rovnoma, tizimli va
statistik tahlil, grafik talqin, samaradorlikni baholashning integral ko‘rsatkichi,
ekspert bahosi kabi usullardan foydalanilgan.

Tadqiqotning ilmiy yangiligi quyidagilardan iborat:

uslubly yondashuvga ko‘ra “mediareklama” tushunchasining iqtisodiy
mazmuni iste’molchilarning xulg-atvorini shakllantirish, talabni rag‘batlantirish va
bozor ulushini kengaytirish orqali iqtisodiy qiymat yaratishni kuchaytirish nuqtai
nazaridan takomillashtirilgan;

xalqaro “marketpleys”lardan foydalanish asosida milliy marketpleys dasturini
ishlab chiqish orqali mahsulotlarning eksport hajmini (E = 25-30%), milliy brendlar
tanilishi darajasini (MB = 40%) va ragamli savdo platformalari orqali tashqi savdo
aylanmasini (TSA = 18%) oshirish imkoni asoslangan;

to‘qimachilik sanoati korxonalari mediareklama samaradorligini hisoblash
ko‘rsatkichlari yangi integral oraliglar natijalarini ragamli marketing metrikasi
hisobiga “past” (1 -2), “qoniqarli” (2,1 — 3), “o‘rta” (3,1 — 4), “yuqori” (4,1 — 5)
chegara diapazonlari doirasida yondashuvga ko‘ra takomillashtirilgan;

korxonalarda mediareklama faoliyati samaradorligiga ta’sir etuvchi omillarni
ekonometrik modellashtirish asosida “Nil-Granit” MChJning 2030 yilga qadar
prognoz ko‘rsatkichlari ishlab chiqilgan.
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Tadqiqotning amaliy natijalari quyidagilardan iborat:

mediareklamaning nazariy-uslubiy asoslarini o‘rganildi;

mediareklama faoliyatining mazmuni, mohiyati va turlarini ochib berildi;

mediareklamaning onlayn biznesdagi o‘rni o‘rganildi;

korxonalarda mediareklamadan foydalanishda xorijiy mamlakatlar tajribasi
tahlilini o‘rganildi;

O‘zbekistonda mediareklama faoliyati holati tahlil qilindi;

korxonalarda mediareklama faoliyati samaradorlik ko‘rsatkichlarini tahlil
qilindi;

korxonada mediareklamani rivojlantirishda marketpleyslardan foydalanishni
takomillashtirildi;

onlayn platformalarda korxona mediareklama samaradorligini baholash
usullarini takomillashtirildi;

to'gimachilik korxonalarida mediareklama ko‘rsatkichlarini ekonometrik
tadqiq qilindi.

Olingan natijalarning ishonchliligi. Tadqiqot natijalarining ishonchliligi
ularni taniqli iqtisodchi olimlarning to‘qimachilik tarmog‘i korxonalarida marketing
strategiyalaridan foydalanish xususidagi ilmiy-nazariy qarashlarini qiyosiy va
tanqidiy tahlil qilish, ilg‘or xorij tajribasini o‘rganish va umumlashtirish, axborotlar
bazasining milliy va xalqaro nufuzli tashkilotlarning rasmiy manbalaridan
olinganligi, ekspert baholash natijalariga, O‘zbekiston Respublikasi Davlat statistika
go‘mitasining statistik ma’lumotlariga, shuningdek, boshqa amaliy ma’lumotlar
tahliliga asoslanganligi bilan belgilanadi.

Tadqiqot natijalarining ilmiy va amaliy ahamiyati. Tadqiqot davomida
erishilgan ilmiy natijalar milliy yengil sanoat tarmoqlarini barqaror rivojlantirishga
bag‘ishlangan to‘qimachilik korxonalari mahsulotlari bozorlarida mediareklamadan
samarali foydalanishni asoslash; xalqaro marketing strategiyalaridan samarali
foydalangan holda xorijiy, mahalliy va iste’molchilarning talabini qondirishga
motivatsiyalash orqali ilmiy-amaliy uslublar asosida tadqiqotlarni amalga oshirish
va foydalanish mumkinligi bilan izohlanadi.

Tadqiqot natijalarining amaliy ahamiyati ishlab chiqilgan ilmiy taklif va amaliy
tavsiyalar respublikada yengil sanoat tarmog‘i tarkibidagi to‘qimachilik
korxonalarining tashqi iqtisodiy faoliyatida, ushbu soha xodimlarini malaka oshirish
tizimida, oliy va o‘rta maxsus ta’lim tizimi o‘quv jarayonini tashkil etish hamda
takomillashtirishda xizmat qilishi bilan belgilanadi.

Tadqiqot natijalarining joriy qilinishi. To‘qimachilik sanoati korxonalari
mediareklama faoliyati samaradorligini oshirish yuzasidan ishlab chiqilgan uslubiy
va amaliy takliflar asosida:

uslubiy yondashuvga ko‘ra “mediareklama” tushunchasining iqtisodiy
mazmuni iste’molchilarning xulg-atvorini shakllantirish, talabni rag‘batlantirish va
bozor ulushini kengaytirish orqali iqtisodiy qiymat yaratishni kuchaytirish nuqtai
nazaridan takomillashtirishga oid nazariy-uslubiy materiallardan oliy ta’lim
muassasalari talabalari uchun tavsiya etilgan “Merchandayzing” nomli darslikni
tayyorlashda foydalanilgan (O‘zbekiston Respublikasi Oliy ta’lim, fan va

innovatsiyalar vazirligining 2025 yil 14 apreldagi 136-sonli buyrug‘i). Mazkur
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tushunchaning yangi mazmunda kiritilishi oliy ta’lim muassasalari talabalari hamda
bo‘lg‘usi mutaxassislarning mediareklama borasidagi bilim va ko‘nikmalarini
kengaytirish imkonini yaratgan;

xalqaro “marketpleys”lardan foydalanish asosida milliy marketpleys dasturini
ishlab chiqish orqali mahsulotlarning eksport hajmini (E = 25-30%), milliy brendlar
tanilishi darajasini (MB = 40%) va ragamli savdo platformalari orqali tashqi savdo
aylanmasini (TSA = 18%) oshirish taklifi “O‘zto‘qimachiliksanoat” uyushmasi
tomonidan amaliyotga joriy etilgan (“O‘zto‘qimachiliksanoat” uyushmasining 2025
yil 24 iyundagi 03/25-1478-sonli ma’lumotnomasi). Ushbu taklifning amaliyotga
joriy etilishi natijasida tarmoq korxonalari xodimlariga marketpleyslar bilan
ishlashni  o‘rgatish, wularning dastlabki mahsulotlarini  marketpleyslarda
joylashtirishda ko‘maklashish, mahalliy brendlarni yaratish va ilgari surish imkoni
yaratilgan;

to‘qimachilik sanoati korxonalari mediareklama samaradorligini hisoblash
ko‘rsatkichlari yangi integral oraliglar natijalarini ragamli marketing metrikasi
hisobiga “past” (1-2), “qoniqgarli” (2,1-3), “o‘rta” (3,1-4), “yuqori” (4,1-5) chegara
diapazonlari  doirasida  yondashuvga  ko‘ra  takomillashtirish  taklifi
«O‘zto‘qimachiliksanoat» uyushmasi tarkibiga kiruvchi korxonalar faoliyatiga joriy
etilgan (“O‘zto‘qimachiliksanoat” uyushmasining 2025 yil 24 iyundagi 03/25-1478-
sonli ma’lumotnomasi). Ushbu taklifning amaliyotga joriy etilishi natijasida “Nil-
Granit” korxonasining sotuv hajmi 21%ga oshishiga olib kelgan;

korxonalarda mediareklama faoliyati samaradorligiga ta’sir etuvchi omillarni
ekonometrik modellashtirish asosida “Nil-Granit” MChJning 2030 yilga qadar
ishlab chiqilgan prognoz ko‘rsatkichlaridan korxonaning istigboldagi iqtisodiy
faoliyatini  rivojlantirish ~ dasturlarini  1shlab  chiqishda  foydalanilgan
(“O‘zto‘qimachiliksanoat” uyushmasining 2025 yil 24 iyundagi 03/25-1478-sonli
ma’lumotnomasi). Ushbu taklifning amaliyotga joriy etilishi natijasida korxonaning
uzoq muddatli istigbolga mo‘ljallangan iqtisodiy faoliyat asosiy parametrlarini
o‘zaro muvofiglashtirish imkoni yaratilgan.

Tadqiqot natijalarining aprobatsiyasi. Mazkur tadqiqot natijalari 2 ta
xalgaro va 3 ta respublika ilmiy-amaliy anjumanlarida muhokamadan o‘tkazilgan.

Tadqiqot natijalarining e’lon qilinganligi. Dissertatsiya mavzusi bo‘yicha
jami 13 ta ilmiy ish, shu jumladan, milliy OAK e’tirof etgan jurnallarda 4 ta va
nufuzli xorijiy jurnallarda 4 ta ilmiy maqola, shuningdek, ilmiy-amaliy
konferensiyalarda 5 ta ma’ruza va tezislar nashr etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya tarkibi kirish, uchta bob,
xulosa, foydalanilgan adabiyotlar ro‘yxati va ilovalardan iborat. Dissertatsiyaning
hajmi 149 betni tashkil etadi.

DISSERTATSIYANING ASOSIY MAZMUNI

Kirish gismida dissertatsiya mavzusining dolzarbligi va zarurati asoslangan,
muammoning o‘rganilganlik darajasi bayon etilgan, tadqiqotning magqgsadi va
vazifalari, shuningdek, obyekti va predmeti aniglangan, tadqiqot ishining fan va

texnologiyalarni rivojlantirishning muhim yo‘nalishlariga mosligi ko‘rsatilgan hamda
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tadqiqotning ilmiy yangiligi, natijalarning ishonchliligi, nazariy va amaliy ahamiyati,
natijalarning amaliyotga joriy etilishi, €’lon qilinganligi, ishning tuzilishi borasida
ma’lumotlar kiritilgan.

Dissertatsiyaning “Korxonalarda mediareklama faoliyatining ilmiy nazariy
asoslari” deb nomlangan birinchi bobida mediareklamaning nazariy-uslubiy asoslari,
mediareklama faoliyatining mazmuni, mohiyati va turlari, korxonalarda
mediareklamadan foydalanishda xorijiy mamlakatlar tajribasi tahlili natijalariga
asoslanib, ularni O‘zbekiston Respublikasida qo‘llash imkoniyatlari bo‘yicha
takliflarni ishlab chiqish kabi masalalar o‘rganilgan.

Mediareklama tushunchasiga olimlar turli nuqtai nazarlardan ta’riflar berib,
uning funksiyalarini, samaradorligini va jamiyatdagi rolini o‘rganishga intilganlar.

1-jadval
«Mediareklama» atamasining talqinlari®
Mualliflar Ta’riflar

Filip Kotler va | mediareklamaning asosiy vazifasi mahsulot yoki xizmat

Kevin Keller haqgida ma’lumot yetkazish, iste’molchini xabardor qilish va
ularni xarid qilishga rag‘batlantirish

Judie Lannon | mediareklama xabari iste’molchining psixologik holatini,

va Peter xohishlarini va talablarini aniglash orqali, brendga nisbatan

Cooper kuchli munosabat yaratadi

George Belch | mediareklama nafaqat to‘g‘ri xabarni yetkazish, balki

va Michael auditoriya bilan hissiy alogani o‘rnatishdir

Belch

Herbert mediareklama fagat mazmun bilan emas, balki media

Marshall vositasining o°zi orqali ta’sir ko‘rsatish xususiyatidir

McLuhan

Vladimir mediareklama xabari orqali, fagat mahsulot haqida ma’lumot

Kolesov berish emas, balki iste’molchining ongida muayyan tasavvur
yaratish va ularni oz brendiga qiziqtirishning ahamiyatini
ko‘rsatadi

Andrey mediareklama auditoriya bilan o‘zaro aloqani yaratish,

Sokolov iste’molchilarni maqgsadli xabarlarga qgaratish va o‘zaro
aloqalar orqali brendni rivojlantirishda muhim vosita bo‘lishi
lozim

Muallif ta’rifi | mediareklama - iste’molchilarning xulg-atvorini
shakllantirish, talabni rag‘batlantirish va bozor ulushini
kengaytirish orqali iqtisodiy qiymat yaratishni
kuchaytirishdir.

Bizning fikrimizcha, mediareklamaga berilgan bu ta’rifning izohi quyidagicha:

1. Mediareklama ishlab chiqarish mavjud bo‘lgan sharoitda yuzaga chiqadi.

2. Mediareklama orqali ishlab chiqarilgan tovarlar to‘g‘risidagi ma’lumotlar
iste’mol bozoriga kirib keladi.

¢ Muallif tomonidan tizimlashtirilgan
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3. Mediareklama orqali tovar va xizmatlar iste’molchilarga tezda yetkazilib,
ular tez xarid qilinadi.

Tovarlar harakatida mediareklama asosiy o‘rinni egallab, bozor faoliyatining
ko‘p qirrali ko‘rinishi shaklida ba’zan mustaqil yo‘nalishga ajratiladi. Marketing va
mediareklama bir jarayonning ikki tomonini tashkil etib, mediareklama marketing
tizimida o‘ziga xos o‘rinni egallaydi. Mutaxassislar fikricha, mediareklama
kommunikatsiya shakli deb qaraladi. U tovarlarning sifati va xizmat ko‘rsatishni,
shuningdek, g‘oyani iste’molchining talab va ehtiyojiga muvofiq ravishda tashkil
qilishga qaratilgan bo‘ladi.

Bizning fikrimizcha, mediareklamaga tovar ishlab chiqaruvchining o‘z tovari
bilan bozorga kirayotganligi to‘grisidagi axboroti deb garash lozim.

Bunda tovar iste’molchining ehtiyojini ma’lum darajada qondirayotganligi
haqida so‘z bormoqda. Ishlab chiqaruvchi mahsulotni bozorda sotishdan, xaridor esa
0°z ehtiyojini qondirishdan manfaatdor bo‘ladi.

Marketing 6.0 yondashuvi ham shuni ko ‘rsatadiki, bugungi bozorda mijozlarga
faqat mahsulot yoki xizmatni taklif qilishning o°zi yetarli emas, endilikda xaridorlar:

o‘zlariga moslashtirilgan,

texnologik imkoniyatlardan foydalangan,

1jtimoiy va ekologik mas’uliyatni hisobga olgan brendlar bilan muloqot qilishni
afzal ko‘rishadi.

O‘zbekiston to‘qimachilik sanoati “Strategiya-2030” doirasida
mediareklamaga  qaratilgan  yangicha  yondashuvni  talab  qilmoqda.
Prezidentimizning PF-60 va PF-6079-son farmonlarida belgilangan eksport va
raqamlashtirish vazifalari, mediareklamani Marketing 6.0, sun’iy intellekt va 5SM
modeli asosida qayta shakllantirish zaruriyatiga duch kelmoqda.

5M modeli bu jarayonda muhim nazariy asos sifatida xizmat qilishi mumkin.
Bu model mediareklama faoliyatining beshta asosiy yo‘nalishini belgilaydi: Mission
(magsad), Money (budjet), Message (xabar), Media (vosita) va Measurement
(natijani baholash). To‘qimachilik sohasida ushbu model har bir bosqichni
to‘gimachilik sanoatining o°ziga xos xususiyatlariga moslashtirish imkonini beradi.

5M modeli O‘zbekiston to‘qimachilik sanoatida mediareklama faoliyatining
har bir bosqichini tizimli ravishda tahlil qilishga, strategiyani aniq maqsadlarga
yo‘naltirishga va ragamli marketing samaradorligini oshirishga xizmat qiladi.

Dissertatsiyaning “O‘zbekistonda mediareklama faoliyati samaradorligi
tahlili” deb nomlangan ikkinchi bobida O‘zbekistonda mediareklama faoliyati
holati tahlili, korxonalarda mediareklama faoliyati samaradorlik ko‘rsatkichlari
tahlili, mediareklamaning onlayn biznesdagi ahamiyatini tahlil qilish kabi masalalar
o‘rganilgan.

O‘zbekiston iqtisodiyotida ulkan tarkibiy o‘zgarishlar sodir bo‘lmoqda,
mamlakatga xorijiy investorlar kirib kelmoqda, sog‘lom raqobat asta-sekin o°‘sib
borib, iqtisodiyotning davlat ishtiroki kamaymoqda. Bu ko‘rsatkichlarning barchasi
O‘zbekiston media bozoriga ta’sir ko‘rsatmoqgda, Ledokol Group O‘zbekistondagi
mediareklama xoldingi bergan baholarga ko‘ra, 2023 yilda 35% ga o‘sgan va 2024
yilda deyarli 30% ga o‘sadi.
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Statistika agentligi ma’lumotlariga ko‘ra, O‘zbekistonda 2024 yilning yanvar-
fevral oylarida mediareklama va bozor konyunkturasini o‘rganish sohasidagi
xizmatlar hajmi 436,7 mlrd so‘mni tashkil etgan. 2024 yilning 1-fevral holatiga
mediareklama faoliyati va bozor konyukturasini o‘rganish sohasida 1579 ta
tadbirkorlik subyektlari faoliyat ko‘rsatmoqda. Hududlar kesimida mediareklama
faoliyati va bozor konyunkturasini o‘rganish sohasida faoliyat ko‘rsatayotgan
tadbirkorlik subyektlari soni quyidagi 1-rasmda keltirilgan.

Insonlarning shaxsiy hayoti va kasbiy faoliyatida internetning ahamiyati
tobora ortib borayotganligi hech kimga sir emas. We Are Social kreativ agentligi va
SMM uchun Hootsuite servisi 2024 yil uchun ragamli soha holati bo‘yicha yillik
global tadqiqotni e’lon qildi .
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1-rasm. Hududlar kesimida mediareklama faoliyati va bozor konyukturasini
o‘rganish sohasida faoliyat ko‘rsatayotgan tadbirkorlik subyektlari
(2024 yil fevral-mart holatiga ko‘ra)’

Uning ma’lumotlariga ko‘ra, dunyo aholisi 7,91 milliard kishini tashkil giladi.
Ularning 67,1% dan ortig‘i mobil telefonlardan foydalanadi. O‘tgan yil davomida
bu ko‘rsatkich 1,8% ga oshdi va abonentlarning umumiy soni 5,31 yil boshiga kelib
2022 milliardga yetdi, deyiladi hisobotda. Dunyo aholisining 62,5% internetdan
foydalanadi-2024 yilda foydalanuvchilar soni 192 millionga (4%) oshdi va
4,95 milliard kishini tashkil yetdi. Ijtimoiy tarmoqlardan foydalanuvchilar soni
10% dan oshdi va 4,62 milliardni tashkil etdi, bu o‘z navbatida dunyo aholisining
58,4 foizini tashkil qiladi. Bugungi kunda Instagram ijtimoiy tarmog‘i Facebook

7 Statistika agentligi ma’lumotlari asosida https://t.me/uztsuz
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tarmog‘i  bilan kuchli raqobatga kirishgan, 2024 yilda internet
foydalanuvchilarining 14,5 foizi Instagramni o‘zlarining sevimli ijtimoiy tarmog‘i
sifatida baholashgan, mazkur reytingda Facebook ikkinchi o‘rinni (14,8 %) va birini
o‘rinni WhatsApp (15,7%) bilan band qilgan. WeChat mazkur reytingda 4 -o‘rinni
egallagan.Tik Tok umumiy ovozlarning atigi 4,3 foizini to‘pladi. Biroq, so‘nggi uch
oy ichida uni sevimli ijtimoiy platforma deb ataganlar soni 71 foizga oshdi®.

Hozirda O‘zbekistonda ham yil sayin internet, xususan ijtimoiy tarmoqlardan
faol foydalanuvchilar soni tobora oshib bormoqda. Taqqoslash uchun, 2023 vyil
oxirida mamlakatda 27,2 million internet foydalanuvchisi va 25,3 million uyali
aloga abonentlari mavjud bo‘lgan bo‘lsa, hozirga kelib O‘zbekistonda internetdan
foydalanuvchilar soni 31 million kishidan oshigni tashkil qiladi, bu o‘tgan 2023
yilga nisbatan +13,97% ga ko‘p demakdir. Mobil qurilmalardan foydalanuvchilar
soni salkam 30 million nafarni tashkil qiladi.

O‘zbekiston media bozori ancha jadal rivojlanayotganiga qaramay, u hali ham
mamlakat iqtisodiyotida media sektori katta resurslarni to‘playdigan rivojlangan
mamlakatlarga nisbatan ancha kamtarona o‘rin tutadi.

2-jadval
O°‘zbekistonda ijtimoiy tarmoqlardan foydalanish faolligi darajasi,
foiz hisobida (2024 yil holatiga ko‘ra)’

Ijtimoiy 1-Umuman | 2-juda kam | 3-ba’zan | 4-foydalanish 5-faol
tarmoqlardan foydalan- foydalana- | foydalana- yoqadi foydala-
foydalanish mayman man man nuvchi
faolligini 1 dan 5
gacha baholash
Instagram 37,0 11,98 11,98 224 11,46
Facebook 23,44 22,40 15,62 16,77 18,75
Telegram 3,65 3,65 5,73 16,67 67,19
B xonTtakTe 57,29 17,71 12,5 5,21 3,12
OIHOKJIACCHUKH 51,56 13,54 13,02 6,25 11,98
Youtube 13,54 13,54 24,8 20,31 25,00
Linkedin 69,27 13,54 7,29 5,21 0,52
Twitter 80,21 7,81 4,69 2,08 1,04
Snapchat 80,73 7,81 2,60 2,60 1,56

Mamlakatda mediareklama bozori har yili 20-25% ga o°sib bormoqda. O‘tgan
yili uning haymi 709,2 milliard so‘mga yetdi (66,9 yil o‘rtacha yillik stavka bo‘yicha
2021 million dollar) — bu uch yil avvalgidan 2 baravar ko‘pdir.

2024 yilda bozorning umumiy tarkibida raqamli mediareklamaning ulushi
18% ni tashkil etdi, bu mos ravishda 2023 yilda 16%, 2022 yilda - 15%ga teng
bo‘lgan. Qiymat jihatidan ragamli mediareklama hajmi o‘tgan yili 32 foizga yoki
82,2 mlrd so‘mdan 108,2 milliard so‘mgacha o‘sdi (2-rasm).

8 Digital 2024 Global Overview Report, https://www.sostav.ru/publication/we-are-social-i-hootsuite-52472.html
? Muallif ishlanmasi https://review.uz/post/uzbekistan-v-socialnx-setyax manbasi asosida
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10 https://review.uz/post/uzbekistan-v-socialnx-setyax
1 Xypuan «Jxonomudeckoe 0603penue» Ne7 (259) 2024. JI. K. Hapsysnaesa “Y36ekucTan B COLMATBHBIX CETAX,
Tamxkentckuii punman POY um. I'.B. [Tnexanosa.
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O‘zbekiston media bozori ancha jadal rivojlanayotganiga qaramay, u hali
ham mamlakat iqtisodiyotida media sektori katta resurslarni to‘playdigan
rivojlangan mamlakatlarga nisbatan ancha kamtarona o°‘rin tutadi.

Ragamli marketing va mediareklama sohalarining izchil rivojlanib borishi
natijasida korxonalar tomonidan amalga oshirilayotgan mediareklama faoliyatining
iqtisodiy va kommunikativ samaradorligini aniqlash hamda ularni tizimli baholash
zarurati tobora dolzarb ahamiyat kasb etmoqda. Mediareklama faoliyati
samaradorligini o‘lchashda foydalaniladigan ko‘rsatkichlar brendning bozorda
ganday qabul qilinishini, iste’molchilarga ta’sirini va xarid qilishga undash
darajasini o‘rganishda muhim ahamiyatga ega. Mediareklama faoliyatining
samaradorligini baholashda qo‘llaniladigan asosiy ko‘rsatkichlar tahlil qilinib, ular
orqali mediareklama faoliyatining natijadorligi va muvaffaqiyat darajasi
aniqlanadi.Sanoat korxonalari mediareklama faoliyati, marketingning juda muhim
bir qismini tashkil etadi. Mediareklama, marketingning asosiy vositalaridan biri
hisoblanadi va korxonalar uchun mahsulotlarini, xizmatlarini va kompaniyalarini
mijozlarga taqdim etishning jozibadorligini o'z ichiga oladi.

Dissertatsiyaning “Yengil sanoat korxonalarida mediareklama faoliyati
samaradorligini oshirish yo‘llari” deb nomlangan uchinchi bobida korxonada
media reklamani rivojlantirishda marketpleyslardan foydalanishni takomillashtirish,
onlayn platformalarda korxona mediareklama samaradorligini baholash usullarini
takomillashtirish, yengil sanoat korxonalarida media reklama ko‘rsatkichlarini
ekonometrik tadqiq qilish kabi masalalar o‘rganilgan.

Ragamli transformatsiya jarayoni bugungi kundagi eng dolzarb yo‘nalishlardan
biri hisoblanadi va mavzu dolzarbligi nuqtai nazaridan xalgaro va mahalliy
platformalarni o‘rganish muhim sanaladi. Global bozor sharoitida to‘qimachilik
mahsulotlarini raqamli platformalar orqali sotish korxonalarning eksport
salohiyatini kengaytirishda muhim vosita bo‘lib bormoqda. Aynigsa, “Made in
Uzbekistan” brendi ostida ishlab chiqarilgan mahsulotlar uchun xalgaro B2B
(business-to-business) marketplace tizimlarida ishtirok etish orqali nafaqat sotuv
ko‘rsatkichlarini oshirish, balki milliy mahsulotlarning global identifikatsiyasini
mustahkamlash imkoniyati yuzaga chigadi. Dissertatsiya ishida ana shunday
platformalarning to‘rt nafari: IndiaMART, Fibre2Fashion, Global Textile Source va
TextileFinds tahlil qilingan va wushbu platformalar “Made in Uzbekistan”
konsepsiyasi dasturini amalga oshirishdagi zarurati tahlil qilingan.

Global Textile Source platformasi “Made in Uzbekistan brendini xalqaro
bozorga olib chigishda eng samarali vositalardan biri hisoblanadi. Bu platforma
O‘zbekiston to‘qimachilik sanoatining raqobatbardosh ustunliklarini xalgaro
B2B segmentida to‘liq aks ettira oladi. Uning asosiy auditoriyasi— AQSh, Yevropa
va Britaniya bozorlaridagi yirik kompaniyalar bo‘lib, ular orasida yillik aylanmasi
10 million dollardan ortiq bo‘lgan korxonalar 85 foizni tashkil etadi. Bu holat
O‘zbekistonning ipak va organik paxta kabi yuqori sifatli mahsulotlarini yuqori
narxlarda sotish imkonini beradi. Platformaning “Supplier Verification” tizimi
orqali mahalliy ishlab chigaruvchilar xalqaro bozorda ishonch qozonadi.
Bu tizim fabrikalarda mustaqil auditlar o‘tkazadi,
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ISO sertifikatlari va ekologik standartlarga rioya qilinishini tekshiradi, bu esa
xaridorlarga ishlab chigaruvchilarning ishonchliligini kafolatlaydi. Tadqiqotlar
ko‘rsatishicha, bunday ishonch tizimi savdoni uch barobar oshiradi. Aynigsa,
“Sustainable Cotton from Uzbekistan” bo‘limi orqali O‘zbekiston organik paxtasi
odatdagi narxdan 20% qimmatroqqa sotilishi mumkin. Global Textile Source
O‘zbekiston to‘qimachilik mahsulotlarini global premium segmentga olib chigishda
eng maqbul platforma bo‘lib, u yirik xaridorlar bazasiga, ishonch tizimlariga va
milliy mahsulotlarning raqobatbardosh jihatlarini samarali ko‘rsatish imkoniyatiga
ega. Tadqgiqotlarga ko'ra xalgaro ‘“marketpleys’lardan foydalanish milliy
marketpleys dasturini ishlab chiqish orqali mahsulotlarning eksport hajmini
25-30%ga, milliy brendlar tanilishi darajasini 40% va ragamli savdo platformalari
orqali tashqi savdo aylanmasini 18% oshirish imkonini beradi.

Raqobatbardosh bozor sharoitida kiyim-kechak mahsulotlari ishlab
chigaruvchi korxonalar marketing strategiyasida mediareklamaning samaradorligini
oshirishni ustuvor yo‘nalish sifatida ko‘rib chigmoqda. Bu holat nafagat mahsulot
aylanish tezligiga, balki brend imiji, mijozlar sadoqati va xalqaro bozorlarga chiqish
strategiyalariga ham bevosita ta’sir ko‘rsatadi. Kiyim-kechak mahsulotlari o‘z
mohiyatiga ko‘ra emotsional tanlovga asoslangan tovarlar turkumiga kirganligi bois,
ularni targ‘ib qilishda ragamli media vositalarining audiovizual salohiyati, estetik
dizayn va kontent sifati asosiy omillar sirasiga kiradi. Yuqoridagi fikrlardan kelib
chiqib, biz o‘z tadqiqotimizda “Textile Finds” platformasidagi to‘qimachilik
korxonalarining ragamli marketing metrikasi orqali mediareklama xarajatlari va
ularning samaradorlik ko‘rsatkichlarini tahlil qildik (4-jadval).

4-jadval
Mediareklama xarajatlari va natija ko‘rsatkichlari'?
Korxona & (G « <SS | 4 | =2C| © S|l | >
S 22| £ £ 2|2/ 2|82 /2 =8
O | 08| O |Ug| 0 |U0E|C|08|0|CE

Orange Textile Profi
Fatihim Tekstil A.S.

Open Expo 0,7 4 36 4 16 4 47 4 330 3
NAZAR TEXTILE 0,75 4 38 4 17 4 48 4 350 3
Uztex 0,65 4 35 4 15 4 45 4 400 2
Textile Finds 0,8 3 40 3 18 3 50 3 320 3
Textile Pro Group 0,9 3 42 3 20 3 52 3 300 3
Life Teks 0,85 3 41 3 19 3 51 3 310 3
Yulbars tex 0,95 2 44 3 21 3 54 3 290 4
ModernQuill 0,78 3 39 3 18 3 49 3 360 3
Yustex 1,1 2 48 2 22 2 55 2 280 4
Nil-Granit 1,3 2 2
Baoyu 1,2 2 2

00O Proftextile 1.4
Koxonalarning ushbu xarajatlaridan kelib chiqib ularning mediareklama
samaradorligi ko‘rsatkichlari bo‘yicha normallashtirilgan intervallar asosida
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baholash, ragamli reklama samaradorligini obuektiv va strategik jihatdan aniglashga
xarakat qildik. Har bir indikator o‘z mantig‘i asosida baholangan bo‘lib, bu
yondashuv tahlil natijalarini quyidagi jadvalda ko‘rishimiz mumkin (5-jadval).

S-jadval
Mediareklama samaradorligi ko‘rsatkichlari va ularni baholash
natijalari (%)"

= | &
R 5|3
s | g Z =| 2 | 2 Z % Z 2 I
z 2 & 8 = v & = = & 2
p £E| S| - |2 IR I - I e - N - R S -
: s 2288 |5ls 5| oJBgS|F S|\ S|2|€|F|2
= = | =8 & o [~ = =9 g8 K s | <€ | X X § & =
v/ 2|88 5 |S| 0 |g=E1E8ElS| 2SS < | E
= 557 | = Sl g | E° x| & |2 & |5]|° E
4 4 = 6 s | B ; o o é >“;
“ o ®} 9 g & & Q
X M & E
Orange Textile Profi 4,1 4 2 2,9 48 72 520 160
Fatihim Tekstil A.S. | 4,5 2,2 3,2 45 75 550 170
Open Expo 4,5 2,1 2,8 50 70 500 150 4
NAZAR TEXTILE 4 4 18| 4 | 25 |4 | 53 4 | 68| 4 | 450 | 4 | 140 | 4 | 30 | 4 4
Uztex 3,5 3 1,7 4 | 24 | 4| 52 4 | 69| 4 430 | 4 | 145 | 4 | 31 4 4
Textile Finds 3,8 3 1,7 | 4 | 23 | 3 | 58 3 65| 4 (400 | 3 | 130 | 4 | 28 | 3 3
Textile Pro Group 4,2 4 19 | 4 26 (4 | 55 3 67 | 4 (420 3 | 135 | 4 29 3 4
Life Teks 3,7 3 1,6 | 3 | 22 |3 | 57 3 63 | 3 (390 3 (125 | 3 | 27 | 3 3
Yulbars tex 3,5 2 15| 3 2 3| 60 3 60 | 3 (380 3 | 110 | 3 | 25 | 2 3
ModernQuill 3.4 2 14 | 3 1,8 | 2 | 63 2 | 58| 2 |350| 2 100 | 2 | 23 | 2 2
Yustex 3,2 2 1,2 | 2 1,5 | 2 | 65 2 | 55| 2 | 320 2 920 2 | 20 | 2 2
Nil-Granit 3, 1 2 1,3 68 52 280 85
Baoyu 2,9 0,9 1,1 70 50 250 75
00O Proftextile 2,8 0,8 0,9 72 47 220 70

Mediareklama samaradorligini kompleks tahlil gilishda metrikalarni yagona
baholash tizimiga olib kelish muhim ahamiyat kasb etadi. Buning uchun har bir
indikator bo‘yicha maksimal va minimal qiymatlar aniglanib, ularning orasidagi
tafovut beshta teng oraliqga bo‘linadi. Ushbu intervallar mos ravishda 1 dan
5 gacha ballar bilan baholanadi.

Mediareklama samaradorligini kompleks baholashda har bir metrika uchun
normallashtirilgan balli tizim ishlab chiqilishi marketing tahlilining aniqligi va
solishtiruvchanligini oshiradi. Baholashning asosiy tamoyili — metrikalarning
igtisodiy mantigdan kelib chiqib to‘g‘ri yo‘naltirilgan “eng past”, “past”,
“qoniqarli”, “o‘rta” va ‘“yuqori” mezoniga asoslangan. Har bir ko‘rsatkichga
1 dan 5 gacha ball berilgan, bu ballar korxonaning har bir ko‘rsatkich bo‘yicha qaysi
diapazonga tushishini aniqlashga xizmat qiladi.

To‘qimachilik korxonalarining mediareklamaga qilgan sarf xarajatlari asosida
ularning mos ravishda samaradorlik ko‘rsatkichlari ballaridan kelib chiqib, quyidagi
toifalarga ajratishni taklif etamiz:

14 Muallif ishlanmasi
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a) «Pasty toifaga — “Yustex”, “Nil-Granit”, “Baoyu”, “OOO Proftextile”
korxonasi kiritildi.

b) «Qoniqarli» toifaga — “Textile Finds”, “Textile Pro Group”, “Life Teks”,
“ModernQuill”, “Yulbars tex” korxonasi kiritildi.

¢) «O‘rtax» toifaga — “Uztex”, “NAZAR TEXTILE”, “Open Expo” korxonalari
kiritildi.

v) «Yugqori» toifaga — “FATIHIM TEKSTIL A.§”, “Orange Textile Profi”
korxonalari kiritildi.

Xarajat metrikalari asosida amalga oshirilgan baholash shuni ko‘rsatadiki,
yuqori media samaradorlikka ega korxonalar nafagat konversiya metrikalari, balki
xarajatlar optimalligi bo‘yicha ham strategik yondashuv asosida ishlamoqda. Ushbu
indikatorlar umumiy mediareklama darajasining holatini kompleks ko‘rinishda
baholashga xizmat qiladi hamda marketing budjetining samaradorligini oshirish
uchun asosli qarorlar qabul gilishga imkon beradi.

Tadqiqotda “Nil-Granit” MCHJ korxonasi faoliyati tanlab olindi 2025-2030
yillarga mo‘ljallangan ko‘p omilli prognoz ko‘rsatkichlari ishlab chiqildi.
Dissertatsiya ishida “Nil-Granit” MChJ ning sof daromadiga mediareklama va u
bilan bog‘liq omillarning ta’sirini o‘rganish va ko‘p omilli ekonometrik model
tuzish, model parametrlarini aniqlash va turli xil mezonlar yordamida ko‘p omilli
ekonometrik modelning xarakteristikalarini baholash masalalari tadqiq etilgan.

Mazkur ko‘p omilli ekonometrik model quyidagi ko‘rinishga ega:

y=Py+Bx + pyxy .+ Bx, + &, (1)
bu yerda y — natijaviy omil, x — ta'sir etuvchi omillar, ¢— tasodifiy xato.

Ko‘p omilli ekonometrik modeldagi (1) noma’lum g,, 3, S,..... 5, parametrlar

qiymatlarini aniqlashda “eng kichik kvadratlar usuli” dan foydalandik.

Hisoblangan ko‘p omilli ekonometrik model shuni ko‘rsatadiki, magsadli
auditoriya soni (InX;) o‘rtacha bir foizga ortsa, “Nil-Granit” MChJda mahsulot
sotishdan olinadigan daromad (InY) o‘rtacha 0,686 foizga ortar ekan. “Nil-Granit”
MChlJda ishlab chiqilgan mahsulotlarning mediareklama chastotasi (InX;) o‘rtacha
bir foizga ortsa, “Nil-Granit” MChJda mahsulot sotishdan olinadigan daromad (InY})
o‘rtacha 0,317 foizga ortar ekan. Mediareklama roliklariga sarflanadigan xarajatlar
(TV, internet, tashqi mediareklama, radio, matbuot) (InX3) o‘rtacha bir foizga ortsa,
“Nil-Granit” MChJda mahsulot sotishdan olinadigan daromad (InY) o‘rtacha
0,037 foizga ortar ekan. “Nil-Granit” MChJ korxonasida raqamli marketingdan
foydalanish darajasi (InX4) o‘rtacha bir foizga ortsa, “Nil-Granit” MChJda mahsulot
sotishdan olinadigan daromad (InY) o‘rtacha 0,734 foizga ortar ekan.

Yugorida parametrlari hisoblangan va turli testlar yordamida tekshirilgan
hamda tahlil gilingan ko‘p omilli ekonometrik model (2) bo‘yicha “Nil-Granit”
MChJ da mahsulot sotishdan olinadigan daromadni (InY) kelgusi yillarga prognoz
qiymatlarini hisoblaymiz. Buning uchun ta’sir etuvchi omillar bo‘yicha vaqtga
nisbatan trend modellar tuziladi. Trend model — bu ta’sir etuvchi omilning vaqtga
bog‘liq funksiyasidir hamda u umumiy holda quyidagi ko‘rinishga ega:

X;=By+pB-t+e¢ (3)

Magsadli auditoriya soni (InX;) bo‘yicha trend model quyidagi ko‘rinishga ega:
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InX,=5,112+0,072-¢

4
R*=09161, F, . =2948572, t .. =17,1714
Mediareklama chastotasi (InX>) bo‘yicha trend model quyidagi ko‘rinishga ega:

In X, =5,2829+0,043 ¢

xucob

(5)

R*=0.8304, F,.,=132,2001, ¢,.;=11,4979
Mediareklama roliklariga sarflanadigan xarajatlar (TV, internet, tashqi
mediareklama, radio, matbuot) (InX3) bo‘yicha trend model quyidagi ko‘rinishga ega:

In X, =2,4226+0,1008 - ¢

XHco0

(6)
R*=0,7585, F,_.=848161, . =9,2096
Korxonada raqamli marketingdan foydalanish darajasi (InXi) bo‘yicha trend

model quyidagi ko‘rinishga ega:

XHCO0

In X, =—2,0283+0,0698 - ¢

(7)

R*=0,.8794, F, . =196,8976, t_ .. =14,0320
Ta’sir etuvchi omillar va vaqt omili o‘rtasida tuzilgan trend modellar tahlili
shuni ko‘rsatadiki (4) — (7) trend modellardagi barcha hisoblangan koeffisientlarning

statistik ahamiyatliligi, parametrlarining ishonchliligi aniqlandi.

XHCo0

6-jadval
“Nil-Granit” MChJ da mahsulot sotishdan olinadigan daromadning
2025-2030 yillarga prognoz giymatlari, mln. so‘m

Mahsulot . Mediareklama roliklariga |, )
. Magsadli . . . Korxonada raqamli
sotishdan auditoriva Mediareklama| sarflanadigan xarajatlar marketinedan
Yillar olinadigan soni birl}i]k chastotasi, (TV, internet, tashqi fo dalar%ish
daromad, mln. ’Xl > | marta, X2 mediareklama, radio, dara'Zsi foiz. X4
so‘m, Y matbuot), mln. so‘m, X3 Jast, ’
2015 2183,7 705 501 80,3 59
2016 2441,5 729 489 65,7 67
2017 28523 712 478 101,5 74
2018 3204,8 698 432 112,5 76
2019 40006,1 893 424 108,6 79
2020 4658,2 912 564 105,9 81
2021 5750,8 1023 598 120,3 83
2022 6440,9 1245 612 180,4 84
2023 7020,6 1354 620 320,3 86
2024 7792,9 1456 680 295,0 87
2025* 74714 1454 708 2323 88
2026* 8408,6 1563 739 257,0 89
2027* 9463,5 1681 772 284,2 89
2028* |  10650,6 1807 805 3144 90
2029* 11986,7 1942 840 347,8 90
2030* | 134904 2088 877 384,7 91

* prognoz davri
Demak, (4) — (7) trend modellarini hisoblaymiz va ularning hisoblangan
giymatlarini (2) ko‘p omilli ekonometrik modelga qo‘yib, avvalo ta’sir etuvchi
21



omillarning prognoz qiymatlarini, keyin esa natijaviy omilni prognoz hisob-
kitoblarini amalga oshiramiz. Natijada “Nil-Granit” MChJ da mahsulot sotishdan
olinadigan daromadning (2) ko‘p omilli ekonometrik modelga kiritilgan
o‘zgaruvchilarining prognoz davridagi qiymatlariga ega bo‘lamiz (6-jadval).
Xulosa qilib aytsak, “Nil-Granit” MCHJ korxonasida magsadli auditoriya soni
2024 yilda 1456 nafarni tashkil etgan bo‘lsa, 2030 yilga kelib, bu ko‘rsatkich
1,43 barobarga oshishi kutilmoqda. Mediareklama chastotasi 2024 yilda 680 XS
chastotani ko‘rsatgan bo‘lsa, 2030 yilga kelib bu ko‘rsatkich 1,29 barobarga oshishi
kutilmoqgda. Mediareklama roliklariga sarflanayotgan xarajatlar 2024 yilda 295 min.
so‘mni tashkil etayotgan bo‘lsa, 2030 yilga kelib 1,30 barobarga ortishi kutilmoqda.

XULOSA

Dissertatsiya tadqiqotidan olingan natijalar asosida quyidagi xulosa va takliflar
ishlab chiqildi:

1. Bugungi ragamli iqtisodiyot sharoitida O‘zbekiston yengil sanoati, aynigsa
to‘qimachilik va tikuv-trikotaj tarmog‘i xalgaro bozorda tayyor mahsulotlar
eksportchisi sifatida e’tirof etilmoqda. Bu holatda mediareklama vositalaridan
strategik foydalanish, aynigsa ragamli platformalarda marketing faoliyatining
samaradorligini oshirish marketing boshqaruvida muhim ahamiyat kasb etadi.
Dissertatsiyada “mediareklama” tushunchasiga zamonaviy metodologik asosda
mualliflik yondashuvi taklif qilinib, u mahsulot va xizmatlarni to‘g‘ridan-to‘g‘ri
iste’molchiga yetkazish uchun mass-media vositalari orqali boshqgarish sifatida
takomillashtirilgan va oliy ta’lim muassasalari talabalari uchun mo‘ljallangan
“Merchendayzing” nomli darslikni tayyorlashda foydalanilgan.

2. Mediareklama faoliyatining mazmuni, mohiyati va turlari ochib berildi.
Mediareklamaning samarali faoliyat yuritishi uning mazmuni, auditoriyaga ta’sir
ko‘rsatish mexanizmlari va platformaga moslashgan shaklda uzatilishiga bevosita
bog‘liq ekanligi, Internet, televideniya, radio, matbuot va ijtimoiy tarmoqlar orqali
uzatiladigan mediareklama kontenti har bir platformaning o°ziga xos xususiyatlarini
hisobga olgan holda shakllantirilishi o‘rganildi. Zamonaviy media vositalarida
ishlatiladigan mediareklama formatlari, xususan bannerlar, richmedia, pop-under,
overlay, pre-roll va matn-grafik bloklar, auditoriyaning e’tiborini jalb qilish, xabarni
yodda saqglanish darajasini oshirish va xarid qilishga undash turlari o‘rganildi.

3. O‘zbekistonda mediareklama faoliyatining bugungi holati va rivojlanish
istigbollari iqtisodiy raqamlashtirish jarayoni, iste’molchilar xatti-harakatlarining
o‘zgarishi, ragamli platformalarning jadal rivoji va mediareklama samaradorligini
o‘lchovchi zamonaviy metodologiyalarning joriy qilinishi bilan bevosita bog‘liq.
Bunda mediareklamaning 5M modeli tahlili va Marketing 6.0 konsepsiyasi tahlil
qilinib, O‘zbekistonda, xususan, to‘qimachilik tarmog‘iga integratsiya qilinish
doirasi yoritildi.

4. Korxonalarda mediareklamadan foydalanishda xorijiy mamlakatlar tajribasi
tahlili o‘rganildi. Xususan, AQShda mediareklama strategiyalari auditoriyani
chuqur tahlil qilish, shaxsiylashtirilgan kontent yaratish va foydalanuvchilarning

xarid odatlarini o‘rganishga asoslanishi, Nike, Amazon, Netflix kompaniyalari
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misolida magsadli auditoriyaga mo‘ljallangan mediareklama yondashuvlari brend
sadoqatini oshirish, takroriy xaridlarni rag‘batlantirish va marketing byudjetining
tejamkorligini ta’minlashda yuqori natija bergani kuzatiladi. Janubiy Koreya
tajribasida mashhurlar, xususan K-pop guruhlari ishtirokidagi mediareklama
kampaniyalari brend imidjini kuchaytirishda va yosh auditoriyani jalb etishda
muhim omilga aylangan. Germaniyada esa ijtimoly mas’uliyat va ekologik
barqarorlikka asoslangan mediareklama yondashuvlari iste’molchilarning brendga
bo‘lgan ishonchini oshirishi, Volkswagen, Siemens va Adidas mediareklamalari bu
borada namunaviy holat sifatida e’tirof etilishi o‘rganildi. Yaponiya esa
mediareklama sohasida texnologik innovatsiyalar, ayniqsa sun’ty intellekt, Big
Data, va avtomatlashtirish vositalaridan samarali foydalanish orqali brend va
iste’molchi o‘rtasidagi alogani ilg‘or bosqichga olib chiqqanligi yoritildi.

5. O‘zbekiston sharoitida mediareklama faoliyati tobora muhim iqtisodiy va
kommunikatsion omilga aylanib borayotganligi, O°zbekistonda raqamli
igtisodiyotning rivojlanishi, mediareklama xizmatlari bozorining kengayishi,
ragamli media platformalarining ahamiyati va korxonalarda mediareklama
samaradorligini o‘lchovchi indikatorlar evolyutsiyasi tahlil qilindi. Birinchi
navbatda, mamlakatda ragamli texnologiyalar joriy etilishi orqali iqtisodiy
jarayonlarning tejamkorligi, samaradorligi va tezkorligi oshayotganligi ta’kidlandi.
Xususan, internet tezligi va raqamlashtirish darajasining oshishi bilan YalM
o‘sishidagi bevosita bog‘liglik aniglangan, bu esa mediareklama va marketing
tizimlari uchun yangi imkoniyatlar eshigini ochayotganligi, O°‘zbekistonning
mediareklama bozori qamrov jihatidan jadal kengayib, mediareklama xizmatlari
hajmi va tadbirkorlik subyektlari soni yil sayin ortib borayotganligi, xususan,
televizion mediareklama sohasida o‘sish sur’atlari barqarorligi, boshqa MDH
mamlakatlari, jumladan, Qozog‘iston bilan tagqoslaganda hali to‘liq raqobatbardosh
darajaga chigmagan bo‘lsa-da, kelajakda bu sohada salmoqli rivojlanish potensiali
mavjudligi qayd etildi. Ragamli media, aynigsa ijtimoiy tarmogqlar va mobil
platformalar, foydalanuvchilar bilan bevosita, interaktiv aloqa o‘rnatish
imkoniyatini yaratgani uchun tobora dolzarb bo‘lib bormoqda. Shu o‘rinda SMM
(social media marketing) vositalari orqali brend yaratish, auditoriya bilan o‘zaro
aloqalarni kuchaytirish va PR faoliyatini olib borish imkoniyatlari keng tahlil
qilingan.

6. Dissertatsiya ishida mediareklama samaradorligini  o‘lchashda
foydalaniladigan zamonaviy indikatorlar (CTR, CR, CPC, CPA, CPL, CPM, ROAS,
ROI, ROMI va boshqgalar) korxonalar uchun marketing kompaniyalarining
rentabelligini aniglashda muhim analitik vosita sifatida xizmat qilishi, har bir
ko‘rsatkich marketing samaradorligini boshqa bir girrasi bilan baholanishi: masalan,
CTR mediareklamaning jozibadorligini, CR — xaridga aylanish tezligini,
CPC — bosish xarajatini, CPA — harakatga nisbatan xarajatni, ROI esa umumiy
investitsiya qaytuvini ko‘rsatadi. Bu indikatorlar mediareklama strategiyalarini
ilmiy asosda optimallashtirish, auditoriyani segmentlash, mediareklama kanallari
samaradorligini solishtirish, byudjetni qayta tagsimlash imkonini beradi. Ilmiy
jihatdan e’tiborga molik jihati shuki, bugungi media bozorda mediareklama

samaradorligini fagat ko‘rishlar yoki bosishlar soni bilan emas, balki konversiya va
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daromad darajasi bilan o‘lchashga o‘tish tendensiyasi kuchayayotgani, bu esa
mediareklamaning sifatini ustuvorlashtirish, natijaga yo‘naltirilganlik darajasini
oshirish va foydalanuvchi xatti-harakatlariga asoslangan strategiyalar ishlab chiqish,
shu bilan birga, mediareklama faoliyatida videokontentning o‘sib borayotgan
ahamiyati, foydalanuvchi vaqtini internetda o‘tkazish dinamikasi, mobil
qurilmalardan foydalanish tendensiyasi va global mediareklama indikatorlarining
o°‘zbek bozori sharoitiga moslashuvi ham tahlil qilingan.

7. Mahalliy mahsulot va brendlarni xalqaro bozorlardagi nufuzini oshirish va
savdoni kengaytirish maqsadida xalqaro “marketplace”lardan foyfalanish va bunda
“Made in Uzbekistan” dasturini ishlab chiqish taklifi yoritildi. Ushbu taklif
“O‘zto‘qimachiliksanoat” uyushmasi tomonidan qabul qilindi va 2025 yil
16 yanvardagi “To‘qimachilik va tikuv-trikotaj sanoatida qayta ishlash zanjirini
rivojlantirish bo‘yicha qo‘shimcha chora-tadbirlar to‘g‘risida”gi PF-6 sonli
farmonda foydalanildi. Natijada, tarmoq korxonalari xodimlariga marketpleyslar
bilan ishlashni o‘rgatish, ularning dastlabki mahsulotlarini marketpleyslarda
joylashtirishda ko‘maklashish, mahalliy brendlarni yaratish va ilgari surish bo‘yicha
chora-tadbirlar amalga oshirilgan.

8. To‘qimachilik sanoati korxonalari mediareklama samaradorligini hisoblash
korsatkichlari yangi integral oraliglar natijalarini raqamli marketing metrikasi ishlab
chiqildi. Ushbu metrika asosida (0-100) oraliglarida “past” (1 —2), “qoniqarli”
(2,1 -3), “o‘rta” (3,1 — 4), “yuqori” (4,1 — 5) yondashuvga ko‘ra takomillashtirish
taklifi «O°zto‘qimachiliksanoaty  uyushmasi tarkibiga kiruvchi korxonalar
faoliyatiga joriy etildi. Mazkur ilmiy taklifning amaliyotga joriy etilishi natijasida
“Nil-Granit” korxonasining sotuv hajmini 21%ga oshishiga olib keldi.

9. O‘zbekiston to‘qimachilik korxonalarining mediareklama samaradorligi
statistik, grafik, tahliliy va ekonometrik yondashuvlar asosida o‘rganildi. Tadqiqot
jarayonida “Nil-Granit” MCHJ misolida 2025-2030 yillarga mo‘ljallangan ko‘p
omilli prognoz modeli ishlab chiqildi. Ushbu model natijalariga ko‘ra, korxonada
magsadli auditoriya soni 2024 yilda 1456 nafarni tashkil etgan bo‘lsa, 2030 yilga
kelib bu ko‘rsatkich 1,4 barobarga ortadi. Shuningdek, mediareklama chastotasi
2024 yildagi 680 XS dan 2030 yilga borib 1,3 barobarga, reklama roliklariga
sarflanadigan xarajatlar esa 295 mln so‘mdan 1,3 barobarga oshadi. Ushbu prognoz
natijalari korxonaning uzoq muddatli rivojlanish strategiyasini shakllantirishda va
marketing faoliyatini yanada samarali yo‘naltirishda muhim ahamiyat kasb etadi.

Xulosa qilib aytganda, dissertatsiyada  mediareklama  faoliyatini
takomillashtirishga doir nazariy qarashlar, tahliliy yondashuvlar va raqamli
strategiyalar uzviy uyg‘unlikda qo‘llanilib, O‘zbekiston yengil sanoati, xususan
tikuv-trikotaj tarmog‘i eksport salohiyatini kuchaytirish, brend obro‘sini
mustahkamlash va xalqaro raqobatbardoshlikni oshirishga xizmat qiladigan
kompleks yechimlar taklif etilgan.
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BBEJIEHUE (anHoTauusi nucceprauuu 10xkropa punocopuu (PhD))

AKTYaJIbHOCTb U BOCTPEOOBAHHOCTH TEMbI JUCCEPTANNU. B cOBpeMeHHBIX
yCIOBHSIX Tio0anu3anuu U mudpoBoit 3koHoMUuku cektop CMU u meanapexiambl
CTal HE TOJIbKO CPEJCTBOM pacmpocTpaHeHuss WHGOPMAIMH, HO W BaKHBIM
PKOHOMHUYECKHM pECypcoM B [IEATECIBHOCTH Hpeanpustuii. B  ycrnoBusx
COBPEMEHHOM ITU(PPOBOM SKOHOMHKH MeIrapeKiamMa cTajia OJHUM U3 BaKHEHIITNX
CpeACTB OO0EeCMeUeHUs] KOHKYPEHTOCIOCOOHOCTU MPEANPUSITHN Ha pPHIHKE U
3(PeKTUBHOTO MPEIOCTaBICHUSI TOBAPOB U YCIYT MOTpedouTensiM. Bo3moxkHOCTH
BO3JICUCTBUSI Ha IIEJIEBYI0 ayJUTOPHIO MOCPEICTBOM LHU(PPOBOrO MApKETHUHIA,
KOHTEKCTHOM pEKJIaMbl W COIMAJIbHBIX CETEH TMOBBIMIAIOT CTPATETHYECKYIO
3HAYUMOCTh MEIUNHOW PEKIaMHOW NesSTeNbHOCTH. COrjacHO MEXIyHapOaHON
cratuctuke, B 2023 roay o0bEM MHUPOBOIO PBhIHKA MEIUAPEKIaMbl COCTABUT
865 mupa nmomtapoB CIIIA, u3 xotopeix Oonee 65% Oyaer NpUXOAUTHCS Ha
mudpoBeie Meaua. B 9acTHOCTH, CETMEHTHI WHTEPHET-MEAMNHON pPEeKIaMbl
(ToucKoBasi, TUCIIJICHAS, COLUATbHBIE MEIMa) BRIICTSIOTCS KaK OJIMH U3 HauboJee
OpicTpopacTymux >, DTOT  IOKa3aTelb  CBHUAETENLCTBYET O  PaCTyLIEM
HPKOHOMHYECKOM TOTEHIIMAJIE MEIMMHOW PEKJIaMbl, OCOOCHHO YYHTHIBAsl, YTO
CTpaTEeruu MEAUNHON peKIaMbl Yepe3 COIUMATbHBIE CETH, MOMCKOBBIE CHUCTEMBI U
MOOWJIbHBIE ~ TIPWJIOKCHHS  CUMTAIOTCS  OCHOBHBIM  HANpaBIICHUEM,  YTO
00ycCaBIMBaET aKTyalbHOCTh UCCIEIOBAHUSI.

B MupoBOW IIpakTUKE MEAUAPEKIAMHBIA PBIHOK PAaCTET HEBUIAHHBIMU
TeMiiamu. B mocnegnue roibl 00Jiblas 4acTh peKIAMHBIX OFOJI)KETOB HAMPABIISETCA
OT TPaJMIMOHHBIX CpPeACTB K HU(poBbIM Tuargopmam. Ilo mroram 2024 rona
00bEM MUPOBOTO MeuapeksiaMHOro pbiHka coctaBui 1,04 Tpia nostapos CIIA,
YTO 03HAYAET IPUMEPHO 9,5-NPOLEHTHBIN POCT MO cpaBHEHUIO ¢ 2023 rogomM. ITOT
MPOIIECC MOKA3bIBAET, YTO ri100aabHas MeauapeKiaMHas WHIyCTPHsI HAaXOUTCS Ha
sTane udpoBor TpaHCHOPMAIIHH.

CornacHO OTpacieBbIM AHAIUTHYECKUM MarepuaiaMm, 60—65 mnpoieHTOB
MeJMapeKIaMHBIX pPAacXO0J0OB HarpaBieHO Ha IudpoBbie MiaThopmbl (search,
display, social media, mobile), u 3TOT cerMeHT BbIAENAECTCS Kak Hauboyee ObICTPO
pasBuBaroieecs: HarmpasieHue. B 2024 romy mupoBbie pacxoibl Ha HMUGPOBYIO
pexnamy pocturim 740,3 mupa nomnapos CIIA, To ects Ha 8,9 nporieHTa 6oblie,
4yeM B mponuioM roay. OJHUM U3 CETMEHTOB, Pa3BUBAIOIIMXCSI CAMBIMUA BHICOKUMHU
TeMIaMH, SBJSETCA peKjJaMa B COLHUAIBHBIX CETSIX, pacXxoAbl MO ITOMY
HAIPaBJICHUIO B TEUEHHE Io/la yBEIUUMINCH Ha 15 nporenTos!'®.

Ot uudpel MOKa3pIBAIOT, 4YTO B MHUPOBOW MpaKkTUKE MeauapekiiaMma
dbopmupyeTcsi HE TOJIBKO KakK CpEICTBO JOBEICHHUS MPOIYyKTa U YCIYTH 10
NOTPEOUTENsl, HO M KaK BaXHBIM CTpaTeruyecKuil (axtop, Ompeaesitoini
KOHKYPEHTOCTIOCOOHOCTh TIpeAnpuaTuii. Takke BaXXHO OTMETHTh, YTO IUdpoBas

15 https://www.visionresearchreports.com/digital-advertising-market/41044?utm_source=.com

Digital Advertising Market (By Platform: Computer, Smartphone; By Format: Text, Image, Video; By Type; By End-
user) - Global Industry Analysis, Size, Share, Growth, Trends, Revenue, Regional Outlook and Forecast 2024

16 https://www.emarketer.com/content/global-ad-revenues-hit--1-trillion-milestone-2024--says-groupm-forecast.
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BUJIEOpEKIaMa M PEKJIaMHbIe KaMIaHUHU, OCYUIECTBISIEMbIE uepe3 MOOWIbHBIC
NPWIOKEHUS, IEMOHCTPUPYIOT 3HAUUTENIbHYIO TEHEHIUIO K POCTY.

B ycroBusax VY30ekucrana ~MeauapekiamHas — JIEATEIbHOCTh  TakKXKe
CTPEMHUTENIBHO pPa3BUBAETCA B MOCIEAHUE TOAbl. PacmmpeHue WHTEpHET-
UHPPACTPYKTYPHI, PaCpOCTpaHEHHE MOOWIBHBIX TEXHOJOTHI M MOIMyJsipU3anus
COLIMAJIBHBIX CETEd NPHUBOAAT K TOMY, YTO MPEANPUATHS HANPABISIIOT CBOU
MeUapeKIamMbl OT TPAIUIIUOHHBIX CPEACTB K U(poBbIM KaHamaMm. [lo maHHBIM
AreHtcTBa cTaTUCTUKHU, B 2023 Toy 00BEM MeauapeKIaMHBIX YCIYT MPEBBICHI
1,1 TpaH cymoB, u OoJiblllasg €ro 4acTh ObUIa OCYLIECTBJIEHA YEpe3 JUKUTAI-
Meauapekiaamy. OTO, B CBOIO OYepelb, CTAaBUT aKTYaJbHBIM BONPOC aHajIn3a
3¢ (HEKTUBHOCTH MEIMAPEKIAMHBIX CTPATErnil MPEANPUITHI U UX SIKOHOMUYECKOTO
COBEPILIEHCTBOBAHMUSI.

Kpome Toro, Meauapekiama paccMaTpUBaeTCid KakK OJWH W3 Ba)KHBIX
(GakToOpoB, CTUMYJHPYIOIIUX  SKOHOMHYECKOE  pa3BUTHE, YTO  CO3AaéT
HE00XO0MMOCTh €€ TITyOOKOT0 Hay4YHOTO aHaIM3a U COBEPIICHCTBOBAHUS U TpeOyeT
IPOBEJCHUS HAYyYHO-UCCIIEI0BATEIbCKUX PadOT.

Vka3 Ilpesuaenta PecnyOnmumku VY36ekucran ot 14 nekabps 2017 roma
No VII-5285 «O Mepax Mo yCKOPEHHOMY pPa3BUTHUIO TEKCTUJIBHON U IIBEHHO-
TPUKOTAKHOW MPOMBINIIIEHHOCTH», YKa3 oT 29 nosops 2018 roma Ne VII-5587
«O Mepax mno JanbHEHIIEMY CTHUMYJMPOBAHMIO SKCIIOPTHOIO MOTEHIMAIA
OTEUECTBEHHBIX IpousBoauTenei», Ilocranosnenne ot 20 nekadbpsa 2018 rona
Ne  III1-4069 «O wmepax 1O YCWICHMIO COACHCTBHS OJKCIIOPTY U  €ro
ctuMyinnpoBanuto», [locranosnenue ot 12 ¢gespans 2019 romga Ne II1-4186 «O
Mepax Mo JajbHeHeMy yriyOJIeHHI0 peOpMUPOBAHUS TEKCTUIBHOW U MIBEHHO-
TPUKOTAKHOW MPOMBIIUIEHHOCTH M PACHIMPEHHUIO €€ 3KCHOPTHOTO MOTEHLHAIAY,
[TocrtanoBienne ot 24 mas 2019 roga Ne I111-4337 «O mepax mo pacIiMpeHHUIO
MEXAaHU3MOB (PMHAHCUPOBAHUS HKCIIOPTHOM IEATEIBHOCTU U CTPaXOBOM 3aILUTHDY,
[ToctanoBnenne ot 16 centsiops 2019 roma Ne [II1-4453 «O wmepax mo
JaJbHEUIIIEMY Ppa3BUTHIO JIETKOW MPOMBINUIEHHOCTH W CTUMYJHPOBAHUIO
MIPOU3BOJICTBA TOTOBOM MPOAYKIMH», YKa3 oT 5 okTsa0ps 2020 roma Ne VII-6079
«O06 ytBepxaenun crparerun “Lludposoit Y36ekucran—2030” u mepax mno eé€
abdexTuBHON peanuzanuuy, Yka3 [lpesunenra PecnyOnuku VY30ekuctan ot
28 stuBapst 2022 roma Ne VII-60 «O ctpareruu pa3sutus HoBoro Y30ekucrana Ha
20222026 roxb», 3akoH PecnyOmmku Y30ekuctan ot 9 centsiops 2022 roxaa
«O pexnamey, Yka3 [Ipesunenta Pecriybnuku Y36ekuctan ot 16 suBaps 2025 roga
Ne VII-6 «O nOMOJHUTENBHBIX MEpax MO PA3BUTUIO IIETIOUYKH TEepepaboTKu B
TEKCTHJIBHOM U IIBEHHO-TPUKOTAKHOW MPOMBIIIIEHHOCTH» U APYTHe HOPMATHBHbBIE
JOKYMEHTBI ONPEIIETSAIOT 33/1a4H, BHIIIOTHEHUIO KOTOPBIX B ONPEIEIEHHON CTENEHN
CIIY’KUT JaHHOE JUCCEPTALMOHHOE UCCIIEI0BaHNUE.

CooTBercTBHE HCCIEAOBAHUSA NPUOPUTETHBIM HANPABJEHUAM PAa3BUTHSA
Hayku U TexHoJioruii PecnmyOuauxu. /luccepranmonnas pabora BbIIIOJIHEHA B
COOTBETCTBUM C IPUOPUTETHBIM HANPABICHUEM PA3BUTHS HAYKM M TEXHOJOTUN
PecnyOmuku «JlyXOBHO-HPaBCTBEHHOE U KYJIBTYPHO-IIPOCBETUTEIBCKOE PA3BUTHE
JEMOKpPaTUYECKOTO W MPaBOBOro oO0IIecTBa, (opMUpPOBaHHE HWHHOBAIMOHHOU

3KOHOMUKN).
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CreneHb M3y4eHHOCTH MpoodJiemMbl. B o01actu uccienoBaHus TaHHOW TEMbI
CYIIECTBYIOT HAy4YHBIC TPYABI 3apyOEIKHBIX M OTEYECTBEHHBIX N3BECTHBIX YUEHBIX U
CIIELIMAIMCTOB, MOCBAIIEHHBIE TEOPETHUECKUM M METOJOJIOTMYECKHM OCHOBaM
MapKeTUHIra, a TakKXke BOIpocaM KJIACCUYECKOTO, MEXIYHapOJHOTO U
PErMOHABHOTO MApKETUHTA. Pl TEOPEeTHYECKUX M MPAKTUYECKUX ACIEKTOB
OpraHu3alMi  MApKETHHTOBBIX MEXaHW3MOB AaHAIM3UPYIOTCS B paboTax
nHocTpaHHbIX SkoHOMHCTOB I1. Jlukcona, I'. bpebaxa, @. Kotiepa, K.JI. Kemnepa,
K.-K. Jlambena, XK. Jlannsepu, XK. Jlesu, JI. Jlungona, I'.E. bemya, M.A. beny,
M.X. Meckona, JIx. JIu, Ix. Banra, A. Manena, J.K. bapra, /I.T. Yena,
T. Slmununa, M. AnsOepra!” u apyrmx, a TakKe POCCHHCKMX DKOHOMHCTOB
JI. barueBa, H. MouceeBoii, II. 3aBbsinoBa, B. Epemuna, E. Kuumonoii,
H. Komuesoii, B. Mapkosoi, T. Macnosoii, C. boxyk, JI. KoBanuka, B. Mopo3oga,
P. Hoznpéoii, I'. KpsutoBoir, M. CokomoBoii, E. IlemkoBoii, b. CosoBréBa,
O. Tpetpsak, O. @enopenko, B.A. Konecora, A.B. Cokonosa, B.M. KitokaHosa,
N.N. Pakurosa, }O.B. JIsicenko'® u gpyrux.

Kpome TOro, OTAenbHBIE aCHEKThl W PENICHUS CYMIECTBYIOMUX MPOOIeM
OTpaXeHbl B HAyYHBIX  pa3pabOTKax  OTEYECTBEHHBIX  SKOHOMHCTOB
A.A. AznapoBoit, A.b. bo6oxonoBa,  H.b. fIxéxonoma, II.A. TypcyHoBa,
V.V. lllapudpxomraeBa, M.K. A6aymiaesa, JI.C. AsumoBoii, B.P. Badaesa® u

IPYTHX.
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B HayuHpIX paboTax yKa3aHHBIX YYEHBIX PACCMOTPEHBI TEOPETUUYECKUE,
OpPTraHU3alMOHHBIE U IPABOBBIE ACIIEKTHI MEAUAPEKIAMHON IEATEIIBHOCTH, a4 TAKKE
oOurme nmpobsieMsl JaHHOU cdepbl. OTHAKO MBI CYUUTAEM HEOOXOIMMBIM HU3YyUYCHHE
BOIIPOCOB OpraHU3aliy MEIUAPEKIaMHOU AEATEIBHOCTH B OTHOILIEHUH TOBApOB U
yCIIyT, CHELU(PUYUHBIX JJI yCIOBUI Y30€KHCTaHa.

AKTYaJIbHOCTH TeMbl JUCCEPTALMOHHOIO UCCIIEIOBAHUS ITOATBEPKAACTCS €€
COBPEMEHHOW COLMAIBHO-J)KOHOMMYECKONM 3HAYMMOCTBIO M HEAOCTAaTOYHOMU
CTENEHBIO OCBEIICHHUS] B AKOHOMHUYECKOH JHUTeparype, yTo TpeOyeT MpoBeICHUs
JAHHOrO uccienoBanus. CBsA3b NHCCEPTALMOHHOTO MCCIEOOBAaHUS C HAYYHO-
UCCJIeI0BATENCKMMU pab0TaMU BBICIIETr0 y4eOHOro 3aBeieHus. JlucceprannonHas
paboTa BHIMIOJIHEHA B COOTBETCTBUU C IJIAHOM HAYYHO-HCCIIEIOBATENbCKUX pabOT
TamkeHTCKOro MHCTUTYTa TEKCTUIIBHOM U JIETKOW MPOMBIIUIEHHOCTH.

Heab ucciaenoBaHusi 3aKIOYAETCS B pa3pabOTKE HAYYHO-TIPAKTHYECKUX
pEKOMEHAAalMK IO MOBBIIIEHUIO 3PPEKTUBHOCTH MEIUAPEKIAMHON eATEIbHOCTH
Ha IPEANPUATHAX.

3agauu ucciaenoBanus. Mcxonas u3 nenu quccepranuu, B paboTe OnpeIeieHbl
CIEeAYIOLIME 3a1aUHn:

U3YUYUTh TEOPETUKO-METONOIOTUUECKNE OCHOBBI MEINAPEKIIAMBI,

PACKpPBITH COJEPKAHUE, CYLTHOCTb U BUJIbI MEUAPEKIAMHOM IESATEIbHOCTH;

UCCJIEI0BATh POJIb MEIMapEKIaMbl B OHJIAH-OU3HECE;

U3YUYUTh OMBIT 3apyO€KHBIX CTpaH B HCIOJIb30BAaHUM MeEAUapeKiIambl Ha
NPEANPUATHSIX;

[IPOAHAJIM3UPOBATL  COCTOSSHUE  MEIUAPEKIIAMHOM  JEATEIbHOCTH B
V30ekucrase;

UCCIIEI0BATh NoKa3aTenu 3p(HEKTUBHOCTH MEUAPEKIAMHOM AESITEIbHOCTU Ha
PEANPUATHSIX;

COBEpPLICHCTBOBATh  HMCIIOJb30BAaHWE  MAPKETIUIEMCOB IPU  Pa3BUTUHU
MeIapeKIamMbl Ha PEANPUSTUH;

YCOBEPILIEHCTBOBATh METOABl OLIEHKH 3PQPEKTUBHOCTH MEIUAPEKIAMBI
NPEeANPUATANA Ha OHJIaH-TIIIATdopMaXx;

IIPOBECTU YKOHOMETPUUYECKOE UCCIIEOBAHNE [T0KA3aTeIe MEeIMapeKIaMbl Ha
TEKCTWJIBHBIX NPEAIPHUITHIX.

O0bexkTOM HMcciaeqoBaHusi u30paHa  MapKETUHIOBas  JESATENIbHOCTD
NPEANPUATANA, BXOJSIINX B COCTAB ACCOLMALMHU « Y 3TEKCTUIBIPOMY.

IIpeamerom mHcciIe0BaHUS SIBISIIOTCS  OPTaHU3ALMOHHO-3KOHOMUYECKUE
OTHOIICHHSA, BO3HUKAIOINIME B  TpOIECCe TMOBBIIIEHUS d()PEeKTUBHOCTH
MEINAPEKIAMHOMN AESTEIbHOCTU IPEAIPUATHN.

Metoab! uccsienoBanus. B npouecce uccien0BaHus UCIOJIb30BaHbl METO/bI
HAOMIO/ICHUS, AHKETUPOBAaHUS, CHCTEMHOTO U CTaTHCTUYECKOTO aHalln3a,

"HccnenoBanne mpoueccoB 3()(EKTHBHOIO HCHONB30BaHUS MH(POPMALMOHHBIX CHCTEM B  YIPABICHUH
npeanpusitneMm” ducceprauums. 2019 r.; Hlapudxomkaes V.. "CoBepuieHCTBOBAHHE METOA0JIOTHYECKOTO MOIX0/1a
K yIpaBJIeHUIo OpeHI0M cpeicTB MaccoBoii nHpopmaunu Pecriyonmku Y36ekuctan" Iuccepranus. 2015 r.; Asumosa
JI.C. Opranuzanus MeJuapekiIaMHOH JesiTeNbHOCTH. YueOHoe nocobue - T.: Bookmany print, 2022-56 c.;
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rpaduyeckoit UHTEPIpPETaLIUH, UHTETrPaJIbHOTO nokasareJs OLICHKHU
3¢ (HEKTUBHOCTH, IKCTIEPTHON OTICHKH.

HayuyHasi HOBU3HA UCCJIeI0BAHMS 3aKITFOYACTCS B CIICTYIOIIEM:

C METOMIOJIOTHYECKON TOYKM 3PEHHS YCOBEPIICHCTBOBAHO PACKPHITHE
HPKOHOMHYECKOTO COJIEp)KaHUsl TIOHATHS «MeIuapeKiiaMa» B YacTH YCUJICHUS
CO37aHMUsl DKOHOMHUYECKOW IIEHHOCTH uepe3 (OpMHUpPOBaHWE MOTPEOUTEITHCKOTO
MOBEJICHUS, CTUMYJIMPOBAHUE CIIPOCA U PACIIUPEHUE JOTU PHIHKA;

000CHOBaHA BO3MOXHOCTh YBEIIMUCHUS DKCIIOPTHOTO 00bEMaA MPOAYKITUH
(E=25-30%), ypoBHs y3HaBaeMOCTH HalMoHaIbHBIX OpeHnoB (Yb=40%) wu
BHEILIHETOProBOro odopora yepe3 uudponsie Toprosuie miathopmsl (BTO=18%)
3a Ccu€T pa3pabOTKU HAIMOHAJIBHOW MPOrpaMMbl MapKETIUIEMCOB Ha OCHOBE
WCITOJIB30BaHUS MEKIYHAPOAHBIX TUIATHOPM;

YCOBEPIICHCTBOBAHKI ITOKa3aTenn pacuéTta 3¢ (HeKTUBHOCTH MeIuapeKIaMbl Ha
OPEANPUATUSX TEKCTUIHHOM TPOMBIIIUIGHHOCTH MYTEM BBEJEHUS HOBBIX
WHTETPAJbHBIX AUANa30HOB MU(PPOBBHIX MAPKETHHTOBBIX METPUK: «HU3KHI (1-2),
«YJOBJIETBOPUTENBHBII (2,1-3), «cpeaauit» (3,1-4), «Boicokuit» (4,1-5);

Ha OCHOBE IKOHOMETPUYECKOTO MOJEITUPOBaHUS (PAKTOPOB, BIMUSIOIIMX HA
3G ()EKTUBHOCT, MEIMAPEKIAMHON JIEATETbHOCTH TMPEANPUITUN, pa3padoTaHbI
nporHo3usie nokazaresn OO0 «Hun-I'panur» 1o 2030 roaa.

IIpakTH4yeckue pe3yabTaThl HCCJIET0OBAHUSA 3aKIIOUAIOTCS B CJICTYIOMIEM:

W3YUYEHBI TCOPETHKO-METOI0JIOTHUYCCKHUE OCHOBBI MEANAPEKIaAMBI;

PaCKpPBITHI COJIEpKaHUE, CYITHOCTh M BHIBI MEIUAPECKIAMHON JIEATeTLHOCTH;

UCCJIEI0BAHA POJIb MEIMapEKIIaMbl B OHJIaH-OM3HECE;

U3y4YeH aHaiu3 3apyO0eXHOTO OIbITa HCIOJIb30BAHUS MeEAHapeKiaMbl Ha
MIPEANPUATHSX;

POBEIEH aHAIHN3 COCTOSHUS MEIMAPEKIAMHOM JIEATEIHHOCTH B Y 30€KUCTaHE;

MPOAHAM3UPOBAHBl  TMMOKa3zaTrean d(PQPEKTUBHOCTH  MeauapeKkjiaMbl  Ha
MPEANPUATUSIX;

YCOBEPILIEHCTBOBAHO  TMPUMEHEHHME  MAapKEeTIUIEMCOB B Pa3BUTHUH
MeuapeKIaMbl Ha PEANPUSITHH;

YIIy4IIeHbl METO/Ibl OLICHKU 3(h(PEKTUBHOCTU MearapeKIamMbl IPEANPUITHS HA
OHJIaHH-TIIaThOpMaXx;

MIPOBEICHO SKOHOMETPUUECKOE HCCIIEIOBaHKE MTOKa3aTele MearuapeKiamMmbl Ha
TEKCTHJIBHBIX MPEIITPHUATHSIX.

JIOCTOBEPHOCTh MOJYYE€HHBIX pe3yabTaToB. J[OCTOBEPHOCTH BHIBOJOB
WCCJICIOBAHMSI OTIPEICIISCTCS CPABHUTEIBHBIM U KPUTHICCKUM aHAIN30M HAY4YHO-
TEOPETUUECKHUX B3TJIS0B U3BECTHBIX SKOHOMHUCTOB OTHOCHTEIIHHO HCIIOIh30BAHUS
MapKETUHTOBBIX CTPATETUN HA TIPEANPUATUSIX TEKCTUIILHON OTPACIH, U3yUYCHUEM U
o0o0meHneM epe0BOro 3apy0eKHOTO OTbITA, UCIIOJIb30BaHUEM
uH(popMaMOHHOW 0a3bl, CHOPMUPOBAHHONW HA OCHOBE O(UIIMAIBHBIX JAaHHBIX
HAIlMOHAIBHBIX M MEXIYHAPOJHBIX aBTOPUTETHBIX OpraHu3alluid, pe3yJibTaTaMu
HKCIIEPTHBIX OILICHOK, CTaTUCTUYECKUMM JAaHHBIMU ATEHTCTBAa TOCYAapCTBEHHOU
cTtaTUCTUKU PecnyOnmuku Y30eKHCTaH, a TakKKe aHAIM30M JIPYTHUX MPaKTUYECKUX
MaTepHuaoB.
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Hayuynasi M npakTuyeckasi 3HAYMMOCTh Pe3yJIbTATOB HCCJIeI0BAHUS.
Hayunble pe3ynbTarhl, MOMy4YEHHbIE B XOJ€ HCCIEIOBAHUS, OOBACHAIOTCA
BO3MOKHOCTBIO Hay4HO-IIPAKTUYECKOTO 000CHOBaHUS 3¢ (HEeKTUBHOTO
UCIIONIb30BAaHUSl ~ MEAMApeKjamMbl Ha  pPbIHKAX  MPOAYKIUU  TEKCTHIJIBHBIX
NPEAUPUATANA, MOCBSIIEHHBIX YCTOMYMBOMY PAa3BUTHI0 HALMOHAJIBHOM JIETKOU
IPOMBIIIJIEHHOCTH; BO3MOKHOCTBIO MPOBEACHUS UCCIICA0OBAHNN HA OCHOBE HAy4HO-
IPAKTUUYECKUX METOJAOB MOTHBAIIMM YJIOBJIETBOPEHHs CIPOCAa HHOCTPAHHBIX,
MECTHBIX M KOHEYHBIX mnoTpedutened npu 3PGHEKTUBHOM HCIOIb30BAHUU
MEXTyHAPOIHBIX MAPKETUHTOBBIX CTPATETHi.

IIpakTHYeckasi 3HAYUMOCTh Pe3yJIbTATOB MCCJIEI0BAHUS 3aKIIIOYAETCS B
TOM, YTO pa3paOOTaHHbIC HAYYHBIC MPEIJIOKECHNUS U IPAKTHUECKUE PEKOMEHIAINN
MOTYT OBITh UCITOJIb30BAHBI B BHEITHEIKOHOMHYECKOH 1eATeIbHOCTH TeKCTHIIBHBIX
OPEINPUITHIA JIETKON MPOMBIIIJICHHOCTH PECIYOIMKH, B CHCTEME IOBBIIICHUS
KBAIM(PUKAIIMA  COTPYAHUKOB OTpaciv, a TakKe TpU OpraHu3aluu U
COBEpULICHCTBOBAHUU YYEOHOIO TIpoliecca B CHUCTEME BBICIIETO U CPEIHETrO
CIEIUAaILHOTO 00pa30BaHUA.

BHenpenue pe3yabTaToB HccjaegoBanus. Ha ocHoBe pa3zpaboTaHHBIX
METOJUYECKUX U MPAKTUYECKUX IMPEAJIOKEHUN MO MOBBIIIEHUIO 3()PEKTUBHOCTU
MEINAPEKIIAMHON IEATEIBHOCTH NPEANPUATUI TEKCTUIIBHON TPOMBIIIIEHHOCTH

TEOPETUKO-METOA0JIOTMUYECKME  MaTepualibl [0  COBEPILIECHCTBOBAHUIO
YKOHOMUYECKOTO COJACPKAHMS TOHITHS «MeIuapeKiaMa» C TMO3UIUU YCUJICHHUS
CO3MaHHUS PKOHOMHYECKOW IEHHOCTH uepe3 (POpMUpPOBaHUE MOTPEOUTEIHCKOTO
MOBE/ICHHUS, CTUMYJIUPOBAHUE CIPOCA M PACHIMPEHUE JOIH PHIHKA HCIIOIH30BaHBI
IIpU MOATOTOBKE yueOHMKa «MepuaHaaii3uHry, peKOMEHA0BAHHOTO JJISl CTYJCHTOB
BBICIIMX 00pa30BaTeIbHBIX YUYpEeXKIACHWA (MpuKa3 MUHUCTEPCTBAa BBICIIETO
oOpa3oBanus, Hayku 1 nHHOBaImii PeciyOmuku Y36ekucran Ne 136 ot 14 anpens
2025 r.). BBenenne oOHOBIEHHOTO COAEpPX aHUS MOHSTHUS MO3BOJIWIO PACIIUPUTD
3HAHUS U HABBIKU CTYJICHTOB M OyAylIUX CIEIMATUCTOB B 00JIACTH MEIUAPEKIIAMBbI;

MPEJIOKEHHE M0 YBEJIWYEHUI0 SKCIOPTHOro 00bEéMa mnpoaykuuu (E=25-
30%), ypoBHS Yy3HaBa€MOCTM HalMOHalmbHBIX OpenmoB (Yb=40%) wu
BHEIIIHETOProBOro obopora yepe3 nudponsie Toprosuie miathopmsl (BTO=18%)
3a cuér pa3pabOTKM HAIMOHAJIBLHOM MpPOrpaMMbl MapKETIUICHCOB Ha OCHOBE
UCIIOJIb30BAHUSL ~ MEXIYHApOAHBIX  miargopM  BHeApeHO  Accoluanuen
«Y3rexkctmibnpom» (cripaBka Ne 03/25-1478 ot 24 urons 2025 r.). B pe3ynbrare
BHEJpeHUs1 oOecriedeHo OOy4YeHHE COTPYAHUKOB MpEANnpusiTUil padoTe ¢
MapKeTIUieicaMu, OKa3aHa TIOMOIIb B pa3MENICHHH TMEpBbIX TOBAapOB Ha
wiatopmax, CO3AaHBI BO3MOXKHOCTH JJs (OPMHUPOBAHHS M MPOABIXKECHHUSA
MECTHBIX OpPEHJIOB;

IpeyIoAKEHHE IO COBEPIICHCTBOBAHUIO TTOKa3aTenel pacuéra 3(p(eKTUBHOCTH
MeuapeKIamMbl IpeInpUsSTUNR TEKCTHUJIBHONW MPOMBIIIJIEHHOCTH Ha OCHOBE HOBBIX
MHTErPaJIbHBIX AUANa30HOB HU(PPOBBIX MAPKETUHTOBBIX METPUK: «HU3KHUI (1-2),
«YyJIOBJIETBOPUTENbHBINY (2,1-3), «cpenunit» (3,1-4), «Bbicokuii» (4,1-5) BHEAPEHO
B JICATEIIbHOCTh MPEANPUATUH, BXOASIMIMX B ACCONUALUIO «Y3TEKCTUIBIIPOM
(cnpaBka Ne 03/25-1478 ot 24 utons 2025 r.). BHeapeHue npeyiokeHus: TPUBEIIO K

pocty 00béMma nponax npeanpuarus «Hun-I"'panut» Ha 21%;
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nporHo3Heie nokazatenu «Hun-I'panut»y 1o 2030 roga, paspaboTaHHbIE Ha
OCHOBE OJKOHOMETPHYECKOTO MOJACIUPOBaHUS (HAKTOPOB, BIMUSIONMX  HA
h(HEKTUBHOCT, MEAMAPCKIAMHON ACATEIBHOCTA MTPEANPHUATHNA, HCTIOIb30BaHbBI
npu pa3paboTKe MpOrpaMM Pa3BUTHA OyAyIIeld SKOHOMUYECKON IeSTEIHHOCTU
npeanpuatus (crmpaBka Acconuanuu «Y3rekcTuwibnpom» Ne 03/25-1478 ot 24
utonst 2025 r.). B pesynbrare obecredeHa BO3MOKHOCTh COTJIACOBAHMS OCHOBHBIX
napaMeTpoB SKOHOMHYECKON AESATEIbHOCTU MPEANPUSTHS, OPUECHTUPOBAHHOW Ha
JOJITOCPOYHYIO IEPCIIEKTHUBY .

Anpobauusi pe3yJbTaToOB HCCJIeI0BAHUS. Pe3ynbTaThl UCCIeA0BAaHUS ObLIN
00CYXKJIEHbI Ha 2 MEXIYHAPOJHBIX M 3 pecnyOJIMKaHCKUX HAyYHO-TIPAKTUYECKHUX
KOH(epeHUusX.

IIyomkanuu pe3yiabTaToB HucciaegoBanusi. [lo Teme auccepramuu
ony0nrKkoBaHo 13 Hay4dHBIX paboT, B TOM YKCIIE 4 CTaThH B XKypHaiax, MpU3HAHHBIX
BAK, 4 crtatbu B aBTOPUTETHBIX 3apyOEkKHBIX M3AAHUSIX, a TAKXKE S5 JOKIAJIOB U
TE3MCOB Ha HAYYHO-MIPAKTUYECKUX KOH(DEPEHITUSX.

Ctpykrypa u 00béM quccepranmnu. J[uccepranus COCTOUT U3 BBEACHUS, TPEX
IJIaB, 3aKJIFOUYEHHUS, CIIMCKA MCIIOIB30BAHHOMN JTUTEPATYyPhl U NMpuiokeHuin. O0mui
00bEM auccepTaluy cocTaBiseT 149 cTpaHuil.

OCHOBHOE COJEPXAHUE JUCCEPTALIUUA

Bo BBegenmm o00OCHOBaHa akKTyaJlbHOCTb M HEOOXOAUMOCTH TEMbI
JUCCEPTALNM, U3JI0KEHA CTENEHb M3yYEHHOCTH MPOOJIEMBI, ONPEIEICHbl LENH U
3aJlayd HCCIEOBaHUs, a TakXke OOBEKT M IpeaMeT uccienoBanus. IlokazaHo
COOTBETCTBUE Pa0OThl BAXKHBIM HAIMPABJICHUSIM Pa3BUTHS HAYKU U TEXHOJOTHH,
PAcKpBITBl Hay4Hass HOBU3HA, JOCTOBEPHOCTb PE3YJbTATOB, TEOPETHYECKAS MU
MpaKkTUYeCKass 3HAYMMOCTh, BHEAPEHUE pE3yJIbTaTOB, MPEIACTABICH IEPEUYEHb
nyOJUKAIMi U CTPYKTypa paboThI.

B nmepBoii riaBe, o3arnaBieHHONM —«Hay4dHO-TEOpeTHUECKHE OCHOBBI
MEINAPEKIAMHON JESITEIbHOCTH HA NPEANPUATUAX», H3YYEHbl TEOPETUKO-
METOJOJIOTUYECKHE OCHOBBI MEAHAPEKIaMBbl, COAEpKaHUE, CYIIHOCTb U BHUIbI
MeauapeKiIaMHou gestenbHOocTH. Ha ocHOBe aHanm3a 3apyOeXHOTO OIbITa
UCITIOJIb30BAHUSI MEJIMapEKIIaMbl B JEATEILHOCTH MPEANPUATUI cHOPMYITUPOBAHbBI
OPEMIOKEHHUST 10 MNPUMEHEHHI0 3THX MOJIXOJ0B B YycioBusix PecnyOnuku
VY30ekucran.

YuéHble TPaKTYIOT MOHATHE «MEIHAPEKIIAMa» C PA3JIUYHBIX TOYEK 3PECHUS,
CTpeMsACh U3YUHUTh €€ QyHKIUH, 3)PEKTUBHOCTD U POJIb B OOIIECTBE.

[To HaeMy MHEHHIO, 00BSICHEHUE JAHHOT'O ONPEAEIECHUS MEAUIMHON pEKITaMbl
MO>KHO M3JIOKHUTh CIEAYIOUIIM 00pa3oM:

1. MmeauiiHas pekinama BO3HUKAET B YCIOBHSX CYILLIECTBYOLIETO
IIPOU3BO/JICTBA.

2. yepe3 MeIMIUHYI0 peKIaMy HH(pOpMaIMs O TPOU3BEAEHHBIX TOBapax
MOCTYIAeT Ha MOTPEOUTENBCKUNA PHIHOK.

3. ¢ IOMOIIIbIO MEANITHOM peKIJIaMbl TOBAPbI U YCIYTH OBICTPO TOBOASITCS /10

noTpeduTeNneil 1 onepaTUBHO MPUOOPETAIOTCS UMHU.
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Tao6auna 1
HHTepnperanyuy TePMUHA «MeaHapeKaama» 2’

ABTOpBI Onpenenenust
@uiun Komiiep u MerapeKsiama BBITIOIHIET OCHOBHYIO (DYHKIIMIO JOHECEHUs! MHPOpMaIuu
Kesun Kemnep 0 MPOJIYKTE WM ycayre, UHPOPMUPOBAHUS IOTPEOUTENS U

CTUMYJIMPOBAHUS €TO K ITOKYIIKC.

Jxkymu JIDHHOH 1 |[MeIMapeKIIaMHOE COOOITIEHUE, OTPEIEIIsIs ICUXOJOTUYECKOE COCTOSIHHE,

ITutep Kynep KeNaHHs U TOTPEOHOCTH MOTpeOuTeNs, POPMUPYET CUIBHOE OTHOIICHUE
K OpeHay.

Jokopmx benpau - (Menmapekiiama — 3TO He TOJBKO Iepeaaya MpaBUILHOTO COOOLICHHUS, HO U

Maiikn bensy YCTAHOBJICHUE YMOIMOHAIILHOM CBS3U C ayAUTOPHEIA.

I'epbept Mapiamun  MeanapekiaMma Bo3JIeHCTBYET HE TOJIBKO Yepe3 CoepiKaHue, HO U Yepes

Makiro3H caM MEJIMaHOCHUTENb, KOTOPBINA 00J1a1aeT COOCTBEHHOM CHUJION BIMSTHUSI.

Bnagumup KonecoB |[MeauapekiiaMHOE COOOIIEHHE BaKHO HE TOJIBKO AJ11 HH(GOOPMUPOBAHUS O
IPOAYKTE, HO U A7l JOPMUPOBAHUS ONPEIeNEHHBIX IPEACTABICHUN B
CO3HAHMUH NMOTPEOUTENIS U IPUBJICUCHHSI €T0 HHTEpeca K OpeHy.

Annpeit CokoioB MearapeKIaMa J0JDKHA CIIYKATh BaXKHBIM HHCTPYMEHTOM JUISL CO3JaHUs
B3aUMOJICHCTBUS C Ay IUTOPHEH, POKYCHUPOBaHUSI TIOTPEOUTENICH Ha
OCJICBBIX COOGH.IGHI/IHX 1 pa3BUTHUA 6peH;[a 4CPe3 KOMMYHUKAIIHIO.

ABTOpCKOE MeauapeKiaamMa - YCUJICHUE CO3JaHusl SKOHOMUYECKON IEHHOCTH MyTEM
OINMCAHUE ¢dopmMHpoOBaHUs TOTPEOUTEIHCKOTO IOBEJICHNS, CTUMYJIUPOBAHHS CIIpoca
Y PaCIIMPEHHUs TOJIM PhIHKA.

MenniiHas pekiamMa 3aHMMAaeT KIIF0YEBOE MECTO B JBMKEHUM TOBAapOB U MHOTIA
BBIJIETSIETCS KAK CaMOCTOSATENIbHOE HAIPABJICHUE, IPEICTABIIsIA COO0M MHOIOIPaHHYIO
(opMy PBIHOYHOW AEATEIBHOCTH. MapKeTUHI M MenuiiHas peknama oOpasyroT JBe
CTOPOHBI €AMHOTO TPOLIecca, IPU 3TOM MEIUiHAs peKiama 3aHUMaeT 0co00e MECTO B
MapKeTUHropon cucreme. [lo MHEHMIO CHEIMAnMCTOB, MEIWMHAs —pekiama
paccmaTtpuBaeTcs Kak (opma komMmyHHKauuu. OHa HampapjeHa Ha OPraHU3aIHIO
Ka4yecTBa TOBApOB, YPOBHsS OOCIYXHMBAaHUS, a TaKKE HJIEM B COOTBETCTBHU C
HOTPEOHOCTAMH U 3aIIPOCaMH OTPEOUTENS.

Ha nam B3, MeauiiHyIO pekiaMy cileayeT paccMaTpuBaTh Kak MH(OpMAaLUIO
IPOU3BOAMTEIIS O BBIXOZE HA PHIHOK CO CBOMM TOBapOM.

B maHHOM ciiywae peub MAET O TOM, YTO TOBAP B OINPEAECIEHHOU CTEIICHU
yJIOBJIETBOPSIET MOTPeOHOCTH OTpeduTess. [ [pon3BoauTes 3aMHTEpecoBaH B POJaiKe
TOBapa Ha PHIHKE, a MOKYIATeNb B yIOBJIETBOPEHHH COOCTBEHHBIX MTOTPEOHOCTEH.

[Mogxon Marketing 6.0 Taxke IOKa3bIBAa€T, YTO B COBPEMEHHOM PpBIHKE
HEIOCTAaTOYHO NpPEeJIaraTh KIIMEHTaM TOJIBKO NPOIYKT WK YCIYTy TENepb MOKyaTeIx
HPEANOYUTAIOT OPEH IbI, KOTOPBIE:

alalITUPOBaHbI MO HUX,

UCIIOJIB3YIOT TEXHOJIOTHYECKHUE BOZMOKHOCTH,

YUUTBIBAIOT COLMAIBHYIO U SKOJIOTMYECKYIO OTBETCTBEHHOCTb.

TexkcTunbHas TPOMBINIICHHOCTh Y30ekucTtana B pamkax «Crparerun-2030»
TpeOyeT HOBOTO MOJX0/1a K MEUIHON pekiIaMe. 3a/1auu MO SKCIOPTY U HU(PPOBU3ALINY,
onpenenéunbie ykazamu [Ipesupenta Ne VII-60 u Ne VII-6079, dopmupyror
HEOOXOMMOCTh TEPECTPOUTh MEIUIHYI0 pekiaaMy Ha ocHoBe Marketing 6.0,
VICKYCCTBEHHOI'O MHTEJIEKTa U MOAEIH SM.

20 CucreMaTM3MpOBaHO aBTOPOM
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Mopgenb SM MOXKET CITy UTh BaXKHOW TEOPETUYECKON OCHOBOW B 3TOM IPOLIECCE.
Omna orpenenseT nATh KIKYEBbIX HAITPABICHUI MEIUMHONW PEKIAMHOMN JEATEIbHOCTH:
Mission (uienb), Money (Grompker), Message (coobmienue), Media (kaHai) wu
Measurement (OneHKa pe3yabTaToB). B TEKCTUIIBHOM CEKTOpE JaHHAs MOJENb
MO3BOJIICT AJANTUPOBATh KAXKIBIA d3Tal € Y4YETOM CHelU(UKA TEKCTUIIbHOU
NPOMBIILIEHHOCTH.

Mogens SM cnocoOCTBYeT CHCTEMHOMY AaHAIM3Y KaKIOTO dTara METUHHON
PEKIIaMBbI B TEKCTUIBHON MTPOMBIIUIEHHOCTH Y30€KHCTaHa, HalPaBJICHHUIO CTPAaTErny Ha
YETKHUE 1IeTM ¥ TIOBBIIEHHUIO 3 GEKTUBHOCTH LIU(POBOTO MapKETHHTA.

Bo BTOpOIi II1aBe qUCcepTalUM, NOA Ha3BaHHeM «AHAIU3 3¢ dekTUBHOCTH
MEIUIHON peKJIaMHON JesiTeJIbHOCTH B Y30eKHCTaHe», ObUTM M3Y4YCHBI TaKue
BOIIPOCHI, KAK aHAJIU3 COCTOSIHUSL MEIMIMHOM PEKJIAMHOM AEATEIbHOCTH B Y30€KUCTaHE,
aHaM3 nokasatesnen 3HEKTUBHOCTH MEAUMHON peKIaMbl HA IPEANPUITHSX, a TAKKE
aHaJIM3 3HAYEHUS] MEIMHOW pEKJIaMbl B OHJIAH-OM3HECE.

[To maHHBIM ATEHTCTBA IO CTATUCTHUKE, 00bEM YCIIYT B chepe MeTUITHOM peKIaMbl
U M3y4eHHs KOHBIOHKTYphl pbIHKa B Y30ekucTaHe B siHBape-(eBpane 2024 roxa
coctaBun 436,7 mipa cymoB. Ilo cocrosauio Ha 1 deBpans 2024 roma B chepe
MEIUAHON PEKIaMbl M HWCCIENOBAHUS PBIHOYHOW KOHBIOHKTYPBI OCYILECTBIISFOT
nesTenbHoCcTh 1579 cyObekToB mpennpuHumarenbeTBa.  KonmdecTBO CyObEeKTOB
NpeANPUHUMATEHCTBA, pA0OTAIOIIUX B JaHHOU c(hepe B pa3pe3e peruoHOB, IPUBEIECHO
Ha pUCyHKe 1.
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Puc.1. lIpeanpuanMaTebcKkue CyObeKTbl, 3aHUMAKIIHECH H3YYeHHeM
AEeATEJbHOCTH B cpepe MeAUUHON PeKJIaMbl U KOHBIOHKTYPbI PbIHKA 110
peruonam (1o cOCTOsIHMIO Ha QeBpaib-MapT 2024 roga)?!

21 CocraByieHo 110 JaHHBIM ATeHTCTBA cTaTucTHKK hitps://t. me/uztsuz
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Bo3spacraronias 3HaUMMOCTh MHTEpHETAa B JUYHOW M MpodecCHOHATBLHOM
YKU3HH SIBIIACTCS 00menpu3HanHbIM GakToMm. CoriacHo exerogHomy [ modamsHOMY
mudpoBomy otuety 2024 roga, ormyOJIMKOBAaHHOMY KpEaTUBHBIM areHTcTBOM We
Are Social coBmectHo ¢ miuatdopmoit Hootsuite 11 ynpaBieHHsl cOLMaTbHBIMU
MeJlha, YUCIICHHOCTh HaceleHust Mupa nocturia 7,91 mupa yenosek. bonee 67,1%
MHUPOBOTO HACEJICHUS UCIOJIB3YIOT MOOUIIbHBIE TeIe(hOHBI. 3a MPOILILIA IO/l ATOT
nokasarenb yBenuuwics Ha 1,8%, 4Tto moBeno oOiiee KOJIMYEeCTBO MOOMIIBHBIX
aboHeHTOB K Hauaiy 2022 roga a0 5,31 mipa, oTMedaeTcsi B OTUETE.

Kpowme toro, 62,5% Hacenenuss Mupa mnoJib3yrorcs uarepaetroM. B 2024 rony
KOJIMYECTBO IM0JIb30BaTEIe HHTEpHETA yBEAMUMIOCh Ha 192 MitH (4%) U JOCTUTIIO
4,95 mupa 4denoBeK. UMCIEHHOCTh MOJIB30BAaTENEC COLMANBHBIX CETEH BbIpOCHA
oosee yem Ha 10%, mocturnyB 4,62 mupja, 4to coctaBisieT 58,4% MUPOBOTO
Hacenenus. Ha nanubeiii MoMeHT Instagram aktuBHO KOHKypupyeT ¢ Facebook. B
2024 rony 14,5% monb3oBaTeneil HHTEpHETa Ha3Bai M Instagram cBoeil Jr0OuMON
COIMAJIbHOM CeThI0, B TO Bpems kak Facebook 3amsnm BTopoe mecto (14,8%), a
WhatsApp — nepBoe (15,7%). WeChat 3ansn uerBepToe mecto, a TikTok momydrr
auiib  4,3% ronocoB. OpHako 3a TMOCIEAHHME TPU MeECslla KOJUYECTBO
nosib3oBatenet, kortopeie orMmerunu TikTok kak mroOumyro miatdopmy,
yBENIUUUIOCh Ha 71%%.

B V30ekucrane Taxke HaOMIONAaeTCs €XKETOIHBIM POCT 4YMUCIA AKTHBHBIX
M0JIb30BATEJIE MHTEPHETa, OCOOEHHO B COLIMAJIbHBIX ceTsAX. JlJis cpaBHEHUs: K
KOHITy 2023 roa B CTpaHE€ HACUUTHIBAJIOCH 27,2 MJIH MOJIb30BaTEIE UHTEPHETA U
25,3 MuH abOHEHTOB MOOWIBHOM CBsi3M. B Hacrosiiee BpeMs KOJUYECTBO
UHTEpHET-MoJIb30BaTeNe B Y30ekucTtane npebimaer 31 muH, uro Ha 13,97%
oospiie 1Mo cpaBHeHHUIO ¢ 2023 roaom. Yucno mosb3oBaresie MOOMIBHBIX
YCTPOMCTB COCTaBIIAET OKOJIO 30 MIIH YEIOBEK.

Tab6auma 2
YPpoBeHb aKTHBHOCTH HCIIOJIL30BAHNS COLUAJIBHBIX ceTell B
V36exucrane, B npouenTax (mo cocrossuuio Ha 2024 rox)>

Onenka 1-CoBcem | 2-Hcnouib- 3-UHorna 4-HpaButcst 5-AKTHBHBII
AKTHBHOCTH He HCNOJIb- | 3YI0 OYeHb HCMOJIb3YI0 0JIb30BAThCHA 0JIb30BAa-
HCI0JIb30BaAHMS 3y10 peaxo TeJb
CONMAJIBLHBIX
cereii ot 1 10 5
Instagram 37,0 11,98 11,98 224 11,46
Facebook 23,44 22,40 15,62 16,77 18,75
Telegram 3,65 3,65 5,73 16,67 67,19
B koHTakTe 57,29 17,71 12,5 5,21 3,12
OIHOKJIACCHUKU 51,56 13,54 13,02 6,25 11,98
Youtube 13,54 13,54 24,8 20,31 25,00
Linkedin 69,27 13,54 7,29 5,21 0,52
Twitter 80,21 7,81 4,69 2,08 1,04
Snapchat 80,73 7,81 2,60 2,60 1,56

22 Digital 2024 Global Overview Report, https://www.sostav.ru/publication/we-are-social-i-hootsuite-52472. html
23 ABropckas paspaboTka Ha ocHoge https:/review.uz/post/uzbekistan-v-socialnx-setyax
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B V30ekucrane pelHOK MeIMUHON peKiiaMbl €xkeroaHo pacrer Ha 20-25%. B
mpomuioM roxy ero oobeM goctur 709,2 miupa cymMoB (10 CPETHETOOBOMY KYpCY
2021 roga — 66,9 mun nomnapos CIIA), uTo B ABa pa3a NPEBBIIIAET MOKA3ATEIN

TPEXJIETHEN JABHOCTH.

B 2024 roxy mons mudpoBoit MeTUITHON peKiaMbl B 00IIEH CTPYKTYpE phIHKA
coctaBmia 18%, Torna kak B 2023 roay 3TOT nokasatenb paBHsuics 16%, a B 2022
rogy — 15%. [1o croumoctu 06beM 11MpPOBOI METUITHON peKJIaMbl 3a TPOILIBINA
ron yeenuuwics Ha 32%, win ¢ 82,2 mupa cymoB go 108,2 mMapa cymMoB (cM.

PHUCYHOK 2).
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[Tu¢ppoBoii MapKETUHT B COLMANIBHBIX CETSAX SBISAETCS BBICOKOA((EKTUBHBIM
MHCTPYMEHTOM, IO3BOJISIONINM IPHUBJIEKATh MOJIb30BAaTENCi HAa BeO-CallThl dyepes
collMaJibHbIEe CeTH, OJIOTH, THEBHUKU U (HopyMbl. Vcrnoiap30BaHNE TAaKOTO MOAX0/1a
CHOCOOCTBYET pAaCIIMPEHHIO OXBaTa ayJUTOPHH, TMOBBIIICHUIO Y3HABAEMOCTU

OpeHma 1 GOpPMHUPOBAHUIO JIOSTILHON KIIMEHTCKOM Oa3bl.
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TBIC. YeJIOBeK?S

24 https://review.uz/post/uzbekistan-v-socialnx-setyax

% XKypnan «IxkoHoMHUUeCKOe 0003penne» N7 (259) 2024. J1.K. Hapsynnaepa “Y30eKUCTaH B COLMATBHBIX CETAX,

Tamxkentckuii punman POY um. I'.B. [Tnexanosa.
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HecMoTps Ha akTUBHOE pa3BUTHE MEAUWHOTO PhIHKA B Y30€KucTaHE, OH
MO-MPEKHEMY 3aHUMAET OTHOCUTEIBHO CKPOMHOE MECTO B SKOHOMHUKE CTPaHbI
110 CPAaBHEHUIO C Pa3BUTHIMU rOCYAapCTBAMU, IJI€ MEAUACEKTOP AaKKYMYJIUPYET
3HAYUTEIIbHBIE PECYPCHI.

[TocrenenHoe pa3BuTHE MUPPOBOrO MAPKETUHTA M MEIUMHON pPEKIaMbl
nenmaeT BcE Ooyiee aKTyaJbHOW 3a/lady OMNpeAejeHHs SKOHOMHYECKOW U
KOMMYHHKATUBHON A()PEKTUBHOCTH MEIMHHOW PEKJIAMHON JEeATEIbHOCTH,
OCYIIECTBJISIEMONM MPEANPUATHAMU, a TaKKe HMX CUCTEMHOM OIEHKHU.
[TokazaTenu, mnpuMmeHseMble Isi u3MepeHus SPHEKTUBHOCTH METUNHOMN
peKjIaMbl, HWMEIOT BaXXHOE 3HAYCHWE [JIs aHalu3a TOro, KakK OpeHn
BOCIPUHHUMAETCS Ha pPBIHKE, KakK pekjlaMa BIUsIET Ha MoTpedutenen u
CTUMYJIUPYET UX K COBEPUICHUIO MOKYIIOK.

OcHOBHBIE TMOKAa3aTeld, HCIOJb3yeMbIe IS OIEHKH 3()PPEeKTUBHOCTH
MEAUWHOW peKJIaMbl, MO3BOJISIIOT ONPEAECIUTh PE3YyJbTATUBHOCTh U YPOBEHbB
ycrnexa peKJIaMHOW JAeATENbHOCTH. JlJII MPOMBIMJIEHHBIX MNPEANPUATUN
MeAuiiHasl pekyiaMa sIBJISIeTCA BaXKHOU 4acThi0 MapkeTUHTra. OHa mpe/CcTaBIseT
co00W OIWH W3 KIIOYEBBIX HHCTPYMEHTOB MAapKETHHTa, OOECIICYMBAIOIINI
NPUBJICUECHUE BHUMAHUS K MIPOJIYKIIMHU, YCIyraM U KOMIIAHUHU B 1€JIOM, a TaKXkKe
MOBBIIIEHUE UX IPUBJICKATEIILHOCTH ISl KJIMEHTOB.

B Tperbeit TriaBe auccepranuu, o3ariabBideHHOl «Cmoco0bl
NoBbIIIEeHNA J(PPeKTHBHOCTH MeAUHHON PpeKJaMbl Ha NpPeANPUATHAX
JErKoit NMPOMBIILIIEHHOCTHY, paccMaTpUBaIOTCA BOMPOCHI
COBEPIICHCTBOBAHUS HCIOJb30BAaHUSA MAapPKETILUIEHCOB JJs MPOJBUKEHUS,
METOJIOB OIEHKH d(H(PHEKTUBHOCTH MEAUWHON pEKIaMbl Ha OHJIAWH-TIIaTGopmax
U IPOBEACHUS SKOHOMETPUUYECKOIO MCCIEHOBAHUS I10KA3aTeIe MEIUUHOU
pEeKJIaMbl Ha NPEANPUATHUAX JIETKON MPOMBILIIIEHHOCTH.

[Iponecc mmdpoBoii TpaHchopManmu SBISIETCS OJHOW U3 Haubolee
aKTyaJIbHbIX HamNpaBJICHUNW HA CErOJHSIIHUN JEHb, M C TOYKU 3pEHUS
3HAYUMOCTU TE€MBI HCCJIEIOBAHWE MEXIYHAPOIHBIX M JIOKAJbHBIX MIATHOPM
npuoOpeTaeT 0co0yI0 aKTyallbHOCTh. B yCI0BUSIX r100albHOTO PhIHKA ITPOAaXKa
TEKCTUJILHOW MPOJAYKIHUHU 4Yepe3 HMUu@poBbie MIATHOPMBI CTAHOBUTCS BaKHBIM
WHCTPYMEHTOM PACHIUPEHUS SKCIOPTHOTO MOTEHIIUATA IPEANPUATHH.

Oco0eHHO BaXHO YdYacTHE MPOIYKIIUH, MPOU3BOAUMONU TOJ OpeHIOM
«Made in Uzbekistan», B wMexayHaponasix B2B (business-to-business)
MapKeTIuieicax, YTO MO3BOJISIET HE TOJIBKO YBEJIMUYMBATH MOKA3aTeIU MPOAAK,
HO Y YKPEIUISITh TJI00aNbHYI0 UASHTH(HHUKAIIUIO HAITMOHAIBHON MPOTYKITHH.

B pamkax muccepranimoHHOW pPabOThI OBLT MPOBEACH aHAIU3 YETHIPEX
takux Maatrgopm: IndiaMART, Fibre2Fashion, Global Textile Source u
TextileFinds, a Takxke ucciiegoBaHa HEOOXOAUMOCTH UX HCIIOIB30BAHHUS IS
peanu3aruu KoHnenuuu «Made in Uzbekistany.
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[lnatrpopma Global Textile Source sBasieTcss oaHUM U3 Haubojee
3¢ PeKTUBHBIX UHCTPYMEHTOB s BbIBOJa Openaa «Made in Uzbekistan» Ha
MEX1YHapOAHBIN pbIHOK. OHA MO3BOJISAET MOJHOCTHIO OTPA3UTh KOHKYPEHTHBIE
IIPEUMYILIECTBA y30€KCKOU TEKCTUJIBHOU IIPOMBILIJIEHHOCTHU B
MexayHapoaHoM B2B-cermente. OcHoBHas ayautopusi niaathopmMbl —
kpynubie komnanuu CIIA, EBponbl u Benukoopuranuu, cpean KOTopbix 85%
COCTABJISIIOT MPEANPUATHS C TOJIOBBIM 000poTom 6osee 10 MutH qoamapoB. DTo
C037a€T BO3MOXKHOCTh peain3allii BBICOKOKAYECTBEHHBIX U3JICIUN, TAKUX KaK
HIEJK U OPTaHUYECKUM XJIOTIOK, M0 MPEeMHUAIbHBIM I[EHaM.

Cuctema  “Supplier  Verification”  mmardopmel  obecrneuyuBaeT
JIOBEpUE€ K MECTHBIM TPOM3BOJAUTENSIM Ha MEXIYHApOJHOM pBIHKE.
OHa mpOBOAUT HE3aBUCUMBIE ayJIUThl Ha (adpukax, MpPOBEPsSET HaIUYHE
ISO-ceprudukatoB u coOIMOACHUE HKOJOTHMYECKUX CTAHAAPTOB, YTO
rapaHTUpyeT TMOKyMHaTeJsiM HaJAeKHOCTh mpousBoauteneil. HMcciegoBanus
MOKa3bIBAIOT, YTO TaKasi CUCTEMa JIOBEPUS MOXKET YBEJIUUUBATH 00BEM Mpoaax
B Tpu pasa. Ocobenno pasmen “Sustainable Cotton from Uzbekistan”
MO3BOJISIET MPOJaBaTh OpraHudeckuid xjaomok Ha 20% mopoke OOBIYHOU
PBIHOYHOMW LIEHBI.

Global Textile Source sBngeTcs onTUMaibHON MmIaTGOPMON s
OpPOABMKEHUSI  y30€KCKOM  TEKCTUIBbHOM MPOAYKUUH B  TJI00aIbHOM
npeMHaJIbHOM CErMEHTE, IPEAOCTAaBIISS JOCTYI K KpYITHON 0a3e moKymnartenei,
CUCTEMaM TPOBEPKH HAJAEKHOCTM U HUHCTPYMEHTaM JE€MOHCTpallu
KOHKYPEHTHBIX MPEUMYIIECTB  HaluMOHadbHOU  mpoaykiuu. CorjacHo
WCCJIEIOBAHUSAM, UCTIOJIB30BAaHUE MEKTYHAPOIHBIX MAPKETILUICHCOB MO3BOJISAET
yepe3 pa3pabOTKy HAMOHAJIBHOW MAapKETILUICHC-IPOTPAMMBl  yBEJIUYUTH
skcopT mpoaykuuud Ha 25-30%, MOBBICUTH Y3HABAE€MOCTbh HaIlMOHAJIbHBIX
opennoB Ha 40% wu yBenMYUTh O00BEM BHEIIHETOPTOBOTO 000OpOTa uepes
nudpossie matGopmer Ha 18%.

B ycnoBusx KOHKYPEHTHOTO pBIHKAa MPEANPUATUS, TPOUIBOIAIINE
OJICK]ly, pacCMaTPUBAIOT MOBBIICHUE YPYEKTUBHOCTH MEIUNHON PEKIaMBI
KaK MPUOPUTETHOE HAMPABICHNE B MAPKETHHTOBOW CTPATETHH. DTO BIUIET HE
TOJBKO Ha CKOPOCTh 000pOTa MPOIYKIIMH, HO U HA UMUK OpeH/a, TOSIbHOCTh
KJIMEHTOB W CTpPAaTerdi0 BBIXOJa Ha MEXAyHapoAHble pbIHKU. [loCKOIBKY
OJieX7a OTHOCUTCS K TOBApHOW KaTeTOpHH, OCHOBAHHON HAa AMOLHMOHAJIBHOM
BbIOOpe, Tmpu €€ TPOABMKEHUH OCHOBHBIMU (aKkTOopamMu  ABJISIOTCS
ayAMOBHU3YyaJIbHBIN MOTEHIHAT HU(GPOBBIX MeAHUa, SCTETUUECKHN IHU3ailH |
Ka4eCTBO KOHTEHTA.

Hcxons U3 BBIIEU3I0KEHHOTO, B paMKax HAIIEero HCCIEeIOBaHHUS ObLI
OpOBEACH aHalu3 MEIUMHBIX pacxoJ0oB W TNoKazaTenei 3(PPeKTUBHOCTH
TeKCTHJIBHBIX Npeanpuatuit Ha miardopme Textile Finds ¢ ucnonszoBanuem
MeTpuK HU(poBOro MapkeTuHra (cMm. tadnuuna 4).

40



Taduauua 4
Menuiinbie pacxoanl M nokaszaresan dgpdexrusuocru’’

c  Ee| e | fe|e|fe| e | Eele| i
mpempme | ¢ | S| 2 Ex| g B2 2| folz) i
@) e} &) @) QL | © QL | © CQL| O | OV
Orange Textile Profi
Fatihim Tekstil A.S.
Open Expo 0,7 4 36 4 16 4 47 4 330 3
NAZAR TEXTILE 0,75 4 38 4 17 4 48 4 350 3
Uztex 0,65 4 35 4 15 4 45 4 400 2
Textile Finds 0,8 3 40 3 18 3 50 3 320 3
Textile Pro Group 0,9 3 42 3 20 3 52 3 300 3
Life Teks 0,85 3 41 3 19 3 51 3 310 3
Yulbars tex 0,95 2 44 3 21 3 54 3 290 4
ModernQuill 0,78 3 39 3 18 3 49 3 360 3
Yustex 1,1 2 48 2 22 2 55 2 280 4
Nil-Granit 1,3 2 2
Baoyu 1,2 2 2
00O Proftextile 1,4

Hcxons u3 MeauitHBIX pacxo0B MPEANpUSTHH, Obllia TPOBEJEHA OLEHKA WX
nokazarenei 3pPeKTUBHOCTH METUINHON peKjaMbl Ha OCHOBE HOPMAaJIM30BaHHBIX
WHTEpBAJIOB. Takol MOIXO0J TMO3BOIMI ONpeaeiuTh 3(PGEeKTUBHOCTh IU(PpOBOH
pEeKJIaMbl C TOYKH 3pEHHS KaK OOBEKTUBHBIX, TAK U CTPATETHMYECKHUX TOKa3aTeseH.
Kaxnplii WHAMKATOp OIIEHUBAJCS COTJJACHO COOCTBEHHOM JIOTHMKE, 4YTO
o0ecreunBaeT JTO0CTOBEPHOCTh M OOOCHOBAaHHOCThH aHaju3a. Pe3ynbTarbl OlleHKU
NpeCTaBJICHbI B Ta0IuUIIE 5.

[Ipu kommiekcHOM aHanu3e (PPEKTUBHOCTH MEAMNHON pPEeKIaMbl Ba)KHOE
3HAYEHUE UMEET MPUBEJECHUE METPUK K €IMHBIM KPUTEPHUSIM OLICHKHU. [[j1s1 3TOro 1o
KaXJIOMY MOKa3aTeNI0 ONPEIENAI0TCI MAaKCUMaJIbHbIe 1 MUHUMAJIbHbIEC 3HAUYCHMUS, a
pa3Hulla MEXIy HUMU JCJIHUTCS Ha MSITh PABHBIX HMHTEPBAJIOB. DT WHTEPBAJIbI
OLICHUBAIOTCS MO IMATHOAIHLHOM mIKaje oT 1 1o 5.

B cucreme xomrmiekcHOW OIeHKM S(PPEKTUBHOCTH MEIUMHON PEKIaAMBI
pa3paboTKa HOPMAJIM30BAHHOW OaUTBHOW MIKAJBI IJIs1 KKI0H METPUKHU MOBBIIIACT
TOYHOCTh M COINOCTaBUMOCTh MAapKETHUHIOBOro aHanu3a. OCHOBHOW MPUHLHI
OILICHKU 3aKJIK0YAETCs B TOM, YTO MOKA3aTENH PACHPEACIIIOTCS MO0 SKOHOMUYECKU
000CHOBaHHBIM KaTerOpHUsM: «OYECHb HU3KUI, CHUBKUWY,
«YZIOBJIETBOPUTEIIBHBINY, «CPEOHUI» U «BBICOKHI». Kaxaomy mokazaTemnto
npucBanBaercst 0amn oT 1 10 5, 4TO MO3BOJISIET ONpPEAEIUTh, B KaKOW auana3oH
MONajaeT MPEANPUATHAE 0 KOHKPETHOMY MTOKa3aTeIo.

%7 PazpaboTka aBTOpa
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Tabnuua S
IHoxka3zareau 3¢ PpeKTHBHOCTH MeIMHHOU PEeKIaMBbI H Pe3yJIbTaThbl UX
ounenkn (%)*

2 | 3 S AR S S S s | g
g s | - < g § S8 | S -d - = s\ g
S| S|E|S |8 E|gS|E[S|S|S(58|S|E ¢
Mpeanpusitue = : g E L«f E g E g § E t Zt) ‘i E f § L«? E
S ES O E|° |5 E|Es- 52| & E|C|5|¢
s | = = S 8 | 8° = s g 5| &
= | © S °l £ |5 S s s o | =
=
Orange Textile Profi | 4,1 4 2 2,9 48 520 160
Fatihim Tekstil A.S. | 4,5 2,2 3,2 45 550 170
Open Expo 4,5 2,1 2,8 50 500 150 4
NAZAR TEXTILE 4 4 1,8 4 (25| 4 | 53 4 68 4 | 450 | 4 140 4 (30| 4 4
Uztex 3,5 3 1,7 | 4 (24| 4 | 52 4 69 | 4 [ 430 | 4 145 | 4 |31 | 4 4
Textile Finds 3.8 3 1,7 | 4 (23| 3 | 58 3 65 4 | 400 | 3 130 | 4 (28| 3 3
Textile Pro Group 4,2 4 19| 4 (26| 4 | 55 3 67 | 4 | 420 3 135 | 4 |29 | 3 4
Life Teks 3,7 3 1,6 | 3 (22| 3 | 57 3 63 | 3 (39| 3 125 | 3 [ 27| 3 3
Yulbars tex 35 2 1,5 | 3 2 3 | 60 3 60 [ 3 [380| 3 110 | 3 [ 25| 2 3
ModernQuill 34 2 14| 3 (1,8] 2 | 63 2 58 | 2 (350 | 2 100 | 2 | 23 | 2 2
Yustex 3,2 2 1,2 | 2 (1,5] 2 | 65 2 55 2 320 | 2 90 2 (20| 2 2
Nil-Granit 3, 1 2 |13 68 52 280 85 19
Baoyu 2,9 0,9 1,1 70 50 250 75 18
00O Proftextile 2,8 0,8 0,9 72 47 220 70 15

Ha ocHOBe MemamifHBIX pacXoJOB TEKCTHJIBHBIX NPEANPUATAA |
COOTBETCTBYIOIIMX MOKa3aTenei 3(pPeKTUBHOCTU MpeiaraeM KiaccuuuupoBaTh
MPEANPUATHS CIEAYIOIIIM 00pa3oMm:

a) kareropus «Huskuii»: Yustex, Nil-Granit, Baoyu, OOO Proftextile.

0) kateropus «¥Y noBiaetBoputenabHbii»: Textile Finds, Textile Pro Group, Life
Teks, ModernQuill, Yulbars tex.

B) kateropusa «Cpennuniin: Uztex, NAZAR TEXTILE, Open Expo.

r) kareropus «Boicokuit»: FATIHIM TEKSTIL A.S, Orange Textile Profi.

B uccnenosanuu Obuta BeiOpana aesrenbHocTh mpeanpusitus OO0 “Hwu-
['panut” 115t KOTOPOTO pazpadoTaHbl MPOTHO3HBIE MoKa3aTenu Ha 2025-2030 roapt
c yu€TroM HeckoibkuX (pakTOopoB. B muccepramum mpoBeneHO HCCIEAOBAHUE
BIIUSIHUS MEIUMHON PEKJIaMbl M COIYTCTBYIOUIMX (PAKTOPOB HA YUCTYIO MPUOBLIL
OOO “Hun-I'panuT”’, NOCTpOE€HA MHOIOMEpPHAs SKOHOMETPHUYECKAs MOIEIIb,
ompefenieHbl €€  mapaMerpbl M OLEHEHBl  XapaKTEPUCTUKU  MOJEIH €
UCIIOJIb30BAaHUEM PA3IMYHbIX KPUTEPUEB.

MHuoromepHasi SKOHOMETpHYECKas MOJETb, pa3paboTaHHass B paMKax
UCCJIETOBaHMSI, UMEET CIEAYIOMNN BU:

y=L+Bx +px, +..+Bx +¢, (1)

28 PazpaboTka aBTOpa
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IZle Yy — 3aBUCUMas NIEPEMEHHAs], x — BIUSAIOIMINE (PAKTOPBL, £ — CilydaiiHast

omuoka.
Jlnst  omnpeneneHruss HEW3BECTHBIX IMAPAMETPOB  MOJENTH Sy, B, By, B, (1)

UCITIOJIb30BAJICSI METOJT HauMeHbInX KBajipaToB (MHK).

PaccuutanHass Mojenb MOKa3bIBa€T CIEAYIOLIEE: P YBEIUYCHUH YHCIIa
ueneBoil ayautopun (InX1) na 1% noxox ot mpoaax mpoxykuuu OOO“Hwu-
['panut” (InY) yBenuuuBaercs B cpeaHem Ha 0,686%, npu yBeIMUYEHUHU YACTOTHI
MeauitHOM pexiambl ipoaykiuu (InX2) Ha 1% moxox ot mpogax (InY) Bo3pacraer
B cpeaHeM Ha 0,317%, npu yBeIMYeHUH pacxoloB Ha pekyaMmHble ponuku (TV,
UHTEPHET, HapyXKHas pekiama, paauo, nedatusie CMUN) (InX3) na 1% moxox ot
npogax (InY) yBenuuuBaercss B cpeaneMm Ha 0,037%, mpu MOBBIMICHUN YpPOBHS
ucrnosb3oBanus uudposoro mapkerunra (InX4) nma 1% noxox ot mpogax (InY)
yBennuuBaeTcs B cpeaHeM Ha 0,734%.

Hns mporHo3a poxojga ot npojax npoaykuuun OOO“Hun-I'panut” Ha
MOCJIEYIOUIME TOJIbl MCIOJIb30BajJaCh MHOTOMEpPHAs 3KOHOMETpUYECKash MOJEIb
(2), B KoTOpO#l BiMstONIKEe (AKTOPHl MOJAEIHUPOBAINCH C YyYETOM BPEMEHHOTO
TpeHna. TpeHa-mMoaens npeAcTaBiseT co0o (PyHKUINIO 3aBUCUMOCTH BIIMSIIOIIETO
(dakTOopa OT BpeMEHH U B 00111eM BUE BhIpAKAETCS KaK:

CoOTBETCTBEHHO, TPEHI-MOJIEIH 10 KaXA0MY (PaKTOpy UMEIOT BUI:

X, =p+p-t+e¢ (3)
Uucno nenesoit ayautopuu (InX1):
InX, =5112+0,072-¢ 4)
R>=09161, F, . =2948572, t,. ., =171714
Mopnens Tpenaa o yactore Mmeauapekiaamsl (InX2) umeer cieayrommii BUI;
In X, =5,2829+0,043 ¢ (5)
R*=0,8304, F.__=132,2001, ¢ . =11,4979

XHCO0 Xucob

Mopgenb TpeHia Mo pacxojaMm Ha Meauapekyiamubie ponuku (TV, HHTepHET,
Hapy>KHas MeIuapekiama, paauo, nedatueie uznanus) (InX3) umeer ciaemyromuii
BUI:

In X, =2,4226 +0,1008 - 1 (6)
R>=0,7585, F, . =84.8161, .. =9,2096
Mopens TpeHAa MO YPOBHIO HWCIIONB30BAaHUS HU(PPOBOTO MapKETWHTA Ha
npeanpusatun (InX4) nMeer caeayronmii BUI:
In X, = —2,0283 +0,0698 - 1 (7)
R*=08794, F,, . =196,8976, ., =14,0320
AHanmM3 TPEHA-MOJENCH, TTOCTPOSCHHBIX MEXIY BIHUSIOMUMU (aKTOpaMu |
BPEMEHHBIM (DAKTOpPOM, IOKa3bIBAET, YTO CTATUCTUYECKAs 3HAYMMOCTh BCEX
paccuuTaHHbIX KOA(G(UIIMEHTOB U JOCTOBEPHOCTh MapaMeTPOB B TPEHI-MOEIISIX
(4)~(7) nmoarBepxacHa. CinenoBaTelbHO, paccuuThiBaeM TpeHA-moaenu (4)—(7) u
MOJICTABIISIEM WX BBIYMCIICHHbIC 3HAYEHUS B MHOTOMEPHYIO 3KOHOMETPUYECKYIO
MOJIEIIb (2), TTOCIIE Yero onpeaesisieM MPOTHO3HBIEC 3HAYCHUS BIHSIIONTUX (PaKTOPOB,
a 3aTe€M IMPOTHO3HBIE PACUYEThl PE3YIBTUPYIOLIETO MOKa3arelnsd. B pe3ynbraTe Mbl
MoJyyaeM  3HAU€HUsS  [EPEMEHHBbIX,  BKJIIOYEHHBIX B MHOTOMEPHYIO

XHCO0

XHCO0
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HSKOHOMETPUUYECKYIO MOJIENb (2) B MPOrHO3HBIN NMEPUOJ IS 0X0/1a OT peaiu3aluu
npoaykiuu B OO0 “Hun-I'panut” (Tabnuma 6).
Ta6auua 6
IIporuo3ubie 3HaYEeHUS I0XO0/I0B OT PeaTu3aluM NPOAYKIHH
000 “Hua-I'panut” Ha 2025-2030 roabl, MJH. CyM

3aTpaTsl Ha VpoBeHb
Hoxon ot Lenesas Hacrora MEAHAPCIIAMITLIE KCIIOJIb30BaHUS
Toxet peanuzanuu ayJuTOpUs veana- pomicu (TB, nudposoro
peKIIaMbl WHTEPHET, BHEIITHSIS
P OYM; JUHHLL, paamo, mpecca), pep X 4’
MJIH. CyM, X3 MPOHEHT,
2015 2183.7 705 501 80,3 59
2016 2441,5 729 489 65,7 67
2017 28523 712 478 101,5 74
2018 3204,8 698 432 112,5 76
2019 4006,1 893 424 108,6 79
2020 4658.,2 912 564 105,9 81
2021 5750,8 1023 598 120,3 83
2022 6440,9 1245 612 180,4 84
2023 7020,6 1354 620 320,3 86
2024 77929 1456 680 295,0 87
2025% 74714 1454 708 232,3 88
2026* 8408,6 1563 739 257,0 89
2027* 9463,5 1681 772 284,2 89
2028* 10650,6 1807 805 314,4 90
2029* 11986,7 1942 840 347,8 90
2030* 134904 2088 877 384,7 91

*npocHo3nbll nepuoo
[lomBonst UTOr, MOXKHO CKa3zaTh, 4To €civ B 2024 romy KOJIMYECTBO LIEJIEBOM
aynutopud Ha nipeanpustia OOO “Hun-I'panut” coctaBisiio 1456 yenosek, o k 2030
rojly JaHHBIM TIOKa3aTeNb OXKuIaeMo yBemmuures B 1,43 pasza. Yactora Menuapekiiamel,
nocrurasiias B 2024 romy 680 enunnn XS, k 2030 rozty, cOrIacHO MPOrHO3aM, BBIPACTET
B 1,29 paza. Pacxoapl Ha MemapeKIaMHbIE POJIMKH, COCTaBIBLIIME 295 MJIH CyMOB B
2024 rony, x 2030 roay yBemmuarcs B 1,30 pasa.

BbIBO/IbI

Ha ocHoBe pe3ynbTatoB JMCCEPTAMOHHOIO MCCIIENOBaHUS — pa3paboTaHbl
CJICAYIOUIME BbIBOBI U MPEITIOKECHUS:

B ycrnoBusix coBpemeHHOM MH(POBONM HSKOHOMHUKH JIETKAs TPOMBIIUICHHOCTh
Y30ekucTana, 0cOOEHHO TEKCTUIbHAS U IIIBEHHO-TPUKOTAXKHAS OTPACIIH, IPU3HAIOTCS Ha
MEXIYHAapOJIHOM pPBIHKE SKCIOPTEPAMUM TOTOBOM MpOAyKIMU. B Takoil cutTyauu
CTpaTEruuecKoe UCIOJIb30BaHNE MEIMAPEKIIaMbl, 0OCOOEHHO Ha IU(POBBIX TUIATPOpMaXx,
CTAHOBUTCSl BAKHEHMIIIUM 53JIEMEHTOM TMOBBIIEHUS 3((GEKTUBHOCTA MapKETHHIOBOM
JesTelnbHOCTU. B auccepraiiy npenjiokKeH aBTOPCKUN METOJOJOIMYECKUNA TOAXO K
MOHATHIO “‘ME€MapeKiaMa’, COMNIACHO KOTOPOMY OHO YTOYHEHO KaK YIpaBJICHUE
NPOLIECCOM  JIOBEACHUSI TOBAPOB W YCIAYI HENOCPEICTBEHHO JO MOTpeOUTENs
HIOCPEICTBOM CPEJCTB MaccoBOM MHpopMalmu. [[aHHOe onpeieneHre UCIIOIb30BaHO MPH
MOAITOTOBKE y4eOHOTro 1mocoous “MepuaHgaii3uHr’, MpeIHa3HAue€HHOTO /IS CTYJICHTOB
BBICIIUX 00pa30BaTEIIbHBIX YUPEKICHHUH.

44



PackpbITO conepskaHue, CyIIHOCTh W BUABI MeIUapeKiaMbl. bbuio u3ydeHo, 4to
apdexkTuBHOE (DYHKIMOHUPOBAHWE MENUAPEKIIaMbl HAMpsIMylO0 CBSI3aHO C €€
COZEpP)KaHUEM, MEXaHW3MaMM BO3CHCTBUS HA AyJUTOPHIO M aJallTUPOBAHHOCTBIO K
wiatpopme. KoHTEHT MenuapekiaMmbl, paclpOCTPAHSEMbI 4epe3  HHTEPHET,
TEJICBUJICHUE, PAJINO, TIEYaTHBIE U3/IaHUS U COLUATIbHBIE CETH, J0JHKEH (DOPMUPOBATHCS C
yuéToM ocoOeHHOCTell Kaxaol miatdopmbl. M3ydeHsl coBpeMeHHbIE (HOpMAaThI
MerapeKIaMbl, Takue Kak OaHHepsl, rich-media, pop-under, overlay, pre-roll u TekcToBO-
rpapuyeckue OOKHM, OOECHEeUMBAIOIIME TPUBIICUCHUE BHUMAHUS —AayJAUTOPUH,
MOBBIIIAIOIIKE 3AIIOMUHAEMOCTh COOOIIEHHS ¥ CTUMYJIHPYIOIIUE K MOKYTIKE.

Tekyias cuTyauust ¥ TIEPCIICKTUBBI Pa3BUTHS MEAMApeKiIaMbl B Y30eKucTaHe
HAIpPSIMYTO CBSI3aHBI C TpolieccamMu M(POBU3AIMH SKOHOMUKHY, U3MEHEHUEM TIOBEICHHS
noTpeduTese, ObICTPHIM pa3BUTHEM ITU(PPOBBIX IIIAT(HOPM U BHEIPEHHEM COBPEMEHHBIX
MeToAoNOTHil u3MepeHust A(PGEKTUBHOCTH Meuapekyiambl. B muccepraiy  ObLH
NpoaHaTM3UPOBaHbI MozIenb SM MeanapekiaMel U Konrenmms Marketing 6.0, a Taxoke
pacKpbITa X UHTErpalys B TEKCTWIBHYIO OTpacib Y30€KHUCTaHa.

M3yyeH oOmbIT 3apyOeXHBIX CTpaH B HCIOJB30BAaHUM MEIUAPEKIaMbl Ha
npeqnpusatrsix. B wactHocn, B CILIA MenmapekiiaMHBIE CTPaTeTHM CTPOSITCA Ha
IIyOOKOM aHaJlM3e ayJIuTOpUHM, CO3IaHMM TEPCOHAIM3UPOBAHHOIO KOHTEHTa M|
WCCJIEZIOBAaHUH TIOKYyTaTeNbCKUX MpuBblueK. Ha mpumepe xommanmii Nike, Amazon,
Netflix ObUIO PACCMOTPEHO, YTO OPHUEHTUPOBAHHBIE HA IIEJEBYIO AyJTUTOPHUIO
MeIMapeKIaMHble  MOJAXOJbl  CHOCOOCTBYIOT —TMOBBIIICHUIO JIOSJIBHOCTH — OpeHna,
CTUMYJIMPYIOT TOBTOPHBIE MOKYNKM M OOECHEYMBAIOT SKOHOMHIO MAapKETHHIOBOTO
oromkera. B IOxnolt Kopee ywactue 3namenurocteid, ocobenHo K-pop rpymm, B
MEIMapeKJIaMHbIX KaMIIAHUAX SIBJISIETCSl BaXXHBIM (DAKTOPOM YKPEIUIEHHS HMUJDKA
OpeHIa ¥ TpPHBICUCHUS MOJOAGKHON aymauTopuu. [epmaHusi JIEMOHCTPUPYET
OpPHEHTALMIO MENMAapEKIaMbl Ha COLMAIBHYIO OTBETCTBEHHOCTH M IKOJOTMYECKYIO
YCTOMUMBOCTh, YTO YCWIMBACT JOBepue MoTpeduteneil kK OpeHmy. Menuapekiama
kommanuii  Volkswagen, Siemens u Adidas B 3ToM CBsSI3M paccMaTpyBacTCs Kak
00pa3LoBbli TpuMep. SMOHMS OTAMYAETCS BBHICOKOTEXHOJIOTHMYHBIM MMOAXOAOM B
MerapeKsiame, UCTIoJb3ysl MICKYyCCTBEHHBIN UHTEIUIEKT, Big Data u apromarusanuio ayist
TIOBBIIIICHUS KAY€CTBA B3aUMOJICHCTBUS MEXKTy OpEHJIOM U MOTPEOUTETIEM.

B V306ekucrane menuapekiaMa noCcTeeHHO CTAHOBUTCS BaKHBIM SKOHOMUYECKUM
Y KOMMYHHUKaIIMOHHBIM (pakTopoM. B cTpane ycunuBaetcs mpdpoBU3alys, pacmpseTcst
PBIHOK MEIAMApEKIaMHBIX YCIIYT, pacTeT 3HAYUMOCTh IM(QPOBBIX TMaTGopM U
HBOJIIOLIMOHUPYIOT — TOKazaTeau  u3MepeHus  A(GGEKTUBHOCTH  MEAMAPEKIIaMBbl.
VCTaHOBIIEHO, YTO BHEJPEHUE IM(PPOBBIX TEXHOJIOTMH IOBBINAECT YKOHOMHUYHOCT,
3p(eKTUBHOCTh U CKOPOCTH IMpoLEeccoB. POCT CKOpOCTM HHTEpHETa W YpPOBHS
MQpoBU3aAIMK HAMpsIMyIO CBsi3aH ¢ yBenndyeHueM BBIL, 4to OTKphIBaeT HOBbIE
BO3MOXKHOCTH JIJIi MapKeTWHra. PhIHOK Mequapexiambl Y30eKHCTaHa paclIdpsieTcs,
YBEJMUYMBAIOTCS OOBEMBI YCIYT M YHCIIO HPEIIPUHUMATENBCKUX CYOBEKTOB. TeMIIbI
POCTa TENIEBU3UOHHON PEKIIaMbl CTAOMITBHBI, XOTS TI0 CPABHEHUIO C IPYTUMH CTpaHAMHU
CHIT, 0COOEHHO Kazaxcranom, PBIHOK erné HE JIOCTUT BBICOKOH
KOHKYPEHTOCIIOCOOHOCTH, OJHAKO O0JaJaeT 3HAYMTENBHBIM TOTCHIIATIOM Pa3BUTHS.
[Hudposas pekinama, 0COOEHHO B COIMAIBHBIX CETSIX M MOOWJIBHBIX MPUIIOKEHUSIX,
CTaHOBUTCSI BCE Oojiee aKTyaJbHOW, TIOCKOJIbKY OOECIeUMBacT TMpAMYI0 U
VMHTEPAKTHBHYIO CBA3b C MOJB30BATEISIMU. B 3TOM KOHTEKCTE MOIPOOHO H3yYEHBI
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uHCcTpyMeHThl SMM i moctpoeHuss OpeHza, YKpeIruleHHs KOMMYHUKAIMU C
aynutopuen u BeaeHust PR-nestenmsHocTH.

B paGote paccMOTpeHbI COBpEMEHHBIE MHAUKATOPBI U3MepeHus: 3PPEeKTUBHOCTH
memuapekiaambl (CTR, CR, CPC, CPA, CPL, CPM, ROAS, ROI, ROMI u nap.) kak
WHCTPYMEHTbI ~ OLIGHKM PEHTA0eTbHOCTH MAapKETHHIOBBIX —KammaHuid. Kaxmawiii
MoKa3arellb OTpakaeT pasHble cTopoHbl 3ddektuBHocTH: CTR-mpuBnekarensHOCTH
Menuapekiaambl, CR-ckopocTs npeBpaiiieHust B mokynky, CPC-ctoumocts kivka, CPA-
cTouMoCTh JiekicTBus, ROI-0011yr0 OKymaeMocTh HWHBECTHIMHA. ITH HMHIMKATOPHI
MO3BOJISIIOT  ONTUMU3MPOBATH MEAMAPEKIaMHbIE CTpaTerMd Ha HAay4yHOM OCHOBE,
CErMEHTHPOBATh ayIUTOPHIO, CPABHUBATH APPEKTUBHOCTH KAHAJIOB, TIEPEPACIIPEIEIISATH
Oromker. OTMEUEHO, YTO COBpPEMEHHAs TEHACHIMSA 3aKIIIOYaeTcss B Mepexojie OT
M3MEPEHUST MEIMApEKIIaMbl 10 OXBATY M KJIMKaM K U3MEPEHHIO 10 KOHBEPCUH U YPOBHIO
JI0X0/1a, YTO TMOBBIIAECT IMPHUOPUTET KAuecTBA MEIMAKOHTEHTa W OpPUEHTAllMU Ha
pe3ynbTar. Takxke ObLTM pacCMOTPEHBI TEHJCHIIMN POCTa BUICOKOHTEHTA, YBEIIMUCHHUE
BPEMEHHU, IPOBOAMMOIO TOJIb30BAaTEsIMA B HMHTEPHETE, POCT HCIOJIb30BAHUS
MOOWJIBHBIX YCTPOMCTB M ajamnTaivs TII00albHBIX HMHIUKATOPOB MEAUApEKiaMbl K
y30€KCKOMY PBIHKY.

J1J1s1 IOBBIIIIEHUST Y3HABAEMOCTH MECTHBIX OpEHJIOB Ha MEXKTYHAPOIHBIX PhIHKAX U
pacIIMpeHust MPOIa’K ObLIO MPEUIOKEHO BHEIPEHNE MEXTYHAPOIHBIX MapKETILIIEHCOB U
pazpaboTka mporpammbl “‘Made in Uzbekistan”. [laHHoe npemyioskeHue ObLIO MPUHSTO
acconuarmen ““Y3TeKCTUIBIIPOM™ U UCTIONBb30BaHO B Ykaze Ne PF-6 ot 16 saBaps 2025
rona “O JIOTOTHUTENTHHBIX Mepax 10 Pa3BUTHUIO HIEMOYKU MEPEPAOOTKH B TEKCTUIIHHON U
MIBEMHO-TPUKOTAKHOM MPOMBINIICHHOCTH . B pesynbrare ObUIM  OpraHU30BaHBI
MEPOIIPUATHS TI0 OOYUEHHIO COTPYJHUKOB MPEANPHUATHIA paboTe ¢ MapKeTIIeHcaMu,
OKa3aHMIO TOMOIIM B pa3MEUICHUM IEPBBIX TOBAPOB M CO3JAHUIO M IPOJBIKEHHUIO
MECTHBIX OpPEH/IOB.

Pazpaborana HoBas 1mdpoBas MapKETUHTOBas METpUKAa JUIS  OLICHKH
3(pPEKTUBHOCTH MeauapeKiaMbl TEKCTWIbHBIX MPEINpPUSITANA C HCHOIb30BAHUEM
uHTErpaibHbIX UHTEPBATIOB (0—100) 1Mo ypoBHSIM (HU3KHII-2, YIOBIECTBOPUTEIBHBIN-3,
cpennuii-4, BbICOKMI-S). /laHHAs MeTpUKa BHEJIPEHA Ha NPEANPHUITUSX, BXOISAIIUX B
accolmanuio “Y3rekctuiblipom . [IpakTnyeckuM pe3yabTaToM €€ MPUMEHEHUS CTallo
yBenmueHue 00béma nponax npeanpusitust OOO“Hun-I panut” Ha 21%.

O deKTHBHOCTh MeAuapeKiaMbl TEKCTWIBHBIX —TMpeanpuaTuil  Y30eKucTaHa
UCCIE/OBAaHAa HA OCHOBE CTAaTHCTHYECKUX, TIpapUyecKuX, AaHAIUTHYECKUX U
sKoHOMeTpudeckux MetogoB. Ha mnpumepe OOO“Hun-I'panutr” pazpaborana
MHOroMepHasi mporHo3Has wmozaenb Ha 2025-2030 rr. CoriacHO MOJIYYEHHBIM
pe3yJibTaTtaM, KOJIMYECTBO IIE€JIEBOW ayauTopud yeenmuutces B 1,4 paza, wactora
Menuapeksiambl B 1,3 pasa, a pacxozbl Ha MelMapeKJiaMHbIe pOJIMKU Takxke B 1,3 pasa.
OTH TPOTHO3BI BAXHBI 1T (POPMUPOBAHHS JOITOCPOYHOM CTpaTETWy Pa3BUTHS
NPENIPHUATHSA U TOBBIIICHUS 3(P()EKTUBHOCTH MapKETHHIOBOM IS TEIHOCTH.

B 3akmoueHue, B JOuCCepTallMM  MPEUIOKEHBI TEOPETUYECKUE  TOXO/IbI,
AQHAIUTHYECKUE METOAbl W IM(QPOBbIE CTpaTerMd MO  COBEPIICHCTBOBAHUIO
MeIMapeKyiaMbl, KOTOpbIE B KOMIUIEKCE HAalpaBi€Hbl HAa YCHJIEHUE SKCIIOPTHOIO
MOTEHIMANAa JIETKOM IMPOMBIIUIEHHOCTH Y30€KUCTaHa, YKpEIUIEHHEe OpeHAOB H
MOBBIIIICHUE  MEXKIYHAPOJHOM  KOHKYPEHTOCIIOCOOHOCTH  IBEHHO-TPUKOTAKHOM
OTpaciIy.
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INTRODUCTION (Abstract of the Doctor of Philosophy (PhD) Dissertation)

The purpose of the research is to develop scientific-practical
recommendations for improving the effectiveness of media advertising activities in
enterprises.

Research objectives. Based on the research purpose, the following objectives
were set:

study the theoretical-methodological foundations of media advertising;

reveal the content, essence, and types of media advertising activities;

study the role of media advertising in online business;

analyze the experience of foreign countries in using media advertising in
enterprises;

study the current state of media advertising activities in Uzbekistan;

analyze the indicators of media advertising effectiveness in enterprises;

improve the use of marketplaces in developing advertising in enterprises;

improve methods for evaluating the effectiveness of enterprise media
advertising on online platforms;

conduct econometric research on media advertising indicators in textile
enterprises.

Object of research — the marketing activities of enterprises that are members
of the “Uztextile Industry” Association.

Subject of research — organizational-economic relations arising in the process
of increasing the effectiveness of enterprises’ media advertising activities.

Research methods. Observation, survey, system and statistical analysis,
graphical interpretation, integral efficiency evaluation, and expert assessment
methods were used in the research process.

Scientific novelty of the research:

based on methodological approaches, the economic essence of the concept of
“media advertising” has been improved from the perspective of enhancing economic
value creation through shaping consumer behavior, stimulating demand, and
expanding market share;

based on international marketplaces, the feasibility of developing a national
marketplace program was justified, which makes it possible to increase export
volumes of products (E = 25-30%), recognition of national brands (NB = 40%), and
foreign trade turnover through digital platforms (TDP = 18%);

indicators for calculating the effectiveness of media advertising in textile
enterprises were improved by introducing new integral interval ranges within the
digital marketing metrics: “low” (1-2), “satisfactory” (2.1-3), “medium” (3.1-4),
and “high” (4.1-5);

based on econometric modeling of factors affecting media advertising
effectiveness, forecast indicators of “Nil-Granit” LLC for 2030 were developed.

Practical results of the research:

the theoretical-methodological foundations of media advertising were studied;

the content, essence, and types of media advertising activities were revealed;

the role of media advertising in online business was studied;
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foreign experience in using media advertising in enterprises was analyzed;

the current state of media advertising activities in Uzbekistan was analyzed;

the indicators of media advertising effectiveness in enterprises were analyzed;

improvements were made regarding the use of marketplaces in developing
enterprise advertising;

methods for evaluating enterprise media advertising effectiveness on online
platforms were improved;

econometric research on media advertising indicators in textile enterprises was
conducted.

Reliability of the results. The reliability of the research results is ensured by
comparative and critical analysis of theoretical views of recognized economists on
the use of marketing strategies in textile enterprises, study and generalization of
advanced foreign experience, the use of data from authoritative national and
international sources, expert evaluations, statistical data of the Statistics Agency of
Uzbekistan, and other practical data.

Scientific and practical significance. The scientific results obtained provide
justification for the effective use of media advertising in textile enterprise product
markets aimed at sustainable development of national light industry sectors; and
demonstrate the possibility of applying international marketing strategies to
motivate and satisfy the demand of foreign, domestic, and local consumers based on
scientific-practical methods.

Practical significance. The developed scientific proposals and practical
recommendations may be used in the foreign economic activities of textile
enterprises within the country’s light industry sector, in the professional
development system of specialists, and in organizing and improving the educational
process in higher and secondary specialized education.

Implementation of research results. Based on the methodological and
practical proposals developed to improve the effectiveness of media advertising in
textile enterprises:

the methodological materials on improving the economic essence of the
concept of “media advertising” were used in preparing the textbook
“Merchandising” recommended for higher education institutions (Order No. 136 of
the Ministry of Higher Education, Science and Innovations of April 14, 2025);

the proposal to develop a national marketplace program based on international
marketplaces, aimed at increasing export volumes (E = 25-30%), recognition of
national brands (MB = 40%), and foreign trade turnover via digital platforms (TSA
= 18%), was implemented by the “Uztextile Industry” Association (reference No.
03/25-1478 of June 24, 2025);

the proposal to improve media advertising effectiveness indicators through new
integral ranges of digital marketing metrics was implemented in enterprises of the
“Uztextile Industry” Association, resulting in a 21% increase in sales at “Nil-Granit”
enterprise;

the forecast indicators for “Nil-Granit” LLC for 2030, developed through
econometric modeling, were used in the enterprise’s long-term economic
development program (reference No. 03/25-1478 of June 24, 2025).
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Approval of research results. The research results were discussed at
2 international and 3 national scientific-practical conferences.

Publications. A total of 13 scientific works were published on the topic of the
dissertation, including 4 articles in national journals recognized by the Higher
Attestation Commission and 4 articles in reputable international journals, as well as
5 reports and theses in scientific-practical conferences.

Structure and volume of the dissertation. The dissertation consists of an
introduction, three chapters, a conclusion, a list of references, and appendices.
The total volume of the dissertation is 149 pages.
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